60  feet  of  working  height, 

125s  lower  boom  articulation  and 
270s  upper  boom  articulation 
for  unmatched  reach 
and  maneuvering. 

The  new  Asplundh  LR 1 1 1-55  can  take  you 
above  and  beyond  the  performance  of  any  other 
forestry  aerial  lift.  The  extra  5 feet  of  working 
height  and  125°  of  lower  boom  articulation  add  up 
to  an  outstanding  42  foot  reach  at  a working  height 
of  31  feet! 

The  LRID-55  is  an  entirely  new  design.  From  pedestal 
to  bucket,  from  hydraulics  to  serviceability,  Asplundh  has 
successfully  improved  productivity,  reliability  and  life 
cycle  costing. 


& 

amo'riSt 

*110  f'*'  IQ'B 


Designed  to  meet  the  new 
ANSI  A92.2-1990  Standards. 

To  find  out  more  about  the  new  LRIII-55  and  all 
the  improvements  that  truly  go  above  and 
beyond  the  competition,  call  toll-free  today. 

1-800-331-1038 

Asplundh  Ability. 

See  it  in  action. 


MANUFACTURING  DIVISION 
1550  Asplundh  Avenue  * Creedmoor,  NC  27522 


ASPLUNDH 
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OUTLOOK 


/ sincerely 
encourage  every 
arborist , at  every 
level,  to  aspire  to 
becoming  certified.  * , 
Certification  is  a 
positive  step  toward 
improving  the  tree 
care  profession . 


step  that  the  tree  care  industry  can  take  to  improve  profes- 
sionalism, work  quality  and  industry  image  has  a positive  impact.  The 
International  Society  of  Arboriculture  is  to  be  commended  for  under- 
taking its  certification  program.  In  support  of  this  effort  we  have  de- 
voted much  of  this  issue  to  certification. 

Certification,  according  to  Webster,  comes  from  the  noun  certifi- 
cate, which  means  a document  certifying  that  one  has  met  specified  re- 
quirements. In  the  tree  care  industry,  certification  means  that  an  indi- 
vidual has  passed  certain  tests  developed  to  measure  one's  knowledge 
in  the  Held,  That  is  all  that  certification  is  or  is  intended  to  be  and  that's 
great. 

While  preparing  for  the  tests,  an  individual  learns  a great  deal  about 
the  trees  that  we  care  for,  the  techniques  required  to  preserve  those 
trees  and  the  safe  practices  to  be  used.  Everybody  wins!  The  certified 
person  is  a more  know  ledgeable  practitioner  so  trees  get  better  care. 
The  profession  wins  because  certified  people  should  do  a more  pro- 
fessional, safe  job,  which  enhances  your  image  and  may  help  to  keep 
your  workers  compensation  costs  down. 

However,  don't  look  to  certification  to  do  more  than  it  is  intended 
to  do.  Certification  tells  you  that  a person  knows  how  to  do  something; 
it  doesn't  guarantee  that  the  person  will  do  it  that  way.  Certification 
doesn't  guarantee  ethics,  nor  does  it  mean  that  a job  will  be  priced 
competitively.  Those  goals  are  not  the  intent  of  certification. 

You  might  think  that  a person's  certification  can  be  revoked  if  per- 
formance in  the  field  doesn't  reflect  all  of  those  practices  needed  to  be- 
come certified  in  the  first  place.  Revoking  a certification  requires  an 
allegation  that  something  was  not  done  correctly,  A committee  of 
other  certified  arborists  must  pass  judgment  on  the  alleged  "violation." 
This  is  known  as  peer  review.  While  this  may  occur,  those  on  the  re- 
view committee  must  be  careful  not  to  open  themselves  up  to  charges 
of  conspiring  to  restrain  trade.  Such  suits  have  been  brought  to  the 
courts  before  and  where  the  court  has  found  for  the  plaintiff,  treble 
damages  have  been  awarded.  Peer  review  is  such  a serious  issue  that  it 
is  the  subject  of  the  first  question  on  any  trade  association's  applica- 
tion for  liability  insurance.  If  an  association  has  peer  review  that  is  not 
properly  supported  by  objective  standards  of  practice  (such  as  a med- 
ical license  or  a bar  examination),  the  insurance  carrier  will  not  issue 
coverage. 

Licensing  can  have  the  same  pluses  and  minuses.  Without  enforce- 
ment, an  arborist  licensing  law  may  only  attest  to  the  tact  that  an  indi- 
vidual has  paid  a fee  and  may  have  passed  a test. 

1 sincerely  encourage  every  arborist,  at  every  level,  to  aspire  to  be- 
coming certified.  There  are  lots  more  good  apples  in  the  barrel  than 
not.  Certification  is  a positive  step  toward  improving  the  tree  care  pro- 
fession. While  it  won't  stop  those  pickup  truck  and  chain  saw  opera- 
tors that  appear  and  disappear  with  great  regularity,  certification  will 
make  you  and  all  of  your  associates  better  practitioners. 

Go  for  it! 
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You  Make  The  Choice  — 

WOOD /CHUCK,  Makes  'Em  Both! 


The  Wood/Chuck  Chipper  Corporation  has  built  chippers  for  over  20  years 
and  knows  that  different  styles  of  chippers  are  needed.  If  you  need  landscape 
quality  chips,  a controlled  feed  rate  and  chip  up  to  12  inch  material,  the  Disc  is 
for  you.  However,  if  you  require  a fast  feed  rate  with  material  up  to  6 inches, 
economic  design  and  low  life  cycle  cost,  then  the  Drum  is  your  buy. 

We  make  them  both.  Call  the  Wood/Chuck  sales  department  for  your  nearest 
dealer  and  let  us  help  with  your  next  chipper  purchase. 


M£M9E«  NATIONAL 

ARBORIST 

ASSOCIATION 


WOOD /CHUCK 


Wood/Chuck  Chipper  Corporation  is  a subsidiary  of  D.A.  Beam  Enterprises.  Ltd.,  and  is  affiliated  with 
Aerial  Devices,  Inc.,  manufacturer  of  the  "SkyRider"  and  Safety  Test  and  Equipment  Co.,  Inc. 


P.O.  Drawer  400,  Shelby,  North  Carolina  28150 
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ISA  Unveils 

Certification 

Program 

Goal  Is  To  Set  Levels  Of  Competency 


By  Mark  Herriott 

The  International  Society  of  Arboricul- 
ture has  developed  a new  Certification 
Program  that  sets  levels  of  competency  for 
practicing  arborists.  Those  who  participate 
in  the  program  will  have  to  satisfy  educa- 
tional and  exam  requirements,  and 
demonstrate  a thorough  knowledge  of  tree 
care  practices  to  become  certified. 

The  educationally  challenging  program 
is  designed  to: 

— continually  improve  arborists*  level 
of  technical  competency: 

— provide  a tool  for  measuring  knowl- 
edge and  competence; 

— provide  incentives  to  improve  com- 
petency; and 

— provide  a means  for  individual 
recognition  among  peers  and  the  public. 

“The  program  tests  and  certifies  an  in- 
dividual's knowledge  in  the  field  of  ar- 
boriculture/' says  Sharon  Lilly,  chairper- 
son of  the  ISA  Certification  Program 
Board  of  Directors. 

“The  program  developed  by  the  ISA  is 
designed  to  challenge  arborists  to  improve 
their  level  of  technical  competency  and 
assist  the  public  in  identifying  profession- 
als who  have  demonstrated  a knowledge 
of  tree  care  practice,"  says  Don  Ham.  im- 
mediate past  president  of  ISA. 

Benefits  of  certification 

The  first  major  advantage  of  the  coordi- 
nated ISA  Certification  Program  is  that  it 
eliminates  differing  requirements  and 
qualifications.  For  instance,  seven  ISA 

4 


The  first  major 
advantage  of  the 
coordinated  ISA 
Certification  Program 
is  that  it  eliminates 
differing  requi rements 
and  qualifications. 


Chapters  and  three  state  organizations 
now  have  certification  programs,  all  with 
different  requirements  to  take  the  test  and 
different  testing  formats.  Each  test  places 
a different  emphasis  on  various  aspects  of 
the  profession. 

A coordinated  program,  on  the  other 
hand,  establishes  a level  of  competency 
developed  by  practicing  arborists  through 
the  ISA  exam. 

Second,  the  recertification  or  continu- 
ing education  part  of  the  program  provides 
incentives  for  continued  improvement. 

Third,  recertification  will  expand  the 
market  for  educational  materials  and  ses- 
sions as  arborists  will  need  to  acquire  con- 
tinuing education  units  to  maintain  certifi- 
cation. 

Another  benefit  is  that  the  program  will 
create  a positive  perception  of  the  tree  care 
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professional  and  competency  levels  in  the 
profession.  Through  a public  relations 
program,  ISA  plans  to  distribute  a list  of 
certified  arborists  as  well  as  a series  of 
brochures  on  certification. 

Becoming  certified 

Certification  tests  will  be  given  through 
ISA  chapters.  Membership  in  either  the 
ISA  or  the  chapter  is  not  required  to  take 
the  test,  but  non-members  will  have  to  pay 
a higher  fee  to  participate  in  the  program. 

To  be  eligible  to  take  the  certification 
test,  applicants  must  have  three  years  of 
work  experience.  Applicants  with  an  asso- 
ciate's degree  in  arboriculture  or  a bache- 
lor's in  a related  field  need  only  two  years 
of  work  experience. 

Certification  is  valid  for  three  years. 
Thirty  continuing  education  credits  are  re- 
quired to  qualify  for  recertification.  These 
units  may  be  obtained  through  programs 
at  ISA  chapter  meetings,  state  arborists  as- 
sociation meetings  or  cooperative  exten- 
sion programs. 

Those  who  are  now  certified  will  auto- 
matically be  certified  under  the  coord- 
inated program,  and  ISA  has  already  be- 
gun to  compile  a list  of  individuals  in  this 
category. 

Exam  development 

A panel  of  10  experts,  seven  of  whom 
are  practicing  arborists,  is  developing  the 
certification  test,  with  assistance  from 
John  Collins,  a test  and  measurement  con- 
sultant from  the  University  of  Illinois. 


Members  of  the  ISA 
Western  Chapter 
participate  In  an 
outdoor  training 
session. 


The  panel's  first  task  was  to  define  the 
arborist’s  job  in  terms  of  major  amis  of 
knowledge,  skills,  responsibilities  and  du- 
ties. The  panel  identified  1 0 major  areas  or 
"domains'"  then  wrote  a set  of  knowledge 
and/or  task  statements  on  specific  aspects 
of  each  area.  A survey  of  the  know-ledge 
statements  was  distributed  at  the  ISA  An- 
nual Conference  in  Philadelphia  and  to 
members  at  random. 

The  survey  asked  arborists  two  ques- 
tions  about  each  knowledge  statement. 
The  first  question  asked  whether  an  ar- 
borist should  possess  the  know  ledge  re- 
flected in  the  statement.  The  second  asked 
arborists  to  evaluate  the  knowledge  state- 
ment in  terms  of  its  importance  to  their 
job.  The  results  were  used  to  determine 
which  knowledge  statements  should  re- 
ceive greater  weight  on  the  certification 
test. 

Testing  under  the  ISA  Coordinated  Pro- 
gram will  begin  within  the  next  couple  of 
months.  For  more  information  contact  the 
ISA  office  at  217-328-2032.  QO 


Arborists  study 
plant  health  care 
concepts  at  an 
NAA-sponsored 
workshop  last 
January. 


‘ The  program  tests  and  certifies  an 
individual’s  knowledge  in  the  field 
of  arboriculture.  ’ 


Mark  Herriott  is  deputy  executive  di- 
rector of  the  International  Society  of 
Arboriculture « 


— Sharon  Lilly,  chairperson 
ISA  Certification  Program 
Board  of  Directors 
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Why  Certify? 


By  Bill  Kruidenier 

An  advertisement  on  television  poses  the  question: 
"Why  ask  why?"  While  the  phrase  may  be  catchy,  the 
concept  of  just  doing  something  without  questioning 
why  is  a dangerous  one.  At  times  it  is  important  to  ask 
why  and  not  just  go  along  with  the  crowd. 

We  get  into  trouble  when  we  perform  our  work  in  a 
certain  manner  just  because  "that's  the  way  if  s always 
been  done."  The  International  Society  of  Arboriculture 
(ISA)  Certification  Program  was  developed  in  response 
to  our  members  and  chapters  asking  the  important 
“why"  questions.  Because  of  these  questions,  ISA  has 
entered  into  a coordination  role  that  will  greatly  enhance 
existing  certification  programs  as  w^ell  as  the  credibility 
of  professional  arborists. 

Certification  is  not  a new  concept  waiting  for  a spon- 
sor, Many  organizations  outside  the  tree  care  profession 
have  had  certification  for  years.  Even  within  the  tree 
care  profession,  ISA  Chapter  certification  programs 
were  established  in  the  early  to  mid-1980s.  These  orga- 
nizations have  seen  the  value  in  encouraging  profes- 
sionals to  further  their  understanding  of  current  tech- 
nologies and  acknowledging  their  level  of  expertise 
through  a testing  and  certification  process.  A certifica- 
tion program  senes  as  an  excellent  professional  tool 
w'hen  it  is  developed  within  legal  guidelines:  is  struc- 
tured to  provide  individuals  with  an  opportunity  to  in- 
crease their  understanding  and  know  ledge:  and  encour- 
ages continued  professional  development. 

Arborists  have  many  tools  at  their  disposal.  Whether 
mechanical,  hand  or  technical,  these  tools  are  designed 
to  assist  in  performing  work  in  a professional  manner. 
Certification  is  designed  to  provide  arborists  with  addi- 
tional technical  tools  to  enhance  their  ability  to  service 
their  clients.  It  is  the  process  that  we  must  go  through  to 
become  certified  and  remain  certified  that  provides  the 
opportunity  for  the  arborist  to  grow  professionally  and, 
as  the  saying  goes,  to  work  smarter  not  harder. 

There  are  several  issues  within  the  arborist  profes- 
sion, such  as  pesticide  usage,  that  require  us  to  look  at 
what  we  are  currently  doing.  We  are  then  left  question- 


Certification  provides  the 
opportunity  for  us  to  use 
our  minds  and  expand 
our  horizons. 


mg  whether  we  should  adjust  or  change  our  current 
methods  or  practices.  If  adjustments  are  required,  we 
then  must  determine  how  to  implement  them  in  the 
field.  Without  continuing  education  programs,  w'hich 
are  an  important  aspect  of  the  ISA  Certification  Pro- 
gram, we  are  not  challenged  to  consider  adjustments  in 
our  current  practices.  We  can't  do  things  differently  un- 
til we  see  things  differently.  Certification  provides  the 
opportunity  and  the  incentive  for  all  of  us  to  see  things 
differently. 

Certification  provides  the  opportunity  for  us  to  use 
our  minds  and  expand  our  horizons.  The  certified  ar- 
borist designation  also  tells  our  fellow  arborists,  allied 
professionals  and  customers  that  we  think  it  is  important 
to  keep  up  w ith  the  latest  technology.  While  certification 
will  not  ensure  that  all  the  work  performed  will  be  sci- 
entifically based  and  professional,  it  will  establish  a base 
of  know  ledge  and  expertise  from  which  the  enlightened 
consumer  can  choose  a tree  care  professional. 

Finally,  certification  places  the  tree  care  profession  on 
par  with  other  professions  that  have  certification  re- 
quirements, Certification  has  the  potential  to  raise  the 
understanding  of  our  profession  to  the  level  where  we 
are  compensated  for  what  wre  know  as  well  as  for  what 
we  do. 

Wrhy  certify?  Because  if  s the  professional  thing  to  do. 

m 


Bill  Kruidenier  is  executive  director  of  the  Interna- 
tional Society  of  Arboriculture  in  Urbana,  Illinois. 
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A rborist  training: 


Customized  Programs 


By  Richard  Abbott  and 
Kenneth  Miller 

ACRT,  Inc*  Environmental  Specialist  is 
an  employee -owned  business  founded  in 
February  1985*  The  name  was  taken  from 
the  sen  ice  lines  of  the  business:  appraisal, 
con sutii  ng . research  an d traini  ng . Sen  i ecs 
are  provided  throughout  the  Midwest  and 
East  Coast,  with  special  projects  in  other 
parts  of  the  country.  Since  its  inception, 
ACRT  has  trained  or  upgraded  the  job 
skills  of  more  than  8000  Green  Industry' 
workers*  most  of  whom  have  been  tree 
workers. 

While  training  is  a cornerstone  of  the 
business,  its  emphasis  has  shifted  over  the 
years*  Early  on.  training  concentrated  on 
entry-level  job  skills  and  was  funded  by 
the  federal  Job  Training  Partnership  Act 
(JTPA)  or  state  programs  such  a*s  the 
Michigan  Opportunity  Skills  Training 
(MOST)*  Entry-level  classes,  which  are 
now  targeted  to  specific  labor  market 
areas,  eventually  gave  way  to  advanced 
customized  training  seminars  held  in 
Kent,  Ohio,  or  on  site. 

Training  now  focuses  on  job  skills  gen- 
erally learned  through  a combination  of 
classroom  and  hands-on  experience  and 
technical  training,  including  the  more  de- 
manding aspects  of  tree  care  and  line 
clearing* 

Students  must  look  to  universities  or 
colleges  for  courses  in  diagnosis  of  dis- 
eases, identification  of  insects  and  tree 
physiology  and/or  managerial  training  for 
running  a business* 

Variety  of  programs 

Job  skills  and  technical  training  pro- 
grams vary  from  class  to  class,  depending 
upon  identified  needs  of  the  sponsor  and 
student  population.  Fundamentally,  they 
are  built  around  improving  work  practices 
and  techniques,  safety,  working  around 
electrical  hazards,  TPM,  insects  and  dis- 
ease* plant  anatomy  and  the  CODIT  theo- 
ry, hazard  tree  identification,  appraisal  and 


Proper  climbing  methods  are  only  one  component  of  ACRT  training. 


diagnostic  techniques*  Other  customized 
training  options  include  computer  soft- 
ware. street  tree  inventory'  and  urban  veg- 
etation management  systems.  The  length 
of  the  class  varies  w uh  the  subject  matter 
and  depth  of  presentation.  Normally, 
classes  run  from  three  to  five  days,  but 
specific  subjects  can  be  handled  in  one-  or 
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two-day  sessions.  Typically,  JTPA  pro- 
grams may  be  conducted  for  up  to  10 
weeks. 

While  the  cost  of  the  program  varies 
with  class  size,  location,  duration  and  con- 
tent of  subject  matter,  a typical  one-week 
class  will  cost  each  participant  from  $300 
to  $500. 
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Entry-level  classes  are  designed  to 
provide  hands-on  training,  so  students 
spend  one-third  or  less  of  their  time  in  the 
classroom  and  Lhe  remaining  time  in  field 
training.  The  student  watches  a video  then 
sees  an  actual  demonstration  of  the 
technique.  Students  then  individually 
perform  the  technique  under  the  guidance 
of  ACRTs  instructors.  In  climbing,  for 
instance,  that  means  everyone  gets  up  in 
the  tree. 

Pesticide,  insect  and  disease  and  I PM 
units  are  the  major  components  of  the  en- 
try-level classes,  which  are  geared  to  the 
state  commercial  pesticide  applicators  li- 
cense test.  In  addition,  many  ACRT  class- 
es have  been  approved  for  specific  state 
recertification  credits  and  for  arborist  re- 
certification credits  (ISA  Western  Chap- 


ter). As  more  staLes  implement  the  ISA  ar- 
borist certification  program,  the  need  for 
training  in  this  program  will  likely  in- 
crease. 

Besides  state  pesticide  and  certification 
credits,  ACRT  routinely  offers  Conti  nu- 
ous  Education  Unit  (CEU)  credits.  One 
CEU  corresponds  to  10  hours  of  advanced 
dassroom/seminar  training  or  15  hours  of 
hands-on  field  training. 

On-site  classes  are  available  to  compa- 
nies, municipalities,  utilities  or  profes- 
sional organizations  seeking  instruction  in 
specific  topics  for  groups  ranging  from 
seven  to  10,  Four  to  six  weeks  lead  time  is 
necessary  to  set  up  scheduling  and  arrange 
for  specific  instructors.  The  sponsoring 
agency  assists  in  planning  the  curriculum 
and  setting  the  price. 


ACRT,  Inc.  has  trained  aver  8,000  people 
Nationwide  and  in  Canada 
for 

Municipalities,  Utilities, 

Government  Agencies  and  Tree  Companies 

1992  SCHEDULED  SEMINARS: 

BASIC  »d  ADVANCED  ARBORIST  fin  daypro^^ 

arc  available  every  month  in  Kent. 

CUSTOMIZED  TRAINING  m your  lot* &on 
NAA  HOME  STUDY  COURSES: 

Arboriculture  1 and  U 
Foreman  Training 
Electrical  Hazard  Awrtwu 


Founded.  1985 


TRAINING 

IS  EXPENSIVE  BUT  TRY  COSTING  OUT 


IGNORANCE 


For  DETAILS pleas*  cad  or  write: 

ACRT,  Inc, 

P.O.  Box  219 
Kent,  Ohio  442«mj2L9 
BOO-622-2562  FAX:  216-673-3205 
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"The  Fastest  Solutions  to  your  .Spfilf/iig  Headache!' 

The  GFX  SUPER  SPLIT  rack  and  pinion, 
gear-driven.  Log  Splitter. 

"SEE  IT  TO  BELIEVE  ITr 

Thu  patented  SUPER  SPLIT  log  splitters  are  the  fastest  made,  up  to  four 
times  faster  and  more  economical  (under  a dollar  a day)  than  any  other 
type  of  splitter.  The  2 ' -second  cycle  time  makes  SUPER  SPLIT  A 
WORLD  RECORD  HOLDER.  l(i  minutes  51  seconds  to  split  a cord  of 
wood,  SUPER  SPLITS  have  an  impact  of  7 to  16  tons  and  accept  any  size 
log  up  to  25  Vi  in  length.  They  use  grease  fittings  instead  of  oil  for  easy 
maintenance  and  offer  the  versatility  of  interchangeable  gasoline  or 
electric  drive  as  well  as  mam  other  options. 

Take  one  or  more  and  watch  your  headache  disappear. 

GFX  CORPORATION 

Manufacturer  ot  the  famous  LOG  N LAWN  * Carts 
200  Recreation  Park  Dr.,  Hingham.  MA  02043  Tel  (617)  740-0350 
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Classes  are  held  all  across  the  nation  as 
well  as  in  Canada  and  the  Caribbean,  and 
students  have  hailed  from  places  as  far 
away  as  Hawaii,  the  Philippines  and  South 
Korea. 

Five-day  arborist  training  programs  are 
conducted  monthly  in  Kent  and  on  site 
around  lhe  country  and  Canada  to  comply 
with  sponsors'  needs, 

ACRT  is  familiar  with  the  process  of 
obtaining  government  funding  for  train- 
ing. hut  there  is  a shortage  of  applicants 
who  are  eligible.  More  information  in  this 
area  is  available  from  ACRTs  Education 
Services  office.  The  training  agency  and 
the  employer  must  work  closely  because 
payment  depends  on  placing  a trainee  in  a 
job  and  the  trainee  staying  on  the  job  for 
up  to  90  days. 

Equipment  provided 

ACRT  has  more  than  100  educational 
video  tapes  and  slide  sets  on  iree  care,  line 
clearance,  landscaping  and  insects  and 
diseases.  Each  trainee  is  provided  with  a 
training  manual  and  a tree  care  manual  in 
Spanish  is  also  available.  National  Ar- 
borist Association  training  materials  are 
used  extensively  and  all  employers  are 
urged  to  purchase  copies. 

ACRT  provides  all  the  tools,  climbing 
gear,  equipment  and  materials  needed  to 
cover  the  subjects  being  taught.  That  in- 
cludes subjects  such  as  chain  saw  safety 
and  use.  aerial  rescue,  working  near  elec- 
trical hazards,  hazard  tree  recognition,  tree 
appraisal.  1PM,  cabling  and  guying,  light- 
ning protection,  fertilizing,  pruning, 
climbing,  roping,  tree  removal,  planting 
and  transplanting,  use  and  care  of  tools 
and  equipment,  landscape  construction 
and  maintenance,  safety,  related  work 
practices  and  procedures  and  tree  growth 
regulators. 

For  more  information  call  800-622- 
2562.  [O 


Richard  E,  Abbott  is  president  and 
Kenneth  Miller  is  vice  president  of  ACRT, 
Both  are  co -founders  of  the  firm. 


THE  VO-50 


SAVES  ON  COST 
SETUP  1 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versatift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO-50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO-5Q  gives  you  reach  and  movement  others  can't  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO-50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

ft 

Time 

MANUFACTURING  COMPANY 

PO  Box  20368  Waco.  Texas  76702  0368 
(817)  776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 
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A rbo  rist  train  ing: 


NAA  Offers  The  Basics 


Many  years  ago  the  National  Arborist 
Association  realized  that  tree  workers 
needed  training  beyond  what  was  passed 
on  by  other  experienced  people  in  the 
field.  Since  1969  NAA  has  provided  the 
tree  care  industry  with  a variety  of  practi- 
cal, affordable  training  programs.  These 
programs,  available  to  the  general  public, 
are  universally  used  for  orienting  new  per- 
sonnel and  training  those  who  are  either 
not  ready  or  interested  in  the  level  of  train- 
ing  required  for  certification. 

For  those  who  aspire  to  become  certi- 
fied, NAA's  programs  are  an  ideal  place 
to  start.  Thousands  of  these  programs 
have  been  used  around  the  world. 

The  NAA  offers  four  Home  Study 
courses.  Basic  Arboriculture  I and  II  con- 
sist of  1 6 chapters  dealing  with  everything 


from  plant  physiology  to  cabling  and  brac- 
ing. The  crew-  leader  program  covers 
“everything  you  need  to  know"  to  become 
a crew  leader.  EHAP,  the  electrical  hazard 
awareness  program,  familiarizes  field  per- 
sonnel with  the  hazards  of  working  near 
electrical  conductors.  It  is  a must  for  all 
personnel  working  in  trees,  whether  they 
are  doing  line  clearance  trimming  or  prun- 
ing a tree  near  an  electrical  conductor  in  a 
customer's  front  yard.  NAA  issues  a cer- 
tificate to  those  who  satisfactorily  com- 
plete any  of  these  programs.  Many  em- 
ployers require  that  employees  complete 
these  programs  before  they  are  eligible  for 
wage  increases. 

Three  of  these  programs  w ere  updated 
in  1991,  and  an  updated  EHAP  will  be 
available  this  year. 


For  those  who  aspire 
to  become  certified, 
NAA ’s  programs  are 
an  ideal  place  to 
start.  Thousands  of 
these  programs  have 
been  used  around 
the  world . 


In  addition,  NAA  has  produced  15 
video  training  programs  and  produces 
new  ones  every  year.  These  programs  are 
professional  quality  but  written  by  tree 
people  so  they  are  very  effective.  The  list 
of  titles  includes;  Tree  Care  Safety,  Prun- 
ing Techniques,  Electrical  Hazards  and 
Trees,  Aerial  Rescue.  Chain  Sawr  Use  and 
Safety,  and  many  others. 

Several  of  the  programs  tire  available  in 
Spanish  and  additional  ones  are  continual- 
ly being  translated, 

AN  of  NAA's  training  programs  are 
simple,  easy  to  use  and  very  easy  to  un- 
derstand. The  video  programs  in  particular 
are  very  effective.  As  the  old  adage  says, 
"A  picture  is  worth  a thousand  words.” 

For  further  information,  call  the  NAA 
office  al  800-733-2622.  E 


We’re  Back  ...  to  $22.00 

.DOUBLE  BEVEL  BRUSH  CHIPPER  KNIFE!! 

. Only  $22.00 


Asplundh,  Chipmore,  Vermeer 
12"  x 3"  x 3/8"  - $19.95  16"  x 3"  x 3/8"  - $24.00 

(min.  12  pcs.) 

1-800-221-5452 

MA  & Canada  (617)  332-7178 


tool  eg,  jnc 

tft?  CaMgtrm  Si  . MA  0215* 


TOOL  CO , PNC 


MC  & VISA  ACCEPTED  ,e’ *“ «’« 
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Arborist  training : 


ADI  Offers  New  Programs 


The  Arbor  Day  Inslilute,  now  in  its  sec- 
ond year,  is  the  training,  continuing  edu- 
cation and  professional  development  arm 
of  the  National  Arbor  Day  Foundation,  a 
non-profit  citizens  organization  dedicated 
to  tree  planting  and  preservation.  The  In- 
stitute provides  four  types  of  programs: 
workshops  on  general  topics,  forums  on 
specific  subjects,  travel  courses  abroad 
and  correspondence  courses. 

Plans  are  under  way  to  house  the  Arbor 
Day  Institute  in  Nebraska  City.  The  Lied 
Conference  Center  wilt  be  the  only  facili- 
ty of  its  kind  in  the  United  States  with  staff 
and  programs  dedicated  to  trees  and  con- 
servation, Institute  Director  Dr.  James 
Fazio  envisions  the  Center  as  a tree  educa- 
tion mecca.  It  will  have  a lecture  hall  that 
can  accommodate  400  people,  interpreted 


grounds,  tree  test  plots,  a swimming  pool 
and  lodging. 

The  Center  is  to  he  named  after  its  ma- 
jor private  sector  sponsor,  the  Lied  Foun- 
dation Trust  of  Las  Vegas,  Nevada.  In 
1990,  Congress  awarded  NADF  a $5,9 
million  grant  to  develop  the  Center.  The 
grant  requires  dollar- for-dollar  matching 
funds  from  non-federal  government 
sources.  With  the  Lied  grant  and  private 
contributions,  NADF  has  already  raised 
S4  million.  Bids  for  the  structure  were  due 
last  month  and  ground-breaking  h 
planned  for  early  this  year. 

The  Arbor  Day  Institute  is  planning 
several  programs  of  interest.  The  Nation- 
al Urban  Forestry  School,  Session  l,  will 
he  held  in  Nebraska  City  on  February  23- 
28.  The  course  will  focus  on  urban 
forestry/arboriculture  principles  for  non- 


urban  forestry  professionals,  traditional 
foresters,  tree  care  professionals  and  con- 
cerned citizens.  The  lead  instructor  is  Dr, 
Gene  Grey,  director  of  Member  Services 
and  Development  for  the  Society  of 
American  Foresters  and  co-author  of  the 
classic  text.  Urban  Forestry.  Registration 
tee  is  $425. 

The  second  session  is  called  "'Modem 
Arboriculture — A Systems  Approach  to 
Practical  Tree  Care,’"  It  will  be  presented 
by  Dr.  Alex  Shigo,  retired  chief  scientist 
with  the  U.S,  Forest  Service  and  founder 
of  Shigo  & Trees,  Associates.  This  limit- 
ed-enrollment program  w ill  be  held  May 
21-22  in  Kansas  City.  Missouri:  registra- 
tion fee  is  $275, 

For  more  information  call  the  National 
Arbor  Dav  Foundation  at  402-474-5655. 

El 


Builds  a full  line  of 
High  Performance 
. Stump  Cutters. 


PHONE  TOLL  FREE 

1-800-392-2687 
1 -800-392-2686 c 


HYDRA-STUMPER 
190  H P.  DIESEL 


The  Stump  Cutter  People 

6822  LINCOLN  WAY  EAST 
WOOSTER,  OHIO  44691 

PHONE 

216-264-8699 
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Arborist  training: 


Learning  To  Climb 


Don  Wachter,  graduate  Instructor,  removes  the  top  of  a tree  at  a construction  she. 
(Photo  by  Carl  Bauer) 


By  Susan  Carroll 

Beginning  foresters  must  learn  how  to 
climb  trees  with  ropes  and  saddles  and 
how  to  work  up  in  a tree.  And  they  must 
learn  safety  rules. 

The  Purdue  University  Department  of 
Forestry  and  Natural  Resources  has  creat- 
ed an  effective  program  that  addresses 
these  needs  - Forestry  444- Arboriculture 
Practices,  which  combines  classroom  in- 
struction and  outside  climbing  experience. 
The  class  provides  students  hands-on  ex- 
perience with  climbing,  pruning,  tree  re- 
moval safety  procedures,  tree  decay  pro- 
cesses, tree  appraisal  and  other  skills. 

The  key  to  the  program  is  that  everyone 
in  the  class  climbs  every  time  the  class 
goes  out.  The  department  purchased 
enough  equipment  to  fully  outfit  20  stu- 
dents for  climbing.  "In  many  programs, 
climbing  is  taught  basically  as  a demon- 
stration ora  special  weekend  event,”  says 
Dr.  Harvey  A.  Holt,  who  teaches  the 
course.  "Our  kids  gel  out  there  and 
climb” 

"There’s  really  no  substitute  for  the 
class  if  you  want  to  be  taught  right,”  says 
Pete  Skiles,  who  took  the  course  recently. 
“You  can  always  go  out  with  a friend  or 
someone  who  knows  how,  but  all  the 
imporiani  little  things.  like  safety  codes 
and  alternate  knots,  you  just  wouldn't 
pick  up  ” 

Students  are  graded  on  the  basis  of  two 
exams,  a presentation  about  a certain  as- 
pect of  urban  forestry,  and  meeting  the 
climbing  distance  requirements.  The  ex- 
ams cover  everything  from  the  American 
National  Standard  (ANSI)  safety  regula- 
tions for  tree  care  operations  to  lying  per- 
fect bowline  knots. 

“When  the  student  finishes  this  class,  I 
want  for  them  to  be  knowledgeable  in  ba- 
sic tree  care  techniques  ” says  Holt.  "They 
may  not  be  as  fast  or  experienced  as  other 
tree  care  workers,  but  they  will  have  the 
technical  knowledge  and  confidence  to  do 
the  job” 


The  class  is  required  for  students  ma- 
joring in  Urban  Forestry,  but  the  skills  it 
teaches  arc  important  for  all  forestry  stu- 
dents. Don  Wachter.  who  took  the  class  as 
an  undergraduate  and  is  now  the  graduate 
instructor  for  the  class,  feels  that  having 
taken  the  class  w as  valuable  when  he  w as 
working  for  the  F.A.  Bartlett  Tree  Expert 
Co.  "They  Started  me  out  as  a groundsman 
for ...  a bucket  truck,  so  I wasn't  regularly 


climbing.  But  w hen  I did  have  to  do  work 
up  in  the  tree,  no  one  had  to  take  the  lime 
out  to  teach  me.  Knowing  the  safety  codes 
w as  also  important  ” 

The  students  spend  the  first  day  learn- 
ing the  various  knots  needed  for  tree 
climbing:  the  basic  bowline,  taut  line 
hitch,  double  and  running  bowline,  bow?- 
line-on-a-bight.  half  hitch,  clove  hitch, 
sheet  bend  and  the  square  knot.  They 
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Natural  Enemies. 


The  traditional  way  to 
stop  caterpillars  from 
feeding  on  shrubs  and 
trees  has  been  chemicals. 

Now  there's  Foray®. ..a 
natural  bioinsecticide 
that’s  safe  to  humans,  as 
well  as  fish,  mammals, 
birds,  beneficial  insects, 
and  other  non-targeted 
organisms.  But  also  very 


effective  at  killing  foliage- 
feeding caterpillars  such 
as  gypsy  moths,  loopers, 
lea  fro  Hers,  webworms, 
bagworms,  cankerworms, 
tent  caterpillars  and  others. 

Foray  B.t.  (Bacillus 
thuringiensis)  does  not 
contaminate  groundwater. 
And  it  is  biodegradable, 
too.  No  oils.  No  solvents. 
Foray  is  a safe  and  sound 


alternative  to  chemicals 
for  both  aquatic  and 
terrestrial  environments. 
More  and  more  arborists 
are  making  enemies  of 
caterpillars  and  friends  of 
the  environment  by  using 
Foray.. .naturally. 

For  more  information  on 
Foray,  just  call  our  toll- 
free  number  below. 


Novo  Nordisk  Bioindustrials.  Inc. 

33  Turner  Road 
P.0.  Box  1907 

Danbury,  Connecticut  06813-1907  DISTRIBUTED  BY:  Rockland  Corporation 

1-800-283-3386  Call  1-800-543-1311 
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Novo  Nordisk 


Circle  Saw 
Attachment  ideal 
for  smaller  cutting 
chores. 

Telescopes  from  7'  to  11 . 
Reachs  to  17 

Reduces  time  spent  with 
conventional  pruning 
methods 

Improves  operator  safety. 
Weighs  only  16  pounds. 

Splined  aluminum  drive 
shaft  is  easily  extended, 
eliminating  the  need  for 
climbing  ladders 
or  trees 
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spend  the  next  three-hour  class  studying 
safety  regulations  until  they  know  them 
thoroughly.  The  National  Arborist  Asso- 
ciation's video  training  tapes  on  tree  care 
safety  are  the  foundation  for  this  class. 

Stress  on  safety 

According  to  Holt  Wachier  and  the 
students,  safety  standards  are  the  most  im- 
portant aspect  of  the  class,  “This  is  one  of 
the  most  dangerous  professions  there  is  in 
this  country,”  Wachier  says.  “They  have 
to  know  these  standards," 

Holt  is  especially  careful  to  guard 
against  student  injuries.  Resides  the  ANSI 
standards,  he  adds  some  specific  regula- 
tions, many  of  them  gleaned  from  com- 
pany safety  manuals.  No  free  climbing  is 
allowed  and  students  must  dress  properly 
— boots,  hardhats,  long  pants  and  work 
gloves  for  the  groundwork.  They  must  be 
tied  in  at  all  times  to  the  tree,  and,  of 
course,  may  not  drink  alcohol  before 
climbing. 

There  is  a heavy  emphasis  on  students 
working  within  their  skill  level.  The  class 
manual  encourages  students  and  offers 
hints  to  help  them  climb  with  more  coor- 
dination. 


Students  go  climbing  on  the  third  class 
meeting.  “We  take  them  out  to  a local 
cemetery,  there  are  lots  of  big,  sturdy  trees 
there,  and  let  them  go  at  it,”  says  Holt.  The 
first  serious  goal  is  to  climb  up  50  feet  and 
go  out  25  feet  from  the  main  trunk.  The 
students  have  the  next  four  three-hour 
class  sessions  to  work  toward  this, 

“It  was  great !”  claims  Skiles.  “They 
just  showed  us  how>  and  then  we  each 
went  to  a tree  and  worked  on  it  for  the  rest 
of  the  time.  They  came  around  and  gave 
us  all  hints  and  helped  get  us  up  in  there, 
let  us  mess  around,  and  made  sure  we 
didn't  come  untied  from  the  trees " 
“Some  of  the  students  have  a real  fear 
of  heights  and  it  takes  them  a while  to  get 
used  to  going  out  anti  walking  on  the 
branches  ” says  Wachier.  “Sometimes 
they  get  stuck  in  a certain  position  and 
Harvey  or  I have  to  go  up  and  help  them 
out  of  it” 

After  the  students  master  basic  climb- 
ing skills.  Holt  gradually  adds  the  equip- 
ment that  they  have  to  take  up  with  them, 
starting  with  pruning  saws  then  chain 
saws  and  climbing  spurs. 

There  is  a slight  break  in  the  climbing 
as  the  course  focuses  on  electrical  safety 


* 9'  or  10*  chip  boxes  with  tool  boxes  for  1-ton  chassis 

* 10',  12r  or  14'  chip  boxes  with  tool  boxes  and/or  personnel 
cab  combination  for  2-ton  chassis 
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and  line  clearance,  how  to  use  chain  saws 
while  climbing  and  how  to  stay  safe 
around  power  lines.  The  students  then  go 
back  out  to  practice  aerial  rescue  tech- 
niques. 

Tree  removal 

The  final  climbing  exercise — tree  re- 
moval— uses  all  the  skills  the  students 
have  learned  so  far.  To  take  dow  n the  two 
full-size  dead  trees  that  were  in  the  middle 
of  a construction  site,  the  students  had  to 
double  crotch  themselves,  tie  in  the 
branches  they  were  removing,  and  safely 
take  the  top  of  the  tree  down,  while  fol- 
lowing safety  regulations  and  using  the 
skills  and  techniques  they  had  learned. 

“Some  people  just  couldn't  handle  the 
chain  saws  up  in  the  trees,"  says  Holt. 
"That  was  no  problem;  they  worked  with 
the  ropes  and  the  saws  on  the  ground.  We 
do  not  force  anyone  to  do  something  that 
they  are  uncomfortable  with.  But  then 
some  people  just  flew  right  up  there  and 
we  couldn't  gel  them  down.  It  went  pretty 
well,  actually  /* 

“The  key  is  control,  maintaining  con- 
trol/’ says  Carl  Bauer,  another  student 
from  the  class. 

"The  second  tree  got  a little  hairy/’  says 
Wachter.  "so  I took  the  top  down.  The  stu- 
dents did  the  rest,  though.  Everything  else 
went  basically  okay/' 


cabling  and  bracing,  tree  care  equipment, 
tree  growth  regulators,  utility  line  clear- 
ance,  lightning  protection,  hazardous  tree 
evaluation,  fertilization,  appraisal  tech- 
niques and  hydraulic  spraying. 

“This  class  is  invaluable  compared  to 
the  other  forestry  classes,"  Wachter  says 
of  the  experience.  "You  just  can't  teach  all 
this  out  of  a book  and  this  course  covers 
the  whole  gamut  of  arboriculture/’ 

"We  really  encourage  the  students  to  go 
on  and  keep  climbing,  to  try  to  rind  sum- 
mer jobs  working  for  tree  companies  to 
keep  the  skills  fresh  in  their  minds/*  says 
Holt,  He  even  hands  out  copies  of  the 
classified  sections  from  tree  industry  mag- 
azines that  advertise  jobs  students  are 
qualified  for  and  catalogs  for  forestry 
equipment. 

Also,  residents  from  the  general  com- 
munity often  call  in  requests  for  tree  work. 
Holt  and  Dr.  Walter  Bcineke,  another 
forestry  professor  involved  with  tree  care, 
route  these  calls  to  students  who  have  fin- 
ished the  class, 

Skiles,  who  takes  these  calls  regularly, 
says,  “It’s  cool.  Walt  gives  the  people  our 
numbers,  they  call  us  up,  and  we  go  on  out 
to  work  on  their  tree.  We  do  it  on  w week- 
ends: it’s  fun  and  good  money.  I've  got  a 
job  now  with  a forestry  company  in 
Brookston,  Indiana,  because  of  this 
class../’  [O 


Other  aspects 

After  Lhe  tree  removals,  students  do  re- 
search and  give  reports  on  topics  such  as 


Susan  Carroll  is  a student  at  Purdue 
University. 
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Arborist  training: 


Commitment  To  Safety 


By  Lillian  Staiger 

Most  line  clearance  contractors  would 
say  on-the-job-training  is  the  only  way  to 
learn  about  trimming  trees  around  power 
lines.  However,  a knowledgeable,  skilled 
crew-  member  doesn't  just  appear  after  six 
months  of  on-the-job-training.  A crew 
foreman  has  to  put  in  the  time  and  effort  to 
train  a new  employee  to  be  a productive 
and  safety-minded  line  clearance  pro- 
fessional. 

To  help  improve  line  clearance  profes- 
sionalism, the  Asplundh  Tree  Expert  Co. 
has  recently  joined  with  the  Philadelphia 
Electric  Company  (PECO)  to  develop  a 
training  crew*  program.  According  to  the 
plan,  all  new  Asplundh  employees  con- 
tracted by  PECO  spend  two  weeks  with  a 
specially  trained  foreman  and  crew  before 
being  assigned  to  a regular  crew 

The  plan  has  been  operating  for  over 
six  months  in  the  Schuykill  Division  of 
PECO.  Besides  improved  professional- 
ism, the  turnover  rate  is  dow  n and  a high 
productivity  level  is  being  maintained. 
Another  training  crew  is  scheduled  to  be- 
gin in  PECO's  Eastern  Division  in  April. 

“Although  it  is  still  early  in  the  pro- 
gram, we  are  already  seeing  evidence  of 
signficant  benefits/'  says  Doug  Gober, 
Asplundh  Division  Manager  for  south- 
eastern Pennsylvania.  “We  are  convinced 
that  a flexible  and  well  facilitated  training 
program  can  significantly  reduce  workers 
compensation  costs,  turnover  rate,  absen- 
teeism and  tardiness." 

Concept’s  origins 

At  a meeting  last  summer  for  Asplundh 
foremen,  the  high  turnover  rate  among 
new  employees  was  discussed.  The  fore- 
men were  beginning  to  feel  that  training  a 
new  crew  member  was  a wasted  effort  be- 
cause the  person  often  quit  before  becom- 
ing a useful  member  of  the  crew.  It  was  a 
vicious  cycle  of  bad  attitudes  and  poor 
morale. 

PECO  Manager  Hank  Why  and  PECO 
Vegetation  Management  System  Forester 
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Dick  Wells  attended  the  meeting  and  later 
met  with  Gober  to  decide  what  to  do. 
They  agreed  that  a special  training  crew 
seemed  the  best  way  to  draw  newr  employ- 
ees to  the  line  clearance  industry  and  keep 
them. 

Productivity  and  retention 

Recent  production  statistics  have 
shown  that  the  training  crew's  productivi- 
ty falls  within  the  average  for  all  other 
manual  crews  on  the  PECO  system.  The 
added  benefits  of  improving  the  employ- 
ees’ skills  and  increasing  employee  reten- 
tion make  a training  crew  cost-effective. 

The  two-week  period  is  enough  time  to 
get  a new'  Asplundh  employee  started  off 
on  the  right  foot  with  basic  knowledge  and 
the  proper  attitude.  The  receiving  foreman 
can  then  continue  the  training,  knowing 
that  the  new  person  can  gain  experience 
safely  and  productively. 

“After  training,  these  people  have  good 
work  habits,  attitudes  and  a sense  of  pride 
in  themselves  and  their  jobs."  says  Bill 
Fix,  a foreman  who  recently  received  a 
newf  crew  member  from  the  training  crew. 
“They  are  joining  our  crews  with  confi- 
dence and  the  ability  to  perform  their  du- 
ties as  safe  and  competent  workers." 

How  the  program  works 

Foreman  Pat  Pinelli,  an  11 -year  As- 
plundh veteran,  was  chosen  to  be  the  com- 
pany’s first  training  foreman.  In  addition 
to  his  practical  knowledge  of  line  clear- 
ance and  training.  Pinelli  was  given  a spe- 
cialized one-week  training  session  with 
Asplundh's  Safety  Director  Jim  Allard, 
Field  Personnel  Director  Mike  Lynch  and 
Gober. 

Together  they  produced  a training 
guide  that  emphasizes  hands-on  experi- 
ence and  uses  videos  as  teaching  aids.  Pro- 
duced by  Asplundh's  Corporate  Safety 
Department,  the  videos  focus  on  proper 
use  of  equipment  and  avoiding  safety 
hazards. 

“All  this  program  does  is  teach  the  ba- 
sics," says  Pinelli.  “I  help  the  new  person 
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learn  the  right  way  to  do  things  and  I get 
the  chance  to  show  them  what  they  can 
look  forward  to  in  the  future." 

Pinelli  takes  two  trainees  through  the 
program  every  two  weeks.  Their  experi- 
ence level  ranges  from  zero  to  six  months. 
Pinelli  also  has  two  experienced  employ- 
ees working  on  the  crew  to  demonstrate 
climbing  and  rescue  techniques  and  main- 
tain productivity. 

At  the  end  of  the  two  weeks.  Pinelli 
evaluates  each  trainee  and  gives  a copy  to 
the  receiving  foreman.  After  approximate- 
ly six  months,  the  receiving  foreman  eval- 
uates the  trainee. 

All  new  crew'  members  are  then  en- 
couraged to  complete  the  Asplundh  Fore- 
man's Manual  Home  Study  Course  and  to 
participate  in  a continued  program  admin- 
istered by  the  receiving  foreman. 

The  results 

Gober  reports  that  more  than  25  em- 
ployees have  participated  in  the  program 
and  all  are  still  actively  employed.  “If  all 
goes  well  and  our  turnover  problem  is  re- 
solved. we  will  eventually  have  all  our 
crew  personnel  go  through  the  program," 
he  says. 

Due  to  the  program's  success,  the  train- 
ing crew'  concept  has  taken  hold  in  other 
Asplundh  divisions  in  parts  of  Maryland, 
Iowa,  Illinois.  Kentucky  and  Ohio. 

PECO  Forester  Wells  says  of  the  pro- 
gram: “I'm  afraid  the  days  are  past  that  we 
could  just  ask  a contractor  to  get  people 
for  a job.  We  have  to  w ork  together  to  find 
the  right  people  with  a good  attitude  to- 
wards the  profession.  I think  it's  the  best 
thing  we've  ever  done.  But  the  biggest 
compliment  is  that  people  w ho  have  been 
on  a crew  for  a long  time  are  asking  when 
they  can  go  through  the  training.  That's 
very  rewarding."  DO 


Lillian  Staiger  is  manager  of  corporate 
communications  for  Asplundh  Tree  Expert 
Co.  in  Willow  Grove,  Pennsylvania. 


Learn  How  To  Protect  The  Birds 
And  The  Bees... 


Mauget  Micro-Injection  Seminars 


...Plus  Pets,  Children  And  Trees.- 


Mauget  tree  care  seminars  feature  tree 
health  and  environmental  protection  as 
key  discussion  topics. 

But  our  informal  seminars  are  de- 
signed to  answer  to  your  questions,  too. 
In  fact,  two-way  discussion  has  been  one 
of  the  most  important  parts  of  past  sem- 
inars. Bring  us  your  questions  about  the 
environment,  diseases,  insects,  nutrition, 
pruning,  spraying,  and  wounding.  No 
other  tree  care  seminars  provide  more 
practical  and  useful  information  about 
tree  health.  Mauget  micro  injection 
utilizes  a closed  system  to  protect  the 
environment. 


Seminar  daces,  cities, 
and  distributor  mar' 
keting  areas  are 
listed  below.  Call 
your  nearest  dis- 
tributor about  a 
Mauget  seminar 
in  your  area. 


Annual  seminars  are  open  to  all  Green 
Industry  firms  — owners,  managers 
and  applicators. 

This  year,  put  _ 

another  tool  to 
work  in  your  v; 

business.  Learn  Jr 

how  to  keep 

trees  healthy  ^ 

and  protect  the  ^ 

environment. 

Sign  up  for  a 

Mauget  seminar  , mL 

today.  hMk 


Artistic  Arborist 
Phoenix,  AI 
Arizona,  New  Mexico. 

Nevada 
(BOG)  843-8733 
[60212*5  <423  FAX 

January  IS. 

Albuquerque.  HM 
February  14,  Phoenix,  AZ 
March  5.  Los  Vegai,  NV 

Enfleids  Tree  Service 
Bfchom,  NE 

ND,  Eastern  50,  NE.  MN.  CO. 
western  IA,  MO.  K$.  OK. 
South  eas!  WY 


January  24, 

Oklahoma  City,  OK 
January  31,  Kansas  City,  MO 
February  10,  Laramie,  WY 
February  15.  Bismarck,  ND 
February  29,  Denver,  CO 
March  13,  Elk  horn,  NE 
March  27,  Bloomington,  MN 
Guardian  Tree  Experts 
Rockville,  MD 
MD.  VA.  DC 
[301]  581-8550 
January  30, 

Gaithersburg.  MD 
Michigan  Injection  Systems 
Grand  Rapids.  Mi 
Michigan 

E 423-3  7 89 
364-4558 

uary  5.  East  Lansing,  Ml 


Warns  Chemical  Co 
Rapid  City  SD 
Western  SD.  WY 
{6051342  7644 
(flOOf  658-5457 
February  6.  Rapid  City,  SO 
Februar  y 1 8,  Evanston,  WY 
February  20,  Casper.  WY 
Forrest  Lytle  & Sons,  Inc 
Cincinnati,  OH 
SWOhia 

[5131521-1464 

February  7,  Cincinnati.  OH 


The  Tree  Doctor  Inc 
Hendersonville,  NC 
NC,  SC.  North  Georgia 
[704]  253-8733 
[704 j 891 -TREE 
February  11.  Athens,  GA 
February  13,  Charleston,  SC 
February  19.  Durham,  NC 
February  20,  Charlotte,  NC 
Gem  Spraying  Service 
Jerome.  ID 
Idaho 

12081733-4206 
{800]  869-7741 

February  17,  Pocatello,  ID 
February  I S,  Twin  Falls,  ID 
February  49.  Boise.  ID 
February  20,  Lewiston,  ID 


Liqui-Green  Lawn  & Tree  Care 

Peoria,  IL 

Illinois.  Eastern  lA 

[3091 243-521 1 

[800)  747'521 1 

February  28,  Chicago,  IL 


Professional  Tree  Care 
8 injection 
Winter  Park.  FL 
Central  & Sou m Florida 

E 647-3335 
3564351 

uary  26.  West  Palm,  FL 
February  28,  Miami,  ft 
March  4.  Fori  Meyers,  FL 
March  6,  Sarasota,  FL 
March  13,  Orlando  FL 


Lanphear  Supply  Division 
Cleveland.  OH 
Ohio,  W.  VA 
[2161381-1704 
(800]  332-TREE 
March  2,  Mayfield.  OH 
March  3,  Columbus,  OH 
March  4,  Toledo,  OH 


Pruett  Tree  Service 
Lake  Oswego..  OR 
Oregon.  Washington 
(5G3T635-3916 
[800]  635-4294 
March  6,  Portland,  Ofi 


Arbortech  Inc 
Belleville  :L  62221 
St  Louts  Area 


(618)  233-2900 


Canadian  Shodehee 
Service  Ltd 

Lachine,  Quebec  Can 
H8S4E6 
Quebec 


(514)634-7046 


DH.D  Systems  inc 
New  Berlin,  WT  53151 
Wisconsin 
[414)784  3556 


Farm  and  Forest 
Research  Ltd. 

Oak  vi  fie,  Ontario,  Can. 

L6J5A2 
Ontario 
(416]  827- 1134 


Harrad  s Tree  Service 
Fort  Worth.  TX 
Northern  Texas 
(817]  246  9730 
Micro  injections  Inc 
Tampa,  FL  336 18 
Tampa  Area 
[813)961-1060 


Poulson  Tree  Service 

Billings,  MI 

Montana 

(406)259-5109 

R.C.  Humphreys 

St  fronds vllle,  LA  70775 

Louisiana.  So  Mississippi 

(504)635-4507 

Releaf  Tree  Consultants 

Indianapolis.  IN 

Indiana 

(317)259  7228 


Scientific  Tree  Care 
Panama  City.  FL 
N FL.  S GA,  S.  AL 
[904]  763  5049 
forget  Chemical  Co 
Cerritos  CA  90701 
California 
(213)  865-9541 
Tree  Clinic 
Austin,  TX 

Eastern  & South  Te*a$ 
(512)454-1411 


Tree  injection  Products 
Company 
Knoxville.  TN 
KY.  TN.  N AL.  MS,  AR 
(615)522-0533 
T*ee  Inject  Systems 
Clarence  Center.  NY  14032 
Cl  DE,  MA.  ME.  NH.  NJ.  NY 
FA.RI.VT 
(716)  741-3313 
T+ee  Lawn  inc 
El  Paso.  TX  79922 
El  Paso  Area 
(915)581-54 55 
Trees  of  Hawaii  me 
Ewa  Beach.  HI  96706 
Hawaii 

[808)682-5771 
Utah  Spraying  Service 
Sandy.  UT  04070 
Utah 

(801)566-5773 


J.  J.  Mauget 
Company 


2810  N.  Figueroa  Street 
Los  Angeles,  CA  90065 
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Open  letter  to  ISA  members 

The  Chadwick  Arboretum,  established 
in  1980  by  The  Ohio  State  University 
Board  of  Trustees,  was  named  to  honor 
Dr,  Lewis  C.  Chadwick,  who  has  devoted 
his  professional  career  to  teaching  and 
working  with  arborists  and  other  green  in- 
dustry personnel  Although  still  in  its  in- 
fancy, the  Chadwick  Arboretum  is  already 
performing  a valuable  service  in  educating 
students  who  plan  to  enter  careers  in  ar- 
boriculture, horticulture,  nursery  manage- 
ment, urban  forestry  and  related  areas  in 
the  natural  resources  field. 

Many  of  us  in  arboriculture  are  familiar 
with  Chad  as  the  founding  father  of  the 
Shade  Tree  Conference,  subsequently 
called  the  International  Shade  Tree  Con- 
ference (JSTC)  and,  ultimately,  the  Inter- 
national Society  of  Arboriculture.  He 
served  as  secretary /treasurer  of  our  found- 
ing organization  front  1 937- 1 963,  and  was 
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the  first  Executive  Director  of  ISTC  from 
1963-1969. 

Although  the  arboretum  is  named  for 
Chad,  many  areas  within  the  arboretum 
will  honor  and  identify  donors  of  individ- 
ual projects  which  together  comprise  the 
totality  of  the  Chadwick  Arboretum,  One 
of  these  individual  projects,  the  Lane 
Avenue  Gardens,  will  contain  an  entrance 
alle'e  which  will  serve  as  a focal  point  for 
visitors  entering  the  arboretum.  In  an 
effort  to  honor  Chad  and  to  recognize  his 
many  contributions  to  ISA,  the  Ohio 
Chapter  is  seeking  financial  support  for 
the  construction  and  endowed  main- 
tenance of  the  entrance  allee.  If  successful, 
the  project  will  be  recognized  by  a plaque 
identifying  the  allee  as  a gift  presented 
by  members  of  ISA  in  honor  of  Dr. 
Chadwick. 

So  far,  approximately  $8000  has  been 
collected  or  pledged  in  support  of  this 
$ 1 5,000  project.  This  amount  includes  do- 
nations from  the  Western  Chapter,  ISA 
Ontario,  the  Illinois  Arborists  Association, 
as  well  as  $5000  from  the  Ohio  Chapter. 
This  leaves  approximately  $7000  yet  lo  be 
raised.  This  open  letter  will  serve  as  a re- 


quest for  individual  and/or  Chapter  dona- 
tions to  support  this  special  Chadwick  Ar- 
boretum project. 

As  many  of  you  know,  Chad  is  not  in 
good  health.  Under  the  circumstances  it 
would  seem  particularly  appropriate  to  let 
him  know  how  much  he  has  meant  to  ISA 
and  to  our  profession  as  a whole.  If  you  or 
your  Chapter  would  care  to  make  a dona- 
tion to  this  special  arboretum  project  to 
honor  Chad,  please  make  out  your  tax-de- 
ductible contribution  payable  to  The  Ohio 
State  University  Development  Fund  and 
mail  it  to:  The  Chadwick  Arboretum,  1 15 
Agricultural  Administration  Bldg.,  2120 
Fyffe  Road,  Columbus,  OH  43210. 

Please  specify  that  your  donation  is  to 
be  used  for  the  ISA  entrance  allee  project. 

Chapter  Arboretum  Committee 


Letters  should  be  addressed  to: 
Tree  Care  Industry,  Editor 
P.0 . Box  1094 
Amherst,  NH  03031 


Andy’s  Truck  Center  Inc. 
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2 - 1983/8,  Ford/GMC  w/S2’  HI- Ranger  A Chip  Dump 
2 - 1983  Ford  F-SOO  diesel  w/LR-50  A Chip  Dump 
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2 - 1979  Ford  F-7000  w/Aspiundh  LR-50  A Chip  Dump 
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1 - 1978  Ford  F-700  w/52*  Hi-Hanger. 


* 1978  White  Road  Boss  II  diesel  w/  65* 
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• (2)  - 1978  lnt,  1800  diesel  w/LR-45 
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NATIONAL  ARBORIST 
ASSOCIATION 

MANAGEMENT  CONFERENCE 


This  management  conference  is  de- 
signed just  for  you.  You  ’ll  get  answers  to 
some  of  your  problems,  the  chance  to 
meet  with  your  peers,  and  have  some 
fun  besides. 

Our  outstanding  speaker  program  will 
offer  sessions  on  building  exceptional 
management  teams,  how  to  manage 
conflict,  how  to  choose  the  best 
employees  for  your  firm,  and  sales 
and  marketing  strategies  for  today’s 
economy. 

Of  course,  the  conference  will  include 
the  traditional  opening  reception,  net- 
working opportunities  and  several  op- 
tional sessions. 


And,  we  haven’t  forgotten  the  lighter 
side.  A golf  tournament,  a tennis  tour- 
nament and  an  old  fashioned  barbe- 
que,  Western  style,  are  also  part  of  the 
program. 

All  this  against  the  backdrop  of  the  Old 
West,  in  Scottsdale,  the  city  with  more 
sun-filled  days  than  any  other  in  the 
country.  Special  air  fares,  hotel  rates 
and  auto  rental  rates  available. 

We  offer  three  easy  ways  to  register:  by 
mail,  phone  or  FAX. 


For  further  information,  call  NAA  at 
1-800-733-2622. 


FEBRUARY  18-23, 1992 
SCOTTSDALE,  ARIZONA 
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THE  CARLTON  FAMILY  OF  STUMP 


MODEL  2000 

A durable,  compact,  self- 
propelled  machine  that  allows 
you  access  to  those  hard-to-get- 
to  places.  Available  with  either 
a 20-HP  gas  or  diesel  engine, 
the  2000  cuts  12  inches  below 
the  ground  and  34  inches  above 
ground.  The  total  weight  of  this 
machine  is  1200  pounds. 


MODEL  3700 

The  model  3700  features  a 37- 
HP,  four-cylinder  Wisconsin 
engine.  It  cuts  at  a depth  of  15 
inches  below  the  ground  and  40 
inches  above  the  ground.  This 
model  is  mounted  on  14  inch  tires. 


MODEL  4100-D 

With  its  three-cylinder,  41-HP  Deutz 
diesel  engine,  you’ll  have  both  power 
and  money  to  spare!  The  4100-D  cuts 
at  a depth  of  15  inches  below  the 
ground  and  40  inches  above  the  ground. 
This  machine  hasn’t  met  a stump  it 
couldn’t  cut. 


YES  WAY!! 


THE  CARLTON  MODEL  3500 

$9999.99 


35  Horsepower  4-Cylinder  Wisconsin  Engine 

The  model  3500  features  a 35-HP,  four-cylinder  Wisconsin  engine  and  all  the  heavy-duty 
features  you  expect  from  a Carlton  machine  at  an  unbelievable  price.  This  unit  cuts  to  a depth  of 
15  inches  below  ground  and  40  inches  above  ground  and  swings  an  arc  of  80  inches. 


GRINDERS 

MODEL  6800 

The  model  6800  features  a 
turbo-charged,  four-cylinder 
Deutz  diesel  engine.  The  68-HP 
turbo-charged  engine  improves 
performance.  This  unit  combines 
high  horsepower  with  a diesel, 
and  yet  it  can  be  pulled  with  an 
average  pickup  truck. 


To  learn  more  about  all  our  products,  call  or  write: 


J.P.  CARLTON  COMPANY 

121  JOHN  DODD  ROAD 
SPARTANBURG,  SOUTH  CAROLINA  29303 
800-243-9335  * 803-578-9335 
FAX:  803-578-0210 


Carlton 

PROFESSIONAL 
STUMP  GRINDERS 


m 
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MANAGEMENT  EXCHANGE 


Developing  Sales  Plans 


By  Howard  L.  Eckel 

"Let's  see,  I have  to  take  the  chipper 
blades  to  be  sharpened,  pick  up  the  chain 
saw  from  Wally’s  and  deposit  these 
checks  at  the  bank  or  the  payroll  checks 
will  turn  to  rubber  l have  to  call  the 
garage  to  arrange  for  the  stake  truck  to  go 
in  for  a brake  job:  we  are  down  to  the  riv- 
ets now.  Should  I call  the  insurance  com- 
pany: I just  have  to  get  that  faker  off  com- 
pensation. If  something  doesn't  happen 
soon,  everyone  will  be  on  unemployment. 
Everything  has  just  dried  up.  The  phone 
slopped  ringing.  What  few  calls  that  do 
come  in  go  so  cheaply.  Everyone  and  their 
brother  is  throwing  out  low-ball  prices. 
Just  missed  the  turn  to  the  bank.  Ill  turn 
around  on  Elm:  the  traffic  is  horrendous. 
It's  just  not  fun  anymore.  1 thought  being 
an  arborist  would  be  just  the  best  kind  of 
life.  I like  people  and  all  things  green,  but 
it  is  just  such  a hassle  to  keep  things  going. 
Have  to  get  more  sales.  Better  call  the  of- 
fice to  see  if  any  calls  came  in.,  ” 

And  so  it  goes.  So  many  needs  come  at 
you  that  it  is  difficult  to  keep  the  priorities 
straight.  Perhaps  it  is  time  for  you  to  re- 
think priorities. 

An  increase  in  sales  volume  would 
make  life  just  great.  More  orders  would 
make  bills,  receivables,  equipment  prob- 
lems and  nagging  concerns  less  mind-per- 
vading. less  energy-sapping.  So  isn’t  it 
time  to  stop  letting  details  sidetrack  you 
from  the  key  ingredient  of  the  business: 
sales. 

Unfortunately,  devoting  time  to  sales 
does  not  necessarily  mean  you  are  going 
to  obtain  maximum  results.  I had  a sales- 
person tell  me  that  he  had  worked  very 
hard  that  day.  He  had  driven  over  120 
miles,  through  the  metropolitan  area*  con- 
stantly on  and  off  the  beltway.  He  had 
made  six  quotations  to  prospects,  five  of 
them  on  take-downs.  Other  firms  had 
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quoted  lower  on  these.  I told  him  I was  not 
impressed.  The  energy  he  had  expended 
could  have  been  saved.  He  would  have 
done  as  well  had  he  gone  to  a casino  and 
played  the  roulette  wheel.  Odds  were  that 
the  results  would  have  been  the  same. 
Time  expended  w ithout  organization  usu- 
ally is  not  worth  much. 

Time  organization 

Time  organization  starts  w ith  a plan — 
in  this  case,  a sales  plan.  A sales  plan  isn't 
difficult  to  create,  but  it  will  be  effective 
only  if  it  is  backed  up  by  organized  effort 
and  discipline.  Being  there,  being  con- 
cerned, follow-through,  and  determination 
are  some  of  the  key  elements  of  a success- 
ful sales  plan,  but  they  all  require  orga- 
nized effort. 

Successful  execution  takes  discipline. 
No  sales  plan  will  work  unless  there  is  a 
commitment  to  faithfully  executing  the 
plan's  priorities.  The  priorities  are  obtain- 
ing sales — not  repairs,  bank  deposits  or 
picking  up  after  people.  You  are  capable 
of  generating  thousands  of  dollars  of  sales, 
so  organize  your  efforts  and  time.  Focus 
on  making  sales  happen.  That's  where 
your  future  lies. 

In  our  business,  which  is  a service  busi- 
ness, the  client  is  an  important  key  in  a 
successful  sales  plan.  Notice  that  I used 
the  word  “client,”  not  “customer.”  The 
Oxford  English  dictionary  defines  cus- 
tomer as  "one  who  walks  into  a shop,”  ;ind 
client  as  “one  who  is  under  the  protection 
of.”  Quite  a difference. 

If  serv  iced  and  brought  under  your  pro- 
tection, clients  will  assist  you  and  bring  in 
additional  business,  not  only  from  their 
property,  but  also  from  their  friends  and 
neighbors.  People  w ho  feel  that  they  are 
receiving  personal  service,  who  feel  at 
ease,  have  no  concerns,  fed  protected, 
will  mention  to  friends  and  neighbors 
what  wise  buyers  they  are.  They  will  brag 
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Focus  on  making  sales 
happen.  That's  where 
your  future  lies. 


about  the  wonderful  service  they  are 
receiving. 

You  will  always  encounter  sales  prob- 
lems in  a recession  if  you  wFait  for  cus- 
tomers to  walk  into  your  "shop  ” You  will 
have  less  difficulty  generating  additional 
sales  if  you  make  your  customers  into 
clients  by  placing  them  under  your  protec- 
tion. Paying  attention  to  a customer  will 
make  him  a client.  Perceived  benefits  will 
make  additional  salespersons  out  of 
clients.  Disciplined,  organized  effort  ap- 
plied to  a plan  stressing  personal  attention 
is  the  w av  to  turn  customers  into  clients. 

Typical  sales  plan 

The  following  is  a typical  sales  plan 
that  organizes  time  and  energy  to  deliver 
focused  attention  to  customers,  thus  mak- 
ing them  clients. 

Step  1.  Separate  customer  lists  into 
convenient  geographic  sections,  perhaps 
by  ZIP  code.  If  the  ZIP  covers  a large  area, 
then  separate  further  by  neighborhoods  or 
streets. 

Step  2.  Make  a schedule  that  allows 
you  to  visit  six  customers  each  and  every 
day  in  each  section — every  day,  five  days 
a w'eek,  30  visits  each  and  every  week.  In- 
spect the  property.  If  no  one  is  home, 
leave  your  business  card  with  a note  on 
the  back  saying  that  you  made  an  inspec- 
tion and  will  report  on  what  you  found,  or 
that  everything  looked  great.  Make  a list 
of  key  trees  and  plantings  on  the  property. 
Itemize  prices  for  feeding,  insect  and  dis- 


BUY  IT/  LEASE  IT 


OPdYKE  INC. 
(215)  721-4444 

Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19440 
(Philadelphia  Area) 


Lease* 


Rayco  Stump  Grinders 

48  months 

Model  RG1620:  20  H.P. 

$6,850 

$218 

Model  RG1635-A/SP:  35  H.P. 

$11,750 

$360 

Model  RG1665-AC:  65  H.P. 

$14,995 

$460 

Model  1670DC:  80  H.P. 

$21,500 

$654 

Rayco  Hydro  Stumper:  240  H.P. 

$85,000 

$2,344 

1979  Ford  TECO  55’  $24,900 


1989  Chev.  65’  Skyhook  $37,500 


1978  GMC  Hiab  Knuckleboom 
$12,500 


1980  Int.  11  ton  R.O.  $39,500 


1985  GMC  17  ton,  120*  boom 
$66,500 


1978  Ini  Crane  & Dump  $7500 


Morbark  Disc  Chippers 

4 cyl.  Ford  gas 
4 cyl.  White  gas 
4 cyl.  Cummins 


Lease* 

46  months 

$11,500  $352 

$11,500  $352 

$14,995  $460 


4 -knife  option  add  $500 


Lease* 

Morbark  Drum  Chippers  48  months 

20/10  $7500  $235 

20/20  $11,500  $352 


1989  Ford  Diesel  LR50  $49,900 


Asplundh  Drum  Chippers 

4 cyl.  Ford  or  Hercules  gas  with 
12"  cutter  head 
Asplundh  Chipmunk 


$10,900 

$9,500 


Lease* 

$335 

$303 


* All  lease  purchases  require  2 payments  down.  $1.00  buy-out  with  approved 
credit.  Other  lease  plans  available.  Used  Asplundh  & Morbark  chippers  and 
Rayco  stump  grinders  available. 


1977  Ford  LR50  $17,500 


1977  Ford  LR45  $9995  & up 


1977  Ford  Hi-Ranger  65’  $22,500 
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AMERICAN  ARBORIST  SUPPLIES.  YOUR  COMPETITION  KNOWS 
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Your  competition  has  known 
us  for  years.  They’ve  been 


A'1- 

v*t 

IS 


* * ?■  * " 

. 

■ * %\ 

1'  LI  * 


. ..  WftW* 


.ir.iiVlt  ^11' 

■ y *-■" . / _ 


your  copy  of  our  complete 
catalog-just  $400-refundable 
with  your  first  order. 


215-430-1214 
FAX:  215-430-8560 
toll  free: 
in  PA:  800-352-3458 
outside  PA:  800-441-8381 


ARBORIST 


'irfnu  1st 


882  S.  Matlack  Si.  West  Chester,  PA  19382 


& 


VISA/MASTERC  A RD/DISCOVER 
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ease  control  and  paining  needs. 

Gather  sufficient  information  to  prepare 
a complete  preventive  maintenance  pro- 
gram. Then  write  up  the  program  and  mail 
it.  Make  an  appointment  to  go  over  die 
program  w ith  the  customer. 

Step  3.  Schedule  prospect  calls  that  you 
received  for  the  day  you  are  going  to  be  in 
that  section  of  town,  unless  you  can  gel 
there  without  traveling  too  far  out  of  your 
way.  The  prospect  who  can't  wait,  who 
needs  a price  today,  sends  a “waste  of 
time”  signal.  The  prospect  who  will  wait 
is  interested  in  you  and  your  linm. 

Step  4,  After  going  through  the  first 
three  steps,  call  again  on  the  same 
customer,  who  by  now  is  starting  to  be- 
come  a client.  Even  if  he  doesn't  buy  into 
the  program,  this  customer  is  falling 
"under  the  protection  of."  The  client's 
property  should  he  checked  a minimum  of 
three  limes  a year.  If  clients  have  to  call 
you.  you're  not  taking  them  under  your 
protection. 

Step  5,  Not  every  customer  will  sub- 
scribe to  a total  program.  You  can  still 
make  certain  that  customers  become 
clients  by  ensuring  the  key  components  of 
their  property  are  priced.  You  then  send  a 
seasonal,  topical  form  letter  that  can  be 
personalized,  mentioning  a specific  tree, 
planting  or  feature  along  w ith  a price  to  do 
the  seasonal  sen-ice  needed.  "Feed  that 
oak  tree  by  the  patio*  begin  an  insect /- 
disease  management  program,  prune  that 
oak  tree.” 

Step  6.  On  the  second  visit  to  a prop- 
erty* take  a cursory  look  at  the  house  on 
either  side  and  the  one  across  the  street* 
When  you're  back  in  the  office  or  at  the  li- 
brary, use  the  cross  reference  directory  to 
obtain  names.  Then  send  a letter  mention- 
ing that  their  neighbor  is  a client*  List  your 
sendees,  particularly  stressing  the  com- 
plete care  aspect  of  your  sendee*  Mail 
these  letters  out  in  increments.  After  sev- 
en days  go  knock  on  the  door  and  intro- 
duce yourself.  Saturdays  are  particularly 
good  for  catching  someone  home*  If  no 
one  is  there*  leave  your  business  card  w ith 
a note  saying  that  you  stopped  by  to  intro- 
duce yourself.  Keep  trying  to  see  them. 
Add  them  to  your  general  mailing  list. 
Keep  them  on  your  mailing  list  for  three 
years.  Of  course,  stop  by  and  see  or  leave 
a card  with  your  client  wfho  is  next  door  or 
just  across  the  street. 

Step  7.  Telephone  clients  within  24 
hours  after  completing  a w ork  order  to  de- 
termine if  they  are  satisfied*  Also  schedule 
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a persona]  visit  for  the  next  time  you  are  in 
that  area:  leave  your  business  card  if  no 
one  is  home.  Never  delay  the  visit  more 
than  seven  working  days*  Use  a call-up 
file  but  don't  let  that  follow-up  visit  slide. 

Calling  a client  upon  completing  a job 
enables  you  to  nip  complaints  in  the  bud. 
If  the  job  was  satisfactory*  the  client  has 
unconsciously  committed  to  paying  the  in- 
voice upon  receipt* 

Step  8,  Every  community  has  what  I 
call  a "scandal  sheet."  It  lists  liens, 
bankruptcies,  mortgages  and  auto  loans,  1 
subscribed  to  a weekly  publication  and  my 
office  staff  wrould  review  all  the  real  estate 
transactions  in  the  sections  of  tow  n where 
we  operated.  A letter  would  be  sent  to  a 
new  homeowner  three  months  after  the 
mortgage  listing  appeared*  Why  three 
months?  Moving  in  lakes  time*  Then 
the  new  owner  concentrates  on  the  in- 
side— painting,  window  treatments,  car- 
peting, etc* 

When  your  letter  and  return  card  arrive, 
the  new  homeowner  is  ready  to  think 
about  the  outside.  I usually  received  a 7% 
return  on  these  letters. 

Step  9*  If  you  still  are  short  on  sales*  go 
back  to  Step  1*  Upon  completing  the  first 
cycle  of  the  plan  you  will  have  generated 
sales*  The  continued  use  of  the  plan  will 
generate  even  more  sales.  Soon  you  will 
have  several  hundred  clients  recommend- 
ing you  and  vour  services* 

1 know,  you  still  have  to  go  to  the  bank 
and  the  repair  shop.  So  you  are  going  to 
work  a little  longer  today.  But  you  are  go- 
ing to  focus  your  energies  each  day  on 
making  at  least  six  customers  your  clients* 
All  of  a sudden  it  starts  to  be  fun  again! 
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Howard  L Eckel  retired  as  the  execu- 
tive vice  president  of  The  Da  vex  Tree  Ex- 
pert  Company.  He  was  general  manager 
of  the  parent  Kent  and  Eastern  Canadian 
companies.  He  is  the  principal  of. Howard 
L Eckel  <£  Associates,  business  consul- 
tants specializing  in  supplying  skilled,  ex- 
perienced management  on  a temporary 
basis  ro  develop  solutions  to  business 
problems.  He  is  the  author  of  Growing 
and  Staffing  Your  Business.  He  is  an  as- 
sociate member  of  the  National  Arborist 
Association  and  a member  of  the  Interna- 
tional Society  of  Arboriculture.  His  ad- 
dress is  Plaza  51-221,  444  Bricked  Av- 
enuef Miami , Florida  33151-2492. 
Phone:  800-233-8510 . ext.  444, 


Call  us  to  learn  more 
about  our  built-in 
hydraulic  chipper.  Our 
sincere  thanks  for  your 
continue^upport  and 
a prospects  1992  to  all. 


One  Year  Warranty. 

/ Meets  ANSI  A92.2  - 1979 
Specifications. 

Timberjack  or  Skidder  Mountings. 
Upper  Boom  Link  Drive, 

All  Steel  Weldments. 

Horizontal  Reach  - 45'2". 

Upper  Boom  Movement  - 215°.  Lower 
Boom  Movement  - 136°  Over  Center. 
Continuous  360°  Rotation.  Positive 
Position  Leveling  System, 

Fully  Insulated  for  Working  Near 
Energized  Power  Lines. 

Utility  Boxes.  Chip  Boxes.  Cab  Guards. 
Heights  - 38  to  70  Feet. 

NEW! 

Now  Available  58  Ft.  Working 
Height  Aerial  Lift. 


SERIAL  LIFT,  INC 


571  Plains  Road,  P.O.  Box  66,  Milford,  CT  06460 
Phone  USA:  1-800-446-5438,  in  CT:  1-800-245-5438.  FAX:  (203)  878-2549 
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WASHINGTON  IN  REVIEW 


FHWA  Issues  New  Policy 


If  you  own  or  operate  commercial  vehi- 
cles as  part  of  your  business,  you  should 
be  aware  of  a new  strict  enforcement  pol- 
icy for  serious  motor  vehicle  violations. 
The  new  policy  was  instituted  by  the  Fed- 
eral Highway  Administration  (FHWA). 

Under  the  change,  field  inspectors  are 
required  to  take  enforcement  action  when 
a violation  is  first  detected,  which  will 
lead  to  civil  penalties.  Previously,  field  in- 
spectors noted  violations  and  then  made 


Here's  the  Secret 
to  Healthier 
Palms 


I 

m 

• Palm  trees  transplanted 
or  lacking  manganese 
or  magnesium  have 
difficulty  producing 
Chlorophyll  & growth 
may  be  stunted. 

Lutz  Palm  tree 
spikes  are 

unmatched  in  their  ability  to  restore 
and  hold  healthy  green  growth. 

• Fast/Feeder  drives  spikes  quickly. 

• After  6 months,  50%  of  a Lutz/Spike 
continues  to  feed  while  palms  treated  by 
broadcasting 
already  show 
decline. 


Low  cost 

• Highly  effective 
Easy  to  apply 


LDT7 

c o rp  o ratio  n 
For  detailed  Information  write: 

Lutz  Corporation 

501  Ford  Street  • Oregon,  11  61061 
or  call  (815)  732-2383 


follow-up  visits  to  determine  if  corrective 
actions  had  been  taken. 

The  policy  change,  mandated  by  Con- 
gress in  the  Motor  Carrier  Safety  Act  of 
1990,  requires  that  the  FHWA  develop  a 
list  of  “serious  violations.” 

Serious  non-record-keeping  violations 
include  areas  such  as  allowing  an  employ- 
ee to  operate  a commercial  motor  vehicle 
with  a suspended  license  or  operating  w ith 
more  than  one  license.  Other  violations  on 
the  list  include  not  meeting  required  driv- 
er qualifications  for  operating  a commer- 
cial vehicle,  driving  w hile  under  the  influ- 
ence of  illegal  drugs  or  alcohol,  or  pos- 
sessing illegal  drugs,  as  well  as  operating 
motor  vehicles  that  have  been  declared 
“out  of  service.” 


Record-keeping  violations  include  al- 
lowing records  to  be  falsified  or  allowing 
false  entries  to  be  made  on  record  of  duty 
status  forms. 

The  FHWA’s  Office  of  Motor  Carriers, 
which  is  responsible  for  setting  and  en- 
forcing safety  regulations  for  commercial 
motor  vehicles  engaged  in  interstate  and 
foreign  commerce,  does  not  expect  an  in- 
crease in  the  number  of  serious  violations 
since  inspectors  had  not  overlooked  such 
violations  in  the  past.  A study  on  the  poli- 
cy change  is  expected  soon. 

The  FHWA  is  responsible  for  ensuring 
the  safe  travel  of  commercial  vehicles. 
During  Fiscal  1990,  approximately  3.000 
state  officials  conducted  more  than  1.6 
million  inspections  nationwide.  []Q 


THE  BACK  YARD  BUDDY 


1980  Ford  F-700  with  50  ft.  Skyworker,  new  motor  and  transmis- 
sion, brakes,  kingpins,  tires.  Boom  completely  rebuilt,  brand  new 
pony  motor.  This  unit  has  a very  short  wheel  base  with  the  back 
yard  application  in  mind.  Priced  to  move  at  $19,500. 


SUPER 
NEW  YEAR 
SPECIALS! 


1982  Ford  F-700  with 
50  WH  aerial  lift,  pony 
motor  recond.  $18,500. 
Skyworkers  rebuilt  for 
$16,500. 

1981  Ford  F-700  with 
48  ft.  Hi-Ranger,  rebuilt 
motor,  painted,  pony 
motor  mint  cond., 
$22,500. 

1979-81  Asplundh  and 
Wood/chuck  brush 
chippers,  rebulit 
starting  at  $3,500. 


TAMARACK  CLEARING 
315-386-8273 

Financing  & Delivery  Available 


1982  CMC  Chipper 
Dump  350  gas,  5 speed 
reconditioned,  $7,900. 
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The  National  Arborist  Association 
Helps  You  Get  The  Most 
Out  Of 
Tree  Care  . 


It  Doesn  *t  Cost , It  Pays 

Everything  you  need  to  work  profitably  and  get 
the  job  done  right. 

— Provides  Arborist  Training  Programs 

— Represents  The  Tree  Care  Industry  In 
Washington 

— Supplies  Safety  Programs 

— Offers  Management  Services 

— Simplifies  Government  Regulations 

— Increases  Productivity,  Efficiency,  and 
Profitability 


You  Belong  In  The  NA.A. 

Mail  in  the  application  form  below  along  with 
your  payment  right  away!  Start  profiling  from 
the  benefits  of  N.A.A.  membership.  For  more 
information,  call  1-800-733*2622. 

Special  Offer 

Join  now  for  $175  for  all  of  1992  and 
receive  a complimentary  copy  of 
NAA’s  Chain  Saw  Use  and  Safety 
Video.  Your  annual  dues  in  1993  will  be 
based  on  your  firm’s  gross  sales  for  1992. 


□ YES,  I want  to  belong  and  take  advantage  of  this  "SPECIAL  OFFER"! 
Enclosed  is  my  payment  of  $175  for  dues  through  1992. 

Name Company 

Street 

City State Zip 

Phone  

Check  enclosed  payable  to  NAA  VISA  MasterCard 

Account  # Expiration  Date 

Signature 


Referred  by  (optional): 

<S> 


The  Notional  Arborist  Association 
P.O.  Box  1094,  Amherst,  NH  03031-1094 

Membership  starts  when  you  submit  certificates  of  insurance. 
Membership  available  to  commercial  Tree  Service  Firms  only. 


j 
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LEVCO 

MODEL  HD47 

STUMP 

GRINDER 


Levco’s  Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


A«tA  or  cut 
on*  setting 

^ VN 


THE  HD47  MOVES  IT- 
SELF OVER  AN  AREA 
OF  6 X 31  WITHOUT 
MOVING  THE  TOW 
VEHICLE' 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 

POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE.  ARKANSAS  72396 

501-238-8126  FAX  501-238-8124 
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CLOSED  SYSTEM 
DELIVERY 


RESTRICTED  USE 
INSECTICIDES 

DRILL  WOUNDS 


ACECAP®  IMPLANTS  ARE  YOUR  ONLY  CHOICE 

IF  YOU'RE  LOOKING  FOR  AN  ENVIRONMENTALLY 
ACCEPTABLE  SYSTEMIC  FOR  YOUR  IPM  TREE  PROGRAM 

’ ACECAP*  97  Implants  contain  acephate.  the  only  non-restncted  insecticide 
available  for  systemic  tree  trunk  treatment. 

* ACECAP  Implants  are  a true  “closed-system,”  no  measuring  or  mixing, 
no  liquids  to  handle,  no  spills.  Tiny  implants  are  placed  into  and  left  in 
the  tree. 

When  using  ACECAP  Implants  — application  is  fast  and  easy;  no  waiting  for  capsules  to 
empty,  and  no  containers  to  dispose  of. 

Research  confirms  that  the  tiny  implant  holes  callus  over  very  quickly,  with  no  harmful 
affects  to  the  tree.  Chemicals  utilized  in  ACECAP  & MEDICAP  Implants  are  not  harmful  to  the 
tree  s cambium 

YOU  CAN  HAVE  THE  BEST  FOR  LESS 

ACECAP  AND  MEDICAP  IMPLANTS  ARE  THE  LOWEST 
“UNIT  COST”  SYSTEMICS  AVAILABLE  TO  THE  INDUSTRY  TODAY!! 


Call  or  write  us  today 
for  the  name  of  your 
nearby  Independent 
Distributor 


CREATIVE  SALES,  INC. 

P.0  BOX  501 

1-800-759-7739  C$1 


FREMONT.  NE  68025 


2# 
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INDUSTRY 

ALMANAC 


Jan.  28-Feb.  1 

Plant  Health  Care  Symposium 
Danvers.  Mass. 

Contact:  NAA.  800-733-2622 


Feb.  3-4 

ISA/Penn-Del  Chapter 
Shade  Tree  Symposium 
Hershey  Lodge  and  Convention  Center 
Hershey,  Pa. 

Contact:  Elizabeth  Wertz,  215-795- 
2096 


Feb.  3-4 

ISA/Wisconsin  Chapter 
La  Crosse  Center/Radisson  Hotel 
La  Crosse,  Wis. 

Contact:  Richard  Haas,  414-471-8420 


Feb.  12-13 

ISA/Midwestern  Chapter 
Radisson  Inn 
Bismarck,  N.D. 

Contact:  Paul  Blumhardt.  701-222-6561 

Feb.  18-22 

NAA  Annual  Meeting 
Registry  Resort 
Scottsdale.  Ariz. 

Contact:  800-733-2622 


Feb.  23-28 

National  Urban  Forestry  School 
Nebraska  City,  Neb. 

Contact:  The  National  Arbor  Day 
Foundation,  402-474-5665 


Feb.  27-28 

ISA/Rocky  Mountain  Chapter 
Holiday  Inn  East 
Denver,  Colo. 

Contact:  John  Duke,  303-425-0814 

Feb.  29-March  3 
ISA/Southern  Chapter 
Marina  Hotel 
Jacksonville,  Fla. 

Contact:  Perry  Odom.  904-632-6133 

March  5-6 

ISA/Michigan  Chapter 
East  Lansing.  Mich. 

Contact:  Bob  Cool.  517-483-4277 


CUTTING  EDGE/products  & services 


AmeriQuip  introduces  the  250  Chip  N 
Mulch,  the  first  chipper/mulcher  for 
rental  and  commercial  use.  The  250  fea- 
tures 1-1/2-inch  bearings,  independent 
suspension  and  heavy  gauge  steel  con- 
struction, It  is  ideal  for  shredding  and 
mulching  a variety  of  materials  includ- 
ing limbs,  wood  scraps,  prunings,  clip- 
pings, garden  waste,  leaves,  news- 
paper, manure  and  other  organic 
waste.  The  240,  which  is  a shredder 
only,  is  also  available.  For  more  infor- 
mation contact  AmeriQuip,  14S0  Arrow 
Hwy.,  La  Verne,  Calif.  91750.  Phone: 
714-392-2033. 


Morbark  introduces  the  E-Z  Model 
20/36,  the  latest  in  a long  line  of  inno- 
vative brush  chippers.  The  Model  20/36 
features  a 36-inch  diameter  drum  with 
revolutionary  chip  pockets  which  allow 
it  to  handle  larger,  limby,  brushy  mate- 
rial with  less  horsepower.  The  20/36 
has  a full  20-inch-by-2G-inch  chipper 
opening,  and  the  E-Z  chipper-reeycler's 
entire  opening  is  positive  chipping 
area.  The  E-Z  20/36  is  also  quieter  than 
conventional  chippers.  For  more  infor- 
mation contact  Morbark  at  800-233- 
6065. 


The  Back  Support  Safety  Beit  is  now 
available  from  Direct  Safety  Company, 
The  belt  is  designed  to  protect  the  up- 
per region  of  the  lower  lumbar  from  in- 
jury, The  OK-1  Safety  Belt  provides  5 
inches  of  coverage  to  the  back,  and  4 
inches  at  the  abdomen  for  freer  move- 
ment. It  has  a reinforced  core  for  out- 
standing strength  and  support.  Sizes 
small  (24-30  inches),  medium  (29-35 
inches)  and  extra  large  (40-47  inches). 
For  more  information  contact  Direct 
Safety  Company,  7815  3,  46th  St, 
Phoenix,  Ariz.  85044.  Phone:  602-968- 
7009. 


EfirnTtU'j 


■INDUSTRIES,  INC. 


1640  East  Dixon  Boulevard  Shelby.  North  Carolina  28150 


"tTfee  cpody  ^BuiWefts" 


A COMPLETE  LINE  OF  FORESTRY  BODIES  & CHASSIS  CABS 
1-800-331-7655 
704-482-1477 
FAX:  704-482-2015 


& 
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Commentary: 


The  Health  Care  Crisis 


By  Barry  Rosenberg 


If  it  looks  like  a bargain,  you 
probably  are  taking  a watered- 
down  version  of  benefits  that 
other  more  costly  plans  may 
fully  provide. 


Barry  Rosenberg 


Health  care  insurance  is  a headline  is- 
sue as  rates  continually  increase.  Candi- 
dates for  major  political  office  are  ad- 
dressing the  “crisis."  which  is  already  tak- 
ing on  a significant  role  in  the  presidential 
campaign. 

There  is  no  shortage  of  proposals  to 
“fix"  the  current  system,  which  many 
agree  is  out  of  control.  According  to  the 
November  25  issue  of  BusinessWeek , 
medical  costs  have  risen  faster  than  the 
rate  of  inflation  in  1 4 of  the  past  1 5 years 
and  now  account  for  12%  of  gross  nation- 
al product,  or  $657  billion  a year. 

Several  factors  contribute  to  this.  First 
is  the  cost  of  new  technology.  Those  w ho 
use  medical  services  pay  for  the  cost  of 
more  sophisticated  equipment,  whether 
they  pay  for  the  services  themselves  or 
through  an  insurance  claim. 

Second,  people  are  living  longer. 
Health  care  for  men  and  women  over  the 
age  of  65  costs  one-third  of  the  health  care 
dollars  spent  annually.  In  1980. 24  million 
people  were  in  that  age  bracket,  according 
to  the  U.S.  Census  Bureau.  Projections  are 
that  the  figure  w ill  reach  34  million  by  the 
year  20(H).  thus  increasing  the  demand  on 
our  medical  system. 

Third,  the  cost  of  covering  those  who 
are  uninsured  falls  back  on  those  who  are. 
Many  states  allow  hospitals  to  place  a sur- 
charge on  bills  to  insured  patients  to  cover 
the  costs  of  caring  for  uninsured  patients, 
some  as  high  as  28%.  These  higher  bills 
are  passed  on  to  insurance  companies,  re- 
sulting in  higher  premiums  for  policy 
holders.  This  adds  up  to  one-third  of  the 
yearly  increase  in  medical  costs. 

Fourth.  Medicare  has  scaled  back  the 
amount  paid  to  hospitals  for  serv  ices.  The 
balances  are  frequently  left  unpaid  and 
contribute  further  to  the  costs,  w hich  must 
be  recovered  elsew  here. 

Fifth,  many  physicians  now  practice 
“defensive  medicine."  adding  $15  billion 
a year  to  health  care  costs.  Additional  tests 
are  frequently  ordered  for  patients  because 
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doctors  fear  malpractice  suits  and  tend  to 
be  cautious  when  confirming  a diagnosis. 
Malpractice  insurance  protection  itself  is 
also  very  expensive.  Both  these  costs  are 
passed  on  to  consumers  in  the  form  of 
higher  fees  for  doctors’  serv  ices,  and  fur- 
ther increase  insurance  claims. 

Catastrophic  care  also  affects  the  cost 
of  health  insurance.  For  example.  AIDS- 
related  medical  costs  in  the  United  States 
reached  $1 .6  billion  in  1986.  By  the  end  of 
this  year,  that  figure  is  expected  to  exceed 
$10.8  billion.  This  affects  all  tiers  of  the 
medical  system  and  insurance  carriers  in- 
crease their  premiums  to  meet  those  costs. 

As  you  can  see,  there  are  many  factors 
directly  affecting  the  rates  that  health  in- 
surance carriers  must  charge,  most  of 
which  are  beyond  their  control.  This  is 
why  health  insurance  is  such  an  important 
domestic  issue.  There  is  no  clear-cut  an- 
swer and  no  single  source  to  blame  for  in- 
creasing costs. 

Across  the  nation,  employers  pay  a 
monthly  average  of  $365  per  employee 
for  health  insurance.  Payments  range  from 
a low  of  $226  monthly  in  Glens  Falls, 
New  York,  to  a high  of  $63 1 per  month  in 
Los  Angeles,  California.  This  monthly 
payment  is  based  on  a plan  that  covers 
80%  of  incurred  costs,  with  a $100 
deductible. 
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There  really  are  no  short  cuts  or  great 
deals.  The  adage  “You  get  what  you  pay 
for"  is  true  of  any  health  insurance  plan.  If 
it  looks  like  a bargain,  you  probably  are 
taking  a watered-down  version  of  benefits 
that  other  more  costly  plans  may  fully 
provide. 

Take  time  to  look  at  what  your  policy 
does  not  cover,  and  use  that  as  a basis  for 
assessing  alternative  plans.  Considering 
the  environment  in  which  health  insurance 
companies  operate  and  the  expenses  they 
incur,  do  you  think  that  any  bargain  plan 
can  really  be  a bargain  and  still  prov  ide  a 
comprehensive  benefit  package?  It’s  un- 
likely. and  I would  be  suspicious  of  any 
plan  that  claimed  it  could. 

In  these  times,  quality  health  insurance 
protection  at  a reasonable  cost  is  the  best 
course  to  take.  Make  sure  you  get  w hat 
you  pay  for.  and  do  not  rely  on  price  alone 
because  you  may  not  be  getting  the  value 
you  expect  when  it  comes  time  to  file  a 
claim.  Choose  a plan  that  will  give  you 
w hat  you  pay  for — value  for  your  money. 
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Barry  Rosenberg  is  a senior  benefit 
specialist  with  Albiez  Insurance  Agency . 
in  Union,  New  Jersey. 


A Complete  Arborist 
Package  Insurance  Program* 


Albiez  Insurance  Agency 


2444  Morris  Avenue,  Union,  New  Jersey,  07083 

*Not  available  in  some  states 
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CLASSIFIED 


HELP  WANTED 

Independent  mid-Michigan  tree  care 
company  looking  for  an  experienced  ar- 
borist, Strong  working  background  in  large 
removals,  pruning,  cabling  and  pesticide 
application  necessary.  Please  send  re- 
sume and  salary  requirements  to  Arborist, 
P, O.  Box  24224,  Lansing,  Ml  48909 


Manager—  Capable  of  starting  and  run- 
ning satellite  office,  exp,  in  sales  and  pest 
diagnosis.  Winkler's,  1241  Morgan,  La 
Grange  Pk,,  IL  60525.  Phone:  708-531- 
1181, 


Arborist:  Midwest  landscape  business 
seeking  positive,  ambitious  individual  to 
oversee  maintenance  of  500+  acres  of 
tree  and  shrub  plantings.  Salary  commen- 
surate with  experience.  Degree  in  horticul- 
ture preferred.  Send  resume,  references 
and  salary  history  to  Tree  Care  Industry, 
Dept,  E.t  P.O.  Box  1094,  Amherst.  NH 
03031 . 


Grounds  maintenance,  landscape,  lawn 
care.  Expanding  grounds  management 
firm  in  Cincinnati  and  Columbus  seeks 
qualified  and  experienced  personnel  to  fill 
openings  in  grounds  maintenance,  land- 
scape construction,  lawn  care,  irrigation 
and  flower  care.  Quality  conscious  individ- 
uals knowledgeable  in  ornamentals,  turf- 


grass,  landscape  installation,  lawn  mow- 
ing, irrigation  service,  pest  management, 
and  flower  care  should  respond.  Out- 
standing compensation,  year  round  work, 
benefits  and  advancement  opportunities 
available.  Letter  or  resume  to  Prolawn 
Proscape,  11488  Deerfield  Road,  Cincin- 
nati, OH  45242,  Attn:  Clayton  Sheeler, 
513-489-2433,  days. 


Complete  tree  company  looking  for  tree 
climbers — best  working  conditions — good 
pay — year  round  work — friendliest  people 
on  earth— best  food— hard  workers.  Call 
Bob,  318-684-5431 , 318-684-2942. 


Tree  care  and  landscape  sales— 

Boston-area  company  seeking  aggressive 
sales  professional  with  extensive  horticul- 
ture background.  Assist  clients  in  prioritiz- 
ing needs  and  closing  sales.  Year  round 
position.  Commissions,  full  benefits  and 
profit-sharing  are  offered  to  the  goal-ori- 
ented, self-motivated  individual  who  con- 
tacts: Lueders  Tree  and  Landscape.  Inc. 
508-359-9905. 


Experienced  arborist— Lead  crews.  Ex- 
tensive knowledge  in  large  shade  tree 
pruning,  removals  and  ornamentals.  Pes- 
ticide license,  education  and  certification 
desired.  Must  enjoy  training  others  and 
working  directly  with  clients.  Year  round 
work.  Full  benefits,  profit-sharing.  Ambi- 


tious individuals  interested  in  growth 
please  call:  Lueders  Tree  and  Landscape, 
Inc,  508-359-9905, 


Arbohst/manager  for  San  Diego  and  San 
Jose  areas.  We  are  looking  for  a highly 
motivated  individual  with  strong,  well- 
rounded  knowledge  of  arboriculture.  Must 
have  strong  background  in  operations, 
technical  ability,  high  safety  standards,  in- 
terest in  a quality  product  and  a drive  for 
customer  satisfaction.  Send  resume  to: 
Arbor  Care.  825  Mabury  Road,  San  Jose, 
CA  95733.  Attn:  Peter  Sortwell. 


FOR  SALE 

A professional  logo  reflects  integrity, 
competence  and  pride  in  a visual  state- 
ment. Small  firms  our  specialty.  Contact 
D.K.  Knight,  Logo  Designs.  Box  2268, 
Montgomery,  AL  36102.  Phone:  205-834- 
1 1 70,  days;  205-365-6376,  nights. 


Trailer  mount  bucket  37  ft.,  $6000:  3 
backyard  stump  machines,  $1500  ea; 
Badger  disc  chipper,  $10,000:  diesel  81 
(12  in.)  1978  1-ton  dump  GMC,  $3000; 
Westmont,  III.  708-969-4303, 


Tree  service — in  business  for  45  years. 
Equipment:  bucket  trucks,  chippers,  stump 
digger,  dump  trucks.  For  more  information 
call  419-927-9752 


20"  Michigan  knife  grinder— manual 
feed— $1500.  Please  cal!  219-663-5462. 


1985  FMC  stainless  steel  sprayer  with 
60  gpm  pump,  1000-gallon  capacity- 
electric  hose  reel  with  300  feet  of  3/4- Inch 
spray  hose  and  FMC  gun.  Ready  to  spray, 
$1 1 .500  Phone:  412-539-3226. 


Portable  stump  cutter— Kohler  power, 
28-1/2  inches  wide,  priced  for  the  l90s  at 
$1595.  Free  video  tape  demo.  Kinetic 
Stump  Cutter,  Inc,  1-800-422-9344,  leave 
message. 


Prentice  120  BC  log  loader— bx  pass 
grapple,  telestick,  rear  mounted  on  Ford 
ITS  8000  with  3208  cat.  DOT  inspection 
with  or  w/o  20-ft.  metal  box  with  cab  guard. 
Good  condition.  We  use  it  every  day, 
$28,000  or  make  offer,  St.  Croix  Tree  Ser- 
vice. 715-425-2006,  Dennis, 


1-800-94- ARBOR 

The  ONLY  number  you  need  to  remember 
for  all  your  arborist  needs; 

Climbing  lines,  Bull  ropes,  flip-lines,  saddles,  climbers, 
pulleys,  hand  saws,  pole  pruners,  pole  saws,  scabbards, 
carabiners,  rope  snaps,  safety  glasses,  helmets,  gloves, 
climbing  boots,  cabling  supplies,  educational  books, 
WOOD/CHUCK  chippers,  the  SKYRIDER  lift  truck, 
JP  CARLTON  stump  grinders, 
plus  many,  many  more  items... 

CALL  FOR  OUR  FREE  1991  CATALOG 


To  Order  Cali  (800194-ARBOR  or  FAX  Your  Order  24  hrs  (916)944-4487 


'.VAWAV.VA 


WESTERN  TREE  & LANDSCAPE  SUPPLY 


VISA  & M/C  ACCEPTED 

7627  Fair  Oaks  Blvd. 
GaimictiaeL  CA  95608 
Hours  7:30pm  - 5pm  ■ M-F 
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1987  Ford  F6Q0  w/Arbortech  forestry 
body  package,  3704V  gas  engine,  30,000 
mi.  Equipped  with  10-fL  puller  snow  plow 
and  separate  battery.  All  in  excellent  con- 
dition. SI 7,000.  Located  in  Montgomery 
County,  Md.  Phone:  301-949-8733. 


Aerial  bucket  trucks,  Hi  Ranger  As- 
plundh,  Sky  worker— most  major  brands — 
40 r to  951.  Also,  brush  chippers,  stump 
grinders,  tree  spades,  log  loaders  and 
Rayco  stump  cutters.  Parts  for  aerial  buck- 
ets. Allied  Utility  Equipment,  Inc.,  W 204 
North  tl509Goldendale  Road,  German- 
town, Wis.  53022.  Phone:  414-255-6161. 


1988  L-800G  Ford  tandem  w/240  hp  Ford 
diesel  16  front,  44  rears,  set  back  front 
axle.  Allison  automatic  trans.,  mounted 
w/Big  John  AA90  tree  spade  in  excellent 
condition.  $70,000  or  BO.  Phone:  407- 
968-1045. 


Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information  about 
the  industry's  best  selling  package,  call  or 
write  Arbor  Computer  Systems,  1 1 7 West- 
on Road,  Westport,  Conn.  06880.  Phone: 
203-226-4335. 


Bucket  truck— 1982  Hi  Ranger  on  1982 
Ford  F-80Q,  8.2  filer  Detroit  diesel,  low 
mileage,  5/2  transmission.  Truck  and 
bucket  both  in  excellent  condition. 
$34,500.  Phone:  516-751-2068. 


1 985  Ford  F-700, 9208  Cat  diesel  51 .000 
miles.  Spicer  5-speed,  two-speed  rear 
axle,  with  45-ft.  sky  worker,  1 0-yard  chip 
body  tool  boxes  and  cab  guard.  Excellent 
condition,  508-865-5519, 


Tree  sprayer— 79  Chevrolet  C-50  350 
V-8.  newly  rebuilt  4-sp.  trans.,  new  clutch, 
p.s.,  p.b.,  800-gallon  fiberglass  tank, 
sparge  agitation,  overhead  water  fill,  PTO 
driven  FMC  60-gal/min  pump.  Two  power 
operated  1-in.  Hannay  reels.  60,000  miles. 
Propane  or  gas  powered.  $9400.  Swingle 
Tree  Company.  Steve  Geist,  303-337- 
6200.  FAX:  337-0157, 


New  Husky  chain  saws— new  and  used 
Rayco  stump  grinders — also,  Poulan-Pro, 
Jonsered  & Olympyk— Big  arborist  dis- 
count— Write  for  bid.  Special:  Husky  42— 
16"  $315,  reg.  $415;  Husky  272  20"  $530T 
reg,  $699,  Tree  Barber  Supply,  3924  Lake 
Catherine  Dr.,  Jackson,  MS  39212  Phone: 
800-448-SAWS. 


Classified  ad  rates:  $45  per  inch  (1-inch 
minimum),  payable  in  advance , due  the 
20th  of  the  month  two  months  prior  to 
publication , 
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the  treeworker 


• . . a newsletter  written 
exclusively  for  field  personnel 


"No  other  publication  I know  of  serves  the  needs  and  interests  of 
tree  workers  in  the  same  manner.  E very  month  you  should  get  some- 
thing out  of  the  treeworker  that  will  help  your  employees  to  be  that 
much  more  efficient,  knowledgeable  and  safety  aware." 

- Donald  F.  Blair 

Every  field  employee  should  get  the  treeworker.  It's  a small  invest- 
ment that  can  pay  big  dividends.  Find  your  cost  per  subscription  (12 


issues,  one  full  year)  from  the 

table,  then  multiply  your  cost  No.  subscriptionS  ^ 

per  subscription  by  the  number  1-9 sm.so 

of  subscriptions  to  find  your  total  10'19  S13.20 

cost  \ExcitTiplc  * 1 1 subscriptions  50*99  sio  90 

X $13.20  = $145.20).  Please  enter  100-299.. S8.90 

your  total  cost  on  the  order  form.  300  or  more $6.90 


To  order,  simply  fill  out  coupon  and  mail  in  with  your  check  or 
credit  card  number  to  the  National  Arborist  Association. 

Company Contact 

Street 


Citv  State 

Zip 

(Area  Code)  + Telephone  # 

Subscription^1)  X Cost/subscr.  = 

Check  enclosed  payable  to  NAA 

Charge  to  VISA  or Mastercard 

My  Total  Cost 

Account# 

_ Exp.  date 

Signature 
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The  Image  Builder 


Arbortech  Quality 

When  quality  work  is  your 
trademark,  you  need  a quality 
image.  Arbortech  builds  chip 
trucks  that  give  your  com- 
pany a professional  look  and 
are  equipped  with  all  the 
performance  features  you 
need.  Galvanneal  steel  body 
resists  rust  for  years  of  ser- 
vice and  good  looks;  big  tool 
boxes  organize  your  tools  and 
carry  them  to  the  job  site  where  you  need  them  — 
adding  to  your  efficiency:  and  convenient  roof  lop 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Fords  14.500 
GVW  Superduty  and  you  have  a big  12  yard  load 
space  at  a small  truck  price.  Superduty  features 
the  powerful  460  V-8  or  economical  7.3  liter  diesel 
engine.  Standard  equipment  includes  dual  tanks, 
power  steering,  power  brakes  with  rear  antilock;  and 


heavy  duty  front  axle:  with  5 
speed  O.  D.  manual  or  automatic 
O.D.  transmission  available. 

Call  Today 
1-800-255-5715 

Order  your  new  14.500  GVW 
units  today  from  the  industry’s 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  own 
Ford  Superduty.  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  it  easier  than  ever 
to  own  a quality  Arbortech  chip  body.  Whether  you 
are  looking  for  your  first  new  truck  or  an  economical 
addition  to  your  fleet,  Arbortech  chip  body  fits  your 
image  — quality,  efficiency,  performance. 


RBORTECH 


a Scott  NHzer  company 


3203  West  Lincoln  Way 
Wooster,  Ohio  44691 
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'31  rea^  By,  Because  unlike 
^ | bulkier  saws,  the  Shindaiwa  360 
^ l is  actually  fun  to  cut  with. 

/and  speaking  of 


long' term  performance;  a 2 -stage  air  ft  1 
ter  for  added  engine  protection;  a capti- 
vated recoil  spring  for  long  service  life; 
a replaceable  Micarta  rope  guide  for 
easy  maintenance;  a one-piece  4-bolt  j 
muffler  for  added  quiet  and  a fully 
adj  ustahle  carburetor  that’s 
boot  mounted  to  absolutely 
eliminate  vapor  lock.  e>*£s| 

SAFETY  Jk 
J|  FIRST. 

jn  Safety  is 
Mfm  enhanced  ; 

W 

ijV  safety  chain  brake, 

W throttle  interlock,  low  kick-back 
W chain,  a reversible  low-kick  sprock- J 
Ig.  et  nose  bar  and  a rubber-coated  j 
chain  catcher.  All  stand-  M 
^^^Bl  ard.  The  360  also  fea-  B 
tures  a full  6-point 
; anti-vibration  sys-  ^B 
* f tern , so  i t’s surpris-  ^B 
ingly  comfortable  to  B 
B|^  work  with.  It’s  less  fa-  ^^B 
tiguing,  More  pnxluctive.^^^B 

BUIIT  TO  LAST. 

Our  new  360  is 

built  tuk'- 

rlu- h.uir-.  V. 

Allot 


JQ  At  just  8.6  pounds,  our 
fl  Shindaiwa  360  is  one  light- 
m^W  weight  that  really  packs  a wah 
top.  It  challenged  some  of  the 
few  biggest  names  in  the  woods  and 
left  'em  in  the  dusr. 

i W THE  MOST  POWER. 

THE  LEAST  WEIGHT. 

§|g§||fe^  Our  360  delivers  2.5  horses 
'Wl  of  raw  power  right  out  ot 
jsBBB&  the  box.  Which  makes 
BJHGR*  the  360  the  most  power- 
^^BB fp.  fol  saw  of  its  size  on  the 
gigpF  market  — powerful  enough 
to  handle  14"  to  16"  bars  with  | 
ease.  Its  a perfectly  balanced,  j 
lightweight,  high-revving  machine  m 
with  an  anti-vibe  system  so  well  M 
designed  that  it  makes  wood  . *B 
cutting  positively  enjoy- 
able. Even  the  sound  of  jd^^B|^R 
its  exhaust  tells  you 
this  baby  was  built 
to  perform. 


.hfa.  Shindaiwa  chain  saws  are 
hSBB^  backed  by  one  of  the 
|^Bb  strongest  dealer  networks 
BBBS  in  the  country'.  So  you’ll 
Bp  always  have  the  parts  and 
BBf  service  you  need.  When  you 
gy  need  them. 

EVEN  OUR  GUARANTEE 
IS  STRONG. 

We’re  so  proud  of  our  new  iflRH 
Shindaiwa  360  that  we 
^ back  each  one  with  a ^4BBBra 
B 7 -day  moneys  back  aBBBHR 

■ guarantee:  Try  our  ^^^BB^B 

■ 360  for  one  full  jBBBBEBB 
F week.  If  you  re 

f not  convinced  it’s  ^^BB 
the  best  small 
saw  you’ve 
used,  we’ll  buy  it 

back.  No  questions  ^|iBflra§RBsf 
asked. 

That’s  one  rough  guarantee. 

^■a-.  But  then  again,  it’s  one  tough  saw. 


The  360 

works  like  a pro  ’cause  it’s  built  like  one 
It’s  the  only  saw  in  its  class  with  every 
one  of  these  big  pro  saw  features: 

A one-piece  electronic  ignition  for  fast, 
reliable  starts;  an  adjustable  clutch- 
driven  automatic  oil  pump  for  better 
chain  oil  economy,  a 2-ring  piston  for 


WE  SIMPLY  MAKE  THEM  BETTER 

11975  S.W.  Hennan  RdL  Tualatin,  Oregon  97062 
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FROM  THE  FIELD 


My  First  Take  Down 


Michael  Chenaii  on  the  campus  of  the  University  of  Massachusetts  at 
Amherst 


By  Michael  Chenaii 

1 usually  tell  people  that  I'm  a 
transplanted  landscaper  studying  to  be 
an  arborist.  It  was  after  finishing  a 2- 
year  program  in  landscape  operations 
that  I decided  to  make  a 4-year  degree 
in  Arboriculture/Urban  Forestry  my 
next  conquest 

After  working  as  a ground  person  for  a 
tree  company  doing  some  climbing  in 
school,  1 bought  my  First  rope  and  saddle, 
I then  practiced  climbing  every  chance  I 
had  for  two  weeks,  1 was  gaining  confi- 
dence and  getting  better  every  day. 

A neighbor  who  lives  up  the  street  from 
me  had  seen  me  climbing  around  my 
house.  He  asked  me  to  give  him  a price  for 
the  removal  of  a sugar  maple  from  his 
yard.  Excitedly,  I told  him  Ed  take  a look 
at  it  and  get  back  to  him.  The  tree  was  20 
inches  and  in  good  health.  I told 

him  there  was  no  reason  to  remove  such  a 
beautiful  tree,  but  he  complained  that  the 
tree  shaded  his  deck  and  pool  area  after  2 
p.m.  in  the  afternoon  in  the  summer.  The 
customer  added  that  if  I wasn't  going  to 
do  the  job  he  would  find  someone  who 
would.  So,  I told  him  I would  do  it. 

I sized  up  the  situation.  There  was  a 
wooden  fence  18  feet  away  on  one  side, 
and  a deck  and  house  about  the  same  dis- 
tance away  on  the  other  side.  Many 
branches  went  out  in  the  direction  of  the 
deck.  After  i took  the  front  of  this  tree  out, 
I could  rope  these  dangerous  branches 
away  from  trouble.  Luckily,  there  were  no 
utilities  on  this  side  of  the  house.  The  next 
door  neighbor  was  going  to  take  the  wood, 
and  I knew  someone  who  would  come  up 
and  chip  the  brush,  I gave  the  customer 
the  price  and  he  asked  if  I could  do  the  job 
the  next  day.  I told  him  1 could  give  up 
college  tbotball  for  one  Saturday. 

The  job  went  slowly  but  safely;  that 
was  my  only  concern.  I just  wanted  to 
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check  everything  three  times  and  be  sure 
that  there  weren't  going  to  be  any  acci- 
dents. Five  hours  after  I started  1 rolled  the 
last  20-inch  trunk  piece  to  the  pile  and  col- 
lected my  pay.  I thought  if  I did  another 


Michael  Chenaii  is  a senior  at  the  Uni- 
versity of  Massachusetts  at  Amherst ; and 
a 1989  graduate  of  the  Stockbridge 
School  of  Agriculture. 

Do  you  have  a story  for  From  the 
Field?  TCI  will  pay  $100  for  published 
articles.  Submissions  become  the  property 
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job  like  this  I might  be  able  to  afford  a 
lighter  climbing  saw.  What  l didn't  earn 
in  money  I had  surely  earned  in  experi- 
ence. Now  I am  looking  forward  to  a 
career  in  the  tree  care  field.  [|Q 


of  TCI  and  are  subject  to  editing  for 
grammar,  style  and  length.  Entries  must 
bear  the  name  of  the  author  and  his/her 
employer  or  school  or  they  will  not  be 
considered  for  publication,  Articles  and 
photos  must  be  received  by  the  first  day  of 
the  month  for  the  following  month  *s  issue. 


The  Ultimate  Hand-Fed 
TREE  & BRUSH  CHIPPER 


The  New  Model  250  Brush  Bandit 

The  Chipper  with  the  Big  Appetite 


A Bigger  Bite 

The  chipper  opening  of  the  250  is  40%  bigger 
than  our  popular  Model  200+  and  greater  than 
all  other  12"  capacity  hand-fed  chippers  now  on 
the  market.  The  chipper  opening  at  the  disc  is 
12”  x 19  Vi".  The  infeed  chute  has  been  widened 
to  65”  compared  to  35”  on  our  200+ . 


No  Indigestion 

The  feed  wheels  are  mounted  within  inches  of 
the  chipper  disc.  There  is  NO  DEAD  SPOT, 
allowing  virtually  no  hangups  between  the  feed 
wheels  and  chipper  disc. 

Take  the  250  out  to  dine  with  your  tree  crew.  The 
250  will  get  you  home  earlier  for  dinner. 


More  Chewing  Power 

Longer  19”  feed  wheels  provide  more  surface 
area  and  more  pulling  power. 

New  chipper  design  provides  more  aggressive 
chipping  action  • lifts  and  pulls  - 
reducing  drag  and  provides  a 
smoother  feed. 


Yes,  the  250  ate  the  tree  shown 
in  the  picture  without  hang-up. 


For  a demonstration  or  a video  of  this  amazing  new  chipper, 
call  or  write  Bandit  Industries  or  contact  your  local  Bandit  dealer. 

BANDIT  INDUSTRIES,  INC. 


MEMBER  NATIONAL 

ARBORIST 

ASSOCIATION 


6750  MILLBROOK  ROAD  • REMUS,  Ml  49340  • PHONE:  (517)  561-2270  • FAX:  (517)  561-2273 
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BRUSH  CH1PPERS 

The 

Chipper 

That 


1 HINKS. 

Introducing  the  new  optional 
“Feed  Sensor”  available 
exclusively  on  the  Vermeer 
1250  Brush  Chipper. 

Delivers  maximum  operating 
efficiency  and  control  on  the 
heaviest-built  hydraulic- feed  chipper 
in  its  class.  The  "Feed  Sensor" 
electronically  monitors  engine  drag 
and  then  instantly  signals  and 
controls  hydraulic  feed  to  reduce 
overloading.  Means  less  engine 
wear,  fewer  feed  jams,  fewer  repairs. 
As  a result,  you  free  your  crew  to 
concentrate  more  on  brush  control 
and  less  on  equipment  problems. 

Plus,  the  Vermeer  1 250  keeps 
your  gang  off  the  street  with 
curbside  feed.  Wide  open  waist- 
high  feed  table  makes  it  easy.  Diesel 
options  give  you  all  the  power  you 
need. 

Want  more  information?  Call  toll- 
free  today. 

Vermeer  Manufacturing  Co. 

New  Sharon  Road 
Pella.  Iowa  502 1 9 U.S.  A. 
800-829-005 1 

In  torn  ($151628-314 1 


Full-year  parts  warranty. 


4f-  — "THE  DIGGIN'  DUTCHMAN' 


The  Quality  Shines  Through. 
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ARBOR  CARE 


IPM  ISSUE 


For  service 
above  and 
beyond... 


60  feet  of  working  height, 

125°  lower  boom  articulation  and 
270°  upper  boom  articulation 
for  unmatched  reach 
and  maneuvering. 

The  new  Asplundh  LRIII-55  can  take  you 
above  and  beyond  the  performance  of  any  other 
forestry  aerial  lift.  The  extra  5 feet  of  working 
height  and  125°  of  lower  boom  articulation  add  up 
to  an  outstanding  42  toot  reach  at  a working  height 
of  31  feet! 

The  LRIII-55  is  an  entirely  new  design.  From  pedestal 
to  bucket,  from  hydraulics  to  serviceability,  Asplundh  has 
successfully  improved  productivity,  reliability  and  life 
cycle  costing. 


Designed  to  meet  the  new 
ANSI  A92.2-1990  Standards. 

To  find  out  more  about  the  new  LRIII-55  and  all 
the  improvements  that  truly  go  above  and 
beyond  the  competition,  call  toll-free  today. 

1-800-331-1038 

Asplundh  Ability. 

See  it  in  action. 


ASPLUNDH 


1550 


MANUFACTURING  DIVISION 
Asplundh  Avenue  • Creedmoor,  NC  27522 


Please  circle  4 on  the  Reader  Service  Card 


An  IPM  technician  treats  a 
sweetgum  for  scale  using  a 
summer  oil.  Story  on  Page  4. 


COVER  PHOTO: 

The  IPM  technician  is 
the  heart  of  any  successful 
IPM  service.  The  tech- 
nician can  diagnose  and 
usually  treat  a plant  prob- 
lem on  a routine  inspec- 
tion visit.  Photo  courtesy 
Collier  Arbor  Care. 
Portland.  Oregon. 
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OUTLOOK 


As  tree  people , we 
are  accustomed  to 
problem-solving  and 
being  creative , 
resourceful , daring 
and  self-confident. 

If  we  weren  % we 
would  never  have 
gone  into  the  tree 
business  in  the 
first  place. 


jAjmost  every  news  commentator  we  listen  to  and  newspaper 
we  read  tells  us  how  poorly  we  are  doing.  The  other  day  I heard 
a very  well  known  host  of  a TV  magazine-type  show  forecast 
all  of  the  things  that  were  going  to  deteriorate  in  this  country 
this  year.  I couldn't  help  but  wonder  what  made  him  such  an 
authority. 

I would  like  to  hear  one  news  commentator  offer  something  pos- 
itive lor  a change. 

In  New  Hampshire  the  presidential  primary  is  held  in  mid-Febru- 
ary. This  year  we  have  every  candidate  and  his  brother  running  all 
over  the  state  telling  us  that  they  should  be  president. 

It's  wonderful  that  all  of  these  brilliant  people  can  identify  prob- 
lems and  place  blame.  Still.  I have  yet  to  hear  one  news  commen- 
tator. one  presidential  candidate,  one  congressman  or  one  senator 
come  up  with  a viable  solution. 

We  live  in  a dynamic  society.  Nothing  ever  stays  the  same.  The 
more  we  learn,  the  better  able  we  are  to  identify  the  things  we  did 
wrong  in  the  past.  For  example.  I come  from  the  era  when  we 
carved  out  cavities  in  trees  and  then  filled  them  with  cement.  We 
don't  do  that  anymore.  We  found  a better  way  and  1 have  never 
heard  anyone  criticize  those  who  evolved  that  cavity  treatment 
technology  1 00  years  ago. 

You  don't  have  to  be  a rocket  scientist  to  identify  our  problems, 
but  you  do  have  to  be  creative  to  solve  them.  1 want  to  hear  a pres- 
idential candidate  tell  me  what  he  is  going  to  do  about  the  econo- 
my. health  insurance,  the  AIDS  virus,  environmental  pollution... 
and  how  he's  going  to  pay  for  it.  That  includes  George  Bush. 

This  year  we  will  elect  a president,  the  entire  House  of  Repre- 
sentatives and  one-third  of  the  Senate.  Let's  elect  people  w ho  are 
using  their  energy  campaigning  w ith  solutions,  and  who  can  tell  us 
w hat  they  are  going  to  do  before  we  vote  for  them.  If  you  have  an 
opportunity  to  shake  a candidate's  hand,  ask  him  or  her  what  they 
are  going  to  do  about  any  one  of  your  concerns.  Be  specific;  don't 
let  go  of  the  hand  until  you  get  an  answer. 

I am  the  eternal  optimist.  We  will  solve  the  problems  that  face  us 
today  and  there  w ill  be  more  problems  tomorrow . We  w ill  solve 
them,  too.  I mean  the  collective  we — you  and  1.  As  tree  people,  we 
are  accustomed  to  problem-solving  and  being  creative,  resourceful, 
daring  and  self-confident.  If  we  weren't,  we  would  never  have  gone 
into  the  tree  business  in  the  first  place. 

Wouldn't  it  be  nice  if  our  elected  leadership  had  some  of  those 
qualities  and  wouldn't  it  be  even  nicer  if  our  news  media  spent  its 
energy  reporting  on  the  good  things  that  are  happening  around  us? 
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alternative  to  chemicals 
for  both  aquatic  and 
terrestrial  environments. 
More  and  more  arborists 
are  making  enemies  of 
caterpillars  and  friends  of 
the  environment  by  using 
Foray.. .naturally. 

For  more  information  on 
Foray,  just  call  our  toll- 
free  number  below. 


Natural  Enemies. 


The  traditional  way  to 
stop  caterpillars  from 
feeding  on  shrubs  and 
trees  has  been  chemicals. 

Now  there's  Foray®. ..a 
natural  bioinsecticide 
that’s  safe  to  humans,  as 
well  as  fish,  mammals, 
birds,  beneficial  insects, 
and  other  non-targeted 
organisms.  But  also  very 


effective  at  killing  foliage- 
feeding caterpillars  such 
as  gypsy  moths,  loopers, 
leafrollers,  webworms, 
bagworms,  cankerworms, 
tent  caterpillars  and  others. 

Foray  B.t.  (Bacillus 
thuringiensis)  does  not 
contaminate  groundwater. 
And  it  is  biodegradable, 
too.  No  oils.  No  solvents. 
Foray  is  a safe  and  sound 


Novo  Nordisk  Bioindustrials,  Inc. 
33  Turner  Road 
P.O.  Box  1907 

Danbury,  Connecticut  06813-1907 
1-800-283-3386 


DISTRIBUTED  BY:  Rockland  Corporation 
Call  1-800-543-1311 
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I PM  Comes  of  Age 

Three  Firms  Help  Define  Practical  Integrated  Pest  Management 

By  TCI  Staff  


‘ Traditionally \ the  industry  told  customers  a 
six-times-yearly  blanket  spray  approach  was 
necessary  to  protect  their  plan  ts.  Now  the  arbor 
care  industry ’ is  having  to  re-educate  people  to 
keep  up  with  the  changing  times.  ’ 

— Terrill  Collier,  Collier  Arbor  Care 


Integrated  Pest  Management  has  at- 
tracted a growing  number  of  followers  in 
the  last  few  years-  One  of  the  factors  re- 
sponsible for  this  is  the  research  of  two  en- 
tomologists at  the  University  of  Mary  land. 
Dr,  John  Davidson  and  Dr.  Michael 
Raupp 

Through  their  work  in  the  mid-1970s 
and  1980s,  Davidson  and  Raupp  deter- 
mined that  because  of  the  diversity  of  in- 
sects in  the  landscape,  general  cover 
sprays  were  not  the  way  to  control  pests. 
By  using  various  management  techniques 
rather  than  applying  broad-spectrum  pes- 
ticides throughout  the  year,  they  were  able 
to  control  pests  while  cutting  dow  n the  use 
of  pesticide  by  85%, 

Davidson  and  Raupp  began  preaching 
the  values  of  IPM  by  publishing  their 
research,  writing  Extension  bulletins,  sell- 
ing the  ideas  to  Extension  agents  and 
speaking  at  professional  meetings  and  to 
homeow  ners.  They  even  offered  a wreek- 
long  seminar  to  teach  companies  the  me- 
chanics of  TPM. 

Meanwhile,  in  the  commercial  sector, 
companies  such  as  American  Tree  Care, 
Long  Island,  New  York:  the  RA,  Bartlett 
Tree  Expert  Company,  Stamford.  Con- 
necticut: and  Carpenter-Costin  Company 
in  Swampscott,  Massachusetts,  were  pio- 
neering IPM  programs  in  the  field. 

By  the  end  of  the  1980s,  several  firms 
were  offering  IPM  programs  to  their 
clients,  including  Collier  Arbor  Care  in 
Portland,  Oregon:  Integrated  Plant  Care  in 
Rockville,  Maryland;  and  Hendricksen, 
The  Care  of  Trees,  based  in  Wheeling, 
Illinois. 

Program  development 

While  Davidson  and  Raupp  were  carry- 
ing on  their  research,  Terrill  Collier  began 
developing  an  IPM  program  w ith  Bruce 
Nelson,  Arbor  Care's  senior  plant  health 
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care  technician.  With  a carefully  selected 
group  of  clients.  Collier  and  Nelson,  who 
holds  a master's  in  entomology,  spent  two 
years  on  a pilot  program  To  work  the 
bugs  out,” 

They  experimented  and  implemented 
environmentally  friendly  control  materials 
and  techniques  because  Collier  wanted 
liour  company  to  be  leaders  in  the  devel- 
opment of  an  environmentally  sound  IPM 
program  for  urban  landscapes." 

'Traditionally,  the  industry'  told  cus- 
tomers a six-times-yearly  blanket  spray 
approach  wras  necessary'  to  protect  their 
plants.  Now  the  arbor  care  industry  is  hav- 
ing to  re-educate  people  to  keep  up  with 
the  changing  times,”  says  Collier,  who 
holds  a degree  in  entomology  from  Ore- 
gon State  University. 

As  a result  of  the  pilot  project.  Collier 
Arbor  Care  offers  tw  o distinct  programs: 
targeted  pest  control  and  plant  health  care. 
Each  is  designed  to  offer  such  options  as  a 
strictly  organic  approach  and  is  custo- 
mized for  individual  landscapes. 

The  targeted  pest  control  approach,  be- 
gun in  the  1960s  by  Ray  Collier,  founder 
of  the  business,  was  much  different  from 
the  blanket  spray  approach  that  hud  been 
previously  used.  With  the  targeted  ap- 
proach, serv  ices  are  designed  to  manage 
such  specific  insect  and  disease  problems 
as  elm  leaf  beetle  or  pow'dery  mildew  . 
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IPM  w as  the  next  logical  step.  The  plant 
health  care  program,  currently  provided  to 
about  100  clients,  is  a more  comprehen- 
sive inspection  and  treatment  program  de- 
signed for  the  entire  landscape.  It  consists 
of  eight  inspection/treatment  visits  per 
year  for  ornamental  trees  and  shrubs.  Sim- 
ilar programs  are  offered  for  lawns  and 
fruit  trees. 

Paul  L,  Wolfe  II,  wfho  owms  and  oper- 
ates Integrated  Plant  Care  in  Maryland, 
started  a similar  service  in  1988.  Since  its 
inception,  Wolfe's  program  has  evolved 
from  an  insect-and-disease-driven  service 
to  one  that  revolves  around  the  concept  of 
plant  health. 

With  about  1 25  clients  divided  equally 
between  residential  and  commercial  cli- 
ents, Wolfe's  IPM  program  accounts  for 
about  22%  of  the  company’s  gross 
volume. 

Wolfe's  objective  is  for  all  the  plant  ma- 
terial to  have  a positive  impact  on  the 
landscape  and  to  perform  to  the  levels  that 
the  client  expects.  Thus,  the  company  ad- 
vises clients  on  mulching,  w atering,  fertil- 
izing, soil  pH,  proper  planting  and  pruning 
and  suggests  types  of  plant  material  that 
would  perform  best  in  each  location. 

A property  may  contain  many  different 
plants  with  a host  of  problems,  wrarranting 
as  many  as  12  visits  during  the  growing 
season.  On  the  other  hand,  six  visits  may 


be  adequate  for  a property  that  is  smaller 
or  has  fewer  problems.  Like  Collier, 
Wolfe  custom  designs  programs  to  suit  the 
needs  of  the  diverse  plant  material  on  each 
property  and  the  expectations  of  his 
clients. 

The  company  has  incorporated  the  prin- 
ciples of  IPM  in  all  of  its  pest  manage- 
ment programs  since  Wolfe  believes  that 
it  is  not  necessary  to  spray  an  entire  tree 
for  a problem  that  is  localized. 

This  approach,  he  says,  accomplishes  at 
least  three  objectives:  The  client  is  pleased 
because  the  pest  has  been  managed,  the 
amount  of  pesticide  going  into  the  envi- 
ronment has  been  reduced,  and  the  firm 
has  minimized  its  expense  for  materials  as 
well  as  exposure  to  liability. 

A year  after  Wolfe  started  his  service. 
Hendricksen,  The  Care  of  Trees  began  of- 
fering a “formal”  1PM  program  that  in- 
volves monitoring  and  managing  insects 
and  disease.  The  program  includes  regu- 
larly scheduled  inspections  and  w ritten  re- 
ports of  observations  and  treatments  or 
other  actions.  About  70  properties  are  en- 
rolled, representing  about  8 9c  of  the  com- 
pany's pest  management  volume. 

Since  all  clients  do  not  need  the  formal 
program,  the  sales  representative  may  de- 
sign what  the  company  calls  a Total  Tree 
Care  program.  This  program  calls  for 
appropriate  pruning,  mulching,  fertiliza- 
tion and  pest  management  procedures 
based  on  the  needs  of  the  plant  materials 
and  the  client. 

In  either  case,  Hendricksen.  The  Care  of 
Trees  does  not  use  repetitive  cover  sprays 
for  pest  management.  Instead,  sales  per- 
sonnel inspect  the  trees  and  shrubs  on  a 
property  and  recommend  management 
tactics  based  on  what  they  observe.  Severe 
disease  or  insect  problems  are  treated 
through  targeted  chemical  applications. 

Because  a pest  is  present,  however, 
does  not  mean  that  treatment  is  needed. 
The  company  emphasizes  that  it  is  im- 
portant to  evaluate  the  potential  injury  a 
certain  pest  population  can  cause  and  to 
recognize  whether  an  observed  injury  is 
the  result  of  an  active  infestation  or  is  an 
old  injury. 

Ideally.  Wolfe  says  his  company  does 
not  want  to  use  chemicals  and  instead  tries 
to  achieve  a healthy  balance  in  the  land- 
scape between  the  beneficial  parasites  and 
predators  and  the  harmful  insects.  If  a pes- 
ticide is  necessary,  the  company  chooses 
the  least  toxic  but  most  effective.  The  pri- 
mary material  is  horticultural  oil  used  in 


ARBOR  CARE. 


Terrill  Collier  of  Collier  Arbor  Care  diagnoses  lecanium  scale  on  magnolia,  in  photo 
above,  and  treats  it  with  a summer  oil,  in  photo  below,  as  part  of  his  company’s 
IPM  service. 


arbor  care  lvc 
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plant  health  care  staff  up  to  date  on  insect 
and  disease  phenology  and  other  topics  of 
interest. 

During  the  spring  and  summer,  they 
spend  a great  deal  of  time  on  the  plant 
health  care  rigs  working  with  the  crews. 
They  observe  the  crew's  techniques  and 
quiz  workers  on  pest  and  plant  materials 
identification,  integrated  management 
procedures  and  operational  procedures. 
These  sessions  combined  with  classroom 
training  provide  the  company’s  plant 
health  care  staff  more  instruction  time 
than  any  of  the  firm's  other  field  em- 
ployees. 

These  opportunities  for  training  have 
improved  the  status  of  the  plant  health 
care  staff  within  the  company.  The  old 
trend  focused  on  climbing  ability.  If  an 
employee  was  not  a proficient  climber, 
that  person  was  often  assigned  to  the  spray 
trucks.  Through  training  and  compensa- 
tion. however,  the  company's  plant  health 
care  staff  is  nowr  on  even  terms  w ith  the 
climbing  staff.  In  fact,  many  of  the  firm's 
best  climbers  have  taken  advantage  of  the 
PHC  training  opportunities  to  broaden 
their  knowledge  and  skills,  thereby  be- 
coming more  valuable  employees. 

Still.  Hendricksen,  The  Care  of  Trees 
does  not  employ  full-time  IPM  techni- 
cians. Instead,  designated  individuals 
handle  the  scheduled  targeted  pesticide 
and  fertilizer  applications  and  IPM  in- 
spections are  woven  into  their  schedules. 
During  the  winter,  the  plant  health  care 
staff  helps  the  tree  crews  with  pruning 
operations. 

While  The  Care  of  Trees  does  not  re- 
quire that  1PM  technicians  have  a college 
degree,  many  of  them  nonetheless  hold  a 
bachelor's  from  major  colleges  and  uni- 
versities. This  educational  background, 
especially  in  the  biological  and  environ- 
mental sciences,  helps  technicians  to  grasp 
the  holistic  personality  of  integrated  plant 
management.  Bastian  says.  It  also  leads  to 
a better  understanding  of  the  interrelation- 
ships among  trees,  pests,  soils,  fertilizers 
and  environmental  stresses,  he  adds. 

Several  of  the  company's  technicians 
have  no  formal  training  beyond  high 
school,  according  to  Bastian,  but  still  have 
a desire  to  learn  the  seemingly  never  end- 
ing quantity  of  information  regarding  trees 
and  their  environment. 

Since  Collier's  plant  health  care  pro* 
gram  uses  a wide  variety  of  materials  and 
methods,  technicians  must  have  the  proper 
training  to  do  an  IPM  program  correctly. 


both  the  dormant  season  and  the  grow  ing 
season,  along  with  some  /?./.,  some 
insecticidal  soap  and  systemic  treatments. 
Since  recent  research  has  shown  nema- 
todes are  effective  in  managing  certain 
types  of  borers,  Wolfe  also  plans  to  try 
that  technique. 

Training 

The  key  to  making  an  1PM  program 
successful  lies  in  training  technicians,  ac- 
cording to  these  three  companies. 


Rex  Bastian,  who  is  technical  services 
coordinator  for  Hendricksen,  The  Care  of 
Trees,  is  responsible  for  plant  health  care 
programs  as  well  as  training  technicians. 
He  is  assisted  by  Joe  Engberg.  w ho  pro- 
vides a bridge  between  the  business  and 
theoretical  applications  of  1PM,  and  Larry 
Hall,  a past  president  of  the  International 
Society  of  Arboriculture  who  has  many 
years  of  experience  dealing  with  plant  ma- 
terials in  the  Chicago  area.  Together  they 
write  weekly  reports  to  keep  the  sales  and 
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YOUR  CREW  LEADERS  HAVE  A LOT  TO  THINK  ABOUT 

The  National  Arborist  Association’s  NEW  Crew  Leader  Home  Study 
program  will  enable  your  crew  leaders  to  develop  the  skills  they  need  to 
become  more  effective,  productive  and  safe,  at  a price  well  within  your 
training  budget. 

For  $60,  (NAA  members  $34  thru  2/27)  your  employee  will  learn: 
Crew  Leader’s  Responsibilities;  Personnel  Relations;  Client  Relations; 
Training  New  Employees;  Regular  Crew  Training;  Regulations  Governing 
Tree  Care;  Production,  Job  Costs  & Profits;  and  How  To  Get  Ahead. 

Fill  in  the  attached  coupon  and  send  it  with  your  payment  and  start 
improving  the  efficiency  of  your  field  crew  leaders. 


I would  like  to  order: 

Enclosed  is  a check  for  $ 

Please  bill  my: Visa  / 

Card  Number: 


Crew  Leader  Home  Study  programs. 


. MasterCard 
Expiration  Date: . 


Signature: . 

Name: 

Company: 


Street  Address: 

City: 

Phone:  ( 


. State: . 


Please  make  check  payable  and  send  payment  to:  NAA 
P.O.  Box  1094,  Amherst,  NH  03031-1094,  1-800-733-2622 
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WESTERN  TREE  & LANDSCAPE  SUPPLY 


7627  Fair  Chiles  Blvd  • F.O.  Box  12  r • Qimiiduel,  CA  95609-1247 
For  more  information  or  to  order  a analog: 

(800)  942-9267  or  FAX  (916)  944-4487 


I I I I I I I I I I I I I I I I I I 1 1 I M I I I I I I I I I I 1 I I I I I I I I I I I I I I I I I I I I I 1 I I I H II  I I I I I I I I I I I I I I I I I I II  I I I IT 

Does  buying  equipment 
remind  you  of 
playing  a monopoly  game? 


When  you  buy 

tree  equipment 
from  your  “local 
dealer"  do  you  feel 
part  of  a monopoly 
game  because  there 
is  no  “local”  dealer. 
Tired  of  going  around 
in  circles  to  find  a 
dealer  then  when  you 
get  there,  you  feel  like 
your  being 
dealt  a 
chance  card 
when  you  try 
to  order  equip- 
ment? At  West- 
ern Tree  & Land- 
scape Supply 
buying  tree 
equipment  is  not 
a game. 


We  provide  extra  services  and  infor- 
mation promptly.  For  our  large  prod- 
ucts we  keep  parts  in  stock  so  you 
won’t  have  any  costly 
delays.  One 
phone 
call  to  us 
can  pro- 
vide you 
with  all 
your  equip- 
ment needs, 
large  and 
small.  From 
safety  equip- 
ment to  aerial 
lifts  to  leather 
gloves,  we  provide  quality  equipment 
and  fast  and  friendly  service.  At  West- 
ern Tree  & Landscape  Supply  we  can 
provide  your  equipment  needs  so 
you  can  care  for  your  properties. 


Mention  this  ad  when  ordering  and  receive  $200  off 
the  above  featured  equipment  thru  May  1992. 

At  Western  Tree  & Landscape  Supply  you  can  pass  go  and  collect  $200. 
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Collier  points  out  For  example,  techni- 
cians must  have  a working  knowledge  of 
bioration  a!  materials  such  as  oils,  soaps, 
py  re  ill  ru  ms , sy  n the  t ic  py  ret  h ro  ids,  Ba  vil- 
lus thuringiensis  and  copper,  which  Col- 
lier says  have  replaced  up  to  80%  of  tradi- 
tional insecticides.  Technicians  must  also 
know-  when  to  use  biological  controls, 
such  as  predators,  parasites  and  beneficial 
nematodes,  even  though  the  company 
uses  these  techniques  on  a limited  basis. 
Pheromone  traps  for  monitoring  various 
pests  and  sticky  barriers  are  also  used. 
Collier  expects  use  of  biological*  to  in- 
crease as  products  are  improved  and  new 
ones  are  introduced. 

The  trained  technician  is  a key  player  in 
the  success  of  the  health  care  program. 
Collier  notes.  When  a client  wants  to  en- 
roll in  the  new  program,  the  technician  in- 
spects the  plants,  notes  problems,  and 
treats  the  problems,  if  necessary.  A report 
is  given  to  the  homeowner  outlining  prob- 
lems and  their  severity,  treatments  and 
recommendations,  and  options  for  plant 
health  improvement.  Collier  also  works 
with  the  client  to  identify  priority  plants  in 
the  landscape. 


“This  helps  us  get  the  client  involved  in 
decisions  regarding  his  landscape  mainte- 
nance and  is  one  of  the  keys  to  making  an 
1PM  program  work,”  Collier  says. 

Early  on  the  technician  also  works  to 
educate  a client  about  real  or  perceived 
problems,  w hich  can  save  a lot  of  unnec- 
essary pesticide  applications. 

“Often  a fewp  brown  leaves  on  a plant 
can  cause  alarm,  but  the  trained  technician 
may  see  this  as  natural  foliage  drop/'  Col- 
lier says. 

As  plant  nutrition  is  a critical  corner- 
stone of  the  program,  fertilization  services 
are  routinely  proposed  to  everyone  taking 
the  1PM  program,  according  to  Collier, 
The  IPM-based  lawn  care  program  offers 
spot  treatment  for  weed  control  and  a pes- 
ticide-free program  using  organic-based 
fertilizers. 

“We  also  emphasize  proper  watering 
habits,  regular  mowing  and  annual  aera- 
tion of  law  ns — essentially  the  same  prin- 
ciples as  in  our  tree  and  shrub  program,” 
he  says, 

Wolfe  agrees  that  to  do  1PM  properly 
requires  highly  skilled  personnel  with  spe- 
cialized equipment.  Given  the  company's 


attempt  to  steer  clear  of  chemicals,  techni- 
cians have  to  know'  which  materials  and 
management  techniques  will  be  most  ef- 
fective. Wolfe  recommends,  therefore, 
that  technicians  have  a solid  background 
in  horticulture,  entomology  and  pathology 
as  well  as  good  communication  skills. 

Equipment 

Wolfe  feels  it  is  important  to  be  able  to 
treat  whatever  pests  are  found  on  a prop- 
erty, whether  they’re  on  an  azalea  or  a 75- 
foot  hemlock.  The  company  uses  two 
trucks  in  its  1PM  program.  One  has  a 
1000-gallon  stainless  steel  tank  divided 
into  three  equal  parts,  one  for  wrater  and 
two  for  mix.  Three  separate  hose  reels 
minimize  the  time  spent  flushing  hoses 
between  materials.  This  truck  is  used  for 
the  company's  large-volume  jobs  and  spe- 
cialized work  such  as  gypsy  moth,  dor- 
mant oil  and  fertilizing. 

The  second  truck  has  a 1 2-foot  bed,  a 
400-gallon  fiberglass  tank  for  water,  two 
55 -gallon  and  one  100-gallon  mixing 
tanks.  There  are  three  hose  reels,  three 
pumps  and  three  engines,  making  it  possi- 
ble to  pump  from  each  tank  to  each  pump 


Builds  a full  line  of 
High  Performance 
. Stump  Cutters. 


PHONE  TOLL  FREE 

1-800-392-2687 
1 -800-392-2686 c 


HYDRA-STUMPER 
190  H.P.  DIESEL 


The  Stump  Cutter  People 

6822  LINCOLN  WAY  EAST 
WOOSTER.  OHIO  44691 

PHONE 

216-264-8699 


HG  1670  DC 
80  H P DIESEL 
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Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO-50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO-50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO- 50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

TlfflE 

MANUFACTURING  company 

P.0.  Box  20368  Waco,  Texas  76702-0368 
(817)776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 


THE  VO-50 


Saves  on  Cost 
Setup  t 
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A targeted  spray  approach  makes  sense  on  properties  with  few  trees,  or  for  specific, 
widespread  problems.  Here,  a Collier  technician  applies  a dormant  copper  fungicide 
treatment  to  control  fungal  and  bacterial  blights  on  an  ornamental  cherry. 


to  each  reel,  The  unit  can  be  dismounted 
in  the  fall  so  the  truck  can  be  used  as  a 
flatbed. 

Both  trucks  are  diesel  and  have  auto- 
matic transmissions  for  ease  of  operation. 
The  company  also  uses  a backpack  mist 
blower  and  a small  hand  lank  when  the  sit- 
uation warrants. 

According  to  Basham  The  Care  of 
Trees  uses  a variety  of  equipment  in  plant 
health  care  activities.  Most  of  the  liquid 
fertilizer  applications  and  high-volume 
targeted  applications  are  done  with  hy- 
draulic sprayers  in  the  1200-gallon  capac- 
ity range.  Such  units  are  used  when  the 
technician  is  performing  many  repetitive 

to 


applications  throughout  lhe  day. 

On  the  formal  I PM  accounts,  the  com- 
pany uses  sprayers  capable  of  mixing  and 
applying  small  quantities  of  material. 
These  sprayers  range  in  size  from  300  gal- 
lons to  1000  gallons  and  were  designed 
and  built  by  Professional  Tree  and  Turf 
Equipment,  in  Golden,  Colorado,  While 
each  is  slightly  different  in  structure  and 
operation,  all  consist  of  a single  nurse  tank 
for  fresh  water  and  one  to  three  separate 
mixing  tanks.  Some  of  the  sprayers  are 
permanently  mounted  to  the  chassis: 
others  are  skid-mounted  units  that  can  be 
removed  during  the  winter.  After  the  skid 
sprayers  are  removed,  chip  boxes  are 
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mounted  until  the  following  spring  when 
the  sprayers  are  reinstalled.  Ifthe  compa- 
ny buys  new  sprayers,  Bastian  says  ihey 
may  be  the  conversion  type  since  they  al- 
low better  use  of  the  vehicles  throughout 
the  year. 

Three  of  the  I PM  rigs  have  multiple 
tanks  with  electrically  controlled  solenoid 
valves  and  mixing  hoppers.  This  arrange- 
ment allows  technicians  to  quickly  mix 
small  quantities  of  spray  solutions  from 
the  ground. 

The  sprayers  are  mounted  on  cabover 
chassis  that  allow  for  tight  turning  radii. 
One  truck  has  a total  capacity  ( nurse  tanks 
and  mixing  tanks)  of  800  gallons.  The 
other  two  have  capacities  of  1 000  gallons. 
In  1PM  vehicles,  capacity  is  not  as  impor- 
tant as  maneuverability  and  convenience, 
according  to  Bastian. 

Marketing 

Collier  has  implemented  and  marketed 
the  I PM  program  as  a plant  health  care 
program,  and  he  participated  in  a Nation- 
al Arborist  Association  workshop  to  help 
other  arborists  develop  similar  programs. 

“At  that  (NAA)  meeting,  we  recognized 
that  arborists  need  to  take  a more  holistic 
approach  to  I PM,  considering  all  plant 
problems  affecting  the  health  of  the  plant 
- not  just  pests,”  Collier  says. 

Most  of  Collier's  IPM  clients  are  re- 
ferred by  current  clients  or  other  industry' 
professionals.  In  addition,  he  distributes  a 
brochure  describing  the  plant  health  care 
service  and  sends  out  a newsletter  twice 
a year. 

The  Care  of  Trees  markets  its  program 
to  clients  w ho  perceive  a definite  value  in 
the  IPM  approach.  For  example,  they  may 
be  absent  from  their  homes  for  lengthy  pe- 
riods and  simply  want  someone  watching 
over  their  properties.  Others  want  prob- 
lems detected  early  enough  so  that  severe 
injury  can  be  avoided. 

Just  as  clients  have  different  personali- 
ties and  needs,  their  properties  also  have 
different  characteristics.  A flexible  ap- 
proach allows  the  company  to  handle  a va- 
riety of  possible  combinations,  according 
to  Bastian. 

Some  clients  are  given  a single  price  for 
the  inspections  and  treatments  that  may  be 
needed  to  manage  pests  on  their  property. 
This  approach  works  well  if  the  property 
is  small  or  if  many  treatment  applications 
won't  be  needed,  according  to  Bastian. 

If  treatments  are  likely  to  be  frequent, 
prices  for  inspections  and  treatments  are 
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Exactly  what  do  we  mean  when 
we  say  we  go  the  extra  mile? 


Where  to  buy  lease,  or  rent  utility  equipment? 

Is  there  any  way,  other  than  by  actual  experi- 
ence, to  gauge  which  equipment  company 
measures  up  and  which  doesn't? 

At  Baker  Equipment  Engineering  Company  we 
think  you  should  have  more  to  go  on  than  just  a 
company  slogan.  You  know  the  kind:  We  Care. 
We  Service  What  We  Sell.  Quality  Is  Our  Middle 
Name.  Tty’  making  a smart  decision  on  that  amount 
of  information. 

It  takes  longer  to  say,  but  here's  the  kind  of  in- 
formation you  really  need: 

How  long  have  (hey  been  in  business ? Baker  has 
been  around  almost  as  long  as  trucks.  Joseph  B. 
Baker  founded  the  company  in  Richmond,  Virginia, 
in  1919,  outfitting  Model-T  chassis  with  hoists  and 
dump  bodies.  For  over  70  years— through  world 
wars,  recessions,  depressions,  and  recoveries— 
we've  kept  our  company  and  our  customers  rolling 
along  smoothly. 

Haw  good  are  their  products?  When  you’ve  been 
in  business  as  long  as  we  have,  you  get  to  know 
utility  equipment  inside  and  out.  Abu  know  w hat 
works  and  what  doesn’t. 

Baker  trucks  come  with  the  very  best  equipment 


available— names  like  Versalift*  Hi-Ranger,  Simon- 
Telelect,  1MI  Hogg  and  Davis,  and  Stanley  Hydrau- 
lic Tools.  Our  solidly  built  truck  bodies  feature 
roomy  weatherproof  storage  compartments. 

.And  whenever  w e can  improve  one  of  our  pro- 
ducts, we  do.  We  are,  after  all.  Baker  Equipment 
Engineering  Company. 

What  about  service?  They  say  “service"  is  the 
watchword  of  the  1990s.  For  us,  its  been  the 
watchword  of  seven  decades.  Joseph  B.  Baker  set 
the  standard  years  ago:  What  the  customer  is 
promised  is  what  we  deliver— no  i/s,  ands , or  bur's. 

We're  constantly  making  changes  to  ensure 
that  we  always  meet  that  high  standard— most 
recently  with  improvements  in  our  service  and 
delivery  time. 

.And  we  stand  behind  our  products  over  the 
long  haul— with  a superb  warranty  program,  a 
first-rate  service  network,  and  a “bend-over- 
backwards'*  attitude  that  runs  from  Chairman 
Glen  Baker  right  down  to  the  newest  employee. 

In  short.  We  Go  The  Extra  Mile. 

Yes,  that  phrase  does  have  an  awful  lot  of 
mileage  on  it.  But  as  long  as  we' re  in  business, 
its  meaning  will  never  wear  out. 


[b^KEr] 

Baker  Equipment  Engineering  Company 
(804)358-0481 
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quoted  separately.  If  no  treatments  are 
necessary,  the  client  pays  for  only  the  in- 
spection and  subsequent  report.  Any  treat- 
ments that  may  be  needed  are  billed  sepa- 
rately. This  approach  is  most  beneficial 
when  it  is  difficult  to  predict  what  treat- 
ments w ill  be  required  during  the  season. 

The  number  of  inspections,  frequency 
of  inspections,  included  services  and  ex- 
tent of  the  property  inspected  are  all  open 
for  negotiation,  according  to  Bastian.  Be- 
ing flexible  allows  the  company  to  discuss 
various  options  w ith  clients  and  tailor  a 
program  that  fits  their  needs  and  the  needs 
of  their  plant  materials.  Thus,  clients  have 
more  input  into  how  their  dollars  are  in- 
vested and  don't  pay  for  treatments  they 
may  not  need.  At  the  same  time,  the  com- 
pany does  not  lose  money  by  having  to  ap- 
ply treatments  that  weren't  foreseen  w hen 
proposing  the  program. 

Customer  response 

Wolfe  says  clients  w ant  more  than  just 
spraying  for  their  money:  they  want  in- 
formation concerning  all  aspects  of  their 
property.  Since  the  company  has  contracts 
with  homeowners,  office  complexes,  con- 


dominium associations,  landscape  mainte- 
nance contractors,  municipalities,  church- 
es, nursing  homes  and  an  embassy,  there  is 
no  “typical"  IPM  customer. 

While  every  client  seems  to  expect 
something  different  from  the  program. 
Wolfe  notes  that  they  are  all  concerned 
about  managing  their  landscape  invest- 
ment in  a w ay  that  keeps  their  plants  look- 
ing good  w hile  they  are  being  good  stew- 
ards to  the  environment. 

Collier  reports  that  clients  have  been  en- 
thusiastic about  the  new  plant  health  care 
program.  “We  find  that  customers  with 
medium  to  large  landscapes,  a lot  of  var- 
ied plant  material  and  especially  people 
who  are  environmentally  aware  are  par- 
ticularly interested  in  our  1PM  program," 
he  says. 

The  detailed  reports  also  have  been  a 
big  hit  with  homeow  ners,  he  adds. 

Collier  says  customers  “like  the  envi- 
ronmentally friendly  approach  that  mini- 
mizes the  use  of  pesticides  and  are  attract- 
ed by  the  peace  of  mind  they  get  knowing 
that  a professional  horticultural ist  is  mak- 
ing regular  inspections  and  taking  care  of 
their  landscape.” 


IPM  programs  are  a little  more  expen- 
sive than  the  old  broad-based  spray  pro- 
grams, but  Collier  says  that  customers 
“realize  that  we're  really  giving  them  ex- 
cellent value  for  their  money.”  X3 


Many  thanks  to  Rex  Bastian.  Terrill 
Collier  and  Paul  L Wolfe  //  for  their  help 
with  this  article. 

Rex  Bastian.  of  The  Care  of  Trees, 
holds  degrees  in  fisheries  and  wildlife  bi- 
ology and  horticulture,  and  a doctorate  in 
entomology  from  Iowa  State  University. 

Terrill  Collier,  of  Collier  Arbor  Care, 
holds  a degree  in  entomology  from  Ore- 
gon State  University'. 

Paul  L.  Wolfe  1/  holds  a degree  from 
Michigan  State  University  and  worked  for 
several  tree  firms  before  starting  his  own 
company.  Integrated  Plant  Care.  He  also 
served  as  president  of  the  Maryland 
Alliance  for  Responsible  Regulation  of 
Pesticides. 


Echo  Chain  Saw s. 


Cutting  edge  technology 
for  every  size  job. 


Model  CS280E 

The  perfect  pruning  saw. 

Echo  27.9  cc  2-cycle  engine  with 
Pro-Fire™  Electronic  Ignition. 

Standard  12"  bar  and  chain;  optional  14" 
bar  and  chain. 

Weighs  8.6  lbs.  (Power  head  only) 

Model  CS4600 

For  jobs  that  require 
real  muscle. 

Echo  45.0  cc  2-cycle  high  per- 
formance engine  with  Pro-Fire™ 

Electronic  Ignition. 

• Standard  18"  bar  and  chain;  optional  16" 
and  20"  bars  and  chains. 

See  the  complete  Echo  Chain  Saw  Line.  Send  for  free  catalog. 


ECHO 

THE  RIGHT  TOOL 

Echo  Incorporated 

400  Oakwood  Rd  , Lake  Zurich,  IL  60047 
Phone:  (708)  540-8400 


Pick  up  an  Echo  and  you’ve  got 
power  to  spare  for  the  toughest 
limbing  and  felling  jobs.  They’re 
well-balanced,  easy-to-handle 
saws  that  fire  up  fast  and  run 
smoothly,  quietly,  and  with 


minimum  vibration.  And  they're 
built  with  the  state-of-the-art  safety 
features  you’d  expect  from  Echo. 
You’ll  get  performance,  safety,  and 
durability  — plus  the  industry's 
strongest  limited  warranty. 
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(160) 

Specialized 
Trucks  in 
Stock 


1»T0  PAM  30-Ton  Myd  True*  Crana.  AO 
Boom  26'  Jfe;  671  Oal.  A Non  Auto.  (Fa» 
C««d)  J3I500 


1M6  Pord;  8 2 Dtasat  Eng  . 5/2  Spd  Wth 
n.O.  TC110  {1 1-Ton)  Crana,  65  Boom;  3 T 
Jib:  102*  Hoo*  Haight  644,500 


1*78  Pord:  V8.  S Spd.  2 Spd,  Nebonel 
4TS5  7 Ton,  6S  Hook  HatgN  $1  * .500 


1884  Pord  LT8000  ; 3206  CAT;  13  Spd. 
Wrth  National  6-75  Cron#  (17-Ton)  7$' 
Boom;  3 T Jt>.  120  Hook  Ha^H  $72,500 


1878  Brigadier  471 ; 5 And  4 Spd  Wth  He- 
aonol  656  Cron*.  10  Ton;  Need*  Somo 
Wort  $2*^00 


H i’  ^ 


■ 


1881  Pord  LWT8000;  CAT.  13  Spd  wW  O 
TCI 50  15  Ton  Crrr*  80"  Hook  Height 
S48.500 


<&> 


ARBORIST 


BUY  IT  / LEASE  IT 


Morbark  Disc  Chippers 

4 cyl.  Ford  gas 

4 cyl.  White  gas 

4 cyl.  Cummins 

$11,500 

$11,500 

$14,995 

Lease* 

48  Months 

$352 

$352 

$460 

Lease* 

Morbark  Drum  Chippers 

48  Months 

20/10 

$7500 

$235 

Lease' 

Rayco  Stump  Grinders 

36  Months 

Model  R.G.  20;  20  H P. 

$3995 

$167 

Model  R.G.  20  H.D.(self) 

$4995 

$209 

45  Months 

Model  RG  1620:  20  H P. 

$6995 

$220 

Model  RG  1635-A/SP:  35  H P 

$11,750 

$360 

Model  RG  1665- AC:  65  H P. 

$14,995 

$460 

Model  1670DC:  80  H P. 

$21,500 

$654 

Hydra  Stumper:  240  H P. 

$85,000 

$2,344 

Lease* 

Asplundh  Whisper"* 

48  Months 

4 cyl.  Ford  or  Hercules 

gas  w/ 1 2"cutter  head 

$10,900 

$335 

Asplundh  Chipmunk 

$9,500 

$303 

(6)  1881  OMC  8 2 C»*el.  5 Spd  or  Auto  . 
Asplundh  l EM 2 45.  50  w VSM  & J«>*  »v- 
por  ClMfi  528.000  to  $38,000 


•* 


AS 


(J)  1880  International*#;  Auto  OwmI. 
wr^Sorvitfl  40"  Tel»*ooplc  Bucket 

$14,500  e* 


msm 


(4)  1878  International  CAT  D<a«al.  Auto 
wl«45  Asplundh*  $18,885  M«h 


1862  Chov.  Stop  Van  wTat-tto  26  L«r»p- 
H^tor  $13300 


(2)  1878  Pord  V-6.  5.2  Wth  Tooo  55  Bock- 
ol.  60"  WrX  Haight  524.000  Ea. 


1884  Inri  92500;  0T466  Eng  13  Spd 
21.000  Mto*  Wth  SeoB  1 1-Ton  Crano.  65 
Hook  Haight  $44,500 


Appraisals 

Trucks,  Chippers 
Tree  Equipment 

What's  Your  Equipment 
Worth? 

Call  For  Prices 

“ “TT 


1867  Chavy;  Vf  Eng  ; 5/2  Tran*  Wth  Sky- 
Hook  1347  S>gnai  Cran*  $18,500 


1871  International  0T466  Dump  Wth 
Crane  $8,500 


(2)  1871  InternattonaT a;  3206  CAT.  Auto 
• 4 Ton  Knucktoboom  $17,500  Ea 


(6)  1878  to  1861  1 Ton  Utlltloe  wVarartft 
or  Sky  Van  Bucket*  $6,500  to  $1 3.500 


1*78  Ch*vy;  Vf.  AUo  w Altao  0000  3 Sac- 
lion  Digger  Dome*  *16300 

(8  Digger  Dome**  In  Stock.) 


(IS)  1*77  to  1865  Pord  A Chevy  Vans 

w'VerNHft.  DurWt  or  Sky  Van  Buckat* 
JMOO  to  916,000 


1880  Pord  4*4;  VB  Eng  Wth  Starting  BT-7 
Production  Dqger  92* 


* All  lease  purchases  re- 
quire 2 payments  down. 
$1.00  buy-out  with  ap- 
proved credit.  Other  lease 
plans  available.  Used 
Asplundh  & Morbark  chip- 
pers and  Rayco  stump 
grinders  available. 


(2)  Pord*  m Tat- tie  T40e* 

(1 ) 1 880  Pord  w Ta*-»to  T40C.  D«aa*4 


1878  Pord  P-700  Craw  C*>  4.4 


1*78  OMC  V-8,  5 Spd  WHh  L«S0  Aapiundh 
Aarto  UR  8 Ch*  Body.  5 Other*  In  Stock 
*24.800 


(4)  1882  Pord#:  V8;  $ * 2.  wr'AKao  43  M«te- 
tiai  Haodfer  Buck#!  Wnoh  A Jfc 

918.800  Ea. 


OPdYKE  inc. 

(21S)  721-4444 

Truck  & Equipment  sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19440  (Phlla.  Area) 
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Trouble  with  IRS? 

The  article  on  Pricing  Work  (October 
1991)  says  that  a company  paying  its 
employees  on  a contractual  basis  can  save 
on  payroll  taxes  and  workers  comp 
insurance. 

In  all  my  dealings  with  the  IRS.  they 
say  that  any  control  that  a company  has 
over  employees  (time  to  work.  when,  and 
employer's  tools  used)  means  they  are 
employees  for  payroll  purposes  regardless 
of  if  they  are  on  a contractual  basis  or  not. 

Seems  that  if  you  go  on  a contractual  ba- 
sis, you  could  get  into  trouble  with  the  IRS. 
Bruce  D.  Lacina 
Redwood  City,  Calif. 


our  words  more  carefully . As  far  as  the 
IRS  is  concerned,  “ employee  ” and  “con- 
tractor" are  mutually  exclusive  terms , and 
as  you  point  out,  that  can  mean  trouble  for 
the  employer.  Perhaps  this  is  one  of  the 
reasons  that  the  Company  X's  out  there 
disappear  so  rapidly. 

When  is  a contractor  really  an  employ- 
ee? A true  independent  contractor  en- 
gages his  own  assistants,  gets  paid  by  the 
job,  furnishes  his  own  tools,  sets  his  own 
hours,  offers  services  to  the  general  public 
and  others,  and  may  show  a profit  or  a 
loss.  Employers  may  have  to  pay  stiff fines 
when  so-called  contractors  fail  to  meet 
these  criteria.  Thank  you  for  bringing  this 
to  our  readers ' attention. 


Editor’s  response:  In  the  article . we 
discuss  the  hypothetical  Company  X that 
“pays  its  employees  on  a contractual  ba- 
sis. " In  retrospect,  we  should  have  chosen 


Kinetic 


Stump  Cutter  Inc. 

U.S.  Patent  #4757848 
Canada  - Pal.  Pending 


$1595.00 


• Kohler  Engine  / 2 Year  Warranty 

• Easy  to  Operate 

• Heavy  Duty  Construction 

• 28-1/2  Inches  Wide 

• Automatic  Brake 

Kubota  Diesel  (optional) 

P.O.Box  115 

Jupiter.  FL  33468-01 1 5 1 -800-422-9344 


Another  look  at  hazard  trees 

I would  like  to  comment  on  forester 
Stephen  R.  Bakken's  response  to  the  Haz- 
ard Tree  Evaluation  article  (August  1991 ). 
He  states  that  he  does  not  consider  the 
dead  tree  in  the  picture  next  to  the  road, 
fence  and  utility  line  a hazard  to  students 
of  a nearby  school  as  they  pass  under  it  be- 
cause of  the  unlikely  potential  of  it  falling 
on  them.  Mr.  Bakken  performs  a time  sce- 
nario that  places  students  walking  under 
this  tree  for  0.7%  of  the  year.  His  reason- 
ing is  questionable,  and  use  of  time  frames 
if  something  happened  would  most  likely 
be  clobbered  in  court. 

Mr.  Bakken  should  look  at  the  whole 
picture.  He  apparently  can't  see  the  tree 
because  the  forest  is  in  the  way.  Hiking 
trails  through  the  California  State  Park 
System  shouldn't  be  viewed  the  same  as 
trees  over  roads,  sidewalks,  town  parks  or 
school  playgrounds.  The  chances  of  trees 
or  limbs  falling  on  people  are  remote,  any- 
where, but  they  do  fall  and  kill  people. 
Skiers  have  been  killed  by  falling  trees 
while  on  the  slopes,  trees  have  landed  on 
drivers  waiting  for  a traffic  light  to  change 
and  here  on  Hilton  Head  a tree  fell  on  a 
golfer  sitting  in  a golf  cart.  Each  of  these 
trees  probably  had  the  same  potential 
(0.7%)  as  Mr.  Bakken's  example.  Each 
tree  also  should  have  been  inspected  and 
considered  a hazard. 
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Mr.  Bakken  should  indeed  inspect 
heavily  used  hiking  trails.  Hikers  and 
campers  assume  a certain  amount  of  dan- 
ger when  they  enter  a forest  but  in  high 
traffic  areas  and  camp  grounds  they 
should  be  free  from  obvious  hazards.  Mr. 
Bakken  w ould  probably  be  negligent  if  he 
were  to  ignore  a potential  hazard  because 
of  the  odds,  probability  or  the  question- 
able time  factors  that  he  uses.  I doubt  if 
any  court  w ould  find  for  a plaintiff  injured 
by  a tree  in  a forest:  I'm  not  a lawyer  or 
judge,  though.  However,  in  my  opinion,  if 
the  forester  knew'  a tree  w as  a “hazard."  he 
would  have  a moral,  if  not  legal,  obliga- 
tion to  remedy  the  situation. 

We  certainly  can't  remove  every  tree 
that  we  consider  a hazard  but  they  are  a 
hazard  just  the  same.  A qualified  tree  con- 
sultant would  be  remiss  and  held  liable  if 
he  didn't  inform  the  owner  of  the  hazard. 

I wouldn't  want  to  be  the  person  who  has 
to  explain  to  a jury  that  he  didn't  think  the 
dead  tree  would  fall  on  a student  because 
of  some  time  factor  or  odds. 

If  a tree  falls  and  kills  or  maims  a per- 
son. you  can  bet  that  someone  or  organi- 
zation is  going  to  get  sued.  It  is  up  to  that 
person  to  take,  as  Mr.  Bakken  advocates, 
reasonable  and  prudent  action  beforehand. 
Effective  tree  maintenance  programs 
would  help  alleviate  some  of  the  responsi- 
bility. Excuses,  time  factors,  probabilities, 
odds,  assumptions  and  reasonableness  are 
fodder  for  lawyers  to  use  to  build  their 
case  in  court  and  they  w ill. 

It  is  the  arborist/tree  consultant's  job 
and  responsibility  to  inform  the  client  of 
the  hazard  that  a tree  presents.  It  is  up  to 
the  client  to  act. 

Gary  R.  Mullane 

Low  Country  Tree  Care.  Inc. 

Hilton  Head  Island,  S.C. 


Letters  should  be  addressed  to: 
Tree  Care  Industry \ Editor 
P.O.  Box  1094 
Amherst.  NH  03031 
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<D 

THE  MODEL  90 

A 9'  diameter  capacity  unit, 
provides  the  advantages  of 
hydraulic  feed,  disc-style 
chippers  at  a tower  price  and 
lighter  weight, 

© 

THE  MODEL  200+ 

The  first  high-speed, 
hydraulic,  disc-style  chipper. 
The  chipper  that  others  are 
compared  to. 


THE 

□RUM  BANDIT 

A chipper  you  canl  beat  if 
your  preference  is  a drum. 
We  offer  12'  and  16* 
models, 

<D 

THE  GO  BANDIT 

Anew  self-propelled,  6' 
diameter  capacity,  bad*  yard 
chipper  from  Bandit. 

© 

THE  MODEL  250 

The  uftlmate  chipper.  You 
will  not  chip  with  anything 
else  once  youVe  tried  the 
250, 

© 

THE  CHIP  BOX 
COMBO  UNIT 

Available  with  either  a 6*  or 
9'  diameter  capacity, 
hydraulic  feed,  disc-styfe 
chipper. 

® 

THE  MIGHTY 
BANDIT  II 

An  all-around  disposal 
chipper.  It  is  great  for 
landscape  prunings  in 
addition  to  trees  and  brush. 

© 

THE  MODEL  150 

An  economical  12*  diameter 
capacity,  hydraulic-feed, 
disc-sly  le  chipper. 

© 

THE 

MIGHTY  BANDIT 

A 6*  diameter  capacity, 
hydraulic  feed,  disc-styfe 
chipper.  The  1 50  pro  via  es 
the  advantages  of  a 1 2' 
disc-styfe  chipper  at  a lower 
price. 


Bandit  has  the  chipper  you  need  to  quickly  and  economically  convert 
unwanted  trees  and  brush  into  recycleable  wood  chips. 

If  you  are  not  using  a Bandit,  your  competitors  just  might  have  an 
edge. 


To  decide  which  chipper  is  right  for  you,  call  us  or  your  local  Bandit  Dealer  for  a demonstration. 

BANDIT  INDUSTRIES,  INC. 


CHOOSE  YOUR  CHIPPER... 

A BANDIT  CHIPPER 

WILL  MAKE  YOUR  DAY! 
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MANAGEMENT  EXCHANGE 


Eco-Marketing 


By  Peter  Gerstenberger 

Integrated  Pest  Management  { IPM ) 
may  be  right  tor  your  company,  but  is  it 
right  for  your  customer? 

According  to  David  Dickson,  president 
of  Swingle  Tree  Company,  Denver,  Col- 
orado, many  tree  companies  want  to  prac- 
tice IPM  for  various  reasons.  Some  com- 
panies want  to  avoid  the  liability  of  a 
conventional  synthetic  pesticide  program, 
while  others  perceive  IPM  as  part  of 
the  image  they  want  to  portray.  Still  others 
are  motivated  by  a concern  for  the 
environment 


KDX  MULCHER 
SERIES  II 

WHY  BURN  WHEN  YOU  CAN 
MULCH? 

An  efficient  and  cost  effective 
vegetation  management  tool 


* Ideal  tor  R.O.W, 

* Mounts  on  any  excavator 

* Hydraulic  jaw  moves  rocks  and  logs 

* Debris  containment  permits  use 
near  residential  sites 


Kemp  West,  Inc, 
206-334*5572 
FAX:  206-334-5366 
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Whatever  their  intentions,  many  make 
the  mistake  of  deciding  what  is  best  tor  the 
customer.  They  learn  the  hard  way  that 
trying  to  sell  an  1PM  service  without  a 
marketing  plan  doesn’t  work, 

A marketing  plan  must  include  some 
form  of  survey  that  sho  ws  w hat  customers 
want.  For  example,  a 1990  market  survey 
of  more  than  500  property  owners  and 
managers  across  the  U,$.  showed  a slight 
disfavor  with  blanket  pesticide  application 
and  only  the  slightest  preference  for  an 
IPM  approach  that  would  cost  more  than  a 
conventional  service.  The  study,  part  of  an 
IPM  project  being  conducted  by  the  Na- 
tional Arborist  Association  and  the  Inter- 
national Society  of  Arboriculture,  also  re- 
vealed that  respondents  want  fast-acting, 
effective  methods. 

Sensitive  to  customers’  needs.  Swingle 
was  committed  to  providing  effective 
treatments  and  developed  a reputation  for 
guaranteeing  its  pesticide  applications. 
The  company  embarked  on  a 2-year  cam- 
paign to  determine  the  needs  of  its  cus- 
tomers and  make  them  awrare  of  the  op- 
tions, including  a total  1PM  service. 

As  part  of  its  strategy,  Sw  ingle  decided 
to  use  the  safest  products  wherever  pos- 
sible, and  wanted  to  eliminate  the  use 
of  certain  products  entirely  because  of 
liability. 

Biorational  pesticides  often  cost  more 
than  their  synthetic  counterparts,  and  the 
company  w anted  to  see  if  its  clients  would 
be  willing  to  bear  higher  costs.  As  a meas- 
ure of  its  commitment  to  the  use  of  biora- 
tional  products.  Swingle  advises  its  cus- 
tomers that  it  has  absorbed  909r  of  the 
price  increase. 

Swingle  distinguishes  its  service  in  the 
marketplace  by  using  only  the  latest,  most 
effective  products.  The  company  has  a 
trademark  on  the  term  “ECO-SMART," 
which  is  used  to  describe  its  biorational 
product  line.  Swingle's  marketing  strategy 


‘If  you  * re  a 
responsible  company, 
your  customers  are 
going  to  respect 
that  very'  much.  ’ 

— David  Dickson, 
Swingle  Tree  Company 


aims  at  getting  customers  to  see  that  using 
ECO-SMART  tits  into  an  environmental- 
ly conscious  lifestyle. 

Second,  the  company  sets  itself  apart  by 
being  totally  candid  wdth  its  customers  and 
offering  them  choices.  Swingle  wasn't 
about  to  proclaim  its  treatments  as  “all  nat- 
ural. all  safe”  and  violate  their  trust. 

Swingle  has  9000  spray  customers. 
Only  50  subscribe  to  a full  IPM  service, 
and  100  request  ECO-SMART  products 
only.  The  rest  automatically  receive  ECO- 
SMART  products  where  appropriate.  The 
three  main  biorational  controls  used  by  the 
company  are  summer  oil,  Bf.  and  pyre  th- 
rum— products  w ith  little  residual  activity 
and  organic,  low  toxicity  ingredients. 

“We  ll  routinely  spray  elm  leaf  beetle 
with  a Bj.  formulation,”  says  Dickson, 
"but  we’re  still  going  to  treat  Mrs.  Smith’s 
locust  borer  problem  with  Dursban  be- 
cause the  natural  products  won't  control 
the  problem,” 

Third,  the  company  takes  pains  to  see 
that  all  its  actions  are  responsible  to  the 
customer  and  to  the  environment.  “If 
you're  a responsible  company,  your  cus- 
tomers are  going  to  respect  that  very 
much,"  says  Dickson.  nr** 
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! Feutification  PROGRAM 


While  this  study  guide  has  been 
developed  for  use  by  candidates  for 
ISA  Arborist  Certification,  it  lias  also 
been  immediately  recognized  as  an 
invaluable  addition  to  any  reference 
library.  With  over  160  pages  of 
information  and  nearly  200  illustra- 
tions and  photos,  it  provides  ready- 
reference  for  arborists  on  all  lev  els. 
Hie  guide  is  housed  in  a handsome 
3-ring  looseleaf  binder  with  eaclt 
chapter  separated  by  tabbed 
reference  dividers. 

The  Study  Guide  is  intended  to 
serve  as  a recommended  program 
of  study.  It  is  not  intended  to  be  the 
only  program  of  study  to  obtain 
certification.  The  narrative  portion 
of  this  guide  is  general  in  nature 
mid  serves  as  a primer. 

Each  chapter  of  the  guide 
contains:  objectives  for  study; 


International  Society  of  Arboriculture 

ARBORIST  CERTIFICATION 
STUDY  GUIDE 


list  of  new  terms;  narrative 
with  illustrations/photos; 
workbook  section;  other 
suggested  sources  of  informa- 
tion; challenge  questions;  and 
sample  exam  questions. 


Chapter  topics  include: 

• Tree  Biology 

• Identification 

• Tree/Soil  Relations 

• Water  Management 

• Tree  Nutrition  and  Fertilization 

• Tree  Selection 

• Installation  and  Establishment 

• Pruning 

• Cabling.  Bracing  and  Lightning 
Protection 

• Problem  Diagnosis  and 
Management 

• Construction  Management 

• Climbing  Techniques  and 
Working  in  the  Tree 

• Safety  and  First  Aid 

• 350  Word  Glossary 


Noteworthy  comments  from  a 
few  professionals: 

“The  study  guide  is  a great  step  in 
the  right  direction.  Arborist 
certification  is  helping  to  raise 
the  professional  standards  of  the 
industry. " 

— Don  Blair 

M.K  Bkiir  Tree  Experts 

“This  long-overdue  guide  Jills  a 
gap  in  the  literature  available  to 
arborists.  I t will  Ik1  a great 
educational  tool. " 

— Donald  L Ham 

Immediate  Past  ISA  President 

". . . a good  basic  text  for  anyone 
interested  in  tree  cate  and 
excellent  preparation  for  the 
arborist  certification  exam.  ” 

— H.  Dennis  P.  Ryan  III 
Professor  of  Arboriculture 
I’luversity  of  Massachusetts 

“The guide  is  thorough,  welt- 
organized  and  representative 
of  'the  high  standards  of ISA. 

I strongly  recommend  it  for 
all  arborists. " 

— Bit!  Kniidenier 
Executive  Director,  ISA 


The  cost  of  the  study  guide  is  $60.00 
for  ISA  members.  $90.00  for  non- 
members. Add  $ 1 0.00  to  obtain  the 
ANSI  Z-133  Safety  Standards  (refer- 
enced in  text).  1 1 can  be  ordered  pre- 
paid from  ISA,  P.O.  Box  908. 1'rhana. 
IL  61801,  or  FAX  VISA/MasterCard 
orders  with  card  number  and 
expiration  date  to  (217)328-7483. 
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Natural  Controls 


By  Brian  Barnard 
TCI  Staff 

Maintaining  a healthy  landscape  re- 
quires intensive  management,  particularly 
if  conditions  allow  insect  pests  to  increase 
in  numbers.  But  public  awareness  of  envi- 
ronmental issues  has  changed  control 
methods  used  by  professional  arborists. 


Biorational  techniques  used  to  manage  in- 
sect populations  are  alternatives  to  appli- 
cations of  hard  pesticides  in  some  cases. 

Biorational  pesticides  are  naturally  oc- 
curring biochemicals  and  pest  control 
agents  that  are  used  to  maintain  pests  in 
the  ornamental  landscape  at  an  acceptable 
level  Included  in  the  biorational  category 
are  viruses,  bacteria,  protozoa*  and  fungi. 


Other  natural  pest  control  and  monitoring 
agents  include  parasitic  and  predaceous 
insects,  sex  pheromone  traps,  horticultur- 
al soaps  and  oils,  and  botanical  insecti- 
cides such  as  pyrethrum. 

Each  natural  tool  is  useful  w hen  incor- 
porated in  a structured  Integrated  Plant 
Management  program.  When  marketed  ef- 
fectively. biorational  techniques  make 
clients  Jed  positive  about  plant  health  care. 

Use  of  any  biorational  tool  requires 
sound  knowledge  of  the  plant  material  in 
need  of  care,  the  material  being  used  and 
the  pest  causing  the  problem.  Timing  the 
applications  accurately  is  perhaps  most 
important,  due  in  part  to  the  short  length  of 
time  the  product  is  effective  as  well  as 
how  it  works. 

Py  rethrum 

Botanical  insecticides  are  derived  from 
plant  materials.  Pyrethrum  is  a botanical 
insecticide  naturally  produced  by  the 
flowers  of  the  Chrysanthemum  cinerari- 
aefolium  plant.  Pyrethoid  is  a synthetic 
compound  manufactured  to  imitate  the  ef- 
fects of  pyrethrum. 

Fairfield  American  Corporation  has  tak- 
en the  benefits  of  pyrethrum  one  step  far- 
ther by  adding  piperonyl  butoxide  to  its 
insecticide  Pyre  none.  Piperonyl  butoxide 
is  derived  from  sassafras  and  is  added  to 
increase  the  effectiveness  of  pyrethrum. 
Both  ingredients  are  photodegradable  and 
non-persistent.  Pyrenone  is  ideal  for  com- 
bating a wide  variety  of  destructive  insects. 

Pheromone  traps 

Monitoring  insect  populations  is  a key 
aspect  of  an  IPM  program  as  it  supplies  re- 
cent and  accurate  information.  Monitoring 
allows  the  IPM  technician  to  pinpoint  the 
most  effectiv  e timing  of  control  tactics. 

One  monitoring  tool  is  the  pheromone 
trap.  Pheromones  are  sex  attractants  se- 
creted by  the  glands  of  insects.  Specific  in- 
sect pheromones  duplicated  and  used  in  a 
trap  containing  a sticky  substance  are 
available  for  several  pests. 


A general-purpose  wing  trap,  shown  above,  is  used  for  monitoring  insect  popula- 
tions. Beneficial  insects,  such  as  this  ladybird  beetle  shown  below,  are  useful  in  man- 
aging damaging  landscape  pests. 
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DISC?  DRUM? 


You  Make  The  Choice  — 

WOOD /CHUCK,  Makes  'Em  Both! 


The  Wood/Chuck  Chipper  Corporation  has  built  chippers  for  over  20  years 
and  knows  that  different  styles  of  chippers  are  needed.  If  you  need  landscape 
quality  chips,  a controlled  feed  rate  and  chip  up  to  12  inch  material,  the  Disc  is 
for  you.  However,  if  you  require  a fast  feed  rate  with  material  up  to  6 inches, 
economic  design  and  low  life  cycle  cost,  then  the  Drum  is  your  buy. 

We  make  them  both.  Call  the  Wood/Chuck  sales  department  for  your  nearest 
dealer  and  let  us  help  with  your  next  chipper  purchase. 


WEMBCB  NAJiONAt. 


ARBORIST 

ASSOCIATION 


Vice  President 


wann/CHUCK. 


Wood/Chuck  Chipper  Corporation  is  a subsidiary  of  D.A.  Beam  Enterprises,  Ltd.,  and  is  affiliated  with 
Aerial  Devices,  Inc.,  manufacturer  of  the  "SkyRider"  and  Safety  Test  and  Equipment  Co.,  Inc. 


P.O.  Drawer  400.  Shelby.  North  Carolina  28150 
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IOWER  IRUNER 

P*trn*rd 

Call  1-800-243-9592  for  additional  information. 

Technic  Tool  Corporation 

725  29th  Street  N.,  Lewiston,  Idaho  83501 
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The  trap  shown  is  a general  purpose 
wing  trap  constructed  of  weather-resistant 
paperboard  used  for  most  insects.  The 
Multiplier  insect  trap  is  also  designed  to 
capture  various  species  of  insects.  This  is 
achieved  by  changing  the  synthetic  sex 
pheromone,  the  color  of  the  trap  and  the 
form  and  dimension  of  the  entrance  holes. 

A wide-brimmed  cover  keeps  rain  out 
and  allows  the  pheromone  to  be  dispersed 
effectively.  A small  cage  attached  inside 
the  cover  senes  as  a holder  for  the 
pheromone.  A bucket  inserted  in  a funnel 
holds  the  captured  insects.  A small  strip  of 
insecticide  in  the  container  kills  the  moths 
as  they  enter  the  trap. 

Both  of  these  pheromone  traps  are 
available  from  Great  Lakes  IPM,  Vesta- 
burg,  Michigan.  “My  sales  have  been  in- 
creasing 10  to  15  percent  every  year,"  re- 
ports company  owner  Jim  Hansel. 

Horticulture  oils 

While  horticultural  oils  have  long  been 
used  in  orchards,  improvements  in  refin- 
ing processes  over  the  years  have  resulted 
in  high-quality  dormant  and  summer  oils 
for  shade  and  ornamental  trees.  Henry 
Pratt,  consultant  for  Rockland  Corpora- 
tion, said:  “Oil  spray  (sales)  have  really 
climbed  because  extension  and  state  ento- 
mologists are  pushing  horticultural  oils/’ 

When  properly  applied,  any  phyto- 
toxicity problem  with  horticultural  oils  is 


minimal.  Although  the  exact  effect  oils 
have  on  insects  is  not  certain,  published 
theories  indicate  that  oils  disrupt  insects' 
oxygen  exchange,  affect  cell  membrane 
function,  and  interfere  with  the  feeding 
habits  of  sucking  insects. 

Rockland  Corporation  distributes  a hor- 
ticultural spray  oil  labeled  for  dormant, 
delayed  dormant  and  summer  applica- 
tions. Many  aphids,  scale  insects,  mites, 
and  adelgids  can  be  managed  with  care- 
fully timed  oil  applications. 

Pesticidal  soaps 

Another  alternative  to  petrochemical 
pesticides  is  pesticidal  soap.  Soaps  are 
potassium  salts  of  select  fatty  acids,  effec- 
tive against  many  ornamental  pests  in- 
cluding aphids,  spider  mites,  mealybugs 
and  whiteflies.  One  such  product  is 
M-Pede  insecticide,  manufactured  by 
Mycogen  Corporation. 

Again,  timing  is  important  when  using 
soaps.  Application  guidelines  for  M-Pede 
state  that  newly  hatched  pests  should  be 
targeted  because  the  product  is  not  effec- 
tive against  eggs  or  adults.  Besides  timing 
the  applications  accurately,  thorough  cov- 
erage is  necessary  for  adequate  control. 
Soaps  are  a cell  membrane  poison  and 
must  contact  the  target  pest. 

Microbial  insecticides 

Perhaps  the  most  well  know  n weapon 
in  the  biological  arsenal  is  Bacillus 
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BIORATIONAL  PRODUCTS 


M-Pede,  Mycogen  Corp. 


DiPel.  Abbott  Laboratories 


M-One,  Mycogen  Corp. 


Rockland  4 Xfl 

m 

c 

J 

Rockland  Horticultural  Spray  Oil 


thuringiensis  ( B.l  ).  Bx  has  proven  to  be  a 
popular  microbial  insecticide  for  lepi- 
dopierous  larvae,  particularly  those  larvae 
with  a high  stomach  pH.  It  is  nonioxic  and 
highly  selective,  and  is  available  in  many 
formulations,  including  granular.  emulsi- 
liable  suspension  and  aqueous  flowables. 

B.l  is  a stomach  poison,  so  larvae  must 
be  actively  feeding  when  the  product  is 
applied.  Close  scouting  and  early  attention 
to  pest  infestations  are  required  for  best  re- 
sults. Abbott  Laboratories,  makers  of 
DiPel,  make  the  following  suggestions: 

— Treat  when  larvae  are  young  before 
extensive  damage  has  occurred; 

— Cover  the  larval  feeding  site  thor- 
oughly: 

— Under  heavy  pest  population  pres- 
sure, use  the  higher  label  rates  and/or  con- 
sider a second  application: 

—If  attempting  to  control  a pest  with  a 
single  spray,  make  the  treatment  when  egg 
hatch  is  essentially  complete,  but  before 
extensive  plant  damage  occurs. 

Foray  48 B contains  B.f,  It  is  manufac- 


tured by  Novo  BiokontroU  a division  of 
Novo  Laboratories,  and  distributed  by 
Rockland  Corporation,  The  product's  ef- 
fectiveness has  been  proven  in  field  tests 
by  the  U.S.  Forest  Service. 

One  of  the  latest  BJ.  products  on  the 
market  is  Steward  WG,  manufactured  by 
Sandoz  Crop  Protection  Corporation. 
Steward  WG  is  a biological  insecticide 
specific  for  the  control  of  lepidopterous 
larvae. 

Manufactured  Bj.  varieties  work  well 
on  certain  insects  in  the  order  Coleoptera, 
Mycogen 's  M-ONE  biotnsecticide  con- 
tains Bm  variety  San  Diego,  and  is 
labeled  for  control  of  the  larvae  and 
adults  of  elm  leaf  beetle,  cottonwood  leaf 
beetle,  and  imported  willow  leaf  beetle. 

Beneficial  insects 

Since  most  of  these  biorational  tech- 
niques are  applied  similarly  to  hard  pesti- 
cides. client  or  passersby  often  have  no 
idea  what  is  coming  out  of  the  spray  noz- 
zle. A large  percentage  of  the  general  puh- 
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Foray  48B,  sold  by  Rockland  Corp, 


Pyrenonet  Fairfield  American  Corp. 


lie  has  negative  feelings  about  any  pesti- 
cide application.  An  alternative  is  the  use 
of  beneficial  insects  to  manage  damaging 
insect  pests. 

With  public  pressure  on  government 
agencies  to  maintain  a dean  environment, 
some  states  have  initiated  biological  con- 
trol programs.  Perhaps  the  most  active 
program  is  in  California. 

The  California  State  Biological  Control 
Program  periodically  compiles  a list  of 
suppliers  of  beneficial  insects.  The  pro- 
gram. which  started  in  the  mid-1970s,  has 
branched  out  over  the  last  decade  with  in- 
creased funding  and  public  support. 

More  than  60  suppliers  were  included 
on  past  lists,  and  many  more  suppliers  will 
be  included  in  an  upcoming  printing.  To 
obtain  the  list  of  nationwide  beneficial  in- 
sect suppliers,  contact  the  California  State 
Biological  Control  Program,  1220  N, 
Street  Room  A 149.  Sacramento,  Cali- 
fornia 95814,  916-654-1 141,  or  contact 
your  State  Department  of  Agriculture. 
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Preventive  Programs 


By  Bradd  M.  Pavur 

( While  the  companies  profiled  in  this 
article  practice  I PM,  they  also  demon- 
strate that  sometimes  practicing  more 
conventional  methods  of  pest  control  are 
the  most  effective  in  battling  some  dis- 
eases. ) 

After  1 8 years  in  the  tree  care  business, 
Rick  Castro  knows  that  Phytophthora  is 
one  of  the  deadliest  diseases  around.  He 
also  knows  that  it's  the  most  common 
disease  in  his  area. 

For  Castro,  a manager  for  Davey  Tree 
Care  Company  in  Bellevue,  Washington, 
the  cool,  wet  conditions  of  the  Pacific 
Northwest  mean  that  Phytophthora  poses 
a constant  threat  to  valuable  trees  and 
shrubs.  Davey  Tree,  therefore,  has  com- 
bined cultural  control  techniques  with  pre- 
ventive sprays  of  systemic  fungicides  to 
halt  the  notoriously  damaging  and  hard- 
to-diagnose  disease.  The  combination  has 
yielded  good  results  and  has  given  the 
company  an  advantage  over  most  of  its 
competition. 


Background 

Phytophthora  is  a widely  distributed 
disease  that  attacks  more  than  KXX)  plant 
species.  The  disease  is  so  persistent  in  soil 
because  its  reproductive  spores  can  lie 
dormant  for  more  than  15  years,  ready  to 
emerge  whenever  conditions  become  fa- 
vorable. When  these  conditions  develop, 
with  wet  weather  and  cold  temperatures 
dropping  below  55  degrees,  the  dormant 
spores  produce  white,  thread-like  strands 
of  mycelium.  In  the  presence  of  high  hu- 
midity, mycelia  form  reproductive  struc- 
tures known  as  sporangia. 

If  enough  free  moisture  is  available, 
these  sporangia  then  form  tiny  spores  that 
are  explosively  released.  The  spores 
quickly  attach  to  and  spread  throughout 
the  root  systems  of  nearby  plants.  Unless 
climatic  conditions  are  unfavorable  for  the 
disease  or  the  plant  has  some  resistance  to 
Phytophthora . it  is  likely  that  the  plant 
will  soon  die. 

Detecting  Phytophthora 

It  is  difficult  to  diagnose  Phytophthora 
because  its  symptoms  vary  w idely  and  of- 


For Davey  Tree  Care  in  Bellevue,  Washington,  effective  control  of  Phytophthora 
comes  from  treating  foliage  with  a systemic  fungicide. 


Treating  Phytophthora  has  saved 
many  customers  for  Bud  Johnson, 
manager  of  Washington  Tree  Service. 


ten  resemble  the  symptoms  of  other  dis- 
eases. Some  common  symptoms  include 
damping-off  among  seedlings,  cankers, 
gummosis,  necrosis  of  petioles,  stunting, 
root  and  fruit  rots,  defoliation  and  wilt. 
Nevertheless,  to  take  the  proper  preven- 
tive action,  it  is  critical  to  know  if  Phy- 
tophthora is  present  in  the  soil  and  in  w hat 
concentration 

Because  I PM  strategies  emphasize  pest- 
specific  targeting  of  chemicals,  diagnostic 
labs  are  increasingly  used  to  identify  such 
tricky  diseases. 

Olaf  Ribeiro,  a plant  pathologist  for  A 
& L Southern  Agricultural  Laboratories  in 
Pompano  Beach.  Florida,  was  formerly 
the  president  of  one  such  lab.  Microbiotics 
International,  in  Bainbridge  Island.  Wash- 
ington. His  experience  has  taught  him  the 
importance  of  detecting  the  pathogen  and 
using  preventive  treatments  before  the  dis- 
ease gets  out  of  hand. 

"Phytophthora  is  the  number  one  dis- 
ease problem  on  ornamentals  in  the  North- 
west." says  Ribeiro.  “When  I give  presen- 
tations I ask  people  to  raise  their  hands  if 
they've  experienced  problems  with  the 
disease.  It's  rare  that  l do  not  see  100%  of 
the  hands  raised. 

“Sometimes  (the  disease)  is  already 
present  in  infected  nursery  stock  that  looks 
perfectly  healthy.  Once  the  plants  are  in 
the  soil  and  are  suddenly  exposed  to 
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Learn  How  To  Protect  The  Birds 
And  The  Bees... 


Mauget  Micro-Injection  Seminars 


...Plus  Pets,  Children  And  Trees;# 


Mauget  tree  care  seminars  feature  tree 
health  and  environmental  protection  as 
key  discussion  topics. 

But  our  informal  seminars  are  de- 
signed to  answer  to  your  questions,  too. 
In  fact,  two-way  discussion  has  been  one 
of  the  most  important  parts  of  past  sem- 
inars. Bring  us  your  questions  about  the 
environment,  diseases,  insects,  nutrition, 
pruning,  spraying,  and  wounding.  No 
other  tree  care  seminars  provide  more 
practical  and  useful  information  about 
tree  health.  Mauget  micro  injection 
utilizes  a closed  system  to  protect  the 


environment. 


Seminar  dates,  cities, 
and  distributor  mar- 
keting areas  are 
listed  below.  Call 
your  nearest  dis- 
tributor about  a 
Mauget  seminar 
in  your  area. 


Annual  seminars  are  open  to  all  Green 
Industry  firms  — owners,  managers 
and  applicators. 

This  year,  put 
another  tool  to 

work  in  your  ^ 

business.  Learn 
how  to  keep 

trees  healthy  - 

and  protect  the  "4?  - . . 

environment. 

Sign  up  for  a 

Mauget  seminar  JL 

today. 


Michigan  Injection  Systems 
Grand  Rapids.  Ml 
Michigan 
(800)423-3789 
[61 6)  364-4558 
February  5.  East  Lansing.  Ml 
Target  Chemical  Co 
Cerritos.  CA  90701 
California 


1213)  865-9541 

February  5.  F 


. Fresno.  CA 
February  6.  San  Jose.  CA 
March  1 1 . Buena  Park . C A 

Worn©  Chemical  Co 
Rapid  City  SO 
Western  SO.  WY 
(605)  342-7644 
[800)658-5457 
February  6.  Rapid  City.  SO 
February  18.  Evanston.  WY 
February  20.  Casper.  WY 
Forrest  Lytle  8 Sons.  Inc 
Cincinnati.  OH 
SWOhio 
(513)  521-1464 
February  7.  Cincinnati.  OH 
Enfieids  Tree  Service 
Elkhorn.  NE 

NO.  Eastern  so.  NE.  MN.  CO. 
Western  IA  MO.KS.CX 
Southeast  .VY 
(402)  289-C904  FAX 
402  289-?248  (Phone) 

[800)  747-8  "33 
February  10.  Laramie.  WY 
February  15.  Bismarck.  NO 
February  29.  Denver.  CO 
March  13.  Elkhorn.  NE 
April  3,  Bloomington,  MN 


The  Tree  Doctor  me. 
Hendersonville.  NC 
NC.  SC.  North  Georgia 
(704)  253-8733 
[704)  891-TREE 
February  1 1 . Athens.  GA 
February  13.  Charleston.  SC 
February  19.  Durham.  NC 
February  20.  Charlotte.  NC 
Arhshc  Arborist 
Phoenix,  A Z 
Arizona.  New  Mexico. 
Nevada 
(800)  843-8733 
(602)  265-1423  FAX 
February  14.  Phoenix.  AZ 
March  5.  Las  Vegas.  NV 
Gem  Spraying  Service 
Jerome.  ID 
Idaho 

(208)733-4206 

[800)869-7741 

February  17.  Pocatello.  ID 
February  18.  Twin  Falls.  ID 
February  19.  Boise,  ID 
February  20.  Lewiston,  ID 
Professional  Tree  Care 
8 injection 
Winter  Park.  FI 
Central  8 South  Florida 
(407)647-3335 
[800)  356-4351 
February  26.  West  Palm.  FL 
February  28.  Miami.  FL 
March  4.  Fort  Meyers.  FL 
March  6.  Sarasota.  FL 
March  13.  Orlando  FL 


Uqui-Green  Lawn  8 Tree  Care 

Peona.  IL 

Illinois.  Eastern  lA 

(309)  243-5211 

[800)  747-521 1 

February  28.  Chicago.  IL 

Lanphear  Supply  Division 

Cleveland.  OH 

Ohio.  W VA 

E 381-1704 
332-TREE 

:h  2.  Mayfield.  OH 
March  3.  Columbus.  OH 
March  4.  Toledo.  OH 


Releaf  Tree  Consultants 
Indianapolis.  IN 
Indiana 
(317)259-7228 

March  3.  Indianapolis.  IN 


Pruett  Tree  Service 
Lake  Oswego.  OR 
Oregon,  Washington 
(5031635-3916 
(800)635-4294 
March  6.  Portland.  OR 


Arbortech  Inc 
Belleville.  L 62221 
St  Louis  Area 
(618)233-2900 
Canodian  Shoaefree 
Service  Ltd 

Lochme.  Quebec.  Can 
H8S4E6 
Quebec 
(514)634-7046 
D.H.D  Systems  Inc 
New  Berlin.  Wl  53151 
Wisconsin 
(414)784-3556 


Farm  and  Forest 
Research  Ltd 
Oakville,  Ontario.  Can, 
L6J5A2 
Ontario 
(416)  827-1134 
Guardian  Tree  Experts 
Rockville.  MO 
MO.  VA,  DC 
(301)881-8550 
Horrod's  Tree  Service 
Fort  Worth.  TX 
Northern  Texas 
(817)246-9730 
J.J  Mauget  Company 
Los  Angeles.  CA  90065 
California 
(800)  873-3779 
Micro  injections  inc 
Tampa.  FL  33618 
Tampa  Area 
(813)961-1060 
Pouison  Tree  Service 
Billings.  MT 
Montana 


(406)  259-5109 
R C Humphreys 
St  Franasville.  LA  70775 
Louisiana.  So  Mississippi 
(504)635-4507 


Scientific  Tree  Core 
Panama  City.  FL 
N FL  S GA.  S AL 
(904)  763-5049 


Tree  Clinic 
Austin,  TX 

Eastern  8 South  Texas 
(512)454-1411 


Tree  injection  Products 
Com  Dan  y 
Knoxville.  TN 
KY.  TN.  N AL.  MS.  AR 
(615)  522-0533 
Tree  inject  Systems 
Clarence  Center,  NY  14032 
CT.  DE.  MA.  ME.  NH.  NJ.  NY. 
FA.  RI.VT 
(716)  741-3313 
Tree  Lawn  Inc 
El  Paso.  TX  79922 
Ei  Paso  Area 
(915)581-5455 
T'ees  of  Hawaii  inc 
Ewa  Beach,  hi  96706 
Hawan 

(808)682-5771 
Utah  Spraying  Serv.ce 
Sandy.  UT  B4070 
Utah 

(801)566-5773 


J.J.  Mauget 
Company 


2810  N Figueroa  Street 
Los  Angeles.  CA  90065 
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Even  with  the  best  cultural  control  practices , 
plants  in  areas  with  heavy  disease  pressure  often 
need  a preventive  treatment  with  a systemic 
fungicide  to  have  a fighting  chance,  says  plant 
pathologist  Olaf  Ribeiro. 


stressful  conditions,  the  Phytophthora 
takes  off  immediately. 

“The  disease  can  also  come  in  on  bark 
chips  that  are  unknowingly  taken  from 
trees  that  have  the  disease." 

Cultural  control 

Ribeiro  stresses  that  good  cultural  con- 
trol is  always  the  first  step  in  preventing 
Phytophthora  outbreaks.  “The  most  im- 
portant step  in  battling  this  disease  is  to 
make  sure  there  is  no  standing  water  in  the 
landscaped  area/'  he  says. 

“Plantings  should  be  on  a raised  bed  to 
help  ensure  good  drainage.  If  you're 
planting  in  areas  with  heavy  clay  soils, 
raise  30%  to  50%  of  the  root  ball  out  of 
the  soil,  or  use  tile  drains.  Plants  in  clay  or 
sandy  soils  also  benefit  from  mulching, 
which  increases  microbial  activity  against 
Phytophthora . 

“I  advise  people  working  in  areas  with 
heavy  disease  pressure  to  plant  cultivars 
that  have  some  resistance  to  Phytoph- 
thora" Ribeiro  adds.  “Diseased  plants 
should  be  placed  in  plastic  bags  and  lifted 
out  of  the  area,  since  dragging  the  stock 
away  will  only  spread  the  pathogen 
throughout  the  soil.  Foot  traffic  in  and 
around  the  diseased  areas  should  be  kept 
to  a minimum. 

“Lastly,  be  careful  of  what  you're 
putting  on  your  plants.  Avoid  excessive 
applications  of  fertilizers,  especially  the 
ones  that  are  high  in  nitrogen,  since  plants 
forced  into  rapid  growth  seem  to  be  more 


susceptible  to  disease  development.  You 
should  also  have  your  irrigation  water 
checked  to  make  sure  it  is  disease  free," 
Ribeiro  advises. 

Still,  Ribeiro  says  that  even  with  the 
best  cultural  control  practices,  plants  in  ar- 
eas with  heavy  disease  pressure  often  need 
a preventive  treatment  with  a systemic 
fungicide  to  have  a fighting  chance. 

“Anyone  who  is  not  using  a preventive 
control  measure  in  the  Northwest  is  just 
asking  for  big  trouble."  says  Ribeiro.  “The 
two  fungicides  I recommend  are  Chipco 
Aliette  and  Subdue." 

Systemics 

Back  at  Davey  Tree  Care,  Castro's 
crews  apply  Chipco  Aliette  brand  fungi- 
cide as  a preventive  spray.  "Business  here 
is  pretty  competitive,  so  we  offer  a com- 
plete package  called  the  Davey  Plant 
Health  Care  Program."  Castro  explains. 
“This  means  we  provide  full  service. 


including  custom-tailored  IPM  treat- 
ments. pruning  and  subsequent  customer 
education. 

“IPM  is  an  important  part  of  our  pro- 
gram, which  is  one  reason  we  have  been 
increasingly  using  Chipco  Aliette,"  says 
Castro.  “Instead  of  drenching  about  600 
gallons  per  1000  square  feet,  we  only  have 
to  spray  the  foliage  until  it  is  wet.  That 
means  w>e  can  use  far  less  product  and  cut 
our  application  time  in  half." 

Customer  confidence 

Another  company  that  has  been  suc- 
cessfully battling  Phytophthora  outbreaks 
is  Washington  Tree  Service,  in  Seattle, 
Washington.  This  growing  company, 
which  already  handles  over  80.000  indi- 
vidual applications  each  year  and  main- 
tains about  40,000  customers,  is  the 
largest  of  its  kind  in  the  area. 

“Offering  Phytophthora  treatments  has 
saved  us  a lot  of  customers."  says  compa- 
ny manager  Bud  Johnson.  “At  first  I had 
to  be  convinced  the  treatments  would 
work.  Now  I see  them  as  a significant  part 
of  our  business  and  expect  them  to  be  a 
bigger  part  each  year. 

“It  is  very  rew  arding  to  go  out  and  treat 
a tree  affected  by  Phytophthora . then 
come  back  later  to  see  it  recovering.  Even 
if  it's  too  far  gone  to  treat,  if  you  can  get  a 
lab  sample  to  concretely  identity  the  prob- 
lem and  explain  to  the  customer  exactly 
what  went  w rong,  it's  worth  your  time  be- 
cause you're  building  customer  confi- 
dence," Johnson  says. 

Washington  Tree  Service  is  currently 
building  its  own  diagnostic  lab  to  facilitate 
testing  of  soil  samples.  [O 

Bradd  M.  Pavur  serves  as  a consultant 
to  Rhone-Poulenc  Ag  Company. 

Chipco  and  Aliette  are  registered  trade- 
marks of  Rhone-Poulenc.  Subdue  is  a reg- 
istered trademark  of  Ciba-Geigy  Corp. 


MFG., 


1 6005  Delmar 
P.O.  Box  6 
Lowell,  IN  46356 


(219)  696-1440 

Dealer  inquiries  invited  in  some  areas. 


FINANCE  IT! 
$300.00  Down 
$135.00  / month 

Subject  to  credit 
approval.  No  penalty 
for  early  payoff. 

Models 
12R-18E 
Stump  Grinders 

Fantastic  For  Running 
Surface  Roots  Also! 

30"  Stump  removed 
12*  Deep  9 minutes 


**Up  to  $1000.00  trade-in  for  rear  Hodges  Machines.** 
Dealers,  write  for  our  ALL-NEW  1992  discount  schedule 
****1  & 2 Year  Limited  Warranty**** 
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The  National  Arborist  Association 
Helps  You  Get  The  Most 
Out  Of 
Tree  Care 


It  Doesn 't  Cost , It  Pays 

Every  thing  you  need  to  work  profitably  and  get 
the  job  done  right. 

— Provides  Arborist  Training  Programs 

— Represents  The  Tree  Care  Industry  In 
Washington 

— Supplies  Safety  Programs 
Offers  Management  Services 

— Simplifies  Government  Regulations 

— Increases  Productivity,  Efficiency,  and 
Profitability 


You  Belong  In  The  N.A.A. 

Mail  in  the  application  form  below  along  with 
your  payment  right  away!  Start  profiting  from 
the  benefits  of  N.A.A.  membership.  For  more 
information,  call  1-800-733-2622. 

Special  Offer 

Join  now  for  $175  for  all  of  1992  and 
receive  a complimentary  copy  of 
NAA’s  Chain  Saw  Use  and  Safety 
Video.  Your  annual  dues  in  1993  will  be 
based  on  your  firm’s  gross  sales  for  1992. 


□ YES,  I want  to  belong  and  take  advantage  of  this  "SPECIAL  OFFER"! 
Enclosed  is  my  payment  of  $175  for  dues  through  1992. 

Name Company  

Sheet 

City State Zip 

Phone  

Check  enclosed  payable  to  NAA  VISA  MasterCard 

Account  # Expiration  Date 

Signature 


L 


Referred  by  (optional): 

& 


The  National  Arborist  Association 
P.O.  Box  1094,  Amherst,  NH  03031-1094 
Membership  starts  when  you  submit  certificates  of  insurance. 
Membership  available  to  commercial  Tree  Service  Firms  only. 
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Ruling  Prompts  Bills 

Amendments  Would  Affect  Decision  On  Pesticide  Application 


Amendments  have  been  proposed  in  the 
House  of  Representatives  and  Senate  that 
would  eliminate  the  need  for  pesticide  ap- 
plicators to  obtain  permits  in  every  munic- 
ipality where  they  operate. 

H.R.  3850  and  S.  2085  would  amend 
the  Insecticide,  Fungicide,  and  Rodenti- 
cide  Act  (FIFRA)  and  address  problems 
resulting  from  the  Supreme  Court's  Au- 
gust  decision  in  the  Wisconsin  Public  In- 
tervenor  v,  Mortier  case.  In  its  ruling,  the 
court  essentially  said  that  individual  mu- 
nicipalities have  the  authority  to  regulate 
the  use  of  pesticides. 

The  bills  stand  a good  chance  of  being 
enacted  into  law.  considering  the  general 
public’s  commitment  to  responsible,  edu- 


cated use  of  pesticides  under  existing  laws 
and  regulations. 

"This  is  a sensible  bill  that  once  and  tor 
all  assures  that  pesticides  will  be  regulated 
according  to  the  highest  available  stan- 
dards of  science  and  public  safety,”  said 
Harvey  Gold,  executive  vice  president  of 
the  National  Pest  Control  Association  and 
a representative  of  the  Coalition  for  Sensi- 
ble Pesticide  Policy  (CSPP). 

The  CSPP.  which  represents  more  than 
160  national  business,  trade,  agricultural 
and  professional  services  organizations, 
praised  the  legislation.  The  National  Ar- 
borist Association  joined  the  Coalition 
when  it  was  formed  last  August. 

The  bill  was  introduced  in  the  House  by 
Reps,  Charles  Hatcher  ( D-Georgia),  Ron 


Marlenee  (R-Montana)  and  Mike  Kopet- 
ski  (D-Oregon).  and  has  31  cosponsors. 

"Mr.  Hatcher's  bill  removes  the  poten- 
tial regulatory,  legal  and  business  chaos 
that  would  surety  result  from  83,000  dif- 
ferent municipalities  across  the  country 
suddenly  regulating  pesticides  in  different 
ways,"  said  Gold. 

The  bill  would  not  prohibit  a stale  from 
enacting  such  regulations,  but  FIFRA  cur- 
rently endorses  the  concept  of  a federal- 
state  partnership  in  virtually  all  aspects  of 
pesticide  regulation. 

"Congress  is  finally  doing  what  the 
Supreme  Court  suggests:  clarifying  its 
long-standing  intent  to  preempt  local  pes- 
ticide regulations  ” Gold  said, 

"Almost  100  cities  and  towns  and  coun- 
ties are  considering  adopting  or  have  al- 
ready adopted  their  own  regulations” 
since  the  court  handed  down  its  ruling. 
Senate  bill  cosponsor  Sen.  David  Pryor 
(D- Arkansas)  said  in  remarks  in  the  Con- 
gressional Record.  “To  date,  no  two  are 
alike.  Worse  yet,  many  local  jurisdictions 
have  left  technical,  scientific  and  regula- 
tory decisions  in  the  hands  of  town  engi- 
neers and  parks  department  employees 
since  they  do  not  have  EPA  scientists  at 
their  disposal.'' 

The  bill  now  goes  to  the  Senate  Com- 
mittee on  Agriculture,  Nutrition  and 
Forestry. 

John  Hendricksen.  president  of  Hen- 
dricksen,  the  Care  of  Trees  in  Wheeling. 
Illinois,  encourages  support  of  H.R.  3850. 
In  a letter  to  Rep.  Bernard  E.  Pedersen, 
Hendricksen  said.  “Obviously,  pesticides 
need  to  be  regulated — but  they  should  be 
regulated  by  those  levels  of  government 
with  the  scientific  expertise  to  do  so— 
state  and  federal  governments,”  [jQI 


The  Difference  Between 
Good  And  Gone 

LIGHTNING  PROTECTION  SYSTEMS 
FORTREES 

• More  Profits 
• Needed  Service 

• You  Have  Tools,  Men 

And  Equipment 

• Door  Opener  And  Sales  Closer 

• Present  Customers  Are 
Qualified  Prospects 

• Minimum  Investment 

• Send  For  Free  Tree  Kit 
• VHS-How  To  Install  Tree 

Systems^  1 4.95) 

INDEPENDENT  PROTECTION 
COMPANY,  INC. 

1603-09  SOUTH  MAIN  STREET 
GOSHEN.  INDIANA  46526 

(219)533-4116 
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What  is  ANSI? 


By  Don  Blair 

Years  ago.  I remember  studying  a Na- 
tional Arborist  Association  meeting  pro- 
gram. Anywhere  ANSI  showed  up  on  the 
program  I blocked  in  as  free  time  to  sleep 
in.  catch  an  early  lunch  or  bug  out  early 
for  something  more  interesting.  So  I un- 
derstand the  reluctance  to  saddle  a confer- 
ence with  a loser  like  an  ANSI  update. 

This  is  the  time  to  set  the  record  straight 
on  ANSI,  what  it  means,  how  it  works  and 
why  it’s  so  vitally  important  to  us. 

ANSI  stands  for  American  National 
Standards  Institute.  Arborist  industry 
spokespersons  and  representatives  of 
every  major  sector  and  special  interest 
group  in  tree  maintenance  meet  regularly 
in  Washington.  There  are  25  members  of 
the  Z- 1 33  Committee,  which  is  concerned 
with  the  safety  requirements  of  tree  main- 
tenance. 

Many  climbed,  some  still  do  and  the 
others  have  special  knowledge  or  skills 
that  make  them  invaluable  to  the  process 
of  revising  Z- 1 33. 

Headquartered  in  New  York  City,  the 
American  National  Standards  Institute 
does  not  develop  standards.  Best  de- 
scribed as  a refereeing  agency.  ANSI  pro- 
vides a set  of  criteria  that  creates  a volun- 
tary' consensus  standard.  Translated,  that 
means  that  the  tree  maintenance  profes- 
sion organized  as  a group,  went  to  ANSI 
and  asked  for  help  in  developing  a work- 
able and  meaningful  safety  standard  rep- 
resentative of  the  needs  of  all  sectors  of 
professional  tree  maintenance. 

ANSI  then  provided  the  guidelines  for 
drafting  the  standards,  seating  the  repre- 
sentatives and  voting  approval  of  the  stan- 
dards. To  keep  us  on  track,  ANSI  keeps  a 
calendar  requirement  for  performance. 
This  keeps  us  w orking  to  reasonable  dead- 
lines that  keep  moving  the  standard  for- 
ward to  completion. 

The  system  works.  To  date.  ANSI  has 
refereed  more  than  8000  standards  gov- 


ANSI  is  a vital  partner 
of  ours  that  needs  to 
be  understood  fully 
and  respected  to  the 
utmost. 

eming  every  conceivable  industry,  profes- 
sion or  trade. 

ANSI  and  OSHA 

Once  an  ANSI  safety  standard  has  been 
approved  voluntarily  by  the  industry'  that 
created  it.  the  Occupational  Safety  and 
Health  Administration  quite  often  refers  to 
applicable  provisions  as  their  standard  for 
enforcement.  This  probably  accounts  for 
the  confusion  and  resistance  to  Z-133 
within  the  industry  . 

Why  is  Z-133  so  important?  For  one 
thing,  the  standard  is  literally  written  in 
blood.  Too  many  passages  in  Z- 1 33  have 
been  written  as  a result  of  bitter  experi- 
ence gained  from  serious  injuries  and 
fatalities. 

The  Z-133  story  begins  in  1968  as  the 
result  of  a mother’s  grief  over  the  loss  of 
her  son  to  a tree  work-related  fatality. 
Ethel  Hugg,  of  Johnstown.  New  York, 
channeled  her  grief  into  action  and  w rote 
to  federal,  state  and  trade  association  offi- 
cials urging  them  to  initiate  measures  to 
make  tree  maintenance  less  hazardous. 

The  first  standard  was  approved  in  De- 
cember 1972.  Over  the  years  there  have 
been  several  revisions,  the  last  being  in 
1988.  ANSI  requires  a review  every  five 
years.  We  are  in  that  process  now,  with 
distribution  of  the  new  ly  revised  standard 
scheduled  for  the  fall  of  1993. 

Some  committee  members  have  served 
since  the  panel’s  beginning  days,  while 
many  of  us  are  serving  our  first  term. 
There  are  many  relatively  young  mem- 
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bers.  not  too  many  years  from  the  field. 
That  fresh  perspective  balanced  w ith  the 
experience  of  the  veteran  members  makes 
a dynamic  committee. 

Because  most  of  the  revision  work  is 
still  in  committee  since  our  last  meeting  in 
October,  it  would  not  be  appropriate  for 
me  to  go  into  specific  detail  about  pro- 
posed changes  and  deletions  until  they  are 
properly  approved.  In  principle,  we  are 
working  to  recognize  many  of  die  changes 
in  equipment,  technology  and  technique 
that  have  taken  place  since  the  1988 
standard. 

We  are  working  to  create  a standard  that 
provides  proven  and  sound  guidelines  for 
reducing  the  hazards  of  tree  maintenance. 
We  are  working  to  remove  conflicting  and 
confusing  passages  and  to  further  clarify 
ambiguous  passages. 

As  a member  of  the  Ropes  and  Climb- 
ing subcommittee,  I can  report  that  we  are 
studying  changes  in  climbing  styles,  such 
as  belayed  footlocking  w ith  a prusik  hitch 
or  an  ascending  device,  use  of  carabiners, 
changes  in  climbing  lines,  increasing  the 
allowable  service  weight  of  a chain  saw 
that  may  be  used  w ithout  a separate  line, 
to  name  a few  of  our  concerns.  As  we 
study  these  changes  in  style  and  equip- 
ment. we  w ill  make  recommendations  for 
appropriate  safety  requirements. 

All  of  the  other  subcommittees  are  tak- 
ing the  same  open-minded  and  diligent  ap- 
proach to  this  revision  rather  than  rubber- 
stamping  the  old  standard  and  passing  it 
on  without  comment. 

Within  the  standard  are  two  important 
words:  shall  and  should.  Thou  shah  do  the 
“shalls"  as  they  appear  in  the  standard. 
The  “shoulds"  give  me  the  problem.  Too 
often  they  are  interpreted  as  “we  should 
do  it,  that  means  we  don’t  have  to!"  But,  if 
a requirement  states  that  limbs  should  be 
inspected  before  placing  weight  on  them, 
it  means  just  that.  Should  means  “should," 
not  “should  have  done,"  as  in:  “I  guess  we 
should  have  inspected  that  limb  before  Joe 
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Some  tools  last  a lifetime, 
and  some  simply  do  not. 


for  example,  •$> 


require  regular  replacement. 
Sofnetimes  tMy  give  you  no 
warning  and  you  need  to  call 
a reliable  source  to  ship  your 
order  right  away.  Every  time. 

WithOUtfaij. 

That’s  vyhen  you  need  to  call 
Americari  Arborist  Supplies 

TOISl  FREE  to  order  a copy 

V-i? 

^pf  bur  handy  catalog. 
Something  you  can  always 
rely  on-just  $4.00,  refundable 
with  vour  first  order. 


215-430-1214 
FAX:  215-430-8560 
toll  free: 
in  PA:  800-352-3458 
outside  PA:  800-441-8381 


AMERIC/ 
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sirritts.isi 


882  S.  Matlack  St  West  Chester,  PA  19382 


VISA/MASTERCARD/DISCOVER 


put  his  weight  on  the  limb,  broke  it  and 
fell  out  of  the  tree!" 

“Shoulds”  are  used  when  a “shall" 
would  make  it  more  difficult  for  you  to 
perform  your  work.  “Shoulds"  are  used 
when  a “shall"  would  make  enforcement 
impractical.  “Shoulds"  are  used  some- 
times to  prepare  you  for  the  transition  to  a 
"shall"  in  a future  revision.  For  example, 
chain  saw  protective  clothing  may  appear 
as  a “should"  in  the  1993  standard,  but  I 
can  almost  guarantee  that  it  will  appear  as 
a “shall"  by  the  1998  revision.  Why?  By 
then,  such  protection  will  have  proven  its 
value  and  materials,  design  and  construc- 
tion will  be  so  effective,  lightweight  and 
practical  that  we  will  be  obligated  to  con- 
sider it  as  necessary.  By  getting  you  used 
to  w orking  chain  saw'  protection  into  your 
operation  over  the  next  few  years  with  a 
“should"  advisory,  the  “shall"  won’t  come 
as  such  a shock  in  the  future. 

Z- 1 33  is  nearly  20  years  old,  the  prod- 
uct of  ongoing  review  and  revision  by  pro- 
fessionals dedicated  to  your  health  and 
well-being  in  tree  maintenance. 

A -300 

Currently  in  development  is  a brand 
new  ANSI  standard,  A-300,  which  is  a 
performance  standard  rather  than  a safety 
requirement.  A-300  is  intended  to  become 
the  standard  for  tree  maintenance  opera- 
tions, such  as  pruning,  cabling,  guying, 
fertilization,  etc. 

We  have  adopted  a serialized  install- 
ment approach  rather  than  waiting  until 


the  entire  standard  can  be  published.  The 
first  chapter  is  concerned  with  pruning 
standards.  Words  are  important,  so  we  are 
being  careful  to  consider  the  effect  that 
our  words  will  have  on  comprehension  of 
intent  of  this  standard. 

As  with  Z- 1 33.  A-300  is  still  in  revision 
so  I cannot  discuss  many  specifics  until 
they  are  brought  back  to  the  next  series  of 
meetings  in  April. 

The  A-300  committee  is  making  a dis- 
tinction between  landscape  tree  pruning 
and  utility  line  clearance  tree  trimming, 
and  A-300  w ill  address  specific  standards 
for  utility  line  clearance  tree  trimming. 

As  details  become  specific,  I will  keep 
all  of  you  informed  as  to  the  progress  of 
these  two  important  committees. 

ANSI  is  a vital  partner  of  ours  that 
needs  to  be  understood  fully  and  respected 
to  the  utmost.  The  next  time  you  see  an 
ANSI  update  on  a meeting  program,  don’t 
skip  it.  Make  it  a priority  and  learn  how 
you  can  benefit  from  the  hard  work  and 
sometimes  bitter  experience  of  your  peers 
who  have  given  of  their  time  and  talent  to 
develop  a professional  set  of  guidelines 
that  w ill  improve  your  safety,  quality  and 
production.  [jQj 


Donald  F.  Blair  represents  the  Cali - 
fornia  Arborists  Association  on  the  Z- 133 
committee  and  the  American  Society  of 
Consulting  Arborists  on  the  A-300 
committee . 


Hanson  Tree 
Injection  Equipment 


Hanson  & Associates  offers  a full  line  of 
equipment  to  meet  all  of  your  tree  injection 
needs.  Low  pressure  closed  injection  systems 
improve  chemical  distribution  and  7/32"  injection 
heads  reduce  tree  injury. 


Call,  write,  or  FAX  us  a message  today  to  receive  our  catalog  and, 
for  a limited  time,  a free  VHS  format  videotape  demonstrating  tree 
injection  of  Arbotect®using  Hanson  Injection  Equipment. 


Hanson  X&  tsssociales 
P.O.  Box  7604 
Madison,  Wl  53707 


Arboiect  ts  a registered  trademark  ol  Merck  & Co  . Inc. 


Phone  608-222-2330 
or  1-800-343-2330 
FAX  608-222-1097 
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INDUSTRY 

ALMANAC 


Feb.  18-22 

NAA  Annual  Meeting 
Registry  Resort 
Scottsdale,  Ariz. 
Contact:  800-733-2622 


Feb.  23-28 

National  Urban  Forestry  School 
Nebraska  City.  Neb. 

Contact:  The  National  Arbor  Day  Foun- 
dation. 402-474-5665 


Feb.  27-28 

ISA/Rocky  Mountain  Chapter 
Holiday  Inn  East 
Denver,  Colo. 

Contact:  John  Duke,  303-425-0814 

Feb.  29-March  3 

ISA/Southem  Chapter 
Marina  Hotel 
Jacksonville,  Fla. 

Contact:  Perry  Odom.  904-632-6133 

March  5-6 

ISA/Michigan  Chapter 
Kellogg  Center 
East  Lansing.  Mich. 

Contact:  Bob  Cool.  5 1 7-483-4277 

March  6-7 

Two-day  seminar  and  workshop 
Featuring  Dr.  Alex  Shigo 
Sponsored  by  Flamingo  Gardens 
Fort  Lauderdale,  Fla. 

Contact:  305-473-2955 

March  19-20 

Shigo  Lecture  & Workshop 
Mary Jhurst  College 
Lake  Oswego.  Ore. 

Contact:  John  Kirkland,  503-254-0482 
May  21-22 

Modem  Arboriculture — A Systems 
Approach  to  Practical  Tree  Care 
Dr.  Alex  Shigo 
Kansas  City.  Mo. 

Contact:  The  National  Arbor  Day 
Foundation,  402-474-5655 


POWER  TO  SPARE! 


5.8  cubic  inches 


95  cc 


THE  143MX  /EXTRA  / 


A powerful  professional  chain  saw  designed  for  the  really  BIG  jobs. 
The  143MX  Extra  has  a sleek  design  and  comparatively  light  weight 
which  makes  it  very  handy  for  felling  and  debranching. 


Dolmar  offers  a complete  range  of  chain  saws  to  meet  the  needs  of  the 
professional  arborist.  Call  us  for  the  dealer  nearest  you. 


DOLMAR 

msmm 


Dolmar  USA,  Inc., 

1022  Hawn  Ave.,  Shreveport,  LA  71107 
318-226-0081 


LEVCO 

MODEL  HD47 

STUMP 

GRINDER 


Please  circle  9 on  the  Reader  Ser\  ice  Card 


Levco's  Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


AAtA  of  cut 

mow  one  sertiNG 


>i— x 


THE  HD47  MOVES  IT- 
SELF OVER  AN  AREA 
OF  6‘  X 31  WITHOUT 
MOVING  THE  TOW 
VEHICLE! 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 

POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE.  ARKANSAS  72396 

501-238-8126  FAX  501-238-8124 
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CUTTING  EDGE/products  & services 


The  new  heavy-duty,  self-feeding  Ver- 
meer 1220  Brush  Chipper  easily  han- 
dles large  diameter  tree  limbs,  brush 
and  construction  waste  materials.  The 
1220  comes  with  a hydrostatically  con- 
trolled vertical  feed  roller  system,  with 
12-by-1 2-inch  feed  opening  and  73-inch 
feed  table  length.  Speed  control  of  the 
rollers  ranges  from  0 to  120  feet  per 
minute.  The  discharge  chute  pivots  270 
degrees  to  direct  chips  away  from  the 
operator.  For  more  information  contact 
Vermeer  Manufacturing  Co.,  New 
Sharon  Road,  Pella,  I A 50219.  Phone: 
515-628-3141. 


RF  Inter-Science  Co.  announces  a new 
portable  camera-adaptable  macro- 
scope instrument,  the  Macroscope  25 
“H”  kit.  This  kit  combines  the  Macro- 
scope 25  with  the  new  battery-powered 
Hi-lntensity  Illuminator  and  a padded 
carrying  case,  for  a self-contained  field- 
usable  microscope.  The  system  can  be 
used  for  field  work  in  agriculture,  horti- 
culture, entomology,  field  biology  and 
pest  control.  For  further  information 
contact  RF  Inter-Science  Co.,  P.O.  Box 
505,  Huntington,  NY  11743.  Phone:  516- 
421-1342. 


The  Seppi  Forst,  a heavy-duty  flail 
mulching  mower,  can  cut  and  shred 
trees,  brush  and  branches  up  to  eight 
inches  in  diameter,  and  mulch  them  in  a 
single  operation.  Chipped  material  is 
deposited  on  the  ground,  not  sprayed 
to  the  sides.  Seppi  Forst  mowers  come 
in  a variety  of  models  and  sizes  for  spe- 
cific applications.  For  further  informa- 
tion contact  Seppi,  N56  W35700  Lisbon 
Road,  Oconomowoc,  Wl  53066.  Phone: 
414-567-0473. 


"OTe  ^Bocfy  CBuiQdm" 


A COMPLETE  LINE  OF  FORESTRY  BODIES  & CHASSIS  CABS 
1-800-331-7655 
704-482-1477 
FAX:  704-482-2015 


INDUSTRIES,  INC. 

1840  East  Dixon  Boulevard  Shelby,  North  Carolina  28150 
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NATIONAL  ARBORIST  ASSOCIATION  INC. 


February  1,  1992 

Dear  Tree  Care  Industry  Professional; 

In  response  to  a need  identified  by  our  membership,  the  Board  of  Directors  of 
the  National  Arborist  Association  has  agreed  to  sponsor  a group  health  insurance 
program  offered  by  the  NEW  ENGLAND,  a superior  insurance  company. 

This  program  and  the  NEW  ENGLAND  were  selected  after  much  research 
and  scrutiny  by  all  concerned  parties.  We  are  pleased  to  have  it  available  for  the 
entire  tree  care  industry. 

This  program  will  be  marketed  by  the  Albiez  Insurance  Agency,  Inc.  Albiez  is 
currently  providing  various  insurance  products  to  many  association  member  firms. 

We  encourage  everyone  to  take  a close  look  at  the  benefits  this  fine  program 
has  to  offer  as  well  as  the  excellent  pricing. 

Yours  truly, 

NATIONAL  ARBORIST  ASSOCIATION 

D 


Robert  Felix 

Executive  Vice  President 


For  Information  About  The  New  NAA  Sponsored 
GROUP  HEALTH  INSURANCE  PROGRAM 
Contact  Barry  Rosenberg  @ 

Albiez  Insurance  Agency 
Today 

1 -800-ARBORS- 1 


Albiez  Insurance  Agency 


2444  Morris  Avenue,  Union,  New  Jersey,  07083 

*Not  available  in  some  states 
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HELP  WANTED 

Innovative  firm  seeking  plant  health  care 
director.  Candidate  should  have  an  under- 
graduate degree  or  equivalent  and  in- 
depth  knowledge  of  arboriculture  and  lawn 
care.  Salary  commensurate  with  experi- 
ence. Send  resume  to:  Mike’s  Tree  Sur- 
geons, Inc.,  263  Park  Street.  Troy,  Ml 
48083. 

Grounds  maintenance/landscape/lawn 
care — Expanding  grounds  management 
firm  in  Cincinnati  and  Columbus  seeks 
qualified  and  experienced  personnel  to  fill 
openings  in  grounds  maintenance,  land- 
scape construction,  lawn  care,  irrigation 
and  flower  care.  Quality  conscious  individ- 
uals, knowledgeable  in  ornamentals,  turf- 
grass,  landscape  installation,  lawn  mow- 
ing, irrigation  service,  pest  management, 
and  flower  care  should  respond.  Out- 
standing compensation,  year  round  work, 
benefits  and  advancement  opportunities 
available.  Letter  or  resume  to  Prolawn 


Proscape,  11488  Deerfield  Road.  Cincin- 
nati. OH  45242.  Attn:  Clayton  Sheeler, 
513-489-2433,  days. 

Manager — Capable  of  starting  and  run- 
ning satellite  office,  exp.  in  sales  and  pest 
diagnosis.  Winkler’s,  1241  Morgan,  La- 
Grange  Park,  IL  60525.  Phone:  708-531- 
1181. 

Arborist/manager  for  San  Diego  and  San 
Jose  areas.  We  are  looking  for  highly  mo- 
tivated individuals  with  strong,  well-round- 
ed knowledge  of  arboriculture.  Must  have 
strong  background  in  operations,  technical 
ability,  high  safety  standards,  interest  in  a 
quality  product  and  a drive  for  customer 
satisfaction.  Send  resume  to:  Arbor  Care, 
825  Mabury  Road,  San  Jose,  CA  95133. 
Attn:  Peter  Sortwell. 


Complete  tree  company  looking  for  tree 
climbers — best  working  conditions — good 
pay — year  round  work — friendliest  people 
on  earth— best  food— hard  workers.  Call 
Bob,  or  Frank.  318-232-TREE. 


Now  Fanno  Gives 


Pruning 
is  a breeze 
with  our  revolu- 
tionary TRI-EDGE 
design.  We’ve  combined 
the  best-Japanese  High 
Technology  and  Fanno 
Quality. 

• Blade  is  Japanese  manufactured 
to  our  custom  specifications 

• The  13”  razor  sharp  blade  has  6 
teeth  per  inch 

Durable,  marine 
grade  laminated 
hardwood  handle. 


Also  available:  The  same  high 
quality  TRI-EDGE  for  your 
polesaw  designed  to  fit  on  Fanno,  Corona  or 
Snap-cut  socket  head. 

lANNO 

INTERNATIONAL  a service  of 

fanno  saw  works 

P.O.  Box  628  • Chico.  California  95927 
(916)  895-1762  • FAX  (916)  895-0302 


GREEN 

GUARDIAN 


IPM  SOFTWARE  FOR  TREE  CARE 
SAVES  TIME  AND  MONEY 

• Maintains  Rant  Problem  and 
Treatment  Records 

• Tracks  Plant  Vitality  and  Health 

• Maintains  Pesticide  Use  Records 

• Tracks  Soil  Conditions  and  Nu- 
trient Levels 

• Hand-Held  Field  Computer  Is 
Optional 

EASY-TO-READ  CUENT  REPORTS 

Carpenter-Costin  - (617)  598-1924 
Environmental  Consultants,  Inc.  - 
(215)  322-4040 
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Lawn  care  specialist,  integrated  pest 
management  specialist — Collier  Arbor 
Care,  Portland,  Oregon,  since  1937.  An  in- 
dustry leader  in  IPM.  Two  career  positions 
available  for  outstanding  individuals  with  2- 
4 yrs.  Horticulture  degree.  Minimum  of  two 
years  experience  in  tree/shrub/lawn  care. 
Candidates  must  be  committed  to  highest 
industry  standards  of  workmanship,  safe 
work  practices,  and  customer  service.  Ex- 
cellent communication  skills,  sales  ability. 
Excellent  benefit  package.  Salary  com- 
mensurate with  experience.  Send  resume 
to:  9032  SE  Division  St.,  Portland,  OR 
97266. 

FOR  SALE 

1986  Ford  F8000  diesel  automatic 
w/mounted  TECO  S5-5000.  52’  working 
height,  dump  chip  body,  12,565  miles. 
4,475  hours.  Excellent  condition.  Call  City 
of  Urbana.  Illinois,  217-384-2377  for  bid 
specs.  Bid  opening  3/16/92.  Min.  bid 
$28,000. 


Skyworker— Largest  new  parts  inventory, 
used  equipment  inventory,  major  service 
facility  in  U.S.  Phone:  404-376-3192  FAX: 
404-376-1150. 

Morbark  Eeger  Beever  and  E-Z  brush 
chippers,  whole  tree  chlppers,  Levco 
stump  grinders.  Michigan  knife  grinders. 
New  and  used.  Equipment  and  parts  at 
best  prices.  Morbark  Pennsylvania.  800- 
827-2275. 

GMC  3500  Series  forestry  truck,  350  4x4 
with  “L"  shape  tool  boxes  and  custom  chip 
box.  Only  37,000  mi.,  $11,000.  Phone: 
404-399-9644. 

1984  FMC  Bean,  35-gallon-per-minute 
sprayer,  1000-gallon  stainless  tank  with 
two  hose  reels,  hose,  and  gun.  Extremely 
clean.  $6800.  Phone:  614-237-7901. 

Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information  about 
the  industry’s  best-selling  package,  call  or 
write  Arbor  Computer  Systems,  1 1 7 West- 
on Road,  Westport,  Conn.  06880.  Phone: 
203-226-4335. 

1988  Vermeer  1250  brush  chipper — gas 
engine,  783  hours.  Dark  green.  Very  good 
condition.  $8500.  Call  410-653-9070. 


INTRODUCING 


The  New  Standard  For  Microinjection 


ARBOR  Full  Line  Tree 
Health  Care  Products 

From  Tree  Technology-  Systems’ 
20  years  of  microinjection 
experience  comes  a full  line  of 
nationally  labeled  insecticides, 
fungicides  and  fertilizers  in  new 
leakproof  microinjectors. 

ARBOR  Leakproof  Injectors 

The  feeder  tip  of  the  A rborX 
injector  and  the  feeder  section 
are  welded  to  the  barrel.  A 
special  “O"  ring  seals  the  plunger 
in  Kith  the  shipping  and 
pressurized  position. 


ARBOR;  Products 

Insecticides — Including  Orthene 
Fungicides  —Including  Bayleton 
Fertilizers — Including  our 
proprietary  Nutriject ' 
formulations 

ARBOR  Eliminates  Disposal 
Problems 

The  used  injectors  are  returned 
to  the  factory  for  secure  disposal. 

ARBOR  — Environmentally 
Sound  Plant  Health  For  The 
’90 's  & Beyond 

If  you  are  a certified  pesticide 
applicator  in  your  state,  all  you 
have  to  do  is  successfully 


complete  the  Tree  Technology 
self-study  course  to  begin  using 
ArhorX  products.  This  program 
is  a convenient,  efficient 
replacement  for  traditional,  time- 
consuming  seminars.  To  get 
started,  call  toll-free  today. 
Serious  distributor  inquires 
invited. 


Tree  Technology  Systems,  Inc. 

1014  Rem  Road.  Cheekumaga.  XV  14225 
716432-5808  • FAX  1-716-632-3711 

1-800-622-2831 


Otthcnc  o a nrc*»tctcd  trademark  • 4 Chcvner  Chcmxjl  G«m{vtn\ 
FVivlct.«n  \*  a rcgrucml  rraderruri  .4  Bayer.  AG.  Centum 
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Aerial  bucket  trucks,  Hi  Ranger,  As- 
piundh,  Sky  Workers— most  major 
brands — 40'  to  95’.  Also,  brush  cbippers, 
stump  grinders,  tree  spades,  log  loaders 
and  Rayco  stump  cutters.  Parts  for  aerial 
buckets.  Allied  Utility  Equipment  Inc.,  W 
204  North  1 1509  Goldendale  Road,  Ger- 
mantown. Wl  53022.  Phone:  414-255- 
6161. 


Hi-Rangers  40'  on  1977  C-65,  S7800:  2 
Vermeer  stump  cutters— 665  B Perkins 
diesel,  30  hrs„  $16,500.  630  B low  hours, 
S7800.  Michiana  Arbor  Supply,  South 
Bend,  IN  219-234-0497. 


TREE 

TRIMMING 

EQUIPMENT 

Qfime 

igi2  to  iggz 

80  YEARS 
OF  QUALITY 
TOOLS 
AND 

FRIENDLY 

SERVICE. 


‘Tour  warehouse 
is  /usf  a phone  call  away ” 

FREE  catalog  available! 


ARTLETT 

MANUFACTURING  CO. 

3003  East  Grand  Boulevard 
Detroit  Michigan  48202 

800-331-7101 

(313)  873-7300  FAX  (313)  873-5454 
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1988  L-8000-Ford  tandem  w/240  hp  Ford 
diesel  16  front,  44  rears,  set  back  front 
axle.  Allison  automatic  trans..  mounted 
w/Big  John  AA90  tree  spade  in  excellent 
condition.  $70,000  or  BO.  Phone:  407- 
968-1045. 

Tree  sprayer— 79  Chevrolet  C-50  350  V- 
8.  newly  rebuilt  4-sp.  trans..  new  clutch, 
p.s.,  p.b„  800-gallon  fiberglass  tank, 
sparge  agitation,  overhead  water  fill.  PTO 
driven  FMC  60  gal/min  pump.  Two  power- 
operated  1-in.  Hannay  reels.  60.000  miles. 
Propane  or  gas  powered.  $9400.  Swingle 
Tree  Company.  Steve  Geist.  Phone:  303- 
337-6200  FAX:  337-0157. 

Bucket  truck— 1982  Hi  Ranger  on  1982 
Ford  F-800,  8.2  liter  Detroit  diesel,  low 
mileage.  5/2  transmission.  Truck  and 


bucket  both  in  excellent  condition. 
$34,500.  Phone:  516-751-2086. 

(4)  1978  Hi-Rangers.  Model  5TD.  60' 
W.H..  lower  boom  insert,  reverse  mounted 
on  1978  tnt.  flatbeds.  348  V8, 5 sp.  w/2  sp. 
rear  double  frame.  Fair  to  good  condition. 
Photo  on  request.  Available  March  1. 
$20,000  each.  Call  Becker’s  Tree  Service. 
Days:  908-222-8300.  Evenings:  908-229- 
4358. 


Classified  ad  rates:  $45  per  inch  (1-inch 
minimum),  payable  in  advance,  due  the 
20th  of  the  month  two  months  prior  to 
publication  date.  Send  ad  and  payment  to: 
Tree  Care  Industry 
P.O.  Box  1094 
Amherst,  NH  03031 


THE  BACK  YARD  BUDDY 


1980  Ford  F-700  with  50  ft.  Sky  worker,  new  motor  and  transmis- 
sion, brakes,  kingpins,  tires.  Boom  completely  rebuilt,  brand  new 
pony  motor.  This  unit  has  a very  short  wheel  base  with  the  back 
yard  application  in  mind.  Priced  to  move  at  $19,500. 


SUPER 
NEW  YEAR 
SPECIALS! 


1982  Ford  F-700  with 
50  WH  aerial  lift,  pony 
motor  recond.  $18*500, 
Skyworkers  rebuilt  for 
$16,500, 

1981  Ford  F-700  with 
48  ft.  HI -Ranger,  rebuilt 
motor,  painted,  pony 
motor  mint  cond.* 
$22,500, 

1979-8 1 Asplundh  and 
Wood/chuck  brush 
chippers*  rebuilt 

starting  at  $3,500. 


TAMARACK  CLEARING 
315-386-8273 

Financing  & Delivery  Available 


1982  GMC  Chipper 
Dump  350  gas,  5 speed 
reconditioned,  $7,900. 
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"The  Fastest  Solutions  toyour  Sp/itf/iig  Headache;' 

The  GFX  SUPER  SPLIT  rack  and  pinion, 
gear-driven*  Log  Splitter. 

"5EEITTQ  BELIEVE  ITT 

The  patented  SUPER  SPLIT  lug  splitters  are  the  fastest  made,  up  to  four 
times  faster  and  more  economical  (under  a dollar  a day)  than  any  other 
type  of  splitter.  The  2 '/>  second  cycle  time  makes  SUPER  SPLIT  A 
WORLD  RECORD  I [OLDER,  16  minutes  51  seconds  to  split  u cord  of 
wtxxj.  SUPER  SPLITS  have  an  impact  of  7 to  I b tons  and  accept  any  size 
log  up  to  25V?  in  length.  They  use  grease  linings  instead  of  oil  for  easy 
maintenance  and  offer  the  versatility  of  interchangeable  gasoline  or 
electric  drive  ns  well  as  many  other  options. 

Take  one  or  more  and  watch  your  headache  disappear, 

GFX  CORPORATION 

Manufacturer  of  the  famous  LOG'N  LAWN  ’*  Carts 
200  Recreation  Park  Dr.  Hingham,  MA  02043  Tel:  (61 7)  740-0350 
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The  Image  Builder 


Arbortech  Quality 

When  quality  work  is  your 
trademark,  you  need  a quality 
image.  Arbortech  builds  chip 
trucks  that  give  your  com- 
pany a professional  look  and 
are  equipped  with  all  the 
performance  features  you 
need.  Galvanneal  steel  body 
resists  rust  for  years  of  ser- 
vice and  good  looks:  big  tool 
boxes  organize  your  tools  and 
carry  them  to  the  job  site  where  you  need  them  — 
adding  to  your  efficiency:  and  convenient  roof  top 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Ford  s 14.500 
GVW  Superduty  and  you  have  a big  12  yard  load 
space  at  a small  truck  price.  Superduty  features 
the  powerful  460  V-8  or  economical  7.3  liter  diesel 
engine.  Standard  equipment  includes  dual  tanks, 
power  steering,  power  brakes  with  rear  antilock:  and 


heavy  duty  front  axle:  with  5 
speed  O.D.  manual  or  automatic 
O.  D.  transmission  available. 

Call  Tbday 
1-800-255-5715 

Order  your  new  14.500  GVW 
units  today  from  the  industry’s 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  own 
Ford  Superduty.  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  it  easier  than  ever 
to  own  a quality  Arbortech  chip  body.  Whether  you 
are  looking  for  your  first  new  truck  or  an  economical 
addition  to  your  fleet,  Arbortech  chip  body  fits  your 
image  — quality,  efficiency,  performance. 


RBORTECH 


a Scott  IiH/jlt  company 


3203  West  Lincoln  Way 
Wooster,  Ohio  44691 
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FROM  THE  FIELD 


IPM  In  The  Real  World 


IPM  is  a new  concept  for  tree  care 
clients,  especially  for  the  illustrious  resi- 
dents of  the  north  shore  of  Long  Island.  As 
an  IPM  technician.  I had  to  be  a student,  a 
teacher  and  a guinea  pig. 

It  is  extremenly  difficult  to  convince 
most  clients  that  the  IPM  concept  is  more 
effective  than  the  traditional  “cover  spray” 
method  that  was  used  for  so  many  years. 
The  most  difficult  part  of  the  job  is  dealing 
with  clients  and  getting  them  to  trust  my 
knowledge  and  capability.  However,  once 
I gain  that  trust  I get  put  on  the  spot  with 
questions  I can't  possibly  answer  w ithout 
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breaking  into  a sweat.  At  first  I would  at- 
tempt to  answer  the  questions  right  there 
in  the  field.  Then  I got  smart. 

“ Why  is  my  little  pine  tree  next  to  the 
driveway  dying  ? " 

” You  must  mean  that  juniper  over 
there.  " 

“Right.  That  ’ s what  / meant. " 

"I  inspected  it  for  spider  mites  and 
found  none.  / looked  for  the  fruiting  bod- 
ies of  Rabat ina  and  Phomopsis  tip  blight 
and  found  none.  I think  it  might  be  a 
drainage  problem. " 

“A  drainage  problem!?  That  thing's 
been  there  for  ten  years!  " 

In  the  past  I would  have  dug  a hole  for 
myself  by  responding  on  the  borderline  of 
the  truth  and  what  they  wanted  to  hear. 
With  sweat  from  frustration  running  dow  n 
my  face.  I would  tell  them  that  I took  both 
a soil  and  foliar  sample  to  send  to  the  lab- 
oratory' for  analysis. 

“ Why  are  the  leaves  of  my  maple  tree 
falling  off  so  early?" 

"Oh.  you  mean  that  tulip  tree?" 

"Right,  that's  what  I meant. " 

My  mind  is  thinking  compensatory • leaf 
drop,  but  from  habit  I hear  my  mouth  say- 
ing. "I  don  7 know. " 

Follow  ing  the  true  IPM  concept.  I have 
been  using  soap  and/or  oil  to  control  spi- 
der mites,  hemlock  wooly  adelgid,  saw- 
tlies.  lacebugs,  aphids  and  other  ornamen- 
tal pests.  Clients  and  their  neighbors  be- 
lieve that  w hen  a truck  w ith  a large  tank 
pulls  up.  it’s  time  to  run  for  the  hills.  I try 
to  explain  that  I have  just  soap  in  the  tank, 
but  they  don’t  seem  to  hear  that. 

"Why  aren  7 you  wearing  a rainsuit  to 
protect  yourself?  " 

"I  'm  only  spraying  soap,  ma  'am. " 

"It  still  has  to  be  bad  for  you.  " 


"Do  you  take  a shower  with  a rain- 
suit  on  ? " 

I never  get  a reply  other  than  silence 
from  that  one,  and.  of  course,  that  is  what 
I am  looking  for. 

There  are  some  customers  who  want  me 
to  explain  things  and  others  who  would 
rather  hear  me  say,  “I  don’t  know  .”  Some 
follow  me  around  their  property  and  ask 
me  questions.  Some  pretend  that  I don’t 
exist.  Some  don’t  care  if  I inspect  their 
plants  or  not,  just  as  long  as  they  have 
someone  to  talk  to.  But  what  I don’t  like  is 
the  guy  w ho  follows  me  around  wearing 
those  Speedo  bikini  swim  trunks  asking 
me  to  take  soil  samples  from  every  shrub. 

I guess  what  will  make  me  a skilled 
IPM  technician  is  to  know  how  to  respond 
to  each  client  and  tend  to  their  individual 
needs.  Even  if  I allow'  them  to  follow  me 
around  in  those  skin-tight  bikini  briefs. 

oo 

The  author  requested  that  we  not  pub- 
lish his  name,  or  the  name  of  his  company. 

Do  you  have  a story • for  From  the 
Field?  TCI  will  pay  SI 00  for  published  ar- 
ticles. Submissions  become  the  property  of 
TCI  and  are  subject  to  editing  for  gram- 
mar, style  and  length.  Entries  must  bear 
the  name  of  the  company  and  a contact 
person  or  they  will  not  be  considered  for 
publication.  Articles  and  photos  must  be 
received  by  the  first  day  of  the  month  for 
the  following  month 's  issue. 
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LrlOWRDI  Teeth 

% 

CALL  TOLL  FREE 
U.S.  AND  CANADA 

1-800-537-2552 

Ask  for  our  free 
Catalog 


• Direct  from  factory  prices 

• Visa  or  Mastercard  accepted 

• No  risk  Warranty  for  first  time 
buyers 

Teeth  & Accessories 
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STUMP  CUTTERS 

In  Three 
Months 
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Pro! liability  in  stump  cutting? 
Talk  to  Jim  Klinger.  Laguna  Beach. 
CA.  With  one  S6.IKK)  Vermeer 
Stump  Cutter  investment  a few  years 
ago.  he  netted  more  than  S20.IKX)  in 
nine  months!  And.  in  the  first 
21  months  of  operation,  he  cleared 
more  than  $50,000!* 

"I  had  no  idea  I would  get  so 
much  performance  out  of  a little 
stump  cutting  machine,"  says 
Klinger.  “These  Vemieer  machines 
(he  owns  several  now)  have  really 
helped  me  make  good  money  with- 
out the  constant  frustration  of 
breakdowns  and  repairs.  That’s  why 
I’m  so  interested  in  adding  your 
brush  chippers  to  my  business." 

Thank  you.  Mr.  Klinger.  We 
couldn't  have  said  it  any  better. 

‘includes  all  parts,  repair  costs. 

Vermeer  Manufacturing  Co. 

New  Sharon  Road 
Pella.  Iowa  502 1 9 U.S. A. 
800-829-0051 

In  lowa(5l5)62*.JI4l 
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about  our 
Full-year  parts  warranty. 


^ — "THE  DIGGIN'  DUTCHMAN" 

The  Quality  Shines  Through.. 
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when  it  comes 
to  spraying 
insecticides 

You  take  every  precaution.  You  train  your  applicators.  You 
educate  your  customer.  Still,  in  the  back  of  your  mind,  you  have 
concerns. . . 

That’s  why  it  doesn’t  pay  to  take  chances  with 
anything  but  Pyrenone®  Crop  Spray  insecticide.  Pyrenone’s 
broad  spectrum  of  activity  makes  it  ideal  for  combating  a wide 
variety  of  destructive  insects  on  all  kinds  of  trees  and  shrubs. 

And  Pyrenone  is  a good  choice  for  another  reason — Pyrenone  contains 
natural  pyrethrum  which  is  derived  from  chrysanthemums,  and  piperonyl  butoxide,  which  is 
derived  from  sassafras  plants  and  increases  the  effectiveness  of  pyrethrum.  Both 
ingredients  are  photodegradable  and  non-persistent  so  Pyrenone  is  easy  on  the 
environment,  the  applicator  and  the  next-door  neighbor. 

What’s  more,  you  can  tank-mix  Pyrenone  insecticide  with  most  any 
insecticide  to  enhance  the  control  of  large  infestations  or  difficult  to  control  pests. 

Make  Pyrenone  insecticide  part  of  your  pest  management  program.  Call  or 
write  fora  free  brochure  or  the  location  of  your  nearest  Pyrenone  distributor. 


Crop  Spray  Insecticide 


Fairfield  American  Corporation 
201  Route  17  North 
Rutherford,  NJ  07070  « 8(KF82&7941 


PYRENONE  is  a registered  trademark  of  Fairfield  American  Corporation. 
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Natural  Enemies. 


The  traditional  way  to 
stop  caterpillars  from 
feeding  on  shrubs  and 
trees  has  been  chemicals. 

Now  there's  Foray®... a 
natural  bioinsecticide 
that's  safe  to  humans,  as 
well  as  fish,  mammals, 
birds,  beneficial  insects, 
and  other  non-targeted 
organisms.  But  also  very 


effective  at  killing  foliage- 
feeding caterpillars  such 
as  gypsy  moths,  loopers, 
leaf  rollers,  webworms, 
bagworms,  cankerworms, 
tent  caterpillars  and  others. 

Foray  B.t.  (Bacillus 
thuringiensis)  does  not 
contaminate  groundwater. 
And  it  is  biodegradable, 
too.  No  oils.  No  solvents. 
Foray  is  a safe  and  sound 


alternative  to  chemicals 
for  both  aquatic  and 
terrestrial  environments. 
More  and  more  arborists 
are  making  enemies  of 
caterpillars  and  friends  of 
the  environment  by  using 
Foray.. .naturally. 

For  more  information  on 
Foray,  just  call  our  toll- 
free  number  belo  w. 


Novo  Nordisk  Bioindustrials,  Inc. 

33  Turner  Road 
P.0.  Box  1907 

Danbury,  Connecticut  06813-1907  DISTRIBUTED  BY:  Rockland  Corporation 

1 800-283  3386  Call  7-800-543-1317 
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OUTLOOK 


The  good  news  is 
that  there  is  plenty 
of  business  out 
there . You  just  have 
to  find  it . 


^\krborists  everywhere  are  gearing  up  for  spring.  1 am  really  im- 
pressed by  their  enthusiasm  for  1992*  You've  heard  the  Marine 
Corps  slogan:  '"When  the  going  gets  tough,  the  tough  get  going." 
Arborists  are  a tough  bunch — oak  men,  euc  men  or  otherwise. 

"Tough  going"  in  1991  was  an  excellent  learning  experience.  1 
suspect  that  more  clients  had  arborists  spend  time  on  their  property 
than  ever  before  looking  for  problems  to  correct,  looking  for  work. 
Clients  are  now  receiving  the  attention  they  deserve.  Many  inno- 
vative marketing  strategies  evolved.  Arborists  explored  new  mar- 
kets and  cultivated  existing  clients. 

Management  made  business  decisions  by  the  numbers,  not  im- 
petuously. The  suppliers  certainly  felt  the  pinch,  but  they  also  made 
it.  I know  that  companies  paid  a lot  more  attention  to  accounts  re- 
ceivable. Cash  is  hard  to  come  by. 

You  worked  hard  last  year  and  you  will  work  just  as  hard,  if  not 
harder,  this  year.  There  is  one  big  difference.  You  have  last  year's 
experience  as  a guideline.  Do  everything  that  you  did  right  in  1 991 
and  1992  will  he  that  much  belter.  Imagine  how  much  better  the 
good  years  could  have  been  if  you  had  been  as  diligent  then  as  you 
have  to  be  now  just  to  survive. 

Don’t  let  the  edge  slip  away,  now  or  ever. 

There  are  some  new  wrinkles.  For  many,  workers  comp  costs  are 
going  to  escalate.  Insurance  companies  don't  want  to  pay  the 
“residual  market  load"  that  the  states  are  imposing  on  them  so  they 
are  pulling  out  of  many  markets.  Ask  your  insurance  broker  to  ex- 
plain residual  market  load  to  you. 

DOT  regulations  are  going  to  require  that  almost  every  pesticide 
application  vehicle  carry  placards.  Pre-employment  physicals  can 
no  longer  legally  be  used  as  the  basis  for  deciding  whom  to  hire. 
OSHA  is  going  to  be  more  conspicuous  than  it  has  been  in  the  past. 
The  politicians  realize  that  fines  can  he  a great  source  of  revenue, 
so  there  will  be  more  compliance  officers  out  there  from  every  reg- 
ulatory agency. 

That's  the  bad  news.  The  good  news  is  that  there  is  plenty  of 
business  out  there.  You  just  have  to  find  it. 
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How  to  stand  up  to  tough  customers. 


Well  send  you  more  informanoa 

Hl-R ANGER,  INC. 


Waukesha.  Wisconsin 


When  you’re  working  in  the  treetops, 
you  want  some  strong  suppoa.  Here’s 
where  you  need  a friend,  a buddy... 
a Hi-Ranger  Sidekick™  Model  SK-451. 

The  Sidekick’s  durable  overcenter 
upper  and  lower  booms  get  you 
into  position  to  deal  with  your 
toughest  customers.  With  a working 
height  of  56  feet,  and  135°  lower 
boom  travel,  you  have  the 
flexibility  and  solid  support 
you  need  to  get  the  job  done 
efficiently. 


After  you’ve  cut  your  tough  customers  down  to 
size,  put  the  trimmings  in  Mi-Ranger’s 
15-cubic-yard  chip  box. 


Call  your  local  Hi-Ranger  dealer  and 
find  out  how  easy  it  can  be  to 
reach  new  heights  without  going 
out  on  a financial  limb.  Or  call  us  at 
414-547-1000.  FAX  414-547-8407. 


Please  circle  13  on  the  Reader  Service  Card 


A New  Guide 

Plant  Evaluation  Booklet,  Appraisal  Manual  Combined 


By  Erik  Haupt 

After  nearly  four  years  of  work,  the 
Eighth  Edition  (seventh  revision)  of  the 
plant  evaluation  booklet  published  by  the 
International  Society  of  Arboriculture  is 
nearly  complete.  This  latest  revision  is  a 
combination  of  the  Seventh  Edition  of 
“Valuation  of  Landscape  Trees,  Shrubs, 
and  Other  Plants:  A Guide  to  the  Methods 
and  Procedures  for  Appraising  Amenity 
Plants"  and  the  1986  “Manual  for  Plant 
Appraisers,"  published  by  the  Council  of 
Tree  and  Landscape  Appraisers. 

The  new  Guide  is  a significant  depar- 
ture from  previous  publications  in  that  it 
introduces  a different  concept  of  deter- 
mining basic  value,  incorporates  a provi- 
sion for  an  adjusted  trunk  area  and  elabo- 
rates on  the  location  factor. 

CTLA  is  comprised  of  representatives 
from  the  American  Association  of  Nurs- 
erymen (AAN).  American  Society  of 
Consulting  Arborists  (ASCA).  Associated 
Landscape  Contractors  of  America 
( ALCA),  International  Society  of  Arbori- 
culture (ISA)  and  the  National  Arborist 
Association  (NAA.)  Representatives  to 
CTLA,  whose  responsibilities  among  oth- 
ers include  revising  the  Guide,  have  wres- 
tled w ith  a number  of  problems  that  have 
plagued  the  appraiser  since  the  original 
publication  appeared  in  1957. 

Early  problems 

One  of  the  fundamental  problems  of  the 
early  editions  was  the  species  lists.  Al- 
though these  lists  were  assembled  by 
know  ledgeable  people,  there  were  a num- 
ber of  inconsistencies.  For  instance,  in  the 
first  and  second  editions,  American  Elm 
wfas  given  a 40%  condition  rating  in  Re- 
gion I,  New  England,  while  it  had  a 100% 
rating  in  Region  II,  Eastern.  There  were 
other  problems,  such  as  pin  oak  being  giv- 
en an  across-the-board  species  value  in  a 
region.  A species  like  pin  oak  might  grow 
well  in  one  section  of  the  region  and  poor- 
ly in  another  because  of  soil  deficiencies 
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contributing  to  chlorosis.  Because  of  such 
factors,  the  lists  were  deleted  from  the 
third  revision,  published  in  1975. 

The  deletion  has  been  the  source  of 
much  comment  and  criticism.  The  Coun- 
cil initially  responded  by  encouraging  in- 
dividual chapters  of  ISA  to  develop  their 
own  species  lists.  This  has  not  been  en- 
tirely successful  and  the  Council  now'  rec- 
ommends that  species  values  be  devel- 
oped locally  by  a committee  of  horticul- 
turists, if  possible,  reaching  a consensus 
on  values  of  trees  in  that  area. 


Resolving  cost  differences 

Another  problem  area  has  been  the  dif- 
ference between  the  cost  of  a replaceable 
size  tree  and  a tree  considered  too  large  to 
transplant.  For  example.  Table  1 1 of  the 
current  edition  states  that  the  largest  tree 
considered  transplantable  is  eight  inches 
(measured  12  inches  above  ground)  and 
has  an  in-ground  planted  cost  of  $1650  to 
SI  900.  If  you  convert  this  cost  to  a cross- 
sectional  dollar  value,  measuring  the 
cross-sectional  area  at  four  and  a half  feet, 
you  get  a figure  of  approximately  $44  per 
square  inch.  The  8-inch  tree  will  measure 
about  seven  inches  at  breast  height  be- 
cause of  trunk  taper.  Thus,  the  8-inch  tree 
would  be  given  a greater  dollar  value  than 
a 9-inch  tree  because  the  cross-sectional 
square  inch  value  of  the  9-inch  tree  is  $27 
per  square  inch. 

In  the  seventh  revision,  the  basic  value 
of  a non-transplantable  size  tree  is  based 
on  the  cross-sectional  dollar  value  (cost) 
of  the  largest,  readily  available,  trans- 
plantable size  tree  in  that  area.  In  order  to 
do  this,  a locally  organized  committee  of 
horticulturists  qualified  in  plant  appraisal 
should  determine  and  periodically  update 
the  cross-sectional  dollar  value  (cost)  of 
the  largest,  readily  available,  trans- 
plantable size  tree  in  that  area. 

Location  defined 

There  has  also  been  much  misunder- 
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standing  on  the  location  factor.  In  plant 
evaluation,  the  w ord  location  has  come  to 
mean  a number  of  things:  urban,  subur- 
ban. rural,  road,  street,  highway,  resi- 
dence. industrial  or  commercial  site,  etc. 
In  an  effort  to  properly  define  and  indenti- 
fy  the  place  where  the  tree  is  found,  this 
factor  has  been  divided  into  site,  place- 
ment and  contribution.  Site  addresses  the 
urban,  residence  street  aspect  and  place- 
ment identifies  where  the  tree  is  situated: 
front,  back,  side  of  property,  etc.  Contri- 
bution based  on  placement  identifies  what 
the  tree  does  for  the  property. 

Another  major  change  in  the  seventh  re- 
vision is  the  adjusted  trunk  area  w hich  ad- 
dresses the  problem  of  the  disproportion- 
ate increase  in  value  based  on  the  trunk 
cross-sectional  area.  Trees  over  30  inches 
at  four  and  a half  feet  have  an  unrealistic 
increase  if  that  increase  is  based  on  trunk 
area  alone.  The  seventh  revision  incorpo- 
rates a scale  in  which  that  value  does  not 
increase  as  rapidly  as  the  trunk  area  for 
tree  sizes  over  30  inches,  providing  for  a 
more  realistic  value. 

New  sections 

Since  the  Seventh  Edition  and  the  Man- 
ual have  been  combined,  the  Eighth  Edi- 
tion will  contain  sections  on  cost  of  cure, 
chemical  trespass,  conduct  as  an  expert 
witness,  court  cases,  professional  liability 
and  an  updated  section  on  insurance  cov- 
erage and  IRS  regulations  covering  casu- 
alty loss  deductions.  Many  valuable  com- 
ments and  suggestions  have  been  received 
from  the  supporting  organization  mem- 
bers selected  to  review  the  revision.  The 
CTLA  hopes  that  the  Eighth  Edition  wall 
not  only  be  an  improvement  over  previous 
issues  of  the  Guide  but  will  also  more  ac- 
curately reflect  the  value  of  plants.  j]Q 


Erik  Haupt  is  chairman  of  the  Council 
of  Tree  and  Landscape  Appraisers. 


A HISTORY  OF  THE  APPRAISER  S GUIDE 

1 947  Committee  is  formed  at  meeting  of  National  Shade  T ree  Conference  and  National  Arborist  Association  to 
investigate  feasibility  of  publication  which  would  allow  for  a monetary  valuation  of  trees. 

1 951  Committee  reports  to  NSTC  and  recommendations  for  such  a publication  are  accepted. 

1 957  First  Edition  of  Shade  T ree  Evaluation  is  published. 

Highlights:  Suggested  procedures  for  measurement  by  cross-sectional  square  inch. 

Cross-sectional  square  inch  value  set  at  $5. 

Species  lists  and  ratings  for  New  England,  Eastern,  Southern,  Central,  Midwestern,  Western  and  northeast  Ontario  regions. 

1 965  Publication  revised. 

Highlights:  Cross-sectional  square  inch  value  increased  to  $6. 

1 970  Publication  revised. 

Highlights:  Section  on  palm  tree  valuation  added. 

Species  lists  expanded  to  include  California,  Pacific  Northwest,  Rocky  Mountain  and  Central  Canada  regions. 

Cross-sectional  square  inch  value  increased  to  $9. 

Copyright  established  by  the  International  Shade  Tree  Conference. 

1 975  Publication  revised. 

Name  changed  to  "A  Guide  to  the  Professional  Evaluation  of  Landscape  Trees,  Specimen  Shrubs  and  Evergreens." 

Highlights:  Information  added  on  insurance  and  casualty  loss. 

Species  lists  deleted. 

Introduced  new  considerations,  including  a basic  replacement  cost  of  trees  2 to  12  inches,  a location  factor,  multi-stem  trees, 
specimen  shrubs,  and  special  tree  problems. 

Cross-sectional  square  inch  value  increased  to  $10,  then  $15. 

1 979  Publication  revised  and  expanded. 

Highlights:  Tables  of  evaluating  site,  location  and  condition. 

Sections  on  diminution  of  value  for  partial  injury,  diagnostic  tools  and  procedures  and  forested  areas. 

Provided  information  on  insurance  coverage  and  IRS  regulations. 

Insurance  Services  Organizations  agreed  to  recommend  that  coverage  for  individual  tree  damage  be  increased  from  $250  to  $500. 
Contained  bibliography  and  legal  references. 

Cross-sectional  square  inch  value  increased  to  $18. 

1 983  Publication  revised  and  renamed  “Guide  for  Establishing  Value  of  T rees  and  Other  Plants,  6th  Edition." 

Cross-sectional  square  inch  value  increased  to  $22. 

1 986  Manual  for  Plant  Appraisers  published  by  Council  of  Tree  and  Landscape  Appraisers. 

1 987  Cross-sectional  square  inch  value  increased  to  $27  by  a memorandum  issued  by  the  CTLA  to  its  supporting  organizations. 

1 988  Guide  revised  and  reprinted. 

CTLA  and  ISA  decide  to  combine  Manual  and  Guide  into  one  publication. 
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Facing  The  Challenges 


Ficus,  in  photo  above,  poses  a special  challenge  for  appraisers  in  southern  Florida.  Photo  below  shows  a 
girdled  Royal  poinciana. 
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Of  Appraisals 

Variances  Can  Lead  To  Disagreements 


By  Kenneth  I).  Meyer 

Every  time  I undertake  a tree  appraisal. 
I seem  to  learn  something  new.  It  may  be 
in  reference  to  the  species,  size,  condition, 
location  or  method  of  evaluation,  but  in- 
variably something  is  new  or  different  on 
each  occasion.  This  is  not  necessarily  un- 
desirable. as  new  situations  present  new 
facts  and  figures  to  enter  into  the  appraisal 
equation. 

The  “Guide  to  Valuation  of  Trees. 
Shrubs  and  Other  Landscape  Plants*’  is 
nothing  more  than  a guide,  and  it  encour- 
ages us  to  think  creatively,  within  obvious 
bounds. 


I have  made  hundreds  of  tree  appraisals, 
at  least  25 c/c  of  them  the  result  of  trespass 
that  has  reached  the  litigation  stage.  It  is 
within  this  area  that  I find  the  greatest 
challenge,  as  the  appraisals  on  both  sides 
w ill  be  scrupulously  examined  and  possi- 
bly contested. 

Some  variances  I have  found  include: 
understatement  of  size  because  the  oppos- 
ing estimator  forgot  to  include  a trunk  that 
was  removed  from  a multi-trunked  tree: 
failure  to  arrive  at  an  estimated  DBH  that 
is  reasonable  when  adding  the  diameters 
of  multi-trunked  trees:  failure  to  allow  for 
taper  from  stump  height  to  estimated 
DBH:  improper  classification  rating  fora 


species  within  a given  area:  lack  of  exper- 
tise in  determining  the  condition  and  sub- 
sequent rating:  and  failure  to  prov  ide  the 
proper  rating  for  location.  Given  these 
variances  and  many  others,  it  is  no  wonder 
that  appraisals  from  two  competent  ap- 
praisers may  vary  from  less  than  1 c/c  to 
well  over  100%. 

One  major  error  I find  is  an  attempt  to 
provide  a compensatory  figure  for  the  val- 
ue of  the  tree  based  on  the  appraised  v alue 
and  the  remov  al  cost,  as  well  as  the  cost  to 
purchase  and  plant  a replacement.  This 

(Continued  on  Page  10) 


‘Normal’  Can  Mean  ‘Out-of-the  Ordinary’ 


By  C.  Way  Hoyt 

South  Florida  is  home  to  a greater  vari- 
ety of  plants  than  anywhere  else  in  North 
America.  In  fact,  it  may  be  the  only  place 
on  the  continent  where  some  trees  can 
grow.  Because  of  its  geographic  location 
and  the  w arming  effect  of  the  Gulf  Stream 
running  along  the  coast,  the  southernmost 
area  of  Florida — from  Fort  Lauderdale 
south  into  Miami  and  the  Florida  Keys — 
has  been  considered  tropical.  This  conclu- 
sion was  based  on  the  tropical  plant  mate- 
rial found  here,  as  w ell  as  the  West  Indian 
and  tropical  origin  of  many  of  the  plants 
found  in  the  area. 

Appraising  the  value  of  trees  in  south- 
ern Florida  is  alw  ays  interesting  and  often 
fun.  In  some  areas  of  the  country,  arborists 
have  made  lists  that  give  species  ratings, 
and  may  include  things  like  expected 
lifespan.  While  these  lists  are  not  always 
reliable,  they  frequently  give  good  infor- 
mation. There  are  no  such  lists  of  Florida 
trees.  For  species  ratings,  an  appraiser  in 
southern  Florida  must  judge  the  suitabili- 


ty of  the  indiv  idual  tree  to  the  specific  site. 
Since  inland  areas  may  be  a bit  cooler  than 
areas  along  the  shore,  a distance  of  one 
mile  farther  inland  may  make  the  differ- 
ence between  a healthy  vigorous  tree  or 
one  that  languishes. 

Such  was  the  case  in  appraising  the  total 
loss  of  a 29-inch  diameter  Royal  poin- 
ciana  ( Delonix  regia).  Royal  poincianas 
are  spectacular  flowering  trees.  They  be- 
come very  large  and  widespread,  often 
wider  than  they  are  tall,  with  somewhat 
pendant  branches.  In  June  and  July,  these 
trees  light  up  the  region  with  their  intense- 
ly brilliant  red  cloak  of  flowers. 

In  this  valuation.  I had  given  this  tree  a 
high  species  rating  because  it  was  a desir- 
able tree  for  a number  of  reasons.  The  op- 
posing appraiser,  however,  gave  a low 
species  factor,  claiming  that  the  tree  was 
subject  to  damage  from  periodic  cold 
spells.  He  further  cited  several  cases 
where  Royal  poinciana  only  a few  miles 
away  had  been  injured  recently  by  cold 
weather.  Still,  he  forgot  an  important  fact: 
A large  tree  often  indicates  favorable 
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grow  ing  conditions  over  an  extended  peri- 
od of  time.  This  principle  was  decisiv  e in 
settling  this  case.  While  he  argued  that 
microclimate  moderation  was  not  always 
a reliable  protection  for  sensitive  trees.  I 
was  able  to  show  that  there  was  a differ- 
ence in  climate  over  an  extended  distance 
along  the  coast  (called  a mesoclimate). 

Sometimes  the  “formula”  method  in  the 
“Guide”  (ISA's  “Valuation  of  Landscape 
Trees.  Shrubs,  and  Other  Plants”)  cannot 
be  followed:  an  appraiser  must  know 
w hen  not  to  use  it.  For  example,  a large, 
picturesque  oak  ( Quercus  virgin iana)  was 
w rongly  girdled  and  left  to  die.  The  tree 
was  located  on  an  empty  50-foot-by-75- 
foot  lot  in  a depressed  residential  area.  The 
base  value  of  this  38-inch  diameter  tree 
was  $30,618.  After  adjustment,  the  “for- 
mula” value  was  over  $16,000.  At  the 
time,  lots  in  the  area  were  selling  for 
$12,000  to  $15,000  and  homes  were 
priced  at  S56.(XX)  to  $67 .(XX).  As  a tree 
cannot  be  w orth  more  than  the  property  on 

(Continued  on  Page  8) 
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Just  four  dollars  will  get  you  our 
complete  130  page  catalog*  and  just 
one  simple  phone  call  will  get  you 


our  service, 


'inventory-  ready  to  ship,  # 

\ y T / / 

the  very  same  day  you  call, n 

|vK,^  v%Vv:  j* 

:£V  ' . : " ' 

now  accept  three  major  credit  cards. 
So.  whether  it  s a pruner,  a hedger, 
a saw  or  a twist-lock  carabiner.  one 


215-430-1214 
FAX:  215-430-8560 
toll  free: 
in  PA:  800-352-3458 
outside  PA:  800-441-8381 


Ml  S.  Mattock  St.  West  Chester.  P A I mi 


VISAAIASTERGARD/DISCOYEK 


H 


which  it  sits.  I recommended  that  the 
client  settle  for  just  over  one-fourth  of  the 
formula  value,  to  be  more  in  line  with  re- 
alistic values. 

In  some  cases.  less  may  equal  more,  as 
with  the  loss  of  a 46-foot  clear  trunk 
Washingtonia  palm  (Washingtonia  rohus- 
ki).  Washingtonia  palms  are  often  thought 
of  as  growing  too  tall,  out  of  scale  with 
normal  landscapes.  I recommended  the 
tree  be  replaced  with  a 30-foot  clear  trunk 
tree,  even  though  larger  trees  may  have 
been  available.  A larger  Lree  would  have 
been  more  difficult  to  transplant  and  es- 
tablish. however,  and  tor  this  reason  and 
others.  I felt  that  the  30- foot  tree  was  a 
better  replacement.  1 personally  would 
have  preferred  a smaller  variety  of  palm 
altogether,  but  the  client  liked  the  Wash- 
ingtonia. 

In  yet  another  type  of  case,  an  appraisal 
and  settlement  may  include  a different 
twist.  For  example,  a teen-ager  had 
chopped  down  a Papaya  ( Curie  a papaya). 
This  seldom-branched  pseudo-tree  is  real- 
ly a herbaceous  plant  that  may  grow  from 
seed  to  20  feet  in  one  year.  During  this 
time  it  may  also  bear  as  many  as  two 


dozen  melon-like  fruit  that  weigh  up  to  six 
pounds  each.  The  destruction  of  one  of 
these  plants  was  settled  fairly  for  $40,  plus 
the  cost  of  two  dozen  melons.. .one  melon 
to  be  delivered  to  the  owner  every  two 
weeks  for  one  year. 

These  examples  are  some  of  the  "nor- 
maP  trees  that  we  have  in  the  area  that  can 
be  measured  and  quantified  fairly  readily. 
The  Ficus  and  the  Kapok  can  present  a 
challenge,  however.  Many  Ficus  have 
aerial  roots  that  originate  from  limbs  high 
in  the  canopy  of  the  tree.  Once  these  roots 
grow  down  to  the  ground,  they  become 
large  and  may  look  like  the  original  trunk 
of  the  tree.  A 30-year-old  tree  may  have  a 
hundred  trunk-like  roots  supporting  it.  and 
the  canopy  may  have  a 150-foot  spread. 
The  enormous  Kapok  tree  has  a huge  but- 
tressed trunk  and  flaring  roots.  [O 


C.  Way  Hoyt  is  a consulting  arborist  in 
Fort  Lauderdale*  Florida.  He  is  a member 
of  the  American  Society  of  Consulting  Ar- 
borists and  the  International  Society  of 
Appraisers. 


* All  galvannealed  construction 

* 9‘  or  1CT  chip  boxes  with  tool  boxes  for  1-ton  chassis 

* 10\  12'  or  14r  chip  boxes  with  tool  boxes  and/or  personnel 
cab  combination  for  2-ton  chassis 

Please  circle  27  on  th e Reader  Service  Card 

TREE  CARE  INDUSTRY  - MARCH  1992 


Please  circle  2 on  the  Reader  Sen  ice  Card 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO- 50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It  s been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool 

The  VO-50  gives  you  reach  and  movement  others  can  t match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO- 50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

9 

TimE 

MANUf ACTUflING  COMPANY 

P.0.  Bo*  20368  Waco,  Texas  76702-0368 
(817)  776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 
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obviously  is  double  dipping  and  should 
not  be  tolerated.  The  appraised  value  in- 
cludes the  cost  of  purchasing  and  planting 
a replacement. 

A second  major  error  is  to  attempt  to 
plant  a large  boxed  specimen  tree,  at  a 
sometimes  inflated  price,  in  a location 
with  no  real  functional  value.  If  the  ap- 
praiser insists  on  replacing  with  the  largest 
available  tree,  then  reductions  on  the  cost 
of  the  tree  and  planting  should  be  made. 


based  on  the  species,  location  and  condi- 
tion of  the  tree  removed.  Unless  this  is 
done,  we  will  find  a 60-inch.  6-inch  diam- 
eter, boxed  replacement  tree  having  a 
greater  value  than  a 12-inch  diameter  tree 
appraised  with  the  formula  method. 

A third  error  in  appraising  is  to  arrive  at 
a value  greater  than  the  appraised  value  of 
the  property.  Although  some  of  us  are  not 
real  estate  or  land  appraisers,  we  should  be 
aw  are  of  studies  that  suggest  trees  may  in- 


crease a property  value  as  much  as  20%. 

Despite  the  variances,  appraisal  meth- 
ods provide  a basis  on  w hich  to  build,  and 
one  by  which  a reasonable  value  can  be 
obtained.  13 


Kenneth  Meyer  is  president  of  the 
Mayne  Tree  Expert  Company  in  San  Ma- 
teo, California.  He  is  a past  president  of 
ASCA  and  has  been  a member  of  the  Na- 
tional Arborist  Association  since  1982. 


GRIND  IT  AWAY  FOR  ONLY  $9999.99! 
THE  MODEL  3500 


A heavy-duty,  35-HP 
stump  grinder  that  is 
priced  to  move! 

The  3500  cuts  to  a 
depth  of  15  inchesbelow 
ground  and  40  inches 
above  ground  plus 
swings  an  80  inch  arc. 

A 48  inch  tongue 
cylinder  comes  standard. 


Models  ranging  from  a 20-hp  self-propelled  to  a 68-hp  turbo  diesel 

J.P.  CARLTON  COMPANY 

121  JOHN  DODD  ROAD,  SPARTANBURG,  SOUTH  CAROLINA  29303 
1-800-243-9335  / 803-578-9335 

FAX:  803-578-0210 
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Plastic  Composites  Corporation 
has  produced  more  fiberglass 
booms  and  buckets  than  ANY 
other  company.  We  have  been 
the  primary  original  equipment 
manufacturer  of  Hi-Ranger*  glass 
components  over  the  last  three 
decades.  Now  we  are  in  a position 
where  we  can  deal  directly  with 
the  rebuilding  and  user  industry 
for  replacement  parts  and  repairs 
to  fit  the  Hi  Ranger*  and  other 
aerial  lifts. 

When  you  buy  from  PCC,  you  get 
OEM  quality  at  the  best  price 
available. 

Please  call  to  discuss  your  needs 
for  glass  or  liners  to  fit  Hi-Ranger* 
and  other  aerial  lifts.  We  have  the 
product,  the  price  and  the  service 
team  to  meet  your  needs. 


REPLACEMENT  BOOMS 
BUCKETS  AND  LINERS 
TO  FIT  HI-RANGER* 
AND  OTHER 
AERIAL  LIFTS 


I PLASTICCOMPOSITES 
CORPORATION 


8301  North  Clinton  St. 
Fort  Wayne,  IN  46825 
Phone  1-800-747-9339 
Phone  1-219-484-3139 
Fax  1-219-483-2532 

Hl-Ranger  Is  a trademark  of  Hl-Ranger.  Inc 


Why  Not  Control 
Dutch  Elm  Disease 
In  Your  City? 


Phyton 
= 25= 

SEE  THE  DIFFERENCE 

—Effective  for  3+  years 
. . . very  affordable 


— Simple  Trunk  injection 

/ | y \ \ 

/ f \V  —New  time-saving 

*'  • • • injection  method  & 

new  dosage  range 


^ NEW  USE  FOR 

PHYTON-27®: 
Apple  Scab  & 
Fireblight  on 
Ornamental  Crab 
It  is  now  practical  & 
affordable  to  spray 
for  Apple  Scab 
and  Fireblight  with 
the  same  treatment 
, pattern. 


Call  1-800  ELM  TREE,  FAX  or  write  lor: 
Technical  Support  & Information, 
PHYTON-27  low  prices, 
equipment  & parts, 
and  the  Newsletter 


SOURCE  TECHNOLOGY 
BIOLOGICALS,  INC. 

3355  Hiawatha  Avenue,  Suite  222 
Minneapolis.  Minnesota  55406 
(612)  724-7102 

TOLL  FREE  1 -800-ELM-TREE 
FAX  (612)  724-1642 
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INDUSTRY  INPUT 


Push  some  know  ledge 

You're  right,  certification  won't  stop 
the  “pickup  truck  and  chain  saw  opera- 
tors" that  appear  and  disappear  w ith  great 
regularity.  I was  one  of  them  last  year.  My 
dog  and  1 specialized  in  crown  restoration 
of  previously  topped  trees:  quite  a blight 
up  in  New  Mexico.  Like  many  other  fine 
arborists — certified  or  not — I wasn’t  in  a 
mood  to  complicate  my  finances  and  my 
life  with  overhead  right  then. 

A freelancer  is  neither  better  nor  w orse 
than  a certified  arborist  in  a big  truck  w ith 
a logo.  Some  of  the  gyppos  make  every 
cut  with  love  and  knowledge  in  their 
hearts:  some  of  the  certified  arborists  are 
an  embarrassment  to  us  all. 

The  other  issue  is  money.  With  our  low 
overhead,  my  dog  and  I could  easily  have 
underbid  any  “legitimate"  outfit.  But  if  an 
independent  is  any  good  at  business,  he'll 
keep  prices  as  high  as  possible  for  his  ow  n 
benefit  as  well  as  everyone  else’s. 

The  guys  you  are  really  talking  about 
are  out  there,  but  please  find  a new  w ay  to 
describe  them.  They  are  probably  doing 
the  best  they  can  with  what  little  knowl- 
edge they  have  to  work  with.  Whenever 
appropriate,  you  and  1 must  try  to  gently 
push  a little  knowledge  their  way. 

Peter  Torres 

Citrus  Heights,  California 


Check  ordinances 

I just  finished  reading  the  January  1992 
issue  of  Tree  Care  Industry  and  felt  com- 
pelled to  comment  on  the  article  entitled 
“My  First  Take  Down”  by  Michael 
Chenail.  I applaud  Mr.  Chenail  on  his  de- 
sire to  learn  climbing  techniques  and  his 
decision  to  pursue  a 4-year  degree  in  ar- 
boriculture and  urban  forestry.  These  are 
lofty  ambitions  and  ones  that  he  will  sure- 
ly not  regret. 

Fortunately,  the  “first  take  dow  n"  went 
successfully  and  without  incident.  Let's 
hope  Mr.  Chenail's  next  attempt  does  not 
become  his  last.  As  city  forester  I am 
charged  with  the  enforcement  of  ordi- 
nances that  relate  to  the  licensing  of  indi- 
viduals or  companies  that  engage  in  tree 


care  activities  for  hire.  Though  licensing 
does  not  guarantee  the  methods  a person 
w ill  utilize,  it  does  ensure  that  tree  care 
workers  possess  a certain  level  of  knowl- 
edge and  experience.  Also,  licensing  re- 
quires proof  of  adequate  personal  injury 
and  general  liability  insurance.  Our  or- 
dinances are  not  unique:  most  major 
cities  have  similar  arborist  licensing  re- 
quirements. 

Let’s  not  give  every'  aspiring  tree  work- 
er w ith  a rope  and  saw  the  impression  that 
it  is  O.K.  to  accept  tree  work  without  first 


investigating  local  ordinances.  Check  w ith 
the  city  forester's  office  or  city  clerk’s 
office  in  your  town  to  verify  local  re- 
quirements. 

Rick  Bow  ser,  city  forester 
Aurora.  Colorado 


Letters  should  he  addressed  to: 
Tree  Care  Industry,  Editor 
P.O.  Box  1094 
Amherst,  NH  03031 


BISHOP  COMPANY 

P.O.  Box  870  • 12519  E.  Putnam.  Whittier,  CA  90608 
(310)  698*9818  • Toll  Free  (800)  421*4833 


BISH0P/FANN0  SPECIAL 


PRUNING  SAW  <='-1311 


• High  grade  TRI-EDGE  razor  sharp  cutting 
blade. 

• CURVED  13"  blade  with  six  teeth  per  inch 

• Finnish  birch  laminated  handle  (not 
plastic). 

• Handle  construction  prevents  breaking. 

• Handle  design  eliminates  hand  fatigue. 

• All  LEATHER  stitched  and  riveted 
scabbard. 

• Scabbard  with  nylon  guard  prevents 
ripping. 

• Metal  belt  attachment  loop. 


SAW 


$14 


00 


COMBINATION 

$25.00 


Plus  tax  & snpptog 
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"The  Fastest  Solutions  to  your  Splitting  Headache!' 

The  GFX  SUPER  SPLIT  rack  and  pinion, 
gear-driven.  Log  Splitter. 

• SEE  IT  TO  BELIEVE  IT! 

The  patented  SUPER  SPLIT  k>g  splitters  are  the  fastest  made,  up  to  four 
times  faster  and  more  economical  (under  a dollar  a day)  than  any  other 
type  of  splitter.  The  2‘/>second  cycle  tune  makes  SUPER  SPLIT  A 
WORLD  RECORD  HOLDER.  16  minutes  51  seconds  to  split  a cord  of 
wood.  SLfPER  SPLITS  have  an  impact  of  7 to  16  tons  and  accept  any  size 
log  up  to  251/:”  in  length.  They  use  grease  littings  instead  of  oil  for  easy 
maintenance  and  offer  the  versatility  of  interchangeable  gasoline  or 
electric  drive  as  well  as  many  either  options. 

Take  one  or  more  and  watch  your  headache  disappear. 

GFX  CORPORATION 

Manufacturer  of  the  famous  LOG  N LAWN  " Carts 
200  Recreation  Park  Dr..  Hmgham.  MA  02043  Tel:  (617)  740-0350 
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MANAGEMENT  EXCHANGE 


Picture  This 

An  Arborist  Finds  A Camera  Is  A Valuable  Piece  Of  Equipment 


By  Fred  Morgan 

Ever>  morning  when  I leave  the  office 
and  climb  into  my  truck  for  my  daily  calls. 
I check  to  make  sure  there  are  two  things 
on  the  seat  beside  me:  my  briefcase  with 
its  packet  of  forms  and  educational  litera- 
ture for  my  clients  and  my  35mm  zoom- 
lens  camera.  The  first  item  is  so  common 
that  to  mention  it  is  superfluous,  but  the 
camera  may  be  a little-used  idea. 

We  all  know  the  cliche:  “A  picture  is 
w orth  a thousand  words.”  I am  convinced 
that  a picture  can  be  something  more  as 
well.  A picture  can  be  a powerful  sales 
tool  and  a professional  documentary 
resource.  Further,  the  habit  of  using 
photography  can  be  a subtle  clue  to  your 
client  as  to  how-  your  perceive  your  own 
profession. 


The  camera  I use  is  a good-quality 
35mm  that  zooms  from  38mm  w ide-angle 
to  105mm  mild  telephoto.  That  single- 
zoom feature  makes  it  versatile,  useful  for 
a wide  range  of  applications. 

My  camera  is  automatic,  so  it’s  “user 
friendly”  for  an  arborist  who  is  not  quite 
yet  a professional  photographer.  In  my 
camera  bag.  there  is  room  for  two  or  three 
extra  rolls  of  short  1 2-exposure  film.  1 like 
the  short  rolls  because  they  can  be  turned 
into  prints  quickly  at  the  local  one-hour 
processor,  where  I’ve  learned  it  can  be 
helpful  to  run  an  open  account. 

You’re  probably  wondering  what  I do 
with  all  those  tree  and  shrub  pictures: 
aren’t  they  cluttering  up  all  the  desk 
space?  I seem  to  be  coming  up  w ith  new' 
applications  all  the  time.  First,  photos  are 
almost  indispensable  in  appraisals.  Every 


appraisal  I have  done  has  its  own  manila 
envelope  that  holds  copies  of  all  related 
documentation,  including  photographs  I 
took  on  site  along  with  others  that  may 
have  been  supplied  by  the  client. 

I also  use  photos  for  reference.  As  I 
drive  by  selected  clients.  I stop  and  tell 
them  I w ant  to  take  a picture  of  their  prop- 
erty. That  request  is  never  rejected  and 
almost  always  gets  me  a few  points.  I find 
the  best  angles  and  snap  a shot  or  two  that 
frames  as  much  of  the  tree  and  shrub 
landscape  and  house  as  possible.  When  I 
need  to  remember  if  the  azalea  is  on  the 
left  or  right  side  of  the  drivew  ay,  I pull  out 
the  photo. 

Photos  are  also  invaluable  if  I’ve 
stopped  by  a client’s  property  and  no  one 
is  home.  If  I later  call  the  client  with  a 
safety  or  health  care  recommendation,  it 
may  prove  difficult  to  explain  over  the 
phone  that  the  limb  needing  to  come  off  is 
the  third  one  up  on  the  north  side  of  the 
third  tree  to  the  east  of  the  house.  But 
w hen  1 make  a photocopy  of  a good  pho- 
tograph and  send  it  in  the  mail  with  my 
personal  note,  it  is  much  easier  for  my 
client  to  both  understand  and  approve.  By 
the  way,  those  photocopies  w ill  come  out 
with  a lot  more  definition  if  you  purchase 
a “copy  screen”  from  your  nearest  art 
store  or  office  supply.  It’s  only  a few'  dol- 
lars and  well  worth  the  investment. 

Another  way  to  use  your  photographs  is 
in  developing  one  or  more  albums  for 
sales,  educational  and  promotional  ap- 
plications. I carry  one  in  my  truck  all  the 
time.  When  a new  client  seems  am- 
bivalent and  uncertain  about  how  her  trees 
might  look  after  we  have  completed 
pruning,  a good  before-and-after  series 
taken  on  a similar  site  will  go  a long  way 
toward  building  confidence  in  you  and 
getting  the  job. 
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(160) 

Specialized 
Trucks  in 
Stock 


1M6  Ford,  9 2 En®  ; W Spd  Wth 

« 0.  TC110  (11-Ton)  Crane.  65  Boom.  3 T 
J*;  102"  Moo*.  Haajnt  UA  $00 


1971  Ford;  V8.  $ Spd  . 2 Spd  . Natontl 
4T55  7 V*  Ton  W Hook  Haight  $1 9.500 


1979  Brigadier  971;  5 And  4 Spd  W«h  No- 
ion*! 650  Crane.  10  Ton,  Need*  Some 
Work  929.S00 


1994  mri  S2SO0;  DT466  Eng  13  Spd. 
21,000  M«w  Wth  ScoQ  1 1-Ton  Crane.  M 
Hook  He*gN  944,900 


1979  Into  motional  DT469  Durr?  With 
C/ono  $9,900 


<2t5>  BUY  IT  /LEASE  IT 

ARBORIST 


Morbark  Disc  Chippers 

4 cyl.  Ford  gas 

4 cyl.  White  gas 

4 cyl.  Cummins 

$11,500 

$11,500 

$14,995 

Lease- 
48  Months 

$352 

$352 

$460 

Lease- 

Morbark  Drum  Chippers 

48  Months 

20/10 

$7500 

$235 

Lease’ 

Rayco  Stump  Grinders 

36  Months 

Model  R G 20;  20  H P. 

$3995 

$167 

Model  R.G.  20  H D.(self) 

$4995 

$209 

.48  Manttis 

Model  RG  1620:  20  H P. 

$6995 

$220 

Model  RG  1635-A/SP:  35  H P 

$11,750 

$360 

Model  RG  1665-AC:  65  H P 

$14,995 

$460 

Model  1670DC:  80  H P 

$21,500 

$654 

Hydra  Stumper:  240  H P. 

$85,000 

$2,344 

Lease* 

AsplundhWhisper"s 

48  Months 

4 cyl.  Ford  or  Hercules 

gas  w/  12"cutter  head 

$10,900 

$335 

Asplundh  Chipmunk 

$9,500 

$303 

Appraisals 

Trucks.  Chippers 
Tree  Equipment 

What’s  Your  Equipment 
Worth? 

Call  For  Prices 


(2)  1979  IntomoMonaTo;  3209  CAT.  Auto 
w Coaoodo  4 Ton  KrvctloPoom  917,500  Ea. 


1979  Chovy;  V9  Auo  w Altoe  0000  3 Seo 
tion  Dornoh  $16,500 

(9  Chggot  Demtka  in  Stock.) 


* All  lease  purchases  re- 
quire 2 payments  down. 
$1.00  buy-out  with  ap- 
proved credit.  Other  lease 
plans  available.  Used 
Asplundh  & Morbark  chip- 
pers and  Rayco  stump 
grinders  available. 


1990  Ford  4*4;  V9  Eng  Wth  Sterling  BT-7 
Production  C «yg*r  929,500 


1979  Ford  F-700  Crow  C4t>  4.4  96.900 


(3)  1990  intornottonara;  Auto  . Die*el. 

w’Sar\4LH  40*  Teleeooprc  Buckefe  

914,500  Ea. 


(4)  1979  International.  CAT  0<e*el.  Auto 
wlR45  Aaplundha  919.995  each 


(2)  1979  Ford  V-A.  5.2  W9h  Teoo  55  Buck- 
et 60’  Wrk.  Height  $24,000  Ea. 


(2)  Forde  w Tet-eta  TAOS'* 

(1)1990  Ford  w Tel- eta  T40C  D>e*ei 


1979  OMC  V-9;  6 Spd  With  LRSO  A*pk.ndh 
Aerial  Lift  A Chtp  Body;  5 Other*  In  Stock 
924.900 


1992  Chav.  Step  Van  wTekvta  29  lamp- 
"gW^  913,500 


(4)  1992  Forda;  V8;  5 * 2;  w /Artec  47  Mete 
rid  HendUr  Bucket  Whoh  A Jfe 

919,500  Ea. 


OPdYKE  me 

(215)  721 -4444 

Truck  & Equipment  sales 

3123  Bethlehem  Pike 
Hatfield,  pa  19440  (Phlia.  Area) 
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BRUTE 

FIREWOOD  PROCESSING  EQUIPMENT 

l 


M S, 


The  Right  Equipment  to  Fill  You*  Needs, 
Urge  or  Small,  Homeowner  or  Full-Time  Producer 


♦ 1 1 models  of  woodsplitters  ranging  from 
15-ton/5-hp  machines  to  25-ton/ 18-hp 
6-way  splitters. 

♦ 2 firewood  processors,  capable  of 
producing  over  3 cords  an  hour, 

♦ A hydraulic  cut-off  saw  for  blocking  fire- 
wood which  can  also  be  matched  with  a 
Brute  woodsplitter  to  make  a two-part 
processor. 

♦ 3 lengths  of  belt  conveyors  which  can  be 
used  for  firewood,  hay,  mulch,  and  many 
other  uses. 

Call  for  Further  Information 
and  Free  Demonstration  Video 


East  Hill  Manufacturing  Corp. 

East  Hill  Road,  Ludlow,  Vermont  05149 
Ta  (802)  228-2862  ♦ Fax  (802)  228-3037 


CONVEYOR 


with  purchase  of  a Bane 
firewood  processor. 

A S4000  value, 
absolutely  free. 

But  offer  is  limited  — 
call  now'  for  details, 

+ New  Mid-Sized  * 
Firewood  Processor 

Our  brand  new  Ml 06  comes 
complete  with  full-sized, 
motorized,  live  deck, 
high  speed  hydraulic 
cut-off  chain  saw , 
and  four-way  w-edge 
for  under  $20,000. 
PTO-driven  version 
also  available. 
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IfVCO 

MODEL  HD47 

STUMP 

GRINDER 


Levco’s  Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


area  of  cut 
fROU  QMS  SETTING 


SELF  OVER  AN  AREA 
OF  6'  X 31  WITHOUT 
MOVING  THE  TOW 
VEHICLE! 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 

POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE.  ARKANSAS  72396 

501-238-8126  FAX  501-238-8124 
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In  that  same  album  or  preferably  a sep- 
arate one,  a colorful  pictorial  representa- 
tion of  your  important  commercial  and 
well-known  clients  may  be  a potent 
adjunct  to  your  presentation  to  a new 
account, 

A good  photo  from  the  file  also  can  he  a 
big  help  when  discussing  tree  locations  on 
a client’s  property  w ith  a foreman  in  the 
office.  Because  things  change  with  time, 
it’s  a good  idea  to  Labe!  and  date  each 
photograph,  either  in  the  album  or  on  the 
back  of  the  photo. 

Recently,  1 got  another  fringe  benefit 
from  my  photography  habit.  I was  driving 
through  a construction  bottleneck  on  the 
interstate  when  1 became  involved  in  a mi- 
nor fender-bender.  Right  there  on  the  seat 
was  my  35  mm,  so  T recorded  the  positions 
of  the  vehicles  and  the  damage  long  be- 
fore the  authorities  arrived. 

Good  automatic  cameras  cost  a lot  less 
now  than  they  used  to.  So  try  a few  of 
these  ideas  and  you  might  like  it.  If  you 
do,  send  a picture  of  your  smile.  []Q) 


Fred  Morgan  is  the  owner  of  Morgan 
Tree  Sendee,  Inc*,  in  Cordova,  Tennessee. 


FOR  PLEASURE  — Please  your  family 
w ith  a professionally  landscaped  yard.  Assist 
your  friends  and  community  in  landscape 
projects. 

FOR  PROFIT  — Prepare  for  tremendous 
mones-making  opportunities  for  trained  men 
and  women  in  the  Landscape  Field,  You 
may  quickly  learn  — at  home  — how  to 
become  a Landscape  authority.  Landscape 
Contractor,  Landscape  Nursery-man, 
Garden  Consultant,  Lecturer  or  Designer. 

Start  your  own  profitable  business  or  get 
good  paying  position.  Excellent  part  time 
money-making  opportunities, 

LIFETIME  CAREER  SCHOOLS,  Depl. 

101  Harrison  Street,  Arch  bald,  PA  1S403 

Please  send  me  free  copy  of  your  brochure. 
How  to  Learn  Modern  Landscaping  for  Profit 
or  Pleasure " 

Name  

Ad  d ress 

Cily  Stale ZIP_ 
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The  National  Arborist  Association 
Helps  Y ou  Get  The  Most 


Out  Of 
Tree  Care 


It  Doesn  *t  Cost , It  Pays 

Everything  you  need  to  wort:  profitably  and  get 
the  job  done  right. 

— Provides  Arborist  Training  Programs 

— Represents  The  Tree  Care  Industry  In 
Washington 

— Supplies  Safety  Programs 
Offers  Management  Services 

— Simplifies  Government  Regulations 

— Increases  Productivity,  Efficiency,  and 
Profitability 


You  Belong  In  The  N.A.A. 

Mail  in  the  application  form  below  along  with 
your  payment  right  away!  Start  profiting  from 
the  benefits  of  N.A.A.  membership.  For  more 
information,  call  1-800-733-2622. 

Special  Offer 

Join  now  for  $175  for  all  of  1992  and 
receive  a complimentary  copy  of 
NAA’s  Chain  Saw  Use  and  Safety 
Video-  Your  annual  dues  in  1993  will  be 
based  on  your  firm’s  gross  sales  for  1992. 


□ YES,  I want  to  belong  and  take  advantage  of  this  "SPECIAL  OFFER"! 
Enclosed  is  my  payment  of  $175  for  dues  through  1992. 


Name 

Street 

Company 

City 

State 

7ip 

Phone 

Check  enclosed  payable  to  NAA 

VISA 

MasterCard 

Account  # 

Expiration  Date. 

The  National  Arborist  Association 

P.O.  Box  1094,  Amherst,  NH  03031-1094 
Membership  starts  when  you  submit  certificates  of  insurance. 
Membership  available  to  commercial  Tree  Service  Firms  only. 


Signature 


Referred  by  (optional): 


1 


J 
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What  Are  Trees  Worth? 

Evaluations , Insurance  And  The  IRS 


By  Frederick  R,  Micha 

On  March  3, 1991 , New  York  State  was 
struck  by  the  worst  tree  damage  storm  in 
history,  not  only  in  terms  of  tree  loss  but 
also  in  the  amount  of  money  spent  on 
cleanup  and  repair. 

This  devastating  ice  storm  cut  a path  40 
miles  wide  by  some  BO  miles  long,  strik- 
ing the  heart  of  the  City  of  Rochester*  It 
wiped  out  trees,  utility  lines,  snapped 
poles  and  left  400,000  people  without 
power  for  as  long  as  12  days.  Miraculous- 
ly, only  one  death  was  directly  attributed 
to  this  storm. 

Strange  as  it  may  seem,  we  never  lost 
our  phone  service;  it  was  slow  but  it 
worked.  For  two  weeks  calls  poured  in  as 
property  owners  scrambled  to  have  their 
driveways  cleared  or  trees  taken  off  their 
houses. 

Coverage  and  credits 

After  the  first  wave  of  frantic  calls.  peo- 
pie  eventually  began  to  look  at  their  insur- 
ance coverage  and  tax  credits.  Homeown- 
er coverage  was  basically  cut  and  dried. 
Free-fallen  trees  or  limbs  not  touching  a 
structure  were  not  covered.  For  insurance 
purposes,  structures  include  fences,  sheds, 
play  pens,  and  dog  houses.  Depending  on 
the  type  of  insurance  and  the  company,  the 
situation  varied  with  limbs  and  whole 
trees  on  the  house  or  structure. 

Some  insurance  companies  paid  to  re- 
move the  tree  or  limbs  and  nothing  more, 
while  Others  paid  the  entire  cost  of  both 
freeing  and  hauling.  The  majority  of  in- 
surance companies  did  not  argue  fine 
points  and  paid  immediately,  a credit  to 
their  prompt  action  and  reliability. 

Sometimes  we  tried  to  discourage  prop- 
erty owners  from  having  an  appraisal 
done,  particularly  if  w illow,  poplars,  box 
elders,  alders  or  similar  species  w?ere 
involved.  Some  insisted,  however,  so  we 
had  to  complete  our  horticultural  loss 
appraisal. 

During  this  storm,  many  local  tree  ser- 
vice companies  referred  IRS  matters  to  us. 
This  was  wise  because  it  gave  them  time 


to  do  the  work  they  were  set  up  to  do.  It 
also  did  not  put  them  on  the  spot  if  they 
were  not  sure  how  to  go  about  doing  tree 
loss  tax  reports. 

The  tax  'rules" 

Personally,  w^e  received  few  insurance 
ice-related  assignments.  The  tax  issue  was 
another  matter.  Those  in  the  more  affluent 
neighborhoods  could  not  afford  to  ignore 
the  tax  loss  advantage. 

The  rules  are  specific  with  regard  to  dis- 
aster loss,  but  quite  “gray”  on  horticultur- 
al appraisal.  Many  property  owners  never 
called  back  after  hearing  the  “rules"  plus 
their  potential  appraisal  fees. 

According  to  the  guidelines,  the  amount 
of  a casualty  loss  is  the  decline  in  the  val- 
ue of  the  property.  For  personal  use.  a tax- 
payer's loss  is  limited.  There  is  no  limit  on 
business  property. 

Casualty  losses  are  only  deductible  to 
the  extent  that  losses  during  the  year  ex- 
ceed 10%  of  the  adjusted  gross  income, 
minus  $100  deduction  per  incident  and 
any  insurance  payments,  if  applicable. 

The  example  we  gave  was:  If  your  ad- 
justed gross  income  was  $30,000,  the  first 
$3100  belongs  to  the  government.  After 
that,  you  may  deduct. 

If  you  lost  several  red  or  white  oaks  av- 


eraging 20  to  30  inches  in  diameter,  they 
may  have  had  a value  of  $8000  to  $9000, 
plus  cleanup  and  repairs.  Therefore,  you 
may  have  a valid  deduction.  We  advised 
that  a real  estate  appraisal  be  done  in 
addition  to  our  appraisal,  to  he  on  the  safe 
side.  Since  our  horticultural  loss  appraisal 
is  in  the  “gray"  category,  we  are  not  sure 
how  many  property  owners  had  both  ap- 
praisals done. 

Depending  upon  the  extent  of  damage, 
our  reports  averaged  $150  to  $200,  If  a 
real  estate  appraisal  cost  is  added,  this 
expense  may  not  be  to  the  taxpayer's 
advantage. 

Developing  an  appraisal  firm 

If  you  are  thinking  of  going  into  tree 
loss  appraisal  wrork,  we  suggest  the  fol- 
lowing steps  toward  developing  this  pro- 
fessional phase  of  arboriculture. 

First,  purchase  "Valuation  of  Land- 
scape Trees,  Shrubs  and  Other  Plants — A 
Guide  to  the  Methods  and  Procedures  for 
Appraising  Amenity  Plants"  from  the  In- 
ternational Society  of  Arboriculture,  P.O. 
Box  908,  Urbana,  IL  6 1 80 1 . 

If  an  ASCA  member  is  in  your  area,  call 
and  ask  for  someone  to  review  your  re- 
ports, or  write  to  the  American  Society  of 
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A Complete  Arborist 
Package  Insurance  Program* 


Albiez  Insurance  Agency 


2444  Morris  Avenue,  Union,  New  Jersey,  07083 

*Not  available  in  some  states 
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IOWER  IRUNER 

P*trntrd 

Call  1 -800-243-9592  for  additional  information. 

Technic  Tool  Corporation 

725  29th  Street  N„  Lewiston,  Idaho  83501 


Consulting  Arborists,  Mr  John  T.  Duke, 
Executive  Director,  3895  Upham  St., 
Suite  12.  Wheat  Ridge.  CO  80033. 

Meanwhile,  here  are  some  points  to 
keep  in  mind  during  a natural  disaster  in 
your  area: 

1.  Individual  tree  loss  is  covered  for 
business  properties. 

2.  Individual  tree  loss  on  private  prop- 
erty is  questionable. 

3.  Ten  percent  of  your  adjusted  gross  in- 
come must  be  subtracted  for  any  claim. 

4.  It  may  be  necessary  to  have  a real 

estate  appraisal  to  determine  before  and 
after  property  value.  


5.  Charge  a minimum  of  S50  per  hour 
for  inspection  and  reports. 

6.  Tell  property  owners  to  take  photos 
and  be  patient. 

7.  Keep  calm  and  take  accurate  notes. 

8.  Be  as  prompt  as  you  can  or  rely  on 

another  qualified  horticultural  appraiser  to 
do  this  work.  \TT\ 


Fred  Micha , a graduate  of  Michigan 
State  University,  is  a professional  tree  and 
landscape  consultant  for  Micha  Tree  and 
Landscape  Consultants  in  Rochester, 
New  York. 


THE  BACK  YARD  BUDDY 


1980  Ford  F-700  with  50  ft.  Skyworker,  new  motor  and  transmis- 
sion, brakes,  kingpins,  tire3.  Boom  completely  rebuilt,  brand  new 
pony  motor.  This  unit  has  a very  short  wheel  base  with  the  back 
yard  application  in  mind.  Priced  to  move  at  $19,500. 

TAMARACK  CLEARING 
315-386-8273 

Financing  & Delivery  Available 


SUPER 
NEW  YEAR 
SPECIALS! 

1982  Ford  F-700  with 
50  WH  aerial  lift,  pony 
motor  recond.  $18,500. 
Skyworkcrs  rebuilt  for 
$16,500. 

1981  Ford  F-700  with 
48  ft.  Hi-Ranger,  rebuilt 
motor,  painted,  pony 
motor  mint  cond., 
$22,500. 

1979-81  Asplundh  and 
Wood/chuck  brush 
chippers,  rebulit 
starting  at  $3,500. 

1982  CMC  Chipper 
Dump  350  gas,  5 speed 
reconditioned,  $7,900. 
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"YOU” JUST  NEED 

THEM  TO  WORK.... 

(WE  KNEW  THAT!!!) 


CEI 800  SERIES 
CUTTER  TEETH: 

* No  gauging 
Dependable 
Last  3-5  times  longer 
Patented  carbide  angle 
No  bending  or  breaking 
5 yrs.  proven  performance 

CALL  US  TODAY!!! 

1-800-333-5234 


"More  arborists  use 
CEI  800  SERIES 
Cutter  Teeth 
than  any  other 
heavy  duty  tooth 
available..." 


Please  circle  32  on  the  Reader  Service  Card 


18 


Please  circle  7 on  the  Reader  Service  Card 

TREE  CARE  INDUSTRY  - MARCH  1992 


WASHINGTON  IN  REVIEW 


Label  Changes  Likely 

EPA  Cracks  Down  On  Exaggerated  Claims 


The  Environmental  Protection  Agency 
(EPA)  recently  ordered  exaggerated 
claims  such  as  “professional  strength”  and 
“extra  strength”  off  pesticide  labels.  Anne 
E.  Lindsay,  director  of  EPA's  Registration 
Division,  stated  in  a notice  that  such 
claims  must  be  removed  from  pesticide 
labels  on  products  sold  or  distributed  by 
registrants  and  supplemental  distributors. 

The  directive  goes  into  effect  on  De- 
cember 30.  All  products  distributed  or 
sold  by  persons  other  than  the  registrant  or 
supplemental  registrants  must  remove 
claims  after  December  30,  1 994. 

California 

Requires 

Licenses 

Practicing  arborists  in  the  State  of  Cali- 
fornia are  now  required  to  obtain  a Con- 
tractor's License. 

The  Assembly  passed  legislation  to  re- 
quire licenses  for  tree  service  work,  in- 
cluding tree  removal,  tree  paining,  stump 
removal  or  tree  or  limb  cabling  or  guying. 
The  legislation,  w hich  went  into  effect  Jan- 
uary 1 , allows  nurserymen  or  gardeners  to 
perform  routine  work  on  trees  measuring 
less  than  15  feet  in  height  after  planting. 

Failure  to  obtain  and  maintain  such  a li- 
cense can  result  in  fines  of  at  least  $1,000 
but  no  more  than  $3,000  for  the  first  of- 
fense. A second  offense  carries  fine  limits 
of  $3,000  and  $5,000  and  possible  jail 
sentence  of  up  to  one  year. 

For  more  information  or  to  obtain  an 
application,  contact:  State  of  California. 
Department  of  Consumer  Affairs,  Con- 
tractor's State  License  Board.  P.O.  Box 
26000.  Sacramento.  CA  95826.  Phone: 
800-321-2752.  II 


EPA  issued  the  notice  to  inform  current 
and  future  registrants  that  such  claims  w ill 
no  longer  be  permitted  on  pesticide 
labeling. 

Jeff  Kempter,  special  assistant  to  Lind- 
say, explained  that  the  notice  was  issued 
to  “phase  out  those  exaggerated  claims 
to  make  a level  playing  field”  for  all 
registrants. 

EPA's  notice  explained  that  such  claims 
overstate  the  true  content  of  products  be- 
cause they  “imply  that  these  products  con- 
tain higher  percentages  of  active  ingredi- 
ents or  more  effective  active  ingredients 
than  other  products  on  the  market.” 

EPA  studies  on  products  boasting  such 
claims  indicated  that  the  products  were 
“generally  no  different  from  other  prod- 
ucts in  either  strength  or  percentage  of  ac- 
tive ingredient.” 


The  agency  issued  the  notice  because 
such  claims  violate  the  Federal  Insecti- 
cide, Fungicide  and  Rodenticide  Act.  con- 
sumers are  misled  with  false  information, 
and  “EPA  is  concerned  that  such  claims 
may  at  times  be  confused  with  required 
statements  for  restricted  use  pesticides.” 

EPA  reevaluated  pesticide  label  claims 
in  the  late  1970s  and  early  1980s.  The 
agency  has  not  approved  labels  claiming 
unsubstantiated  claims,  but  for  years  “has 
consistently  taken  the  position  that  such 
claims  are  unacceptable.” 

Although  EPA's  current  reregistration 
program  will  eventually  eliminate  exag- 
gerated claims,  the  process  w ill  take  years. 

For  further  information,  contact  Dennis 
Edwards.  Insecticide-Rodenticide  Branch. 
Registration  Division,  at  703-305-6386. 

ID 


Second  Edition 

Growing  and  Staffing  Your  Business 

by 

Howard  L.  Eckel 


The  retired  Director,  Executive  Vice-President,  and  General  Manager  of 
the  Davey  Tree  Company  has  expanded  upon  the  first  edition  of  his  thought- 
provoking  book  about  his  experiences  in  sales  and  staffing  which  premiered 
in  1991. 

It  is  not  a text  book,  not  theoretical;  it  is  a description  of  actual  experiences 
encountered  over  the  years.  It  is  a small  book  that  can  be  read  in  an  evening. 
However,  you  may  spend  a restless  night  or  two  as  you  are  prompted  to 
rethink  your  current  business  habits. 


To  order,  send  $15  plus  $3  for  postage  and  handling  to: 

Howard  L.  Eckel  & Associates 
Consultants  to  The  Green  Industry 
Plaza  51-221,  444  Brickell  Avenue 
Miami,  FL  33131-2495 
Questions?  Call:  1-800-233-8510  - xtn.  444 
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7 1/4”  X 4"  X 3/8" 
double-bevel 
Only  $22.00! 


Our  Chipper  Knives  Will  Save  You  ... 


root  co.  inc 
i*7  St . KrMort  OJiM 


Asplundh,  Chipmore,  Vermeer 
12"  x 3"  x 3/8"  - $19.95  16"  x 3"  X 3/8"  - $24.00 

(min.  12  pcs.) 

1-800-221-5452 

MA  & Canada  (617)  332-7178 
MC  & Visa  Accepted 
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SYSTEMIC  INSECTICIDE  IMPLANTS  FOR  ORNAMENTAL 
TREES  CAN  REDUCE  YOUR  PESTICIDE  LIABILITY 

WINNING  FOR  THE  ENVIRONMENT  AND  YOU 


• NON-RESTRICTED  INSECTICIDE  • NO  DISPOSAL  PROBLEMS  • IDEAL  FOR 
TALL  TREES  • PRECISE.  TARGET  APPLICATION  • CONTAINS  97%  ORTHENE 


CSI 


CREATIVE  SALES 

P.O.  BOX  501 

FREMONT.  NE  68025 

(402)  727-4800  800-759-7739 


ORTHENE  IS  THE  REG  T M OF  CHEVRON  CHEMICAL 
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INDUSTRY 

ALMANAC 


March  27 

Arborist  Skills  Workshop:  Tree 
Climbing — Equipment  & Techniques 
Institute  of  Plant  Management 
Las  Vegas.  Nev. 

Contact:  602-263-8897 

April  3 

Arborist  Skills  Workshop:  Electrical 
Hazards — Safe  Climbing  Practices 
Institute  of  Plant  Management 
Tucson.  Ariz. 

Contact:  602-263-8897 

April  1 1 

Arborist  Skills  Workshop:  Electrical 
Hazard  Awareness 
Institute  of  Plant  Management 
Phoenix,  Ariz. 

Contact:  602-263-8897 

April  16-19 

Tree  Hazard  Workshop 
Sponsored  by  Pacific  Northwest/ISA 
Benton  County  Fairground 
Corvallis,  Ore. 

Contact:  John  Good,  503-752-6260 

May  21-22 

Modem  Arboriculture — A Systems 
Approach  to  Practical  Tree  Care 
Dr.  Alex  Shigo 
Kansas  City.  Mo. 

Contact:  The  National  Arbor  Day 
Foundation,  402-474-5655 
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CUTTING  EDGE/tree  organization  news 


Paul  McFarland  Is  Elected  President  Of  NAA 


At  their  Annua!  Meeting  in  February, 
members  of  the  National  Arborist  Associ- 
ation elected  Paul  P>  McFarland  as  their 
president. 

McFarland  is  a Philadelphia  native  and 
president  of  McFarland  Landscape  Ser- 
vices. a Philadelphia  tree  care  and  land- 
scape firm.  He  established  his  business  in 
1 962  and  joined  the  NAA  in  1 969.  He  has 
served  on  the  NAA  Board  of  Directors 
since  1987. 

McFarland  has  served  as  chairperson  of 
the  NAA's  Arbor  Day  Committee  and  the 
Standard  Practices  Committee.  He  cur- 
rently serves  as  NAA’s  representative  to 
the  American  National  Standards  Institute 
A300  Committee,  which  is  developing  na- 
tional standards  for  tree  care  practices. 

McFarland  holds  a bachelor’s  in  Orna- 
mental Horticulture  from  Delaware  Val- 
ley College  of  Science  and  Agriculture. 
During  and  after  college,  his  increasing 
awareness  of  the  beauty  and  value  of  trees 
prompted  him  to  become  a licensed  land- 
scape architect  in  Pennsylvania.  He  joined 
the  NAA  to  develop  his  skills  in  running  a 
business  and  to  have  the  opportunity  to  as- 


Paul McFarland 


sociate  with  and  learn  from  successful 
people  from  the  tree  care  industry'.  Today, 
his  firm  is  highly  respected  and  owners  of 
young  companies  seek  his  advice,  which 
he  gives  freely. 


Outside  his  business  and  NAA  activi- 
ties, McFarland  is  a board  member  of 
Stapelev  Hall,  a Quaker  retirement  com- 
munity: a chairperson  of  Inn  Dwelling,  a 
Christian  organization  dedicated  to  hous- 
ing homeless  women  with  children:  and 
he  is  past -president  of  the  local  Lions  Club 
and  a local  business  association. 

He  is  the  father  of  four  children,  and  is 
about  to  become  a grandfather.  For  re- 
laxation he  enjoys  going  to  the  New  Jer- 
sey shore  with  his  wife,  Sheila,  and  their 
family. 

As  president  of  the  NAA.  Paul  McFar- 
land will  continue  his  commitment  to 
sound  fiscal  management  of  the  associa- 
tion while  promoting  NAA's  role  as  one 
of  the  leading  information  sources  for 
business  managers. 


KDX  MULCHER 
SERIES  II 

WHY  BURN  WHEN  YOU  CAN 
MULCH? 

An  efficient  and  cost  effective 
vegetation  management  tool 


* Ideal  for  R.O.W, 

* Mounts  on  any  excavator 

* Hydraulic  jaw  moves  rocks  and  logs 
■ Debris  containment  permits  use 

near  residential  sites 


Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 
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CARBIDE  TIPPED 
STUMP  CUTTERS 


y 

REGULAR 

(STANDARD) 


|:LH.  Lj 


ts 


ECONO 


_J  L.H. 


BORDER  CITY  TOOL 
AND  MANUFACTURING  CO. 

• Over  31  Years  Experience  • 


33325  BLACKSTONE 
WARREN.  Ml  48089-2675 
Telephone  (313)  750-5574 


BUY  DIRECT  FROM 
THE  ORIGINAL  MANUFACTURER 
Call  Toll  Free  1 -000-421-5985 


R,H. 


♦ 

. .R.H. 
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FIBERGLASS 

TREE  TRIMMING  POLES 

• VERSATILE 
• DURABLE 
• SAFE 

SECTIONAL  AND  FIXED  LENGTHS 


POLE  ADAPTERS 

The  Jameson 
Safe-stik® 

series  of 
fiberglass 
pruning  poles 
and  adapters 
offer  all  the 
durability, 
safety  and 
versatility 
professionals 
require.  Our 
pole  adapters 
are  designed 
to  permit  the 
interchange  of 
most  standard 
industry  pruner 
heads  and  pole 
saws. 


Call  or  write 
today  for 
details  about 
our  poles, 
pole  sets 
and  adapters. 


.1 


P.O.  BOX  240277  Charlotte,  NC  28224 
Phone  (704)525-5191  FAX  (704)522-6161 


Enter  TCI’s  Photo  Contest 


You  could  win  up  to  $250  in  TCI’s 
photo  contest.  Photos  must  depict  some 
aspect  of  arboriculture  and  must  be  sub- 
mitted by  June  1. 

The  first-place  photo  will  be  awarded 
$250;  second  place  will  receive  $ I (X)  and 
third  will  receive  $50.  You  will  receive 
credit  if  your  photo  is  published  in  Tree 
Care  Industry. 

In  addition,  all  contest  entries  will  be 
considered  for  the  first  annual  National 
Arborist  Foundation  Calendar. 

The  NAF  is  a non-profit  organization 
for  projects  and  research  of  direct  signifi- 
cance to  the  commercial  tree  care  indus- 
try. The  calendar,  a fund-raising  project, 
will  be  available  in  1993. 

Here  are  the  TCI  Photo  Contest  rules: 

1.  Photos:  You  may  send  a glossy  col- 
or print.  5-by-7-inches  or  larger;  the  nega- 
tive of  a color  print;  or  a 35mm  or  larger 
format  color  transparency.  All  photos  con- 
sidered for  the  contest  or  calendar  become 
the  property  of  Tree  Care  Industry  maga- 
zine. We  will  return  unused  photos  if  you 


send  a stamped,  self-addressed  envelope. 

2.  Content:  Your  photo  should  show 
one  or  more  of  the  following:  arborists  at 
work:  historic  trees;  significant  trees  in  an 
urban  or  residential  setting.  Your  photo 
will  not  be  considered  unless  it  depicts 
recognized  and  accepted  arboricultural 
standards  of  practice  for  tree  care  and  safe 
work  techniques  and  procedures  as  out- 
lined in  ANSI  Z 133- 1 988. 

3.  Identification:  Be  sure  to  include 
your  name,  title,  company  name,  address 
and  telephone  number  with  your  entry. 
We  also  need  a brief  description  of  the 
photo  and  the  name(s)  of  any  individ- 
ual(s)  in  the  photo.  Unidentified  entries 
will  not  be  considered. 

TCI  staff  will  judge  the  contest  and  de- 
cide which  photos  are  suitable  for  publica- 
tion. Photos  considered  for  the  NAF  Cal- 
endar will  be  judged  by  representatives  of 
that  organization. 

If  you  have  any  questions  about  the 
contest,  please  call  TCI  at  603-673-8952. 


ARS  • AMES  • BASHLIN  • BILSOM  • BUCKINGHAM  • CORONA  • FELCO  • KLEIN 
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WESTERN  TREE  & LANDSCAPE  SUPPLY 


CUSTOMER  SERVICE 


Today's  businesses  expect  their 
suppliers  to  be  knowledgeable  in  the 
products  they  sell,  to  provide  quality 
products  at  reasonable  prices,  and 
provide  prompt  and  efficient  service. 

At  Western  Tree,  we  strive  to 
exceed  your  expectations.  Our  entire 
staff  works  to  provide  the  excellence 
in  service  our  customers  deserve. 


Western  Tree  is  committed  to: 

• Listening  to  the  customer's  needs 

• Giving  the  customer  quality 
products  at  the  most  reasonable 
prices 

• Responding  quickly 

• Keeping  the  customer  informed 

• Treating  each  customer  as  if  they 
were  the  only  one. 


CALL  FOR  OUR  FREE  1991  CATALOG 


To  Order  Call  (800)94-ARBOR  or 
FAX  Your  Order  24  hrs  (916)944-4487 


VISA  & MASTERCARD  gladly  accepted 
7627  Fair  Oaks  Blvd.  Carmichael,  CA  95608  Hours  7:30pm  - 5pm  • M-F 


WOOD/CHUCK 


SKYRIDER  • J.P.  CARLTON  • HODGES 
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HANNAY  • GREENGARDE  • HUDSON  • WILLSON  • ROBCO  • SPYKER  • QUADURA 


G E/products  & SERVICES 


Kinetic  Stump  Cutter,  Inc.,  has  devel- 
oped and  patented  a cutter  head  that 
requires  very  low  horsepower  to  cut  a 
tree  stump  below  grade.  After  using  dif- 
ferent engines  ranging  from  5 to  16  hp, 
the  performance  never  changed.  The 
cutter  is  powered  by  the  Kohler  engine. 
The  machine  weighs  approximately  170 
pounds  and  is  28-1/2  inches  wide.  For 
further  information  write  to  Kinetic 
Stump  Cutter,  Inc.,  P.O.  Box  115, 
Jupiter,  FL  33468-0115.  Phone:  800- 
422-9344. 


Bandit  Industries,  Inc.,  introduces  a 
self-propelled.  14-inch  diameter  capac- 
ity whole  tree  chipper.  The  Model  1400 
Track  Bandit  is  driven  by  a Caterpillar 
E70B  undercarriage  with  a powerful  hy- 
draulic motor  track  drive  with  ground 
pressure  of  about  6 PSI.  The  Model 
1400  will  chip  an  80-foot  whole  tree  in 
less  than  a minute  and  is  ideal  for  land 
clearing  and  road  building.  The  chip 
discharge  swivels  220  degrees.  For 
more  information  and  free  video,  con- 
tact Bandit  Industries,  Inc.,  6750  Mill- 
brook  Road.  Remus.  Ml  49340.  Phone: 
517-561-2270. 


Dicke  Tool  Company  announces  its  ex- 
panded line  of  wood-  and  fiberglass- 
handled  tree  trimmers.  The  newly  ex- 
panded line  includes  traditional  west- 
ern hemlock  head  and  extension  sec- 
tion, economical  one-piece  poles,  and 
durable  hollow  and  foam-filled  fiber- 
glass extensions.  These  poles  are  pro- 
duced in  the  popular  1-1/4-inch  outside 
diameter  and  adapt  to  most  other  man- 
ufacturer’s cutters  and  saws.  For  fur- 
ther information  contact  Dicke  Tool 
Company,  1201  Warren  Ave.,  Downers 
Grove,  IL  60515.  Phone:  708-969-0050. 


INDUSTRIES,  INC. 

1840  East  Dixon  Boulevard  Shelby.  North  Carolina  28150 


"<xJh e T^ody  QulQd&t s" 

A COMPLETE  LINE  OF  FORESTRY  BODIES  & CHASSIS  CABS 
1-800-331-7655 
704-482-1477 

FAX:  704-482-201 5 _ 
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Model  CS280E 

The  perfect  pruning  saw. 

• Echo  27.9  cc  2-cycEe  engine  with 
Pro-FireTw  Electronic  Ignition. 

• Standard  12"  bar  and  chain;  optional  14" 
bar  and  chain. 

Weighs  8.6  tbs,  (Power  head  only) 


Model  CS4600 

For  jobs  that  require 
real  muscle. 

* Echo  45.0  cc  2-cyele  high  per- 
formance engine  with  Pro-Fire  tm 
Electronic  Ignition. 

* Standard  18"  bar  and  chain;  optional  16" 
and  20"  bars  and  chains. 

See  the  complete  Echo  Chain  Saw  Line  Send  for  free  catalog. 


ECHR 

THE  RIGHT  TOOL 

Echo  Incorporated 

400  Oak  wood  Rd-.  Lake  Zurich,  IL  60047 
Phone:  (706)  540  6400 


Echo  Chain  Saws. 


Cutting  edge  technology 
for  every  size  job. 


Pick  up  an  Echo  and  you  ’ve  got 
power  to  spare  for  the  toughest 
limbing  and  felling  jobs.  They're 
well-balanced,  easy-to-handle 
saws  that  fire  up  fast  and  run 
smoothly,  quietly,  and  with 


minimum  vibration.  And  they’re 
built  with  the  state-of-the-art  safety 
features  you’d  expect  from  Echo. 
You’ll  get  performance,  safety,  and 
durability  — plus  the  industry’s 
strongest  limited  warranty. 
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NAA  Campaigns  For  Tree  Maintenance 


While  Vice  President  Dan  Quayle  was  campaigning  in  New 
Hampshire  early  in  February,  the  National  Arborist  Association 
did  some  campaigning  of  its  own. 

In  a brief  meeting,  Robert  Felix,  executive  vice  president  of 
NAA,  presented  Quayle  with  a copy  of  the  NAA's  White  Paper 
on  the  importance  of  tree  maintenance  as  a means  of  reducing 
negative  global  climate  change.  Entitled  “The  Importance  of 
Large  Tree  Maintenance  in  Mitigating  Global  Climate  Change.** 
the  research  document  was  prompted  by  concerns  that  President 
Bush's  “America  The  Beautiful'*  program  focuses  on  new  plant- 
ings and  does  not  adequately  address  the  need  to  maintain  mature, 
healthy  trees. 

The  NAA  and  the  International  Society  of  Arboriculture 
support  the  president's  initiative  and  recognize  the  value  of  plant- 
ing new  trees.  However,  both  organizations  stress  in  the  W hite 
Paper  the  need  to  keep  an  eye  on  the  present  w hile  planning  for 
the  future. 

In  addition  to  Bush  Administration  officials,  the  NAA  has  dis- 
tributed the  White  Paper  to  Congress,  state  foresters  and  urban 
foresters  across  the  nation.  The  document  was  prepared  by  NAA. 
ISA.  and  ACRT.  a Kent.  Ohio,  consulting  firm,  and  funded  by  a 
grant  from  the  National  Arborist  Foundation. 

For  more  information  or  to  receive  a copy  of  the  White  Paper, 
contact  the  NAA  at  1-800-733-2622. 


Robert  Felix,  right,  executive  vice  president  of  the  National 
Arborist  Association,  presents  Vice  President  Dan  Quayle 
with  a research  document  that  stresses  the  need  to  maintain 
mature,  healthy  trees. 


Builds  a full  line  of 
High  Performance 
. Stump  Cutters. 


PHONE  TOLL  FREE 

1-800-392-2687 
1 -800-392-2686 c 


HYDRA-STUMPER 
190  H P.  DIESEL 


The  Stump  Cutter  People 

6822  LINCOLN  WAY  EAST 
WOOSTER.  OHIO  44691 

PHONE 

216-264-8699 


RG  1670  DC 
80  H P DIESEL 
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CLASSIFIED 


HELP  WANTED 


Tree  care  sales/mgr. — Growth  company 
seeks  aggressive  individual  experienced  in 
the  Green  Industry  service.  Prime  northern 
NJ  territory.  Current  sales  volume  over 
$400,000.  Send  resume  and  salary  history 
to  Tree  Care  Industry,  Box  T,  P.O.  Box 
1094.  Amherst.  NH  03031. 

Complete  tree  company  looking  for  tree 
climbers — best  working  conditions — good 
pay — year  round  work — friendliest  people 
on  earth— best  food— hard  workers.  Call 
Bob  or  Frank,  318-232-TREE. 

Partnership  opportunity  available  for 
knowledgeable  individual.  Consolidated 
Tree  Service  of  New  Jersey  is  willing  to 
give  an  educated  arborist  his  own  compa- 
ny. Call  for  more  informative  details,  609- 
698-7391. 

Manager— Capable  of  starting  & running 
satellite  office,  exp.  in  sales  & pest  diagno- 
sis. Winkler’s,  1241  Morgan,  La  Grange 
Pk.,  IL  60525.  Phone:  708-531-1 1 81 . 


ILcEOYARDl  Teeth 

, °ci)$Fe/A 

CALL  TOLL  FREE 
U.S.  AND  CANADA 

1-800-537-2552 

Ask  for  our  free 
Catalog 

• Direct  from  factory  prices 

• Visa  or  Mastercard  accepted 

• No  risk  Warranty  for  first  time 
buyers 

Teeth  & Accessories 


>1  \!\l  FACTl  RIM*  CO-  INC . 
2728  ERIE  IIRI\E 
HEEDSPORT.  W.  12118 
(315)  83  1-881 1 • FAY  (315)  834-9220 
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FOR  SALE 

Portable  stumper— Hatz  (German) 
diesel-4-speed  cast  iron  transaxle,  built 
without  compromise.  It’s  expensive  but 
worth  it.  Kinetic  Stump  Cutter,  Inc.,  407- 
744-0680. 

High  profit  tree  service,  accounts,  and 
equipment.  Been  established  25  years. 
Baltimore,  Md.,  and  surrounding  counties. 
Approximately  25  employees.  Owner 
wishes  to  retire.  Will  help  with  transition. 
Serious  inquiries  only.  Send  reply  to: 
Webb’s  Tree  Sen/ice,  P.O.  Box  386,  Reis- 
terstown,  MD21136. 

Employee  video  training — Professional, 
customized  ongoing  training  for  tree  care 
company  employees.  Protect  your  invest- 
ment with  well-trained  employees  and 
well-documented,  verifiable  training  pro- 
gram. A must  for  the  '90s.  Five-tape  series, 
$249.99,  plus  shipping,  or  one  tape, 
$64.99,  plus  shipping.  Write  or  call  for  free 
brochure:  FES  Video  Production  Com- 
pany, 105  Lyndon  Lane.  Louisville.  KY 
40222.  Phone:  502-425-8121.  FAX:  502- 
425-8154.  Utilized  by  professionals  indus- 
try-wide. 

Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information  about 
the  industry’s  best-selling  package,  call  or 


write  Arbor  Computer  Systems.  1 17  West- 
on Road,  Westport,  CT  06880.  Phone: 
203-226-4335. 

Aerial  bucket  trucks.  Hi  Ranger.  As- 
plundh,  Sky  Worker — most  major 
brands — 40'  to  95'.  Also,  brush  chipper, 
stump  grinders,  tree  spades,  log  loaders 
and  Rayco  stump  cutters.  Parts  for  aerial 
buckets.  Allied  Utility  Equipment  Inc.,  W. 
204  North  11509  Goldendale  Road.  Ger- 
mantown. Wl  53022.  Phone:  414-255- 
6161. 

Skyworker— Largest  new  parts  inventory, 
used  equipment  inventory,  major  sen/ice 
facility  in  U.S.  Phone:  404-376-3192  FAX: 
404-376-1150. 

1987  GMC  3500  Series  forestry  truck,  350 
4x4  with  “L"  shape  tool  boxes  and  custom 
chip  box.  Only  37,000  mi.,  $1 1 ,000;  chip- 
per, 12-inch  drum.  6-cyl.  Ford,  $3000. 
Phone:  404-399-9644. 

1986  Vermeer  stump  grinder,  Model 
630-A,  cutter  bearings,  new  curtains,  ex- 
cellent condition,  garaged,  original  owner, 
$6000;  1 989  Vermeer  stump  grinder,  Mod- 
el 206,  self-propelled,  20-hp,  new  cutter 
bearings,  original  owner,  garaged,  tilt  trail- 
er included,  excellent  condition,  $4500. 
D.M.  Tree  Surgeons,  516-499-6865. 


HANNACO  BRUSH  CHIPPER  KNIVES 
GIVE  YOU  EXTENDED  LIFE, 
MORE  GRINDS. 


MANUFACTURED  FROM  HIGH  CHROME 
CHIPPER  KNIFE  STEEL 

• TOUGH,  SHOCK  RESISTANT. 

PRECISION  GROUND 
TO  MACHINE  BUILDER'S 
SPECS.  & TOLERANCES. 

SPECIALIZED  HEAT  TREAMENT 
FOR  CONSISTENT  HARDNESS 
THROUGHOUT. 

DEALER  INQUIRIES  INVITED 


International  Knife  & Saw,  Inc. 


Factory 

P0  Bo*  100535 
Florence  SC  29501  0535 
Phone  1803)  662-6345 
FAX  (803i  669-1185 
TELEX  57-3448 


Mid-South  Branch 

P0  Drawer  3147 
West  Monroe  LA  71294-3147 
Phone  (318)  388  2539 
FAX  (318)  388-5796 

Chicago.  Illinois 

(2191944  3130 


Western  Branch 

10707  North  Lombard 
Portland  OR  97203 
Phooe  (503)  283  3551 
FAX  (503)  283-3829 

Richmond.  Virginia 

.804(275-939: 


Canada 

Montrea*  (514)378-4978 
Vancouver  (604>  888-1315 
Toronto  (416)  624  0160 


ORDER  LINE:  1-800-426-6226 
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USED  EQUIPMENT  FAIR 


1984  Prentice  120  BC  log  and 

brush  loader,  rear  mounted  on  1976 
Ford  LTS  8000  with  rebuilt  3208  cat 
eng.,  13-spd.  trans..  16m  front.  38m 
rear  tandems.  20-foot  metal  box. 
Very  good  condition.  S2400  or  make 
offer.  St.  Croix  Tree  Service.  715- 
425-2006. 

Brush  Bandit  250  chipper  2 pock- 
et knives,  heavy-duty  feed  system. 
Cummins  4BTA3.9  turbo  engine, 
electric  brakes.  Cash  price — 
$16,200.  Lease  rates — $1000  down. 
60  payments  of  $416.  buy-out  $1 . 
Brush  Bandit  Mighty  II.  Wisconsin 
VH4D1  30-hp  engine.  3 knife  pock- 
ets. safety  chains,  metal  battery  box. 
Cash  pnce — $6700.  Lease  rates— 
$1000  down.  48  payments  of 
$204.81.  buy-out  $1. 

Rayco  1620  JR  with  trailer,  steel  bolt 
on  fenders,  self-prop,  hydraulic  mo- 
tor, chip  retaining  curtains,  metal  belt 
shield.  Cash  price — $6500.  Lease 
rates — $1000  down.  36  payments  of 
$228.  buy-out  $1 . 

Rayco  1 635  A stump  grinder.  Wis- 
consin W4-1770  gas  engine,  plexi- 
glass shield.  22-1/2"  cutter  wheel, 
chip  retainer.  Cash  pnce — $10,000. 
Lease  rates— $8000  down.  48  pay- 
ments of  $304.  buy-out  $1 . 

1989  Levco  stump  grinder.  37-hp 
Wisconsin  engine,  25"  cutter  wheel, 
serial  #HD47108.  Cash  price — 
$6700.  Lease  rates— $1000  down. 
36  payments  of  $315.  buy-out  $1. 
Call  Scott  Sargent.  Bush  Leasing, 
Inc.  800-766-2874. 


Deal  of  the  decade,  priced  right: 
1990  Altec  LB-650  line  bodies.  1990 
Altec  LB-650  flatbed.  1987  Altec  LB- 
650  flatbed.  Call  800-445-6295. 


Bucket  truck  and  chipper:  1986 
Aerial-Lift  AL50  mounted  on  1986 
Ford  F700.  370  V8.  5x2  trans..  Ar- 
bortech  body/tool  box.  $42,000. 
1 986  Woodchuck  drum  chipper.  4- 
cyl.  Ford.  $4000.  Truck,  aerial  lift  & 
chipper  in  excellent  condition.  Dis- 
count if  you  purchase  both.  Call  413- 
229-8565  8 a.m.-5  p.m.  (EST) 

1985  FMC  stainless  steel  sprayer 
with  60  gpm  pump.  1000-gallon  ca- 
pacity— electric  hose  reel  with  300 
feet  of  3/4-inch  spray  hose  and  FMC 
gun.  Ready  to  spray.  $9500.  Phone: 
412-539-3226. 

Tree  Sprayer— 79  Chevrolet  C-50 
350  V-8,  newly  built  4-sp.  trans., 
new  clutch,  p.s..  p.b..  800-gallon 
fiberglass  tank,  sparge  agitation, 
overhead  water  fill.  PTO  dnven  FMC 
60-gal/min  pump.  Two  power  oper- 
ated 1-in.  Hannay  reels.  60.000 
miles.  Propane  or  gas  powered. 
$9400.  Swingle  Tree  Company. 
Steve  Geist.  303-337-6200.  FAX: 
337-0157. 


1988  Vermeer  1250  brush  chip- 
per— gas  engine.  783  hours,  dark 
green,  very  good  condition.  $8500. 
Call  410-653-9070. 

1974  GMC  w/Asplundh  L45 

forestry  package,  new  paint. 
$13,500;  1980  GMC  14*  flatbed 
w/steel  bulkhead  366  V/8  Allison 
auto..  $6500;  1976  GMC  cab  & 
chassis  for  14'  body  350  V/8,  5- 
speed.  43000;  1986  Promark  CT-1 
chipper  trailer,  like  new.  $4500. 
Phone:516-271-2998. 

Asplundh  JEY  12“  drum  style  chip- 
per w/Ford  6-cyl.  gas.  like  new, 
$6250:  Bean  600-gal..  D050  sprayer 
complete  w/hoses  and  refill  pump, 
ready  to  work,  $8050;  Meyers  mist 
blower  sprayer  on  own  trailer, 
$4500;  1969  Ford  F600  dumping 
flatbed  w/bed  mounted  winch,  low 
miles,  good  tires,  new  brakes,  clean, 
a steal  at  $2750;  Call  914-241-3849. 
9 a.m.-5  p.m.  Monday  thru 

Saturday. 


87  GMC  top  kick,  3208  Cat.  5/2 
trans..  air  brakes.  33.000  GVW.  13' 
dump  box  set  in  chip  box,  12.000. 
Warn  Winch  on  front  with  90‘  120 
BC  Prentice  knuckle  boom, 
$50,000;  87  70"  Burkeen  tree 
spade  mounted  on  74  GMC.  1 yr. 
rebuild  on  366  V8,  air  brakes.  13 
spd.  live  Tandem.  $28,000;  79 
GMC  6000  366  V8.  5/2.  good  rub- 
ber, complete  forestry  body.  ex. 
large  tool  boxes.  $5500;  77  Ford  1- 
ton  4x4  A/T  460  V8.  2-yr.  rebuild 
multi-purpose  forestry  body,  all  me- 
chanical parts  have  been  over- 
hauled. $4500;  1989  90  Brush  Ban- 
dit. HD  lights,  wide  tires.  40  HD  Hatz 
diesel.  $7000.  Phone:  703-342- 
7901. 

Asplundh  LR-45  & LR-50  bucket 
trucks,  chippers.  Hydro  Ax  Model 
520  mower.  By  owner.  Seelbach  & 
Co..  Inc.  404-962-3535. 

(4)  70-72  GMC  5550  split  dumps 
with  C.C..  & built-in  Asplundh  chip- 
per. $3500  each.  (PA)  717-296- 
6351. 


1987  & 1990  Altec  AT-200  units 
with  service  bodies,  low  mileage,  op- 
erating hours.  Contact  Phil  at  800- 
445-6295. 


'68  I.H.  Tandem— National  36.  95' 
crane,  needs  motor.  $12,500:  '68 
Ford  flatbed,  ’52  Hi-Ranger,  works 
every  day.  S20.000;  6-cyl..  4-sp. 
1970  Vermeer  630  stumper,  good. 
$3200.  Want:  Reg.  size  mid-'80s 
chip  truck.  North  Ind.,  219-447- 
5811. 

89  Super  duty  Ford.  Arbortech 
body.  16k  mi.,  7.3L  diesel,  exc. 
cond..  $16,329.24.  plus  tax  or  as- 
sume lease;  76  Int.  1600  with  Bean 
35  gpm  sprayer  and  500-g.  tank. 
New  king  pins,  brakes,  wheel  cylin- 
ders. drums,  exhaust  and  many  ex- 
tras. S7000.  After  6 p.m.,  609-737- 
8986. 


1 988  L-800  Ford  tandem  w/240  hp 
Ford  diesel  16  front,  44  rears,  set 
back  front  axle.  Allison  automatic 
trans..  mounted  w/Big  John  AA90 
tree  spade  in  excellent  condition. 
$66,000  or  B.O.  Phone:  407-968- 
1045. 

1000-gal.  Bean  sprayer  S.S./50- 

gal.  P.M. /two  electric  hose  reels/ex- 
cellent, $9000  or  B.O.;  mini-chief 
stump  grinder.  30  hp.  Deutz  diesel, 
less  than  200  hrs..  $5500  or  B.O. 
(Will  consider  trades.)  203-688-1603 
or  203-298-9743 

1988  Model  100  Bandit  chipper: 
1983  Vermeer  665A;  1987 

Asplundh  6-cyl.  whisper;  1990 
Hanke  tub  gnnder.  36".  Call  Ron  or 
Joel.  708-398-0620.  Aerial  Equip- 
ment Inc. 


Reconditioned  spray  trucks.  86 

Ford  or  Chev  1-ton.  600  gal.  SS,  3 
comp,  tank  w/dry  storage,  2 pumps. 
2 reels,  ’86  2-ton  trucks  also  avail- 
able. Parts  for  all  your  spray  needs. 
Professional  Tree  & Turf  Equipment, 
800-237-7785. 
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FROM  THE  FIELD 


Get  It  In  Writing 


By  DJ.  Snyder 

The  day  before  Christmas  I received  a 
phone  call  from  a homeowner  who  want- 
ed an  estimate  for  replacing  some  bound- 
ary line  trees  that  his  neighbor  had  ar- 
ranged to  be  removed.  When  I arrived,  the 
client  showed  me  the  stumps  of  what  had 
been  several  flowering  crabs  in  a rustic, 
uncared-for  environment.  The  client  told 
me  that  he  wanted  an  estimate  for  replac- 
ing the  specimens  with  the  same  caliper  of 
nursery  stock  as  the  stumps.  He  claimed 
he  would  plant  the  trees  after  reaching  a 
settlement  with  his  neighbor. 

I explained  that  I could  write  an  evalua- 
tion of  loss.  1 fell,  however,  that  he  was 
going  to  attempt  to  misuse  an  estimate  so 
I refused  to  provide  one.  I also  felt  that  the 
removals  had  been  done  well  and  that  it 
appeared  that  more  than  10c/c  of  the  spec- 
imens  may  have  been  on  the  neighbor's 


property.  In  short.  I questioned  the  client's 
motives  and  told  him  that  he  wanted  to 
hire  me  for  deceptive  purposes. 

I also  felt  that  the  work  that  had  been 
done  would  stimulate  new  grow  th  in  the 
boundary  area.  In  fact  it  was  an  idea  I 
would  have  tried  to  sell  as  a way  to  im- 
prove the  view.  His  argument,  however, 
was  that  the  trees  looked  rustic  and  had 
been  let  to  grow  w ild. 

Since  I was  in  a festive  mood  and  I 
w anted  to  use  my  tree  evaluation  skills  (as 
prescribed  by  the  International  Society  of 
Arboriculture).  I offered  to  provide  a pro- 
fessional evaluation  for  S20.  We  shook 
hands  on  it.  but  I did  not  offer  a written 
contract. 

While  I was  surveying  the  site,  a work- 
er arrived  and  started  working  on  founda- 
tion plantings  w ith  a chain  saw  rather  than 
pruning  tools.  This  seemed  inappropriate 
for  these  particular  plantings,  and  I began 


to  doubt  the  client's  claim  that  his  plant- 
ings w ere  cared  for  by  professionals  over 
the  last  20  years.  (It  also  made  me  wonder 
why  he  had  called  me.) 

At  any  rate,  after  considering  the  insect 
infestation,  the  rot,  the  crown  symmetry 
(or  lack  of  it),  many  rubbing  and  badly 
callused  branches  on  remaining  trees,  as 
well  as  other  factors,  I provided  the  w rit- 
ten evaluation  and  a bill  for  my  services. 
A week  later  I received  a letter  from  the 
client  saying  that  the  evaluation  was  not 
what  he  had  requested  and  he  was  refusing 
to  pay  the  bill.  Since  I had  kept  my  end  of 
the  bargain.  I felt  it  was  his  responsibility 
to  pay  the  $20  as  we  had  agreed.  And  if 
his  house  was  any  indication,  he  apparent- 
ly could  afford  to  pay. 

So  1 went  next  door  to  his  neighbor  and 
offered  to  represent  her  at  no  charge,  and  I 
reviewed  her  legal  rights  to  have  work 
done  in  the  boundary  area. 

Next  time  I'll  have  to  be  sure  to  get  my 
regular  evaluation  fee  and  a written  com- 
mitment. I hope  that  sharing  this  experi- 
ence reinforces  the  importance  of  a writ- 
ten contract  and  shows  some  of  the  com- 
plexities encountered  in  “evaluation." 

ID 

D.J.  Snyder  ow  ns  and  operates  the  DJ. 
Snyder  Company  in  Boston,  Massa- 
chusetts and  is  an  active  member  of  the 
Massachusetts  A rborists  Association. 

Do  you  have  a story  for  From  the 
Field  ? TCI  w ill  pay  $100  for  published  ar- 
ticles. Submissions  become  the  property  of 
TCI  and  are  subject  to  editing  for  gram- 
mar, style  and  length.  Entries  must  bear 
the  name  of  the  author  and  his/her  em- 
ployer or  school  or  they  w ill  not  be  con- 
sidered for  publication.  Articles  and  pho- 
tos must  be  received  by  the  first  day  of  the 
month  for  the  following  month 's  issue. 


• 1979  Ford  F600  (4x4)  w/LR-45  * 1978  White  Road  Boss  II  diesel  w/  65’ 

• (2)  - 1978  Int.  1800  diesel  w/LR-45  Hi-Ranger. 

ALL  W/  CHIP  DUMPS!  LIKE  NEW! 


MONTHLY  SPECIALS! 

2 - 1985/86  Ford/GMC  w/52'  Hi-Ranger  & Chip  Dump 
2 - 1983  Ford  F-800  diesel  w/LR-50  A Chip  Dump 
1-  1983  Int.  1854  diesel  (4x4)  w/Asplundh  LR-50 
2 - 1979  Ford  F-7000  w/Asplundh  LR-50  A Chip  Dump 
3 - 1979-80  Ford/Int.  w/55'  TECO’s 
1 - 1978  Ford  F-700  w/52*  Hi-Ranger. 

Andy’s  Truck  Center  Inc. 

In  West  Palm  Beach,  Florida  Since  1967 
* Delivery  Available  * 

Ph.  (407)  965-6666  FAX:(407)  965-6844 
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Mauget  Micro-Injection  Seminars 


Learn  How  To  Protect  The  Birds 
And  The  Bees... 


Plus  Pets,  Children  And  Trees 


Annual  seminars  are  open  to  all  Green 
Industry  firms  — owners,  managers 
and  applicators. 

This  year,  put 
another  tool  to 
work  in  your  V 

business.  Learn  W . N 

how  to  keep  W 

trees  healthy 
and  protect  the 
environment. 

Sign  up  for  a 

Mauget  seminar  JL 

today. 


Mauget  tree  care  seminars  feature  tree 
health  and  environmental  protection  as 
key  discussion  topics. 

But  our  informal  seminars  are  de- 
signed to  answer  to  your  questions,  too. 
In  fact,  two-way  discussion  has  been  one 
of  the  most  important  parts  of  past  sem- 
inars. Bring  us  your  questions  about  the 
environment,  diseases,  insects,  nutrition, 
pruning,  spraying,  and  wounding.  No 
other  tree  care  seminars  provide  more 
practical  and  useful  information  about 
tree  health.  Mauget  micro  injection 
utilizes  a closed  system  to  protect  the 
environment. 


Seminar  dates,  citiea, 
and  distributor  mar' 
ketirtg  areas  are 
listed  below.  Call 
your  nearest  dis- 
tributor about  a 
Mauget  seminar 
in  your  area. 


La  ftp  hear  Supply  Division 
Cleveland.  QH 
Ohio,  wr  va 

(216)  361^1 704 
(COO)  332— TP  EE 
March  2.  Mayfield,  ON 
March  3,  Columbus,  OH 
March  A.  Toledo,  ON 

Releaf  Tree  Consultants 
Nineveh,  in 
Indiana 

(217)  933-9351 

March  3,  Indianapolis.  IN 


Artistic  Arborist 
Phoenix.  A Z 
Arizona.  New  Me*too, 
Nevada 
(602)  263-3869 
(600)  643-6  723 
March  5,  Lai  Vegai,  NV 


Pruett  Tree  Service 
Late  Oswego.  OP 
Oregon.  Washington 
(603)  635-3916 
(800) *35-4294 
March  6,  Portland,  OR 


Prof  ession  ai  T roe  C a re 
8r  Injeclion 
wmtei  Paifc,  Fl 
Central  6 South  Florida 
(407)  647-3335 
(800)356-4351 
March  A,  Fort  Myers,  FL 
March  6,  Sara  tola,  FL 
March  13,  Orlando,  FL 


Special  Semina rt 
For  Northeastern  States 

March  16,  Boston,  MA 
Arnold  Arboretum 
Arboi  way. 

Pt,  1 8 Rt,  203 
March  1 7,  Am  hers  1,  MA 
unfv.  of  mom. 

March  19H  Syracuse 
March  20,  Philadelphia 

Call  J,  J.  Mauget  Co. 
1-800-373-3779 


Target  Chemical  Co, 
Cerritos.  C A 90701 
California 
(213)  365-954) 

March  11(  Buena  Park 

Entfoias  Tree  Service 
Elkhorn,  NE 

NO,  Eastern  SD.  ME,  mn.  CO 
Western  I A,  MO,  KS,  OK, 
Southeast  wy 
(402)  239-0604  FAX 
(402)  269-3248  (Phone) 
£300)  747-3733 
March  13.  Elkhorn,  NE 
April  3,  Bloomington.  MN 

Call  mess  distributor! 
about  seminars 
In  your  area 

Albert  ech  inc. 

Beflevitie.  H 62221 
St.  Louis  Area 
(613)233-2900 


D.H.D,  Systems  inc. 

Now  Berlin.  Wl  53151 

Wisconsin 

(41 4)  734-3556 

Canadian  Shodeiree 
Service  Ltd. 

Lac  hi  no,  Quebec,  Can 
H6S4EC 
Quebec 
(514)  634-7046 

Farm  and  Foiest 
Research  Ltd. 
Oakvine,  Ontario,  Can 
L6J5A2 
On  Sana 
(416)827-1134 

Forrest  tytie  3 Sons,  Inc. 
Cincinnati.  OH 
Sw  Ohio 
(5U)  521-1464 

Gem  Spraying  Service 

jeiome,  ID 

Idaho 

(203)  733-4206 

(300) 969-7741 

Guaidion  Tree  Experts 
Poctviie.  MD 
MD.  VA,  DC 

(301)  881-35-50 

Karroos  Tree  Service 
Forth  Worth,  IX 
Northern  Texas 
(317) 24^-9730 


Uqud-Green 

Lawn  8 Tree  Cate 
Peoria,  II 
Bbnois,  Eastern  IA 
(309) 243-52 U 
(800)  747-5211 

Michigan  Injoc  Iron  Systems 
Giand  Rapids.  Ml 
Michigan 
(300)  423-3789 
(616)  364-4558 

Micro  Injections  Inc. 
Tampa,  fl  33616 
Tampa  Area 
(613)961-1060 

Paulson  Tree  Service 
Bnkngs,  MT 
Montana 
(406)  259-5109 

R,  C.  Humphieys 
SI.  Fiancisville.  LA  70775 
Louisiana.  So.  Mississippi 
(504)635-4507 

Scientific  lree  Care 
Panama  City-  Fl 
N.  FL,,  S.  GA,  S.  AL 
£904)  763-5049 

The  Tree  Doctor  inc, 
Hendersonville,  NC 
NC  SC,  North  Georgia 
(704) 253-6733 
(704)  691  -TREE 


Tree  Injection  Products 
Company 
Knoxville.  IN 
ICY.  TIM,  N.  AL  MS,  AR 
(615)  522-0533 

Tree  Lawn  Inc, 

Et  Paso.  IX  79922 
El  Paso  Area 
(915)  531-5455 

Tiees  of  Howail  Inc. 
!wa  Beach,  hi  96706 
Hawaii 

(306)662-5771 

Utah  Spray  Service 
Sandy,  UT  84070 
Utah 

(801)  566-5773 


Warne  C hemic  at  Co. 
Rapid  City,  SO 
western  SD.  WV 
(60S)  342-7644 
(800)  653-5457 


J*  J.  Mauget 
Company 


Tree  Curtc 
Austin.  TX 

Eastern  3 Souin  Texas 
(512)454-1411 


28 1 0 N,  Figueroa  Street 
Los  Angeles.  CA  9Q0C  j 
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BRUSH  CHIPPERS 

The 

Chipper 

That 


1 HINKS. 

Introducing  the  new  optional 
“Feed  Sensor”  available 
exclusively  on  the  Vermeer 
1250  Brush  Chipper. 

Delivers  maximum  operating 
efficiency  and  control  on  the 
heaviest-built  hydraulic- feed  chipper 
in  its  class.  The  “Feed  Sensor” 
electronically  monitors  engine  drag 
and  then  instantly  signals  and 
controls  hydraulic  feed  to  reduce 
overloading.  Means  less  engine 
wear,  fewer  feed  jams,  fewer  repairs. 
As  a result,  you  free  your  crew  to 
concentrate  more  on  brush  control 
and  less  on  equipment  problems. 

Plus,  the  Vermeer  1 250  keeps 
your  gang  off  the  street  with 
curbside  feed.  Wide  open  waist- 
high  feed  table  makes  it  easy.  Diesel 
options  give  you  all  the  power  you 
need. 

Want  more  information?  Call  toll- 
free  today. 

Vermeer  Manufacturing  Co. 

New  Sharon  Road 
Pella.  Iowa  50219  U.S.A. 
800-829-0051 


In  Iowa  15 151 628-3 14 1 


The  Quality  Shines  Through... 


Please  circle  34  on  the  Reader  Sen  ice  Card 


TRUE-BLUE' 


CLIMBING  ROPE 


"Truly  the  Premium  Climbing  Rope"  Produ<t  code:  28 1 


True-Blue  Braided  Climbing  Rope  is  a unique  combination  of  extrusion  set 
blue  polyester  fiber  wrapped  over  a white  polyester  core  in  a Samson  12- 
strand  “DuraTite”  braid.  This  100%  polyester  braid  also  has  each  of  the  12 
strands  treated  with  a Samthane  Finish  that  adds  maximum  wear  life  and 
consistent  knot  control.  The  outer  blue  polyester  fibers  also  have  Samsons 
“Parallay”  parallel  fiber  orientation  that  minimizes  fiber  wear  on  rough 
surfaces  and  prolongs  rope  working  life.  This  product  offers  the  highest 
level  of  working  performance  for  stretch,  breaking  strength,  and  wear  in  a 
distinct  blue  color. 


CHARACTERISTICS/FEATURES 

• Maximum  wear  life 

• 100%  Polyester  construction 

• Excellent  knot  control 

• Stays  firm  and  round  in  use 

• Lowest  stretch 

• Highest  strength 

• Non-Rotational 

• Maintains  flexibility’ 

• Rot-Mildew  resistant 

• Maximum  knot-heat  resistance 


FIRM  & ROUND 


WHITE  POLYESTER 
CENTER  STRANDS 


BLUE  POLYESTER 
JACKET  STRANDS 

PARALLAY 

FIBER 

ORIENTATION 


NEW  ROPE  TENSILE  STRENGTH 


TRUE-BLUE 

BRAIDED 

POLYESTER 

COMBO 

3-STRAND 

POLYESTER 

COMBO 

SIZE 

DIA 

WEIGHT 

IIS 

100 

APPROX 

AYE 

STRENGTH 

LBS 

WEIGHT 

LBS 

100 

APPROX 

AYE 

STRENGTH 

L8S 

WEIGHT 

LBS 

100' 

APPROX 

AYE 

STRENGTH 

LIS 

1/2" 

8.5 

7,300 

[ 7.0 

5,800 

6.2 

4,800 

LOAD-ELASTIC  ELONGATION  CURVE  FOR  STABILIZED 
TRUE-BLUE  ROPE  UNDER  CYCLIC  LOADING 


ELONGATION  % 


CLIMBING  & BULL  ROPE 


ARBOR  PIEX 


"The  Accepted  Worker  of  the  Industry"  Prodwt  code:  280 


CHARACTERISTICS/FEATURES 

• Excellent  wear  and  snag 
resistance 

• Excellent  knot  holding  ability 

* Non-Rotarional  — 

Hangs  straight 

* Lightweight  — 

Easily  thrown  and  rigged 

* Works  well  when  wet 

1 Good  resistance  to  dynamic 
loadings 

f Non-Hockling 

• High  working  flexibility 


Arbor-Plex  Climbing  and  Bull  ropes  combine  polyester  and  poly  olefin 
fibers  in  a 12-strand  ¥lDuraTite'’  construction.  The  DuraTite  braiding 
process  tightens  the  braid  to  keep  the  rope  round  and  firm  for  knot  control 
and  to  allow  the  strands  to  be  snag  resistant.  The  tough  polyester  jacket 
libers  surround  the  polyolefin  center  fibers  to  maximize  resistance  to  wear 
and  fiber  fosing  while  creating  a light  weight  — high  strength  rope.  The 
outer  polyester  fibers  have  Samson’s  “Parallav’fiher  orientation  that 
prolongs  rope  life  by  minimizing  the  sawing  action  of  fibers  over  rough 
surfaces.  Arbor-Plex  offers  the  best  in  performance/price  relationship  — 
Look  for  the  uGreen  Stripe”. 


o 10  20  30 

LOAD,  IN  % OF  8REAK1MG  STRENGTH 


PACKAGING: 

• 120'  & 1 50 1 pre-cut  lengths, 
shipped  in  polybags  or  buckets 

• 600r  Reels 

• Bulk  Drums 


Rot-Mildew  resistant 


NEW  ROPE  TENSILE  STRENGTH 


ARBOR-PLEX 
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LOAD  ELASTIC  ELONGATION  CURVE  FOR  STABILIZED 
ARBOR-PLEX  ROPE  UNDER  CYCLIC  LOADING 


FIRM  l ROUND 


POLYOLEFIN 
CENTER  STRANDS 

POLYESTER 
JACKET  STRANDS 

PARALLAY 
FIBER 

ORIENTATION 


GREEN 

IDENTIFICATION 

STRIPE 


The  Premium  Dacron  Climbing  Rope" Product  code:  17s 


Tree  Master  is  a premium  4-Stage  Climbing  Rope  made  of  DuPont 
Dacron.  Identified  by  an  internal  blue  strand  and  an  external  green  strand. 
It  is  the  finest  3-strand  climbing  rope  available.  It  remains  firm  under  load 
and  has  excellent  knot  holding  characteristics  when  used  with  the  Taut  Line 
Hitch,  Magus  Hitch,  Camel  Hitch  and  Steeplejacks  Safety7  Belt  Hitch. 

It  offers  outstanding  wear  life  and  is  produced  in  accordance  with  Samson’s 
highly  recognized  Quality  .Assurance  Program  and  will  meet  the  most 
demanding  requirements  of  the  Professional  Arborist. 

Elongation  of  Tree  Master  is  low  at  working  loads  offering  excellent 
control.  Tree  Master  has  greater  elongation  at  higher  load  levels  which 
illustrates  its  ability  to  absorb  shock  loads  as  in  an  accelerated  decent. 


CHARACTERISTICS/FEATURES 

Maximum  wear  life 
100%  Polyester 
Stays  firm  under  load 
Stays  flexible 

Mildew  resistant 

NEW  ROM  TENSILE  STRiNOTH 


TREE  MASTER 
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PACKAGING: 

• 120'  & 150'  pre-cut  lengths, 
shipped  in  polvbags 

• 600’  Reels 

• 1200’  Reels 
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3 STRAND  COMBO  BULL  ROPE 


"The  Bull  Rope"  Product  Code:  176 


CHARACTERISTICS/FEATURES 

Lightweight 
Easy  to  handle 
High  strength 
Excellent  knot  holding 
Can  be  stored  wet  or  dry. 
Excellent  chemical  resistance 
Low  stretch  offering  complete 
load  control 


Tough  Polyester  Jacket  fibers  cover  polyolefin  core  fibers  to  maximize 
abrasion  resistance  and  fiber  fusing  when  running  through  crotches,  over 
limbs  and  against  bark  while  under  load.  Low  elasticity  offers  unequaled 
load  control  and  special  Jacket  Fibers  give  you  excellent  grip  and  rendering 
capabilities  on  winches. 

Pro-master  is  identified  by  a green  I.D.  strand  and  is  a tighter  construction 
compared  to  other  polyester/polyolefin  ropes.  This  tighter  construction 
offers  maximum  resistance  to  wear  which  greatly  extends  its  service  life. 

Samsons  unique  pro-set  stabilization  process  assures  that  Pro-Master  has 
consistent  lay  tension  minimizing  rope  stiffness  after  use.  Each  strand  is 
firm,  smooth  and  round  offering  resistance  to  snag  and  wear  while 
allowing  excellent  load  control. 

For  price  and  performance,  there  isn’t  a better  bull  rope  available  in  the 
marketplace.  Pro-Master.  V, 

NEW  ROPE  TENSILE  STRENGTH 


PROMASTER 

BRAIOEO 
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PACKAGING: 

• 150’  pre-cut  lengths 

• 600'  Reels 

• 1200'  Reels 
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GENERAL  CORDAGE.  ROPES  & TWINES 


Starter  Cord 


NYLON  REFILL  SPOOLS 

• Built  to  Briggs  & Stratton  specifications 

• Variety  of  sizes  and  put-ups  for  rack  replacement  or  individual 
pre-packaged  sales 

• End  labels  dearly  show  strength,  size,  length 

• Available  in  longer  lengths 


PRODUCT  CODE 

SIZE 

PUT-UP 

255  040  84 

4 

250  SPOOL 

255  045  84 

4 1/2 

250  SPOOL 

255-050  83 

5 

200  SPOOL 

255-060  83 

6 

200  SPOOL 

255  004  AF 

4 1/2 

200  SPOOL 

NYLON  STARTER  CORD  VENDOR 

• Popular  sizes  for  all  types  of  2 and  4 - cycle  engines 

• Compact,  countertop  unit  for  point-of-sale  action 


Nylon  Solid  Braided  Rope 


The  finest  quality  and  best  performing  nylon  solid  braid  cord  and  rope  ...  for  1001  home,  utility,  marine, 


'Tie-lt'  Braid 


industrial  uses. 

PRODUCT  CODE  SIZE PUT-UP 

266  060  03  6 50  HANK 

266  060-05  6 100  HANK 

266-060  68 6 500’  SPOOL 

266-060-70  6 1000*  SPOOL 

266  080-03  8 50  HANK 

266-080-05  8 100'  HANK 

266-080-68  8 500*  SPOOL 

266-080-70  8 1000’  SPOOL 

266-1 00-05  10  100  HANK 

266-100-68  10  500  SPOOL 

266-100-70 10  1000’ SPOOL 

BREAKING  STRENGTH 

*6  #8  #10 
800LBS.  1250LBS.  1400LBS. 


Exclusive  Samson  12 -strand  interlocked 
construction 

Strongest  of  all  nylon  solid  braids 
Stays  firm  and  round 
Consistent,  reliable  strengths  and  sizes 
Resists  rot,  mildew,  mold  and  most  chemicals 
Stays  flexible 
Standard  Pack 
- 12  hanks  per  case 
- 1 spool  per  case 


Samson’s  most  economical  General  Purpose  rope.  Constructed  of  white 
braided  polypropylene  cover  w ith  a knot  holding  control  core. 

Tie-lt  Braid  ties  well  and  gives  excellent  knot  retention  unlike  standard 
hollow  braid  plvs.  Breaking  strength  13()0Ibs. 

Standard  Pack 

- 12  hanks  per  case 

- 1 spool  per  case 


PRODUCT  CODE 

SIZE 

PUT-UP* 

1 12  080  03 

8 

50’  HANK 

1 12  080  05 

8 

100’  HANK 

1 12-080-70 

8 

1000’  SPOOL 

1 12  080  92 

8 

1500* 

PULL  CARTON 

* AVAILABLE  IN  OTHER  SIZE5 


THE  STRONGEST  NAME 


Sam-Shot  Throwing  line  with  Pouch 

Adorable  18oz,  ‘Coroura1  canvas  pouch  with  100'  of  1/4" 
throwing  line-  Used  as  pilot  line  to  get  your  climbing  rojje 
over  tree  limbs.  A rime  saver  and  a must  for  all 
tree  care  and  climbing  specialists. 

PRODUCT  CODE  SIZE 

651-081-41  18QZ 


Hollow  Braid  Polypropylene 

Oar  premium  grade  polypropylene  single  braid.  This  line  is  an  8 carrier 
construction  of  100%  monofilament  polypropylene.  Though  not  as 
strong  as  the  polyester  single  braids,  it  is  lighter  and  lower  in  cost. 
Polypropylene  has  excellent  dielectric  properties  and  is  resistant  to  most 
chemicals.  Standard  Color:  Yellow.  Packaging:  500"  & 1000’  spools 

PRODUCT  CODE  SHE  DIA.  PUT-UP*  BREAKING 


STRENGTH 


DM  OH  48 

i/r 

500’  SPOOL 

BOOHS 

064  04170 

i/4 

1000  SPOOL 

sooies. 

06410160 

S/H" 

500  SPOOL 

1700LBS 

064-101- 70 

S/14" 

1 000 1 SPOOL 

1200LBS 

064  12160 

3/8 

S001  SPOOL 

1500L8S 

064-12!  70 

3/6" 

1000  SPOOL 

1SQOL05 

Tiger  Brand  Cotton  Cord 


Tiger  is  the  only  100%  cotton  sash  cord  that  also  provides  quality  and  durable  performance  in 
a variety  of  applications. 

f Smooth,  non-scoring  surface  for  use  as 
gaskets  and  packings. 

Solid  braided  cover,  100%  cotton. 

High  strength,  100%  cotton  core. 

Available  polished  or  unpolished. 

Excellent  performance  as  filter. 


SHE 


#4 


#41/2 


*5 


DIA. 


1/r  9/64"  S/32 


PRODUCT  CODE 

SIZE 

PUT-UP 

039-060-05 

6 

1 GO'  HARK 

039*060  71 

6 

1200  SPOOL 

029-080  05 

8 

100  HARK 

039-O00-71 

S 

1200’  SPOOL 

039  080-75 

3 

2400"  SPOOL 

039  100-05 

to 

100'  HARK 

039  100  71 

10 

1200’  SPOOL 

039  1 20-05 

12 

100’  HARK 

039  120-71 

12 

1200’  SPOOL 

n #7 

#8 

#10  #1 

3/14  7/32" 

1/4" 

5/1 V 

THE  STRONGEST  NAME  IN  ROPE 


Standards  for  Strength  and  Usage 


All  Samson  arborist 
ropes  are  produced 
in  accordance  with 
Samson’s  highly 
recognized  Quality 
Assurance  Program 
and  will  meet  die 
most  demanding 
mooring,  anchoring, 
and  towing 
requirements. 


SAMSON 

OCEAN 

SYSTEMS 

INC. 


2090  Thornton  Street 
Femdalc,  \VA  98248 
(800) 227-7673  or 
(206)  384-4669 
FAX  (206)  384-0572 

P.O.  Box  1 127 
Anniston.  AL  36202 
205)237-7521 
FAX  (205)  237-4007 


New  Rope  Tensile  Strengths  are 

based  on  tests  of  new  and  unused  rope 
of  standard  construction  in  accordance 
with  manufacturer’s  Standard  Test 
Methods.  It  can  be  expected  that 
strengths  will  decrease  as  soon  as  a 
rope  is  put  into  use.  Because  of  the 
wide  range  of  rope  use,  changes  in 
rope  condition,  exposure  to  the  many 
factors  affecting  rope  behavior,  and  the 
possibility  of  risk  to  life  and  property', 
it  is  impossible  to  cover  all  aspects  of 
rope  applications  or  to  make  blanket 
recommendations  as  to  working  loads. 
Working  loads  are  given  for  rope  in 
good  condition  with  appropriate 
splices,  in  non-critical  applications  and 
under  normal  service  conditions. 
Working  loads  are  based  on  a 
percentage  of  the  approximate  average 
breaking  strength  of  newf  and  unused 
rope  of  current  manufacture.  For 
Samson  Braided  Ropes  used  under 
normal  conditions,  the  working  load 
percentage  is  between  1 1%  and  20% 
of  published  strengths. 

Normal  w orking  Loads  do  not  cover 
dynamic  conditions  such  as  shock 
loads  or  sustained  loads,  nor  do  they 
cover  w here  life,  limb  or  valuable 
property  are  involved.  In  these  cases  a 
lower  working  load  must  be  used. 

A higher  working  load  may  be  selected 
only  with  expert  knowledge  of 
conditions  and  professional  estimate  of 
risk,  if  the  rope  has  been  inspected  and 
found  to  be  in  good  condition,  and  if 
the  rope  has  not  been  subject  to 
dynamic  loading  (such  as  sudden 
drops,  snubs  or  pick-ups),  excessive 
use,  elevated  temperatures,  or 
extended  periods  under  load. 

Working  loads,  whenever  given,  do 
not  apply  in  such  applications  as 
towing  lines,  rescue  ropes,  life  lines, 
safety  lines,  climbing  ropes,  or  the  like. 
Normal  working  loads  are  not 
applicable  w hen  rope  is  or  has  been 
subject  to  dynamic  loading. 
Whenever  a load  is  picked  up, 
stopped,  moved  or  sw-ung  there  is  an 
increase  force  due  to  dynamic  loading. 
The  more  rapidly  or  suddenly  such 
actions  occur,  the  greater  this  increase 
will  be.  In  extreme  cases,  the  force  put 
on  the  rope  may  be  two,  three,  or  even 
more  times  the  normal  load  involved. 
Examples  could  be  ropes  used  as  a tow- 
line,  picking  up  a load  on  a slack  line 
or  using  a rope  to  stop  a falling  object. 
Dynamic  effects  are  greater  on  a low- 
elongation  rope  such  as  polyester  than 
on  a high  elongation  rope  such  as 
nylon,  and  greater  on  a shorter  rope 


than  on  a lo  nger  one.  Therefore,  in  all 
such  applications  normal  working  loads 
as  given  do  not  apply. 

For  dynamic  loading  applications,  for 
applications  involving  severe  exposure 
conditions,  or  for  recommendations  on 
special  applications,  consult  the 
manufacturer. 

DANGER  TO  PERSONNEL 

Persons  should  be  warned  against  the 
serious  danger  of  standing  in  line  with 
a rope  under  tension.  Should  the  rope 
fail,  it  may  recoil  with  considerable 
force.  In  all  cases  where  any  such  risks 
are  present,  or  there  is  any  question 
about  the  loads  involved  or  the 
conditions  of  use,  the  working  load 
should  be  substantially  reduced  and  the 
rope  be  properly  inspected  before  every’ 
use. 

Avoid  using  rope  that  shows  signs  of 
aging  and  wear.  If  in  doubt  destroy 
the  used  ropes. 

No  type  of  visual  inspection  can  be 
guaranteed  to  accurately  and  precisely 
determine  actual  residual  strength. 
When  the  fibers  show  wear  in  any 
given  area,  die  rope  should  be  re- 
spliced,  dov.-ngraded,  or  replaced. 

Check  the  line  regularly  for  frayed 
strands  and  broken  yams.  Pulled 
strands  should  be  rethreaded  into  the 
rope  if  possible.  A pulled  strand  can 
snag  on  a foreign  object  during  a rope 
operation. 

Both  outer  and  inner  rope  fibers 
contribute  to  the  strength  of  a rope. 
When  either  is  worn,  the  rope  is 
naturally  w eakened.  Open  the  strands 
of  rope  slightly  and  look  for  pow  dered 
fiber,  w hich  is  one  sign  of  internal  wear. 
A heavily  u>ed  rope  will  often  become 
compacted  or  hard  which  indicates 
reduced  strength.  The  rope  should  be 
discarded  if  this  condition  exists. 

Avoid  all  abrasive  conditions.  .All 
rope  will  be  severely  damaged  if 
subjected  to  rough  surfaces  or  sharp 
edges.  Chocks,  bitts,  winches,  drums 
and  other  surfaces  must  be  kept  in 


good  condition  and  free  of  burrs  and 
rust.  Pulleys  must  be  free  to  rotate  and 
should  be  of  proper  size  to  avoid 
excessive  wear. 

Avoid  chemical  exposure.  Rope  is 
subject  to  damage  by  chemicals. 

Consult  the  manufacturer  for  specific 
chemical  exposure,  such  as  solvents, 
acids  and  alkalies.  Consult  the 
manufacturer  for  recommendations 
when  a rope  will  be  used  where 
chemical  exposure  (either  fumes  or 
actual  contact)  can  occur. 

Avoid  overheating.  Heat  can  seriously 
affect  the  strength  of  synthetic  ropes. 
The  temperature  at  which  50% 
strength  loss  can  occur  arc: 
Polypropylene  150°F,  Nylon  350°F, 
Polyester  390°.  When  using  rope 
where  temperatures  exceed  these  levels 
(or  if  it  is  too  hot  to  hold),  consult  the 
manufacturer  for  recommendations  as 
to  the  size  and  type  of  rope  for  the 
proposed  continuous  heat  exposure 
conditions. 

When  using  ropes  on  a capstan  or 
winch,  care  should  be  exercised  to 
avoid  surging  while  the  capstan  or 
winch  head  is  rotating.  The  friction 
from  this  slippage  causes  localized 
overheating  which  can  melt  or  fuse 
synthetic  fibers,  resulting  in  sever  loss 
of  tensile  strength. 

All  rope  should  be  stored  clean,  dry-, 
out  of  direct  sunlight,  and  away 
from  extreme  heat.  It  should  be  kept 
off  the  floor,  on  racks  to  provide 
ventilation  underneath.  Never  store  on 
a concrete  or  dirt  floor,  and  under  no 
circumstances  should  cordage  and  acid 
or  alkalies  be  kept  in  the  same  building. 
Some  synthetic  rope  (particularly 
polypropylene  or  polyethylene)  may  be 
severely  weakened  by  prolonged 
exposure  to  ultraviolet  (UV)  rays  unless 
specifically  stabilized  and/or  pigmented 
to  increase  its  UV  resistance.  UV 
degradation  is  indicated  by 
discoloration  and  the  presence  of 
splinters  and  slivers  on  the  surface  of 
the  rope. 


For  free  inspection  guidelines,  additional  information  and/or  assistance, 
contact  one  of  the  Samson  locations. 
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Chrome  plated  ey/irder/ot 
longer  life  at  high  RPM. 


Our  new  high  torque 
Shindaiwa  3 17  pumps  out 
2,5  horsepower  from  an 
8,8  pound  package,  f 


Eti*)1  smgie  f/uonfc-screu'  access 
to  plug  filter ; ami  carburetor. 

Five-point  anti-t^be  system 
mk  ft w less  fat  igi  te  i < nder  s i is  - 

Iir  rained  pro/es>7.  uu  d use. 

K ^ B < m r- mo\ im  ed 

carburetor  to  dim- 
U mate  vapor  (ode 


High  aJtay  aluminum  piston 
with  two  flexible  cast  iron 
rings  for  longer  li/e, 
improved  sealing  and  J 
superior  piston  supfxm,  / 

Bali  Fearing  supported 
cranJcs/ia/t  with  caged  JP 
needle  bearing  on  9 
both  ends  of 
the  conroA 


Ai uoroadc,  fully  adjusumie  oil  pump 
lubricates  only  itinen  dutch  is  engaged. 


At  Shindaiwa,  we  have  a way  of  making  other 
saws  look  wimpy  With  a family  of  small  vertical 
cylinder  saws  that  boast  better  power- to- weight, 
superior  anti-vibe  design,  longer  life,  more  profes- 
sional features,  and  greater  cutting  torque  than  any 
other  saws  in  their  class.  All  hacked  by  a 7-day 
unconditional  money-back  guarantee,  and  one  of 
the  strongest  dealer  networks  in  the  country 
For  a tree  demonstration  of  these,  or  our  other 


saws,  trimmers  and  brusheutters,  see  your  Shindaiwa 
dealer  today 

You  won’t  find  another  small  saw  with  the  guts  to 
stand  up  to  a Shindaiwa.  Not  one. 


WE  SIMPLY  MAKE  THEM  BETTER. 

11975  S.W.  Herman  RJ.,  Tualatin,  Oregon  97062 
For  the  Shindaiwa  dealer  nearest  you, 

call  1-800-521-7733.  . 


SHINDAIWA  300  SHINDAI 

8.8  lbs.,  35.2  cc,  8.8  lbs., 

2.5  HP  Highlorq 

Please  circle  25  on  the  Reader  Service  Card 
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Proper  transplanting  techniques 
are  critical  to  the  success  of 
AmeriFlora  '92.  Page  1 5. 


Compacted  soil  kills  hundreds 
of  trees  every  year,  but  it 
doesn't  have  to  be  that  way. 
Page  22. 


COVER  PHOTO: 

A stately  Royal  Palm 
is  being  moved  to  a new 
home  in  southern  Florida. 
Photo  courtesy  of 
Zimmerman  Tree 
Service,  Luke  Worth, 
Florida. 
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OUTLOOK 


1992  continues  to 
look  brighter  every 
day . Let's  make 
it  pay! 


1 speak  with  arborists  around  the  country,  I continue  to  hear 
good  reports  about  the  business  of  tree  care.  Contract  renewals  in 
many  areas  are  up.  The  phones  are  ringing  and  consumers  are  buy- 
ing* There  are  still  pockets  where  the  economy  is  slow,  but  even 
arborists  in  those  areas  are  optimistic.  This  is  a good  time  to  buy 
trucks  and  equipment*  Suppliers  have  had  a slow  period,  and  they 
are  anxious  to  get  some  sales  on  the  books.  I hear  that  there  are 
some  pretty  good  deals  out  there. 

Meanw  hile*  the  America  the  Beautiful  program  is  moving  for- 
ward. The  Secretary  of  Agriculture  has  appointed  a National  Urban 
and  Community  Forestry  Council*  Only  one  seat  on  the  council 
was  designated  for  the  commercial  sector.  Although  the  National 
Arborist  Association  lobbied  very  hard  for  it.  it  was  given  to  the 
American  Association  of  Nursery  men. 

Even  though  commercial  arborists  do  not  have  direct  represen- 
tation, fortunately  Bill  Kruidenier  of  the  International  Society  of 
Arboriculture  has  been  appointed  council  chairman.  There  are  oth- 
ers on  the  council  w ho  are  equally  sympathetic  to  the  need  to  focus 
on  the  care  of  existing  trees  in  the  urban  environment.  I'm  confi- 
dent that  we  will  be  well  served.. 

The  bad  news,  as  most  of  us  have  heard  recently,  is  that  members 
of  Congress  have  been  able  to  bounce  checks  without  penalty.  This 
is  just  another  example  of  how  Congress  often  holds  itself  above 
the  law*  For  example.  Congress  is  a major  employer  but  its  em- 
ployees are  not  subject  to  many  regulations,  including  those  put 
forth  by  the  Occupational  Safety  and  Health  Administration* 

A number  of  congressmen  just  might  have  bought  the  farm  with 
this  latest  fiasco.  We  would  have  to  tell  it  to  the  judge,  but  they  are 
going  to  have  to  tell  it  to  the  voters.  The  bright  side  is  that  we  have 
an  opportunity  to  clean  house.  Let's  do  it!  Vote  for  those  candidates 
who  are  known  for  their  honesty  and  integrity*  Then  maybe  this 
government  can  accomplish  something. 

In  summary,  the  actions  of  the  guilty  politicians  notwithstanding, 
1992  continues  to  look  brighter  every  day.  Let's  make  it  pay! 
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The  New  Model  250  Brush  Bandit 


The  Ultimate  Hand-Fed 
TREE  & BRUSH  CHIPPER 


The  Chipper  with  the  Big  Appetite 


A Bigger  Bite 

The  chipper  opening  of  the  250  is  40%  bigger 
than  our  popular  Model  200+  and  greater  than 
ail  other  12”  capacity  hand-fed  chippers  now  on 
the  market.  The  chipper  opening  at  the  disc  is 
12”  x 19V2”.  The  infeed  chute  has  been  widened 
to  65”  compared  to  35”  on  our  200+ . 


No  Indigestion 

The  feed  wheels  are  mounted  within  inches  of 
the  chipper  disc.  There  is  NO  DEAD  SPOT, 
allowing  virtually  no  hangups  between  the  feed 
wheels  and  chipper  disc. 

Take  the  250  out  to  dine  with  your  tree  crew.  The 
250  will  get  you  home  earlier  for  dinner. 


More  Chewing  Power 

Longer  19”  feed  wheels  provide  more  surface 
area  and  more  pulling  power. 

New  chipper  design  provides  more  aggressive 
chipping  action  - lifts  and  pulls  • 
reducing  drag  and  provides  a 
smoother  feed. 


Yes,  the  250  ate  the  tree  shown 
in  the  picture  without  hang-up. 


For  a demonstration  or  a video  of  this  amazing  new  chipper, 
call  or  write  Bandit  Industries  or  contact  your  local  Bandit  dealer.  MEM8ER  NATIONAl 

BANDIT  INDUSTRIES,  INC. 

6750  MILLBROOK  ROAD  • REMUS.  Ml  49340  • PHONE:  (517)  561-2270  • FAX:  (517)  561-2273 
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Trees  On  The  Move 

South  Florida  Ordinances  Spawn  A Major  Industry 


By  Peter  Gerstenberger 

In  southern  Florida,  lush,  tropical  land- 
scapes contrast  with  some  of  the  worst  ex- 
amples of  urban  sprawl.  To  counteract 
some  of  the  undesirable  results  of  un- 
checked development,  many  communities 
have  enacted  ordinances  encouraging  de- 
velopers to  preserve  existing  vegetation. 
Consequently,  tree  moving  has  become  a 
major  industry. 

For  Arbor  Tree  and  Landscape,  of 
Boynton  Beach,  and  Zimmerman  Tree 
Sen  ice  of  Lake  Worth,  transplanting  has 
been  an  important  source  of  revenue. 

Bill  Hodges,  president  of  Arbor  Tree, 
transplants  trees  five  days  a week  using 
two  90-inch  and  one  60-inch  tree  spade,  a 
four-wheel -drive  backhoe,  a front-end 
loader,  heavy  trailers,  a 30- foot  tree 
hauling  truck  and  a lot  of  manual  labor. 


Work  involving  heavier  equipment  is  sub- 
contracted. 

Most  of  Hodges'  work  comes  from 
large  commercial  accounts  or  established 
residential  customers.  One  of  the  compa- 
ny's largest  jobs  was  at  Polo  Trace  Coun- 
try Club  where  the  company  was  called 
upon  three  years  ago  to  move  cypress 
trees  with  helicopters.  The  bald  and  pond 
cypress  weighed  25.(XK)  pounds  each  and 
were  originally  located  five  miles  away. 
Even  though  Polo  Trace  later  declared 
bankruptcy  and  tree  maintenance  fell  off, 
70%  of  the  trees  survived. 

Michael  Zimmerman,  president  of  Zim- 
merman Tree  Service,  operates  a full-ser- 
vice tree  care  firm  that  includes  a tree 
nursery  and  tree  spade  operation.  The  firm 
became  involved  in  tree  moving  because 
of  Zimmerman's  interest  in  preserving  na- 
tive plant  material  and  specimen  trees. 


“You  can  make  a big  impression  by 
moving  a few  large  trees."  says  Zimmer- 
man. “You  can  make  a bigger  impression 
preserving  trees." 

Value  is  key 

Key  to  the  success  of  tree  moving  is  the 
value  put  on  trees.  But  as  Zimmerman 
points  out.  that  perception  of  value  can  be 
a double-edged  sword  if  clients  feel  that 
trees  can  be  easily  replaced. 

Another  problem  is  that  prospective 
clients  look  for  the  lowest  price  rather  than 
experience  or  tree  surv  ival  rale. 

“I've  seen  numerous  occasions  where 
trees,  especially  dicots,  should  never  have 
been  moved."  notes  Zimmerman. 

The  cost  for  moving  trees  can  be  exor- 
bitant. sometimes  the  result  of  location 
and  soil  conditions.  In  the  southern  part  of 
the  state,  for  instance,  coral  presents  a spe- 
cial problem. 

“South  Florida  is  all  coral;  you  can't  use 
a tree  spade  in  Miami."  says  Hodges.  “Our 
crews  use  a jackhammer  to  remove  the 
rock  and  build  a mound  of  topsoil  to 
create  a planting  area.  Often  the  cost  of 
doing  this  is  more  than  the  customer  is 
willing  to  bear." 

In  other  situations,  special  equipment  is 
needed.  For  example,  setup  costs  for  a 
100-ton  crane,  which  is  used  to  move 
banyans  and  oaks,  run  about  $5000. 

According  to  Hodges,  the  tree  moving 
business  is  just  as  competitive  as  the  tree 
service  industry,  and  fraught  with  the 
same  problems.  It's  important  for  him  to 
be  able  to  reasonably  assure  the  tree's  sur- 
vival. and  for  this  reason  he  says  some 
trees  simply  cannot  be  moved. 

“When  someone  spends  $20,000  to 
$30,000  to  move  a tree,  the  last  thing  they 
want  is  a high  mortality  rate.  The  game 
plan  is  survival,”  he  says. 

To  ensure  that  trees  survive  a move, 
Hodges  sells  aftercare.  Since  water  and 
proper  drainage  are  crucial.  Hodges  is 
careful  not  to  use  city  water  that  might 
contain  contaminants  such  as  ammonia. 
Watering  can  be  rather  expensive;  Hodges 
cited  one  job  where  the  bill  for  w atering  a 
single  transplanted  tree  came  to  $600. 


Zimmerman  has  two 
90-inch  tree  spades. 
Here  one  cradles  a 
freshly  dug  Royal 
Palm. 
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Hodges'  aftercare  program  also  in- 
cludes fertilization,  hut  requirements  vary. 
When  a tree  is  improperly  planted,  warns 
Hodges,  fertilization  may  hurt  the  tree  as 
nitrogen  can  accelerate  the  development 
of  root  rot  because  it  feeds  the  pathogens. 
Despite  the  money,  time  and  effort  in- 
volved in  the  aftercare,  Hodges  says:  “It's 
better  to  turn  a job  down  than  to  build  a 
bad  name  for  yourself," 

Both  Arbor  Tree  and  Zimmerman  were 
involved  in  a mammoth  transplanting  ef- 
fort that  saw  more  than  20,000  trees 
moved  over  a 4-year  period.  The  tree 
moving  project  was  launched  when  the 
Palm  Beach  County  Solid  Waste  Author- 
ity began  to  develop  an  incinerator  site 
across  the  highway  from  a landfill  that 
was  scheduled  to  close. 

To  quell  some  of  the  controversy  sur- 
rounding the  incinerator's  development, 
the  SWA  took  as  many  plants  as  possible 
to  create  buffer  zones  around  the  landfill 
as  well  as  the  incinerator  site.  The  project 
was  expensive,  but  landscape  plants 


would  have  been  even  more  costly  and 
would  not  have  produced  the  same  posi- 
tive ecological  effect. 

Besides  Arbor  Tree  and  Zimmerman, 
four  other  tree  moving  companies  were  in- 
volved in  the  project.  Numerous  other 
companies  hand  dug  grasses,  wild  flowers 
and  plants  of  different  types  and  applied 
mulch.  The  companies  also  recreated  var- 
ious ecosystems  such  as  ponds,  upland 
forests  and  wetlands.  A full-time  coordi- 
nator directed  the  work  and  now  manages 
the  system.  The  landfill  will  eventually 
become  a park. 

Other  business 

Large  jobs  such  as  the  SWA  project  and 
a similar  one  at  a Fort  Myers  landfill  make 
tree  moving  profitable.  Zimmerman 
points  out  that  the  SWA  project  proved 
that  tree  spading  can  be  cost-effective. 

Despite  his  success  with  large  tree  mov- 
ing, Zimmerman  admits  that  one  of  his 
major  frustrations  is  the  shortage  of  in- 
formation on  fertilization,  how  to  water. 


whether  to  use  soil  amendments  or  water 
absorbent  materials,  w hen  to  root  prune* 
whether  pruning  (thinning)  is  needed 
beforehand,  and  what  time  of  year  is  best 
for  transplanting  specific  trees.  As  a re- 
sult, Zimmerman  says,  transplanters  must 
rely  on  common  sense  and  previous  ex- 
perience. 

In  addition  to  their  tree  moving  work. 
Arbor  Tree  and  Zimmerman  maintain 
nurseries  and  buy  or  sell  specimen  trees  of 
all  sizes. 

Most  of  their  business  is  in  palms, 
which  are  good  candidates  for  tree  spade 
transplanting.  With  most  palms,  roots  do 
not  regenerate  from  the  cut  root  tip. 
Rather,  new  roots  grow  from  the  trunk. 
Large  palms  can  be  moved  because  the 
size  of  the  root  ball  in  relation  to  the  size 
of  the  plant  is  less  critical.  Most  trees  have 
to  be  pulled  in  and  bound  if  they  are  to  be 
transported  over  the  road.  Moving  palms 
is  less  restricting. 

The  newest  recommended  technique  for 
palm  transplanting  is  to  cut  off  every  thing 
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Proper  "mudding  irT  is  essential  to  transplant  survival.  An 
Arbor  Tree  employee  uses  a length  of  PVC  pipe  on  the  end  of 
a water  hose  to  eliminate  air  pockets  around  the  root  ball. 


An  Arbor  Tree  & Landscape  crew  plants  a Cabbage  Palm,  the 
state  tree  of  Florida.  Workers  have  removed  some  of  the 
fronds  and  tied  up  the  heads  with  untreated  twine  that  will  dis- 
integrate. 


Before,  left,  and  after  views  of  an  Arbor  Tree  project  at  Aberdeen  Country  Club  in  Boynton  Beach. 


but  the  meristem  prior  to  transplanting. 
That  is  aesthetically  displeasing  and  often 
unnecessary,  according  to  Hodges.  Palms 
grown  in  shade  have  long  slender  fronds 
that  may  exert  pressure  on  the  growing 
meristem,  or  bud.  during  transport.  If  the 
bud  is  severed,  the  palm  eventually  dies. 
He  therefore  advises  greater  caution  with 
shade-grown  palms. 


Conclusion 

If  Zimmerman  does  not  land  another 
large  contract  for  on-site  tree  moving,  he 
will  likely  sell  at  least  one  of  his  spades. 

“My  interests  lie  in  the  collection  and 
reselling  of  specimen  material.  That  just 
doesn't  happen  every  day."  he  says. 

He  feels  his  tree  spades  are  best  suited 
to  on-site  tree  moving,  such  as  the  SWA 


project.  The  competition  from  other  firms, 
the  availability  of  sizeable,  inexpensive 
trees  from  nurseries  and  the  logistical 
problems  of  single  tree  moving  restrict  the 
profitability  of  using  tree  spades. 

Hodges,  on  the  other  hand,  is  content  to 
move  trees  five  days  a week.  He  is 
equipped  for  it.  he  sells  it  aggressively  and 
it  is  what  he  likes  and  does  best.  £3 
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(160) 

n>  .1  . - r Hfln 

Specialized 

Trucks  In 

Stock 

1»M  F«d  Mml;  5x2  wflMfafld  5M*; 

7 T*  4?  Jib;  US'  Total  Hook  S-W.OW 

(5)  1987  Ford  F6Q0;  6.6  Diesel;  5x2;  16*  Wood  Bed; 
20,000#  GVW;  , . . , , $9,000  To  $11,500 


1 »7B  n^oo  J DJml:  6 wHUI end 

B-Ts-n  Capacity  XftuokJ*bGam  Cfkn* 
*22,600 


1979  OMC;  3206  CAT;  5 Spd  ; Aj  Gmti- 
pwioc  W#War;  wdMT  S't«nXnueM*b(Hwn 

(Nto*)  £14600 


IftSe  Ford  F7W  Sx2;  Air  &•***. 

Flitbad  nOunbar  Tkc  Knu*tabMffi  Gran* 

tsa.soo 


m 1®*i  auc  CM***!.  S Spi  nr  A*  , 
A*p1uftdh  L&*  2.  45,  50  wWlnrfi  A JKn; 
par  Own £24,000  534,000 


IflM  CKavy;  VB,  5*2  With  Uftll  W DflObl* 
Bwkat:  9,400  Mil**  I£*,Q00 


(3)  187*  Fflrd  V-6l  6*2  WT*  T*»  56'  &**■ 
at;  SO-  WrK  H*^t  S24.OO0  El 


1 *?«  Chayy:  v*  Eftg. ; 5*2  T mm.  Wfch  O.S. 
Knucfctobwm  And  AJr  Compraaa&r  . 59,607 


IB 75  QMC  V-S;  5 Sjwf  With  LFL50  Aipbndh 
AarlM  Lift  4 Chip  Body;  5 CVw  in  Stock 
■ - ■ S3*£*0 


£14600 


40‘  Talaaoopki  &uc*al» 
£14500  Ca 


1 Wf3  nn  Tmdam  VB;  1 3 &p«l  wH«*oh-A| 
12CT  0w#‘.  Oood  Condtton  1GI,$0C 


{6)  1978  to  11S1  T Taft  UtSltl**  wVkOlHI 
Of  Sty  Van  BrJokali  £6,500  to  PJ,tOO 


IIS}  1977  le  IBS  Ford  5 Cftavy  Van* 

wAiWttfl,  Ourim  or  Sky  Van  Bv<**t* 
H.J00  to  £15.000 


BIG  Price  Increase  Coming! 

Only  10  units  in  stock  at  these  prices 


Lease* 

Morbark  Disc  Chippers  48  Months 

4 cyl.  Ford  gas  $1 1 1 500  $338 

4 cyl.  White  gas  $1 1 ,500  $338 

4 cyl.  Cummins  $1 4;995  $440 

4-Knife  Option  add  $500 

Lease* 

Morbark  Drum  Chippers  48  Months 

20/1 0 $7500  $235 


Lease* 


Rayco  Slump  Grinders 

48  Months 

Model  1620  Super  Jr. 

$6995 

$215 

Model  1635  ASA  Diesel 

$12,995 

$369 

Model  RG1635'A^$P:  35  H.P. 

$11,750 

$345 

Model  RG  1665- AC:  65  H.P. 

$14,995 

$440 

Model  1670DC:  80  H.P. 

$21,500 

$625 

Hydra  Stumper;  240  H P 

$85,000 

$2,344 

Lease* 

Asplundh  Whispers 

48  Months 

4 cyl.  Ford  or  Hercules 

gas  w/  12"cutter  head 

$10,900 

$335 

Asplundh  Chipmunk 

$9,500 

$303 

* All  lease  purchases  require  2 payments  down.  $1.00  buy-out  with  approved  credit.  Other  lease  plans 
available.  Used  Asplundh  & Morbark  chippers  and  Rayco  stump  grinders  available. 


Rayco 

Mini  Work  Force  RG20  stump  cutter 

20  H.P.  SELF  PROPELLED 
$4995  - LEASE  36  M0.  $205  PER  MONTH 


OPdYKE  inc. 

<2*5>  721-4444 

Truck  & Equipment  sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19440  (Phils.  Area) 
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What  about  insurance? 

I read  with  interest  the  article  entitled 
“Learning  to  Climb,”  (January)  until  1 
reached  the  final  two  paragraphs. 

While  I fully  endorse  any  university- 
level  training  in  arboriculture.  I also  feel 
that  the  instructors  should  not  refer  calls 
for  residential  tree  work  to  their  students. 
Several  questions  arise  of  this  practice,  the 
most  important  being  liability  insurance. 

Certainly  there  are  qualified  tree  ser- 
vices in  the  area  to  whom  these  requests 
could  be  referred.  Perhaps  these  students 
could  work  for  these  businesses  on  a part- 
time  basis  and  still  gain  experience.  As  it 
is.  according  to  the  article,  the  students 
aren't  much  better  than  the  “have  chain 
saw,  will  travel”  guys  in  a business  sense. 

Eric  Gansauer 
PlanT-Life 

Landscape  and  Landscape  Maintenance 
Centre  Hall.  Pa. 


Withhold  approval 

Upon  reading  “My  First  Take  Down” 
(January),  I was  amused  by  young  Mr. 
Chenaifs  experience,  as  anyone  who  can 
remember  their  beginnings  in  arboricul- 
ture would  be.  However,  my  amusement 
was  short-lived. 


In  New  Jersey  we  average  two  deaths  a 
year  due  to  inexperienced  people  trying  to 
do  tree  work.  Did  Mr.  Chenail  have  insur- 
ance? Did  he  have  ground  help?  Were 
they  trained  in  aerial  rescue?  I doubt  it. 
Did  his  friend  who  chipped  the  brush  ow  n 
the  equipment,  or  was  this  done  when  the 
boss  wasn't  looking? 

I think  that  as  a professional  magazine 
you  have  shown  poor  judgment  in  pub- 
lishing and  paying  Mr.  Chenail.  His  ac- 
tions go  against  the  basic  policies  of  every 
professional  tree  care  organization  I know 
of,  including  the  National  Arborist  Asso- 
ciation. (Read  Outlook  in  the  same  issue.) 

I'm  sure  Mr.  Chenail  will  become  an 
excellent  arborist  in  time,  but  please  do 
not  show  tacit  approval  of  inexperienced, 
uninsured,  underequipped  people  trying  to 
do  the  work  of  professionals. 

Bruce  W.  Porter 
Porter's  Tree  Service 
Rumson,  N.J. 


Letters  should  he  addressed  to: 
Tree  Care  Industry ; Editor 
P.O.  Box  1094 
Amherst , NH  0303 1 


Hanson  Tree 
Injection  Equipment 

Hanson  & Associates  offers  a full  line  of 
equipment  to  meet  all  of  your  tree  injection 
needs.  Low  pressure  closed  injection  systems 
improve  chemical  distribution  and  7/32"  injection 
heads  reduce  tree  injury. 

Call,  write,  or  FAX  us  a message  today  to  receive  our  catalog  and, 
for  a limited  time,  a free  VHS  format  videotape  demonstrating  tree 
injection  of  Arbotect®using  Hanson  Injection  Equipment. 

Arbotect  is  a registered  trademark  ot  Merck  & Co..  Inc. 


Hanson  V£ 


Hanson  X&  t\ssocia!es 
P.O.  Box  7604 
Madison,  Wl  53707 


Phone  608-222-2330 
or  1-800-343-2330 
FAX  608-222-1097 


The  standard  of  the  industry  for  10  years 
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Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO-50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It's  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO-5Q  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO-50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It's  TIME  to 
check  out  VERSALIFT! 


MANUFACTURING  COMPANY 

P.0.  Box  20368  Waco.  Texas  76702*0368 
(817)  776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 


VERSALIFT 
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Why  do  some  companies  do  the  things  they  do? 


We’re  the  little  guy  on  the  block. 

But  we’ve  been  on  the  block  since 
1952.  Here  at  J.P.  Carlton  Company 
we  listen  and  learn  from  our 
teachers;  our  customers. 

Whether  you  are  a landscaper, 
tree  company,  or  a municipality,  your 
needs  in  a machine  are  different.  We 
build  a wide  variety  of  machines  to 
choose  from.  J.P.  Carlton  company 
builds  QUALITY  (a  forgotten  word) 
into  every  stump  grinder  we  make. 


With  a Carlton  stump  grinder,  you 
are  assured  of  purchasing  the  most 
modern  and  ruggedly  built  machine 
available  today.  That’s  why  this 
company  does  the  things  that  it 
does.  We  believe  in  QUALITY! 


We  want  to  thank  all  our  customers 
who  have  taught  us  what  it  takes  to 
build  the  highest  quality  stump 
grinders  market  today.  We  couldn’t 
have  done  it  without  your  help. 

Thank  you.  Daniel  R.  Falatok,  Pres. 

All  models  feature  direct  hydraulic 
pump  drive,  hardened  bushings, 
replaceable  rod  ends,  roller  bearings 
in  the  pivot  head  that  can  be 
tightened  to  remove  play  and  a valve 
to  ensure  the  same  swing  speed 
even  on  the  side  of  hills.  All 
machines  feature  a Gates  poly-chain 
instead  of  the  standard  roller-chain. 

This  means  no  oiling  and  very  little 
maintenance. 


Machining  all  parts  to  be  true  and 
balanced  means  the  pockets  are 
milled  on  two  sides  to  ensure  no 
vibration  in  the  cutterhead.  Even  our 
large  cutter  wheels  are  painstakingly 
ground  to  be  perfectly  flat  to  reduce 
vibration  during  operation.  We  use 
flux-core  weldments  on  the  stress 
points  for  extra  strength. 


J.P.  CARLTON  COMPANY 

121  JOHN  DODD  ROAD 
SPARTANBURG,  SOUTH  CAROLINA  29303 
800-243-9335  * 803-578-9335 
FAX:  803-578-0210 


CARLTON  STUMP  GRINDERS 


MODEL  2000 


The  durable  2000  self-propelled  stump 
grinder  available  with  a gas  or  diesel  20  HP 
engine.  This  tough,  compact  machine  allows 
you  access  those  hard-to-get-to  places  and 
yet  has  the  ability  to  cut  1 2 inches  below  the 
ground,  34  inches  above  the  ground,  and 
swings  an  arc  of  39  inches.  The  total  weight 
of  this  compact  machine  is  1 200  and  has  a 
width  of  35  inches. 


The  model  3500  features  a 35  HP,  four- 
cylinder  Wisconsin  engine.  It  cuts  at  a depth  of 
15  inches  below  the  ground  and  40  inches 
above  the  ground,  thus  allowing  you  to  cut  any 
stump  with  ease.  With  a selling  price  of 
$9,999.99,  owning  the  model  3500  is  easy  as 
well. 


MODEL  6800 


The  model  6800  features  a turbo-charged, 
four  cylinder  Deutz  diesel  engine.  The  turbo- 
charged engine  improves  performance.  This 
unit  combines  high  horsepower  with  diesel 
durability  yet,  can  be  pulled  with  an  average 
pickup  truck.  This  model  is  mounted  on 
1100-15  inch  tires. 


J.P.  Carlton  also  manufactures  a full  line  of 
quality  stump  grinders  including  a 37  HP  gas 
engine,  41  HP  diesel,  54  HP  diesel  and  65  HP 
gas  engine  unit.  For  more  information  on  all  our 
products,  give  us  a call  and  well  send  you  a free 
copy  of  our  product  brochure. 


Carlton 

PROFESSIONAL 
STUMP  GRINDERS 
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WASHINGTON  IN  REVIEW 


Do  You  Need  A CDL? 


By  Brian  Barnard 
TCI  Staff 

If  you  are  operating  certain  commer- 
cial motor  vehicles  and  do  not  have  a 
commercial  driver’s  license  (CDL).  you 
could  receive  penalties  of  up  to  $5(XX)  or  a 
jail  term. 

In  order  to  get  a CDL.  you'll  have  to  be 
2 1 years  old  and  be  able  to  read  and  speak 
English.  You*  11  also  have  to  take  written 
and  road  skills  tests. 

A CDL  is  issued  by  each  state  in  accor- 
dance with  federal  guidelines.  The  dead- 
line for  compliance  was  April  1 . 


Contact  your  state  Department  of  Motor 
Vehicles  for  further  information. 

A CDL  for  operators  of  certain  com- 
mercial vehicles  has  been  required  since 
1986,  when  Congress  passed  the  Com- 
mercial Motor  Vehicle  Safety  Act.  The 
legislation  w as  aimed  at  improving  driver 
quality,  increasing  highway  safety  and 
preventing  drivers  from  having  more  than 
one  license. 

Under  the  law.  a driver  must  have  a 
CDL  to  operate  a vehicle  w ith  a manufac- 
turer's gross  vehicle  weight  rating 
(GVWR)of  26,001  or  more  pounds,  a ve- 
hicle tow  ing  a unit  w ith  a manufacturer's 


GVWR  of  more  than  10.000  pounds,  or  a 
vehicle  of  any  size  that  requires  hazardous 
materials  placards.  Driving  a vehicle  de- 
signed to  carry  1 6 or  more  passengers  also 
requires  a CDL. 

The  written  exam  for  a CDL  consists  of 
a standardized  multiple-choice  test.  There 
also  are  tests  for  driving  vehicles  with  air 
brakes,  combination  vehicles,  or  driving 
vehicles  carry  ing  hazardous  materials  re- 
quiring placarding.  The  applicant  must 
correctly  answer  at  least  80  percent  of  the 
questions  on  each  test  to  pass. 

After  passing  the  written  tests,  CDL  ap- 
plicants must  take  a driving  test  to  demon- 
strate that  they  can  operate  a commercial 
motor  vehicle  safely.  This  includes  a pre- 
trip inspection  of  the  vehicle,  control  skills 
such  as  backing  up.  and  a road  test. 

Some  drivers  may  have  been  exempt 
from  taking  the  road  test  in  previous  years, 
but  all  applicants  are  now  required  to  take 
the  skills  test. 

Individuals  with  a CDL  have  added  re- 
porting requirements.  Any  traffic  violation 
must  be  reported  to  the  employer  within 
30  days,  and  suspension  or  cancellation  of 
driving  privileges  w ithin  one  day. 

Drivers  w ill  be  disqualified  for  various 
reasons,  including  leaving  the  scene  of  an 
accident  or  committing  a felony  while  op- 
erating a commercial  vehicle,  or  driving 
under  the  influence  of  alcohol.  The  legal 
blood  alcohol  concentration  for  commer- 
cial vehicle  operators  is  .04%,  well  below 
the  common  legal  limit  of  .08  to  .10  in 
many  states.  Commercial  drivers  found  to 
have  any  alcohol  in  their  systems  w ill  not 
be  allowed  to  operate  a vehicle  for  at  least 
24  hours. 

Although  the  procedure  is  similar  in 
each  state,  fees  and  classification  titles 
may  differ.  For  example,  maximum  CDL 
fees  in  Illinois  are  $40,  and  in  New  York 
fees  can  be  as  high  as  $67.  [jQ 


MODEL  HD47 

STUMP 

GRINDER 


Levco’s  Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


- 

'#> 


v''' 


THE  HD47  MOVES  IT- 
SELF OVER  AN  AREA 
OF  6'  X 31‘  WITHOUT 
MOVING  THE  TOW 
VEHICLE' 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 

POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE.  ARKANSAS  72396 


501-238-8126 


FAX  501-238-8124 
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The  National  Arborist  Association 
Helps  You  Get  The  Most 
Out  Of 
Tree  Care 


You  Belong  In  The  N.A.A. 

Mail  in  the  application  form  below  along  with 
your  payment  right  away!  Start  profiling  from 
the  benefits  of  N.A.A.  membership.  For  more 
information,  call  i -800-733-2622. 

Special  Offer 

Join  now  for  $175  for  all  of  1992  and 
receive  a complimentary  copy  of 
NAA's  Chain  Saw  Use  and  Safety' 
Video.  Your  annual  dues  in  1993  will  be 
based  on  your  firm’s  gross  sales  for  1992. 
i 1 

□ YES,  I want  to  belong  and  take  advantage  of  this  "SPECIAL  OFFER"! 

Enclosed  is  my  payment  of  $175  for  dues  through  1992. 

Name Company  

Street 

Cily Slate Zip | 

Phone  

Check  enclosed  payable  to  NA A VISA  MasterCard 

Account# Expiration  Date 

| Signature | 

Referred  by  (optional):  

The  National  Arborist  Association 
P.O.  Box  1094,  Amherst,  NH  03031-1094 
Membership  starts  when  you  submit  certificates  of  insurance. 
Membership  available  to  commercial  Tree  Service  Firms  only. 


It  Doesn  ft  Cost , It  Pays 

Everything  you  need  to  work  profitably  and  get 
the  job  done  right. 

— Provides  Arborist  Training  Programs 

— Represents  The  Tree  Care  Industry  In 
Washington 

— Supplies  Safety  Programs 
Offers  Management  Services 

— Simplifies  Government  Regulations 
— - Increases  Productivity,  Efficiency,  and 

Profitability 
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MANAGEMENT  EXCHANGE 


Tools  & Business 


By  Donald  F.  Blair 

The  tools  that  come  to  mind  when  one 
thinks  of  a tree  business  are  the  tools  of 
production:  chain  saws,  chippers.  aerial 
lifts,  ropes  and  saddles.  But  while  these 
are  tools  for  tree  work,  the  tools  for  a tree 
business  are  different:  computers,  multi- 
function watches,  video  cameras,  fax  ma- 
chines— business  tools  that  have  broad 
and  useful  applications  to  anyone  manag- 
ing a service  oriented  to  the  care  of  trees. 

For  Christmas  last  year,  my  wife  gave 
me  a new  generation  computer  that  offers 
a whole  new  range  of  application  to  a tree 
business:  the  laptop. 

My  laptop  is  large  and  heavy  by  current 
standards,  but  it  has  some  important  fea- 
tures. Powered  by  a 386  processor,  this  LT 
is  five  times  faster  and  more  responsive 
than  our  office  computers  weighing  10 
limes  more.  It  has  a movable,  nearly  full- 
size  keyboard.  The  40  mb  hard  drive  sys- 


tem means  that  once  Tve  loaded  my  pro- 
grams on  the  hard  drive.  I don't  have  to 
carry  floppy  disks  around  w ith  me. 

This  LT  runs  either  on  house  current  or 
provides  about  two  hours  running  time  on 
its  rechargeable  battery  pack.  I can  transfer 
data  back  and  forth  between  my  LT  and 
the  office  computers  w ith  a cable  and  a 
program  called  Lap  Link.  1 can  tie  into  any 
normal  printer — laser  jet,  dot  matrix  or 
daisy  w heel — in  the  field  and  on  the  road. 

I can  do  all  the  field  work  I desire  with 
two  programs:  PFS  Professional  Write 
and  PFS  Professional  File.  They  are  easy 
to  use  and  do  everything  I need. 

With  PFS  File.  I have  created  a tree  haz- 
ard evaluation  form,  bid  proposal  forms, 
fax  cover  letter,  incoming  and  outgoing 
phone  message  log.  day  planner,  invoice 
form,  safety  meeting  log-in  sheet,  expense 
account  sheet  and  a purchase  order  form. 
These  files  provide  the  data  entry  and 
retrieval  capability  I need  to  maintain  a 


DISCOUNTS  ON  SAFETY 
PRODUCTS,  EMERGENCY 
LIGHTS,  HARD  HATS  & MORE! 


FREE  CATALOG...  CALL  TODAY! 

National  Safety  Equipment  Outlet  is  packed  with 
savings  on  over  65  safety  related  products  and 
over  45  styles  of  emergency  lights. 

SAVE  on  nationally  known  high  quality 
barricades,  poly  cones,  vests  and  more! 
Discover  big  savings,  excellent  service  and 
fast  shipping  when  you  shop  with  National. 
Call  us  toll  free  Mon.-Fri.  8-5^E5T 
or  fax  us  at  1 -800-628-691 2. 


1-800-443-0300 

National  Safety  Equipment  Outlet 
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field  office  w ithout  a lot  of  baggage.  Each 
tile  allows  me  to  design  a form  as  long  as 
35  pages. 

On  a simple  consultation.  I can  prepare 
the  evaluation  and  the  invoice  on  the  spot 
and  present  both  to  my  impressed  client. 
The  printer  also  runs  on  batteries  or  a 
converter.  If  more  time  and  preparation 
are  needed.  1 can  enter  field  data  as  col- 
lected and  then  dump  it  into  an  office 
computer  later. 

For  tree  hazard  evaluations  and  other 
diagnostic  assessments,  Tve  been  able  to 
inspect  a site  and  design  a form  specific  to 
the  needs  of  the  trees  and  site  in  question. 

While  on  the  road.  I keep  in  touch  with 
the  office  through  the  fax  cover  sheet 
which  tells  where  1 am.  at  what  number 
and  for  how-  long.  I can  provide  a safety 
meeting  signup  sheet  to  seminar  attendees 
if  needed. 

And  the  day  planner  is  proving  indis- 
pensible.  I can  keep  data  entries  current 
during  what  hits  normally  been  downtime: 
watching  a movie  in  a hotel  room,  on  a 
plane  or  at  home. 

As  versatile  as  PFS  File  is.  I still  need  a 
word-processing  program,  so  I turned  to 
PFS  Professional  Write. 

The  Write  program  lets  me  write  as  1 
please,  adjust  the  amount  of  print  to  vari- 
ous paper  sizes,  move  lines,  paragraphs  or 
pages  and  check  spelling. 

I keep  several  long-range  w riting  proj- 
ects in  storage  so  I can  work  on  them 
whenever  I have  time  and  inclination. 

Tve  come  to  view  the  LT  as  a vital  busi- 
ness associate.  The  LT  and  printer  has  in- 
creased my  range,  versatility  and  profes- 
sionalism in  ways  that  were  inconceivable 
a few  years  ago.  [|Q 

Donald  F.  Blair,  arborist,  author  and 
lecturer,  owns  and  operates  Sierra 
Moreno  Mercantile  in  Big  Pool,  Maty- 
land.  Look  for  Part  II  of  “ Business  Tools  ” 
in  the  May  issue. 
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Instant  Trees! 

Constructing  A Mature  Landscape  For  Amen  Flora  '92 


AmeriFlora  ‘92 — the  major  horticultural 
event  of  the  decade— will  open  in  Colum- 
bus, Ohio*  on  April  20  in  celebration  of  the 
500th  anniversary  of  Christopher  Colum- 
bus* discovery  of  North  America. 

Behind-the-scenes  work  has  been  going 
on  for  months  preparing  for  AmeriFlora 
'92.  The  exhibit  will  showcase  the  work  of 
landscape  architects,  arborists,  gardeners 
and  many  other  groups  and  will  be  open  to 
the  public  through  October  12. 

Of  particular  note  in  the  AmeriFlora 
show  is  the  Garden  Delights.  Dreams  and 
Fantasies  garden,  part  of  the  America’s 
Backyard  exhibit  In  addition  to  providing 
funding  for  the  project,  the  Davey  Tree 
Expert  Company  is  removing  plants  from 
participating  Ohio  public  gardens,  includ- 
ing Stanley  Hywet  Hall  and  Gardens  in 
Akron,  and  transplanting  them  at  the 
AmeriFlora  site.  The  plants  will  be  re- 
turned to  their  original  locations  when  the 
show  doses. 

The  Davey  offices  in  Akron  and 
Columbus  specialize  in  custom  trans- 
planting and  avoid  tree  spade  transplant- 
ing. which  is  highly  competitive  in  this 
area.  The  fact  that  caretakers  at  Stanley 
Hywet  Hall  are  allowing  Davey  crews  to 
move  some  irreplaceable  specimens 
speaks  well  of  the  company's  expertise  in 
transplanting  and  the  care  the  plants  w ill 
receive  during  the  show. 

Mark  Klein.  Davey  assistant  district 
manager  from  the  Akron  residential- 
commercial  office,  was  responsible  for 
removing  selected  mature  dwarf  ever- 
greens from  Stanley  Hywet  Hall.  His 
crews  carefully  dug,  balled  and  burlapped 
41  specimen  plants,  mostly  dwarf 
conifers,  tor  the  move. 

Among  the  plants  were  nine  dwarf  Al- 
berta spruce,  a 20- foot  goldthread  cypress, 
a weeping  cedar  of  Lebanon,  a recumbent 
Norway  spruce  with  an  8-foot  spread,  a 
25-foot  skyrocket  juniper,  and  a large 
bloodgood  Japanese  maple. 


Joseph  Hashman,  Mark  Kline,  Roy  Montan  and  Christopher  Mendiola,  left  to  right, 
employees  at  Davey's  Akron  office,  prepare  dwarf  evergreens  for  removal  from  Stan- 
ley Hywet  Hall  & Gardens.  The  evergreens  were  transplanted  at  Garden  Delights. 
Dreams  and  Fantasies,  at  AmeriFlora  ‘92, 


The  Garden  Delights,  Dreams  and  Fantasies  exhibit  during  transplanting. 
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Kinetic 


Stump  Cutter  Inc. 

U.S.  Patent  #4757848 
Canada  - Pat.  Pending 


$1595.00 


• Kohler  Engine  / 2 Year  Warranty 

• Easy  to  Operate 

• Heavy  Duty  Construction 

• 28-1/2  Inches  Wide 

• Automatic  Brake 

Kubota  Diesel  (optional) 

P.0.  Box  115 

Jupiter.  FL  33468-01 1 5 1 -800-422-9344 
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AUDI  Teeth 


CALL  TOLL  FREE 
U.S.  AND  CANADA 

1-800-537- 

Ask  for  our  free 
Catalog 


• Direct  from  factory  prices 

• Visa  or  Mastercard  accepted 

• No  risk  Warranty  for  first  time 
buyers 

Teeth  & Accessories 


SI  ACT.  19  15 

Liowkih 

>I\M  FACT!  IUM.  ML  IM. 

2728  i:kii:  nmu: 
m i nsroiM.  a.v.  i:u  h; 

(315)  I • FAX  (315)  83  1-9220 
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Crews  carefully  pruned  roots  as  the  root 
balls  were  cut.  The  Alberta  spruce  grew  in 
tight  clumps  so  crews  lifted  them  the  same 
way,  in  groups  of  four  and  five  plants.  The 
huge  root  balls  were  drum  laced,  then  fit- 
ted in  baskets  made  of  heavy-gauge  hog 
wire,  which  will  remain  on  the  plants  for 
the  duration  of  the  show . They  w ere  lifted 
with  the  help  of  a chain  cradle  and 
knuckleboom  crane  or  front-end  loader. 

Because  of  the  odd-shaped  root  balls 
and  brittle  low  er  branches  on  many  of  the 
specimens,  most  had  to  remain  upright  for 
the  130-mile  ride  to  Columbus,  arranged 
on  two  semi-trailers  like  the  pieces  of  two 
huge  jigsaw  puzzles. 

Once  the  trees  reached  Columbus. 
Davey  District  Manager  Dan  Joy  and 


crews  from  the  Columbus  residential- 
commercial  office  took  over.  Their  first 
task  was  to  determine  the  best  way 
of  unloading  the  trees  into  a staging  area 
and  transplanting  them,  a job  that  took 
four  days. 

While  the  planting  followed  a diagram 
prepared  by  the  Garden  Delights’  design- 
er. plans  had  to  be  changed  somewhat  as 
most  of  the  root  balls  were  far  larger  than 
had  been  anticipated. 

Since  Davey  transplanted  the  larger 
trees,  other  teams  of  volunteers  have  de- 
livered more  plant  material  from  sur- 
rounding nurseries  and  arboreta,  complet- 
ed the  walkways,  trellises  and  decks, 
planted  perennials  and  annuals  and  laid 
dow  n mulch.  HO 


QUALITY  USED  EQUIPMENT 


KEMP  WEST  INC. 

4911  Bickford  Ave.  Everett,  WA  98205  Phone  1-800-742-5413 


1977  Ford  C755F  w/50’  LR50  Asplundh 
tree  trimming  bucket  and  dump  chip 
box.  Good  runner,  good  tires.  $16,900. 


1979  Ford  50'  LR50  Asplundh  tree 
trimming  lift.  Boom  in  excellent 
condition,  good  tires,  strong  engine. 
$19,000. 
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BISH0P/FANN0  SPECIAL 
PRUNING  SAW  fi-1311 


• High  grade  TRI-EDGE  razor  sharp  cutting 
blade. 

• CURVED  13"  blade  with  six  teeth  per  inch. 

• Finnish  birch  laminated  handle  (not 
plastic). 

• Handle  construction  prevents  breaking. 

• Handle  design  eliminates  hand  fatigue. 

• All  LEATHER  stitched  and  riveted 
scabbard. 

• Scabbard  with  nylon  guard  prevents 
ripping. 

• Metal  belt  attachment  loop. 


BISHOP  COMPANY 

P.0.  Box  870  • 12519  E.  Putnam.  Whittier.  CA  90608 
(310)  698-9818  • Toll  Free  (800)  421-4833 
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I CERTIFICATION  PROGRAM 


vim**** 


■OW*****11 


Wliile  this  study  guide  has  been 
developed  for  use  by  candidates  for 
ISA  .Arborist  Certification,  it  has  also 
been  immediately  recognized  as  an 
invaluable  addition  to  any  reference 
library.  With  over  160  pages  of 
information  and  nearly  200  illustra- 
tions and  photos,  it  provides  ready- 
reference  for  arborists  on  all  levels. 
The  guide  is  housed  in  a handsome 
3-ring  looseleaf  binder  with  each 
chapter  separated  by  tabbed 
reference  dividers. 

The  Study  Guide  is  intended  to 
serve  as  a recommended  program 
of  study.  It  is  not  intended  to  be  the 
only  program  of  study  to  obtain 
certification.  The  narrative  portion 
of  tliis  guide  is  general  in  nature 
and  serves  as  a primer. 

Each  chapter  of  the  guide 
contains:  objectives  for  study; 


International  Society  of  Arboriculture 

ARBORIST  CERTIFICATION 
STUDY  GUIDE 


list  of  new  terms;  narrative 
with  illustrations/photos; 
workbook  section;  other 
suggested  sources  of  informa- 
tion; challenge  questions;  and 
sample  exam  questions. 


Chapter  topics  include: 

• Tree  Biology 

• Identification 

• Tree/Soil  Relations 

• Water  Management 

• Tree  Nutrition  and  Fertilization 

• Tree  Selection 

• Installation  and  Establishment 

• Pruning 

• Cabling.  Bracing  and  Lightning 
Protection 

• Problem  Diagnosis  and 
Management 

• Construction  Management 

• Climbing  Techniques  and 
Working  in  the  Tree 

• Safety  and  First  .Aid 

• 350  Word  Glossary 


Noteworthy  comments  from  a 

* 

few  professionals: 

“ Tl)e  study  guide  is  a great  step  in 
the  right  direction.  Arborist 
certification  is  /jetping  to  raise 
the  professional  standards  of  the 
industry.  ” 

— Don  Blair 

ME  Blair  Tree  Experts 

“This  long-overdue  guide  fills  a 
gap  in  tfje  literature  available  to 
arborists.  It  will  be  a great 
educational  tool.  " 

— Donald  L Ham 

Immediate  Past  ISA  President 

. . a good  basic  text  for  anyone 
interested  in  tree  care  and 
excellent  preparation  for  t!>e 
arborist  certification  exam. " 

— H.  Dennis  P.  Ryan  111 
Professor  of  .Arboriculture 
University  of  Massachusetts 

“The  guide  is  thorough,  well- 
organized  and  representative 
of  the  high  standards  of ISA 
l strongly  recommend  it  for 
alt  arborists.  ” 

— Bill  Kruidenier 
Executive  Director*  ISA 


The  cost  of  the  study  guide  is  $60,00 
for  ISA  members,  $90*00  for  non- 
members,  Add  $10,00  to  obtain  the 
ANSI  Z- 133  Safety  Standards  (refer- 
enced in  text).  It  can  be  ordered  pre- 
paid from  ISA,  P.O.  Box  908,  I rbana, 
1L  61801.  or  FAX  VISA/MasteiCard 
orders  with  card  number  and 
expiration  date  to  (217)  328-7483* 
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Commentary: 


Insure  Affordably 


By  Barry  Rosenberg 

Tough  times  demand  creative  solutions 
that  do  not  require  you  to  settle  for  fewer 
benefits  to  save  money. 

Many  businesses  make  the  mistake  of 
substituting  quality  health  coverage  with 
plans  that  appear  “inexpensive  and  ade- 
quate to  meet  my  needs.”  You  should 
consider,  however,  what  cost  those  re- 
duced benefits  will  have  at  claim  time  or 
in  the  event  of  a catastrophic  illness.  What 
dollar  amount  do  you  attribute  to  service? 
Is  it  important  to  be  able  to  get  the  answers 
you  need  from  the  first  person  you  speak 
to?  Do  you  like  to  be  paid  for  claims  in 
a timely  manner  and  without  a lot  of 
paperwork? 

The  point  is  that  quality  and  service  are 
too  important  to  sacrifice  and  should  be 


considered  before  you  discover  that  they 
are  missing  from  the  “bargain”  plan  you 
sign  up  for.  By  taking  a more  creative  ap- 
proach. you  can  maintain  a quality  plan  at 
a manageable  cost. 

What  it  comes  down  to  is  cost  shifting. 
Consumers  often  use  health  care  services 
w ith  little  or  no  concern  over  w hat  these 
services  cost.  Ironically,  overuse  drives 
the  cost  of  health  insurance  upw  ard.  Thus, 
employees  have  little  or  no  incentive  not 
to  use  services  if  they  are  not  required. 
Simply  put.  do  you  really  have  to  go  to  the 
emergency  room  when  all  you  really  need 
is  a bandage  ? 

You  can  reduce  unnecessary  usage  by 
modifying  your  insurance  plan  to  shift 
more  out-of-pocket  expense  on  to  your 
employees.  This  shift  means  you  will  also 
be  reducing  your  premiums. 


This  change  may  also  mean  that  you  can 
now  afford  a program  that  previously  ap- 
peared too  expensive.  As  time  goes  on.  re- 
duced usage  w ill  also  improve  on  renewals. 

Another  important  feature  to  include  in 
a health  benefit  program  is  cost  contain- 
ment. This  w ill  enable  the  health  insur- 
ance carrier  to  monitor  scheduled  surgical 
procedures. 

Its  purpose  is  not  to  tell  the  doctor  how 
to  do  his  job  or  to  take  shortcuts.  Its  pur- 
pose is  to  limit  extra  days  in  the  hospital 
and  to  encourage  that  procedures  be  per- 
formed on  an  outpatient  basis  when  ap- 
propriate. This  not  only  reduces  claims  but 
it  also  protects  the  patient  from  unneces- 
sary inconveniences. 

If  increasing  employee  out-of-pocket 
expense  is  unpopular,  consider  the  alter- 
natives. You  could  eliminate  the  plan  alto- 
gether. require  your  employees  to  con- 
tribute to  the  plan's  cost,  or  increase  their 
contributions  if  they  are  already  making 
one.  Which  option  would  then  seem  un- 
popular? At  least  with  a higher  out- 
of-pocket  cost,  the  extra  expense  is  a 
potential  cost  and  will  be  incurred  only 
with  use. 

Suppose  you  institute  a plan  that  calls 
for  higher  out-of-pocket  expenses  for  your 
employees,  and  you  put  the  savings  into  a 
money  market  account.  In  the  event  of  a 
hardship  situation,  the  money  could  be 
made  available  to  the  employee  who  may 
need  it. 

You  can  provide  yourself  and  your  em- 
ployees with  a quality  plan  offering  excel- 
lent benefits  and  service  now  through  the 
health  insurance  program  sponsored  by 
the  National  Arborist  Association.  You  do 
not  have  to  sacrifice  benefits  to  make  your 
health  insurance  program  manageable. 

1 am  available  to  help  you  structure 
your  health  program  in  a way  that  will 
make  it  both  affordable  and  beneficial  for 
your  company.  on 

Barry  Rosenberg  is  a senior  benefit  spe- 
cialist with  Albiez  Insurance  Agency,  in 
Union . New  Jersey.  Phone:  800- AR- 
BORS- 1 


POWER  TO  SPARE! 


95  cc 


THE  143MX  /EXTRA  i 

A powerful  professional  chain  saw  designed  for  the  really  BIG  jobs. 
The  143MX  Extra  has  a sleek  design  and  comparatively  light  weight 
which  makes  it  very  handy  for  felling  and  debranching. 

Dolmar  offers  a complete  range  of  chain  saws  to  meet  the  needs  of  the 
professional  arborist.  Call  us  for  the  dealer  nearest  you. 

r\s\i  had  Dolmar  USA,  Inc., 

DULMAn  1022  Hawn  Ave.,  Shreveport,  LA  71107 

mmm.  318-226-0081 
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INDUSTRY 

ALMANAC 


April  16-19 

Tree  Hazard  Workshop 
Sponsored  by  Pacific  Northwest/ISA 
Benton  County  Fairground 
Corvallis,  Ore. 

Contact:  John  Good,  503-752-6260 

May  14-17 

ISA — Western  Chapter 
Sheraton  Newport 
Newport  Beach.  Calif. 

Contact:  Al  Remyn.  714-532-0325 

May  21-22 

Modem  Arboriculture — A Systems 
Approach  to  Practical  Tree  Care 
Dr.  Alex  Shigo 
Kansas  City.  Mo. 

Contact:  The  National  Arbor  Day 
Foundation.  402-474-5655 

June  18 

Tree  Paining  Seminar 
University  of  California 
Riverside.  Calif. 

Contact:  Hartley  Bennett.  602-684-7308 

August  9-12 

ISA  Annual  Conference  & Trade  Show 
Parc  Hotel 
Oakland.  Calif. 

Contact:  ISA,  217-328-2032 


November  19-21 

TCI  Expo  *92 
Omni  Hotel 

Baltimore  Convention  Center 
Baltimore.  Md. 

Contact:  Tom  Clancy  . 800-733-2622 


CHEW  ON  THIS  PRICE! 

7 1/4"  X 4"  X 3/8" 
DOUBLE  BEVEL  CHIPPER  KNIFE 
ONLY  $22.00 


Asplundh,  Chipmore,  Vermeer 
12"  x 3"  x 3/8"  - $19.95  16"  x 3"  X 3/8"  - $24.00 


Jhrpm it. 

M I TOOL  CO..  INC 

167  Cftfckxma  Si  Newton.  MA  0?iS8 


(min.  12  pcs.) 

1-800-221-5452 

MC  & Visa  Accepted 


TOOL  CO,  INC. 


167  Cablornta  St . Newton.  MA  0?iS6 
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AUCTION! 

Discontinuing  logging,  tree 
and  landscape  operations  in 
New  Hampshire. 

Sale  time:  Saturday.  May  16,  1992, 
10  a.m,  rain  or  shine. 

Location:  Westmoreland.  NH,  River 
Rd.  & Rte.  12,  12  miles  north  of 
Keene. 

Logging,  tree  and  landscape 
equipment:  John  Deere  dozers, 
rubber  tire  loaders,  log  trucks, 
skidders,  sprayers,  chippers,  etc., 
plus  related  small  items  and 
firewood  processor. 

Real  estate:  Farm,  land,  and  luxury 
condo  in  downtown  Keene. 

For  further  information: 
Pollock  Bros.  Tree  Service,  Inc. 
617-894-3141 

M.R.  Pollock  & Sons,  Auctioneers 
Ron  Pollock,  Lie.  No.  2415 
Middleton,  MA 

508-774-1167 
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K’ LANDSCAPING 

Easily  & Quickly 

AT  HOME 


FOR  PLEASURE  — Please  your  family 
with  a professionally  landscaped  yard.  Assist 
your  friends  and  community  in  landscape 
projects. 

FOR  PROFIT  — Prepare  for  tremendous 
money  -making  opportunities  for  trained  men 
and  vsomen  in  the  l andscape  Field.  You 
may  quickly  learn  — at  home  — how  to 
become  a Landscape  authority,  l andscape 
Contractor.  Landscape  Nursery-man, 
Garden  Consultant.  Lecturer  or  Designer. 

Start  your  own  profitable  business  or  get 
good  paying  position.  Excellent  part  time 
money-making  opportunities. 

LIFETIME  CAREER  SCHOOLS.  Depl. 

101  Harrison  Street.  Archbald.  PA  18403 

Please  send  me  free  copy  of  your  brochure 
How  to  Learn  Modern  Landscaping  for  Profit 
or  Pleasure.'* 

Name 

Address 

City State ZIP 
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CUTTING  EDGE/tree  organization  news 


Plant  Living  History  In  Your  Own  Backyard 


Young  trees  linked  historically  to  more 
than  a dozen  U.S.  presidents  are  available 
through  the  American  Forestry  Associa- 
tion's Famous  Si  Historic  Trees  project. 

The  AFA  is  America's  117-year-old 
non-profit  citizens'  conservation  organi- 
zation. The  Famous  & Historic  Trees  proj- 
ect makes  available  hundreds  of  different 
varieties  of  young  trees,  each  grown  from 
seeds  or  cuttings  taken  from  trees  either 
planted  by  a president  or  linked  directly  to 
a famous  person  or  historical  event 

Ready  for  planting  now  are  a red  maple 
and  a silver  maple  from  George  Washing- 
ton's  Mount  Vernon;  a crape  myrtle  from 
Montpelier  the  home  of  James  Madison; 
and  a catalpa  from  Thomas  Jefferson's 
home.  Monticello, 

A historic  grove  doesn't  have  to  be 
made  up  just  of  presidential  trees.  Flow  er- 
ing varieties  like  the  goldenrain  or  golden- 
chain  can  be  mixed  with  shade  trees  for 
variety.  And  exotics  such  as  the  shittah 


and  the  monkey  puzzle  make  a grove 
more  interesting  and  can  teach  observers 
about  unusual  species. 

With  spring  here,  it’s  time  to  start  plant- 
ing trees.  Arborists,  foresters,  horticultur- 
alists,  public  works  managers  and  others 
can  get  involved  by  mounting  campaigns 
to  get  presidential  and  other  historic  trees 
planted  in  parks,  zoos  and  arbo returns, 
around  schools,  libraries  and  other  public 
buildings  and  on  campuses  and  in  office 
parks.  Selected  trees  tire  available  individ- 
ually and  cost  S30. 30%  of  which  goes  di- 
rectly to  aid  AFA  environmental  projects. 
Also  available  are  two-tree  grove  starter 
kits  and  groves  of  20  or  more  Famous  & 
Historic  Trees  offspring. 

Groves  are  shipped  as  a complete  pack- 
age. Each  container-grown  Famous  & 
Historic  tree  is  carefully  boxed  in  sturdy 
cardboard  and  shipped  via  United  Parcel 
Service.  A one-year  guarantee  assures 
buyers  that  if  a tree  does  not  survive  its 


first  year.  Famous  & Historic  Trees  will 
replace  that  tree  with  another  one  at  the 
nominal  cost  of  shipping  and  handling. 

Along  with  each  tree  buyers  receive  a 
photodegradable  tree  shelter  complete 
with  supporting  stake  and  bird  safety  net, 
fertilizer,  planting  instructions  and  a one- 
vear  subscription  to  "Classic  Tree  News." 
a quarterly  newsletter. 

Also  provided  is  an  1 1 -by- 1 7-inch  Cer- 
tificate of  Authenticity.  The  certificates 
tell  in  whose  name  a tree  is  being  planted 
and  relate  the  lineage  of  the  tree. 

Publicity  and  educational  materials  are 
included  in  grove  shipments  along  with  a 
videotape,  "How  to  Plant  Famous  & His- 
toric Trees." 

To  order  your  trees,  cal!  800-677-0727 
or  write:  Famous  & Historic  Trees,  8555 
Plummer  Road.  Jacksonville,  FL  32219. 
Checks,  credit  cards  and  purchase  orders 
are  accepted.  fQ 


HYOHA-STUMPER 
190  H.P,  DIESEL 


Builds  a full  line  of 
High  Performance 
Stump  Cutters. 

RAYCO 

“The  Stump  Cutter  People ” 
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PHONE  TOLL  FREE 

1-800-392-2687  0fflo 
1 -800-392-2686  °SE 


Only  RAYCO 


CUTTING  EDGE/products  & services 
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THE  DOGGETT 
CORPORATION 


Doggett  Corp.  introduces  two  organic 
tree  fertilizers/soil  amendments.  One  is 
a 14-3-6  organic-based  product  with 
slow  release  nitrogen  and  the  other  is  a 
100%  organic  3-6-3.  Both  products  are 
a homogeneous  poultry  base  and  are 
outstanding  for  improving  soii  texture 
and  adding  organic  matter,  while  pro- 
viding some  fertilizer  benefit  and  a high 
micronutrient  content.  These  soild 
amendments  are  designed  to  be  ap- 
plied to  augered  holes  in  the  root  area 
of  landscape  trees  and  shrubs.  Punch 
bars  are  not  recommended. 


The  Model  484  Kendall  Cutter  rotary 
mower  is  designed  for  high  production 
clearing  on  distribution  and  transmis- 
sion right-of-way.  Standard  features  in- 
clude heavy-duty  7-foot  hydraulic  cut- 
terhead.  hydrostatic  transmission, 
Franklin  planetary  axles,  20,000-pound 
Braden  winch,  Sunstrand  hydrostats, 
enclosed  cab  and  more.  Most  of  what 
you  hand-cut  now  can  be  cleared  in 
minutes  with  the  Kendall  Cutter.  For 
further  information,  contact  Kendall 
Mfg.,  Inc,,  P.O.  Box  831.  Lawrenceville, 
GA  30246.  Phone:  404-822-9822. 


Shindaiwa  Inc.,  introduces  the  377 
chain  saw.  The  gasoline  engine  fea- 
tures increased  displacement  for  more 
torque,  yet  the  chain  saw  weighs  only 
8.8  pounds.  The  377  is  the  latest  addi- 
tion to  Shindaiwa’s  line  of  high-perfor- 
mance, vertical-cylinder  chain  saws.  Its 
responsive  37.7cc  engine  generates 
more  torque,  making  the  377  the  most 
powerful  saw  of  its  size  on  the  market. 
It  comes  with  .325-inch  Oregon  33s! 
chisel  chain  and  a 16-inch  double 
guard  bar.  The  377  chain  saw  is  manu- 
factured to  professional  quality  stan- 
dards throughout 


"<3The  'TJocfy  T^uiWe/ts" 


■ INDUSTRIES , INC. 


1840  East  Dixon  Boulevard  Shelby,  North  Carolina  26150 


A COMPLETE  LINE  OF  FORESTRY  BODIES  4 CHASSIS  CABS 
1-800-331-7655 
704-482-1477 
FAX:  704-482-2015 


<£> 
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Compacted  Soil 

— The  Silent  Killer 


By  Dick  Proudfoot 

One  of  the  worst  cases  of  soil  com- 
paction I’ve  treated  was  also  one  of  the 
most  common.  It  was  a classic  case  of 
builder  ignorance. 

A 75-foot  Douglas  fir  tree  was  singled 
out  by  the  developers  of  an  upscale  office 
park  in  Lake  Oswego,  Oregon,  as  a feature 
that  would  beautify  and  draw  tenants  to 
the  park's  three-story  brick  buildings.  In 
fact,  the  large  tract  was  scattered  with  ma- 
jestic firs,  oaks,  cedars  and  redwoods. 
Lake  Oswego  is  a city  of  trees,  and  the  of- 
fice park — by  incorporating  those  trees 
into  the  design — would  preserve  the 
wooded  feel. 

So  the  buildings  went  up.  and  the  park- 
ing lot  swept  around  the  Douglas  fir.  In 
alL  it  was  a handsome  design. 

By  the  time  construction  was  finished 
and  I was  called  to  the  project,  the  tree 
showed  all  the  symptoms  of  dying:  exces- 
sive dead  wood  and  brown  needles  that 
were  beginning  to  blanket  the  ground  be- 
low, I learned  that  no  fencing  had  been 
erected  to  protect  the  tree  during  construc- 
tion. and  the  tree  was  completely  sur- 
rounded by  asphalt  in  the  final  design.  It 
was  being  suffocated  because  of  compact- 
ed soil. 

Largest,  single  killer 

Soil  compaction  is  the  largest  single 
killer  of  trees  in  urban  areas.  On  the  build- 
ing site,  it  happens  every  time  a contractor 
drives  a truck  over  the  tree's  roots,  or 
stacks  lumber  around  it.  or  uses  heavy 
equipment  to  lay  asphalt  or  concrete 
around  it. 

Builders  don't  intentionally  kill  trees: 
they  just  don't  know  that  this  is  what 
they're  doing. 

Our  company  was  able  to  save  the  tree. 
We  cut  holes  in  the  asphalt  to  allow  water 
to  enter  the  root  zone,  fractured  the  soil  to 
allow  lateral  movement  of  the  water,  and 
introduced  soil  amendments  and  fertilizer. 
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Today,  five  years  after  the  initial  root  zone 
therapy,  the  tree  is  doing  beautifully. 

Root  zone  therapy 

Root  zone  therapy  is  a term  we  use 
lor  techniques  that  remedy  a number  of 
root  problems,  almost  all  of  which  are 
caused  by  compaction.  The  process  is 
simple,  the  tools  are  few.  and  the  results 
can  mean  the  difference  between  life  and 
death  for  the  trees. 

A major  tool  in  our  arsenal  is  a soil- 
fracturing  device  called  the  Grow  Gun, 
developed  and  manufactured  by  Grow 
Gun  Corporation,  of  Arvada,  Colorado. 
The  company  is  one  of  several  that  make 
soil-fracturing  equipment:  we  chose  this 
model  because  of  its  affordable  price,  ease 
of  handling  and  effectiveness. 

The  Grow  Gun  looks  like  a big  syringe. 
The  user  lowers  the  gun's  stem  into  an 
angered  hole  in  the  tree's  root  zone  and 
shoots  compressed  air  into  the  hole,  which 
fractures  the  soil  in  a radius  of  up  to 
12  feet. 

The  user  keeps  the  gun  in  place  by 
standing  on  a ground-level  base  plate.  The 
above-ground  housing  is  fitted  with  two 
valves,  one  for  compressed  air  and  the 
other  for  water— many  jobs  require  only 
compressed  air,  but  some  require  an  air- 
water  combination.  A hopper  on  the  top  of 
the  housing  allows  the  user  to  introduce 
fertilizer  and  soil  amendments  to  the  area 
at  the  same  time  he  is  breaking  up  the  soil. 

The  gun  is  typically  inserted  in  a num- 
ber of  spots  in  concentric  circles  through- 
out the  root  zone  to  assure  that  all  the  soil 
has  been  loosened. 

Once  the  soil  is  fractured,  several  bene- 
ficial things  start  to  happen.  Absorbing 
roots  that  were  declining  due  to  a lack  of 
available  oxygen  and  w ater  can  now  func- 
tion better.  Water  can  percolate  through 
the  soil,  which  had  been  hard  as  rock.  And 
various  amendments  that  can  be  intro- 
duced through  the  Grow  Gun  can  break  up 
the  soil  and  keep  it  porous.  Some  amend- 
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merits  that  we  have  used  include  mason 
sand,  humus  material,  m Morgan ite  and 
sheep  manure. 

In  the  case  of  water-logged  soil,  fractur- 
ing allows  the  water  to  escape  and  roots 
that  had  been  drowning  receive  a much- 
needed  drying  out. 

The  other  tools  we  use  w ith  the  therapy 
are  an  air  compressor  for  the  Grow  Gun, 
an  uugering  device  and  a compaction  test- 
ing tool  called  a pentrameier- — w hich  con- 
sists of  a pressure-sensitive  rod  that  is 
pushed  into  the  soil,  giving  a readout  in 
foot  pounds  of  pressure,  which  can  be  cor- 
related with  bulk  density.  Some  arborists 
use  an  oxygen  meter  along  with  a pen- 
trameler  to  achieve  a detailed  picture  of 
the  soil. 

With  this  kind  of  therapy,  we  have  been 
able  to  save  many  significant  trees  and  ap- 
preciably extend  their  life. 

The  need  to  breathe 

You  can  easily  imagine  the  effects  of 
root  compaction:  How  long  could  you 
breathe  with  a 300-pound  gorilla  sitting  on 
your  chest  or  with  a plastic  bag  covering 
your  head?  Not  very  long.  Trees,  in  that 
way,  are  a lot  heartier  than  humans — the 
process  takes  longer,  although  the  end  re- 
sult is  the  same. 

Tlte  lop  few  inches  of  soil  where  the  ab- 
sorbing roots  do  their  work  is  rich  with 
oxygen  and  moisture.  When  a contractor 
compacts  the  soil  through  normal  building 
activity,  he  can  cut  this  oxygen  supply  in 
half  without  even  thinking  about  it. 

Not  only  is  the  tree  gasping  for  air,  but 
it  is  harmed  in  two  other  ways.  A fungus 
that  grow  s on  the  roots  and  converts  nutri- 
ents into  a form  the  tree  can  absorb 
is  killed  because  its  ow  n oxygen  supply  is 
cut  off.  Meanwhile,  this  anaerobic  con- 
dition can  result  in  hydrogen  sulfide 
poisoning. 

Since  roots  have  been  know  n to  push  up 
sidewalks  and  crack  house  foundations, 
most  people  feel  that  roots  are  quite 


John  Abercrombie  of  Pruett  Tree  Ser- 
vice uses  the  Grow  Gun  to  reduce  soil 
compaction  around  a Douglas  fir  tree 
in  Lake  Oswego,  Oregon. 
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Birch  trees  planted  on  a berm  in  a Lake  Oswego  office  park  were  drowning  because 
the  soil  underneath  the  berm  was  so  compacted  that  it  did  not  allow  water  to  drain 
from  the  soil  above. 


An  oak  in  Lake  Oswego  was  preserved  when  builders  routed  a two-way  street 
around  it. 


strong.  However,  roots  actually  follow  the 
path  of  least  resistance,  seeking  out  small 
fissures  and  moving  into  them.  Once 
there,  they  grow  in  circumference.  It  is 
that  growth  in  thickness  that  can  crack 
concrete — not  the  initial  push. 

A tree's  natural  grow  th  and  survival  de- 
pend on  the  roots'  ability  to  move  and 
breathe:  the  tree  simply  cannot  survive  if 


the  soil  is  so  compacted  that  the  roots  have 
no  space. 

Our  company  encounters  soil  com- 
paction problems  constantly.  For  example, 
an  oak  tree  w as  located  in  the  middle  of  a 
proposed  two-way  street.  Rather  than  cut 
it  down,  the  developer  placed  it  in  an  is- 
land and  built  the  road  around  it.  Like  the 
fir.  it  was  surrounded  by  pavement,  and  by 


Redwoods  at  a Washington  County. 
Oregon,  office  complex  were  the  sub- 
ject of  extensive  therapy  after  the  de- 
veloper built  a road  within  the  trees' 
root  zone. 

the  time  we  got  to  it,  the  leaves  were 
small,  the  color  was  poor  and  it  had  con- 
siderable dead  wood. 

In  another  situation,  a road  at  an  office 
complex  in  Washington  County.  Oregon, 
was  built  right  up  to  the  drip  line  of  sever- 
al redw  oods.  We  were  called  in  to  do  any- 
thing we  could  to  keep  them  alive,  so  we 
performed  extensive  root  zone  therapy,  in- 
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eluding  soil  fracturing  with  the  Grow  Gun 
and  the  introduction  of  custom-mixed 
backfill  amendments. 

On  yet  another  occasion*  developers  at 
another  office  park  built  a berm  near  a 
brick  building  and  planted  several  young 
birch  trees  on  it.  The  added  soil  of  the 
berm  compressed  the  soil  underneath* 
leaving  groundwater  nowhere  to  go.  The 
trees  died  when  their  roots  became  water- 
logged. The  developers  replanted  them 


GROW  GUN® 

Takes  over  where 
conventional  aeration 
leaves  off 
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The  GROW  GUN  and  GROW 
GUN  Probe  do  more  than 
just  aerate.  They  fracture 
the  soil  up  to  12  feet  from 
the  hole.  Into  these 
fractures,  you  can 
inject  water,  fertilizer, 
polyacrylamides,  pesticides 
or  soil  amendments. 

GROW  GUN.  It's  the 
revolutionary  tool  that's 
making  root  zone  therapy 
the  new  profit  center  for  the 
'90s.  Write,  phone  or  fax  for 
information  on  how  you  can 
profit  from  this  patented 
technology. 
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twice  before  calling  us:  we  solved  Lhe 
problem  with  soil  fracturing. 

And  generally  west  of  the  Cascades, 
where  the  soil  is  heavy  clay,  angering 
large  holes  for  planting  young  trees  often 
glazes  the  sides  of  the  hole*  leaving  no 
room  for  the  tree's  roots  to  breathe  or 
grow.  Again*  soil  fracturing  will  break 
apart  that  glazed  surface,  giving  roots  the 
porous  living  space  they  need. 

On  the  home  front 

Commercial  construction  sites  are  not 
the  only  places  we  see  soil  compaction. 
Residential  lots,  even  where  die  trees  are 
set  back  from  the  home*  also  can  use  soil 
fracturing — children  playing  and  the 
homeowner  mowing  the  lawn  take  a toll 
on  the  soil  Over  time,  it  will  become 
compacted. 

The  concept  of  air  fracturing  can  be 
traced  as  far  back  as  the  1930s*  The  tech- 
nology was  put  on  the  shelf  until  the  early 
1980s,  however,  because  research  proving 
its  benefit  was  inconclusive,  according  to 
Tim  Johnson,  owner  of  Artistic  Arborist 
in  Phoenix*  Arizona.  Compaction  had  be- 
come such  a problem  that  new  tools  were 
introduced*  and  although  the  research  is 
still  inconclusive,  soil  fracturing  seems  to 
work,  he  said* 

Other  methods  of  root  zone  therapy  in- 
clude vertical  mulching*  ripping*  hy- 


draulic pressure  and  the  use  of  chemicals 
that  flocculate  the  soil. 

"Air  fracturing  doesn’t  take  the  place  of 
anything*  ' says  Johnson*  "The  severity  of 
the  situation  dictates  the  method  used*  and 
in  fact  could  involve  a combination  of 
methods.  Sometimes  I will  fracture  the 
soil  first,  then  go  in  and  do  hydraulic  for 
amendments  and  fertilizing*" 

Johnson  said  the  Grow  Gun  comes  in 
handy  w here  compaction  is  significant  bin 
access  is  difficult.  He's  used  it  to  ventilate 
soils  contaminated  with  toxic  gases 
caused  by  line  leaks*  to  help  dry  out  over- 
saturated soils,  and  to  inject  activated 
charcoal  into  soil  that  has  been  rendered 
toxic  because  of  residual  herbicides.  In  his 
area*  it  can  come  in  handy  to  add  amend- 
ments that  can  counteract  the  high  levels 
of  sodium  and  calcium  and  low  organic 
matter  in  the  soil— a mixture  that  can  turn 
as  hard  as  cement* 

Here  in  the  Northwest  where  the  soil  is 
heavy  and  where  builders  and  property 
owners  demand  trees  on  their  property*  we 
have  no  shortage  of  calls  for  root  zone 
therapy  * It's  amazing  what  a few  blasts 
of  air  into  the  trampled  ground  will  do 
for  trees'  health— and  for  the  owner's 
happiness*  QQ 

Dick  Proudfoot  is  the  manager  of  Pruett 
Tree  Service  in  Lake  Oswego,  Oregon. 
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Arborist/foreman  and  diagnostician  posi- 
tions available.  Established  market  leader 
is  looking  for  experienced  arborists.  Year 
round  work,  Wachtel  Tree  Science  & Ser- 
vice, Inc.,  N60  W 14551  Kaul  Ave„ 
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TRIMMING 

EQUIPMENT 

Qfime 
igi2  to  igg2 
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TOOLS 
AND 
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800-331-7101 
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Menomonee  Falls.  Wl  53051 . Phone:  414- 
252-3044. 

Arborist — Challenging  position  for  individ- 
ual with  two  to  four  years  of  education  in 
hort./forestry  or  related  field  along  with 
technical  experience  in  pruning,  pest  man- 
agement and  general  tree  care.  Immediate 
opening.  Send  resume  to:  Arrowhead  Tree 
Service,  P.O.  Box  3280t  Duluth.  MN 
55803. 

We  are  submitting  a bid  to  the  California 
Tahoe  Conservancy  in  the  Lake  Tahoe 
area  for  a contract  of  S30,Q00.  In  compli- 
ance with  state  regulations,  we  are  seek- 
ing bids  from  M/WBEs  and  DVBEs  for  a 
portion  of  this  contract.  If  you  qualify  and 
would  like  to  submit  a bid  for  hazard  tree 
removal  and/or  chipping,  please  call  G & R 
Tree  Service  ASAP.  Phone:  916-541- 
5523. 

Prominent  Fort  Lauderdale  tree  compa- 
ny looking  for  aggressive  climber/crew 
leader  with  at  least  one  year  experience. 
Send  resume  and  salary  requirements  to 
Arborists.  P.O.  Box  23607,  Fort  Laud- 
erdale, FL  33307.  or  call  305-561  -9514. 


Arboriculture— working  foreman.  If  you 
have  ever  considered  moving  south  to  en- 
joy our  mild  climate  or  simply  to  be  able  to 
work  year  round,  now  is  the  time.  Bayou 
Tree  Service  Is  an  innovative  tree  care  and 
commercial  landscape  company  located  in 
the  New  Orleans  area.  A working  fore- 
man's position  is  available  for  a well  quali- 
fied individual.  For  you  who  enjoy  the  out- 
doors. Louisiana,  which  is  commonly 
known  as  a sportsman’s  paradise,  pro- 
vides much  opportunity  for  outdoor  activi- 
ty. If  you're  the  type  of  person  who  desires 
to  be  a part  of  a professional  greencare  or- 
ganization, then  I recommend  you  send  a 
resume  to:  Bayou  Tree  Service,  Inc,,  264 
Industrial  Avenue,  Jefferson,  LA  70121 . 


Arborist/tree  pruning  foreman  to  run  3- 

man  crew.  Must  be  an  experienced 
climber  with  proven  arboriculture!  experi- 
ence and  have  a good  driving  record. 
Starting  hourly  wage  S9/S1 1 per  hour. 

tPM/spray  applicator,  plant  and  pest  ID 
required.  Salary  commensurate  with  expe- 
rience. Send  resume  and  references  to: 
Arbor  Care,  405  West  500  North,  Salt 
Lake  City,  Utah  84103. 


Arbori  st/sales  representative— 50-year- 
ofd  firm  in  northeast  Mass,  area.  Must 
have  sales  and  arborist  experience  to 
serve  residential  and  municipal  clients. 
Must  have  strong  background  in  use  of 
mechanized  tree  operations  with  the  abili- 
ty to  schedule  and  supervise  multiple 
crews.  Send  resume  to  Community  Tree 
Service.  Inc.,  163  Billerica  Road,  Chelms- 
ford, M A 01824. 


Fast  growing  quality  tree  care  company 
looking  for  ambitious,  highly  motivated  ar- 
borist, Must  be  experienced  in  all  aspects 
of  the  tree  care  industry.  Preferably  have  a 
degree  in  horticulture  and  be  a personable 
type.  Responsibilities  will  include  sales  and 
supervision  of  work  force.  Please  send  re- 
sume with  work  and  sales  history  to  Em- 
pire Tree  Service,  RR  1,  Box  523,  Pine 
Plains,  NY  12567,  Phone:  518-398-5210, 

FOR  SALE 

1979  Ford  LR45  hyd,  trim  lift  w/dump 
body,  $1 6,000,  Asplundh  unit;  1980  Ford 
LR40  hyd.  trim  lift  w/dump  body,  $10,000, 
Asplundh  unit;  5 1980  Ford  manual  tree 
trimming  units,  crew  cab  dump  bodies, 
$12,000  ea.  Call  215-395-3053. 

Asplundh  bucket  truck.  451  reach  on 
1979  F4600, 370  engine  rebuilt  10/89,  with 
chip  body.  All  in  good  condition.  $12,500. 
Phone:  216*543-8787, 

Brush  chippersT  stump  grinders,  shred- 
ders, mulchers,  log  splitters,  new.  used 
and  reconditioned,  small,  med.  and  large 
capacities,  financing  avail.  Cai-Line  Equip- 
ment Co.,  Livermore,  CA.  510-443-6432. 

Sub-tropical  tree  service — Only  tree  ser- 
vice located  within  private  island  commu- 
nity. Excellent  reputation  in  recession- 
proof  environment.  Equipment:  LR  50  As- 
plundh. Morbark  & Asplundh  chippers, 
Rayco  stumper,  Int.  dump  and  more.  Call 
305-367-2458, 

Auction:  Discontinuing  logging,  tree  and 
landscape  operations  in  N .FL  sale  time: 
Saturday,  May  16,  1992.  10  a.m.,  rain  or 
shine,  Westmoreland,  N H.  (12  miles  north 
of  Keene  on  Rte,  12).  Logging,  tree  and 
landscape  equipment,  John  Deere  dozers, 
rubber  tire  loaders,  log  trucks*  skidders, 
sprayers,  chippers,  etc.,  plus  small  related 
items,  and  firewood  processor.  Real  es- 
tate: farm,  land  and  luxury  condo  in  down- 
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town  Keene.  Call  for  brochure  and  further 
information:  Pollock  Bros.  Tree  Service, 
Inc.,  617-894-3141.  No  sales  tax  in  N.H.— 
M.R.  Pollock  & Sons,  Auctioneers,  Ron 
Pollock,  Lie.  No.  2415,  Middleton,  Mass. 
508-774-1167. 

Tree  service  for  sale.  Business  estab- 
lished since  1976  located  in  growing 
Athens,  Georgia,  area.  1989  Asplundh  50’ 
bucket  truck,  1989  International  Grapple 
loader  both  with  2-way  radios,  & diesels. 
Computerized  job  files  and  billings.  Good 
reputation,  established  crew.  Will  sell 
trucks  separately  if  business  does  not  sell. 
Phone:  404-353-3322. 


1990  F8000  Ford  diesel  Hi  Ranger  52’ 
linesman  bucket  truck,  extended  warranty 
—7500  miles— $5800.  Call  219-356-1579, 
evenings. 


Bucket  truck— 1978  Hi  Ranger.  57’  work- 
ing height  mounted  on  73  Chevy  C-60,  6- 
cyl,  two-speed  rear  dump  chip  box  tool 
boxes,  working  truck,  must  see.  $23,500. 
Phone:516-473-3173. 

Asplundh  JEY  12"  drum  style  chipper 
w/Ford  6-cyl.  gas,  like  new,  $6250;  Bean 
600-gal.,  D050  sprayer  complete  w/hoses 
and  refill  pump,  ready  to  work.  $8050; 
Meyers  mist  blower  sprayer  on  own  trailer, 
$4500;  1969  Ford  F600  dumping  flatbed 
w/bed  mounted  winch,  low  miles,  good 
tires,  new  brakes,  clean,  a steal  at  $2750. 
Call  914-241-3849.  9 a.m.  - 5 p.m.  Mon- 
day thru  Saturday. 


1988  L-800  Ford  tandem  w/240  hp  Ford 
diesel  16  front,  44  rears,  set  back  front 
axle.  Allison  automatic  trans..  mounted 
w/Big  John  AA90  tree  spade  in  excellent 
condition.  $66,000  or  B.O.  Phone:  407- 
968-1045. 

Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information  about 
the  industry's  best-selling  package,  call  or 
write  Arbor  Computer  Systems,  1 1 7 West- 
on Road,  Westport,  CT  06880.  Phone: 
203-226-4335. 

Aerial  bucket  trucks,  Hi  Ranger,  As- 
plundh. Sky  Worker — most  major 
brands — 40’  to  95’.  Also,  brush  chippers, 
stump  grinders,  tree  spades,  log  loaders 
and  Rayco  stump  cutters.  Parts  for  aerial 
buckets.  Allied  Utility  Equipment  Inc., 
W.  204  North  11509  Goldendale  Road. 
Germantown,  Wl  53022.  Phone:  414-255- 
6161. 

Skyworker — Largest  new  parts  inventory, 
used  equipment  inventory,  major  service 


facility  in  U.S.  Phone:  404-376-3192.  FAX: 
404-376-1150. 


1977  Hi  Ranger  S-T-D-48’.  chip  box  and 
tool  boxes;  1977  Sky  Worker  1045-45’, 
chip  boxes;  1 M & M diesel  chipper;  1 As- 
plundh 12”  chipper;  35  hp  stump  grinder; 
1981  Ford  diesel  20  yd.  dump  chip  box; 
case  loader  w/backhoe  on  track  tri-axle 
trailer;  Int.  574  tractor  loader,  1800  hrs.; 
Brush  Hog  6‘;  18'  boat  & motor.  60  hp; 
5000  bd.  ft.  hardwood  lumber;  $30,000. 
Collection  of  small  tools.  Ask  for  Dick  at 
419-991-7359. 


1988  Vermeer  2465 — A stumper.  Ma- 
chine in  excellent  condition.  Asking 
$17,500  or  best  offer.  Phone:  508-256- 
0341 . M-F,  8 a.m.  to  4:30  p.m. 


Classified  rates:  $45  per  inch  (1-inch  mini- 
mum), payable  in  advance,  due  the  20th  of 
the  month  two  months  prior  to  publication. 
Send  ad  and  payment  to: 

Advertising  Department 
Tree  Care  Industry 
P.O.  Box  1094 
Amherst,  NH  03031 
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STUMPS? 


Get  a Dependable  Work-Force... 


SUPER 
NEW  YEAR 
SPECIALS! 


1982  Ford  F-700  with 
50  WH  aerial  lift,  pony 
motor  recond.  $18,500. 
Skyworkers  rebuilt  for 
$16,500. 

1981  Ford  F-700  with 
48  ft.  Hi-Ranger,  rebuilt 
motor,  painted,  pony 
motor  mint  cond., 
$22,500. 

1979-81  Asplundh  and 
Wood/chuck  brush 
chippers,  rebuilt 
starting  at  $3,500. 

1982  GMC  Chipper 
Dump  350  gas,  5 speed 
reconditioned,  $7,900. 


TAMARACK  CLEARING 
315-386-8273 

Financing  & Delivery  Available 


THE  BACK  YARD  BUDDY 


1980  Ford  F-700  with  50  ft.  Skyworker,  new  motor  and  transmis- 
sion, brakes,  kingpins,  tires.  Boom  completely  rebuilt,  brand  new 
pony  motor.  This  unit  has  a very  short  wheel  base  with  the  back 
yard  application  in  mind.  Priced  to  move  at  $19,500. 


RAYCO 


4255  Lincoln  Way  East  • Wooster,  Ohio  44691  • Fax  (216)  264-3697 

1-800-392-2687  IN  OHIO  • 1-800-392-2686  OUTSIDE  OHIO 
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FROM  THE  FIELD 


First-Hand  Experience 


By  Jim  Brunner 

As  1 read  a recent  From  Lhe  Field  article, 
I reflected  on  a few  experiences  of  my 
own  in  the  tree  business.  This  is  one  of 
many. 

As  a professional  landscaper  and  tree 
surgeon  with  10  years  experience,  I be- 
came rather  comfortable  using  chain  saws 
and  other  various  equipment.  This  story 
begins  on  a Sunday,  while  I was  doing 
some  work  for  myself 

A friend  who  had  come  for  a visit  need- 
ed some  11  re  wood  so  he  and  I decided  lo 


KDX  MULCHER 
SERIES  II 

WHY  BURN  WHEN  YOU  CAN 
MULCH? 

An  efficient  and  cost  effective 
vegetation  management  tool 


* Ideal  for  R.O.W. 

* Mounts  on  any  excavator 

* Hydraulic  jaw  moves  rocks  and  logs 

* Debris  containment  permits  use 
near  residential  sites 


Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 
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remove  a rather  large  dead  maple  from  be- 
side my  garage.  He  had  been  in  the  busi- 
ness as  long  as  1 had,  1 went  up  in  the 
bucket  and  was  feeling  rather  arrogant 
with  my  abilities  in  removing  this  tree,  I 
didn't  even  want  a rope  to  guide  the  main 
leaders.  Finally,  after  some  persuasion,  1 
decided  to  use  the  guide  ropes.  Alter  drop- 
ping the  main  leaders  right  down  the 
driveway,  I decided  we  should  cut  them 
up  to  make  room  for  the  main  trunk. 

This  is  when  disaster  struck.  As  my 
friend  and  I were  sawing  firewood,  l put 
the  larger  saw  into  a section  of  log.  The 
saw  bounced  out  of  the  log.  Like  a rookie, 
l put  the  saw  right  back  into  the  same  cut. 
The  saw  kicked  hack  before  l even  had  a 
chance  to  know  w hat  happened.  The  saw* 
had  no  safety  equipment  on  it.  The  saw 
wrapped  itself  around  my  left  hand  so  the 
chain  ripped  my  hand  down  between  iwfo 
lingers  almost  to  my  wrist. 

This  little  episode  cost  me  about  six 
months  of  healing  and  left  me  with  about 
909 h use  of  my  hand.  I was  lucky.  From 
that  day  on.  I have  preached  and  trained 
my  employees  about  safety.  My  employ- 
ees have  had  the  benefit  of  seeing  me  at 


my  w^orst.  It  was  a very  awakening  lesson 
of  tree  equipment  safety. 

Since  that  day  only  one  employee  in 
seven  years  has  had  an  accident  with 
a saw.  1 have  seen  many  close  calls  on 
the  job.  Each  time  I stop  and  tell  them 
again  to  look  at  my  hand.  Since  then  all 
saw's  have  been  replaced  with  new  safety 
feature  saws. 

Not  everyone  has  the  benefit  of  seeing 
first-hand  the  damage  this  equipment  ihat 
we  use  every  day  can  do.  We  shouldn't 
forget  about  safety  when  the  work  week 
ends  in  the  public  eye.  LO 


Jim  Brunner  is  the  owner  of  Brunner 
Landscaping*  Spring  Hill.  Florida. 

Do  you  have  a story  for  From  the 
Field  ? TCI  will  pay  $100  for  published  ar- 
ticles. Submissions  become  the  property  of 
TCI  and  are  subject  to  editing  for  gram- 
man  style  and  length.  Entries  must  in- 
clude the  name  of  a company  and  a con- 
tact person  or  they  will  not  be  considered 
for  publication.  Articles  and  photos  must 
be  received  by  the  first  day  of  the  month 
for  the  following  month  \s  issue. 


“The  Fastest  Solutions  to  your  Splitting  Headache;1 

The  GFX  SUPER  SPLIT  rack  and  pinion, 
gear-driven.  Log  Splitter. 

"SEE  IT  TO  BELIEVE  ITT" 

The  patented  SUPER  SPLIT  log  splitters  are  the  fastest  made.  up  to  four 
limes  faster  and  more  economical  (under  a dollar  a day  ) ihun  any  other 
type  of  splitter.  The  2 ^second  cyde  time  makes  SUPER  SPLIT  A 
WORLD  RECORD  HOLDER,  1ft  minutes  51  seconds  to  split  a cord  of 
wood.  SUPER  SPLITS  have  an  impact  of  7 to  16  Ions  and  accept  any  size 
log  up  to  25  Vi*  in  length.  They  use  grease  lining  instead  of  oil  for  easy 
maintenance  iiik!  offer  l lie  versatility  of  interchangeable  gasoline  or 
electric  drive  us  well  as  many  other  options. 

Take  one  or  more  and  watch  your  headache  disappear. 

GFX  CORPORATION 

Manufacturer  of  the  famous  LOG  N LAWN  ' Carts 
200  Recreation  Park  Dr . Hingham,  MA  02043  Tel:  (617)  740-0350 
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Save  trees  and  the  environment. 


Make  trees  healthy,  and  control  insects  and  disease 
with  ERA  registered  materials  and  scientifically 
designed  micro  injection  from  the  J.J.  Mauget* 
Company  Each  capsule  contains  the  exact, 
calculated  rate  of  material  needed  to  save  trees. 

Mauget  micro  injection  is  a closed  system.  No 
spraying  is  needed.  No  drift.  Material  is  injected 
directly  into  the  tree's  vascular  system,  and 
conductive  vessels  move  it  throughout  the  tree. 
There's  minimal  pesticide  residue  on  non-target 
species.  Callas  tissue  closes  small  injection  sites, 

Protect  the  environment.  Mauget  micro  injection  has 
become  an  important  component  in  Integrated  Pest 
Management  (IPM)  programs,  For  more  than  20 


years,  Mauget  micro  injection  has  helped  profes- 
sional arborists  solve  routine  and  difficult  nutritional, 
insect  and  disease  problems  on  shade  trees 

Now  is  the  time  to  save  trees  and  protect  the  envi- 
ronment. Contact  your  Mauget  distributor  today 


J,J,  Mauget  Company 

2810  N.  Figueroa  Street 
Los  Angeles,  CA  90065 
1-flOtWREEfrRX 
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More  Tree  Digging  Power! 

More  Critical  Root  Structure! 
More  Room  For  Lower  Branches! 
More  Survivability! 

More  Service  After  The  Sale! 

More  Experience  In  All  Soil  Types! 
More  Trade-In  Value! 


VERMEER  TREE  SPADES 


Introducing  the  “new  generation'1  1000  Series 
Tree  Spades  from  V ermeer ...  and  a much  higher 
level  of  transplanter  performance  and  quality  . 

□ High  torque,  hydraulic-assist  drive  systems 

allow  you  to  dig  with  more  speed  and 
power  than  any  other  transplanter  in  the  field 

□ Compact,  low  tower  designs  provide  greater 
access  for  both  tree  and  operator 

□ Unparalleled  strength  and  structural  integrity 

of  the  spades  and  frame.  Built  to  last!! 

□ Best  trade-in  value.  Best  warranty  . And  the 

best  service  after  the  sale ...  from  the  only 
manufacturer  in  the  industry  with  an  exclusive, 
dedicated  service  support  network 


NEW!  MODEL  6600 

: 

vw  m 

m m *THE  EX5GN’  DUTCHMAN" 
m New  Sharon  Road 

vermeer 
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THE  NATIONAL  ARBORIST  ASSOCIATION 

IS  PLEASED  TO  ANNOUNCE  SPONSORSHIP  OF  A SUPERIOR 

GROUP  HEALTH  INSURANCE  PROGRAM 

FOR  ALL  EMPLOYERS  IN  THE  TREE  CARE  INDUSTRY 


fetime  maximum  benefits 

BURES  m FS  PER  FAMILY  THAT  CAN  BE  MET  ON  A 

Ss  r,AlM  cnnM  PER  PERS°N 

CLAIMS  SYSTEM  - ONLV  ONE  CLAIM 

,E  is  required 

BAILABLE  SUCH  AS  M t 

s£SKK 

iRANCE  AUTOMATtCAU-V  lNa 
mVELV  PRICED  FOR  COS 


AND  value 


DOES  YOUR  PRESENT  COVERAGE  OFFER  THESE  BENEFITS? 
WHY  NOT  TAKE  THIS  TEST  AND  SEE? 

IF  YOUR  CURRENT  PLAN  DOES  NOT  PASS  THE  TEST  LOOK  INSIDE 
TO  FIND  OUT  HOW  TO  RECEIVE  A FREE 

NO  OBLIGATION  QUOTE — TT  vow  J 

5&GRAM  rROGRAM  H 


MARKETED  BY 

Albiez  Insurance  Agency 

2444  MORRIS  AVENUE 
UNION,  NJ  07083 

PROVIDING  INSURANCE  PROTECTION 
SINCE  1929 

UNDERWRITTEN  BY 

The  New  England 

RATED  A+  SUPERIOR  BY 
A.M.  BEST  COMPANY 

PROVIDING  INSURANCE  PRODUCTS 


ttlUflfft  NJThOMAL 

ARBORIST 

*IIO£i*Ti0« 


FREE  PROPOSAL  REQUEST  QUESTIONNAIRE 

PLEASE  COMPLETE  AND  RETURN  AS  INSTRUCTED  ON  BACK  PANEL 

DEDUCTIBLE  OPTIONS  CO  INSURANCE  OPTIONS  STOP  LOSS  OPTIONS 

PLAN  A □ $1 00  □ 250  □ 500  □ 1 000  100%  NOT  APPLICABLE 

PLAN  B □ $100  O 250 □ 500  □ 1000  n 1500  80%  □ S2500  D 5000  □ 10,000 

PLAN  C □ $300  □ 500  50%  $2500  ONLY 

OPTIONAL  COVERAGES 


□ MATERNITY  □ PRESCRIPTION  CARD  (AVAILABLE  WITH  $100  AND  $250  DEDUCTIBLE) 

□ DEPENDENT  LIFE  INSURANCE  □ SUPPLEMENTAL  ACCIDENT  (INCLUDED  WITH  PLAN  A) 

□ DENTAL  PLAN  WITH  ORTHODONTIA  BENEFITS  □ DENTAL  PLAN  WITH  NO  ORTHODONTIA  BENEFITS 


NAME  OF  COMPANY 

ADDRESS 

TEL. 

FAX 

CONTACT  NAME 

BEST  TIME  TO  CALL 

AM 

PM 

DO  YOU  HAVE  GROUP  INSURANCE  NOW?  DYES  UNO 

(If  yes  please  staple  copy  of  last  invoice  as  indicated  on  bock  and  indicate  current  plan's  anniversary  date  on  it.) 

DO  YOU  BELONG  TO  THE  NAA  CYES  DNO 


CENSUS  DATA 


NAME  OF  EMPLOYEE 

MALE  OR 
FEMALE 

AGE  LAST 
BIRTHDAY 

DEPENDENT  COVERAGE 

(S.F.K.T.)* 

UFE  INSURANCE  AMOUNT 
MIN.  10,000  MAX.  50,000 

1 

2 

3 

4 

5 

6 

7 

8 

9 

10 

11 

12 

13 

14 

15 

16 

17 

18 

19 

20 

21 

22 

23 

24 

•DEPENDENT  COVERAGE  S = SINGLE  F= FAMILY  K= SINGLE  WITH  CHILD(REN)  T=  HUSBAND  AND  WIFE 

PLEASE  CALL  BARRY  ROSENBERG  WITH  ANY  QUESTIONS 

1-800- ARBORS- 1 


FOLD  UNE 


BUSINESS  REPLY  PANEL 


THE  DEDUCTIBLE  IS  THE  MEDICAL  EXPENSES  PAID 
100%  BY  THE  EMPLOYEE.  AFTER  THE  DEDUCTIBLE 
IS  MET  THE  NEW  ENGLAND  SHARES  IN  PAYMENT 
OF  MEDICAL  EXPENSES  ACCORDING  TO  THE  CO- 
1NSURACE  AND  STOP  LOSS. 


AFTER  THE  DEDUCTIBLE  IS  MET,  THE  CO- 
INSURANCE  IS  THE  PERCENTAGE  PAID  BY  THE 
NEW  ENGLAND. 


THE  STOP  LOSS  IS  THE  TOTAL  MEDICAL  EXPENSES 
THAT  THE  EMPLOYEE  AND  THE  NEW  ENGLAND 
SHARE.  THE  AMOUNT  OF  MEDICAL  EXPENSES  OVER 
THE  STOP  LOSS  ARE  PAID  100%  BY  THE 
NEW  ENGLAND. 


IN  THE  EVENT  OF  AN  ACCIDENT,  SUPPLEMENTAL 
ACCIDENT  MEANS  THAT  ALL  MEDICAL  COSTS  ARE 
PAID  100%  BY  THE  NEW  ENGLAND  WITHOUT  BEING 
APPLIED  TO  THE  DEDUCTIBLE  FIRST. 


PLEASE  CALL  US  - 1-800-ARBORS-l 


FOLD  LINE 


NAME 


ADDRESS. 


NO  POSTAGE 
NECESSARY 
IF  MAILED 
IN  THE 

UNITED  STATES 


BUSINESS  REPLY  MAIL 

FIRST  CLASS  PERMIT  NO.  307  UNION,  NJ 


POSTAGE  WILL  BE  PAID  BY  ADDRESSEE 

NATIONAL  ARBORIST  HEALTH  CARE  PROGRAM 
C/O  ALBIEZ  INSURANCE  AGENCY 
PO  BOX  1593 

UNION,  NEW  JERSEY  07083-9734 


STAPLE  RETURN  MAILER 
HERE. 


USMSER  NATIONAL 

ARBORIST 


ASSOCIATION 


1 1 1 1 1 1 1 1 II  III  1 1 1 1 1 1 1 1 1 1 1 1 1 1 1 1 1 1 1 1 1 1 [ 1 1 1 [ 1 1 1 1 1 1 1 1 1 1 1 1 


THE  NATIONAL  ARBORIST  ASSOCIATION 
GROUP  HEALTH  INSURANCE  PROGRAM 


MAILING  INSTRUCTIONS 


• HAVE  YOU  COMPLETED  THE  PROPOSAL  QUESTIONNAIRE? 

• TO  RETURN  TO  US  POSTAGE  FREE,  PLEASE  OPEN  BOOKLET 
AND  FOLD  QUESTIONNAIRE  PAGE  COMPLETELY  OVER  AND 
BEHIND  BUSINESS  REPLY  PANEL.  THEN  FOLD  TOP  HALF  OF 
BOOKLET  DOWN  BEHIND  BUSINESS  REPLY  PANEL. 

• PLEASE  INSERT  A COPY  OF  YOUR  MOST  RECENT  INVOICE 
FROM  YOUR  CURRENT  HEALTH  CARRIER  AND  STAPLE 
RETURN  MAILER  AS  INDICATED. 

THANK  YOU  FOR  TAKING  THE  TIME  TO  RESPOND. 

WE  WILL  CALL  YOU  SOON. 


y|MI»  WATIOMM. 

ARBORIST 

AtlOClATlON 


are  you  paying  too  much  for  health  insurance? 

WE  CAN  HELP! 


MAY  1 992 
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Remote  Control  (optional) 
increases  operator  safety 


Key  Switch 

for  security 
and  safely 


Protective  Finish 

DuPont*  epoxy  primer 
and  imroff*  final  coats 
provide  the  toughest 
prolection  available. 


Timken*  Self-Purging 
Double  Bolter  Bearings 

eliminate  blown  seals  and 
resultant  bearingtehafl 
damage  due  to  improper 
greasing, 


Folychain 
Cutter  Read 
Drive  Betts 

for  improved 
performance  and 
minimal  maintenance 

Blanchard-Ground 
Cutter  Wheels 

eliminate  damaging 
vibration. 


Direct  Drive 
Hydraulic  Pump, 

with  torsjonaJ  dampener, 
eliminates  slippage  and 
loss  of  pressure, 


Marine  Battery  Box 

protects  battery  from  the 
elements  and  damage 

Coiled  Harnesses 

allow  for  tongue  extension 
without  time-consuming 
disconnection/recon  nection . 


Replaceable 
Rod  Ends 

simplify 

maintenance. 


r Thick  Cutter  Wheel 

for  incieased  power  and 
extended  service  life 


Bulldog*  Hitch 

for  secure  towing. 


Extra- Capacity 
Fuel  Tanks 

provide  lor  longer; 
uninterrupted  operation. 


E-Z  Lube  Spindles 

ensure  thorough  wheel 
lubrication 


Timken'  Tapered 
Roller  Bearings 

lor  smooth,  reliable 
cutter  head  swing 


Hardened  Steel 
Bushings  eliminate 
elongation  and  damage 
to  mounting  holes. 


Extra-Wide  Pivot  Point 

evenly  distributes  pressure 
lor  longer  service  life 


Check  Valves 

prevent  unexpected 
and  dangerous 
cutter  head 
movement. 


PROFESSIONAL 
STUMP  GRINDERS 


We  pride  ourselves 

in  the  strength  and  quality  of  each  and  every  machine. 


If  getting  more  work  done  in  a 
day  with  less  trouble  is  your  idea 
of  good  business,  a Carlton 
Stump  Grinder  is  your  kind  of 
machine. 

Since  I952f  our  quality  stump 
grinders  have  evolved  to  satisfy 
the  wants  and  needs  of  our 
customers  who  use  them  daily 
We  overdesign  and  overbuild 
quality  into  every  model  to  insure 
years  and  years  of  trouble-free, 
stress-free,  profitable  operation. 


A high-quality  professional  stump 
grinder  can  make  a big  difference 
in  your  work.  . .and  a measur- 
able difference  in  your  results. 


We  strive  to  offer  the  best-built 
machines  on  the  market  and  this 
will  always  remain  our  goal. 


Carlton 


PROFESSIONAL  STUMP  GRINDERS 


J.P.  Carlton  Company  Div.  DAFP  fnc 
121  John  Dodd  Road 
Spartanburg,  South  Carolina  29303 
803-578-9335  * 800-243-9335 
FAX  578-0210 

Please  call  or  write  about  additional 
information  on  any  of  our  six  models  of 
quality  professional  stump  grinders. 
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OUTLOOK 


My  hat  is  off  to  the 
people  who  belong 
and  those  who 
volunteer.  They 
make  the  difference. 


olunteers  really  make  this  industry'  tick.  They  are  the  unsung 
heroes  who  give  their  time,  energy  and  sometimes  pay  their  ow  n 
expenses  to  make  this  industry  what  it  is. 

For  example,  the  ANSI  Z133  Committee,  which  writes  our  safe- 
ty standards,  and  the  ANSI  A300  Committee,  which  is  writing  in- 
dustry consensus  standards,  are  volunteers.  So  are  NAA  and  ASCA 
officers  and  directors,  the  ISA  International  and  Chapter  officers 
and  directors,  the  officers  and  directors  of  state  and  local  arborist 
associations  and  members  of  their  committees.  They  all  give  of 
themselves  to  get  the  job  done. 

They  also  take  on  financial  burdens  as  part  of  their  volunteer  ef- 
forts. A few  years  ago.  for  instance,  the  18  attendees  at  an  NAA 
Safety  Committee  meeting  tallied  the  cost  of  their  airfare  to  the 
meeting  and  their  total  wages  for  the  time  they  were  away  from 
their  jobs.  The  total  exceeded  $14,000 — a pretty  expensive  meet- 
ing and  it  didn't  even  lake  into  account  lost  sales  or  production. 

While  NAA,  ISA,  ASCA  and  others  operate  with  paid  staff, 
many  accomplishments  could  not  happen  without  volunteers. 

No  doubt  these  are  the  same  people  who  volunteer  for  their 
church,  their  community,  their  service  club,  their  school  district  and 
a variety  of  organizations. 

They  are  also  the  people  who  are  successful.  While  you  might 
wonder  how  they  can  give  so  much  of  themselves  and  still  do  well 
at  earning  a living,  the  answer  is  quite  simple:  What  goes  around 
comes  around.  They  make  friends.  They  learn  from  their  peers. 
They  network.  They  broaden  their  horizons,  develop  new?  ideas  and 
new  strategies.  When  they  go  to  meetings  they  know-  lots  of  people. 
The  learning  process  becomes  easier. 

For  most  tree  care  company  ow  ners,  it  is  very  lonely  at  the  top. 
It's  easy  to  say,  t4Go  to  a meeting  and  network,"  It's  much  easier 
when  you  are  involved  and  the  rewfards  are  immeasurable. 

Try  it.  Get  involved.  If  you  are  a commercial  arborist  you  belong 
in  the  National  Arborist  Association.  All  arborists  should  be  mem- 
bers of  the  International  Society  of  Arboriculture,  ISA  Chapters 
and  state  or  local  arborist  associations.  This  is  the  mainstream 
of  your  industry.  Once  you  become  a member,  get  involved.  Don't 
try  to  operate  in  a vacuum.  Your  peers  can  make  your  life  much 
easier  and  your  peers  aren't  necessarily  limited  to  competitors.  You 
will  soon  identify  people  with  whom  you  can  share  your  ideas  and 
frustrations. 

Don't  be  afraid  to  volunteer.  My  hat  is  off  to  the  people  who  be- 
long and  those  who  volunteer.  They  make  the  difference. 
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Two  proven 
ways  to 
control  tree 
insects  without 
harming  the 
environment 


Inject-A-Cide* 
Inject-A-Cide  B 


Stop  pests  that  bore,  chew  or  suck  on  plant 
tissues,  inject  Mauget  Inject-A-Cide®  or  Inject-A- 
Cide®  B into  a tree's  vascular  system  and 
control  more  than  35  major  insects  that  injure 
shade  trees  and  ornamentals. 

Protects  The  Environment 

The  Mauget  micro  injection  process  utilizes  a 
closed  system  to  keep  pesticides  from  being 
introduced  into  the  environment.  No  spraying  is 
needed.  Scientifically  measured  doses  of  EPA 
registered  materials  are  placed  directly  into 
the  tree's  conductive  vessels.  This  ensures 
environmental  protection  while  controlling 
only  injurious  insect  pests  feeding  on  the  tree. 

Material  Moves  Via  The  Sapstream 

The  active  ingredient  in  Inject-A-Cide*  or  inject- 
A-Cide  * * B moves  quickly  into  the  sapstream. 

It  is  transported  in  the  xylem  from  the  point  of 


injection  to  the  upper  crown  and  leaves.  Entry 
points  are  smaller,  shallower  and  fewer  in 
number  than  any  other  injection  method 
used  today 

Do  your  part  to  protect  the  environment  with 
the  positive  addition  of  Mauget  micro  injection 
to  your  IPM  program.  Stop  boring,  chewing 
and  sucking  insects  from  invading  a tree's 
environment.  Inject  Mauget  Inject-A-Cide  or 
Inject-A-Cide  B and  target  only  those  insect 
pests  that  harm  trees. 

SffllefeBBg 

JJ.  Mauget  Company 

2810  N.  Figueroa  Street 
Los  Angeles,  CA  90065 
FAX:  213-225-3810 
213-227-1482  (CAonly) 

1-800-TREES  RX 


Inject-A-Cide  and  Inject- A-Qde  0 ore  restricted  use  pesticides  ond  may  be  opened  only  by  a licensed  and  trained  applicator 
inject- A-Cide  and  inject- A-Cide  B ore  registered  trademarks  of  J J.  Mauget  Company 
‘ Contains  ^Metasystox-R,  a Reg  TM  of  me  Parent  Company  of  Forbenfabriken  Bayer  GmbH.  Leverkusen 
* ‘Contains  technical  *Bidrlm  registered  In  U S & Canada  Pat  Offs  by  U.S.  Pat  2,802. 855;  Canada  Pat  536,557 
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Gypsy 

Moth 

Update 


Be  Prepared 
For  Another 
Outbreak  Year 


A gypsy  moth  outbreak  can  leave  branches  completely  bare*  This 
photo  was  taken  in  early  summer. 


By  Peter  Gerstenberger 

This  will  be  another  outbreak  year  for 
gypsy  moth  in  many  parts  of  the  insect's 
expanding  range.  Areas  in  the  leading 
edge  of  the  insect  outbreak — an  arc  that 
runs  roughly  from  the  Carol inas  through 
the  Upper  Peninsula  of  Michigan — will 
likely  be  the  hardest  hit. 

However,  arborists  in  other  areas  should 
be  on  their  guard.  Recent  research  casts 
doubt  on  the  theory  that  outbreaks  em- 
anate i n a wave  from  high  population  cen- 
ters. It  is  also  doubtful  that  population  ex- 
plosions follow  a set  pattern. 

Outbreak  areas 

Trees  and  tree  owners  along  the  leading 
edge  of  the  insect's  population  movement 
will  feel  the  greatest  effects  for  two  rea- 
sons: Tree  mortality  is  highest  along  the 


leading  edge,  and  gypsy  moth  has  fewer 
natural  enemies  in  these  areas.  There  will 
be  isolated  hot  spots  beyond  and  behind 
this  front. 

Outbreaks  over  Urge  regions  take  place 
at  the  same  time,  dispelling  the  theory  that 
outbreaks  spring  from  "hot  spots,"  Low- 
level  populations  may  go  unnoticed  for 
several  years  before  conditions  are  right 
for  an  outbreak. 

Hot  spots  for  gypsy  moth  last  year  in- 
cluded parts  of  Maine.  New  Hampshire, 
New  Jersey,  Pennsylvania,  Virginia  and 
north-central  Michigan,  This  year  look  for 
outbreaks  in  the  mid-Atlantic  states  and 
the  southern  Appalachians,  possibly  west- 
ern New  York  and  Pennsylvania  and  the 
Lake  States,  There  also  could  be  isolated 
hot  spots  in  New  England, 


Life  cycle 

The  first  instar  larvae  hatch  from  eggs 
around  the  first  of  May.  First  in  star  larvae 
are  tiny  and  might  be  unnoticed,  except 
that  they  like  to  go  ballooning.  Larvae  de- 
scend on  a fine  silken  thread  and  prevail- 
ing winds  may  carry  them  100  yards,  even 
several  miles.  It  is  this  dispersal  that  gives 
the  gypsy  moth  its  name. 

Instars  feed  at  night,  but  one  of  the  char- 
acteristics of  a severe  outbreak  is  that  lar- 
vae w ill  feed  night  and  day. 

Male  larvae  go  through  five  instars  and 
females  go  through  six  before  they  pupate 
in  July.  Adults  emerge  in  late  July/early 
August. 

The  flightless  female  elicits  a pher- 
omone that  can  attract  males  from  1 00 
yards  awray.  After  mating,  the  female  will 
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look  for  a vertical  object  on  which  to  de- 
posit an  egg  mass.  The  size  of  the  egg 
mass  varies  with  population  density — in  a 
high  density  population,  it  may  contain  as 
few  as  100  eggs.  The  egg  mass  is  the  in- 
sect's overwintering  stage. 

Forecasting  an  outbreak 

In  order  for  integrated  pest  management 
practices  and  targeted  pest  control  to  be 
effective,  the  arborist  must  be  able  either 
to  predict  or  detect  a pest  outbreak  above  a 
threshold  level.  That  threshold  depends  on 
the  level  of  aesthetic  loss  a client  can 
tolerate  or  physical  damage  plants  can 
endure. 

How  much  is  too  much  with  gypsy 
moth?  The  Massachusetts  Department  of 
Environmental  Management  recommends 
a simple  sampling  procedure  that  allows 
an  arborist  or  a property  owner/manager 
to  determine  if  they  should  use  control 
measures. 

First,  pace  off  a 66-square-foot  area 
(one-tenth  of  an  acre)  of  the  landscape. 
From  the  ground,  count  all  viable  gypsy 
moth  egg  masses  on  tree  trunks  or  other 
vertical  structures  in  the  sample  area.  (A 
viable  egg  mass  is  dark  and  firm.)  Multi- 
ply this  number  by  10.  This  gives  you  the 
number  of  egg  masses  per  acre. 

The  MDEM  recommends  an  action 
threshold  of  250  egg  masses/acre  for  resi- 
dential areas  and  500  egg  masses/acre  for 
woodlots. 


Typical  gypsy  moth  egg  mass  as  it  ap- 
pears in  early  spring. 


This  simple  formula  makes  a few  as- 
sumptions. namely  that  there  are  suitable 
host  trees  in  the  sampled  area,  and  that 
clients  and  trees  can  tolerate  some  defoli- 
ation. Use  this  technique  and  consider  oth- 
er variables  before  you  decide  to  treat. 

Controlling  the  insect 

Several  conventional  pesticides  and 
biorational  controls  provide  adequate  con- 
trol of  gypsy  moth  larvae,  including 


Sevin.  NEEM  oil,  B.t.  and  Dimilin. 

Natural  predators  such  as  the  white- 
footed mouse  and  parasitic  wasps  and  flies 
have  only  modest  control  on  low-density 
gypsy  moth  populations  and  are  generally 
ineffective  against  outbreak  populations. 

Several  other  non-chemical  controls 
look  promising  but  are  not  yet  commer- 
cially available.  Those  receiving  the  most 
attention  are  Nuclear  Polyhedrosis  Virus 
(NPV ) and  an  insect-parasitic  fungus.  En- 
tomophaga  maimaiga. 

In  experiments,  the  NPV  virus  has  been 
effective  when  aerially  applied  on  high 
density  populations.  It  may  soon  be  pro- 
duced in  the  private  sector. 

Dr.  Joseph  Elkinton.  entomologist  at  the 
University  of  Massachusetts  at  Amherst, 
feels  the  Entomophaga  fungus  was  large- 
ly responsible  for  the  decline  in  defolia- 
tion in  western  Massachusetts,  New  York 
and  Connecticut  in  1991.  On  the  other 
hand,  absence  of  the  fungus  may  have  al- 
lowed outbreaks  to  occur  in  New  Hamp- 
shire, Maine  and  Pennsylvania. 

Identical  to  a Japanese  strain  of  fungus 
first  experimentally  introduced  in  1911, 
Entomophaga  operates  in  low-density  in- 
sect populations.  So  far.  it  has  been  more 
effective  in  rainy  years  when  the  fungus 
can  germinate  more  successfully.  Elkinton 
warns  that  Entomophaga  is  not  a pan- 
acea— outbreaks  have  occurred  despite  its 
presence.  This  year,  researchers  will  in- 
troduce the  fungus  into  new  areas  and 


Food  Sources 

Are  your  clients'  trees  at  risk  in  an  outbreak?  Gypsy  moth  larvae  are  usually  selective  about  what 
they  eat  as  only  certain  food  sources  will  keep  a gypsy  moth  outbreak  going.  Gypsy  moth  caterpil- 
lars can  and  will  damage  a pine  if  a better  food  source  isn't  available. 


Best 

Mediocre 

Poor 

oak 

pine 

ash 

birch 

maple 

black  locust 

apple 

hemlock 

tulip  poplar 

aspen 

elm 

juniper 

willow 

spruce 

dogwood 

linden 

hickory 

balsam  fir 

alder 

black  gum 

walnut 

hawthorn 

sassafras 

holly 

poplar 

beech 

sycamore 
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continue  to  monitor  areas  in  which  it  is  es- 
tablished. 

The  Asian  gypsy  moth 

Up  to  now.  about  the  only  features  of  a 
gypsy  moth  outbreak  that  worked  in  the 
arborist’s  favor  were  that  the  insects  were 
slow-moving  because  the  female  was 
flightless,  and  that  the  pest  was  limited  by 
its  host  range. 

Enter  the  Asian  gypsy  moth.  Thought  to 
have  been  carried  to  this  continent  on  Rus- 


sian grain  traw  lers,  the  Asian  gypsy  moth 
first  showed  up  in  pheromone  traps 
around  Portland.  Seattle  and  Vancouver  in 
1981.  After  disappearing  for  several  years, 
it  resurfaced  in  1989  and  1990. 

The  adults,  especially  the  males,  are 
similar  to  their  naturalized  North  Ameri- 
can cousins  in  appearance.  That  is  where 
the  similarity  ends. 

The  adult  female  can  fly  up  to  25  miles, 
creating  the  threat  of  a quickly  spreading 
outbreak.  The  last  instar  of  the  brightly 


colored  larva  can  reach  almost  three  inch- 
es, so  it  obviously  has  a healthy  appetite. 
Finally,  the  Asian  gypsy  moth  prefers 
conifers,  an  added  threat  in  some  areas. 

On  March  12.  the  Secretary  of  Agricul- 
ture declared  a state  of  emergency  to  free 
S20  million  in  federal  funds  for  combat- 
ting the  Asian  gypsy  moth  invasion.  The 
Animal  and  Plant  Health  Inspection  Ser- 
vice (APHIS)  and  U.S.  Forest  Service 
launched  a major  campaign  to  detect,  con- 
tain and  eradicate  the  insect  in  Oregon, 
California.  Idaho  and  Washington.  O 


AN  OUNCE 
OF  PREVENTION 

PREVENTS  THE 

- "FIERY  ITCH " 

OF  POISON  IVY 

1-800-553-6778 


ORAL  IVY,  INC.  104  GUY’S  LANE  BLOOMSBURG,  PA  17815 
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STUMPS?  Get  a Dependable  Work-Force... 


4255  Lincoln  Way  East  • Wooster,  Ohio  44691  • Fax  (216)  264-3697 

1-800-392-2687  IN  OHIO  • 1-800-392-2686  OUTSIDE  OHIO 
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Why  Not  Control 
Dutch  Elm  Disease 
In  Your  City? 


SEETHE  DIFFERENCE 

—Effective  for  3+  years 
. . . very  affordable 

— Simple  Trunk  injection 

I s s\  \\  ^ —New  time-saving 
*'  ' - injection  method  & 

new  dosage  range 


Call  1-800  ELM  TREE,  FAX  or  write  for: 
Technical  Support  & Information, 
PHYTON-27  low  prices, 
equipment  & parts, 
and  the  Newsletter 


SOURCE  TECHNOLOGY 
BIOLOGICALS,  INC. 

3355  Hiawatha  Avenue,  Suite  222 
Minneapolis,  Minnesota  55406 
(612)  724-7102 

TOLL  FREE  1 -800-ELM-TREE 
FAX  (612)  724-1642 
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theVO50 

Saves  on  cosi 
Set-up  t 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO-50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO-50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO- 50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

Time 

manufacturing  company 

P.0.  Box  20368  Waco.  Texas  76702-0368 
(817)776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 
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You  needed  it  vesterdav.  Yon 


ordered  it  Iasi  week.  Y ou 


the  time  we  recieve  them. 


\Ye  keep  over  a million  dollars 


of  ready  -to-ship  inventory  on 


hand  because  we  don't  like  to 


refundable  with  vour  1st  order. 


215-430-1214 
FAX:  215-430-8560 
toll  free: 
in  PA;  800-352-3458 
outside  PA:  800-441-8381 


VISA/M  ASTERCA  RD/DISCOVER 


INDUSTRY  INPUT 


A big  disappointment 

I was  perplexed,  angered  and  ultimate- 
ly disappointed  after  reading  the  January 
1992  Tree  Care  Industry \ 

On  the  positive  side,  the  first  four  es- 
says/articles dealt  with  the  need  for  certi- 
fication in  order  to,  among  other  reasons, 
"place  the  tree  care  profession  on  a par 
with  other  professions."  Robert  Felix  goes 
on  to  say,  "It  won't  stop  those  pickup 
truck  and  chain  saw  operators  that  appear 
and  disappear  with  great  regularity." 

Beginning  with  Felix's  useful  ideas  on 
certification  through  (Mark)  Herriot's  and 
(William)  Krui  denier's  informative  arti- 
cles, I began  to  think  to  myself,  "Hey,  this 
organization  really  means  it  when  they 
talk  about  professionalism.  Way  to  go!" 

Reading  the  article  entitled  "My  First 
Take  Down"  instantly  took  the  fizz  out  of 
my  soda.  Here  we  are  introduced  to  an  ap- 
parently uninsured,  apparently  uncertified, 
admittedly  practically  non -equipped  un- 
dergraduate student  violating  practically 


every  tenet  of  the  code  of  ethics.  And  TCI 
paid  him  to  tell  his  story. 

Think  about  the  person  you're  patting 
on  the  back  by  publishing  such  stories. 
Does  the  NAA  hire  second-year  law  stu- 
dents to  represent  itself?  Would  you  hire  a 
third-year  medical  student  to  diagnose  and 
surgically  treat  your  brain  tumor?  Of 
course  not!  Then  why  on  earth  are  we 
publicizing  and  encouraging  such  es- 
capades of  Mr,  ChenaiL  tine  fellow 
though  Fm  sure  he  is. 

Please,  TCI,  more  consistency  and  less 
vac  i 1 1 at i on  on  profe  ss  ion  a I i sin . 

Edward  M.  O’Connell 
Philadelphia,  Pa. 


Letters  should  he  addressed  to: 
Tree  Care  Industry*  Editor 
PXl  Box  1094 
Amherst  NH  0303  / 
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MODEL  HD47 

STUMP 

GRINDER 


Levco’s  Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


Afit*  Of  Cul 
rnc.v  ONE 


30'  - * b 

THE  HD47  MOVES  IT* 
SELF  OVER  AN  AREA 
OF  6’  X 3V  WITHOUT 
MOVING  THE  TOW 
VEHICLE! 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 

POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE,  ARKANSAS  72396 

501*238-81 26  FAX  501-238-8124 
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"Just 

Push 

Play" 


Why  try  and  explain  something  that  you  can  show  in 
a video  in  less  than  20  minutes ? 


Video  programs  from  the  National  Arborist  Association  make  it  easier  to  train  new  employees  and  refresh 
the  memories  of  experienced  employees.  All  you  have  to  do  is  select  the  subject  and  turn  on  the  VCR,  Order 
now  and  save  10%  THIS  MONTH  S FEATURE  VIDEOS  ARE: 

ELECTRICAL  HAZARDS  & TREES  AND  AERIAL  RESCUE 

Electrical  Hazards  and  Trees 

Tree  workers  are  near  electrical  hazards  every  day.  This  video  reviews  the  proper  tools,  techniques  and 
equipment  necessary  to  work  safely  in  proximity  to  such  hazards. 

Aerial  Rescue 

This  video  demonstrates  the  various  procedures  for  carrying  out  an  aerial  rescue  for  a victim  in  a tree  or 
bucket  truck.  What  tools  shou  Id  be  used?  How  can  other  crew  members  rescue  a worker  who  is  in  contact 
with  an  energized  tree  or  piece  of  equipment?  What  precautionary  measures  will  prevent  die  rescuer 
from  becoming  a victim  as  well?  These  and  other  questions  are  answered,  with  demonstrations  of  various 
lifesaving  techniques. 

The  above  two  videos  and  the  accompanying  "how-to"  guide  are  also  available  in  Spanish. 
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ORDER  NOW!  DON  T MISS  OUR  SPECIAL  OFFER  - ?07„  DISCOUNT 
Expires  July  30,  1992 


n 


V-3  Electrical  Hazards  & Trees  and  Aerial  Rescue 

Electrical  Hazards  and  Trees 


To  Ordrryour  Video  Programs,  and  SAVE  10%. 
simply  nil  out  this  coupon  today  and  mall  with 
your  check  or  credit  card  number  to:  The 
National  Arborist  Association  P.O.  Box 
1094.  Amherst.  NH  G3Q3IIQ94.  Or  call 
TOLL  FREE  l 800-733  2622.  In  Canada  call 
1 -603-673-33 1 1 , Please  allow  2 - 4 weeks  for 
delivery,  Price  Includes  shipping  and  handling 
charges. 


_ Aeriod  Rescue 

Eoch:  $60  00  (NAA/ISA  members) 
$90  GO  (non-members) 
_Set(s)  of  2 

$ T08.00CNAA/ISA  members) 
$ 162,00  (nom  members) 


_Set(s)  of  2 in  Spanish 

$ IGS.OtXNAAyiSA  members) 

$ 1 62  GO  (nornmembers) 

$ TOTAL  

1 0%  DISCOUNT  - 

$ TOTAL  __ (U  S.  Funds) 


Company  Name: NanW  of  Individual  Ordering: 

Tille  of  Individual  Ordering:  l^wse  

Addrc-tv  

City:  Stale: Zip:  LI  Vla-McruinJ  □ Visa 

Exp.  Dale:  Card  Number:  

Signature: 


L 


OKpER_by_PHOIVE  TOLL  FREE  - CALL_L  -800-733-2622 

& 


National  Arborist  Association 

P.O,  Box  1094 
Amherst.  NH  0303  M 094 
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WASHINGTON  IN  REVIEW 


Ruling  Opposed 

States  May  Regain  Power  To  Decide  On  Pesticide  Use 


By  Brian  Barnard 
TCI  Staff 

In  a major  reversal  of  position*  the  Bush 
administration  is  now  opposing  the  right 
of  local  governments  to  regulate  how  pes- 
ticides are  used. 

Victor  J.  Kimm.  the  Environmental 
Protection  Agency's  assistant  administra- 
tor for  Prevention,  Pesticides  and  Toxic 
Substances,  said  states— not  municipal 
governments— should  have  the  power  to 
govern  use  of  toxic  chemicals.  Kimnvs 


statement  was  made  at  a House  Agricul- 
ture Subcommittee  hearing  on  H,R.  3850, 
the  Federal-State  Pesticide  Regulation 
Partnership  Act. 

ELR  3850  was  introduced  last  fall  after 
the  Supreme  Court  ruled  that  the  Federal 
Insecticide,  Fungicide  and  Rodenticide 
Act  (FIFRA)  did  not  prohibit  communi- 
ties from  regulating  pesticides.  Through 
the  efforts  of  the  Coalition  for  Sensible 
Pesticide  Policy  (CSPP),  representation  of 
responsible  regulation  for  the  profession 
continues.  The  National  Arborist  Associ- 


ation is  actively  involved  with  the  CSPP. 

At  the  hearing  Kimm  said,  “After 
weighing  the  competing  policies,  the  Ad- 
ministration believes  that  a political  sub- 
division of  a state  should  be  prohibited 
from  regulating  pesticide  sale  and  use  un- 
less the  state  has  acted  affirmatively  to  al- 
low local  regulation:  however,  local  regu- 
lations in  effect  as  of  January  1,  1992 
wx>uld  continue  in  effect  unless  a state  act- 
ed affirmatively  to  preempt  them.”  Fur- 
ther, Kimm  asserted  that  the  state  “is  the 
appropriate  level”  to  ward  off  burdensome 
regulation  by  83,000  local  governments. 

H.R,  3850  is  similar  to  the  Senate  ver- 
sion, S.  2085.  The  administration's  stand 
wall  encourage  passage  of  these  bills,  IQ 


Win  Cash 
For  Your  Photo 

Take  a shot  and  enter  TCFs 
Photo  Contest, 

Photos  must  depict  some 
aspect  of  arboriculture. 

First  place:  $250 
Second-place:  $100 
Third-place:  $50 
Entries  due  June  L 

Photos  also  considered  for 
the  first  annual  National 
Arborist  Foundation 
Calendar* 

For  further  information , call 
TCI  at  603-673-8952. 


SCHODORF 


TRUCK  BODY  & EQUIPMENT  CO. 

Model  B4120  - 10'  Long 


885  Harmon  Ave.  - P.O.  Box  23322 
Columbus,  Ohio  43223 
Phone:  614-228-6793 
1-800-288-0992 


Since 

1881 


Featuring;  All  galvarmea!  construction  including  understructure,  corrugated 
sides,  from  & roof  increase  strength,  inside  8c  underbody  undercoated  . swing- 
away  tailgate.  Tool  & thru  box  with  double  panel  doors  & slam  action  paddle 
locks,  high  security  locking  bars  8c  4 swivel  rope  hooks*  Class  C/20  hoist, 
reinforced  underride  protection  with  pintcl  hook,  6 way  trailer  plug  & top 
mount  ladder  & pruncr  storage, 

U\  H\  W UNITS  AVAILABLE*  COMPLETE  UNITS  WITH 
CHASSIS,  CONTACT  PAUL  SCHODORF  1-800-288-0992, 
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1364  Ford  LTBOOO;  320*  CAT;  11  Spd 
WHh  Hetk>n*l  $-76  Ctmm  (17-T«l);  76’ 
Bom.  37"  Jfe;  12(7  H»h  HHgl  (72,500 


1»1  Fort  LHT$O0O;  CAT;  U 5 p4;  w/fl.O. 
T0 160  1$  Tort  Ctn;  MT  Hoe*  Height 


(160) 

Specialized 
Trucks  In 
Stock 


(5)  1987  Ford  F600;  6.6  Diesel;  5x2;  16'  Wood  Bed; 
20,000#  GVW; $9,000  To  $1 1 ,500 


ItTt  Mack  ftfiOO;  D»M;  S Spd  - NdJoruJ 
6- Tor  Ctpicrly  Kfitrokleb-oom  Orm* 
$22,500 


1(76  OMC;  3G0«  CAT;  6 Spd AM  Cam, 
pre*»r;  W*U**:  w*lMT  ^Ton  Krti**3*l»«n 

$14500 


1 IBS  Ford  mXi  Dlml  U2;  AM 
Flatbed  wDynbii  Tteo  K rr.  Crano 

(26.600 


1976  Chavy;  Vfl  £-^  ; 6-2  Tran  Wth  O S 
KnucMaboOm  And  Air  CoiTiptWMBf  . (9,500 


IS)  1(7*  to  1661  1 Ton  UtlltM  wAfenJI* 
or  Shy  Van  Ekctob  ».300  to  (13,600 


1t7f  OHC  v-$l  6 Spd  With  LRSO  Aaplmdh 

A*r1d  Ufl  A Ch*>  Body.  £ Qthw  In  srtw* 

(24(00 


{IS)  1677  ta  IMS  Ford  1 Chevy  Vena 
wAtomflWt.  DurOn  of  Sky  Van  SucAeti 
46.600  be  (16,000 


(«)  16(1  am,  *2  DM;  6 Spd  or  Aim.; 
Aiptuftdh  LS42.  45.  50  wW,™*  * jfei;  Bv 
fttr  Clean 426,000  fe  OS  ..OOO 


ISO  chevy;  vs.  ii2  W75,  UTtel  6(  DouIXt 
Buefcat  0.400  M lea  (55,000 


(t>  1*7*  Fens  V-S;  £x2  W*f>  T*»  56’ 
el.  W Wffc  He4^tt (24,000  El 


1 671  Cabever  Ferd;  VI;  6 (pawl  wWaip 
TfeeA-O-Llfier  Highway  Striper;  (1.000 
M lee  . (1 4,600 


(3J  If B0  Inta maboner e ; Aula,:  DMI. 
w.'SerdLH  40“  Tebtcwpto  Buofceb  . 

41 4,500  la. 


1(73  IhtfTmcfem  VS'  IlSpd.  -TU^h-AII 
1B7  8w*wt.  Seed  CendUen  Kt.SOO 


* 


BIG  Price  Increase  Coming! 

Only  10  units  in  stock  at  these  prices 


Lease* 

MorbarkDIscChlppers  48  Months 

4 cyl.  Ford  gas  $1 1 .500  $338 

4 cyl.  White  gas  $1 1 .500  $338 

4 cyl.  Cummins  $14,995  $440 

4-Knife  Option  add  $500 

Lease' 

Morbark  Drum  Chippers  48  Months 

20/10  $7500  $235 


Rayco  Stump  Grinders 

Model  1620  Super  Jr. 

Model  1635  ASA  Diesel 

Model  RG1635'A/$P:  35  H P 
Model  RG  1665^AC:  65H  P 
Model  167000:80  H P. 

Hydra  Stumper:  240  H P. 

$6995 

$12,995 

$11,750 

$14,995 

$21,500 

$85,000 

Lease’ 
48  Months 

$215 

$369 

$345 

$440 

$625 

$2,344 

Lease* 

Asplundh  Whisper"s 

48  Months 

4 cyl.  Ford  or  Hercules 

gas  w/  I2"cutter  head 

$10,900 

$335 

Asplundh  Chipmunk 

$9,500 

$303 

* All  lease  purchases  require  2 payments  down.  SI. 00  buy-out  with  approved  credit.  Other  lease  plans 
available.  Used  Asplundh  & Morbark  chippers  and  Rayco  stump  grinders  available. 


OPdYKE  me. 

(215)  72-1-04X14 

Truck  & Equipment  Sales 


Mini  Work  Force  RG20  stump  cutter 

20  H.P.  SELF  PROPELLED 
$4995  - LEASE  36  MO.  $205  PER  MONTH 


3123  Bethlehem  Pike 
Hatfield,  PA  19M0  (Phiia.  Area) 


Please  circle  23  on  the  Reader  Service  Card 


MANAGEMENT  EXCHANGE 


Tools  & Business-p^// 


A laptop  computer  and  portable  printer,  a multi-function  watch  and  other  pieces  of 
equipment  once  confined  to  indoor  use  enable  Don  Blair  to  set  up  a temporary  office 
while  he’s  in  the  field. 


By  Donald  F.  Blair 

(Last  month ’s  column  dealt  with  laptop 
computers.  This  month 's  focus  is  on  a va- 
riety' of  other  “tools”  that  are  fast-becom - 
ing  vital  to  running  a successful  business.) 

Multi-function  watches 

All  my  adult  working  life.  I’ve  carried  a 
pocket  watch.  It  has  to  be  wound  and  all  it 
does  is  tell  me  the  time.  Then  my  wife 
gave  me  a sports  watch  for  my  birthday 
that  I use  in  my  business.  There  are  many 
brands  and  models  to  suit  your  needs  and 
price  range.  For  about  S60.  this  watch 
provides  me  with  several  useful  functions. 

The  dual -time  feature  allows  me  to  set 
one  mode  to  home  office  time  and  the  oth- 
er to  wherever  I happen  to  be. 

The  chronograph  provides  a 24-hour 
elapsed-time  stopwatch  feature.  It  can  be 
set  to  start  the  clock  on  billable  time  for  a 
consultation  and  in  calculating  travel  time 
factors  for  a large  project  bid.  i.e.,  time  to 
the  dump,  yard.  job.  etc.  Some  vehicles 
also  have  this  feature  on  the  digital  clock. 

This  watch  also  has  a count-down  timer 
that  sounds  an  alarm  when  the  set  time  is 
up.  For  example.  I can  set  the  timer  for  60 
minutes  when  I begin  a consultation.  The 
alarm  establishes  for  me  and  the  client  the 
amount  of  time  that  has  elapsed.  At  that 
point  I can  inform  the  client  that  the  initial 
commitment  has  been  satisfied  and  offer 
the  option  of  extending  or  concluding  the 
session. 

Foremen  can  set  the  timer  to  the  length 
of  a safety  meeting.  And — something  that 
seminar  attendees  will  appreciate — I use 
the  timer  to  be  sure  I finish  speaking 
on  time. 

Besides  the  alarm,  the  hourly  chime 
beeps  twice  on  the  hour  to  remind  me  that 
time  is  flying  by.  The  alarm  can  be  set  to 
go  off  at  any  time  for  any  purpose. 

The  watch  is  waterproof  to  656  feet  and 
is  shock  resistant.  The  batten  in  it  means 
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I won't  have  to  worry  about  “winding"  it 
for  seven  years. 

Video  cameras 

In  addition  to  recording  your  son’s  or 
daughter’s  firsts — steps,  bath,  home  run. 
etc. — I think  a video  camera  has  unparal- 
leled versatility  as  a tree  business  tool. 

If  you  do  an  interesting  removal  or 
some  other  tree  maintenance  operation, 
record  the  key  features  for  future  reference 
as  a training  aid. 

Those  special  jobs  can  also  be  used  as  a 
sales  tool  to  show  a prospective  client 
your  versatility. 

Nothing  could  document  a training  pro- 
gram better  for  your  files  than  videotaping 
your  employees  attending  and  participat- 
ing in  a workshop. 

If  you  acquire  a new  piece  of  equip- 
ment, tape  the  salesman  making  the  orien- 
tation. That  way  you’ve  got  everything  he 
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said  (or  didn’t  say)  on  tape  so  you  don’t 
forget. 

You  can  tape  a property  and  discuss 
what  the  client  wants  to  achieve.  Playing 
that  back  to  your  project  leader  should 
eliminate  possible  misunderstandings.  A 
videotape  of  a property  show  ing  cracked 
pavement,  broken  fence  boards,  crushed 
plants  and  denied  car  roofs  prior  to  your 
team’s  arrival  on  the  job  site  could  avoid  a 
lot  of  accusations  later.  While  such  situa- 
tions are  not  common,  they  have  been 
know  n to  happen. 

Basically,  cameras  come  in  either  a 
VHS  or  8mm  mode.  The  VHS  cameras 
are  full-size  and  use  the  standard  VHS 
tape.  The  8mm  mini-cams  weigh  about 
two  pounds,  offer  nearly  as  many  features, 
cost  about  the  same  and  take  up  a lot  less 
space.  The  downside  is  having  to  transfer 
the  images  onto  a VHS  tape.  1 looked  at 
the  LUX  rating,  the  running  time  on  the 


The  National  Arborist  Association 
Helps  You  Get  The  Most 
Out  Of  ' 


Tree  Care 


It  Doesn  7 Cost , It  Pays 

Everything  you  need  to  work  profitably  and  get 
the  job  done  right. 

— Provides  Arborist  Training  Programs 
Represents  The  Tree  Care  Industry  In 

Washington 

— Supplies  Safety  Programs 
Offers  Management  Services 

Simplifies  Government  Regulations 

— Increases  Productivity,  Efficiency,  and 
Profitability 


You  Belong  In  The  N.A.A. 

Mail  in  the  application  form  below  along  with 
your  payment  right  away!  Start  profiting  from 
the  benefits  of  N.A.A.  membership.  For  more 
information,  call  1-800-733-2622. 

Special  Offer 

Join  now  for  $175  for  all  of  1992  and 
receive  a complimentary  copy  of 
NAA’s  Chain  Saw  Use  and  Safety 
Video.  Your  annual  dues  in  1993  will  be 
based  on  your  firm’s  gross  sales  for  1992. 


□ YES,  I want  to  belong  and  take  advantage  of  this  "SPECIAL  OFFER"! 
Enclosed  is  my  payment  of  $175  for  dues  through  1992. 

Name Company  

Street 

City State Zip 

Phone  

Check  enclosed  payable  to  NAA  VISA  MasterCard 

Account# Expiration  Date 

Signature 


L 


Referred  by  (optional): 


The  National  Arborist  Association 
P.O.  Box  1094,  Amherst,  NH  0303 1-1 094 
Membership  starts  when  you  submit  certificates  of  insurance. 
Membership  available  to  commercial  Tree  Service  Firms  only. 
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ILeOVAKIH  Teeth 


* Direct  from  factory  prices 

* Visa  or  Mastercard  accepted 

* No  risk  Warranty  for  first  time 
buyers 

Teeth  & Accessories 


CALL  TOLL  FREE 
U-S.  AND  CANADA 


1-800-537-2552 


Ask  for  our  free 
Catalog 
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Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 


KDX  MULCHER 
SERIES  II 

WHY  BURN  WHEN  YOU  CAN 
MULCH? 

An  efficient  and  cost  effective 
vegetation  management  tool 


* Ideal  for  R.Q.W, 

* Mounts  on  any  excavator 

* Hydraulic  jaw  moves  rocks  and  logs 

* Debris  containment  permits  use 
near  residential  sites 
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battery,  ihe  zoom  capacity  and  other  fea- 
tures of  interest,  l was  also  interested  in  a 
camera  with  a manual  focus  and  zoom 
override  to  the  auto-zoom/focus  modes. 
We  finally  settled  on  a model  that  weighs 
about  six  pounds  and  has  incredible  close- 
focusing  capability,  enabling  rue  to  do  ex- 
tremely detailed  work  on  diagnostic  sub- 
jects, Le..  growth  cracks,  borer  damage, 
twig  and  leaf  growth,  etc. 

Cameras 

As  popular  as  video  cameras  are.  I be- 
lieve Lhat  still  photographs  and  slides  have 
important  tree  business  applications.  For 
taking  a photo  of  a tree  to  illustrate  a work 
order  or  a proposal,  recording  pre-existing 
conditions  or  documenting  your  safety 
meeting,  the  “pomt-and-shoot”  cameras 
are  ideal. 

Find  a film  you  like  and  stay  with  it. 
I've  pretty  much  settled  on  Kodachrome 
64  slide  film  for  most  of  my  work.  I'll  use 
Kodachrome  21X1  when  lower  light  levels 
require.  I prefer  transparencies  because 
they  make  better  slide  shows,  store  easier 
and  lend  themselves  to  print  work  like 
brochures,  magazine  articles  and  calen- 
dars. You  can  always  have  the  best  ones 
turned  into  an  enlarged  photo  image. 

What  we  do  as  arborists  is  significant. 
Videos  and  still  photography  are  excellent 
ways  to  record  for  posterity  w hat  we  did 
and  why. 

FAX  machines 

The  FAX  is  as  basic  a business  tool  as 
the  telephone.  If  your  market  area  is  strict- 
ly residential,  using  your  FAX  as  a sales 
tool  will  probably  be  limited.  If  you  do  a 
lot  of  work  for  commercial  property  man- 
agers or  consultations,  get  one. 

When  I was  based  in  California,  most  of 
my  vendors  were  iruhe  East,  If  I forgot  to 
call  in  an  order  in  the  morning,  I could 
send  in  my  purchase  orders  for  supplies  at 
my  convenience  and  have  a written  pur- 
chase order  as  a permanent  record. 

If  you're  wondering  w hether  you  can 
use  a FAX,  look  at  your  business  needs 
and  habits.  Are  you  spending  a lot  of  lime 
on  the  phone  ordering  things  to  keep  your 
business  running?  How  often  do  you  get 
asked  for  your  FAX  number?  Whom 
wrould  you  FAX  to  and  why?  Also,  if 
you're  already  using  the  FAX  down  the 
street  at  the  printer  or  the  pizza  place, 
watch  your  incoming  and  outgoing  ex- 
pense. It  doesn't  take  long  to  pay  for  your 
own  with  regular  use.  When  you  go  to 


buy,  watch  out  for  too  many  bells  and 
whistles  that  you  won't  use.  We  had  to  ac- 
cept features  we  didn't  want  and  never  use 
to  get  features  that  we  did  want.  I looked 
for  speed  of  transmission,  reliability,  local 
servicing  and  then  I looked  at  price.  We 
bought  on  a 1 3-month  lease  with  a $ I buy- 
out at  the  end.  We  have  one  at  each  office. 

Conclusion 

As  for  service  contracts  on  all  this 
equipment,  it's  a good  idea  to  research 
your  options  in  order  to  be  able  to  make  an 
informed  decision. 

This  article  w*as  written  on  a laptop 
computer  on  an  airplane,  in  a motel  room 
in  Tampa  and  finished  on  my  kitchen 
table.  It  was  then  networked  into  the  office 
computers  and  printed  on  a daisy  wheel 
printer.  I logged  my  time  on  and  off  this 
project  with  the  chronograph  on  my 
watch.  The  alarm  reminded  me  when  the 
time  allotted  for  a given  segment  had  ex- 
pired, The  manuscript  was  faxed  to  the  ed- 
itors of  this  magazine. 

Later  in  the  week  V m going  to  be  shoot- 
ing slides  for  a talk  on  the  Dynamics  of 
Urban  Tree  Hazard  Reduction  with  a 
35mm  SLR.  In  Little  Rock,  Arkansas,  l 
videotaped  an  aerial  rescue  workshop  so 
that  the  participants  would  have  a record 
and  a source  of  reference. 

Computers,  cameras,  watches,  videos 
and  FAX  machines.  They  aren't  the  tools 
for  the  production  or  maintenance,  but  in 
support  of  your  chipper,  chain  saw  and 
bucket  truck,  they  might  become  your 
most  important  business  tools.  El 


Donald  F.  Blair,  arborist , author  and 
lecturer,  owns  and  operates  Sierra 
Moreno  Mercantile  in  Big  Pool.  Mary  - 
land!. 
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"BASIC  TRAINING" 

FOR  FIELD  PERSONNEL 


NAA’S  HOME  STUDY 
PROGRAMS  MAKE 
THE 

DIFFERENCE 


Revised  in  1991,  National  Arborist 

Association's  Home  Study  programs  are  easy 
to  use.  economical  and  result  in  more  efficient, 
productive,  profitable  field  personnel. 


HOME  STUDY  PROCEDURE: 

_!  Student  works  at  own  pace. 

J Tests  are  sent  to  NAA  office  for  correction. 

SERIES  I and  SERIES  □ provide  basic  iniormation  that  everyone 
in  the  field  should  know.  Among  the  topics: 

_i  Anatomy  and  Physiology  of  Trees 
J Soils 

_i  Cornpartinentaiization 
_t  Tree  Care  Safely 
2 Pruning 

-I  Plant  Identification 
□ Insects  and  Diseases 
2 Fertilization  and  Watering 


2 Upon  completion  of  each  program  a certificate  is 
awarded. 

THE  CREWLEADER  PROGRAM  prepares  up-coming  per- 
sonnel for  the  position  of  crewleader  and  improves  the 
performance  of  existing  crew  leaders.  The  CREWLEADER 
program  Includes: 

11  Crewleader  responsibilities 

□ Personnel  relations 
J Client  relations 

□ Training  new  personnel 

J Production,  job  costs  and  profits 

_l  How  to  get  ahead  in  the  tree  care  industry 


These  programs  provide  excellent  preparation  for  ISA  Certification  tests  and  also  provide  ISA  recertification  credits. 


r 


Special  Offer:  Order  your  Home  Study  Basic  Training  Now  and  Save  10% 

lOlTur  Expires  July  30. 19**2i 


n 


To  Order  your  HOME  STUDY  BASIC  TRAINING,  and  SAVE  10%,  simply  nil  out  this  coupon  today  and  mail  with  vour  check  or  credit  card  number  to: 
The  National  Arborist  Association  P.O.  Box  1094,  Amherst,  3S!H  03031  1094.  0T  call  TOU  FREE  I 800  733  2622  In  Canada  call  l GQ3‘6?3’33l  1 
Please  allow  2 ■ A weeks  for  delivery.  Price  Includes  shipping  and  handling  charges. 


Home  Study  I 
Home  Study  II 
Crewleader 
Complete  Set 


Quantity & NAA/ISA  Member*  S75/Noa-Mernbers  SlOO  - Total  (US.  Fund*} 

Quantity £ NAA/1SA  Members  $75/Non- Member*  MOO  - Total  (US,  Funds] - 10^= 

Quantity £ NAA/1SA  Member*  $4  5/Non- Member*  S75  - Total  (US.  Fund*}, 11)3  = 

Quantity & NAA/ISA  Member*  SI  65/Non-Member*  $240  -Total  (U,S  Funds}  - t0^= 


Company  Name: 
Name: 


_J  Mastercard  J Visa 


TOTAL 
Phone: 


Title  of  Individual  ordering: 

.City: State: Zip:, 


Card  Number: 


Name  as  it  appears  on  card:. 


j Expiration  Date: 

I 


Signature: 

ORDER  by  PHONE  TOLL  FREE-Cail  1-  800  - 733  - 2622 


_l 


National  Arborist  Association 

P,0.  Box  1094 
Amherst.  Nil  03031-1094 
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Revealing  Examinations 

Root  Crown  Exams  Uncover  Disease,  Hazards 


Gene  Snyder  of  John  Britton  Tree  Servicet  in  St.  Helena,  California,  performs  a root 
crown  examination. 


By  .John  C,  Britton 

(Editor's  Note:  Trees  can  look  healthy 
while  they  are  failing  mechanically.  The 
root  crown  or  root  collar  examination  de- 
tects problems  that  could  lead  to  unex- 
pected failure  of  the  tree  *s  support  system. 
A simple  examination  can  prevent  endan- 
germent  of  tree  workers ; tree  care  clients 
and  their  property.  While  this  article  ad- 
dresses tree  situations  on  the  West  Coast , 
the  concept  applies  to  tree  care  any- 
where.) 

Large  native  shade  trees,  such  as  Valley 
Oak  (Quercus  lobata)  or  the  Coast  Live 
Oak  (Q.  agri  folia),  can  be  subject  to  fail- 
ure even  though  few  or  no  symptoms  of 
the  problem  are  visible  in  the  canopy.  This 
occurs  because  certain  tree  species  can 
produce  adventitious  roots  after  extensive 
root  loss  or  girdling  injury  occurs.  When 
disease  girdles  large  anchoring  roots  or 
roots  are  deprived  of  oxygen,  they  die  and 
begin  to  decay.  New  callus  forms  above 
the  injury,  on  the  trunk,  and  may  produce 
adventitious  roots.  The  new  roots  keep  the 
foliage  green,  hut  may  not  be  large  enough 
to  anchor  the  tree. 

Covering  the  above-ground  bark  of  a 
tree's  trunk  with  moist  soil  interferes  w ith 
air  exchange  and  increases  the  bark's  sus- 
ceptibility to  disease.  A common  disease 
found  under  such  situations  is  crow  n rot 
(Phytophthora),  seen  as  blackened  necrot- 
ic phloem  tissue,  often  accompanied  by 
oozing,  or  fluxing,  of  fluid  from  the  bark. 
Oak  tool  fungus  (Armi Maria  mellea)  may 
also  infect  the  bark  and  w ood.  Symptoms 
are  soft,  yellow  mg  bark  tissue,  often  w ith 
a mat  of  fungal  tissue  growing  on  the  cam- 
bium or  hark  cambium,  if  the  soil  has  been 
raised  for  several  months  or  years  and  por- 
tions of  the  bark  are  later  killed,  the  trunk 
and  buttress  roots  can  be  decaying  while 
the  tree  still  may  appear  healthy  and  struc- 
turally sound. 

The  arborist  should  thoroughly  inspect 
the  root  crown  of  every  tree  that  is  exam- 


ined for  disease  or  hazard  evaluation.  A 
tree  workers  safety  inspection  of  a tree 
before  climbing  should  also  include  an  ex- 
amination of  the  tree's  root  crown.  If  no 
root  flares  are  present,  soil  has  likely  been 
raised  over  the  original  grade,  or  girdling 
roots  may  be  present.  A potentially  dan- 
gerous situation  may  exist. 

An  examination  of  the  root  crown  in- 
cludes the  removal  of  all  soil  around  the 
trunk,  six  to  1 2 inches  below  the  original 
grade.  This  exposes  the  major  roots, 
w hich  the  arborist  examines  for  signs  of 
dead  bark  or  decaying  wood.  Take  care  to 
pull  dirt  away  from  the  roots  rather  than 
risk  injury  to  the  roots  by  driving  a tool 
into  the  soil,  A 1 -io-2-pound  picky  mattock 
is  the  most  satisfactory  tool  we  have  found 
for  this  work.  Remove  soil  em bedded  in 
the  coarse  bark  of  the  trunk  with  a paint 


scraper  and  wisk  broom.  The  scraper  can 
also  effectively  remove  rotted  bark  to  the 
live  phloem,  if  any  remains.  Remove  dead 
bark  w ith  a chisel  to  the  edge  of  live  tissue 
or  callus. 

Healthy  root  tissue  is  bright  pink  to  red 
or  green.  When  you  first  see  this,  do  not 
scrape  deeper,  but  look  for  the  margin  of 
unhealthy  tissue.  Sunken  bark  areas  with 
sw  ollen  edges  often  indicate  the  margin  of 
callus  tissue.  If  you  find  disease  (dead, 
yellow  to  dark  brown  phloem)  or  decay, 
you  should  assess  the  extent  of  it  and  de- 
velop recommendations  and  treatment. 
Leave  diseased  roots  open  and  exposed 
for  at  least  one  grow  ing  season,  or  until 
callus  has  begun  to  form.  It  may  be  neces- 
sary to  cover  roots  to  protect  them  from 
hot  sun  or  winter  cold.  Cover  healthy  roots 
whth  soil  to  the  original  grade,  leaving  m- 
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CONFERENCE  & TRADE  SHOW  • JULY  21-23, 1992 


PAN  PACIFIC  GREEN 


LlNDUSTRY^ 

0 1 


Doin  us  for  the  first 

industry-wide  supported 
conference  and  trade 
show  sponsored  by  the 
Landscape  Industry  Council  of 
Hawaii  and  its  member 
organizations* 

* Network  with  buyers  and 
exhibitors  from  throughout  the 
green  industry  in  Hawaii,  the 
mainland  United  States  and 
the  Pacific  Rim*  Discover  why 
these  markets  are  hot* 

* Learn  about  current 
s ta te -of  - the- art  tec hnolog i cal 
developments  and  concepts 
that  affect  the  green  industry 
and  the  environment. 

* See  what's  new  in  product 
development  for  the  green 
industry  to  include  others  in  the 
diversified  agricultural  industry* 

* Hear  about  environmental 
and  other  key  issues  from 
internationally  and  nationally 
known  speakers  at  three 
concurrent  educational  seminars 
and  workshops* 

* Experience  the  aloha  of 
Hawaii*  Swim  in  her  pristine 
ocean,  visit  beautiful  beaches, 
enjoy  several  rounds  of 
engaging  golf  on  spectacular 
award  winning  courses,  and  see 
breath  taking  landscapes. 

For  more  information  contact; 
Landscape  Industry 
Council  of  Hawaii  at 
1085  Si  Beretania  St*  Suite  203 
Honolulu*  HI  96814 

Phone:  808-545-1533 
Fax:  808-545-5026 


PRESENTED  BY  LANDSCAPE  INDUSTRY  COUNCIL  OF  HAWAII 


NEAL  S.  BLAISDELL  CENTER 
HONOLULU  • HAWAII 


AAA 

ALOHA  ARBORIST  ASSOCIATION 

ASIA 

AMERICAN  SOCIETY  OF  LANDSCAPE 
ARCHITECTS  - HAWAII  CHAPTER 

HAN 

HAWAII  ASSOCIATION  OF 
NURSERYMEN 

HGCSA 

HAWAII  GOLF  COURSE 
SUPERINTENDENTS  ASSOCIATION 

HGPG 

HAWAII  GUILD  OF  PROFESSIONAL 
GARDENERS 

HLICA 

HAWAII  LANDSCAPE  & IRRIGATION 
CONTRACTORS  ASSOCIATION 

HTA 

HAWAII  TURFGRASS  ASSOCIATION 

HILA 

HAWAII  ISLAND  LANDSCAPE 
ASSOCIATION 

IN  COOPERATION  WITH 

GOVERNOR'S  AGRICULTURAL 
COORDINATING  COMMITTEE 

STATE  OF  HAWAII 
DEPARTMENT  OF  AGRICULTURE 

DEPARTMENT  OF  BUSINESS  ECONOMIC 
DEVELOPMENT  & TOURISM 

UNIVERSITY  OF  HAWAII  COLLEGE  OF 
TROPICAL  AGRICULTURE  & 
HUMAN  RESOURCES 
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tested  areas  exposed  for  treatment. 

Assess  the  percentage  or  amount  of  live 
roots  by  their  anchoring  and  absorbing 
ability.  If  more  lhan  one-half  of  the  root 
crown  circumference  is  dead  or  diseased. 


the  tree  is  likely  to  fail  depending  on  the 
location  of  live  roots,  the  lean  of  the  tree, 
its  weight  and  wind  sail.  Newly  formed 
roots  may  be  able  to  keep  the  tree  alive, 
but  they  won't  be  able  to  keep  it  upright 


Andy’s  Truck  Center 

(since  1967) 


LR-SO’s:  6 In  Stock! 

* 1962  GMC  7000  w/ chip  box 

(being  reconditioned) 

(2)  1983  Ford  F-SOO  dst.  w / chip  boxes 
1986  Chevy  C-70  dsf  w / chip  box 
(2)  1982/83  Int.  S-1800  4 x 4‘s; 

1 w/chip  box,  1 w / flat-bed 


651  Hi-Ranger 
• 1978  GMC  7500  dsl.  w/  flatbed. 
Other  trucks  not  pictured 
(3)  1984-86  Ford/GMC  w/52’  Hi-Rangers 
(10)  1980-83  Ford/Chevy  C-60  w/chip  box. 
(1)  1981  Int  S-1824  (4x4)  w/ 10-45  Sky  worker 
(1)  1980  Int  S- 1854  (4x4)  w/ 55’  Hi-Ranger 


2 Locations  Phone:  (407)  965-6666 

West  Palm  Beach,  Florida  FAX:  (407)  965-6844 

Dallas,  Texas Delivery  Available 
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BRUTE 

™ FIREWOOD  PROCESSING  EQUIPMENT 

— 

The  Right  Equipment  to  Fill  Voi  r Needs, 

Urge  or  Small,  Homeowner  or  Full-Time  Producer 


♦ 1 1 models  of  woodsplitters  ranging  from 
15-ton/5-hp  machines  to  2>ton/18-hp 
6-way  splitters. 

♦ 2 firewood  processors,  capable  of 
producing  over  3 cards  an  hour, 

♦ A hydraulic  cut-off  saw  for  blocking  fire- 
wood w hich  can  also  be  matched  with  a 
Brute  woods p Sitter  to  make  a tw  o-part 
processor. 

♦ 3 lengths  of  belt  conveyors  which  can  be 
used  for  firewood,  hay,  mulch,  and  many 
other  uses. 

Call  for  Further  Information 
and  Free  Demonstration  Video 


East  Hill  MaiWacturing  Corp. 

East  Hill  Road,  Ll  dlow,  Vermont  05149 
Ta  (802)  228-2862  ♦ Fax  (802)  228-3037 


CONVEYOR 


with  purchase  of  a Brute 
firewood  processor. 

A $4000  value, 
absolutely  free. 

But  offer  is  limited  — 
call  now  lor  details, 

* New  Mid-Sized  * 
Firewood  Processor 

Our  brand  new’  Ml 06  comes 
complete  with  full-sized, 
motorized,  live  deck, 
high  speed  hydraulic 
cut-off  chain  saw , 
and  four-way  wedge 
for  under  $20,000, 
PTO-driven  version 
also  available. 


IK 
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and  safe  for  many  years.  If  you  observe 
decay  in  the  main  buttress  roots,  you 
should  assess  the  size,  condition,  and  lo- 
cation of  remaining  unaffected  roots  or  of 
new  ly  formed  adventitious  roots. 

After  you  complete  the  examination,  re- 
turn the  soil  to  the  original  grade  of  the 
tree's  root  crown.  You  can  usually  deter- 
mine this  by  horizontal  lines  or  wrinkles 
on  the  major  buttress  roots.  Tree  wells  re- 
sulting from  deep  soil  fills  can  be  covered 
with  grates  or  decks  or  surrounded  by 
small  fences  to  protect  the  public. 

Leave  diseased  tissue  exposed  for  one 
or  more  years,  or  until  callus  forms  and 
the  progress  of  the  disease  has  stopped. 
Protect  roots  from  freezing  temperatures 
by  covering  them  with  mulch  or  soil,  and 
expose  them  the  next  spring. 

Keep  tree  trunks  free  of  irrigation  water. 
In  our  experience,  serious  disease  and 
structural  problems  result  from  sprinkler 
irrigation  hitting  a tree's  trunk,  K3 

John  Britton  is  a consulting  arborist 
and  president  of  John  Britton  Tree  Ser- 
vice. St.  Helena , California.  This  article 
was  presented  as  an  original  paper  at  the 
Western  Chapter.  International  Society  of 
Arboriculture's  50th  Annual  Conference. 
Anaheim,  California,  in  Max  1983,  and 
again  at  the  55th  Annual  Conference, 
Oakland,  California,  in  May  1988 , 


For  the  Record! 

Growing  and  Staffing  Your 
Business  by  Howard  Eckel  was 
represented  incorrectly  in  the  March 
issue  of  Tree  Care  Industry.  The 
book  was  listed  as  a Second  Edition 
when  it  should  have  read  a Second 
Printing. 

There  have  been  no  additional 
changes  or  additions  to  the  original 
text  as  the  ad  stated.  Therefore,  if 
you  purchased  one  of  the  original 
copies  of  Growing  and  Staffing 
Your  Business,  you  need  not 
purchase  another  as  the  material 
has  not  changed 

If  you  have  any  questions,  please 
contact: 

Howard  L.  Eck  d & Associates 
1-800-233-8510  - xtn,  444 
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Staffing  Your  Business 

Interviewing,  Hiring  And  Retaining  Employees 


By  Howard  L.  Eckel 

We  started  out  to  be  arborists  or  in- 
volved in  some  aspect  of  the  green  indus- 
try, Vet,  some  of  our  major  concerns  re- 
valve  around  finding  and  keeping  compe- 
tent personnel,  according  to  a spot  sam- 
pling I did  prior  to  this  most  recent  reces- 
sion. The  catch  is  that  most  of  us  have  lit- 
tle or  no  expertise  in  the  personnel  area. 

In  addition  to  this  lack  of  expertise, 
other  factors  complicate  the  process  of 
staffing.  According  to  demographers, 
there  will  be  anywhere  from  8%  to  12% 
fewer  1 8~to-20-y ear-olds  entering  the  job 
market  in  this  decade,  A major  problem  is 
that  none  of  them  come  with  personal  op- 
erations and  maintenance  manuals.  Think 
about  it.  Every  piece  of  equipment  you 
purchase  will  have  the  manufacturer's  rec- 
ommendations tor  trouble-free  perfor- 
mance, a set  of  instructions  outlining  the 
proper  care  w ith  maintenance  schedules. 
Every  product  we  purchase  has  labels 
specifically  detailing  proper  use.  We  can 
call  the  Extension  Sen  ice  or  universities 
for  all  sorts  of  technical  help.  The  new  ap- 
plicant or  new'  hire,  however,  arrives  w ith 
nothing  to  guide  you  in  obtaining  trouble- 
free  maximum  potential 

In  summary  then,  you  are  not  trained 
nor  do  you  have  any  expertise  in  staffing 
and  personnel  development  and  there  are 
going  to  be  fewer  people  to  attract.  Those 
whom  you  do  hire  don’t  come  with 
instructions  and  operating  manuals.  To 
lop  it  off,  there  are  very  few  places  to  turn 
for  help. 

All  is  not  gloom  and  doom,  however. 
The  solution  we  w ant  to  the  problem  of 
staffing  is  a group  of  wonderful*  produc- 
tive, safe-working,  eleven  know  ledgeable, 
articulate*  honest,  dependable  employees, 
dedicated  to  their  job  and  company,  who 
are  hard-working,  causing  minimum 
problems.  If  you  are  really  secure  you  will 
add  your  future  replacement  to  this  list. 
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Howard  Eckel 


Recruit 

Now  you  have  to  go  out  and  find  those 
employees.  1 do  not  like  the  word  “hire,” 
nor  the  concept  behind  it.  1 prefer  the  w ord 
"recruit/’  h has  a ring  of  longevity  and  be- 
ing "in  command”  about  it.  You  can  ad- 
vertise for  "walk-ons"  when  you  need 
them,  but  I think  you’re  limiting  yourself. 
In  spite  of  predictions  of  a shrinking  labor 
pool,  there  are  many  talented  young  peo- 
ple already  in  the  workplace.  They  want 
an  opportunity . They  may  be  employed  in 
other  industries,  often  in  what  they  per- 
ceive as  dead-end  jobs.  Recruit  them! 

You  come  across  people  every  day  w ho 
you  w ish  w ere  on  your  staff — the  woman 
at  the  grocery  check-out  counter,  the  lad 
bagging  your  groceries.  Tell  them  you 
work  in  a fantastic  profession  where  they 
can  maximize  their  personal  potential  and 
learn  something  new  every  day. 

You  should  constantly  be  recruiting* 
even  if  you  currently  don't  have  an  open- 
ing. You  can  offer  your  business  card  with 
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If  you  recruit,  absorb,  train, 
monitor  and  counsel,  you  ’ll 
soon  be  able  to  go  back  to 
doing  what  you  started  to  do 
in  the  first  place. ..taking 
care  of  all  things  green. 


an  invitation  to  call  your  office  to  set  up  a 
preliminary  interview7.  Recruiting  rather 
than  hiring  ensures  that  your  staff  is  an  ex- 
tension of  you.  your  firm’s  goals  and  the 
image  you  want  to  project. 

Talk  to  local  high  schools*  community 
colleges,  churches  and  civic  clubs  about 
the  wonderful  opportunities  available  in 
one  of  the  best  professions,  A couple  of 
times  a year  show>  your  face  at  the  place- 
ment office  of  colleges  that  offer  pro- 
grams in  horticulture,  arboriculture,  land- 
scape construction  and  maintenance.  Tell 
Lhe  placement  officer  about  your  firm  and 
the  opportunities.  Talk  to  the  dean  and  the 
department  head.  Recruit  the  best  poten- 
tial players.  Before  long,  you’ll  have  a 
bank  account  full  of  names,  the  most 
promising  in  your  area. 

The  absorption  document 

Remember  that  these  recruits  will  not 
show7  up  at  your  door  with  operating  or 
maintenance  manuals.  You  w ill  have  to 
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write  these  manuals.  You  are  going  to  cre- 
ate the  written  documentation  that  maxi- 
mizes and  safeguards  personnel  assets. 

You  are  going  to  create  an  absorption 
document*  a written,  formal,  step-by-step 
procedure,  ft  w ill  list  the  job  descriptions 
and  specific  responsibilities  that  new  re- 
cruits must  master  before  they  move  on  to 
the  next  plateau  or  receive  merit  increases. 
By  the  way.  I have  always  differentiated 
between  merit  increases  and  cost-of-living 
or  inflation  adjustments. 


You  are  going  to  tell  and  show  these  re- 
cruits exactly  what  their  career  develop- 
ment program  is  going  to  span.  Never  em- 
ploy and  then  explain.  Explain  and  then 
employ.  Eliminate  surprises.  Tfiis  absorp- 
tion plan  is  essential  for  your  firm's  future. 

When  you  begin  to  write  the  absorption 
plan,  include  your  crew1  leaders  and 
climbers.  Their  involvement  ensures  their 
cooperation  and  enthusiasm.  They  will 
think  of  items  to  include  that  you  don't. 
Also,  use  the  manuals  that  came  with  your 


equipment,  regulations  from  the  Occupa- 
tional Safety  and  Health  Administration, 
insurance  company  safety  material,  and 
material  from  the  National  Arborist  Asso- 
ciation and  the  International  Society  of 
Arboriculture. 

Placing  the  recruit 

Now  that  you  have  added  to  your  staff, 
where  do  you  place  the  new  recruit?  With 
the  crew  that  is  short  a person,  or  on  the 
big  job?  With  the  key  production  crew 
leader,  your  top  producer?  Not  necessari- 
ly. You  place  the  new  staffer  with  the  best 
teacher  you  have. 

Last  year  while  on  a consulting  assign- 
ment, 1 watched  as  a new  employee  w?as 
assigned  to  a crew  leader  for  the  day.  The 
crew  leader  became  quite  upset  and  agi- 
tated. I doubt  that  either  he  or  the  new  em- 
ployee had  a good  day.  When  1 pointed 
out  the  situation  to  the  manager,  he  replied 
that  the  crew  leader  was  a good  man,  but 
did  not  like  change  and  had  no  patience. 
The  lesson  to  be  learned  here  is  that  the  re- 
cruit can  work  w ith  that  crew  leader  some 
day,  but  not  until  he  is  more  experienced 
and  can  cany  the  work  load  belter.  There 
are  great  crew  leaders  in  the  industry,  but 
not  all  of  them  are  proficient  teachers. 

Who  is  your  best  training  crew  leader? 
The  one  that  really  became  enthused  when 
everyone  sat  down  and  helped  develop  the 
absorption  document.  The  one  who  is  pa- 
tient and  likes  to  lake  people  under  his 
wing.  This  is  the  person  that  the  new  re- 
cruit starts  with.  You  appoint  this  crew 
leader  as  your  trainer.  This  trainer  has  a 
complete  set  of  job  descriptions  and  spe- 
cific job  responsibilities — the  absorption 
plan.  Your  new  recruit  has  the  same  set  of 
documents.  He  or  she  understands  exactly 
what  must  be  learned  and  mastered  while 
the  trainer  knows  what  needs  to  be  taught 
and  the  leaching  order. 

You  now  have  a measuring  stick  for  the 
walk-on  who  claims  to  be  experienced — -a 
set  of  standards  to  be  met. 

If  you  do  not  have  a person  capable  of 
training,  then  you  become  the  trainer.  Oth- 
er than  making  sales,  training  is  the  most 
important  thing  you  do.  Even  a couple  of 
hours  a week  spent  working  with  the  new 
recruit  will  bring  you  rewards  ten-fold. 
Take  the  time.  You  are  in  the  service  busi- 
ness. and  that  requires  that  you  efficiently 
organize  people's  efforts  to  ensure  client 
satisfaction. 

By  the  way*  while  you  were  starting  to 
solve  your  staffing  problems,  you  started 


New  IPM  Northeastern  Sprayer 


Northeastern  offers  a wide 
range  of  tree  & shrub  sprayers 
in  our  standard  or  custom-built 
line  from  50-600  gallons.  We 
believe  a sprayer  design  should 
be  affordable,  dependable  & 
simple  to  use.  Our  sprayers 
are  mounted  on  heavy-duty  Mig 
welded  steel  frames  for 
durability  and  long  life.  These 
features,  coupled  with  quality 
and  20  years  experience,  make 
Northeastern  sprayers  one  of 
the  finest  on  the  market. 


NORTHEASTERN  ASSOCIATES 

23  T Commerce  Road 
Fairfield.  New  Jersey  07004 

1-201-227-0359 
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CARBIDE  TIPPED 
STUMP  CUTTERS 


REGULAR 

(STANDARD) 


'■ 

f 

LH. 

5.  [ 

THREADED  STUM 
CUTTER 


ECONO 


BORDER  CITY  TOOL, 
AND  MANUFACTURING  CO. 

• Over  31  Years  Experience  * 


23325  BLACKSTONE 
WARREN,  Ml  48089-2675 
Telephone:  (313)  758-5574 


BUY  DIRECT  FROM 
THE  ORIGINAL  MANUFACTURER 
Call  Toll  Free  1 -800-421  -5985 


R.H, 


| 

/ 

Ll.h 

n_z 

s. 

R.H. 
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to  organize  your  organization*  You  estab- 
lished one  of  the  key  ingredients  of  the 
successful  organization:  communication. 

Retention 

Now  that  you  have  some  new  recruits, 
you  have  to  retain  them,  I find  several 
common  threads  when  l analy  ze  retention. 

Often,  the  owner/manager  does  not 
have  a clear  understanding  of  what  people 
want  from  an  employment  opportunity.  I 
find  it  strange  that  the  retention  problem 
even  exists;  it  doesn't  cost  Lhe  owner/man- 
ager anything  to  solve  the  problem.  All  it 
takes  is  an  understanding  of  what  employ- 
ees want  and  then  creating  the  proper  at- 
mosphere for  them  to  achieve  their  per- 
sonal goals.  In  most  cases,  the  company 
goals  are  not  that  different  from  theirs. 
Recognize  that  one  of  the  reasons  you  re- 
cruited these  employees  was  because  they 
were  ambitious,  earnest,  wanting  to  get 
ahead  in  the  future.  Is  that  different  from 
what  you  want? 

Creating  the  correct  atmosphere  is  not 
complicated,  but  it  is  a mystery  to  some 
managers.  For  at  least  30  years  1 have 
monitored  polls  on  what  employees  deem 


important.  Simply  stated,  these  polls  show 
year  after  year  that  employees  want  to  be 
pan  of  an  organization  and  that  organiza- 
tion's enthusiasm.  They  want  to  grow 
with  the  firm  and  they  want  to  be  part  of 
the  future.  They  want  to  be  recognized,  to 
be  appreciated,  to  be  guided  so  they  can 
perform  belter,  hence  improving  their  ow  n 
futures.  Money,  as  in  wages,  is  usually 
ranked  fourth  or  fifth  in  importance.  They 
want  to  be  managed  with  dignity  and  to 
work  in  an  organization  that  realizes  peo- 
ple are  important  assets, 

Howf  can  you  create  such  an  atmos- 
phere? After  a few  weeks,  go  out  in  the 
yard  and  see  that  new  recruit.  Ask  ques- 
tions and  offer  praise,  if  warranted.  Show 
an  interest.  Schedule  periodic  perfor- 
mance evaluations  with  the  recruit  and  the 
trainer  on  a regular  basis,  in  fact,  do  this 
for  all  employees  on  a regular  schedule, 
not  just  at  raise  time.  Communicate.  Be 
appreciative. 

Your  sincere  interest  will  generate  en- 
thusiasm and  will  return  rewards  that  will 
more  than  make  up  for  the  time  you  spend 
with  your  employees.  Happy,  competent 
people  will  sell  even  more  work.  Clients 


pick  up  the  vibrations  given  off  by  your 
employees.  If  they  are  positive,  if  they  are 
an  extension  of  you,  the  client  will  feel  re- 
inforced in  the  decision  to  engage  your 
sen  ices  and  wall  recommend  your  firm. 

If  you  recruit,  absorb,  train,  monitor  and 
counsel,  you'll  soon  be  able  to  go  back  to 
doing  w hat  you  started  to  do  in  the  first 
place...  taking  care  of  all  things  green.  ID 


Howard  L Eckel  retired  as  the  execu- 
tive vice  president  of  The  Davey  Tree  Ex- 
pert Company.  He  was  general  manager 
of  the  parent  Kent  and  Eastern  Canadian 
Companies.  He  is  the  principal  of  Howard 
L Eckel  Associates,  business  consul- 
tants specializing  in  supplying  skilled,  ex- 
perienced management  on  a temporary 
basis  to  develop  solutions  to  business 
problems . He  is  the  author  of  "Growing 
and  Staffing  Your  Business,  " He  is  an  as- 
sociate member  of  the  National  Arborist 
Association  and  a member  of  the  Interna- 
tional Society  of  Arboriculture.  His  ad- 
dress is  P.O.  Box  7/97.  Marathon  EL 
33050 L Phone:  800-233-8510,  exL  444 . 


HYDRA  STUMPER 
190  H.P,  DIESEL 


Builds  a full  line  of 
High  Performance 
Stump  Cutters. 

RAYCO 

“The  Stump  Cutter  People" 


Only  RAYCO 

PHONE  TOLL  FREE 


1-800-392-2687  oSio 
1 -800-392-2686  °^DE 


4255  LINCOLN  WAY  EAST 
WOOSTER,  OHIO  44691 
PHONE 
216-264-8699 


HG  1670  0C 
60  H P.  DIESEL 
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RG  1620  SUPER  JR. 
20  H P. 


ACRT,  Inc.  has  trained  over  8.000  people 
Nationwide  and  in  Canada 
for 

Municipalities , Utilities, 

Govemmen:  Agencies  and  Tree  Companies 

1992  SCHEDULED  SEMINARS: 

BASIC  aac  ADVANCED  ARBORIST  five  day  programs 

are  available  every  month  in  Kent. 

CUSTOMIZED  TRAINING  It  your  location 
NAA  HOME  STUDY  COURSES: 

Arboriculture  l and  II 
Foreman  Training 
Electrical  Hazard  Awareness 


Founded.  1985 


TRAINING 

IS  EXPENSIVE  BUT  TRY  COSTING  OUT 
IGNORANCE 


For  DETAILS,  please  call  or  write: 

ACRT,  Inc. 

P.O.  Box  219 
Kent,  Ohio  442400219 
800-622-2562  FAX:  216-673-3205 
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MFG 


1 6005  Delmar 
P.O.  Box  6 
Lowell,  IN  46356 


(219)  696-1440 

Dealer  inquiries  invited  in  some  areas. 


The 

Affordable 

Portables 

Models  12R-18E 


30"  Stump  removed 
12"  Deep  9 minutes 


SAFETY  FEATURES 

• Guards  on  belts. 

• Full  control,  positive  balance,  visual  contact  of  work. 

• Both  wheels  automatically  lock  when  working  machine. 

• When  disengaging  cutter,  cutter  stops  and  does  not  free  wheel. 
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1979  Ford  50'  LR50  Asplundh  tree 
trimming  lift.  Boom  in  excellent 
condition,  good  tires,  strong  engine. 
$19,000. 


1977  Ford  C755F  w/50*  LR50  Asplundh 
tree  trimming  bucket  and  dump  chip 
box.  Good  runner,  good  tires.  $16,900. 


KEMP  WEST  INC. 

4911  Bickford  Ave.  Everett,  WA  98205  Phone  1-800-742-5413 
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INDUSTRY 

ALMANAC 


May  14-17 

ISA — Western  Chapter 
Sheraton  Newport 
Newport  Beach,  Calif. 

Contact:  A1  Remyn,  714-532-0325 

May  21-22 

Modem  Arboriculture — A Systems 
Approach  to  Practical  Tree  Care 
Dr.  Alex  Shigo 
Kansas  City.  Mo. 

Contact:  The  National  Arbor  Day 
Foundation,  402-474-5655 

June  17-18 

“Systems  Approach  to  Practical 
Tree  Care” 

Dr.  Alex  Shigo 
Columbus,  Ohio 

Contact:  Lana  Ahlum,  614-876-3694 

June  18 

Tree  Pruning  Seminar 
Univ  ersity  of  California 
Riverside,  Calif. 

Contact:  Hartley  Bennett.  602-684-7308 

June  20-21 

Idyllwild  Lions  Timber  Festival 
Idyllwild.  Calif. 

Contact:  Larry  Donahoo,  7 1 4-659-4936 

July  10-11 

13th  Annual  Arborist  Jamboree 
Columbus,  Ohio 

Contact:  Lana  Ahlum,  614-876-3694 

August  9-12 

ISA  Annual  Conference  & Trade  Show 
Parc  Hotel 
Oakland,  Calif. 

Contact:  ISA,  217-328-2032 

November  19-21 

TCI  Expo  ‘92 
Omni  Hotel 

Baltimore  Convention  Center 
Baltimore.  Md. 

Contact:  Tom  Clancy.  800-733-2622 
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CUTTING  EDGE/tree  organization  news 


Two  Named  To  Vice  President  Positions  At  Vermeer 


Officials  of  Vermeer  Manufacturing 
Company,  in  Pella,  Iowa,  have  announced 
the  appointment  of  two  managers  to  posi- 
tions of  vice  president. 

Director  of  Marketing  Jarrett  Cowden 
has  been  named  Vice  President  of  Mar- 
keting. and  former  SP  Division  Manager 
Pat  Weiler  has  been  named  Vice  President 
of  Vermeer-Underground. 

CEO  Bob  Vermeer  and  President  Mary 
Andringa  made  the  announcement  follow- 
ing the  decision  at  a board  meeting  earlier 
this  year. 

Cowden  joined  Vermeer  a year  ago, 
after  15  years  with  the  Charles  Machine 
Works  of  Perry.  Oklahoma.  He  is  respon- 
sible for  all  marketing  functions,  including 
sales,  marketing  research,  advertising, 
dealer  marketing  programs  and  corporate 
marketing  programs. 

Weiler  joined  Vermeer  in  1980  as  a 
project  engineer  for  track  trenchers.  Three 


Pat  Weiler 


years  later  he  was  named  Director  of 
Engineering  and  more  recently  w as  man- 
ager of  the  Specialized  Products  Division. 


Jarrett  Cowden 


Last  year  the  SP  and  Rubber  Tire  Divi- 
sion were  merged  into  the  Underground 
Division. 


Associations  Consolidate  Trade  Shows 


Four  regional  New  England  green  in- 
dustry associations  are  working  toward 
consolidating  trade  shows  in  1993. 

The  regional  show.  New  England 
Grows  ‘93,  is  scheduled  for  February  3 
and  4.  1993.  at  the  Hynes  Convention 
Center  in  Boston  and  is  expected  to  draw 
attendees  from  all  six  New  England  states. 

The  Associated  Landscape  Contractors 
of  Massachusetts  (ALCM),  the  Massa- 
chusetts Arborists  Association  (MAA). 


the  Massachusetts  Nurserymen's  Associ- 
ation (MNA)  and  the  New  England  Nurs- 
ery men's  Association  (NENA)  will 
forego  their  1993  trade  shows  in  a gesture 
of  support  for  New  England  Grows  *93.  to 
make  it  the  largest  green  industry'  trade 
show  in  New  England. 

For  further  information,  booth  reserva- 
tions or  queries  on  program  offerings,  call 
Virginia  Wood  at  617-964-8209. 


The  Fastest  Solutions  to  your  Splitting  Headache.'' 

The  GFX  SUPER  SPLIT  rack  and  pinion, 
gear-driven,  Log  Splitter. 

‘SEE  IT  TO  BELIEVE  IT'" 

The  patented  SUPER  SPLIT  log  splitters  are  the  fastest  made,  up  to  four 
times  faster  and  more  economical  (under  a dollar  a day)  than  any  other 
type  of  splitter  The  2 '/.-second  cycle  time  makes  SUPER  SPLIT  A 
WORLD  RECORD  HOLDER.  16  minutes  51  seconds  to  split  a cord  of 
wood.  SUPER  SPLITS  have  an  impact  of  7 to  16  tons  and  accept  any  size 
log  up  to  25'/:"  in  length.  They  use  grease  fittings  instead  of  oil  for  easy 
maintenance  and  offer  the  versatility  of  interchangeable  gasoline  or 
electric  drive  as  well  as  many  other  options. 

Take  one  or  more  and  watch  your  headache  disappear. 

GFX  CORPORATION 

Manufacturer  of  the  famous  LOG  N LAWN  * Carts 
200  Recreation  Park  Dr..  Hingham.  MA  02043  Tel  (617)  740-0350 


OELVEX 


SAFETY  PRODUCTS 


A full  line  of  Safety  Equipment  for  the 
Outdoor  Power  Market: 

• Chain  Sawr  Chaps 

• Chain  Saw  Vest 

• Loggers  Head  Face/Hearing  Combos 

• Hearing  Face  Combo  for  line  trimmers 

• Safety  Glasses  and  Goggles 

• Ear  Muffs  and  Ear  Plugs 

ELVEX  CORPORATION 

P.O.  BOX  850.  Bethel.  CT  06801 
Ph:  800/888-6582 
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CUTTING  EDGE/products  & services 


A new  truck-mounted  overcenter  aerial 
lift,  offering  a maximum  working  height 
of  56  feet,  is  now  available  from  Hi- 
Ranger,  Inc*  The  Sidekick  Model  451  of- 
fers smooth  Hi-Ranger  performance 
and  solid  construction  for  difficult  tree 
trimming  applications.  Features  in- 
clude platform  capacity  of  325  pounds, 
210  degrees  upper  boom  travel  and  135 
degrees  lower  boom  travel,  a 29-inch 
diameter  turntable  and  12-foot  spread 
outriggers*  For  more  information  con- 
tact Hi-Ranger,  P.O.  Box  177,  Wauke- 
sha, Wl  53187-0177.  Phone:  414-547- 
1000. 


Technic  Tool  Corp,  has  added  an  auto- 
matic oiling  system  to  the  Power 
Pruner,  which  is  equipped  with  a drive 
shaft  that  extends  from  seven  to  11 
feet.  The  cutting  head  consists  of  a 10- 
inch  sprocket  nose  chain  bar,  chrome- 
plated,  three-eighths-inch  pitch  cutting 
chain  and  a patented  cutting  shoe.  The 
cutting  head  with  automatic  oiler  is 
crafted  from  tooled-steel  fiberglass  and 
hardened  beveled  gears.  For  more  in- 
formation contact  Technic  Tool  Corp., 
725  29th  Street  North*  P.O,  Box  1406, 
Lewiston,  Idaho  83501 . Phone:  208-746- 
9011. 


Holan  has  introduced  two  new  "829  Se- 
ries'' heavy-duty  service  lifts  designed 
for  the  electric  utility  and  arborist  in- 
dustries and  featuring  improved  side 
reach.  The  829-50  is  ideal  for  tree  trim- 
ming applications  offering  a 55-foot 
working  height  and  overcenter  side 
reach  of  more  than  41  feet.  The  829-45 
is  a versatile  service  unit  providing 
more  than  38  feet  of  non-overcenter 
side  reach  with  all  the  advantages  of  an 
overcenter  lift.  Contact  Holan  Sales, 
P.O.  Box  666,  5600  West  88th  Ave*, 
Westminster,  CO  80030*  Phone:  303- 
427-3700. 


ECHO 

n*  right  ran 

Echo  fncorp  orated 

400  Oakwood  Hd. . Lake  Zurich,  IL  60047 
Phone:  (70S)  540-B40Q 


Echo  Chain  Saws. 


Cutting  edge  technology 
for  every  size  job. 


Pick  up  an  Echo  and  you’ve  got 
power  to  spare  for  the  toughest 
limbing  and  felting  jobs.  They're 
well-balanced , easy -to -handle 
saws  that  fire  up  fast  and  run 
smoothly,  quietly,  and  with 


minimum  vibration.  And  they're 
built  with  the  state-of-the-art  safety 
features  you'd  expect  from  Echo, 
You'll  get  performance*  safety,  and 
durability  — plus  the  industry's 
strongest  limited  warranty. 


Model  CS280E 

The  perfect  pruning  saw. 
* Echo  27.9  cc  2-cycle  engine  with 
Pro- Fire-™  Electronic  Ignition. 

Standard  12"  bar  and  chain:  optional  14" 
bar  and  chain. 

Weighs  8.6  lbs,  (Power  head  only) 


Model  C$4600 

For  jobs  that  require 
real  muscle. 

* Echo  45.0  cc  2-cycle  high  per- 
formance engine  with  Pro-Fire™ 

Electronic  Ignition. 

• Standard  18"  bar  and  chain;  optional  16" 
and  20"  bars  and  chains. 

See  the  complete  Echo  Chain  Saw  Line,  Send  for  free  catalog. 
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CLASSIFIED 


HELP  WANTED 

Position  wanted — Experienced  in  urban 
forestry  management.  Seeking  position  in 
southern  or  southwestern  area;  25+  years 
working  in  the  field  of  forestry,  horticulture, 
arboriculture,  soil  and  water  conservation. 
Member  ISA  and  UAA.  Resume  available 
on  request.  Call:  912-336-5221  or  write: 


Frank  M Jenner  111,  P.O.  Box  409,  Camilla, 
GA  31730 


Complete  tree  company  looking  for  tree 
climbers— best  working  conditions— good 
pay— year  round  work— friendliest  people 
on  earth— best  food— hard  workers.  Call 
Bob  or  Frank,  318-232-TREE. 


1-800-94- ARBOR 

The  ONLY  number  you  need  to  remember 
for  all  your  arborist  needs; 

Climbing  lines.  Bull  ropes,  flip-lines,  saddles,  climbers, 
pulleys,  hand  saws,  pole  primers,  pole  saws,  scabbards, 
carabiners,  rope  snaps,  safety  glasses,  helmets,  gloves, 
climbing  boots,  cabling  supplies,  educational  books, 
WOOD/CHUCK  chippers,  the  SKYRIDER  lift  truck, 
JP  CARLTON  stump  grinders, 
plus  many,  many  more  items... 

CALL  FOR  OUR  FREE  1 992  CATALOG 


To  Order  Call  (800)94-ARBOR  or  FAX  Your  Order  24  hrs  (916)944-4487 


WESTERN  TREE  & LANDSCAPE  SUPPLY 


VISA  4 M/C  ACCEPTED 

7627  Fair  Oaks  Bivd. 
Carmichael,  CA  95608 
Hour*  7:30pm  - 5pm  * M-F 
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THE  BACK  YARD  BUDDY 


1982  FORD  F-7QQ  With  50 
ft.  Skyworker.  Chipbox, 
Truck  and  Boom.  Mint 

SI  8,500.00 


1983  FORD  F-700  50  ft.  Skyworker Truck  and  Boom 
have  been  rebuilt.  This  unit  has  a very  short  wheel 
base  with  the  Back  Yard  application  in  mind, 

$25,500.00 


TAMARACK  CLEARING 
315-386-8273 

Financing  & Delivery  Available 


1981  FORD  F-7G0  With  65 
ft  Skyworker  Alpine  Truck 
and  Boom  in  Excellent 
Condition  Headache  Rack 
included  545,000,00 
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Tree  climbers/line  clearance  trainers — 
Michigan  area.  Qualifications:  Journeyman 
or  foreman,  minimum  5 years  experience 
of  work/climb  with  rope  and  saddle. 
Knowledge:  correct  pruning,  2.1 33,  Elec- 
trical Standards.  Ability  to:  Teach,  evalu- 
ate, and  enforce  quality-oriented  work 
ethics  required  by  employers.  Paid:  Bene- 
fits, room  and  board.  Call  ACRT  at  800- 
622-2562.  EOE/V/M IF 

Tree  service  company  in  New  England 
looking  for  working  partner.  Been  in  busi- 
ness for  10  years  and  currently  have  a 
2000-client  customer  bank.  401-568-7987, 


Arbor! st/I  PM  tech.  Experienced  in  arbori- 
culture. Integrated  Pest  Management  ex- 
perience or  education  preferred.  Apply  to 
Personnel  Department,  Lucas  Tree  Ex- 
perts. P.O,  Box  958,  Portland,  ME  04104. 
Phone:  207-797-7294. 

FOR  SALE 

79  Extra  H.D.  100*  Skyhook  crane  pow- 
ered by  Welder  Generator.  4-manual  op- 
erated outriggers,  79  Ghev.  Model 
cc79064  tandem  truck,  low  mileage,  427 
gas  engine,  W.B.  285",  air  brakes.  H.D. 
pipe  cab  guard  and  rear  bumper  with 
steps.  22-foot  wood  body  with  top  and  un- 
de rbody  tool  boxes,  tire  90%.  Crane  unit 
recently  recabled  and  operating  gears  and 
electric  motors  replaced.  Selling  price 
$36,000.  Attn:  Arthur  Batson,  Lucas  Tree 
Expert  Co.r  636  Riverside  St,,  Portland  ME 
04103,  Phone:  207-797-7294. 


Mitts  & Merrill  12'“  drum  chipper  w/engine, 
in  excellent  condition  (as  is),  $5500: 1985 
Model  1 00  Brush  Bandit  chipper  w/Onan 
diesel,  reconditioned  with  warranty,  S/N 
559 T $8500;  1989  Model  1200  Brush  Ban- 
dit w/Gummins  6BTA,  177  hp  diesel,  re- 
conditioned with  warranty,  S/N  2246, 
$17,850;  1988  Model  1250  Vermeer 
w/Ford  6-cylinder  Ford  gas  engine,  in  run- 
ning condition  (as  is),  $8250;  1 989  Morbark 
Eeger  Beever  w/John  Deere  diesel  engine, 
in  running  condition  (asis),  $8250;  1984 
Morbark  Eeger  Beever  w/Wisconsin  V-465 
gas  engine,  curb  feed,  in  running  condition 
(as  is),  $4500;  1986  Morbark  Eeger  Beev- 
er w/Cummins  diesel  engine,  in  running 
condition  (as  is),  $6500,  Contact  Jerry 
Morey,  Bandit  Industries,  517-561-2270. 

1979  Ford  LR45  Hyd.  trim  lift  w/dump 
body,  $16,000,  Asplundh  unit:  1980  Ford 
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LR  40  Hyd.  trim  lift  w/dump  body,  $10,000, 
Asplundh  unit;  5 1980  Ford  manual  tree 
trimming  units,  crew  cab  dump  bodies. 
$12,000  ea.  Call  215-395-3053. 


Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information  about 
the  industry’s  best-selling  package,  call  or 
write  Arbor  Computer  Systems,  1 1 7 West- 
on Road,  Westport.  CT  06880.  Phone: 
203-226-4335. 


Aerial  bucket  trucks,  Hi-Ranger.  As- 
plundh, Sky  Worker-most  major 
brands — 40’  to  95’.  Also,  brush  chipper, 
stump  grinders,  tree  spades,  log  loaders 
and  Rayco  stump  cutters.  Parts  for  aerial 
buckets.  Allied  Utility  Equipment  Inc.,  W. 
204  North  11509  Goldendale  Road.  Ger- 
mantown, Wl  53022.  Phone:  414-255- 
6161. 


Skyworker— Largest  new  parts  inventory, 
used  equipment  inventory,  major  service 
facility  in  U.S.  Phone:  404-376-3192.  FAX: 
404-399-9644. 

New  chain  saws — new  and  used  Rayco 
stump  grinders — 4 brands  of  saws — big 
arborist  discount.  Monthly  specials.  Poulan 
475— 20",  $590,  list  $740;  Jonsered 
2051—18",  $500,  list  $620:  Tree  Barber 
Supply.  3924  Lake  Catherine  Drive.  Jack- 
son,  MS  39212.  Phone:  800-448-SAWS. 

New  portable  stump  cutter — cast  iron 
Tecumseh,  $1800.  We’ve  moved  to 
Saratoga  Co..  N.Y.  Free  videotape.  Kinet- 
ic Stump  Cutter.  Inc.  Phone:  800-422- 
9344. 

1988  Asplundh  Model  LR  50  bucket 
truck,  mounted  on  1 988  Ford  F-700  with 
forestry  chip  box  and  tool  compartments. 
Mint  condition,  low  mileage.  Asking 
$48,000.  Will  consider  all  serious  offers 
backed  with  deposit.  Phone:  518-773- 
3777. 


Bucket  truck,  50-ft.,  2-man  Pitman  HS50 
HA12.  Very  good.  County  owned  until  re- 
cently. $10,000.  Brush  Bandit  100,  approx. 
2500  hrs.,  1986,  good,  $6900:  Trommel  3- 
way  screen,  16-ft.-by-5-ft.  w/2  collecting 
conveyors.  $8950:  30-cu-yd  Tandem 
dump  w/tree  body,  Mack,  $8950.  Ceres 
Tree.  Phone:  612-633-4424. 


1200-gallon  fiberglass  spray  truck — 
1971  LN7000  Ford  with  1992  rebuilt  330- 
hp  motor,  60-gallon  per  minute  Friend 
pump  with  1992  rebuilt  40-hp  Wisconsin 


engine.  Large  Hannay  Reel  with  electric 
rewind-chassis  mounted  lockable  tool 
boxes.  Top  condition.  Olsen  Bros.  Tree 
Surgery.  Phone:  516-541-5656.  FAX:  516- 
541-5699. 

1988  Vermeer  1250  chipper — 6-cyl.  Ford, 
1000  hrs.  - $7000  or  make  offer.  Call  Jim 
at  215-539-6090.  Mon-Fri,  8 a.m.  to  4 p.m. 

1975  Ford  F700.  Asplundh  bucket  truck 
L45,  $10,500.  Chip  body,  5-speed  trans. 
Call  Bob.  609-358-7359 

Knuckle  boom  loader— 1975  F700  Ford 
with  1981  HAP  knuckle  boom  and  1981 
steel  construction  dump  body.  This  unit 
was  assembled  in  1981  and  used  until 
1985.  It  was  stored  from  1985  until  pur- 
chased in  late  1989.  We  spent  $8000  in 
truck  repairs,  refurbishing  and  painting,  in- 
cluding brakes,  wheel  bearings,  seals,  new 
carburetor,  new  throttle  linkage,  full  tune- 
up  and  new  exhaust  system.  Total  mileage 
91,985.  We  have  put  on  950  miles  since 
purchase  in  late  1 989.  This  unit  is  like  new 
and  ready  to  work.  We  don’t  use  this  truck 
often  and  we  are  motivated  to  sell  it.  Extras 
include  tool  boxes,  log  tongs  and  others. 
Call  for  complete  description  and  pictures. 
$16,500.  Will  entertain  trades.  Phone:  516- 
922-5348. 

Attention:  Tree  services  now  required  to 
have  a valid  contractor’s  license,  effective 
1/1/92.  C.T.S.  Home  Study  Program  pro- 
vides: application  processing  for  fast  test 
date — current  and  up-to-date  tree  service 
law  materials,  current  and  up-to-date  tree 
service  trade  materials.  Guaranteed  to 
pass.  Call  today  for  complete  details  and 
free  brochure.  800-752-2275.  Contractors 
Testing  Service,  serving  all  of  California 
and  licensed  by  the  California  Dept,  of  Ed- 
ucation. Don’t  get  caught  out  on  a limb. 
Fines  start  at  $1000.  Obtain  your  tree  ser- 
vice license  today.  MC/VISA  accepted. 

1984  Prentice  120  BC  log  and  brush  load- 
er, rear  mounted  on  1976  Ford  LTS  8000 
with  rebuilt  3208  cat  eng.,  13-spd.  trans., 
16m  front.  38m  rear  tandems,  20-foot  met- 
al box.  Very  good  condition.  $24,000  or 
make  offer.  St.  Croix  Tree  Service.  715- 
425-2006. 


Classified  rates:  $45  per  inch  (1 -inch  mini- 
mum), payable  in  advance,  due  the  20th  of 
the  month  two  months  prior  to  publication. 

Send  ad  and  payment  to: 

Advertising  Department 
Tree  Care  Industry 
P.O.  Box  1094 
Amherst,  NH  03031 
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FROM  THE  FIELD 


Of  Rocks  In  High  Places 


By  Jeff  Sullivan 

After  an  exceptionally  dry  year,  the 
Western  Pine  beetle  was  taking  a toll  on 
many  of  the  pine  trees  in  our  coastal 
mountain  area  of  northern  California. 
Although  it  had  a way  of  drumming  up 
business,  it  was  always  somewhat  of  a 
tragedy  to  see  these  beautiful  trees,  often 
at  the  center  of  a home's  landscape,  with- 
er and  die. 

Such  was  the  case  with  a job  we  were 
called  to  bid  on  in  a rural  neighborhood  a 
few  miles  from  town.  A tall  Ponderosa 
pine  growing  in  a small  front  yard  be- 
tween the  house  and  a busy  road  had  died 


and  needed  to  be  climbed  and  taken  down 
in  sections. 

We  left  a written  estimate  with  the 
homeowner.  Since  I often  passed  by  the 
house  on  my  way  home.  I noticed  that  an- 
other tree  service  had  started  on  the  job. 
However,  the  tree  was  just  limbed,  topped 
dow  n a bit  and  then  left  standing  for  many 
weeks  like  a 70-foot  pole  in  the  front  yard. 
Eventually  we  w ere  hired  to  take  the  rest 
of  the  tree  dow  n.  We  also  learned  why  the 
other  tree  sen  ice  had  abandoned  the  job. 

As  I stood  at  the  base  of  the  tree  and 
strapped  on  my  climbing  gear,  the  cus- 
tomer ran  it  by  me  one  more  time. 


“Yeah."  he  chuckled,  “the  guy  said  he 
kept  hitting  rocks  in  the  tree  way  up  there 
and  it  was  wrecking  his  chain  saw.” 

I laughed  a little,  too.  “I've  heard  'em 
all  now."  I said,  as  unconv  inced  as  he  w as 
at  the  excuse  not  to  finish  the  job. 

Up  1 went  and  tied  the  bull  rope  onto  the 
top  section  so  my  groundman  could  help 
land  it  in  just  the  right  spot  in  the  small 
front  yard.  Soon  after  I began  my  first  cut. 
I felt  that  awful  sensation  of  saw  teeth  cut- 
ting rock  followed  by  instant  dullness.  I 
pulled  the  24-inch  bar  out  and  looked 
closely  at  the  tree  bark.  Tiny  stones  were 
embedded  deep  inside  hundreds  of  wood- 
pecker holes  scattered  all  over  the  tree.  I 
learned  later  the  birds  sometimes  do  this  to 
help  collect  insects  inside,  though  normal- 
ly they  store  only  acorns. 

I lowered  the  saw'  dow  n for  sharpening 
and  chiseled  out  the  rocks  in  a ring  around 
the  spot  where  I w anted  to  make  a cut.  us- 
ing the  claw  end  of  a carpenter’s  hammer. 
This  way.  slowly  but  surely,  we  got  the 
tree  dow  n and  all  bucked  up. 

It  w as  a good  lesson  that  I should  have 
already  known:  In  the  tree  service  busi- 
ness, just  about  anything  is  possible  at 
least  once.  FQ 

Jeff  Sullivan  formerly  owned  and  oper- 
ated Sullivan  Tree  Service  in  Santa  Cruz, 
California.  He  is  currently  employed  with 
the  wood  products  division  of  Potlatch 
Corporation  and  resides  in  Bemidji,  Min- 
nesota. 

Do  you  have  a story  for  From  the 
Field ? TCI  will  pay  SI  00  for  published  ar- 
ticles. Submissions  become  the  property  of 
TCI  and  are  subject  to  editing  for  gram- 
mar. style  and  length.  Entries  must  bear 
the  name  of  the  author  and  his/her  em- 
ployer or  school  or  they  will  not  be  con- 
sidered for  publication.  Articles  and  pho- 
tos must  be  received  by  the  first  day  of  the 
month  for  the  following  month 's  issue. 
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It’s  Coming... 

The  biggest  tree  care  trade 

show  ever! 


Watch  for  more  details 
and  your  registration  information  in 
upcoming  issues  of  TCI  Magazine. 


November  19  - 21,1992 
The  Baltimore  Convention  Center 
Baltimore,  Maryland 


Co-sponsored  by  Tree  Care  Industry  Magazine  ( a publication  of  the  National  Arborist  Association  ) 
& the  International  Society  for  Arboriculture. 


Please  circle  29  on  the  Reader  Service  Card 


At  Times 
Like  This, 

You  Probably 
Wish  You 
Were  Able  To 
Feed  Curbside. 


Call  today!  (800)  829-0051  for  details  and  a free  demonstration. 


1250  BRUSH  CHIPPER 


Curbside  feeding  with  the  V ermeer  1250  Brush 
Chipper.  Keeps  your  crew  off  the  streets  and 
allows  them  to  concentrate  on  the  job  at  hand 
with  better  overall  performance. 

rollers  for  smoother 
feeding  and  less 
wrapping,  plus 
hydraulic  self-feed 
with  an  optional 
feed  sensoring 
system  to  monitor 
engine  overload  and 
automate  feed 
control. 


■k  m TVtDIGGIN  DUTCHMAN' 

Vermeer 


New  Sharon  Road 
Pella,  Iowa  50219 

80Q-829-0051 
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Disc  or  Drum?  Now  There's  a Better  Choice! 

Morbark's  New  E-Z  Chipper 


Morbark  E-Z  Chipper  Model  20/36 

Why  Buy  an  E-Z? 

Nearly  two  years  of  research  and  testing  have  been  devoted  to 
the  development  of  Morbark's  new  E-Z  Chippers.  The  result? 
The  safest,  most  productive,  most  economical  hand-fed  brush 
chippers  you  can  buy.  In  fact,  this  principle  works  so  well,  we’re 
offering  a full  line  of  E-Z  chippers  from  small  drop  feed  units  to 
large  whole-tree  chippers.  Because  the  E-Z  chippers  are  so 
superior  in  every  way  to  conventional  drum  chippers  and  disc 
chippers,  we  are  pleased  to  announce  we  will  discontinue 
production  of  our  own  popular  hand-fed,  disc-style  chip- 
pers. But  don’t  just  take  our  word  for  it.  The  only  way  to  really 
appreciate  these  chippers  is  to  see  them  run.  We  urge  you  to  call 
today  for  a free  video  demonstration  and  for  the  name  of  your 
local  Morbark  dealer,  who  will  be  happy  to  arrange  a live 
demonstration.  Once  you  see  an  E-Z  operate,  we're  convinced 
it  will  be  your  next  chipper! 

MORBARK 

P.O.  Box  1000  Winn,  Ml  48896  (800)  233-6065 

Please  circle  17  on  the  Reader  Service  Card 


Morbark's  E-Z  Secret 


The  patented  E-Z  chipping  principle  is  a revolutionary 
concept  in  brush  chipping.  Illustrated  by  the  patent  draw- 
ing above,  the  E-Z  drum  works  much  like  a circular  saw 
blade.  Chips  are  held  in  the  deep  chip  pocket  until 
discharged  by  centrifugal  force.  This  allows  chipping  with 
less  horsepower  and  chipper  wear  than  ever  before. 
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Your  support  has 
enabled  us  to  get 
where  we  are. 
Together  we  can  go 
where  we  want  to  be. 


T his  issue  of  Tree  Care  Industry  marks  our  second  anniversary 
and  I want  to  take  this  opportunity  to  thank  our  readers  and  our  ad- 
vertisers for  their  support. 

It  has  been  an  interesting  two  years  for  us,  just  as  it  has  been  for 
many  of  you.  When  your  business  slows  dow  n,  your  buying  slows 
down.  When  that  happens,  your  suppliers,  our  advertisers,  cut  back 
on  their  advertising  budgets.  Just  as  you  have  been  working  hard  to 
sell  half  as  much,  so  have  we.  But  we  have  all  surv  ived. 

As  I talk  to  arborists  across  the  U.S.  and  in  Canada,  I get  good  re- 
ports. There  are  even  areas  where  business  is  booming.  It  may  be 
slow  coming  your  way  and  it  may  not  come  back  as  much  as  you 
would  like,  but  it  will  be  back. 

On  the  subject  of  advertising  and  promotion,  I w ould  like  to  pass 
on  to  you  the  same  advice  that  the  experts  give  to  advertisers.  When 
business  is  slow,  advertising  is  more  important.  You  need  to  pro- 
tect your  market  and  keep  your  name  in  a future  buyer's  mind.  Keep 
your  name  in  the  public  eye  because  you  don’t  know  when  a po- 
tential client  is  going  to  make  a decision  to  buy. 

One  of  our  major  goals  with  this  magazine  is  to  provide  every  - 
one in  the  tree  care  industry  with  accurate  information  that  will  ben- 
efit our  readers  and  improve  the  industry.  News  may  be  fun  to  read, 
but  if  someone  is  going  to  take  the  time  to  read  what  you  w rite,  you 
have  an  obligation  to  provide  something  more.  We  try  to  provide 
beneficial  editorial  content  that  has  substance,  not  just  fluff. 

Our  editor,  Peter  Gerstenberger.  the  TCI  staff  and  our  contribut- 
ing editors  have  done  that.  In  my  opinion,  they’ve  done  it  very  well. 
You  can  be  confident  of  the  quality  of  the  information.  Remember, 
our  editorial  is  written  for  arborists,  by  arborists. 

Another  of  our  goals  is  to  keep  our  readers  aware  of  new  prod- 
ucts and  services  for  the  industry.  Our  advertisers  have  helped  us 
do  that  as  well. 

Now  we  w ant  to  do  it  better.  We  have  covered  many  areas  that 
are  familiar  to  most  of  our  readers.  Now  we  are  on  the  hunt.  We 
want  to  find  what  is  unique  in  the  industry,  such  as  the  recycling 
stories  in  this  issue.  We  will  continue  to  seek  out  this  kind  of  infor- 
mation and  bring  it  to  you  in  a usable  form.  Many  of  you  have  in- 
teresting, unusual  operations  and  techniques  that  you  may  want  to 
share.  If  so,  call  Peter  on  our  toll-free  number  (800-733-2622).  and 
talk  to  him  about  it.  You  don’t  have  to  be  a novelist.  We  can  take 
your  information,  shape  it  for  you  and  create  an  article. 

If  you  would  like  to  write  a guest  editorial  about  the  industry, 
send  it  to  us  and  we'll  consider  it.  Your  letters  are  always  welcome 
for  our  “Industry  Input"  section. 

We  look  forward  to  Tree  Care  Industry  grow  ing  and  better  serv- 
ing its  readers  and  advertisers.  Your  support  has  enabled  us  to  get 
where  we  are.  Together  we  can  go  where  we  w ant  to  be.  Let’s  do  it! 


Robert  Felix,  Publisher 
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Built  To  Handle 
The  Job  From 
■The  Ground 


You  won't  find  a more 
dependable  ground  saw 

than  the  hardworking  Poulan  Pro  415. 

Because  it's  built  to  the  same  lofty  stan- 
dards as  the  S25  series-the  favorite  of 
arborists  everywhere. 

The  415  gives  you  65cc’s  of  pure  cutting  power,  yet  it’s  well 
balanced,  easy  to  handle  and  boasts  the  lowest  noise  and 
vibration  levels  in  its  class.  Add  all  that  to  Poulan  Pro  features 
like  the  DuraChrome’  cylinder  for  longer  engine  life,  a large- 
volume  fuel  tank,  the  anti-vibe  leg  brace  and  an  inertia  chain 
brake,  and  you  have  a ground  saw  that  easily  lives  up  to  all  your 
day-to-day  demands. 


The  industry's  most 
popular  climbing  saw 

just  got  better.  The  new  Poulan  Pro 
S25DA  gives  you  the  same  superior 
balance,  power-to-weight  ratio  and  38cc 
performance  that’s  made 
the  S25  series  the  tree  care  industry  standard. 
But  this  model  also  comes  equipped  with  it’s 
own  heavy-duty  metal  climbing  ring-no  more 
improvising  or  settling  for  substandard  parts. 
For  the  lowdown  on  the  entire  line  of  high-quality  Poulan  Pro 
chain  saws,  get  a closer  look  and  a demo  at  the  Poulan  Pro 
dealer  near  you. 


Poulan  PRO 

THE  PRO  APPROACH 
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No  Dumping 

Finns  Turn  To  Recycling  As  Landfills  Close,  Disposal  Costs  Rise 


Recycling  is  nothing  new.  Arborists 
have  been  doing  it  since  the  first  customer 
asked  for  wood  for  his  fireplace. 

Over  the  years,  however,  most  wood 
waste  was  taken  to  the  dump.  The  advent 
of  the  brush  chipper  meant  that  brush 
loads  could  be  reduced,  resulting  in  fewer 
trips.  But  before  long,  arborists  recognized 
that  the  brush  chipper  also  gave  them  a 
marketable  product — wood  chips. 

Today,  the  recycling  business  is  bigger 
and  more  complex.  Landfills  around  the 
country  have  been  closed  and  tipping 
fees — the  cost  per  ton  that  haulers  must 
pay  to  dispose  of  wood  debris — have  gone 
from  an  average  of  $ 1 9 per  ton  in  1 986  to 
$34  per  ton  in  1991.  These  factors  have 
made  recycling  a cost-effective  alternative 
for  some.  For  others,  like  B.  Haney  & 
Sons,  Inc.,  in  Franklin  Park.  Illinois,  recy- 
cling has  become  a profit  center. 

B.  Haney  & Sons  is  a tree  company 
first,  but  has  been  profitably  recycling 
since  the  1970s.  The  firm's  success  in  re- 
cycling hasn't  changed  its  guiding  rule: 
“Do  not  carry  debris  off  site  if  you  don't 
have  to.” 

Finding  markets 

For  many  years.  B.  Haney  & Sons  sup- 
plied chips  to  a manufacturer  of  building 
products.  When  that  market  dried  up.  the 
company  was  forced  to  look  elsewhere 
and  the  major  market  now  is  the  bur- 
geoning commercial/residential  landscape 
industry. 

Haney  supplies  10  landscape  firms  w ith 
about  600  yards  of  mulch  a day.  charging 
$7  per  yard  for  Grade  3 mulch,  including 
delivery.  Shredded  bark  products  cost 
about  $15  per  yard.  The  price  difference  is 
mainly  due  to  the  appearance  of  the  two 
products. 

John  Albanese,  a landscape  contractor, 
feels  they  both  weather  equally.  Albanese 
admits  that  his  salesmen  initially  thought 
the  appearance  of  Haney's  product  w ould 
make  it  more  difficult  to  sell,  but  that 


hasn't  been  the  case.  And  the  lower  price 
has  allowed  Albanese  to  keep  his  competi- 
tive edge. 

“It's  important,  especially  in  these 
times,  for  us  to  find  ways  to  cut  costs,"  Al- 
banese says.  “There  are  fewer  jobs  out 
there,  and  we  must  be  competitive  for 
w hat  there  is." 

Haney  experimented  in  coloring  mulch 
w ith  a russet-colored  vegetable  dye.  treat- 
ing a yard  at  a time  in  a dip  tank.  Such  ef- 
forts were  abandoned,  however,  because 


of  the  added  expense  and  trouble.  Other 
landscape  firms  use  spray-on  coloring  to 
renew  the  color  in  weathered  mulch  beds. 

So  far  Haney  has  supplied  6000  yards 
of  mulch  for  landscaping  at  the  new'  Sears 
corporate  headquarters  west  of  the  city,  a 
huge  project  being  handled  by  an  out-of- 
state  contractor.  Several  thousand  high- 
value  trees  await  planting  in  holding  areas 
scattered  over  the  site,  heeled  in  with 
Haney  mulch.  The  landscapers  use  the 
mulch  again  around  newly  planted  trees. 
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A 1991  survey  of  National  Arborist  Association  members  showed  that  they  already  recycle  much  of  the 
waste  wood  they  generate. 


years,  hiding  granite  boulders  the  size  of 
footballs. 

Jack  Haney,  who  oversees  the  recycling 
operation,  has  evaluated  each  piece  of 
recycling  equipment  using  the  following 
criteria: 

1 . It  must  produce  a finished  product  ac- 
ceptable to  the  customer  or  a product  the 
company  can  make  acceptable.  For  exam- 
ple, Jack  Haney  doesn't  feel  that  the  tub 
grinder  is  efficient  for  primary  reduction 
of  debris,  but  produces  acceptable  prod- 
ucts when  used  with  the  Recycler, 

2.  It  must  be  easy  to  maintain  in  the 
field  and  operators  must  be  able  to  make 
fast  blade  changes.  The  operators  can 
change  the  56  knives  in  the  Recvcler  in 
less  than  two  hours. 

3.  Equipment  must  be  portable.  All 
Haney's  equipment  has  rubber  tires  so  the 
company  can  trailer  it  rather  than  have  to 
skid  it  off  a trailer, 

4.  Equipment  must  be  diesel -powered 
and  self-contained.  Haney  prefers  diesels 
because  they  require  less  maintenance  and 
have  less  downtime.  The  company  re- 
placed a PTO-driven  tub  grinder  with  a 
unit  that  has  a motor  largely  because  of 


How  it  works 

Haney's  tree  trimming  and  removal  op- 
erations contribute  a small  but  constant 
percentage  of  the  material  in  the  recycling 
yard.  Most  of  it  comes  from  surrounding 
towns  and  local  landscape  and  tree  firms. 


Haney  charges  tor  incoming  material  at 
$6  per  yard  for  brush.  $7  per  yard  for 
brush  chips  and  $8  per  yard  for  logs.  Rates 
for  mixed  loads  vary,  depending  on  the 
material.  Stumps  are  not  accepted  because 
Illinois  clay  can  stick  to  the  stumps  for 


Recycled  Products 


What  Haney  & Sons  produces  and  how  consumers  use  it. 


Grade  1 — A very  large  wood  chip  made 
with  the  Haney  log  grinder:  suitable  for 
heavy  traffic  areas. 

Grade  2—Grade  t chips  run  through 
the  tub  grinder;  used  in  pfay  areas  and 
handicapped -accessible  areas. 

Grade  3 — Brush  and  logs  that  are  re- 
duced with  the  Recycler  and  refined  with 
the  tub  grinder,  using  a small  screen;  the 
favorite  product  of  the  landscape  contrac- 
tors as  a replacement  for  bark  mulch. 

Grade  4— Similar  to  Grade  3,  only 
coarser;  used  as  a heeling  in  mulch. 


Grade  5 — No  longer  produced,  it  was 
similar  to  Grades  3 and  4. 

Grade  6 — Unrefined  chips  from  the 
smaller  chippers;  preferred  by  those  who 
like  the  straight-from-the-tree  look. 

Grade  7— Grade  6 chips  run  through 
the  tub;  fine  enough  for  use  in  flower  gar- 
dens, 

"Morbark”  Chips—Uniform,  clean  and 
thornless  chips  from  Haney's  whole  tree 
chipper;  the  best  for  play  areas  and  the 
only  product  accepted  by  the  Chicago 
Park  District. 


6 


TREE  CARE  INDUSTRY  - JUNE  m2 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO-50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO- 50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO- 50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

TlfflE 

MANUFACTURING  company 

P.0.  Box  20368  Waco.  Texas  76702-0368 
(817)776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 


VERSAUFT 


theVO-50 

SAVES  ON  COS! 

Set-up  t 
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concerns  about  having  operators  working 
around  a spinning  PTO  shaft. 

Haney  crews  grapple  load  much  of  the 
material  from  their  jobs  back  to  the  recy- 
cling yard  to  make  Grade  3 and  Grade  4 
mulches  (see  table  on  page  6).  Because 
brush  chips  are  more  difficult  to  get  rid  of, 
the  company  often  does  not  send  chippers 
on  jobs. 

Two  people  usually  work  in  the  recy- 
cling yard,  while  a third  may  operate  the 
grapple  loader  or  front-end  loader.  The  op- 


erators are  versatile  on  all  the  equipment. 

Three  full-time  drivers  each  deliver 
three  to  four  loads  of  mulch  a day.  and  oc- 
casionally pick  up  raw  material  from  jobs. 
The  tub  grinder  can  easily  process  and 
load  50  yards  of  Haney's  Grade  3 mulch 
in  15  minutes  or  less. 

While  most  clients  are  cooperative 
about  keeping  metal  and  trash  out  of  in- 
coming material,  operators  are  constantly 
on  the  lookout  for  trees  that  may  contain 
lag  bolts,  reinforcing  rods,  cement  or 


bricks — anything  that  could  result  in 
downtime.  Nails  or  staples  go  through  the 
recycler. 

The  company  pulls  the  Recycler  and 
tub  grinder  to  large  jobs,  such  as  a recy- 
cling station  in  Lake  County  and  nearby 
Morton  Arboretum. 

Haney  does  not  compost  material  be- 
cause the  process  is  more  highly  regulated 
and  can  be  expensive. 

Haney  maintains  that  avoiding  prob- 
lems and  fines  is  a matter  of  complying 
with  regulations.  His  orderly  and  well- 
kept  yard  is  located  in  a heavy  industrial 
zone  near  O' Hare  Airport,  w here  opera- 
tions such  as  his  are  permitted. 

Future  markets 

Grades  3 and  4 mulches  have  two  draw- 
backs: They  contain  a lot  of  dust  and  par- 
ticles are  not  uniform  in  size.  To  address 
these  problems.  Haney  is  building  a 
machine  that  will  separate  different  size 
particles. 

According  to  Haney,  Grade  3 mulch 
contains  about  20 % sawdust-size  parti- 
cles. Extracting  those  particles  will  make 
the  product  easier  to  load  and  handle. 

Meanwhile,  researchers  at  the  Morton 
Arboretum  are  looking  at  the  fine  compo- 
nent as  a soil  amendment  comparable  to 
peat  moss  for  use  in  heavy  clay  soils. 

Haney  feels  a future  challenge  will  be 
finding  uses  for  a glut  of  wood  chips.  He 
is  looking  at  a process  that  combines 
waste  plastic  with  w ood  fiber  to  manufac- 
ture products  for  building  materials,  park- 
ing lot  bumpers  and  other  durable  objects. 

He  is  also  looking  at  a machine  that  will 
make  fireplace  logs  from  fine  chips.  The 
HG-Briquetter  Model  90-1  makes  artifi- 
cial logs  that  are  more  dense  and  bum  hot- 
ter than  most  hardwoods. 

The  Briquetter.  which  costs  about 
$250,000,  produces  logs  at  a rate  of  35  to 
40  inches  a minute.  Moisture  content  of  the 
raw  material  going  in  must  be  10  to  159K 
and  the  chips  must  be  a uniform  size. 

Besides  selling  the  manufactured  logs, 
Haney  wants  to  burn  wood  products  to 
heat  his  shop  and  to  dry  w ood  waste. 

How  far  a company  goes  with  wood 
waste  recycling  depends  on  the  market  for 
recycled  products  and  how  easily  that 
market  can  be  reached.  If  Haney  & Sons 
were  able  to  give  away  all  the  chips  and 
wood  they  generate,  they  probably  would 
have  never  made  such  a sizable  invest- 
ment in  recycling.  D 


YOUR  CREW  LEADERS  HAVE  A LOT  TO  THINK  ABOUT 


The  National  Arborist  Association's  NEW  Crew  Leader  Home  Study 
program  will  enable  your  crew  leaders  to  develop  the  skills  they  need  to 
become  more  effective,  productive  and  safe,  at  a price  well  within  your 
training  budget. 

For  $60,  (NAA  members  $34  thru  7/30)  your  employee  will  learn: 
Crew  Leaders  Responsibilities ; Personnel  Relations;  Client  Relations; 
Training  New  Employees;  Regular  Crew  Training;  Regulations  Governing 
Tree  Care;  Production , Job  Costs  & Profits;  and  How  To  Get  Ahead. 

Fill  in  the  attached  coupon  and  send  it  with  your  payment  and  start 
improving  the  efficiency  of  your  field  crew  leaders. 

f I would  like  to  order: Crew  Leader  Home  Study  programs. 

I Enclosed  is  a check  for  $ 

| Please  bill  my: Visa  / MasterCard 

| Card  Number: Expiration  Date: i 

| Signature: 

| Name: 

• Company: 

Street  Address: 

I City: State: Zip: 

| Phone:  ( ) - | 

Please  make  cheek  payable  and  send  payment  to:  NAA 
P.O.  Box  1094,  Amherst,  NH  03031-1094,  1-800-733-2622 
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IBM  Ford  LTBOOO;  3205  CAT;  13  Spd.; 
Wlti  Hattonsl  8-75  Cron • (17-Too);  75' 
Boom,3rjt>;  120*  Hook  HsigN  872^00 


1881  Ford  L.NT8000;  CAT;  13  Spd.  oHO 
TCI 50  15  Too  Grano.  8CT  Hook  Hstghl 
548.500 


1878  Ford  LTMOOO;  3408  CAT.  Tondom 
wTtottonol  7H  Ton  Crono;  4T46-58  Hook 
Hdl** $18300 


(5)  1987  Ford  F600;  6.6  Diesel;  5x2;  16*  Wood  Bed; 


1878  OMC;  3808  CAT.  6 Spd.;  A»  Com- 
pressor. Wsktor.  w >MT  5-Ton  Knucttsboom 
(Nk») 814.500 


(8)  1878  to  1881  1 Ton  Utfltloo  wVsrsiW 
or  Sky  Von  Books*  86,500  to  813.500 


814.500  e*. 


Rayco  Stump  Grinders 


48  ftfanlhs 


BIG  Price  Increase  Coming! 

Only  10  units  in  stock  at  these  prices 


Model  1 620  Super  Jr.  $6995 

Model  1 635  AS  A Diesel  $ 1 2.995 
Model  RG1635-A/SP:  35  H P.  $11,750 
Model  RG  1665-AC:  65  H P.  $14,995 
Model  1670DC:  80  H P.  $21,500 
Hydra  Stumper:  240  H.P.  $85,000 


Morbark  Disc  Chippers 

4 cyl.  Ford  gas 
4 cyl.  White  gas 
4 cyl.  Cummins 


58  Mc-'^s 


48  Months 


AsplundhWhisper"s 

4 cyl.  Ford  or  Hercules 
gas  w / 12’cutter  head 
Asplundh  Chipmunk 


Morbark  Drum  Chippers 

20/10 


48  Months 


$7500 


All  lease  purchases  require  2 payments  down.  $1.00  buy-out  with  approved  credit.  Other  lease  plans 
available.  Used  Asplundh  & Morbark  chippers  and  Rayco  stump  grinders  available. 


Mini  Work  Force  RG20  stump  cutter 

20  H.P.  SELF  PROPELLED 


$4995  - LEASE  36  MO  $205  PER  MONTH 


(160) 

Specialized 
Trucks  In 
Stock 


OPdYKE  Inc 


Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19440  (Phila.  Area) 
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Disposal 


By  Brian  Barnard 

Rising  costs  and  increased  regulation 
have  made  disposing  chipped  brush,  logs 
or  other  wood  debris  a major  concern  for 
tree  firms  around  the  country  . Large  quan- 
tities of  green  wood  cannot  be  dumped  in 
some  landfills  in  any  form.  Tipping  fees, 
the  cost  a firm  must  pay  to  dump  waste  at 
a disposal  site,  are  astronomical  in  some 
areas.  These  factors,  combined  with  the 
great  distances  some  tree  firms  must  trav- 
el to  dispose  of  green  w ood  waste,  forces 
companies  to  monitor  disposal  operations 
and  the  regulations  governing  green  wood 
disposal. 

The  problem 

Americans  generate  1 80  million  tons  of 
municipal  solid  waste  annually.  Accord- 
ing to  the  Environmental  Protection  Agen- 
cy (EPA),  nearly  18%  is  yard  waste,  but 
that  number  climbs  to  25  to  50%  during 
the  summer  and  fall. 

EPA  commonly  defines  yard  waste  as 
consisting  of  grass  clippings,  leaves, 
stumps  and  brush.  Debris  from  commer- 
cial arboriculture  falls  into  the  yard  waste 
category'  as  defined  by  EPA.  Wood  waste, 
on  the  other  hand,  consists  of  construction 
material. 

The  cost  of  disposing  of  green  wood 
waste  is  a major  concern.  According  to  a 
1991  survey  conducted  by  the  National 
Arborist  Association,  the  average  cost  to 
dispose  of  debris  in  a landfill  was  $34  per 
ton.  One  company  paid  $75  per  ton! 
Stumps  and  rakings  were  the  most  com- 
mon type  of  material  dumped. 

Dumping  regulations 

The  federal  government  has  regulated 
solid  w aste  disposal  since  1965.  The  Re- 
source Conservation  and  Recovery7  Act 
(RCRA),  amended  twice  since  1976.  is 
scheduled  for  reauthorization  this  year. 

to 


Regulations 


One  of  RCRA's  goals  is  to  promote  envi- 
ronmentally sound  disposal  methods. 

In  the  House.  Rep.  Al  Swift,  (D-WA) 
has  introduced  the  National  Waste  Reduc- 
tion. Recycling  and  Management  Act, 
H.R.  3865.  to  expand  and  update  RCRA. 
The  bill  addresses  efforts  to  promote  recy- 
cling municipal  solid  waste  and  reclaim- 
ing organic  wastes.  The  Subcommittee  on 
Transportation  and  Hazardous  Materials 
unanimously  approved  H.R.  3865  in 
March.  The  subcommittee’s  markup  in- 
cluded several  amendments,  one  of  w hich 
would  allow  local  governments,  rather 
than  the  states,  to  decide  whether  to  build 
landfills. 

State  disposal  law  s are  grow  ing  in  num- 
ber and  scope.  Currently.  13  states  ban 
yard  waste  from  landfills  or  require  source 
separation  of  yard  waste:  Connecticut. 
Florida.  Illinois,  Iowa.  Massachusetts, 
Michigan,  Minnesota.  Missouri.  New 
Jersey.  North  Carolina,  Ohio.  Pennsylva- 
nia and  Wisconsin.  Many  of  the  yard 
waste  bans  prohibit  wood  waste  disposal 
as  well  as  the  more  common  ban  on  grass 
clippings. 

Options 

Recycling  centers  are  a common  alter- 
native to  dumping  green  wood  waste. 
Fourteen  recycling  centers  accept  green 
wood  waste  in  New  Jersey,  and  the  list  is 
updated  periodically  . One  approved  New7 
Jersey  facility.  Advanced  Enterprises  Re- 
cycling. Inc.,  in  Newark,  accepts  source- 
separated  non-chemically  treated  wood 
waste,  tree  limbs  and  tree  stumps.  The  ma- 
terial is  brought  to  the  recycling  center  as 
brush,  and  the  company  reduces  the  green 
wood  waste  with  tub  grinders  and  other 
machinery  to  a usable  landscape  mulch. 

Another  possibility  for  chipped  brush 
disposal  is  using  the  material  as  a bulking 
agent  in  sludge  composting.  A Florida 
plant  treats  more  than  32  tons  of  dew  a- 
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tered  sludge  cake  each  day.  The  resulting 
compost  product  is  used  in  parks,  ceme- 
teries and  other  public  areas. 

Future  trends 

More  than  1000  landfills  around  the 
country  closed  last  year,  and  more  clos- 
ings and  w ood  waste  bans  are  inevitable. 

State  grant  and  loan  programs  assist  lo- 
cal communities  in  developing  recycling 
centers.  Many  of  these  centers  focus  on 
horticultural  waste  disposal.  This  eases  the 
burden  on  landfills  and  converts  wood 
waste  into  useful  products  or  energy 
sources.  Tax  exemptions  and  credits  are 
available  in  some  states  to  encourage  re- 
cycling operations. 

The  increased  use  of  machinery  to  re- 
duce waste  also  eases  the  burden  on  land- 
fills. These  machines  can  reduce  stumps 
and  large  logs  that  take  up  a larse  area  in 
landfills. 

For  further  information  on  w aste  bans, 
recycling  systems  or  disposal  options, 
contact  the  follow  ing  organizations: 

Solid  Waste  Information  Clearinghouse 
(SWICH).  P.O.  Box  7219,  Silver  Spring, 
MD  20910:  Hotline  1-800-67-SWICH. 

Solid  Waste  Composting  Council 
(SWCC),  1 14  South  Pitt  Street.  Alexan- 
dria. VA  22314:  703-739-2401 . 

Cornell  Waste  Management  Institute, 
Center  for  Environmental  Research.  468 
Hollister  Hall,  Ithaca,  NY  14853:  607- 
255-7535. 

Environmental  Protection  Agency,  De- 
cision-Makers Guide  To  Solid  Waste 
Management:  217-782-3397. 

National  Solid  Wastes  Management 
Association.  Recycling  in  the  States.  1730 
Rhode  Island  Ave.  NW  Suite  I (XX).  Wash- 
ington. DC  20036:  202-659-4613. 

State  of  New  Jersey.  Dept,  of  Environ- 
mental Protection.  CN  414.  Trenton.  NJ 
08625-04 1 4: 609-530-8590.  D 


Recycling  & Economics 


Woodwaste,  Inc.,  offers  a mobile  recycling  service  to  municipalities,  tree  companies 
and  land  clearing  operations. 


By  Keter  Gerstenberger 

Barney  Zipkin  is  president  of  Wood- 
waste,  lnc„  in  Peekskill,  New  York,  a 
company  that  offers  a mobile  recycling 
service  So  municipalities,  tree  companies 
and  land  clearing  operations. 

The  company  was  started  in  August 
1990,  and  already  is  quite  successful.  But 
Zipkin  had  to  work  for  several  years  to 
convince  local  officials  of  the  need  for  his 
service. 

Several  years  before  Woodwaste,  Inc., 
came  imo  being,  Zipkin  presented  the 
concept  of  contract  recycling  to  Westch- 
ester County  officials.  His  idea  did  not  gel 
a warm  response,  but  Zipkin  met  with 
more  success  when  he  presented  the  plan 
again  in  1989  after  several  landfills  had 
been  closed. 

At  about  lhai  same  lime,  the  firsi  recy- 
cling contract  in  a local  community  went 
to  bid  for  six  figures. 

Wood  waste's  capital  investment  in 
equipment  alone  is  more  than  $800,000. 
The  company's  big  iron  includes  a Mor- 
bark  Waste  Recycler,  a Morbark  Indus! ri- 
al Tub  Grinder  and  a Morbark  Stump 
Splitter.  They  also  run  eight  and  17-ton 
excavators  with  grapple  loaders,  a Mor- 
bark Mode!  75  Chip  Screen,  several  semi- 
tractors,  a 40-yard  delivers  trailer  and  a 
fully  equipped  service  vehicle. 

In  addition  to  Zipkin.  the  business  em- 
ploys three  equipment  operators  and  a 
full-time  mechanic. 


Woodwaste  works  exclusively  on  site, 
serving  clients  within  a three-hour  drive  in 
Massachusetts,  Connecticut,  New  York 
and  New  Jersey.  Eighty  percent  of  Wood- 
waste’s  clients  are  cities  and  towns. 
Woodwaste  works  mainly  on  stockpiled 
logs  and  stumps,  hut  they  also  handle 
some  brush  and  demolition  debris.  Some 
of  the  company's  work  is  on  long-term 
contracts,  while  some  is  bid  by  the  job  and 
some  is  done  on  call. 

Zipkin  charges  $750  a day  for  splitting 
and  cleaning  slumps,  with  one  operator, 
one  excavator  and  the  splitter;  $3000- 


$3500  a day  to  shred  debris  with  the  Re- 
cycler, one  excavator  and  tw  o operators: 
and  $2000-52500  a day  to  create  mulch 
with  the  Tub  Grinder,  an  excavator  with  a 
1 -yard  bucket  and  one  operator.  Rates  are 
higher  for  processing  materials  that  cause 
more  machine  w ear,  such  as  metal- laden 
demolition  debris. 

What  does  a client  get  at  these  prices? 
Zipkin  estimates  the  stump  splitter  will 
process  300-400  yards  a day.  The  Waste 
Recyder  will  reduce  500  yards  of  clean 
logs.  400  yards  of  clean  stumps,  or  a sim- 
ilar amount  of  demolition  debris  in  a day. 
The  Tub  Grinder  will  handle  1000  yards 
of  wood  chips  or  new  leaves,  and  500-600 
yards  of  old  leaves  a day. 

Woodwaste  reprocesses  most  green 
wood  w'aste,  shredding  it  tw  ice  with  the 
Tub  Grinder,  using  a 2-inch,  then  a 1-1/2- 
inch  screen.  The  company  sells  mulch  to 
local  landscaping  businesses  and  large 
estates  for  S 1 2-S 1 6 a yard. 

Zipkin  estimates  that  his  company  re- 
processes and  sells  20*#  of  all  the  materi- 
al it  handles.  If  Woodwaste  has  to  haul  re- 
cycled material  away  from  the  site.  Zipkin 
charges  SI  to  $4  per  yard,  but  often  clients 
kee p it  tor  the i r ovv n use . O 


The  tub  grinder  will  handle  1000  yards  of  wood  chips  or  new  leaves,  and  500-600 
yards  of  old  leaves  a day. 
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New  England  & Samson  Rope,  y 
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STUMPS?  Get  a Dependable  Work-Force... 
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QUALITY  USED  EQUIPMENT 


1973  Ford  50'  LR50  Asplundh  tree 
trimming  Ilf  I*  Boom  in  excellent 
condition,  good  tires,  strong  engine. 
$19,000. 


1977  Ford  C755F  w/50*  LR50  Asplundh 
tree  trimming  bucket  and  dump  chip 
box.  Good  runner,  good  tires,  $16,900. 
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Please  circle  12  on  the  Reader  Service  Card 

TREE  CARE  INDUSTRY  - JUNE  1992 


INDUSTRY 

INPUT 


Looking  for  new  books 

Why  in  the  world  can't  we  find  up-to- 
date  tree  care  books,  written  within  the  last 
five  to  10  years,  on  and  for  the  tree  care 
industry? 

The  latest  book  that  we  can  find  any- 
where has  a published  date  of  approxi- 
mately 1975.  This  is  absolutely  too  long 
ago  in  the  age  of  technology  for  tree  care 
industry  people  lo  survive.  We  need  up-to- 
date,  factual,  practical  knowledge,  instead 
of  having  illustrations,  wording  and  meth- 
ods Lhat  were  in  use  20  to  30  years  ago. 

I have  looked  Tree  Cure  Industry*  mag- 
azine over,  forward  and  back  and  have  yet 
to  find  an  advertisement  for  an  up-to-date 
tree  cure  manual. 

Jack  Moreland  Jr, 

Clarksdale.  Miss. 


Remember  our  own  past 

(The  following  letter  was  written  in  re- 
sponse to  previous  letters  that  criticized 
the  practice  of  students  working  in  the 
field  before  completing  their  training.) 

1 assume  Porter  Tree  Service  and  PlanT- 
Life  Landscape  & Landscape  Main- 
tenance are  experts.  But  let's  not  forget 
our  first  days,  or  did  these  company  men 
get  a gold  platter  passed  down? 

Of  course,  the  instructor  will  recom- 
mend his  student.  It's  called  pride!  I’m 
sure  he  had  enough  training  that  insurance 
is  a must  in  the  future:  but  this  is  America, 
home  of  the  free  and  brave. 

Whom  did  Henry'  Ford  and  Alexander 
Bell  and  Ben  Franklin  work  for?  The  list 
goes  on.  Insurance  is  a policy  not  a law  . 

Ralph  R.  Sheen  Jr. 

Ralph's  Shrub  & Tree  Service 
New  Castle,  Pa. 


Letters  should  be  addressed  to: 
Tree  Care  Industry,  Editor 
P.O.Box  1094 
Amherst,  NH  0303] 
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International  Society  of  Arboriculture 


DISCOVER  ARBORICULTURE 

OAKLAND  ~ CALIFORNIA 


Sixty-Eighth  Annual 
Conference  & TkADE  Show 


August  9-12 


For  Registration  Information 
Call,  write  or  FAX 

303  West  University 
P.O.  Box  908 
Urbana,  IL  61801 
Phone  217-328-2032 
FAX  217-328-7483 
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MANAGEMENT  EXCHANGE 


Using  Report  Cards 


By  Donald  F.  Blair 

Back  in  April,  Randy  Finch  of  Finch 
Tree  Surgery,  in  San  Gabriel.  California, 
asked  me  to  go  to  his  company  and  pro- 
vide upgrade  training  in  climbing,  rigging 
and  aerial  rescue. 

Randy's  father.  Fred,  started  with  Keith 
Davey  in  1946  and  eventually  served  as 
the  District  Representative  for  Los  Ange- 
les and  Orange  County  until  1968,  when 
he  started  his  own  business. 

Randy  graduated  from  the  United  States 
Naval  Academy  in  1971  and  resigned  his 
commission  in  1980  after  nine  years  in  the 
nuclear  submarine  force.  He  joined  the 
family  business  in  1981.  and  he  and  his  fa- 
ther have  since  seen  the  firm  grow  into  a 
well-equipped  service  employing  an  aver- 
age of  25  people. 

Besides  contracting  for  training.  Randy 
provided  me  w ith  a “Report  Card"  to  use 
in  evaluating  his  company. 

His  concept  was  so  well  thought  out 
that  I think  it  would  serve  as  a useful 
model  for  nearly  any  tree  businessperson 
wishing  to  create  a report  card  on  his/her 
company. 

With  Randy's  permission,  I have  taken 
the  important  features  of  his  evaluation 
and  expanded  them  with  some  line  items 
of  my  ow  n that  1 w ould  recommend  look- 
ing for  in  an  assessment.  (Table  1 ) 

Randy  asked  for  a critical  report  card 
grade  in  several  areas  to  compare  his 
company  w ith  the  rest  of  the  professional 
industry.  He  also  asked  for  comments. 

Using  the  guidelines,  you  will  have  to 
fill  in  what  you  consider  minimum  re- 
quirements within  a category  for  your 
company  and  its  policies. 

In  taking  this  outline  and  expanding  it 
into  a judging  sheet  for  a critical  analysis 
of  your  business,  you  will  achieve  several 
benefits: 
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1.  Expanding  the  production-related 
topics  into  specifics  will  pretty  well  out- 
line a company  training  program. 

2.  Carefully  examining  the  program, 
sales  and  management-related  topics  w ill 
pretty  well  draft  a long-range  plan  and 
blueprint  for  action  and  direction  for  your 
company. 

Making  a checklist 

To  get  an  idea  of  how  to  expand  a topic 
into  an  evaluation  criteria.  I'll  lake  a por- 
tion of  production  skills  as  an  example. 

First,  determine  the  production  skills 
necessary  to  accomplish  the  tree  mainte- 
nance serv  ices  that  you  provide.  Common 
services  might  be  pruning;  removal;  ca- 
bling. bracing  and  guying;  fertilization 
and  soil  manipulation;  root  pruning;  and 
lightning  protection. 

Second,  break  a production  skill  such  as 
pruning  into  component  form. 

Third,  transfer  sections  and  subsections 
to  a simple  checklist  form  that  will  enable 
you  to  perform  a self-assessment.  (Table  2) 

As  much  work  as  it  may  appear,  the 
only  way  to  make  the  assessment  simple  is 
to  look  at  each  component  of  a given  skill. 

For  instance,  a single  grade  on  a topic  as 
broad  as  climbing  skills  won't  be  as  help- 
ful or  revealing  as  a more  detailed  look  at 
the  individual  skills  that  comprise  climb- 
ing. These  skills  might  be  listed  as  body 
thrust,  footlock.  use  of  throw  line  and  shot 
pouch,  skill  in  throwing  climbing  line, 
three  point  contact  rule,  free  climbing, 
proper  use  of  climbers  (spurs),  ladder 
types,  use  and  safety,  and  transfer  from 
aerial  lift  to  tree  and  return. 

Each  of  these  individual  skills  can  be 
broken  dow  n into  the  component  forms  of 
technique,  execution  and  safety. 

The  big  picture 

The  take-home  message  is  simple.  Run- 
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ning  a successful  residential/commercial 
tree  maintenance  firm  is  complicated  in 
the  extreme,  but  so  is  driving  a car.  Think 
back  to  the  first  time  you  tried  to  learn 
how  to  drive  and  let's  make  it  even  more 
difficult  by  taking  the  lesson  on  a manual 
shift  transmission. 

Broken  down  into  component  form, 
there  are  dozens  of  strange  and  unfamiliar 
things  to  do  and  remember,  seemingly  all 
at  the  same  time.  The  very  real  threat  of 
getting  killed  if  you  make  a mistake  or  arc 
inattentive  to  any  one  of  the  dozens  of 
things  you  are  trying  to  do  all  at  once 
hangs  over  your  head  like  fuzzy  dice  from 
the  rear-view  mirror. 

Eventually,  the  strange  and  unfamiliar 
becomes  a little  more  routine  and  driving 
becomes  more  reflexive. 

Take  the  time  to  give  your  business  a 
thorough  check-up  of  all  of  its  operational 
parts  just  as  you  w ould  take  your  aerial  lift 
in  for  a major  certification.  Look  careful- 
ly at  all  aspects  of  w hat  you're  doing  and 
only  tlx  what's  broken  and  only  add 
what's  missing. 

Once  you've  identified  and  examined 
the  components  of  your  operation,  you 
can  deal  w ith  the  daily  big  picture  and  the 
important  small  details  will  become  more 
reflexive  than  burdensome — just  like 
mastering  the  skill  of  driving.  A thorough 
check-up  of  business  health,  safety  and 
production  is  much  more  valuable  as  an 
ongoing  systems  check  than  an  after-the- 
fact  autopsy  to  determine  the  cause  of 
business  death. 

In  preparing  this  article.  I used  several 
resources  that  you  might  find  helpful  in 
drafting  your  assessment.  I referred  to 
NAA  and  Western  Chapter  ISA  Pruning 
Standards  while  we  work  out  the  details  of 
ANSI  A-300.  I took  the  Knowledge  of 
Pruning  from  the  objectives  of  the  ISA 
Certification  Manual. 


Table  1 

SAFETY 

PRODUCTION 

Accident  prevention  program 

Knowledge  of  arboriculture 

Aerial  rescue  training 

Knowledge  of  production  standards 

Electrical  hazard  awareness  program 

Work  quality  and  consistency 

Tree  hazard  awareness  program 

Driver  education 

SALES  TEAM 

IMAGE 

Knowledge  of  arboriculture 

Uniforms 

Sales  skills 

Personal  appearance 

Communication:  client,  management, 

Professional  conduct 

employee 

Work  habits 

Supervision  of  work 

Management  of  work  load  and  job 

EQUIPMENT 

scheduling 

Maintenance  and  condition 

Long-range  sales  strategies 

Professional  appearance 

Task  suitability 

Operational  policies  and  training 

MANAGEMENT 

Client  satisfaction 

PROGRAMS 

Profitability 

New  employee  orientation 

Long-range  planning 

Employee  compensation 

Clarity  of  contract  forms 

Illness  prevention 

Appearance  of  logo  and  design  of  paper 

Employee  manual 

products 

Continuing  education 

Overall  projection  of  professional  image 

Benefit  package 

Computers,  programs  and  utilization 

Loss  control 

Relations  with  staff  and  employees 

Risk  management 

Knowledge:  arboriculture,  business. 

sales,  human  relations,  safety 

CLIMBING  SKILLS 

Continuing  education 

Knowledge  of  arborist  knots,  ropes. 

handling  and  care 

Climbing  equipment:  selection,  use 

FINANCIAL 

and  care 

Owner  compensation 

Entry  methods  into  the  tree 

Financial  plans  for  retirement 

Movement  in  the  tree 

Long-range  plans  for  business  transfer 

Breaking  safety  down  into  component 
form  is  easy  using  either  the  ANSI  Z- 
133.1988  (also  in  revision  and  due  out  in 
1993)  or  the  NAA  Tailgate  Safety 
Program,  which  has  broken  down  Z-133 
for  you. 

Become  an  involved  member  of  the  In- 
ternational Society  of  Arboriculture  and 
the  National  Arborist  Association  and  join 
the  mainstream  of  modem  arboriculture. 
These  organizations  provide  the  re- 
sources, training  and  innovative  thinking 
that  have  contributed  to  the  explosive 
growth  of  arboriculture  as  a profession  in 
the  past  two  decades. 

Although  the  publications  that  these  or- 
ganizations produce  are  excellent,  the  rest 
of  the  story  comes  from  the  members  that 
you  meet  when  you  attend  a regional 
meeting,  an  ISA  Chapter  Meeting,  the 
ISA  Annual  Meeting,  the  NAA  Annual 
Meeting  or  TCI  Expo.  By  the  way.  I met 
Randy  Finch  in  Columbus  at  TCI  Expo.  I 
hope  to  meet  you  either  in  August  at  the 
Oakland.  ISA  Annual  Meeting  or  in  Bal- 
timore at  TCI  Expo,  or  somewhere  else 
along  the  way.  ID 


Donald  F.  Blair,  arborist,  author  and 
lecturer,  owns  and  operates  Sierra  Moreno 
Mercantile  in  Big  Pool,  Maryland. 


Table  2 

PRUNING 

2.  Production  pruning 

Knowledge  of  standards  and  pruning  classifications.  Note:  Al- 

A. Selection  and  care  of  pruning  tools 

though  efforts  are  under  way  to  draft  a new  pruning  standard  un- 

1. Hand  saw 

der  ANSI  guidelines,  this  A-300  Standard  will  not  be  available  for 

2.  Chain  saw 

distribution  until  the  fall  of  1993.  Currently,  you  would  refer  to  the 

3.  Pole  pruner 

NAA  Pruning  Standard  or  perhaps  a regional  standard  such  as 

4.  Pole  saw 

the  Western  Chapter  ISA  Pruning  Standard. 

5.  Hand  pruner 

6.  Lopping  shear 

7.  Specialty  pruning  tools,  i.e.,  hedge  shear 

1.  Pruning  knowledge 

A.  Why,  when  and  how  a tree  should  be  pruned 

B.  Method  of  access 

B.  Tree  response  to  pruning 

1 . Climbing  safety 

C.  Understand  the  relationship  of  the  branch  collar  to  decay  and 

2.  Ladder  safety 

wound  closure 

3.  Correct  positioning  of  aerial  lift 

D.  Describe  the  procedures  and  techniques  used  in  pruning; 
become  familiar  with  terms  used  to  describe  pruning  techniques 

4.  Efficient  pruning  from  the  ground 

E.  Understand  how  wound  dressings  have  not  been  proven  2ef- 

C.  Execution 

fective  in  preventing  decay  in  trees 

1 . Work  quality  and  consistency 

2.  Ability  to  match  job  specifications  and  time  allotments 
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SAVE  10%! 


Offer  expires  Juty  30.  1992 


To  order  your  Video  Programs,  and  save 
simply  fill  out  this  coupon  today  and  mail  with  your 
check  or  credit  card  number  to  The  National 
Arborist  Association , P.O.  Box  1 094.  Amherst,  NH 
03031  '1094.  Or  cal!  TOLL  FREE  1*800-733-2622. 
In  Canada  call  1 -603-673-3311.  Please  allow  2-4 
weeks  for  delivery.  Price  includes  shipping  and 
handling  charges. 


PRINCIPLES  OP  SHADE  & ORNAMENTAL  TREE  PRUNING 
AND  PRUNING  STANDARDS  FOR  SHADE  TREES. 

□ Principles  of  Pruning  □ Pruning  Practices  and  Standards 
Each:  $60  NAA/JSA  members  S90  non-members 
Set:  $108  NAA /ISA  members  $162  non-members 


Total  

10%  Discount  - 


Why  try  and  explain  something  that  you  can 
show  in  a video  in  less  than  20  minutes? 

Video  programs  from  Ihe  National  Arborist 
Association  make  it  easier  to  train  new  employ- 
ees and  refresh  the  memories  of  experienced 
employees.  All  you  have  to  do  is  select  the  sub- 
ject and  turn  on  the  VCR.  Order  now  and  save  1 0%, 

This  month's  feature  video  is: 

Principles  of  Shade  & 
Ornamental  Tree  Pruning  and 
Pruning  Standards  for  Shade  Trees. 

Every  year  you  invest  thousands  in  the  mainten- 
ance of  equipment  and  in  the  purchase  of  new 
tools.  But  even  the  most  technologically  ad- 
vanced pruning  equipment  depends  upon  the 
skill  and  knowledge  of  its  operator  to  function 
correctly. 


Total 


(US  Funds) 


Principles  of  Pruning  covers  the  methods,  equip* 
ment  and  reasons  for  pruning. 


Company  Name: 

Name  of  Individual  Ordering: 

Title  Phone: 


Signature: 


State: Zip: 

□ MasterCard  □ Visa  Exp.  Date: 
Card  Number:  


National  Arborist 
Association 


Pruning  Practices  and  Standards  covers  the  lim- 
its and  criteria  for  arboriculturai  work.  This  tape 
reviews  the  four  classes  of  pruning: 

• Class  1 - Fine  Pruning 

• Class  II  - Standard  Pruning 

• Cfass  III  - Hazard  Pruning 

• Class  IV  - Crown  Reduction  Pruning 

Each  of  two:  $60  NAA  members/$90  Non-members 
Set:  $108  NAA  members/$162  Non-members 

DON’T  MISS  OUR  SPECIAL  OFFER- 
ORDER  NOW  AND  SAVE  10%! 


Please  circle  21  on  the  Reader  Service  Card 
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Vehicle  Rule  Delayed 


Publication  of  the  Occupational  Health 
and  Safety  Administration's  Vehicle  Safe- 
ty Rule  is  likely  to  be  delayed  again. 

Originally  proposed  in  July  1990.  the 
rule  was  scheduled  to  be  published  in  the 
Federal  Register  next  month.  However, 
changes  in  leadership  at  OSHA  and  the 
Department  of  Labor  have  resulted  in  re- 
peated delays. 

The  pending  standard  instructs  employ- 
ers to  require  safety  belt  use  and  driver 
training  for  workers.  In  addition,  the  rule 
would  require  employers  to  have  a written 
safety  belt  policy  and  a plan  for  monitor- 
ing employee  compliance. 

Agency  officials  have  said  that  manda- 


tory safety  belt  use  is  included  in  the  final 
rule,  but  exemptions  may  be  allowed  for 
low-speed  vehicles  such  as  lawn  tractors. 

The  National  Arborist  Association  sub- 
mitted comments  on  the  rule  because  of 
concern  over  driver  training  requirements 
and  how  mandatory  safety  belt  use  would 
affect  street  tree  maintenance  and  utility 
line  clearance  operations. 

OSHA  completed  the  rule  in  March. 
The  rule  is  now  being  reviewed  by  the  La- 
bor Department's  solicitors  and  Policy 
Review'  board  as  well  as  the  Office  of 
Management  and  Budget. 

While  a July  publication  had  originally 
been  anticipated,  the  rule's  future  remains 


in  question.  President  Bush's  90-day 
moratorium  on  new  regulations  was  not 
intended  to  affect  safety  and  health  issues, 
but  delays  may  result  from  this  year's 
election  activity. 

Chuck  Hurley,  of  the  Insurance  Institute 
for  Highway  Safety,  has  said:  “I  know 
they're  saying  it  won't  be  covered  under 
the  moratorium,  but  it  is  an  election  year. 
I would  be  relatively  optimistic  that  it  will 
come  out  in  the  summer.  Realistically.  I'd 
say  we'd  see  it  after  the  election." 

The  proposed  rule  would  affect  5.4  mil- 
lion workplaces,  making  this  one  of 
OSHA's  most  far-reaching  regulations. 

rn 
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MODEL  HD47 

STUMP 

GRINDER 


Levco  s Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


AREA  Of  CUT 
r«OM  ONE  SETTING 


<W^ 


THE  HD47  MOVES  IT- 
SELF OVER  AN  AREA 
OF  6 X 31  WITHOUT 
MOVING  THE  TOW 
VEHICLE! 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 

POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE.  ARKANSAS  72396 

501-238-8126  FAX  501-238-8124 

Please  circle  15  on  the  Reader  Service  Card 
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Now  Fanno  Gives 


Pruning 
is  a breeze 
with  our  revolu- 
tionary TRI-EDGE 
design.  We've  combined 
the  best-Japanese  High 
Technology  and  Fanno 
Quality. 

• Blade  is  Japanese  manufactured 
to  our  custom  specifications 

• The  13”  razor  sharp  blade  has  6 
teeth  per  inch 

Durable,  marine 
grade  laminated 
hardwood  handle. 


Also  available:  The  same  high 
quality  TRI-EDGE  for  your 
polesaw  designed  to  fit  on  Fanno,  Corona  or 
Snap-cut  socket  head. 

VA  N N O 

INTERNATIONAL  a service  of 

FANNO  SAW  WORKS 

P.O.  Box  628  • Chico.  California  95927 
(916)  895-1762  • FAX  (916)  895-0302 


Please  circle  6 on  the  Reader  Service  Card 
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Bill  Kucharski 

Trees  Are  Us  Professional  Tree  Service 
Milford,  New  Hampshire 


Why  did  I join  The  National 
Arborist  Association? 

To  get  their  cost-effective 
training  programs!” 


“The  NAA  s excellent  training  videos  and 
home-study  programs  allow  me  to  provide 
my  employees  with  training  we  could  never 
have  afforded  to  create  ourselves.  ” 


The  National  Arborist  Association  is  dedicated  to  training. 

That’s  why  NAA  offers  a two-part  home-study  course  in 
arboriculture  as  a basic  education  program  for  field  personnel 
and  a Crewleader  home-study  program  which  teaches  basic  job 
management  and  other  skills  needed  by  crew  leaders  as  well  as 
video  and  safety  training  programs.  These  programs  are  avail- 
able at  substant  a!  price  discounts  for  NAA  members. 


Training  is  one  major  reason  why  so  many  tree  care  firms  belong 
to  NAA— but  it’s  not  the  only  reason.  There  are  management 
guidelines,  insurance  plans,  a wealth  of  information  that  enables 
an  arborist  to  readily  comply  with  government  regulations,  news- 
letters and  other  publications,  marketing  support  and  the  toll 
free  NAA  information  HOT  LINE. 


If  your  firm  is  not  an  NAA  member , 

why  not  join  today — and  start  enjoying  all  of  the  benefits  of  membership. 


Snecial  Offpf*  ^0in  now  ^or  t'ie  introductory  dues  of  $175  and  receive  a complimentary  copy  of  NAA’s  CHAIN  SAW 
* II  * USE  AND  SAFETY  video.  Your  annual  dues  in  1993  will  be  based  on  your  firm’s  gross  sales  for  1992. 

□ YES,  I want  to  belong  to  NAA  and  take  advantage  of  this  “Special  Offer"!  □ I’m  interested.  Send  me  more  information. 
Enclosed  is  my  payment  of  $175  for  dues  through  1992.  □ Send  me  information  on  your  training  programs. 


Name 


Title 


Company 

Street _ 

City  


State  . 


. Zip 


□ Check  enclosed  payable  to  NAA 
□Visa  □ MasterCard 

Account  U 

Signature  


Exp,  Date  . 


Phone 


Referred  by  (optional): 


& 


The  National  Arborist  Association 

P.O.  Box  1094,  Amherst  NH  03031-1094 
Phone  1(800)733-2622  Fax  (603)672-2613 


Membership  starts  when  you  submit  cert  ificates  of  insurance.  Membership  is  available  to  commercial  tree  service  firms  only . 


Please  circle  IS  on  the  Reader  Service  Card 


The  photo  on  the  left  shows  the  correct  way  to  use  mulch  in  a landscape.  Note  the  uniform  size  of  the  product,  applied  in  a 2-to-3- 
inch  layer.  The  photo  on  the  right  showing  unreduced  brush  chips  stacked  12  inches  deep,  is  an  example  of  what  should  never 
be  done. 


By  Peter  Gerstenberger 

Here  is  some  useful  information  on 
mulching  with  wood  products  that  you 
may  want  to  pass  along  to  your  customers. 

What  makes  a good  mulch? 

These  are  the  characteristics  of  a good 
mulch: 

—It  reduces  soil  whaler  loss  from  evap- 
oration. Coarser,  thicker  mulches  are  the 
most  effective, 

— It  suppresses  weed  grow  th. 

— It  insulates  the  soil  from  temperature 
extremes. 

— It  increases  water  infiltration  into  the 
soil.  When  water  hits  hare  soil,  it  com- 
presses and  cakes  the  soil  surface,  making 
it  more  difficult  for  water  to  penetrate. 


Mulch  breaks  the  force  of  falling  droplets. 

— It  increases  oxygen  exchange  in  the 
soil. 

In  addition  to  these  benefits,  wood 
product  mulches  provide  organic  matter  to 
the  top  few  inches  of  soil.  Organic  matter 
acts  as  the  glue  for  soil,  forming  soil  ag- 
gregates and  improving  the  overall  soil 
structure.  Using  a geotextile  or  black  plas- 
tic under  soil  prevents  the  mulch  from 
building  soil  organic  matter. 

How  to  apply  mulch 

Most  experts  recommend  an  application 
of  two  to  three  inches  of  wood  product  or 
bark  mulch  out  to  at  least  the  dripline,  hut 
preferably  one  and  one-half  times  that 
distance. 

Over-mulching  can  be  detrimental  to 


the  plant.  A thick  mulch  layer  reduces 
oxygen  exchange  in  the  root  zone.  With  a 
thick  layer,  there  may  be  anaerobic  de- 
composition of  the  bottom  of  the  mulch 
layer.  This  can  adversely  affect  soil  pH. 

Additionally,  thick  mulch  may  increase 
trunk  cankering  because  the  plant's  base 
remains  moist.  This  is  a problem  particu- 
larly w-ith  thin-bark.  susceptible  species. 

Using  wood  chips  as  mulch 

The  main  disadvantage  in  using  wood 
chips  is  aesthetic — they  lack  uniformity  in 
color  and  texture  and  they  tend  to  grey 
with  age.  Spraying  w ith  a vegetable  dye 
product  can  turn  the  mulch  a desirable  col- 
or again. 

Additional  processing  can  enhance  the 
usefulness  of  wood  chips. 
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Storage 

When  mulch  is  piled  loo  high  and  left 
unturned,  anaerobic  decomposition  lakes 
place  in  the  center  of  the  pile.  A pungent 
odor  is  the  sign  of  a sour  mulch,  usually 
with  pH  of  3,5  or  less.  There  will  be  a film 
of  material,  barely  visible,  on  the  surface 
of  the  anaerobic  mulch. 

Acid  or  sour  mulch  can  cause  leaf  mar- 
gins to  blacken  and  die,  or  it  can  kill  the 
plant  outright.  There  will  also  be  toxins 
like  methane  gas  and  volatile  organics. 
Taken  up  by  plant  roots,  these  toxins  can 
damage  or  kill  plants.  Low  pH  greatly  al- 


ters nutrient  availability,  especially  for 
young  or  shallow-rooted  plants. 

Aerobically  decomposing  mulch  pH 
will  vary-  depending  on  what  the  mulch 
consists  of,  but  will  usually  be  over  4.0. 

Fix  an  anaerobic  mulch  by  spreading  ii 
thinly,  adding  lime  and  possibly  irrigating 
to  leach  out  contaminants.  Sour  mulch 
should  be  treated  for  at  least  three  months 
and  mixed  with  aerobically  decomposed 
mulch  before  use. 

Monthly  turning  is  usually  adequate  to 
keep  mulch  from  turning  sour.  Windrows 
less  than  12  feet  high  and  eight  feet  wide 
are  ideal.  \D 


THE  BACK  YARD  BUDDY 


1 983  FORD  F-700  50  ft.  Sky  worker  Truck  and  Boom 
have  been  rebuilt.  This  unit  has  a very  short  wheel 
base  with  the  Back  Yard  application  in  mind. 

$25,500.00 


TAMARACK  CLEARING 
315-386-8273 

Financing  & Delivery  Available 


1982  FORD  F-700  With  50 
ft.  Skyworker,  Chipbox, 
Truck  and  Boom,  Mint. 

$18,500,00 


1981  FORD  F-700  With  65 
ft,  Sky  worker  Alpine.  Truck 
and  Boom  in  Excellent 


Condition  Headache  Rack 
included  $45.000  00 


Please  circle  29  on  the  Reader  Service  Card 

\ 1 6005  Delmar 

P.O.  Box  6 
Lowell,  IN  46356 

(219)  696-1440 

Dealer  inquiries  invited  in  some  areas. 


The 

Affordable 

Portables 


Models 

12R-18E 


30'  Stump  removed 
12'  Deep  9 minutes 


SAFETY  FEATURES 

* Guards  on  belts. 

* Full  control,  positive  balance,  visual  contact  of  work, 

* Both  wheels  automatically  lock  when  wrking  machine. 

* When  disengaging  cutter,  cutter  stops  and  does  not  free  wheel. 


Please  circle  7 on  the  Reader  Serv  ice  Curd 
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INDUSTRY 

ALMANAC 


June  17-18 

“Systems  Approach  to  Practical 
Tree  Care” 

Dr,  Alex  Shigo 
Columbus,  Ohio 

Contact:  Lana  Ahlum,  614-876-3694 

June  18 

Tree  Pruning  Seminar 
University  of  California 
Riverside.  Calif. 

Contact:  Hanley  Bennett,  602-684-7308 

June  26-27 

Hazardous  Tree  Seminar  and  Jamboree 
ISA/Illinois  Chapter 
Lisle,  III, 

Contact:  John  Richards,  815-965-5757 

July  10-11 

ISA/Ohio  Chapter  Meeting 
Columbus,  Ohio 

Contact:  Lana  Ahlum.  614-876-3694 

July  10-11  Please  circle  5 on  the  Reader  Service  Card 

1 3th  Annual  Arborist  Jamboree 
Columbus,  Ohio 

Contact:  Lana  Ahlum,  614-876-3694 

August  9-12 

ISA  Annual  Conference  & Trade  Show 
Oakland,  Calif. 

Contact:  ISA,  2 17-328-2032 

August  13 

Field  Diagnosis:  Insects  and  Diseases  of 
Trees  and  Shrubs 
New  York  State  Arborists 
Cornell  University 
Ithaca,  N.Y. 

Contact:  Tom  Mullamey.  315-469-8456 

September  20-25 

National  Urban  Forestry  School 
Session  I 

Nebraska  City,  Neb. 

Contact:  National  Arbor  Day 
Foundation,  402-474-5655 

November  19-21 

TCI  Expo  "92 
Omni  Hotel 

Baltimore  Convention  Center 
Baltimore,  Md. 

Contact:  Tom  Clancy.  800-733-2622 


CHEW  ON  THIS  PRICE! 

7 1/4"  X 4"  X 3/8" 
DOUBLE  BEVEL  CHIPPER  KNIFE 
ONLY  $23.40 

MADE  IN  THE  U.S.A. 


Asplundh,  Chipmore,  Vermeer 

12"  X 3"  x 3/8"  - $19.95  16"  x 3"  X 3/8"  - $24.00 

(min,  12  pcs,) 

. 1-800-221-5452 


TOOL  CO  . IWC 

7 Bontzzotl  Ave>,  Hod*on.  MA  01 743 


MC  & Visa  Accepted 
FAX:  508-568-9497 


# M TOOL  CO,  tH C- 

7 BonmoH  Ave,,  Hudson,  MA  01749 


Please  circle  26  on  ihe  Reader  Service  Card 
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4CEG4P  97 

SYSTEMIC  INSECTICIDE  IMPLANTS  FOR  ORNAMENTAL 
TREES  CAN  REDUCE  YOUR  PESTICIDE  LIABILITY 

WINNING  FOR  THE  ENVIRONMENT  AND  YOU 


* NON-RESTRICTED  INSECTICIDE  * NO  DISPOSAL  PROBLEMS  • IDEAL  FOR 
TALL  TREES  * PRECISE.  TARGET  APPLICATION  * CONTAINS  97%  0RTHENE 

I CREATIVE  SALES 

P o BOX  501 
FREMONT.  NE  68025 
LM  (402)  727-4800  600-759-7739 

ORTHENE  IS  the  REG  T M OF  CHEVRON  CHEMICAL 
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The  Value  of  EHAP 


The  most  important  benefit  from  the 
EHAP  program  is  the  knowledge  and 
awareness  that  our  climbers  gain. 


By  Doug  Hunt 

The  National  Arborist  Association's 
Electrical  Hazard  Awareness  program 
(EHAP),  started  in  1984,  became  the  light 
at  the  end  of  the  tunnel  for  our  company. 
As  a very  safety-conscious  company,  we 
had  been  implementing  many  safety 
programs  for  years.  Still  we  felt  our  train- 
ing was  inadequate  in  making  our 
climbers  and  ground  crew  aware  of  elec- 
trical hazards. 

Over  the  years,  we  have  heard  of  sev- 
eral tragic  electrocutions  of  tree  men. 
These  accidents  were  usually  the  result  of 
lack  of  training  and  lack  of  respect  for 
electrical  conductors.  The  EH  AP  program 
gave  us  a great  foundation  on  which  to 
build  and  solve  our  problem, 

A yearly  event 

At  Tamke  Tree  Experts,  we  have  made 
EHAP  a voluntary  winter  program  for  all 
climbers  and  crew  leaders.  We  also  re- 
quire EHAP  cert ificaiion  as  a prerequisite 
for  promotion.  Here  is  how  it  works. 

We  use  the  forms  and  guidelines  out- 
lined in  the  EHAP  manual;  our  supervi- 
sors administer  the  program. 

We  provide  the  EHAP  Home  Study  Pro- 
gram Book  for  each  employee  who  wants 
to  take  the  course  for  self-improvement  and 
to  qualify  for  promotion.  The  company 
pays  for  this  book  for  first-year  candidates 
as  well  as  for  renewal  candidates. 

The  employee  takes  the  study  book 
home  and  takes  the  four  tests  at  his  leisure 
over  the  next  month. 

On  a designated  Saturday,  usually  in 
November  or  December,  the  climbers  and 
supervisors  run  an  aerial  rescue  exercise 
event.  Each  climber  must  demonstrate  that 
he  can  safely  rescue  another  climber  at  35 
feet  in  the  tree  and  get  him  to  the  ground 
in  four  minutes,  The  company  provides 
lunch,  and  we  take  group  and  event  pic- 
tures that  we  hang  in  our  conference  room. 
This  is  a voluntary  event  and  the  men  are 
not  on  the  payroll 

On  a bad  weather  day  and  on  their  ow  n 
time  in  November  or  December,  the  can- 
didates watch  the  three  NAA  slide/cas- 
sette programs  on  electrical  hazards*  and 
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a supervisor  records  credit  for  their  partic- 
ipation, (We  have  videotaped  the  slide/ 
cassette  programs  so  we  can  use  the  TV 
and  VCR.  We  can  use  this  VCR  tape  as  a 
part  of  our  "pre-work  orientation11  pro- 
gram for  our  newly  hired  employees,) 

Completing  the  program 

The  last  step  is  the  first  aid  requirement. 
We  pay  for  and  coordinate  a voluntary 
evening  in-house  program  with  a local 
Red  Cross  organization  that  administers 
the  course  and  provides  credit  for  each 
participant.  The  company  provides  pizza 
and  soda  for  participants  alter  work,  and 
we  start  the  program  at  6 p.m.  The  pro- 
gram is  available  to  sales  personnel  and 
staff  as  long  as  we  have  room.  We  have 
averaged  more  than  20  people  each  year  in 
the  course. 

After  going  through  all  of  these  steps, 
the  employee  has  completed  the  program. 
The  supervisors  collect  the  tests,  fill  out 
the  EHAP  forms,  validate  completion  of 
the  aerial  rescue,  first  aid  and  slide  cas- 
sette program,  and  send  this  material  to 
the  NAA  office,  NAA  staff  scores  the  tests 
and  issues  Certificates  of  Completion. 

First-time  EHAP  candidates  who  pass 
all  four  steps  receive  recognition  and  a 
bonus.  Candidates  taking  the  renewal 
program  after  the  first  year  receive  a 
smaller  bonus  and  recognition.  We  are 
very  proud  of  our  production  crews;  we 
frame  and  display  their  certificates  in  our 
conference  room. 

Benefits  for  the  company 

Some  people  have  said  that  this  is  a 
complicated  and  expensive  program.  It  re- 
ally isnT.  The  EHAP  book  provides  step- 
by-step  instruction  that  is  really  easy  to 
follow.  The  four  steps  required  are  chal- 
lenging yet  doable.  The  aerial  rescue  has 
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almost  become  a competitive  event  and 
the  climbers  have  fun  performing  the  test. 

The  company  benefits  significantly 
from  this  program.  Not  only  do  we  have 
safer  production  personnel  but  we  can 
prove  that  we  provide  a "planned,  docu- 
mented, safety  program/'  In  the  event  of 
an  inspection  by  a representative  of  the 
Gee  u pa  t i on  a 1 Sa  let  y an  d Heal  t h Ad  minis- 
tration. this  proof  could  be  invaluable. 

We  have  improved  our  marketability  to 
insurance  companies  when  they  see  the 
quality  of  our  safety  programs.  Telling  a 
climber  to  “be  careful  around  the  wires"  is 
not  a defined  safety  program. 

The  EHAP  reinforces  the  company’s 
position  concerning  safety  and  our  deter- 
mination to  reduce  and  control  our  work- 
ers compensation  liability.  We  not  only 
talk  safety.  w?e  put  our  money  where  our 
mouth  is. 

Additionally,  we  have  coordinated  and 
participated  in  programs  with  local  elec- 
tric utility  companies.  This  has  improved 
coordination  with  the  uti lilies  and  helps  to 
develop  mutual  respect.  Jersey  Central 
Power  & Light  Company  has  been  very 
cooperative  in  clearing  or  disconnecting 
wires  when  requested. 

The  most  important  benefit  from  the 
EHAP  program  is  the  knowledge  and 
awareness  that  our  climbers  gain.  Protect- 
ing their  well-being  is  our  moral  not  to 
mention  legal  obligation.  Doing  anything 
less  w ould  be  simply  unacceptable.  The 
EHAP  program  has  been  a great  help  to 
our  company  and  we  are  anxiously  await- 
ing the  recently  released  new  version,  K3 

Doug  Hum  is  general  manager  with 
Tamke  Tree  Experts.  Liberty  Comer,  New 
Jersey . 

* The  NAA  now  provides  up-to-date  video 
programs  on  electrical  hazards  and  aerial  rescue. 


IS  THERE  AN 
ELECTRICAL 
HAZARD 

IN  YOUR  FUTURE? 


PROBABLY11  Tree  workers  are  frequently  exposed  to  electrical  hazards  even 
when  they  aren't  doing  line-clearance  tree  trimming  Electrical  conductors 
often  pass  through  trees  on  residential  and  commercial  properties. 

Therefore,  every  tree  worker  should  be  trained  to  work  safely  around  electrical 
conductors  for  humanistic  reasons— worker  safety,  and  for  legal  reasons— to 
comply  with  OSHA. 


The  National  Arborist  Association  has  created  an  ELECTRICAL  HAZARDS  AWARENESS  PROGRAM— EHAP  which 
has  been  revised  in  1 992.  It  is  available  in  both  English  and  Spanish.  The  EHAP  program  includes: 

1 . A "How  to"  describing,  in  detail,  how  to  administer  this  program  and  how  to  work  with  utlities  so  as  to  maintain  the 
safest  possible  working  conditions. 

2.  A hard-cover,  4 lesson  Home  Study  Program:  each  lesson  with  a test.  The  lessons  cover  the  following  subjects: 

• Electrical  Hazards  and  Trees 

• Tree  Care  Practices  Around  Electrical  Conductors 

• Aerial  Rescue 

• Safety  Requirements  for  Pruning,  Maintaining  and  Removing  Trees:  ANSI-Z133. 

Upon  completion  of  all  of  the  requirements.  NAA  issues  a Certificate  of  Completion,  a hard  hat  decal  and  a wallet-sized 
EHAP  completion  card  valid  for  one  year.  NAA  also  provides  for  annual  updating  of  the  training. 

To  order  your  EHAP  program  please  complete  the  order  form  and  mail  to:  The  National  Arborist  Association.  P.0  Box 
1094,  Amherst.  NH  03031-1094.  Or,  call  toll  free:  1-800-733-2622. 


PLEASE  SEND  ME  THE  ELECTRICAL  HAZARDS  AWARENESS  PROGRAM 


English  (Quantity) 

Spanish  (Quantity) 

□ $60  00  ea  (NAA/ISA  members) 

□ $1 1000  ea  (non-members) 

Enclosed  is  my  check  for  $ 

Please  bill  my  □ Visa  □ MasterCard 

Card  No  

Exp.  Date  


Signature  

Name 

Company  

UPS  Shipping  Address  

City  

State  Zip 

Phone  ( ) 

Make  check  payable  to  National  Arborist  Association 


National  Arborist  Association 

P.O.  Box  1094 
Amherst  NH  03031-1094 
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CUTTING  EDGE/tree  organization  news 


ISA  Research  Trust  Announces  Grants 


Hyland  Johns,  chairman  of  the  Interna- 
tional Society  of  Arboriculture  (ISA) 
Memorial  Research  Trust,  has  announced 
nine  research  projects  that  will  receive 
grants  this  year  through  the  Trust's  Annual 
Competitive  Grant  Competition.  The  nine 
were  chosen  from  among  42  applicants. 


TREE 

TRIMMING 

EQUIPMENT 

Qnme 
igi2  to  l()()2 

80  YEARS 
OF  QUALITY 
TOOLS 

AND 

FRIENDLY 

SERVICE. 

“Your  warehouse 
is  just  a phone  call  away ” 

FREE  catalog  available! 

^BARTLETT 

I ^MANUFACTURING  CO. 

3003  East  Grand  Boulevard 
Detroit.  Michigan  48202 

800-331-7101 

(313)  373-7300  FAX  (313)  873-5454 
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The  following  researchers  and  institu- 
tions will  receive  grants: 

Ansel  E.  Miller,  Clemson  University, 
"Changes  in  tree  root-zone  aeration  after 
paving  over  the  soil  surface:  effects  of  aer- 
ation systems.” 

Bonnie  L.  Appleton,  VA  Polytechnic 
Institute,  "Tree  trunk  wraps  and  protective 
devices— Part  If — A further  investigation 
of  le m pe rat u re  mod ification . ” 

Philip  A,  Barker.  U.S,  Department  of 
Agriculture,  Cali  font  ia,  "Post  transplant 
inhibition  of  shallow  tree  roots." 

Nina  L.  Bassuk,  Cornell  University, 
"Improving  the  success  rate  of  fall  trans- 
planted trees.” 

Alan  R.  Biggs,  W.  Virginia  University, 
"Stimulating  resistance  to  canker  patho- 
gens with  applications  of  calcium  and 
other  biochemicals  ” 

Chris  A.  Martin,  Arizona  Stale  Univer- 
sity, “Mycorrhizae  and  water  relations  of 


trees  transplanted  into  dry  urban  land- 
scapes/" 

Donald  A.  Rakow,  Cornell  University, 
“A  survey  and  evaluation  of  mulching 
practices  by  arborists  in  the  United  States 
and  Canada." 

Bruce  R.  Roberts,  Ohio  Wesleyan  Uni- 
versity, “Determining  the  water  use  effi- 
ciency of  urban  trees.” 

Daniel  K.  Struve,  Ohio  State  Univer- 
sity, “Physiology  and  establishment  of  un- 
der-utilized drought  resistant  species  in  ur- 
ban areas," 

The  mission  of  the  ISA  Research  Trust 
is  to  promote  and  fund  research  and  edu- 
cational projects  on  the  planting,  care  and 
preservation  of  trees,  "The  research  proj- 
ects receiving  the  grams  this  year  I believe 
exemplify  the  mission  of  the  Trust  and  ad- 
dress many  of  the  needs  of  practicing  ar- 
borists who  have  so  faithfully  supported 
the  Trust  through  their  charitable  dona- 
tions," Johns  said.  co 


Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 


KDX  MULCHER 
SERIES  II 

WHY  BURN  WHEN  YOU  CAN 
MULCH? 

An  efficient  and  cost  effective 
vegetation  management  tool 


* Ideal  for  R.O.W. 

* Mounts  on  any  excavator 

* Hydraulic  jaw  moves  rocks  and  logs 

* Debris  containment  permits  use 
near  residential  sites 
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MAMFtiTLRINf;  CO-  I AC. 
272ft  Mill  DRIVE 
WEEDSPORT,  VI,  1*1  Hi 
(*15>  E • FA  A (IMS)  JET  1*9220 


MloEOAARDI  Teeth 

CALL  TOLL  FREE 
U.S.  AND  CANADA 

1-800-537- 

Ask  for  our  free 
Catalog 


* Direct  from  factory  prices 

* Visa  or  Mastercard  accepted 

* No  risk  Warranty  for  first  time 
buyers 

Teeth  & Accessories 


Please  circle  14  on  the  Reader  Service  Card 


CUTTING  EDGE/products  & services 


The  new  Echo  hand-held  leaf  shredder, 
the  Shred  ‘1ST  Vac*  fs  designed  to  vacu- 
um leaves  off  lawns  and  pavement 
while  simultaneously  shredding  the  de- 
bris and  blowing  It  into  an  attached 
large-capacity  bag.  After  the  debris 
passes  through  the  intake  tube,  it  is 
tunneled  to  a four-blade  shredder  de- 
vice (patent  pending).  The  material  is 
then  reduced  to  as  little  as  1/12  its  orig- 
inal volume*  This  ground-up  waste  can 
be  used  as  garden  mulch  or  compost 
material.  The  unit  is  available  Septem- 
ber 1 at  authorized  Echo  dealers. 


Lutz  Corporation  has  released  a new 
brochure,  "Symptoms  and  Treatments 
of  Common  Palm  Tree  Deficiencies/* 
This  4-color  brochure  contains  detailed 
information  with  photographs  and  de- 
scriptions of  symptoms  to  look  for  to 
diagnose  manganese,  magnesium  and 
potassium  deficiencies.  Recommended 
treatments  for  each  deficiency,  which 
includes  the  normal  response  times 
after  treatment,  is  also  included.  For  a 
free  brochure,  contact  the  Lutz  Corpo- 
ration, 501  Ford  Street,  Oregon,  IL 
61062.  Phone:  815-732-2383. 


Allegro  Industries,  lnc„  has  introduced 
a new  line  of  back,  wrist,  elbow  and 
knee  support  equipment.  Designed  to 
relieve  and  contribute  to  the  prevention 
of  work-related  injury,  the  products  of- 
fer a full  range  of  safety  features  for 
many  industrial  and  office  occupations. 
The  new  fine  is  marketed  under  the 
name  "Allegro-Nomics”  to  reflect  each 
product's  unique  design  and  rigorous 
testing.  The  products  are  easy  to  use 
and  care  for.  For  more  information  call 
800-622-3530  outside  California,  or  213- 
633-4861  in  state. 


HYDRA  STUMPER 
190  H P DIESEL 


Builds  a full  line  of 
High  Performance 
Stump  Cutters. 

RAYCO 

"The  Stump  Coffer  People ” 


Only  RAYCO* 
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PHONE  TOLL  FREE 

1-800-392-2687  0ISo 
1 -800-392-2686  °SS?E 


4255  LINCOLN  WAY  EAST 
WOOSTER,  OHIO  44691 
PHONE 
216-264-8699 


RG  1670  DC 
60  H P.  DIESEL 


RG  1620  SUPER  JR 
20  H.P. 


CLASSIFIED 


FOR  SALE 

Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information  about 
the  industry’s  best-selling  package,  call  or 
write  Arbor  Computer  Systems,  1 17  West- 
on Road,  Westport,  CT  06880.  Phone: 
203-226-4335. 

Aerial  bucket  trucks.  Hi-Ranger.  As- 
plundh,  Sky  Worker — most  major 


CEI  800  SERIES 
CUTTER  TEETH: 

* Eliminate  bending  and  breaking! 

* Dependable  in  tough  conditions! 

* Last  3-5  times  longer! 

* No  gauging! 

* 5 years  proven  performance! 

* Patented  carbide  design  for 
longer  edge  life! 


brands — 40'  to  95’.  Also,  brush  chippers, 
stump  grinders,  tree  spades,  log  loaders 
and  Rayco  stump  cutters.  Parts  for  aerial 
buckets.  Allied  Utility  Equipment  Inc.,  W. 
204  North  11509  Goldendale  Road.  Ger- 
mantown, Wl  53022.  Phone:  414-255- 
6161. 


Tree  service  for  sale— 10-year  business 
in  N.  Ml  resort  area.  8-month  season, 
$160,000,  gross.  Call  616-347-6851. 


r \ 


7 


CALL  US  TODAY! ! ! 


Skyworker— Largest  new  parts  inventory, 
used  equipment  inventory,  major  service 
facility  in  U.S.  Phone:  404-376-3192.  FAX: 
404-376-1150. 

1988  L-800  Ford  tandem  w/240  hp  Ford 
diesel  16  front.  44  rears,  set  back  front 
axle.  Allison  automatic  trans.,  mounted 
w/Big  John  AA90  tree  spade  in  excellent 
condition.  $66,000  or  B.O.  Phone:  407- 
968-1045. 

1977  International  Model  2070A  270 

Cummings— Hog  Log  Loader,  17-1/2-ft. 
dump  box — very  good  condition — 
$19,000.  Phone:  518-732-4233. 

Tree  service  & compost  oper.  has  the 

following  equip,  for  sale: 

Tree  service — 1987  RO  crane  mounted 
on  84  Ford  F-7000, 65-ft.  boom  w/23-ft.  jib, 
11 -ton  capacity.  $38,000;  1988  Asplundh 
aerial  lift  model  LR-50,  mounted  on  88 
Ford  F-700,  w/chip  box  & compartments, 
$40,000:  1980  Hi-Ranger  mounted  on  77 
Ford  F-600.  $18,000;  1988  Brush  Bandit 
chipper  model  200+ . $12,000;  1986  Wood 
Chuck  chipper,  $8000;  1989  Vermeer 
stump  cutter  model  665A,  $14,000;  saws, 
hand  tools  & other  misc.  equip.,  $15,000. 

Composting  equipment— The  equip, 
consists  of  shredder,  several  conveyors  & 
precision  screening  equip,  $1 1 1 ,000. 

In  addition  to  equip. — A large  inventory 
of  large  caliper  trees  & evergreen  shrubs 
available.  Ideal  for  tree  spade  operators. 
(Prices  on  request) 

After  49  yrs.  in  the  nursery  & agricul- 
tural business,  owner  would  like  to  retire. 
Price  negotiable  for  package  deal.  Serious 
parties  call  518-773-3777. 

Chlorosis  tree  medicine.  100%  effective 
in  oaks,  many  other  deciduous  trees.  $2 
per  tree.  10-minute  application.  Guaran- 
teed for  iron  chlorosis.  Sample,  $29/qt., 
PP.  Pin  Oak  Tree  specialist,  7310  N.  39th 
Terrace,  Omaha,  NE  68112.  402-455- 
9384. 

HELP  WANTED 

Come  to  Florida/  Experienced  crew  lead- 
ers and  tree  trimmers  for  manual  climbing. 
Substance  abuse  policy  effective  Novem- 
ber 1991.  EEO  employer,  fringe  benefits, 
reimbursement  for  approved  educational 
courses,  performance  review  for  advance- 
ment, CDL.  Monroe  Tree  Service — 813- 
572-0687. 


V P.O.  BOX  406  OSSEO,  MN  55396 


1-800-333-5234 
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^ PATENTED  DESIGN  - PH0UEN  PERFORMANCE 


CUT  WITH 


The  # 1 heavy  duty 
stump  cutter  tooth!!! 


CONFIDENCE 


26 


IF  YOU  DON’T 


TOUWONT 
KNOW 

Come  to  TCI  EXPOf92  and  see  the  latest  in  chippers,  chain 
saws,  aerial  lifts,  truck  bodies  and  all  of  the  other  new  pro- 
ducts at  the  tree  care  industry's  largest  trade  show  ever.  Get 
to  know  the  representatives  of  the  many  companies  who  will 
be  showcasing  their  products.  Don't  miss  the  chance  to  save 
money  on  that  new  unit  you're  thinking  about  buying.  Discover 
what's  hot  in  tools,  supplies,  fertilizers  and  pest  management 
products.  There  is  no  charge  for  attending  the  trade  show. 

The  hundreds  of  tree- care  professionals  who  have  attended 
TCI  EXPO'S  in  the  past  have  come  away  filled  with  fresh 
information  about  the  industry.  They  saw  demonstrations  of 
the  latest  products  and  techniques,  attended  seminars  that 
made  them  wiser  and  more  productive,  , . and  , . . they  net- 
worked with  their  peers  from  all  over  the  country.  They  know 
more  than  they  did  before  and  that's  what  it’s  all  about. 

Plan  to  GO  to  TCI  EXPO'92.  Expand  what  you  KNOW  and 
your  horizons  as  a tree  care  professional  will  GROW. 


Watch  for  more  announcements  in  TREE  CARE  INDUSTRY. 
Orr  if  you  can't  wait,  call  toll  free  at  1(800)733-2622. 


November  19-21,  1992 
Baltimore  Convention  Center 
Baltimore,  Maryland 
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Arbor  care/Orlando — Arborist  position  re- 
quires sales  & management  abilities.  Must 
have  strong  background  in  operations  with 
high  safety  standards,  an  interest  in  high 
quality  product  and  a drive  for  customer 
satisfaction.  Send  resumes  to  Peter 
Sortwell.  General  Manager.  Arbor  Care. 
477  Old  Winder  Garden  Road.  Orlando, 
FL  32811. 

Manager,  utility  division— Management, 
sales  and  supervisory  responsibility  for  line 
clearance  and  herbicide  application  ser- 
vices. Minimum  5 years  supervisory  expe- 
rience in  utility  vegetation  control  required. 
Attractive  salary,  bonus  and  benefit  pack- 
age. Send  resume  to  Arrowhead  Tree  Ser- 
vice. P.O.  Box  3280,  Duluth,  MN  55803. 

Complete  tree  company  looking  for  tree 
climbers— best  working  conditions — good 
pay— year  round  work — management  op- 


portunity for  aggressive  self-starter — hard 
workers.  Bob’s  Nursery.  NAA  member. 
Call  Bob  or  Frank,  318-232-TREE. 

Tree  climbers/line  clearance  trainers — 
Michigan  area.  Qualifications:  Journey- 
man or  foreman,  minimum  5 years  experi- 
ence of  work/climb  with  rope  and  saddle. 
Knowledge:  correct  pruning,  Z.133,  Elec- 
trical Standards.  Ability  to:  Teach,  evalu- 
ate. and  enforce  quality-oriented  work 
ethics  required  by  employers.  Paid:  Bene- 
fits, room  and  board.  Call  ACRT  at  800- 
622-2562.  EOE/V/M/F 

Are  you  a skilled  arborist?  Are  you  look- 
ing toward  a future  in  sales  and  manage- 
ment but  feel  more  qualified  to  climb  and 
practice  your  art?  Then  consider  climbing 
toward  your  future  with  us. 

We  are  a full  service,  year-round  lawn, 
landscape  and  tree  care  firm  seeking  an 


"The  Fastest  Solutions  to  your  Splitting  Headache." 

The  GFX  SUPER  SPLIT  rack  and  pinion, 
gear-driven.  Log  Splitter. 

“SEE  IT  TO  BELIEVE  IT!" 

The  patented  SUPER  SPLIT  kn»  splitters  are  the  fastest  made,  up  to  four 
times  faster  and  more  economical  (under  a dollar  a day)  than  any  other 
type  of  splitter.  The  2'  -second  cycle  time  makes  SUPER  SPLIT  A 
WORLD  RECORD  HOLDER.  16  minutes  51  seconds  to  split  a cord  of 
wood.  SUPER  SPLITS  have  an  impact  of  7 to  16  tons  and  accept  any  si/e 
log  up  tv)  25V"  in  length.  They  use  grease  linings  instead  of  oil  for  easy 
maintenance  and  offer  the  versatility  of  interchangeable  gasoline  or 
electric  drive  as  well  as  many  other  options. 

Take  one  or  more  and  watch  your  headache  disappear. 

GFX  CORPORATION 

Manufacturer  of  the  famous  LOG  N LAWN  " Carts 
200  Recreation  Park  Dr . Hingham.  MA  02043  Tel  (617)  740-0350 
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HANNACO  BRUSH  CHIPPER  KNIVES 
GIVE  YOU  EXTENDED  LIFE, 
MORE  GRINDS. 


• MANUFACTURED  FROM  HIGH  CHROME 
CHIPPER  KNIFE  STEEL 

• TOUGH,  SHOCK  RESISTANT 

• PRECISION  GROUND 
TO  MACHINE  BUILDER'S 
SPECS  & TOLERANCES. 

• SPECIALIZED  HEAT  TREAMENT 
FOR  CONSISTENT  HARDNESS 
THROUGHOUT 

DEALER  INQUIRIES  INVITED 


International  Knife  & Saw,  Inc. 


Factory 

P0  Bo.  100S3S 
Florence  SC  29501-0535 
Pnone  <803>  662-6345 
FAX  (M3 1 669-H85 
TELEX  57-3448 


Mid-South  Branch 

P0  Orawer  3147 
West  Monroe  LA  71294  314' 
Pnon«  <318(388  2539 
fAX  (318)  388-5796 


Western  Branch 

10707  North  lomoarcJ 
Portland  OR  97203 
Phone  (503)  283  3551 
FAX  (503)  283-3829 


Richmond.  Virginia 
,804)275-9397 

Canada 

Montreal  (514)  378  4978 
Vancouver  (604)888-1315 
Toronto  (416)624-0160 


ORDER  LINE:  1-800-426-6226 
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experienced  arborist  crew  leader  to  train, 
motivate  and  recruit  others  for  our  expand- 
ing tree  division.  While  enjoying  the  work 
you  love,  you  will  be  able  to  replace  your- 
self in  2 years  and  shift  your  focus  to  sales 
and  management. 

We  offer  a complete  benefits  package 
and  profit  sharing  program.  If  you  are  a 
proven  leader  with  5 years  experience, 
please  call  Michael  Lueders  at  508-359- 
9905.  Lueders  Tree  and  Landscape,  Inc., 
Medfield,  MA. 

Tree  equipment  salesperson — Central 
California  firm  looking  for  motivated  and 
knowledgeable  self-starter  to  sell  chippers, 
stump  grinders  and  aerial  lift  trucks 
throughout  Western  states.  Excellent  op- 
portunity to  grow  with  a progressive  & 
rapidly  expanding  co.  Salary  & benefit 
package  commensurate  with  qualifications 
& experience.  Please  send  resume  with 
salary  history  to  PO  Box  1247, 
Carmichael.  CA  95609. 

Classified  rates:  $45  per  inch  (1-inch  mini- 
mum). payable  in  advance,  due  the  20th  of 
the  month  two  months  prior  to  publication. 
Send  ad  and  payment  to: 

Advertising  Department 
P.O.  Box  1094 
Amherst.  N.H. 


Kinetic 

Stump  Cutter  Inc. 

U.S.  Palcnl  #4757X48 
Canada  - Pal.  Pending 


Mr 


• Kohler  Engine  / 2 Year  Warranty 

• Easy  to  Operate 

• Heavy  Duty  Construction 

• 28-1/2  Inches  Wide 

• Automatic  Brake 

Kubota  Diesel  (optional) 

P.0.  Box  983 

Saratoga  Springs.  NY  42866-0897 

1-800-422-9344 
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Inject-A-Cide’ 
Inject-A-Cide’  B 


Stop  pests  that  bore,  chew  or  suck  on  plant 
tissues.  Inject  Mauget  Inject-A-Cide®  or  Inject-A- 
Cide®  B into  a tree's  vascular  system  and 
control  more  than  35  major  insects  that  injure 
shade  trees  and  ornamentals. 

Protects  The  Environment 

The  Mauget  micro  injection  process  utilizes  a 
closed  system  to  keep  pesticides  from  being 
introduced  into  the  environment.  No  spraying  is 
needed  Scientifically  measured  doses  of  EPA 
registered  materials  are  placed  directly  into 
the  tree's  conductive  vessels.  This  ensures 
environmental  protection  while  controlling 
only  injurious  insect  pests  feeding  on  the  tree. 

Material  Moves  Via  The  Sapstream 

The  active  ingredient  in  Inject-A-Cide  * or  Inject- 
A-Cide*  * B moves  quickly  into  the  sapstream. 

It  is  transported  in  the  xylem  from  the  point  of 


injection  to  the  upper  crown  and  leaves.  Entry 
points  are  smaller,  shallower  and  fewer  in 
number  than  any  other  injection  method 
used  today. 

Do  your  part  to  protect  the  environment  with 
the  positive  addition  of  Mauget  micro  injection 
to  your  IPM  program.  Stop  boring,  chewing 
and  sucking  insects  from  invading  a tree's 
environment.  Inject  Mauget  Inject-A-Cide  or 
lnject-A-Cide  B and  target  only  those  insect 
pests  that  harm  trees. 

aflrie&EBS 

J.J.  Mauget  Company 

2810  N.  Figueroa  Street 
Los  Angeles,  CA  90066 
FAX:  213-225-3810 
213-227-1482  (CA  only) 

1 -800-TREES  RX 


inject-  A-Csde  and  Inject- A Ode  B are  restricted  use  pesticides  and  may  be  applied  only  by  a licensed  and  trained  apoiicato*. 

Inject  A-Ode  and  injecf-AOae  B are  registered  trademarks  of  J J Maugei  Company 

’Contains  sMetasy3tox-R,  a Reg  TM  of  the  Parent  Company  of  Farbenfabnken  Bayer  GmbH  Leverkusen 

’ • Contains  technical  *Bidrln,  tegisiered  in  u.S  & Canada  Pat,  Offs,  by  U S Pal  2.802.855;  Canada  Pat  536,557 
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How  to  stand  up  to  tough  customers. 


When  you’re  working  in  the  treetops, 
you  want  some  strong  support.  Here’s 
where  you  need  a friend,  a buddy... 
a Hi-Ranger  Sidekick™  Model  SK-451 

The  Sidekick’s  durable  overcenter 
upper  and  lower  booms  get  you 
into  position  to  deal  with  your 
toughest  customers.  With  a working 
height  of  56  feet,  and  135°  lower 
boom  travel,  you  have  the 
flexibility  and  solid  support 
you  need  to  get  the  job  done 
efficiently. 


After  you’ve  cut  your  tough  customers  down  to 
size,  put  the  trimmings  in  Hi-Ranger’s 
15-cubic-yard  chip  box. 


Call  your  local  Hi-Ranger  dealer  and 
find  out  how  easy  it  can  be  to 
reach  new  heights  without  going 
out  on  a financial  limb.  Or  call  us  at 
414-547-1000.  FAX  414-547-8407. 


We’ll  send  you  more  information. 

ifSTBfiWfrniiii 

HI-RANGER,  INC. 


Waukesha,  Wisconsin 
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FROM  THE  FIELD 


It’s  A Man’s  World— 

Or  Is  It? 


By  Susan  Rider 

[ have  been  in  the  tree  care  industry  for 
17  years.  Working  in  what  traditionally 
has  been  a man's  Held,  1 have  had  very  lit- 
tle trouble  fitting  in.  Aside  from  the  occa- 
sional customer  who  wants  "a  man"  to  do 
the  work.  ! am  usually  allowed  to  prove 
my  ability  to  get  the  job  done. 

Of  course,  every  year  there  is  a different 
situation  to  deal  with.  In  the  past  1 either 
have  had  to  work  twice  as  hard  as  the 
guys,  or  have  been  told  to  do  nothing 
while  they  'look  care  of  it,”  I usually  man- 
aged to  get  them  to  see  that  if  we  all  work 
together  at  a steady  pace,  the  work  gets 
done  just  the  same, 

1 have  been  at  the  same  place  a long 
time  now,  and  I am  very  lucky  that  my 


company  will  back  me  all  the  way.  When 
one  customer  ordered  me  off  the  property 
and  told  me  to  send  back  a man,  she  got  a 
call  from  my  boss.  She  was  informed  that 
I wfas  the  person  who  does  that  work,  and 
in  fact  had  the  most  experience.  The  cus- 
tomer allowed  me  back  in  the  yard  and  1 
have  been  working  at  her  place  ever  since. 
Three  cheers  to  my  company  who  look  the 
chance  of  losing  an  account  on  my  behalf. 

Now  1 have  regular  customers  who  look 
forward  to  seeing  me  every  year.  They 
like  the  fact  that  1 am  familiar  with  their 
yards,  ask  about  the  kids,  and  remember 
the  dog's  name.  1 have  a soft  spot  for  dogs, 
and  always  carry  milk  bones  for  my  regu- 
lars, They  come  running  for  their  treat 
w henever  I show  up.  Once  one  of  my  fa- 
vorite Dobermans  had  another  Doberman 


with  him.  Neither  one  of  us  were  sure 
about  the  other  at  first.  So  1 rolled  dow  n 
the  window  of  my  truck  and  threw  out  a 
handful  of  milk  bones.  That  did  the  trick 
and  we  have  been  good  friends  ever  since. 

Still.  1 imagine  I will  spend  the  rest  of 
my  life  proving  that  I have  a place  in  this 
industry.  My  husband  and  I attended  TCI 
Expo  in  Columbus  and  1 was  pleased  to 
see  a number  of  women  there.  However, 
at  most  of  the  booths  my  husband  wras  the 
one  who  wras  addressed.  He  explained  he 
was  there  only  as  my  “taxi"  for  the  day, 
but  even  then  some  still  made  all  their 
comments  directly  to  him.  Even  though 
we  were  both  registered  for  ihe  show,  the 
follow-up  leads  have  come  to  my  office 
for  Kenneth,  not  Susan. 

I am  not  discouraged  as  1 do  not  take  it 
personally,  1 love  trees  and  taking  care  of 
them.  1 look  forward  every  spring  to  see- 
ing "my”  trees  again.  1 eelebraLe  when 
they  improve  and  cry  if  they  don't  make  it. 
I hope  to  spend  the  next  1 7 years  working 
in  one  w'ay  or  another  making  this  a green- 
er world.  [O 


Susan  Bieler  is  an  arborist  with  Forrest 
Lytle  & Sons.  Cincinnati,  Ohio. 

Do  you  have  a story  for  From  the 
Field?  TCI  will  pay  $100 for  published  ar- 
ticles. Submissions  become  the  property  of 
TCI  and  are  subject  to  editing  for  gram- 
mar,, style  and  length.  Entries  must  in- 
clude the  name  of  a company  and  a con- 
tact person  or  they  will  not  he  considered 
for  publication.  Articles  and  photos  must 
he  received  hy  the  first  day  of  the  month 
for  the  following-  month ‘s  issue. 
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High  allay  aluminum  pisum 
with  two  flexible  cast  iron 
rings  for  longer  life , 
improved  sealing  anil 
superior  piston  support. 

Ball  fearing  supported 
crankshaft  with  caged 
needle  bearing  on 
both  ends  of 
the  conrod. 


Automatic*  fully  adjustable  oil  pump 
lubricates  only  when  clutch  is  engaged. 


WHAT  IT  TAKES  TO  MAKE  THE 
BEST  SMALL  SAWS  IN  THE  WORLD. 


At  Shindaiwa,  we  have  a way  of  making  other 
saws  look  wimpy.  With  a family  of  small  vertical 
cylinder  saws  that  boast  better  power- to- weight, 
superior  anti-vibe  design,  longer  life,  more  profes- 
sional features,  and  greater  cutting  torque  than  any 
other  saws  in  their  class.  All  backed  by  a 7 -day 
unconditional  money-back  guarantee,  and  one  of 
the  strongest  dealer  networks  in  the  country. 

For  a free  demonstration  of  these,  or  our  other 


saws,  trimmers  and  brushcutters,  see  your  Shindaiwa 
dealer  today. 

You  won’t  find  another  small  saw  with  the  guts  to 
stand  up  to  a Shindaiwa.  Not  one. 


stiindaiwa  <s 

WE  SIMPLY  MAKE  THEM  BETTER. 

11975  S.W.  Herman  Rd.,  Tualatin,  Oregon  97062 
For  the  Shindaiwa  dealer  nearest  you, 
call  l-SOO-521-7733. 


SHINDAIWA  300S 

8.6  lbs.,  28. 5 cc, 

1.8  HP 


SHINDAIWA  360 

8.8  lbs.,  35.2  cc, 
2.5  HP 


SHINDAIWA  377 

8.6  lbs.,  37.7  cc. 
High  Torque  2.5  HP 


SHINDAIWA  488 

10  lbs.,  47.9  cc, 

3.5  HP 
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At  Times 
Like  This, 

You  Probably 
Wish  You 
Were  Able  To 
Feed  Curbside. 


Call  today!  (800)  829“005  1 for  details  and  a free  demonstration. 


1250  BRUSH  CHIPPER 


Curbside  feeding  with  the  V ermeer  1250  Brush 
Chipper.  Keeps  your  crew  ofT the  streets  and 
allows  them  to  concentrate  on  the  job  at  hand 
with  better  overall  performance. 


Also  features  vertical  feed  rollers  for  smoother 

feeding  and  less 
wrapping,  plus 
hydraulic  self-feed 
with  an  optional 
feed  sensoring 
system  to  monitor 
engine  overload  and 
automate  feed 
control. 


m M "THE  DK3GIN'  DUTOMAN" 

M New  Sharon  Road 

vermeer 
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We're  with  you  all  the  way  down  the  line. 


Buy  anything  with  the  Akec  name  on  it,  and  you’re  putting  more  than  1,500  of  our  people 
on  your  team.  Without  putting  them  on  your  payroll. 

From  sales  to  design,  manufacturing  to  service,  these  people  know  all  there  is  to  know  about 
how  Altec  equipment  can  meet  your  needs.  So  when  you  call  widi  questions  about  what  our  equipment 
can  do  lor  you,  Altec  has  the  answers. 

Along  with  that  knowledge  comes  a commitment  to  customer  service.  A commitment  to  put 
every  resource  at  your  disposal— all  our  people,  our  financial  strength,  more  than  sixty  years  of  experience, 
and  the  largest  manufacturing  and  service  facilities  in  the  business. 

At  Altec,  we  know  that  customer  service  is  an  attitude,  not  just  a job.  Now,  that’s  a powerful 
statement.  But  nothing  less  than  you'd  expect  from  the 
leader  in  the  industry. 


WE'RE  WITH  YOU  ALL  THE  WAY  DOWN  THE  LINE. 


For  information  about  Altec's  complete  line  of  reliable  acnal  devices,  digger  derricks,  reel  lifters,  bodies  and  accessories,  call  1-800-232  -7373- 
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OUTLOOK 


We  at  TCI  take 
our  job  of  helping  to 
educate  the  industry 
very  seriously. 


i he  deadline  for  the  July  magazine  was  upon  us.  Bob  Felix, 
whose  byline  and  smiling  countenance  usually  grace  this  page,  was 
in  a jam.  Every  body  at  TCI  and  NAA  had  more  work  than  they 
cared  to  think  about.  Bob's  load  was  perhaps  the  heaviest.  “Peter, 
you'll  have  to  write  my  column,"  he  said. 

He  didn’t  make  that  decision  easily,  nor  is  this  a task  I accepted 
lightly.  Most  subscribers  read  Outlook  first.  We  at  TCI  take  our  job 
of  helping  to  educate  the  industry  very  seriously.  Outlook  sets  the 
tone  for  the  magazine.  This  is  an  important  page  in  the  magazine, 
because  you  are  important  to  us. 

We  want  very  much  to  reach  you,  to  help  you.  We  feel  that  com- 
munication leads  to  learning,  and  learning  leads  to  improving. 

I once  heard  Dr.  Alex  Shigo  make  an  insightful  observation  that 
applies  to  the  current  state  of  affairs.  He  said.  “When  the  economy 
is  down,  education  is  up."  By  that  he  meant  that  when  the  going 
gets  tough,  arborists  energetically  search  for  anything  that  will  help 
them  do  their  jobs  better.  The  present  level  of  activity  in  the  NAA 
office  attests  to  that. 

Everything  the  NAA  does  connects  w ith  education  in  one  w ay  or 
another.  The  association  is  enjoying  an  upsurge  in  new  members. 
People  like  you  are  recognizing  the  value  of  an  organization  that 
helps  its  members  get  better  at  w hat  they  do.  If  you  strip  away  the 
organization,  the  board  of  directors,  the  committees,  the  staff  and 
the  magazine  from  the  NAA,  what  remains  is  arborists  helping  ar- 
borists. Services  like  TCI  simply  make  it  easier  to  help  each  other. 

Tree  Care  Industry  enters  into  the  picture  because  it  is  published 
by  the  National  Arborist  Association.  The  magazine  funnels  infor- 
mation from  the  NAA  staff,  the  board,  members  and  industry  lead- 
ers to  help  1 7,000  arborists,  its  readers. 

1 encourage  you  to  take  part  in  this  process.  Send  us  your  stories, 
your  suggestions  for  stories,  your  photos  and  your  letters.  You  w ill 
help  your  fellow  arborists.  Others  w ill  follow  suit,  and  help  you  in 
turn.  Everyone  wins. 


Peter  Gerstenberger.  Editor 
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YOU  HAVE  TO  SEE  IT... 


TO  BELIEVE  IT. 


The  Brown  Brontosaurus 


A new  concept  for  cutting  and 
mulching  brush  and  small 
trees. 


Almost  10,000  hours  of  extensive  testing  has  resulted  in  the  strongest,  safest  and  most  versatile  brush 
cutter  in  existence  today.  We  designed  and  built  the  Brown  Brontosaurus  to  handle  right-of-way  cutting  in  some  of 
New  England’s  most  rugged  terrain.  We  are  certain  it  can  handle  the  job  in  your  area  as  well. 

The  mower  is  excavator  mounted  providing  the  operator  with  a full-view  of  the  cutting  head.  Precise  boom 
and  stick  movements  allow  the  operator  to  selectively  cut  and  shred  brush  and  small  trees  while  leaving  desirable 
species  untouched. 

The  Brown  Brontosaurus’  patented  design  grinds  trees  and  bushes  into  a thin,  beneficial  covering  of  fine 
mulch  rather  than  discharging  large,  dangerous  chunks  of  debris  like  most  rotary  flail  mowers. 


Road  Side  Mower  Model 

(Rail-way  mower  now  available  also) 

If  you  are  presently  cutting  brush  and  are 
not  using  a Brown  Brontosaurus,  you  are  probably 
wasting  both  time  and  $$$! 


Right-of-Way  Tracked  Unit 


To  learn  more  about  this  dynamic  product, 
call  for  a free  brochure  and  video  tape.  We  are  also 
willing  to  arrange  a demonstration  in  your  area. 


John  Brown  & Sons,  Co. 

Sawyer  Industrial  Park 
Weare,  New  Hampshire  03281 
603-529-7974 
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Commercial  Tree,  Care 


What  Lies  Ahead? 


By  Peter  Gerstenberger 

There  is  a saying.  “That  which  does  not 
kill  you  only  makes  you  stronger."  That 
saying  could  he  applied  to  the  last  few 
years,  which  have  been  tough  economical- 
ly for  the  commercial  tree  care  company. 

Now.  as  the  dust  settles,  a new  kind  of 
tree  care  company  is  emerging,  and  the 
company  willing  to  make  changes  is  the 
one  that  will  surv  ive  and  flourish. 

Using  statistics  provided  by  the  Nation- 
al Arborist  Association  as  well  as  inter- 
views w ith  companies  across  the  country, 
we  can  see  where  the  industry  is  and 
where  it  is  headed. 

Demographics 

Tree  care  companies  and  their  owners 


are  unique.  In  fact,  you  could  say  that 
there  is  no  such  thing  as  the  “average  ar- 
borist." Yet.  statistics  on  commercial  tree 
care  company  ow  ners  and  companies  re- 
veal some  common  threads. 

According  to  survey  results.  70%  of  all 
owners  have  a degree  beyond  high  school. 
The  owners  of  some  of  the  most  success- 
ful firms  across  the  country  entered  the  in- 
dustry w ith  business  backgrounds,  picking 
up  their  tree  knowledge  later.  Some  earn 
advanced  degrees  while  they  manage  their 
firms  full  time. 

Sales 

NAA  member  surveys  show  that  the 
gross  volume  of  sales  remained  stable 
from  1 990  to  1 99 1 , and  sales  in  most  areas 


of  the  country  are  described  as  fair  to 
good.  The  commercial/industrial  market  is 
flat  in  many  areas,  so  many  company 
owners  feel  that  work  is  harder  to  get. 
Nonetheless,  the  residential  market  holds 
promise. 

The  surveys  also  show  that  firms  are 
concentrating  on  advertising,  selling  and 
educating  clients. 

Pruett.  Inc.  of  Lake  Oswego.  Oregon, 
for  example,  fine-tuned  its  direct  mail  ad- 
vertising and  now  uses  highly  qualified 
mailing  lists.  The  company  selects  names 
based  on  criteria  such  as  the  value  of  the 
property  owner's  house  and  auto.  Follow- 
ing up  the  direct  mailing  with  telegrams 
assures  a 7-10%  response. 

Pruett  also  is  creating  buying  profiles  of 
current  clients  in  order  to  better  identify 
prospects. 

Besides  focusing  on  clients,  most  com- 
panies polled  are  paying  more  attention  to 
training  for  their  salespeople.  Contracting 
w ith  an  outside  firm  for  this  type  of  train- 
ing can  cost  as  much  as  $3000  a year  and 
take  a full  day  out  of  the  salesperson's 
weekly  schedule. 

Despite  the  time  and  expense,  the  Car- 
penter-Costin  Company  in  Boston  has  en- 
rolled all  its  salespeople  in  training  classes. 
Owner  Paul  Marsan  says,  “It  doesn't 
matter  how>  much  training  costs:  what 
matters  is  that  it's  cost-effective." 

The  sales  training  seems  to  be  paying 
off  because  Marsan  nowr  has  a healthy 
backlog  of  work,  even  though  he's  in  the 
area  hardest  hit  in  the  current  recession. 
“Frankly,  I'm  worried  about  keeping  up 
w ith  the  work  w hen  the  economy  gets  bet- 
ter." he  says. 

Management  help 

Commercial  arborists  will  probably  re- 
fer to  the  '90s  as  the  decade  of  the  busi- 
ness consultant.  Marsan,  for  example, 
spent  $26,000  to  hire  a comptroller  who 


Sales  For  The  Typical  Tree  Firm 


1988 

$532,978 


1989 
$583,611 
(up  9.5%) 


1990 
$644,890 
(up  10.5%) 


1991 

$644,890 
NO  CHANGE 
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What  Do  Companies  Sell? 

Here  is  how  sales  break  down  for  the  typical  free  care  company: 


Pruning  & removal 

40 

Other  arborist  services 

5% 

Spraying  & fertilization 

14% 

Other 

5% 

Landscape  services 

8% 

Consulting 

2% 

Lawn  care 

6% 

Equipment  sales 

<1% 

The  Typical  Tree 

Care 

Company 

Owner* 

Age 

40 

Years  in  business 

17 

Highest  level  of  education 

Grade  school 

1% 

High  school 

29% 

Two  year  degree 

25% 

Four  year  degree 

38% 

Advanced  degree 

7% 

Degree  majors 

Forestry 

23% 

Horticulture 

19% 

Business 

18% 

Arboriculture 

11% 

Other** 

29% 

Percent  time  spent  with 
Sales 

39% 

Administrative  duties 

35% 

Field  Production 

20% 

Education  & training 

2% 

Equipment  maintenance  2% 

Public  relations 

2% 

The  Typical 

Tree  Care 
Company 

Number  of  employees 
Full-time 

11 

Seasonal 

6 

* 1 990  National  Arborist 

Association  survey 

**  Included  Agriculture,  Science, 

Landscape  Architecture  and 

Engineering. 
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was  in  the  office  for  six  weeks.  That  was 
two  years  ago.  Now  the  consultant  visits 
one  day  a week,  for  $350. 

While  the  expense  sounds  exorbitant, 
Marsan  says  hiring  the  consultant  was  the 
best  move  he  ever  made.  "Two  years  ago, 
we  lost  money,”  he  says.  "Last  year,  we 
made  a very'  healthy  profit.  This  year,  we 
expect  to  double  our  profits  ” 

Services  & service 

The  downturn  in  the  economy  has 
prompted  a number  of  companies  to  take 
another  look  at  their  services  as  well  as  the 
quality  of  service  they  provide.  After  ana- 
lyzing what  they  do  and  how  well  they  do 
it,  some  firms  have  added  services,  while 
others  are  focusing  on  service  to  their 
clients. 

A new  service  can  provide  an  immedi- 
ate boost  to  the  company  that  has  done  its 
homework.  That  involves  researching  the 
market  for  the  service  and  obtaining  the 
expertise  needed  to  make  it  profit- 
able. Still  several  companies  took  the 
gamble — and  it  paid  off, 

Pruett  Tree  Sen  ice  added  landscaping 
and  landscape  maintenance  to  its  services 
and  now  has  a one- month  work  backlog. 
Owner  Dick  Proud  foot  wishes  he  had 
added  the  services  sooner. 

In  Denver.  Colorado,  the  Swingle  Tree 
Company  diversified  into  lawn  irrigation 
system  installation  and  repair  as  well  as 
bed  and  border  herbicide  treatments. 
Swingle  is  now  enjoying  an  excellent  year, 
even  though  the  past  five  years  have  been 
economically  sluggish  in  the  Rocky 
Mountain  states. 

Diversifying  helped  many  other  compa- 
nies remain  stable  through  turbulent  eco- 
nomic times.  Managers  listed  lightning 
protection,  vertical  mulching,  pest  man- 
agement. tree  injection,  transplanting  and 
fertilization  as  revenue  builders. 
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Arborguard,  Inc.,  in  Georgia,  for  in- 
stance, is  selling  add-on  services  such  as 
Grow-Gun  treatments,  root  stimulants  and 
soil  amendments. 

Other  companies  are  taking  a different 
approach  and  are  analyzing  the  profit  in 
individual  services.  Frequently,  the  analy- 
sis points  to  cutting  back  on  low-margin 
services  while  focusing  on  more  finan- 
cially promising  areas. 

These  companies  prefer  to  concentrate 
on  what  they  do  best.  Zimmerman  Tree 
Serv  ice  in  Florida  is  an  example  of  this 
conservative  strategy,  "We  are  working 
with  all  members  of  our  company  for 
smoother  operations,  and  justifying  our 
prices  by  making  sure  our  clients  are 
pleased  with  their  work,”  says  owner 
Michael  Zimmerman. 

Others  echo  this  sentiment.  Good  ser- 
vice is  more  important  than  ever  for  hold- 
ing on  to  clients  and  generating  more 
sales. 

Says  Peter  Sortwell  of  Arbor  Care  in 
California.  "We  consider  ourselves  a ser- 
vice company  first.”  Arbor  Care  started  an 
in-house  program  called  Customer  Care  to 
teach  its  people  to  anticipate  and  head  off 
clients1  problems. 

Increased  productivity  has  also  helped 
firms  find  new  profit  in  traditional  ser- 
vices. Training  and  incentives  can  in- 
crease employee  productivity,  and  new 
equipment  can  increase  efficiency.  Dave 
Dickson  of  Sw  ingle  reports  that  increased 
emphasis  on  efficiency  has  boosted  over- 
all production  209c . 

Future  challenges 

The  cost  and  difficulty  of  complying 
with  government  regulations  have  always 
been  among  the  greatest  challenges  of 
commercial  tree  care.  A common  concern 
for  many  company  owners  now  is  a new 
set  of  Department  of  Transportation  regu- 
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Specialized 
Trucks  in 
Stock 


BIG  Price  Increase  Coming! 

Only  10  units  in  stock  at  these  prices 


Morbark  Disc  Chippers 

Lease* 
48  Months 

4 cyl.  Ford  gas 

$11,500 

$338 

4 cyl.  White  gas 

$11,500 

$338 

4 cyl.  Cummins 

$14,995 

$440 

4-Knife  Option  add  $500 

Morbark  Drum  Chippers 

Lease* 
48  Months 

20/10 

$7500 

$235 

1987  Ford  V8,  5x2  w/  LR50  & chip  box.  Nice. 
$37,000.  5 other  gas  and  diesel  LR50’s  in 
stock  from  $18,500. 


1966  Ford  F800  w Hlab  log 
loader.  $7900. 


LR-45,  50 
Many  in  stock! 
Call  for  latest 
inventory 


Lease* 

Rayco  Stump  Grinders  48  Months 


Model  1620  Super  Jr. 

$6995 

$215 

Model  1635  ASA  Diesel 

$12,995 

$369 

Model  RG1635-A/SP:  35  H P 

$11,750 

$345 

Model  RG  1665-AC:  65  H P. 

$14,995 

$440 

Model  1670DC  80  H P 

$21,500 

$625 

Hydra  Stumper:  240  H P 

$85,000 

$2,344 

1976  Mack  4x4  dsl.  service  1987  Ford  w/12*  Chip  Box,  32K 
truck,  w/  winch.  $14,500.  miles,  $17,500. 


1980  Ford  F800  crane  & dump.  4 
ton  crane.  $7900. 


1982  Chevy  Kodiak,  3208  CAT,  13  sp. 
tandem  w/  ’86  Big  John  90AA  tree  spade. 
Little  use.  $39,500. 


1985  Ford  V8  (factory  rebuilt)  5x2  w / Aerial 
Lift  AL-50  & chip  body.  Very  clean.  $29,500. 


1983  Ford  dsl.,  5x2  w/  8 ton 
crane,  56’  boom.  28,500. 


1987  Ford  V8,  5x2, 11,000  miles  w/JLG  10 
ton  crane.  65’boom  & 29’jib=94'  hook 
height.  Very  nice.  $39,500. 


AsplundhWhisper”s 

4 cyl.  Ford  or  Hercules 

gas  v// 1 2"cutter  head  $1 0,900 

Asplundh  Chipmunk  $9,500 


Lease* 
48  Months 


$335 

$303 


1978  Mack  dsl.  tractor.  6 ton 
Pitman  crane.  $15,500. 


* AJI  lease  purchases  require  2 payments  down.  $1.00  buy-out  with  approved  credit.  Other  lease  plans 
available.  Used  Asplundh  & Morbark  chippers  and  Rayco  stump  grinders  available. 


Rayco 

Mini  Work  Force  RG20  stump  cutter 

20  H P.  SELF  PROPELLED 
$4995  - LEASE  36  M0  $205  PER  MONTH 


OPdYKE  inc. 

(215)  721-4444 

Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19400  (Phila.  Area) 


Please  circle  22  on  the  Reader  Service  Card 
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Circle  Saw 
Attachment  ideal 
for  smaller  cutting 
chores. 

Telescopes  from  7'  to  11 
Reachs  to  17 

Reduces  time  spent  with 
conventional  pruning 
methods. 
Improves  operator  safety. 
Weighs  only  16  pounds. 

Splined  aluminum  drive 
shaft  is  easily  extended, 
eliminating  the  need  for 
climbing  ladders 
or  trees 


I Utii 


OWER  IRUNER 

P+trtuni 

Call  1 -800-243-9592  for  additional  information. 

Technic  Tool  Corporation 

725  29th  Street  N.,  Lewiston,  Idaho  83501 


Please  circle  34  on  the  Reader  Serv  ice  Card 


lations  affecting  operators  of  v ehicles  over 
26.000  pounds.  It  is  a federal  requirement 
that  the  drivers  of  such  vehicles  have  a 
commercial  driver’s  license  (CDL). 

Also  of  concern  to  owners  is  the  in- 
creasing competition  from  landscape  and 
other  green  industry  firms  venturing  into 
tree  care. 

Of  course,  companies  will  continue  to 
feel  the  effects  of  the  economic  slowdow  n 
for  some  time.  Companies  that  control 
costs,  focus  on  high-profit  services,  and 
invest  in  training  to  make  their  overall  op- 


erations efficient  will  survive  the  lean 
times.  More  important,  the  lessons  they 
learn  now  will  help  them  prosper  when 
conditions  improve. 


THE  BACK  YARD  BUDDY 


1983  FORD  F-700  50  ft.  Sky  worker  Truck  and  Boom 
have  been  rebuilt.  This  unit  has  a very  short  wheel 
base  with  the  Back  Yard  application  in  mind. 

$25,500.00 


TAMARACK  CLEARING 
315-386-8273 

Financing  & Delivery  Available 


1981  FORD  F-700  With  65 
ft.  Skyworker  Alpine  Truck 
and  Boom  in  Excellent 


Condition  Headache  Rack 
included.  $45.00000 


Please  circle  32  on  the  Reader  Service  Card 


WE  MAKE  THE  SORRIEST  LOOKING  SPLITTER  YOU’VE  EVER  SEEN! 


We’ve  had  people  look 
at  our  machine  and  say: 

NO  WAY! 

...  the  wedge  is  too 
narrow, 

...  the  pusher  too  small, 
...  the  ‘I’  beam  isn’t 
wide  enough, 

...  it’ll  never  split  the 
kind  of  logs  we  get! 


Thai’s  what  wc  hear  all  the  time,  from  folks  who  haven’t  used  one.  Would  you 
believe!  Three  (3)  full  cords  an  hour.  On  a tough  machine,  that  won’t  quit! 
To  find  out  more;  call,  write  or  fax: 

GFX  CORPORATION 

200  RECREATION  PARK  DRIVE 
HINGHAM,  MA  02043-4220 
617-740-0350  * FAX  617-740-0355 


Please  circle  10  on  the  Reader  Service  Card 
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Saves  on  cost 
Setup  t 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  Its  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO-50  gives  you  reach  and  movement  others  can't  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low^ 
maintenance  operation. 

To  see  a VOoO  on  your  work  site,  call  or  write  today  for  more 
information  and  t he  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

9 

TlfllE 

MANUFACTURING  COMPANY 

P.0.  Box  20368  Waco,  Texas  76702-0368 
(817)  776-0000  TELEX  (910)  894-5218  FAX  (817)  776-7531 


VERSALIFT 
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Sometimes,  calling  a supply 
dealer  can  make  you  feel 


like  nothing  more  than  the 
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dollars.you  represent , . . 
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Cali  us  todav  for  our  catalos- 


vour  first  order. 


215-430-1214 
FAX:  215-430-8560 
toll  free: 
in  PA:  800-352-3458 
outside  PA:  800-441-8381 


ERICAN  ARBORIST 


m2  S,  Mat  lack  St.  West  Chester,  PA  19382 


<£> 


VISA/MASTERCARD/DISCOVER 


For  the  record 

We  wish  to  clarity  for  NAA  members 
and  other  readers  a situation  which  recent- 
ly took  place  in  Michigan  and  the  subse- 
quent action  taken  by  MI-OS  HA.  Many 
TCI  magazine  readers  are  probably  aware 
of  an  accident  which  occurred  in  Michi- 
gan resulting  in  an  operator's  death  while 
(he  was)  feeding  brush  into  a disc-style 
chipper.  Although  the  accident  did  not  in- 
volve a chipper  we  manufactured,  we 
nonetheless  had  great  interest  in  the  cir- 
cumstances surrounding  the  incident.  To 
our  knowledge,  the  facts  and  cause  of  the 
accident  have  not  been  released.  So,  we 
cannot  provide  details  as  we  don't  have 
first-hand  information  available. 

The  accident  received  a great  deal  of 
publicity,  which  possibly  was  the  reason 
for  MI -OS  HA  to  take  immediate  action. 
One  of  MI-OSHA’s  first  steps  was  to  re- 
search current  ANSI  Z133  standards  for 
brush  chippers.  The  standards  require  a 
combined  distance  of  85  inches  for  chip- 
pers (disc  or  drum)  not  equipped  with  a 
mechanical  or  hydraulic-feed  wheel  sys- 
tem. This  measurement  is  taken  from  the 
knives  outwardly  on  a line  parallel  to  the 
ground  to  the  end  of  the  feed  table  and 


then  straight  down  to  the  ground  (90-de- 
gree  angle).  The  85-inch  measurement 
standard  has  been  in  effect  for  a number  of 
years  and  was  in  effect  prior  to  the  intro- 
duction of  disc-style  chippers  with  a hy- 
drau lie-feed  wheel  system, 

MI-OSHA  elected  to  use  and  enforce 
the  85-inch  measurement  for  all  chippers 
and  now  requires  that  measurement  to  the 
first  point  of  hazard,  which  is  the  feed 
wheels  on  a chipper  so  equipped  or  the 
knives  for  non-feed  wheel  chippers.  This 
is  a requirement  by  MI-OSHA  for  chip- 
pers used  only  in  Michigan  and  is  not  a 
federal  standard.  The  new  standard  by  MI- 
OSHA  requires  a modification  for  many 
existing  chippers  which  can  be  easily  ac- 
complished by  adding  a hinged  folding 
table  to  the  stationary  infeed  chute, 

Dennis  Tracy,  sales  manager 
Bandit  Industries,  Inc. 

Remus,  Michigan 

Letters  should  he  addressed  to: 

Tree  Care  Industry,  Editor 
P.a  Box  1094 
Amherst , NHQ303I 


AN  OUNCE 
OF  PREVENTION 

Oral- 

^lvys 


PREVENTS  THE 

nm  ITCH" 

OF  POISON  IVY 
1-800-553-6778 


ORAL  IVY,  INC.  104  GUY’S  LANE  BLOOMSBURG,  PA  17815 
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IF  YOU  DON’T 


TOU  WON’T 
KNOW 


Sponsor  by 


<£> 


National  Arborist  International  Society 
Association  of  Arboriculture 


TCI  EXPO  '92  will  have  workshops  and  seminars  that  you 
won't  want  to  miss.  Many  will  cover  management  topics  and 
others  the  technical  side  of  tree  care.  There  will  be  seminars 
for  which  pesticide  recertification  credits  will  be  given.  Others 
which  will  prepare  you  for  the  ISA  Certification  test  which  will 
be  given  on  Saturday  afternoon  or  provide  ISA  recertification 
credits.  Some  of  the  seminars  are  free. 

Hundreds  of  tree-care  professionals  from  all  over  the  United 
States  and  Canada,  from  as  far  away  as  Hawaii  and  Alaska 
attend  TCI  EXPO  and  come  away  filled  with  new  information 
about  the  industry.  They  see  demonstrations  of  new  products 
and  techniques,  talk  with  manufacturers  and  supplier's  repre- 
sentatives at  the  world’s  largest  trade  show  of  tree  care 
equipment  and  supplies  . . . and  . , , they  network  with  and  get 
to  know  their  peers  from  all  over.  There  is  no  charge  for 
admission  to  the  trade  show. 

Plan  to  GO  to  TCI  EXPOr92.  Expand  what  you  KNOW  and 
your  horizons  as  a tree  care  professional  will  GROW,  Bring 
other  members  of  your  organization  and  save  on  registration 
costs. 


Watch  for  more  announcements  in  TREE  CARE  INDUSTRY 
Or,  if  you  can't  wait  call  toll  free  at  1(800)733-2622. 


November  19-21.  1992 
Baltimore  Convention  Center 
Baltimore,  Maiyland 
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WASHINGTON  IN  REVIEW 


Training  Rule  Issued 

DOT  Expands  Requirements  For  Handling  Hazardous  Materials 


The  Department  of  Transportation 
(DOT)  has  issued  a final  rule  on  training 
requirements  for  transporting  hazardous 
materials.  The  rule,  which  went  into  effect 
on  July  I,  affects  anyone  who  transports 
hazardous  materials,  which  include  certain 
common  pesticides  as  well  as  gasoline. 

The  rule  was  issued  as  the  result  of  the 
adoption  of  the  Hazardous  Materials  Trans- 
portation Uniform  Safety  Act  of  1990. 

While  the  new  rule  is  now  in  effect,  em- 
ployers have  until  April  1,  1993,  to  train 
current  employees.  Those  hired  after 
November  15  must  be  trained  within  90 
days  of  employment. 

Under  the  new  rule,  four  specific  areas 
req  u i re  doc  u men  ted  trai n i n g : 

1.  G e n e ra  \ a \va  renews — Em  p l oy ee  s 
must  be  able  to  recognize  and  identify 
hazardous  materials  in  the  workplace. 
Employers  should  make  sure  Uieir  existing 
Haz-Com  program  adequately  covers  this. 

2.  Function-specific  training— Em- 
ployers must  train  workers  so  that  they 


have  the  knowledge,  skills  and  abilities  to 
function  properly  in  their  jobs.  For  exam- 
ple, each  employee  who  works  with  pesti- 
cides should  know  how  to  fill  out  shipping 
papers  properly.  Employers  can  add  this  to 
their  existing  Haz-Com  program,  tailoring 
the  function -specific  training  to  the  job  de- 
scription. 

3.  Safety  training— Employees  must 
understand  the  hazards  posed  by  materials 
in  the  workplace  under  normal  conditions 
or  in  an  accident.  This  includes  how  to  use 
personal  protection  and  emergency  re- 
sponse information,  how  to  avoid  acci- 
dents, and  what  corrective  actions  to  take 
after  a release  of  hazardous  materials. 

Promptly  responding  to  an  accident  is 
important.  Drivers  must  understand  the  po- 
tential hazards  of  certain  products  and  be 
trained  in  emergency  spill  containment  and 
proper  reporting  in  case  of  an  accident. 

4,  Driver  training — The  DOT  left  this 
portion  of  the  final  rule  broad  to  accom- 
modate training  programs  now  used  in  the 


public  and  private  sectors.  A commercial 
driver’s  license  with  proper  endorsements 
may  meet  this  requirement. 

Need  for  training 

The  emphasis  on  further  training  stems 
from  a DOT  study  that  showed  human  er- 
ror causes  most  accidents  that  result  in  the 
release  of  hazardous  materials. 

Safety  training  standards  are  already  in 
place  in  several  areas,  and  may  satisfy  the 
requirements  of  the  new  rule. 

For  example,  tree  care  employers  cur- 
rently must  have  a working  Hazard  Com- 
munication Program  in  place  to  inform 
employees  about  hazardous  chemicals  in 
the  workplace*  Those  who  have  a com- 
plete program  w ith  all  proper  documenta- 
tion probably  comply  with  the  latest  rule. 

Employers  must  also  meet  the  Environ- 
mental Protection  Agency's  Worker  Pro- 
tection Standard,  which  deals  with  haz- 
ardous substances. 

In  addition,  the  DOT  requires  that 
drivers  have  a commercial  driver's  license 
if  they  operate  vehicles  that  bear  haz- 
ardous materials  placards. 

Operators  of  vehicles  with  a manufac- 
turer s gross  vehicle  weight  rating 
(GVWR)  of  26,001  or  more  pounds  and 
drivers  towing  trailers  w ith  a manufactur- 
er’s GVWR  of  more  than  10,000  pounds 
must  also  have  CDLs. 

The  CDL  hazardous  materials  endorse- 
ment provides  the  driver  with  general 
knowledge  and  skills.  The  employer, 
however,  must  determine  if  the  CDL  en- 
dorsement satisfies  the  training  require- 
ments in  this  final  rule.  [|Qj 


AERIAL  LIFTS  FOR  SALE  BY  OWNER 


(2)  1987  Ford  F-700  bucket  trucks  both  with:  5 spd.t 
air,  AM-FM,  power  steering,  assisted  brakes,  new 
paint,  PS  370  4V  new  rubber  and  60  foot  Sky  worker 
with  pony  motor.  All  diamond  plate  bed,  low  miles, 
clean,  well -maintained  and  ready  for  work.  Won't  last 
at  $20,000.  


(I)  1986  Ford  F-700  Holan  809  bucket  with  material 
handler.  Features  5 spd.,  air,  AM-FM,  power  steering, 
assisted  brakes,  PS  370  4V  new  rubber  and  low  miles. 
This  unit  runs  like  a charm,  $20,000, 


Contact:  The  D.J,  Snyder  Company,  Boston,  Massachusetts  1-6 17 -964-TREE  (8733) 
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Tom  Golon 

Wonderland  Tree  Care,  Inc. 
Oyster  Bay,  New  York 


w Why  did  I join  The  National 
Arborist  Association? 

To  learn  from  other 
industry  professionals.” 


“ Why  re-invent  the  wheel ? I've  met  other  members  from  all  over  the  country.  We  exchange  ideas  by 
phone,  by  mail  and  at  meetings.  / use  their  ideas.  They  use  my  ideas.  Together  we  have  all  benefitted. 
NAA  is  the  common  thread  that  makes  this  happen.  The  NAA  office  can  put  me  in  touch  with  members 
all  over  the  country  that  have  expertise  and  experience  in  areas  that  / want  to  learn  about.  ” 

Networking  is  one  reason  why  so  many  tree 
care  firms  belong  to  the  National  Arborist 
Association — but  it’s  not  the  only  reason.  NAA 
provides  home  study  programs,  video  training 
cassettes,  safety  programs,  management  guide- 
lines, marketing  support  and  a wealth  of  infor- 
mation that  enables  arborists  to  easily  comply 
with  government  regulations.  A major  benefit  is 
NAA’s  toll  free  HOT  LINE  - 1-800-733-2622. 

If  your  firm  is  not  an  NAA  member, 
why  not  JOIN  TODAY — and  start  enjoying 
all  of  the  benefits  of  membership. 


The  National  Arborist  Association 


Special  Offer:  Join  now  for  the  introductory  dues  of 
SI75  and  receive  a complimentary  copy  of  NAA  s CHAIN 
SAW  USE  AND  SAFETY  videos.  Your  annual  dues  in  1993 
will  be  based  on  your  firms  gross  sales  for  1992. 

□ YES,  1 want  to  belong  to  NAA  and  take  advantage  of  this 
“Special  Offer"!  Enclosed  is  my  payment  of  SI 75  for  dues 

through  1992. 

□ I’m  interested.  Send  me  more  information. 

□ Send  me  information  on  your  training  programs. 


Name 
Title  - 
Street 
Cilv  - 


Company 


. State  . 


. Zip  . 


Phone 


□ Check  enclosed  payable  to  NAA  DVisa  □ MasterCard 

Account  # Exp.  Date 

Signature  

Referred  by  (optional):  


L 


The  National  Arborist  Association,  P O.  Box  1094.  Amherst.  NH  03031 
Phone  1(800)733-2622  Fax  (603)672-2613 

Membership  starts  w hen  vou  submit  certificates  of  insurance. 
Membership  is  available  to  commercial  tree  service  firms  on/v. 
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Conifer  Topping 

It  May  Be  Common , But  Is  It  Right? 


Bv  John  Hushagcn 

Arborists  around  the  world  resounding- 
ly condemn  tree  lopping  as  a harmful 
practice  that  ruins  tree  structure,  makes 
wounds  that  the  tree  can't  close,  and  de- 
stroys the  appraised  dollar  value  that  trees 
add  to  the  landscape.  Despite  this  seem- 
ingly universal  consensus,  there  is  still 
confusion  within  the  arboricultural  com- 
munity about  the  topping  of  conifers. 

In  theory,  topping  a healthy  conifer 
with  a small  diameter  cut  (less  than  six 
inches)  should  not  do  significant  harm.  [ 
have  observed  that  healthy  second-growth 
Douglas  firs  (Pseudoisuga  menziesii) 
have  effectively  closed  the  topping  wound 
with  callus  after  several  seasons.  Longitu- 
dinal dissections  in  some  of  the  same  trees 
revealed  that  discoloration  and  decay 
were  contained  to  a fairly  small  area. 

However,  we  must  ask  how  much  ben- 
efit (e.g.,  greater  safety  from  “windsaiP 
reduction)  is  to  be  gained  by  cutting  the 
top  15  feet  off  a 135-foot  fir.  The  answer 
is  little,  if  any. 


Hidden  problems 

In  practice,  most  tree  toppers  don't  stop 
at  a 15-foot  reduction  and  a 4-to-6-ineh  di- 
ameter cut.  They  prefer  to  reduce  the 


Rot  weakens  the  attachment  of  large  branches,  and  previously  shielded  branches  are 
too  weak  to  endure  strong  winds.  As  a result,  limbs  may  break. 


The  goal  of  conifer  pruning 
should  he  to  reduce  the 
tree’s  mass  and  “windsail” 
without  reducing  its  size. 
Proper  thinning  does  that. 


height  of  a tree  by  one-third  to  one-half. 
Herein  lies  the  problem.  If  a 140-foot  fir  is 
suddenly  turned  into  a 70-foot  fir,  this  top- 
ping cut  is  probably  1 2 to  15  inches  in  di- 
ameter. Even  the  healthiest  trees  under  the 
best  of  conditions  cannot  cover  a 1 2-inch 
wound.  Very  often  one  of  the  top  rot  fun- 
gi enter  the  wounded  area,  rapidly  devour- 
ing the  center  of  the  tree. 

As  founder  and  owner  of  one  of  the 
larger  tree  services  in  the  greater  Seattle 
area,  1 have  had  ample  opportunity  to  ob- 
serve the  effects  of  conifer  topping.  1 once 
climbed  and  core  sampled  in  several 
places  an  old-growth  fir  that  had  been 
topped  many  years  before  by  nature  or 
man.  The  base  of  the  tree  was  sound,  and 
from  the  ground  it  looked  healthy,  Bui  as 
I worked  my  way  down  from  the  top,  I 
discovered  that  there  were  only  two  inches 
of  sound  wood  beneath  the  hark  of  a 
24-indi  diameter  trunk,  halfway  down 
from  the  top  of  the  80-foot  tree.  The  decay 
column  was  at  least  55  feet  long! 

Heavy,  bushy  branches,  some  covered 
with  fungal  fruiting  structures,  clung  to  the 
sides  of  this  grand  tree.  Halfway  down  the 
tree.  I stopped  coring  since  it  was  obvious 
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The  SATURN  unit  is  the  ultimate  tree  tnmmer  with  a working  height  of  up  to  57  feet.  Greater  overcenter  boom  actuation 
provides  exceptional  reach  capacity  for  improved  productivity.  Lower  boom  actuates  138°. 


If  you  are  already  using  a SATURN  aerial  lift,  then  you  are 
experiencing  the  reliability,  maneuverability  and  easy 
operation  that  we  knew  you  would  expect  when  our 
engineers  designed  it.  But  we  believe  that  building  and 
designing  a good  product  is  just  half  the  job  . . . the  rest  is 
quality  service.  Whether  it's  helping  you  make  a prudent 
purchasing  decision,  getting  your  equipment  delivered  to 
you  on  time,  following  up  and  putting  your  unit  into  service, 
or  helping  you  maintain  the  machines  you  use  day  after 
day  . . . TECO  is  always  there  for  you. 


POINTS  TO  CONSIDER 

• Lower  boom  actuates  1 38° 

• Excellent  side  reach  - 44  feet 

• 57  feet  of  working  height 

• Boom  actuation  without  chains  or  cables 

• Smooth,  easy  one  hand  control 

• Quick  set-up,  saves  you  time 

• SATURNS  are  in  service  worldwide 

• Economical  to  own  and  maintain. 


Choosing  a reliable  partner  for  your  business  is  the  best 
assurance  for  a solid  future.  So  if  you  aren't  using  a 
SATURN  in  your  neck  of  the  woods  . . . branch  out  by 
giving  us  a call.  TECO  Sales  and  Service  Centers  and 
Dealers  are  located  nationwide  to  assist  you. 

TECO-Birmingham,  AL  TECO-Honeybrook,  PA 

(205)987-7534  (215)942-2500  ’ \ 

"W 


tfiCO 

9733  Indianapolis  Road 
Fort  Wayne,  Indiana  46809 

(219)  747-1631 
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that  the  tree  was  too  dangerous  to  keep. 
Physiologically  the  tree's  plumbing  was 
working  but  structurally  it  was  an  accident 
waiting  to  happen. 

It  is  not  uncommon  to  find  handfuls  of 
gooey,  rotten  wood  below  large  topping 
cuts.  Rot  spreads  down  the  trunk,  weaken- 
ing the  attachments  of  large  branches  and 
causing  them  to  break  and  become  dan- 
gerous hangers.  Some  toppers  cut  back  to 
a lateral  branch  hoping  it  will  “bend"  and 
form  a new  top.  What  usually  happens  is 
that  these  previously  shielded  branches 


are  too  weak  to  endure  the  winds  they 
soon  encounter. 

Upsetting  the  balance 

Topping,  or  any  other  form  of  excessive 
pruning,  upsets  the  delicate  balance 
among  leaf  area,  shoot  growth  and  root 
growth.  Trees  need  their  leaves  to  feed 
shoots,  developing  buds  and  roots.  Top- 
ping starves  a tree,  forcing  it  to  use  its 
stored  reserves  to  rebuild  its  crown  and 
fight  invading  micro-organisms.  Topped 
trees  become  stressed  trees  that  are  sus- 


ceptible to  root  rots,  a major  cause  of 
death  in  Pacific  Northwest  trees. 

Trees  do  not  blow  over  because  they  are 
“too  big."  Shortening  trees  to  make  them 
safer  is  unprofessional,  at  best.  In  many 
cases,  conifer  topping  could  be  considered 
arboricultural  malpractice  since  the  “cure" 
more  often  becomes  “the  cause"  of  haz- 
ardous trees.  Topping  conifers  gives  us  a 
somewhat  shorter  tree  that  rapidly  re- 
grows new,  bushy  tops  that  are  scabbed 
onto  the  outside  of  a rotting  trunk.  The  tree 
soon  becomes  more  hazardous  than  ever. 

Maintaining  values 

As  professionals,  we  must  cease  pro- 
viding sendees  of  dubious  value  to  the 
trees  and  the  customers.  Instead,  we 
should  concentrate  on  promoting  hazard 
tree  evaluations  and  proper  pruning. 

I feel  the  best  way  to  explain  the  correct 
method  of  pruning  a conifer  is  to  say  that 
the  goal  should  be  to  reduce  the  mass  of 
the  tree  without  reducing  its  size.  Thin- 
ning from  the  top  to  the  bottom  and  from 
the  inside  out  will  reduce  the  tree's  “wind- 
sail,"  reduce  branch  weight,  remove  poor- 
ly formed,  crowded,  broken  and  dead 
branches,  and  allow  more  light  to  reach 
the  landscape  below. 

After  this,  if  the  client  insists  on  topping 
or  overthinning,  bid  the  client  a good  day 
and  w alk  away  with  your  head  held  high. 
You  won't  get  that  quick,  short-term  pay- 
check,  but  neither  will  you  have  sacrificed 
your  principles  or  the  long-term  welfare  of 
the  tree. 

Recently,  a client  who  owns  one  of  the 
oldest  homes  in  Beaux  Arts  told  me  that 
eight  large  conifers  that  we  had  pruned 
lost  no  branches  in  Seattle’s  fierce  100- 
year  storm  in  December  1990.  Getting  tes- 
timonials like  that  is  w hat  quality  tree  care 

is  all  about.  on 


John  Hushagen  is  owner  and  operator 
of  Seattle  Tree  Preservation,  Inc.,  in  Seat- 
tle, Washington. 

This  article  was  originally  written  for 
Plant  Amnesty,  a Seattle-based  plant 
preservation  organization,  and  printed 
here  with  permission.  For  more  informa- 
tion on  Plant  Amnesty,  write  to  Cass 
Turnbull,  president  and  founder,  906  NW 
87th  Street.  Seattle,  WA  98117,  or  call 
206-783-9813. 


STUMPS? 

Gel  a Dependable  Work-Force... 


12  hp, 


20  hp. 


20  hp.  self-propelled 


Iby  * ?/- 

4255  Lincoln  Way  East  • Wooster,  Ohio  44691  • Fax  (216)  264-3697 

1-800-392-2687  IN  OHIO  • 1-800-392-2686  OUTSIDE  OHIO 
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DO  YOUR  EMPLOYEES  NEED  TRAINING 

Do  they  climb  - SAFELY,  PROPERLY 
Are  they  aware  of  the  latest  TREE  CARE  techniques 

How  does  the  completed  PRUNING  job  look 
Do  they  know  the  Z-133  Standards 
Are  they  trained  for  Arborist  Certification 

THE  WORK  PERFORMED  BY  YOUR  EMPLOYEES  IS 

YOUR  REPUT  A TION 


If  your  employees'  job  skills  need  improvement— 

rA  CALL  ^ 

■ 1 800-622-2562 


THE  TRAINING  LEADER  SINCE  1985: 
ACRT,  INC. 

227  North  DoPovsiar  St  P O Bo.  219 
<•**  Ohw  44240-0219 
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PUSH 

ELAY” 
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SAVE  10%! 


Offer  expires  August  31,  1992 

To  order  your  Video  Programs,  and  save  10%, 
simply  fill  out  this  coupon  today  and  mail  with  your 
Check  or  credit  card  number  to:  The  National 
Arborist  Association,  P O Box  1094.  Amherst.  NH 
03031  1094.  Or  call  TOLL  FREE  1 -800-733*2622, 

In  Canada  call  1 -603-673-331 1 Piease  allow  2-4 1 
weeks  for  delivery,  Price  includes  shipping  and 
handling  charges. 

ELECTRICAL  HAZARDS  AND  TREES  & AERIAL  RESCUE 

□ Electrical  Hazards  and  Trees  □ Aerial  Rescue 
Each:  $60  NAA/JSA  members  $90  non-members 
Set:  $106  NAA/ISA  members  $162  non-members 

Total  


1 0%  Discount  - 


Why  try  and  explain  something  that  you  can 
show  jn  a video  in  less  than  20  minutes? 

Video  programs  from  the  National  Arborist 
Association  make  it  easier  to  train  new  employ- 
ees and  refresh  the  memories  of  experienced 
employees.  All  you  have  to  do  is  select  the  sub- 
ject and  turn  on  the  VCR  Order  now  and  save  1 0%. 

This  month's  feature  videos  are; 

Electrical  Hazards  and  Trees 
& Aerial  Rescue 

Tree  workers,  both  line  clearance  and  those  in 
residential/commercial  tree  care,  are  near  elec- 
trical conductors  every  day.  Understanding  the 
hazard  and  knowing  how  to  work  with  it  enables 
a treeworker  to  operate  safely  under  these 
conditions. 


Total (US  Funds) 

Company  Name: ...  

Name  of  Individual  Ordering: 

Title:  Phone  

Address:  


You  never  know  when  there  will  be  a need  for 
an  aerial  rescue.  There  could  be  a chainsaw 
cut  aloft,  an  electrical  contact  or  any  number  of 
other  potential  incidents  which  could  necessi- 
tate an  aerial  rescue 

Electrical  Hazards  and  Trees  reviews  the  proper 
procedures,  tools  and  techniques  necessary  to 
work  safety  in  proximity  to  such  hazards. 


Signature 


State  Zip: 

□ MasterCard  □ Visa  Exp.  Date: 
Card  Number  ... 


National  Arborist 
Association 


Aerial  Rescue  demonstrates  the  various  tech- 
niques and  procedures  for  carrying  out  an  aerial 
rescue  for  a victim  in  a tree  or  in  an  aerial  lift 

Each  of  two: 

$60  NAA/ISA  members/ $90  Non -members 
Set:  $1 08  NAA/fSA  members/SI  62  Non-members 

DON’T  MISS  OUR  SPECIAL  OFFER- 
ORDER  NOW  AND  SAVE  10%! 
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MANAGEMENT  EXCHANGE 


Focus  On  People 


We  should  realize  that  we  are  not  hiring  tree 
trimmers  or  spray  men,  or  whatever.  We  are 
hiring  the  lifeblood  and  the  very  future 
existence  of  our  companies. 


Bv  Don  Shop? 

When  1 was  asked  to  write  an  article  for 
TCI  magazine*  my  first  reaction  was: 
"What  can  [ possibly  write  about  that 
would  be  of  interest  to  an  ow  ner-operated 
tree  care  company?"  My  job  is  different.  I 
manage  a multi-million  dollar  organiza- 
tion* selling  multiple  services  from  offices 
stretching  from  one  end  of  the  country  to 
the  other. 

Should  I write  about  sales?  Surely  1 
must  know  something  about  that,  I was  a 
successful  salesman  myself  for  1 3 years. 
But  Walt  Money  has  already  written  the 
best  article  on  sales  that  I have  ever  read. 

Should  l write  about  quality?  Service?  1 
could,  but  1 don't  know  what  quality  or 
service  is  until  I ask  my  customers.  Be- 
sides. enough  has  already  been  written  on 
those  subjects. 

Marketing?  That  is  always  a hot  topic 
for  discussion,  especially  in  these  turbu- 
lent times.  But  marketing,  in  the  broad 
sense,  covers  all  of  the  above  and  is  sim- 
ply too  much  for  one  article. 

So  I went  back  to  the  original  assump- 
tion that  my  job  is  different  and  gave  it  an- 
other look.  Is  w hat  l do  any  different  from 
what  other  managers  do?  I don't  believe 
that  it  is.  There  may  be  a few  more  zeros 
on  the  numbers  that  1 look  at.  more  equip- 
ment, more  offices  with  the  opportunity  to 
make  more  mistakes  faster,  which  speeds 
up  the  learning  process.  But.  basically,  we 
are  all  in  the  same  business,  doing  the 
same  type  of  w ork  and  we  all  owe  our  suc- 
cesses lo  one  thing — people. 

That  is  and  has  always  been  my  favorite 
subject.  Fifty  percent  of  my  time  is  spent 
thinking  or  talking  about  people  because  I 
know  I can  have  a successful  business 
anywhere  in  the  United  Slates  if  l can  find 
the  right  person  who  will  be  happy  in  a 
particular  position. 


Dependency  on  others 

All  of  us  are  dependent  on  someone  else 
to  he  successful.  That  is  especially  true  in 
a service  business  like  ours  where  w hat 
we  are  really  selling  is  people's  time.  We 
aren't  selling  widgets  where  it  is  relative- 
ly easy  to  determine  if  they  are  quality 
products.  We  are  selling  "X"  amount  of 
Joe  Treeman’s  time  lo  do  whatever  the 
customer  requested. 

We  are  almost  totally  dependent  on  Joe 
Tree  man's  skill  to  communicate  with  the 
customer  and  his  skill  in  completing  the 
task  in  a manner  that  satisfies  the  cus- 
tomer's expectations.  And,  of  course,  we 
all  know  that  a happy  customer  becomes  a 
client  who  brings  us  more  customers. 

Additionally,  there  are  many  times 
when  we  depend  on  how  well  someone 
handles  the  initial  phone  call  from  a po- 
tential customer.  At  other  times  we  de- 
pend on  the  timeliness  and  skills  of  our 
salespeople  to  communicate  with  cus- 
tomers and  learn  their  expectations. 

With  all  that  dependency.  1 am  continu- 
ally amazed  at  how  many  business  man- 
agers fail  to  hire  the  best  people  possible. 
Often,  warm  bodies  are  hired  to  satisfy  the 
need  of  the  moment.  We  should  realize 
that  we  are  not  hiring  tree  trimmers  or 
spray  men.  or  whatever.  We  are  hiring  the 
lifeblood  and  the  very  future  existence  of 
our  companies. 


That  has  always  been  true,  but  another 
incentive  in  today  's  business  environment 
is  the  added  cost  of  the  regulations  we 
hav  e to  deal  w ith  in  order  to  hire  someone. 
We  simply  cannot  afford  to  hire  mediocre 
people  because  we  are  fast  becoming  re- 
sponsible for  them  for  life,  and  maybe  w e 
should  be.  It  would  certainly  crystallize 
our  thinking  as  to  the  value  of  a good  em- 
ployee. 

Keeping  people 

Assuming  we  hire  quality  people,  the 
challenge  then  becomes  keeping  them. 
With  all  the  excellent  training  programs 
available  through  the  National  Arborist 
Association,  we  can  assume  that  good 
training  is  being  prov ided.  But  the  issue  is 
more  basic  than  that,  People  need  to  be 
treated  fairly  and  with  respect,  The\  also 
need  a certain  amount  of  security  and  an 
opportunity  to  improve  their  abilities  and 
position  in  life.  This  puts  a heavy  burden 
on  management  to  do  its  part  in  making 
the  business  successful. 

In  the  not- loo-long-ago  "good  old 
days."  we  could  simply  delegate.  Now . in 
this  new  age  of  the  buzzword,  we  have  to 
empower  people*  create  quality  circles, 
team  management  and  manage  by  con- 
sensus. Call  it  whatever  you  like,  the  idea 
is  still  a simple  one:  to  push  authority  and 
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International  Society  of  Arboriculture 


Sixty-Eighth  Annual 
Conference  & Trade  Show 


August  9-12 


for  Registration  Information 
Call,  write  or  TAX 

303  West  University 
P.O.  Box  908 
Urbana,  IL  61801 
Phone  217*328*2032 
PAX  217*328*7483 


DISCOVER  ARBORICULTURE 

OAKLAND  - CALIFORNIA 
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FIBERGLASS 

TREE  TRIMMING  POLES 

• VERSATILE 
DURABLE 
•SAFE 

SECTIONAL  AND  FIXED  LENGTHS 


POLE  ADAPTERS 

The  Jameson 
Safe-stlk® 

series  of 
fiberglass 
pruning  poles 
and  adapters 
offer  all  the 
durability, 
safety  and 
versatility 
professionals 
require.  Our 
pole  adapters 
are  designed 
to  permit  the 
interchange  of 
most  standard 
industry  pruner 
heads  and  pole 
saws. 


FIBERGLASS 

Safestik 

since  i«*6 


Call  or  write 
today  for 
details  about 
our  poles, 
pole  sets 
and  adapters. 


1 S 


P.0.  BOX  240277  Charlotte,  NC  28224 
Phone  (704)525-5191  FAX  (704)522-6161 


responsibility  as  far  down  into  the  organi- 
zation as  you  can.  The  two,  authority  and 
responsibility,  must  go  together. 

Then  measure  performance  and  perf  or- 
mance only.  Personalities,  politics  or  be- 
ing the  nephew  of  the  boss  should  not  en- 
ter the  picture.  It  is  impossible  to  make  ex- 
ceptions and  be  fair  to  everyone. 

While  we  can  coach  and  guide  people, 
we  must  be  willing  to  allow  them  to  make 
mistakes.  That  is  how  we  all  learn,  and 
knowing  our  lives  are  not  on  the  line  if  we 
make  a mistake  gives  us  a sense  of  securi- 
ty. The  only  important  thing  about  mis- 
takes is  what  happens  afterward.  What 
was  learned?  Was  the  mistake  handled  in 
a manner  that  retained  the  customer? 

All  this  may  seem  difficult  to  do,  but  it 
is  not  complicated.  Hiring  and  nurturing 
top-quality  people  is  the  key  to  success. 
They  will  make  the  kind  of  numbers  we 
all  like  to  see.  No  one  is  smart  enough  to 
think  of  everything,  and  it  is  physically 
impossible  to  do  everything  ourselves.  We 
have  to  surround  ourselves  with  good  peo- 
ple we  trust  and  we  have  to  be  worthy  of 
their  trust  in  us. 


Long-range  plan 

There  is  one  other  element  that  is  need- 
ed to  make  all  this  happen,  and  that  is  a 3- 
to-5-year  plan. 

No  one  can  see  that  far  ahead,  especial- 
ly as  uncertain  as  things  are  today.  Still, 
you  must  try.  You  have  to  decide  where 
you  would  like  to  be  five  years  from  now 
and  you  have  to  explore  the  possible  ways 
of  getting  there  so  you  can  anticipate  the 
roadblocks  that  will  challenge  you. 

Then  you  have  to  share  the  plan  with  all 
your  people  so  that  they  can  help  you 
reach  your  goals. 

Now  you  have  a team,  and  the  team  has 
a leader. 

Now  that  I have  shared  some  of  my 
management  philosophies  with  you.  I w ill 
ask  you  the  question:  “Is  my  job  any  dif- 
ferent from  yours?”  It  is  if  you  are  not 
making  people  your  top  priority.  X3 

Don  Shope  is  vice  president  and  gener- 
al manager  of  residential  and  commercial 
sendees  for  the  Davey  Tree  Expert  Com- 
pany, Kent . Ohio. 


UVM 

MODEL  HD47 

STUMP 

GRINDER 


31  F« 


Levco’s  Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


AACAOF  CUT 
ONfc  S£TT«NG 


- 


THE  HD47  MOVES  IT- 
SELF OVER  AN  AREA 
OF  6'  X 31'  WITHOUT 
MOVING  THE  TOW 
VEHICLE! 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 

POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE.  ARKANSAS  72396 

501-238-8126  FAX  501-238-8124 
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INDUSTRY  ALMANAC 


August  9-12 

ISA  Annual  Conference  & Trade  Show 
Oakland,  Calif, 

Contact:  ISA,  217-328-2032 

September  20-25 

National  Urban  Forestry  School 
Session  l 

Nebraska  City,  Neb. 

Contact:  National  Arbor  Day 
Foundation,  402-474-5655 


October  28-31 

ISA/Texas  Chapter  Meeting 

Infomart 

Dallas,  Texas 

Contact:  Len  Newsom,  512-454-141 1 

November  12-14 
Arbor  Expo 

Orange  County  Convention  Center 
Orlando,  Fla. 

Contact:  818-781-8300 


September  27-October  2 

National  Urban  Forestry  School 
Session  II 

Nebraska  City,  Neb. 

Contact:  National  Arbor  Day 
Foundation,  402-474-5655 

September  30-October  1 

ISA/Pacific  Northwest  Chapter  Meeting 
Annual  Training  Conference 
Lloyd  Center 
Portland,  Ore, 

Contact:  Paul  Ries,  503-373-7854 

October  8-10 

ASCA  Annual  Conference 
Asheville,  N.C 

Contact:  John  Duke,  303-466-2722 


November  16-19 

Green  Industry'  Expo 
Indianapolis  Convention  Center 
Indianapolis,  Ind. 

Contact:  PGMS,  4 1 0-667- 1 833 

November  19-21 
TCI  Expo  92 
Omni  Hotel 

Baltimore  Convention  Center 
Baltimore,  Md, 

Con  la  ct : Tom  C la  n cy,  800- 733- 26 2 2 

December  7-8 

ISA/Illinois  Chapter  Meeting 
Holiday  Inn  Conference  Hotel 
Decatur,  III. 

Contact:  Mike  Dirksen,  217-789-2250 


Plastic  Composites  Corporation 
has  produced  more  fiberglass 
booms  and  buckets  than  ANY 
other  company.  We  have  been 
the  primary  original  equipment 
manufacturer  of  Hi-Ranger*  glass 
components  over  the  last  three 
decades.  Now  we  are  in  a position 
where  we  can  deal  directly  with 
the  rebuilding  and  user  industry 
for  replacement  parts  and  repairs 
to  fit  the  Hi  Ranger*  and  other 
aerial  lifts.. 

When  you  buy  from  PCC,  you  get 
OEM  quality  at  the  best  price 
available. 

Please  call  to  discuss  your  needs 
for  glass  or  liners  to  fit  Hi-Ranger* 
and  other  aerial  lifts.  We  have  the 
product,  the  price  and  the  service 
team  to  meet  your  needs. 


REPLACEMENT  BOOMS, 
BUCKETS  AND  LINERS 
TO  FIT  HI-RANGER* 
AND  OTHER 
AERIAL  LIFTS 


ri  A STIC  COMPOSITES 
CORPORATION 


8301  North  Clinton  St. 
Fort  Wayne,  IN  46825 
Phone  1-800-747-9339 
Phone  1-219-484-3139 
Fax  1-219-483-2532 

■ HUBangef  la  a iraetemnrfc  of  Hk-fianour,  Ine 


SABRE 

MANUFACTURING,  INC. 

Producers  of  Quality  Stump  Cutter  Teeth 
for  the  Tree  Service  Industry 

Price  List 


Sabre  Tooth* 

1-50 

$2,05 

51-200  201  500 
$2.00  $1.95 

Sabre  Monster 
Tooth- 

$3,00 

$2.95 

$2.90 

Sabre  Tooth 
Pockets- 

$5.00 

Sabre  Monster 
Tooth  Pockets- 

$5.00 

, 

, 

Bolts  1 3/4" 
90C 

Green  Silicon 

2' 
SI  00 

2 1/4" 
$1.10 

2 1/2' 

$120 

Carbide  Wheel  6‘x1‘  $13.00  ea, 

{OTHER  S4ZES  AVAILABLE) 

Also  Available:  Replacement  Cutting 
Wheels,  Bearings  and  Hubs 
Orders  Taken  7 Days  a Week, 
Sam'IIpm  est. 

C O D.  or  Approved  Checks- Only 


1-800-334-6096 


MANOTACTUROTG 
19620  WAHRMAN 
NEW  BOSTON.  Ml  48164 
ISIS)  753-4151 
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FOR  PLEASURE  — Please  your  family 
with  a professionally  landscaped  yard.  Assist 
your  friends  and  community  in  landscape 
projects. 

FOR  PROFIT — Prepare  for  tremendous 
money-making  opportunities  for  trained  men 
and  women  in  (he  Landscape  Field,  You 
may  quickly  learn  — at  home  — how  to 
become  a Landscape  authority,  l andscape 
Contractor,  Landscape  Nursery-man, 
Garden  C onsultani,  l ecturer  or  Designer. 

Star!  your  own  profitable  business  or  get 
good  paying  position.  Excellent  part  time 
money  -mak  i ng  opport  unities, 

LIFETIME  CAREER  SCHOOLS,  Dept. 

101  Harrison  Street.  Archbald,  PA  16403 

Please  send  me  tree  copy  of  your  brochure. 
How  to  Learn  Modern  landscaping  for  Profit 
or  Pleasure/' 

Name 

Address 

City State ZIP 
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Utility  Helps  Trees 


Photo  on  left  shows  a typical  candidate  for  removal,  while  photo  on  right  shows  replacements  planted  a suitable  distance  from 
the  wires. 


Central  Illinois  Public  Service  (Cl PS)  is 
helping  towns  within  its  service  districts  to 
get  rid  of  hazard  trees  and  plant  new  ones. 
The  service  is  called  the  Cooperative  Tree 
Replacement  Program, 

The  goal  of  the  program  is  to  help  the 
utility  company  reduce  its  tree  trimming 
cost  s w i t h euc  h t ri  m m i n g eye  1 e . 

The  program  also  allows  towns  to  elim- 
inate unsightly  trees  that  required  exten- 
sive V-pruning  every  three  years  and  re- 
place them  with  healthy,  desirable  trees. 
Under  the  program,  the  participating 
town  lists  trees  to  be  removed  and  re- 
placed. Cl  PS  crews  review  and  approve 

2> 


the  list  arid  then  remove  trees  more  than 
it)  inches  in  diameter  that  are  growing  un- 
der wires.  In  some  cases,  the  towns  re- 
place large  trees  w ith  small  species  close 
to  the  original  planting  site:  more  often 
they  plant  larger  species  away  from  the 
wires.  The  utility  repays  50%  of  the  cost 
of  replacement  trees. 

In  Gibson  City,  for  example,  officials 
decided  to  plant  90%  of  the  replacement 
trees  in  city  parks  and  in  a new  industrial 
complex.  The  utility  paid  over  $10,000  in 
planting  costs  for  104  trees. 

Steve  Kindef.  ihe  OPS  engineering 
technician  in  charge  of  the  Gibson  City 
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project,  says  that  the  utility  ideally  would 
like  to  remove  all  large  trees  planted  under 
its  wires.  The  Cooperative  Tree  Replace- 
ment Program  is  “a  nice  situation  where 
everyone  wins,”  he  says. 

Only  a handful  of  central  Illinois  com- 
munities have  adopted  the  replacement 
program,  hut  Cl  PS  would  like  to  see  it  ex- 
pand, To  promote  the  program,  Cl  PS  is 
planning  to  develop  a short  informational 
video  that  would  be  presented  to  town  of- 
ficials as  well  as  short  public  service  an- 
nouncements that  will  air  on  cable  televi- 
sion networks.  30 


CUTTING  EDGE/tree  organization  news 


ISA  Now  Accepting  Proposals  For  Research  Grants 


The  International  Society  of  Arboricul- 
ture is  now  accepting  applications  for 
grants  for  research  projects  on  shade  trees. 
Horticulturists,  plant  pathologists,  ento- 
mologists, soil  specialists  and  others  are 
invited  to  submit  brief  outlines  of  pro- 
posed  studies  for  a grant  to  help  buy  sup- 
plies or  equipment,  hire  technical  or  stu- 
dent help,  or  otherwise  aid  the  work. 

Proposals  should  be  sent  to  Dr.  Francis 
W.  Holmes.  Chair  of  ISA  Research  Com- 
mittee, 24  Berkshire  Terrace,  Amherst, 
MA  01002-1302,  USA.  Deadline  is  De- 
cember I , 

Individuals  self-supported  or  privately 
or  publicly  employed  are  eligible.  There  is 
no  restriction  by  religion,  race,  sex,  age, 
nationality  or  residence  of  applicant.  The 
grants  are  not  expected  to  cover  all  re- 
search costs,  but  to  aid.  stimulate  and  en- 
courage scientific  studies  of  shade  trees. 
ISA  requires  that  administrative  overhead 
not  be  deducted  from  grants.  Recipients 
will  be  asked  to  publish  their  results  in 
ISA's  “Journal  of  Arboriculture/' 

There  is  no  printed  form  to  fill  in.  A 
candidate  should  send  no  more  than  two 


pages  ( 8- 1 /2-by- 1 1 - inches,  or  2 1 - 1/2-by- 
28  cm)  in  English  language,  idling:  name, 
address,  telephone  and  FAX  numbers  of 
one  principal  investigator:  institution!  s) 
and  date!  s)  of  investigator's  college  and/or 
graduate  degree:  title  of  the  project:  pur- 
pose of  the  project  (i.e.,  your  goal  what 
you  hope  to  discover);  research  plan  (how 
you  expect  to  do  the  work):  intended  use 
of  the  grant  money  (no  overhead  allowed ): 
names  of  other  individuals  involved  in  the 
research:  citations  to  two  relevant  publica- 
tions by  the  researcher  (don't  send 
reprints):  how  vour  results  will  help  every 
arborist  do  daily  tree  care  work  (first  re- 
view is  by  six  arborists  and  live  scientists, 
second  review  is  by  1 1 arborists):  how 
much  the  project  will  cost:  and  how  long 
the  project  will  last. 

Send  only  one  copy  of  your  proposal, 
ISA  will  photocopy  your  original.  Mail 
well  ahead  of  time.  All  proposals  are  re- 
viewed separately  by  each  ISA  Research 
Committee  member.  All  finalist  proposals 
are  then  rev  iew  ed  by  each  trustee  of  the 
Memorial  Research  Fund,  All  applicants 
are  notified  in  March  or  April, 


MFG.,  16005  Delmar 
P.Q,  Box  6 
Lowell,  IN  46356 


(219)  696-1440 

Dealer  inquiries  invited  in  some  areas. 


The 

Affordable 

Portables 

Models 

12R-18E 

30"  Stump  removed 
\2m  Deep  9 minutes 


SAFETY  FEATURES 

* Guards  on  belts. 

* Full  control,  positive  balance,  visual  contact  of  work, 

* Both  wheels  automatically  lock  when  working  machine. 

* When  disengaging  cutter,  cutter  stops  and  does  not  free  wheel. 
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ISA  reserves  the  right  to  send  only  the 
first  two  pages  per  application  to  members 
of  our  evaluating  committee.  Proposals  re- 
ceived after  December  I are  considered 
for  the  following  year,  [|Q 


Why  Not  Control 
Dutch  Elm  Disease 
In  Your  City? 


Phyton’ 

=r27= 

SEE  THE  DIFFERENCE 

—Effective  for  3+  years 
. , , very  affordable 


— Simple  Trunk  injection 

4^  — New  time-saving 
* ' * injection  method  & 

new  dosage  range 


Treat  now,  before 
tall  color,  for  best 
results 


^NEW  USE  FOR 

PHYTON- 27® 
ON  OAKWILT 


White  Oefct — therapeutic  & 
preventative 
nod  Oaka — preventative 


Cal 1 1 -800  ELM  TREE*  FAX  or  write  for: 
Technical  Support  & Information. 
PHYTON-27  low  prices, 
equipment  & parts, 
and  the  Newsletter 


SOURCE  TECHNOLOGY 
BIOLOGIC  ALSJNC. 

3355  Hiawatha  Avenue,  Suile  222 
Minneapolis.  Minnesota  55406 
(612)  724-7102 

TOLL  FREE  1-800-ELM-TREE 
FAX  (612)  724-1642 
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American  Forests  Seeking  Nominations  For  Awards 


American  Forests,  the  nation's  oldest 
citizens  conservation  organization,  is 
seeking  nominations  for  two  tree-planting 
awards — one  honoring  an  individual  and 
the  other  recognizing  the  achievements  of 
a non-profit  urban  forestry  organization. 
Both  awards  will  be  presented  at  the  an- 
nual Global  Re  Leaf  banquet  in  Washing- 
ton, D.C,  on  November  6. 

The  Global  ReLeaf  Jean  Giono  Award 
is  presented  annually  to  an  individual 
whose  efforts  on  behalf  of  tree  planting 
and  the  environment  best  exemplify  the 
generous  spirit  of  Elzeard  Bouffier,  the  in- 
spiring character  in  the  eco-fable,  'The 
Man  Who  Planted  Trees/' 

The  nomination  deadline  is  August  5. 
Nominations  are  also  being  sought  for 
the  first  annual  GEO  Award  for  Environ- 
mental Excellence,  to  be  presented  to  the 
outstanding  citizens  urban  forestry  group 
in  the  United  States.  The  award  is  spon- 
sored by  the  Chevrolet/Geo  Automobile 
Division  of  General  Motors,  in  coopera- 


tion with  American  Forests  and  the  U.S, 
Forest  Service,  The  winning  organization 
will  receive  a $5000  stipend  and  an  origi- 
nal sculpture  by  Steuben. 

The  organization  must  have  been  in  ex- 


The  Davey  Company  Foundation  re- 
cently aw  arded  scholarships  to  six  horti- 
culture technology  program  students  at 
Kent  State  University,  Salem  Campus, 
Recipients  of  Lhe  scholarships  are  Ron 
Garrod,  Jody  Sanor,  and  Ruth  Duke,  all  of 
Salem,  Ohio:  Tim  Hamilton,  Lake  Milton, 
Ohio:  Robert  Stark  Jr.,  Leetonia,  Ohio; 
and  Steven  Cobedesh,  Minerva,  Ohio, 
The  scholarships  were  funded  by  a 
$25,000  endowment  that  the  Davey  Com- 
pany Foundation  donated  to  the  Kent  State 
University  Foundation  to  support  ongoing 


tstence  for  at  least  two  years  as  of  Septem- 
ber L the  deadline  for  nominations.  Ap- 
plications are  available  by  calling  Ameri- 
can Forests  at  202-667-3300  or  800- 
TREE-GEO.  [D 


scholarships  tor  horticulture  students.  Ed- 
ucation and  training  are  Davey  priorities 
and  supporting  these  students  helps  en- 
courage them  to  pursue  careers  in  the 
green  industry'  . 

Richard  Jones,  manager  of  personnel 
administration  at  Davey’ s Kent  Head- 
quarters, made  the  scholarship  presenta- 
tions at  the  Salem  campus. 

The  Davey  Company  Foundation  is  the 
charitable  arm  of  The  Davcv  Tree  Expert 
Company,  North  America  s oldest  and 
largest  tree  care  company.  ED 


Davey  Foundation  Awards  Scholarships 
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LlOVAItIM  Teeth 

w <2>  <$  O 

CALL  TOLL  FREE 
U.S.  AND  CANADA 

1-800-537-2552 

Ask  for  our  free 
Catalog 


* Direct  from  factory  prices 

* Visa  or  Mastercard  accepted 

* No  risk  Warranty  for  first  time 
buyers 

Teeth  & Accessories 


MAXI  lAtTIlRIXC  OL  IW. 
2728  fill  IF  lilt  I Y 11 
WKIIIM’OKI,  VY.  I a IIS 

(315)  83  l-titil  1 • FAX  <3151  «3  4-fl22<l 


SCHODORF 

TRUCK  BODY  & EQUIPMENT  CO. 


885  Harmon  Ave.  * P.O.  Box  23322 
Columbus,  Ohio  43223 
Phone:  614-228-6793 
1-800-288-0992 


Model  B4120  - 10'  Long 


Since 


Shown  here  with  Power- L i ft  go  te 
Featuring;  All  g at  v anneal  construction  including  understructure,  corrugated 
sides,  front  & roof  increase  strength,  inside  & underbody  undercoated , swing- 
away  tailgate.  Tool  & thru  box  wiLh  double  panel  doors  & slam  action  paddle 
locks,  high  security  locking  bars  & 4 swivel  rope  hooks.  Class  C/20  hoist, 
reinforced  underride  protection  with  piniel  hook.  6 way  trailer  plug  & top 
mount  ladder  & pruncr  storage. 


12%  14';  16'  UNITS  AVAILABLE,  COMPLETE  UNITS  WITH 
CHASSIS,  CONTACT  PAUL  SCHODORF  1-800-288  0992, 
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CUTTING  EDGE/products  & services 


The  Swinger,  a combination  hydrostat- 
ic and  mechanical  loader,  features  hy- 
drostatic power  to  the  drop  box  for  in- 
stant forward/reverse.  The  articulated 
frame,  4-wheel  drive  and  choice  of  tires 
make  it  adaptable  for  indoor  and  out- 
door use.  All  models  have  40-degree  ar- 
ticulation and  20-degree  oscillation.  Lift 
capacities  range  from  1200  to  3000 
pounds;  bucket  sizes  range  from  12  to 
36  cubic  feet:  and  lift  range  is  from  104 
to  138  inches.  Contact  Mobility  Equip- 
ment, 1125  Starr  Ave.,  Eau  Claire,  Wl 
54702.  Phone:  715-835-3151. 


Ford  Power  Products  has  extended  its 
warranty  on  selected  base  engine  com- 
ponents used  in  the  wood  chipper  in- 
dustry to  two  full  years,  or  2000  hours. 
Many  of  the  base  engine  components 
of  the  LSG-423  (4-cylinder,  2.3  liter)  and 
CSG-649  (6-cylinder,  4.9  liter)  models 
are  covered  by  the  new  warranty,  which 
formerly  was  one  year  or  2000  hours  of 
operation.  The  new  warranty  is  effec- 
tive for  components  shipped  on  or  after 
April  1.  Contact  Frederick  Reed  at  313- 
730-2916. 


Miller  Equipment  has  released  a free 
booklet  entitled  “Miller  Fall  Protection 
Products"  to  illustrate  a wide  selection 
of  safety  equipment.  Eight  Miller  prod- 
uct lines  are  shown:  full  body  harness; 
robe  and  webbing  lanyards;  Miller's 
proprietary  Manyard;  Miller  Sofstop 
shock  absorbers;  industrial  body  belts; 
Miller  Man-Pac  total  fall  protection  sys- 
tems; specialty  belts  for  linemen,  tree 
trimmers  and  construction;  and  rope 
grabs.  Contact  Rob  Beightol,  Miller 
Equipment,  1355  15th  St.,  Franklin,  PA 
16323.  Phone:  800-873-5242. 


PHONE  TOLL  FREE 

1-800-392-2687  OHIO 
1 -800-392-2686  “iS?6 
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Only  RAYCO 


HYDRA-STUMPER 
190  H.P.  DIESEL 


Builds  a full  line  of 
High  Performance 
Stump  Cutters. 

RAYCO 

“The  Stump  Cutter  People” 


CLASSIFIED 


HELP  WANTED 

Village  forester — The  Village  of  Palatine 
is  seeking  applications  for  the  position  of 
Village  Forester.  This  is  a Division  head  in 
the  Department  of  Public  Works,  responsi- 
ble for  the  overall  urban  forestry  and  land- 
scaping program  of  the  Village.  Requires 
college  degree  in  forestry  or  closely  related 
field  and  experience  at  the  professional 
level,  including  administrative  responsibili- 
ty. Extensive  landscaping  knowledge  is 
necessary.  Salary  range  is  $30P391  to 
$42,391,  negotiable,  DOQ.  Must  possess 
or  be  abte  to  obtain  an  Illinois  Pesticide  Ap- 
plicator license  within  six  months  after  hire. 
Please  send  resume  to  A.S.  Radetski,  Di- 
rector of  Public  Works,  Village  of  Palatine, 
148  W.  Illinois,  Palatine,  IL  60067,  by  July 
24,  The  Village  is  an  equal  opportunity  em- 
ployer. 

City  forester— Responsible  position  su- 
pervising the  planting,  care,  and  mainte- 
nance of  over  500,000  trees  on  municipal 
streets,  boulevards  and  related  areas.  Re- 
quires a bachelor  s degree  from  an  ac- 


KDX  MULCHER 
SERIES  II 

WHY  BURN  WHEN  YOU  CAN 
MULCH? 

An  efficient  and  cost  effective 
vegetation  management  tool 


* Ideal  for  R.O.W. 

* Mounts  on  any  excavator 

' Hydraulic  jaw  moves  rocks  and  logs 

* Debris  containment  permits  use 
near  residential  sites 


Kemp  West,  Inc* 

206-334-5572 
FAX:  206-334-5366 


credited  college  with  major  course  work  in 
Urban  Forestry  and  three  years  profes- 
sional experience  in  urban  forestry  includ- 
ing one  year  in  a supervisory  capacity. 
Must  be  able  to  obtain,  upon  employment, 
a valid  Missouri  commercial  driver’s  li- 
cense and  Ornamental  and  Turf  Pesticide 
applicator's  license.  Non-resident,  if  ap- 
pointed, must  establish  residency  within 
the  city  limits  of  Kansas  City,  Missouri. 
Salary  range  $2410  to  $4055  per  month, 
and  an  excellent  employee  benefits  pro- 


gram, Apply  by  July  31  to  Personnel  De- 
partment. 12th  floor,  City  Hall,  Kansas 
City,  Missouri  64106.  EOE/MF/D 


Come  to  Florid  a' Experienced  crew  lead- 
ers and  tree  trimmers  for  manual  climbing. 
Substance  abuse  policy  effective  Novem- 
ber 1 991 , EEC  employer,  fringe  benefits, 
reimbursement  for  approved  educational 
courses,  performance  review  for  advance- 
ment, CDL  Monroe  Tree  Service,  813- 
572-0687. 


NESCO,  INC. 

3112  E.  St.  Rd.  124  Bluffton,  IN  46714 

1-800-252-0043 

Fax:  (219)  824-6350 


Leasing  / Rental  Programs 
Now  Available! 

MAN  Y MORE  Units 
In  Stock 


57'  wJi„  Hi-Ranger  5FI62PBR,  86  CMC, 
3208  Cat  dal.,  w/chip  box,  Stock  # A01G0192, 
Selling  Price*$37,5O0. 

54'  wdi„  Hi- Ranger  5FI4SPBI,  84  Ford 
F700  w/chip  box,  Stock  # A0 100200.  Selling 
Price  - $32,500, 

65'  w ji,|  Aaplimdh  LR50,  85  Chevy  C70 
dal.,  chip  box  and  new  rubber.  Stock  # 
A0 1002 16,  Selling  Price-$34,5O0. 

55'  w>h»f  Aaplundh  LR50. 81  Chevy  C70  w/ 
auto  trans.  and  chip  box,  Stock  # A0 100223, 
Selling  Price-$27,500. 

5F  TECO  Gemini,  83  Ford  F700, 

8.2L  dsl.,  auto  trans.,  w/  chip  box,  Stock  # 
A0 1003 13,  Selling  Price-$29t50G. 

51 ' w>li*,  TECO  Gemini,  83  Ford  F700  8.2L 
dsl.  Same  features  as  above.  Stock  # 
A0 100341,  Selling  Price431,5{Mh 

60'  Skyworker  1045 A,  83  Ford  F7Q0 
Cat  dsl.,  w/chip  box,  Stock  # A0100352, 

Selling  Price-$19,500. 

Reconditioned  Asplundh  chipper 
truck  w/crew  cab  and  new  yellow  paint,  81 
GMC  C60,  Stock  # 10150894,  Selling  Price- 
$7,500,  
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CATALOG! 

Arborist,  Tree  Maintenance, 
Woodcutting,  Reforestation  & 
Outdoor  Industrial  Safety  Supplies 


Tree  Saddles,  (limbing  Gaffs,  (limbing  and  Bull  Rape,  Pruning  Saws  & Toots,  (hninsaws,  Saw  (Korn,  Sharpening 
Tools,  Grinders,  20/24/30  Ton  Vertical  Log  Splitters,  Kevlar  (hoinsow  Safety  (haps,  Outdoor  Work  (lothing  & Work 
Boots,  First  Aid  ond  Safety  Supplies,  Fire-fighting  and  brush  clearing  tools,  plus  many  hard  to  find  items!  1 8 years 
in  the  moil  order  business  and  3 divisons  to  serve  you  ((A,  NY  & TN).  Visa,  MasterCard,  Discover,  American  Express. 
FREE  Full-Color  60-poge  Catalog!  Call  Toll-free,  Write  or  circle  our  number  (below)  on  the  postage  free  card. 

Bailey's,  44650  Hwy.  101,  Box  550,  Dept.  740,  laytonvilfe,  CA  95454 

*■**  Call  Toll-Free  1 -800-322-4539 


Please  circle  13  on  the  Reader  Service  Card 


Please  circle  6 on  the  Reader  Service  Card 


TREE  CARE  INDUSTRY 
READER  SERVICE  CARD 


Do  you  wish  to  receive  TCI? 

Maine 

Company  

Company  Address Crty_ 

Signature 


□ Yes  □ No 

Title , 

.Phone 

State ZJp_ 

Dale 


Unsigned  Cards  Wifi 
Not  Be  Processed 


BE  SURE  TO 
SIGN  & DATE  CARDS 


BUStNESS/WDUSTPY 

(a)  Tree  Service  Co. 

_Jb)  Manufacturer/Dtslnbulor 
_Jc)  Governmental  Enlity 
_(dj  Advertising  Agency 
__(©}  Extension  Service 


(0)  Consulting  firm 

(h)  Utility 

_(j)  SchooL'Universily 

(K)  Landscape  Contractor 

(I)  Other 

Purchasing  Authority 

_R©comm©r>d 

^Approve 


TITLE 

(a)  Owner 

_{b>  President 

(c)  Vicfr  President 

_(d)  Manager  (general) 

(©)  Superintendent 

_(f)  Forester 

(g)  Supervisor 

jhj  Director 

(jj  Purchasing  Agents 

(K)  Landscaper 

_(l)  Grounds  Manager 

(m)  Government  Agent 

(n)  Consultant 

(0)  Instructor 

„[p)  Afborisl 
(q)  Other 


(f)  Hospital,  Goff  Course.  Office/ 

apartment  complex  or  other  institution 


For  more  information,  please 
circle  appropriate  number. 

t 23456789  10 
11  12  13  14  15  16  17  18  19  20 

21  22  23  24  25  26  27  28  29  30 

31  32  33  34  35  36  37  38  39  40 

41  42  43  44  45  46  47  48  49  50 

July  1992  Issue 
This  card  expires  Nov  1992 

Please  allow  up  to  six  weeks  lot  replies. 

TCI  is  not  responsible  for  any  advertiser’s 
failure  to  respond  to  a request,  The  listing  of 
an  advertiser  does  not  constitute  affiliation 
with  or  endorsement  by  TCI. 


NO  POSTAGE 
NECESSARY 
IF  MAILED 
IN  THE 

UNITED  STATES 


BUSINESS  REPLY  MAIL 

FIRST-CLASS  MAIL  PERMIT  NO  34  AMHERST  NH 


POSTAGE  WILL  BE  PAID  BY  ADDRESSEE 


TREE  CARE  INDUSTRY 

THE  MEETING  PLACE  MALL  ROUTE  101 
POBOX  1094 
AMHERST  NH  03031-9933 


III II. II ll.,..lll,M,l„..llmll.l.M 


Morbark  E-Z  Chipper  Model  20  36 


Why  Buy  an  E-Z? 

Nearly  two  years  of  research  and  testing  have  been  devoted  to 
the  development  of  Morbark's  new  E-Z  Chippers.  The  result? 
The  safest,  most  productive,  most  economical  hand-fed  brush 
chippers  you  can  buy.  In  fact,  this  principle  works  so  well,  we're 
offering  a full  line  of  E-Z  chippers  from  small  drop  feed  units  to 
large  whole-tree  chippers.  Because  the  E-Z  chippers  are  so 
superior  in  every  way  to  conventional  drum  chippers  and  disc 
chippers.  we  are  pleased  to  announce  we  will  discontinue 
production  of  our  own  popular  hand-fed,  disc-style  chip- 
pers, But  don't  just  take  our  word  for  it.  The  only  way  to  really 
appreciate  these  chippers  is  to  see  them  run.  We  urge  you  to  call 
today  for  a free  video  demonstration  and  for  the  name  of  your 
local  Morbark  dealer,  who  will  be  happy  to  arrange  a iive 
demonstration.  Once  you  see  an  E-Z  operate,  weVe  convinced 
it  will  be  your  next  chipper! 

MORBARK 

P.O.Box  1000  Winn,  Ml  48896  (800)233-6065 

Please  circle  18  on  the  Reader  Service  Card 


The  patented  E-Z  chipping  principle  is  a revolutionary 
concept  in  brush  chipping.  Illustrated  by  the  patent  draw- 
ing above,  the  E-Z  drum  works  much  like  a circular  saw 
blade.  Chips  are  held  in  the  deep  chip  pocket  until 
discharged  by  centrifugal  force.  This  allows  chipping  with 
less  horsepower  and  chipper  wear  than  ever  before. 


\ 


Arbor  Care/Orlando — Arborist  position 
requires  sales  fit  management  abilities. 
Must  have  strong  background  in  opera- 
tions with  high  safety  standards,  an  inter- 
est in  high  quality  product  and  a drive  for 
customer  satisfaction.  Send  resumes  to 
Peter  SortwefE,  Genera!  Manager,  Arbor 
Care.  477  Old  W nder  Garden  Road,  Or- 
lando, FL  32811. 


Complete  tree  company  looking  for  tree 
climbers— best  working  conditions— good 
pay-year  round  work — management  op- 
portunity for  aggressive  self-starter— hard 


ANDY’S  TRUCK  CENTER 
INC. 

Established  since  1967 
West  Palm  Beach,  Florida 
407-965-6666 
* Delivery  Available* 

FORESTRY  AERIAL  BUCKET 
TRUCKS 

Asplundh  Ut-50’s{8  available) ! 

- 86  Chevy  C-7Q  dsl.  w/chip  dump 

* (2)  83  Ford  F-800  dsl*  w/chip  dump 

* 83  Chevy  C-7G  dsl,  w/chip  dump 

- 83  Int.  S-1800  (4x4)  w/chip  dump 
- 82  Int.  S-  1800  (4x4)  w/flat  bed 

- 82  Chevy  C-70  w/chip  dump 

- 82  Ford  F-700  w/chip  dump 


* Other  tree  equipment  * 

- (3)  1984,85,86  Ford  F-700  52’  Hi- 

Ranger’s 

w/chip  box  dumps  and  flat  beds. 

- Several  1980-89  Ford/Chevy/GMC  1 
2 ton 

chipper  dump  trucks.  Fully  recondi- 
tioned. 

- 78  GMC  7500  dsl.  w 70‘  Hi-Ranger 

* Plus  many  more  units.  Call  us!  4 

FAX:  407-965-6844 
* AIRPORT  PICKUP  * 


workers.  Bob’s  Nursery,  NAA  members. 
Call  Bob  or  Frank,  318-232-TREE, 


Fast  growing  quality  tree  care  company 
looking  for  ambitious,  highly  motivated  ar- 
borist, Must  be  experienced  in  all  aspects 
of  the  tree  care  industry.  Preferably  have  a 
degree  in  horticulture  and  be  a personable 
type.  Responsibilities  will  include  sales  and 
supervision  of  work  force.  Please  send  re- 
sume with  work  and  sales  history  to  Em- 
pire Tree  Service,  RR1,  Box  523,  Pine 
Plains.  NY  12567.  Phone:  518-398-5210, 


Tree  etlmbers/line  clearance  trainers— 

Michigan  area.  Qualifications:  Journeyman 
or  foreman,  minimum  5 years  experience 
of  work/climb  with  rope  and  saddle.  Knowl- 
edge: correct  pruning,  Z133,  Electrical 
Standards,  Ability  to:  Teach,  evaluate,  and 
enforce  quality-oriented  work  ethics  re- 
quired by  employers.  Paid:  Benefits,  room 
and  board.  Call  ACRT  at  800-622-2562, 
EOE/V/M/F 

FOR  SALE 

1200-gallon  fiberglass  spray  truck — 

1973  LN7000  Ford  with  1992  rebuilt  330- 


T 

When  You  Need  Specialized  Arborist 
Consultation  Services,  Call: 

Members  can  provide 
Unbiased  Technical  Assistance  in: 

* Tree  appraisal,  for  value  and/or  hazard 

# Preservation  of  trees  during  construction 

* Selection  of  trees  for  problem  sites 

• Tree  problems,  diagnosis  & prescription 

For  an  ASCA  member  near  you  or 
for  mem  benship  in  form  alien  con  tact : 

American  Society  of  Consulting  Arborists 
John  Duke,  Executive  Director 
5130  West  101il  Circle 
Westminster,  CO  80030 
(3 03) 466-A  SCA  (2722) 


* Legal  cases  involving  trees 


AutmCHH  WC'ETr  OF 
CtMkfLTiwG  ABftOtHTl 


American 
Society  of 
Consulting 
Arborists 
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WESTERN  TREE  & LANDSCAPE  SUPPLY 


Mention  this  ad  and 
receive  a FREE  hat 
with  your  first  order  of 
*50,00  or  more . 


Quality  Supplier  for  the  Professional 

• climbers  • saddles  • ropes  • fliplines  • 

• hand  saws  & scabbards  • pole  saws  & pruners 

• safety  apparel  * chain  saws  & accessories 

• utility  tools  * sprayers  • fertilizer  * pesticides 

• and  MUCH,  MUCH  more 
— Dealer  inquiries  Welcome  — 

To  Order  CalM800J^4-ARBOR  or  FAX  (916)  944-4487 

HOURS  7:30  a,m.  - 5:00  p.m,  M-F  * We  Ship  ups  * VISA/MC  Accepted 


7627  Fair  Oaks  Blvd.  * Carmichael,  CA  95608 
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hp  motor,  60-gallon  per  minute  Friend 
pump  with  1992  rebuilt  40-hp  Wisconsin 
engine.  Large  Hannay  reel  with  electric 
rewind  chassis  mounted  lockable  tool  box- 
es. Top  condition.  Olsen  Bros.  Tree  sur- 
gery. Phone:  516-541-5656.  FAX:  516- 
541-5699. 

1988  L-800  Ford  tandem  w/240  hp  Ford 
diesel  16  front.  44  rears,  set  back  front 
axle.  Allison  automatic  trans..  mounted 
w/Big  John  AA90  tree  spade  in  excellent 
condition.  $66,000  or  B.O.  Phone:  407- 
968-1045. 

Hardware  and  software,  by  an  arborist 
for  the  arborist,  for  more  information  about 
the  industry’s  best-selling  package,  call  or 
write  Arbor  Computer  Systems,  1 1 7 West- 
on Road,  Westport,  CT  06880.  Phone: 
203-226-4335. 

Aerial  bucket  trucks.  Hi-Ranger,  As- 
plundh,  Sky  Worker— most  major  brands— 
40'  to  95'.  Also,  brush  chippers.  stump 
grinders,  tree  spades,  log  loaders  and  Ray- 
co  stump  cutters.  Parts  for  aerial  buckets. 
Allied  Utility  Equipment  Inc.,  W.  204  North 
11509  Goldendale  Road,  Germantown,  Wl 
53022.  Phone:  414-255-6161. 


Sky  Worker— Largest  new  parts  invento- 
ry, used  equipment  inventory,  major  ser- 
vice facility  in  U.S.  Phone:  404-376-3192. 
FAX:  404-376-1 150. 

Chlorosis  tree  medicine.  100%  effective 
in  oaks,  many  other  deciduous  trees.  $2 
per  tree,  10-minute  application.  Guaran- 
teed for  iron  chlorosis,  sample,  $29/qt..  pp. 
Pin  Oak  Tree  Specialist,  7310  N.  39th  Ter- 
race. Omaha.  NE  68112.  Phone:  402-455- 
9384. 

Tree  service  for  sale  10  yr.  business  in 
N.  Ml  resort  area.  8-mo.  season, 
$160,000,  gross.  Call  616-347-6851 . 

1989  Asplundh  LR-50’  tree  bucket  on 

1988  Ford,  white.  F-700. 429  eng..  1 V chip 
box  and  side  boxes,  low  mileage  in  good 
cond.  $40,000.  Wayne  Harris,  919-228- 
6078. 

15-inch  Fitchburg  chipper.  361  Ford  V-8. 
$4000:  14,000#  Lucky  knuckle-boom  log 
loader  w/4-cyl.  JD  diesel  on  4WD  tandem 
axle  IH  truck,  $12,000.  Phone:  504-624- 
9826  evenings,  or  leave  msg. 

Brush  chippers  stump  grinders,  shred- 
ders, mulchers.  log  splitters,  new,  used 


and  reconditioned,  small,  med.  and  large 
capacities,  financing  avail.  CAL-Line 
equipment  Co.,  Livermore  CA.  Phone: 
510-443-6432. 

Attention:  California  tree  services  are 

now  required  to  have  a valid  contractor’s  li- 
cense. effective  1/1/92.  C.T.S.  Home 
Study  Program  provides:  application  pro- 
cessing for  fast  test  date — current  and  up- 
to-date  tree  service  law  materials,  current 
and  up-to-date  tree  service  trade  materi- 
als. Guaranteed  to  pass.  Call  today  for 
complete  details  and  free  brochure,  800- 
752-2275.  Contractors  Testing  Service, 
serving  all  of  California  and  licensed  by  the 
California  Dept,  of  Education.  Don’t  get 
caught  out  on  a limb.  Fines  start  at  $1000. 
Obtain  your  tree  service  license  today.  Ma- 
jor credit  cards  accepted. 


Classified  ad  rates:  $45  per  inch  (1-inch 
minimum),  payable  in  advance,  due  the 
20th  of  the  month  two  months  prior  to  pub- 
lication date.  Send  ad  and  payment  to: 
Tree  Care  Industry 
P.  0 . Box  1094 
Amherst.  NH  03031 


Model  S-14  12 


Model  MP-12 


1-800-331-7655 


Southco 


Industries,  INC  SHELBY,  N.C.  28150  FAX:  (704)  482-2015 
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When  you  need  strong  tree  crotch 
support,  remember  the  3R's*.. 


l*einforce  ••• 


l*educe  ••• 


l*elax  ••• 


coo  th«;  crotch  of  a tree  with  a prefabri- 
cated TREE-CROTCH  Grip  from  Pre- 
formed Line  Products.  TREE-CROTCH 
Grips  are  manufactured  from  heavy 
coatee  galvanized  steel,  and  have  a 
strength  capacity  of  5.000  lbs.  to  pro- 
vide consistent  reinforcement  for  high 
stress  areas. 

The  TREE-CROTCH  Grip  comes  in 
three  sizes:  20",  30",  and  36".  to  ac- 
commodate short  tree  crotch  lengths. 


•••  costs  by  eliminating  the  need  for 
common  grade  cable  inventory  and 
labor  intensive  serving  methods. 
TREE-CROTCH  Grips  are  easily 
installed  and  do  not  require  any 
special  tools,  so  chances  of  work- 
manship errors  are  reduced. 

The  specially  designed  captive  loop 
holds  the  thimble  securely  in  place, 
eliminating  lost  parts  and  making  the 
overall  appearance  neat  and  uniform. 


•••TREE-CROTCH  Crips,  like  all 
PREFORMED " products,  are  lab-tested 
and  performance  proven  to  maintain  a 
standard  of  excellence  unmatched  in 
the  industry. 

Remember  the  3 R's 

O Reinforce  the  tree  crotch. 

O  Reduce  costs,  installation  time, 
and  workmanship  error. 

O Relax  knowing  you’ve  chosen 
a quality  PREFORMED  product. 


PREFORMED  UNE  PFODUCT5  H? 

P o Box  91129  • CLEVELAND.  Ohio  44101  • (216)461-5200 

Contact  the  PREFORMED  distributor  in  your  area  for  more  information. 


.1991  Preformed  bn*  Products  All  rights  reserved 
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The  New  Model  250  Brush  Bandit 

The  Chipper  with  the  Big  Appetite 


The  Ultimate  Hand-Fed 
TREE  & BRUSH  CHIPPER 


A Bigger  Bite 

The  chipper  opening  of  the  250  is  40%  bigger 
than  our  popular  Model  200+  and  greater  than 
all  other  12”  capacity  hand-fed  chippers  now  on 
the  market.  The  chipper  opening  at  the  disc  is 
12”  x 19%”.  The  infeed  chute  has  been  widened 
to  65"  compared  to  35”  on  our  200+  . 


No  Indigestion 

The  feed  wheels  are  mounted  within  inches  of 
the  chipper  disc.  There  is  NO  DEAD  SPOT, 
allowing  virtually  no  hangups  between  the  feed 
wheels  and  chipper  disc. 

Take  the  250  out  to  dine  with  your  tree  crew.  The 
250  will  get  you  home  earlier  for  dinner. 


More  Chewing  Power 

Longer  19”  feed  wheels  provide  more  surface 
area  and  more  pulling  power. 

New  chipper  design  provides  more  aggressive 
chipping  action  - lifts  and  pulls  - 
reducing  drag  and  provides  a 
smoother  feed. 


Yes,  the  250  ate  the  tree  shown 
in  the  picture  without  hang-up. 


<i> 


For  a demonstration  or  a video  of  this  amazing  new  chipper, 
call  or  write  Bandit  Industries  or  contact  your  local  Bandit  dealer. 

* MEMBER  NATIONAL 

BANDIT  INDUSTRIES,  INC. 
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FROM  THE  FIELD 


A City  Challenge 


By  Steven  Pregler 

As  city  forester,  1 receive  numerous  re- 
quests to  remove  dead,  declining  and  un- 
wanted trees.  At  times  the  tree's  location 
or  other  extenuating  circumstances  pre- 
sent quite  a challenge.  This  is  one  such 
story. 

In  May.  I received  a request  to  remove  a 
tree  that  was  in  a wooded  area  on  city  prop- 
erly abutting  a park  playground.  The  re- 
quest came  from  the  owner  of  an  adjoining 
property;  lie  was  concerned  about  the  safe- 
ty of  children  who  were  playing  and  light- 
ing fires  in  the  hollow  of  a particular  tree. 

Public  safety  ranks  high  on  our  list  of 
concerns,  so  our  Parks  Division  manager 
and  1 decided  to  investigate.  When  we  ar- 
rived. the  property  owner  offered  to  lead 
us  to  the  tree  in  question.  To  our  amaze- 
ment and  almost  disbelief,  there  stood  be- 
fore us  a large  cottonwood  with  a trunk 
circumference  of  15  feet.  It  was  so  hol- 
lowed out  by  fire,  decay  and  from  being 
picked  apart  that  wre  wondered  how  this 
mere  shell  of  a trunk  that  resembled  a tri- 


pod could  support  the  massive  crown. 

We  could  see  through  the  trunk  from 
several  directions.  The  hollow  extended 
upward  from  the  base  for  about  nine  leet. 
The  thickness  of  Lhe  remaining  shell  var- 
ied from  two  to  four  inches.  The  widths  of 
the  sections  of  trunk  making  up  the  tripod 
were  15  inches,  21  inches  and  43  inches. 

I couldn't  help  but  feel  uneasy  standing 
under  this  tree  while  assessing  its  condi- 
tion and  planning  for  its  removal.  It  was 
clear  that  it  could  not  be  felled  or  removed 
by  traditional  methods  because  of  the  con- 
dition of  the  trunk,  or  lack  thereof.  It  could 
come  crashing  down  at  any  time. 

Several  other  things  also  were  clear. 
The  heavy  side  of  the  tree's  crown  was 
over  the  widest  portion  of  existing  trunk, 
which  was  43  inches  wide  and  almost  four 
inches  thick. 

The  good  news  was  tit  at  the  tree  was  far 
enough  out  of  the  way  that  regardless 
of  which  way  it  fell,  it  would  do  no  harm. 
Since  Lhe  tree  was  also  located  about 
120  feet  from  the  closest  clearing,  we 


would  have  easy  access  with  our  heavy 
equipment. 

The  main  plan  was  to  run  a winch  cable 
from  our  log  loader  parked  1 30  feet  away 
on  the  tree's  light  side.  We  would  run  the 
cable  through  die  center  of  the  hollow*  and 
around  the  two  narrower  parts  of  the 
trunk's  tripod  formation.  We  would  then 
pull  the  cable  tight  so  that  it  w ould  pull  or 
cut  through  the  two  portions  as  it  drew 
them  together.  The  tree  would  then  topple 
over  in  the  opposite  direction. 

Before  wre  made  this  attempt,  we  threw 
two  bull  ropes  into  the  tree's  crown  on  op- 
posite sides,  securing  them  with  a running 
bowline.  These  ropes  were  our  insurance 
policy;  we  could  pull  on  them  if  the  cable 
failed  to  cut  through  the  wood. 

Our  plan  worked  like  a charm.  The 
ropes  were  good  insurance  but  not  needed. 

M ost  i m port  ant  no  one  * s li  fe  was  j eop- 
ardized  in  the  process,  ^ 1 


Steven  F.  Pregler  is  city  forester  in 
Dubuque,  Iowa. 

Do  you  hare  a stoiy  for  From  the 
Field?  TCI  will  pay  $100  for  published  ar- 
ticles. Submissions  become  the  property  of 
TCI  and  are  subject  to  editing  for  gram- 
mar, style  and  length.  Fn tries  must  hear 
the  name  of  the  worker  and  his  employer 
or  they  will  not  be  considered  for  publica- 
tion, Articles  and  photos  must  be  received 
by  the  first  day  of  the  month  for  the  fol- 
lowing month 's  issue. 
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BORDER  CITY  TOOL 
AND  MANUFACTURING  CO, 

• Over  31  Years  Experience  * 
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23325  BLACKSTGNE 
WARREN,  Ml  48089-2675 
Telephone:  (313)  750-5574 


BUY  DIRECT  PROM 
THE  ORIGINAL  MANUFACTURER 
Call  Toll  Free  1-800-421-5985 
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Inject-A-Cide* 
Inject-A-Cide’  B 


Stop  pests  that  bore,  chew  or  suck  on  plant 
tissues.  Inject  Mauget  Inject-A-Cide®  or  Inject-A- 
Cide®  B into  a tree's  vascular  system  and 
control  more  than  35  major  insects  that  injure 
shade  trees  and  ornamentals. 

Protects  The  Environment 

The  Mauget  micro  injection  process  utilizes  a 
closed  system  to  keep  pesticides  from  being 
introduced  into  the  environment.  No  spraying  is 
needed.  Scientifically  measured  doses  of  EPA 
registered  materials  are  placed  directly  into 
the  tree's  conductive  vessels.  This  ensures 
environmentai  protection  while  controlling 
only  injurious  insect  pests  feeding  on  the  tree. 

Material  Moves  Via  The  Sapstream 

The  active  ingredient  in  Inject-A-Cide*  or  Inject- 
A-Cide  ’ * B moves  quickly  into  the  sapstream. 

It  is  transported  in  the  xylem  from  the  point  of 


injection  to  the  upper  crown  and  leaves.  Entry 
points  are  smaller,  shallower  and  fewer  in 
number  than  any  other  injection  method 
used  today. 

Do  your  part  to  protect  the  environment  with 
the  positive  addition  of  Mauget  micro  injection 
to  your  1PM  program.  Stop  boring,  chewing 
and  sucking  insects  from  invading  a tree's 
environment.  Inject  Mauget  Inject-A-Cide  or 
Inject-A-Cide  B and  target  only  those  insect 
pests  that  harm  trees. 


ssteirees 


J.J.  Mauget  Company 


2810  N.  Figueroa  Street 
Los  Angeles,  CA  90065 
FAX:  213-225-3810 
213-227-1482  (CA  only) 
1 -800-TREES  RX 


inject- A-C id©  and  injecT-ACide  B are  restricted  use  pesticides  and  may  be  applied  only  bv  a licensed  and  trained  applicator, 
[nject  ACide  and  Inject-A-Ode  B are  registered  trademarks  ol  J,J,  Mauget  Company 
'Contains  ^Mefasystox-R.  a Reg.  TM  of  the  Parent  Company  of  Farbenfabnken  Bayer  GmbH,  Leverkusen 
* 'Contains  Technical  *Sidrin,  registered  in  U 5 & Canada  Pat  OHs  by  U S.  Pat  2,602.655;  Canada  Pat  536,557 
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At  Times 
Like  This, 

You  Probably 
Wish  You 
Were  Able  To 
Feed  Curbside. 


1250  BRUSH  CHIPPER 


Curbside  feeding  with  the  Vermeer  1250  Brush 
Chipper.  Keeps  your  crew  olT the  streets  and 
allows  them  to  concentrate  on  the  job  at  hand 
with  better  overall  performance. 

rollers  for  smoother 
feeding  and  less 
wrapping,  plus 
hydraulic  self-feed 
with  an  optional 
feed  sensor  ing 
system  to  monitor 
engine  overload  and 
automate  feed 
control. 


Also  features  vertical  feed 


B m "Tt-E  OIGGN'  DUTCHMAN" 

IfABIMAAl I New  Sharon  Road 

Vki  ITIEki 

W%<l  i m 800-829-0051 
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STEP  UP  TO  A 
MODEL  1400 
TREE  BANDIT 

• Plenty  of  capacity  - 
1 4"  diameter 

• Plenty  of  power  - 200-HP 

• Easy  to  move  and 
maneuver  - towable  with  a 
1-ton,  weighs  17,200  lbs. 

• Compact  enough  to  work 
street  side 

• Eliminate  labor  - feed 
trees  with  the  loader 

• Available  with  or  without 
operator's  cab 


6750  Millbrook  Road  • Remus,  Ml  49340 
Phone:  (517)  561-2270  • Fax:  (517)  561-2273 


OR  STEP  UP  TO 
THE  TREES  WITH  A 
MODEL  1400 
TRACK  BANDIT 

• Eliminate  the  need  to  skid 
or  forward  the  trees 

• Ideal  for  lot  clearing  - 
right-of-way  widening  and 
clearing 

• Powerful  undercarriage  - 
good  clearance  and  ” 
flotation  with  the  Cat  E70B 
undercarriage 

Bandit  also  offers  19'  capacity 

towable  or  self-propelled  whole 

tree  chippers. 

Call  or  write  today  for  additional 

information  and/or  a demonstration. 

BANDIT 

INDUSTRIES,  INC. 


INTO  MORE  CLEARING 
AND  MORE  TREE  REMOVALS? 
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OUTLOOK 


A good  safety 
program  will 
decrease  accident 
frequency  and , 
hopefully , severity. 


T'he  cost  of  workers  compensation  insurance  is  going  out  of 
sight.  There  are  many  reasons  for  this,  ranging  from  state  insurance 
regulations  to  the  insured  company's  performance.  The  situation  is 
an  abomination.  Ever)  body  blames  ever)  body  else  for  the  prob- 
lems. the  costs  and  the  aggravation.  State  legislatures  say  insurance 
carriers  have  deep  pockets,  so  make  them  pay.  The  carriers  say  that 
state  regulations  make  it  impossible  for  them  to  do  business  and 
they  have  even  refused  to  write  workers  compensation  insurance  in 
some  states.  Employers  scream  because  their  audits  result  in 
retroactive  insurance  costs  that  they  have  no  way  to  recover,  much 
less  pay.  They  don't  understand  why  their  rates  are  so  high  and 
their  modifications  so  enormous.  Insurance  carriers  say  that  a bad 
risk  has  to  pay  the  price. 

While  we  could  argue  about  w ho  is  responsible,  and  why,  for- 
ever, let's  spend  our  energy  on  solutions  and  causes,  not  symptoms. 
What  can  you  do  to  reduce  your  workers  compensation  cost,  or  at 
least  keep  it  from  going  higher? 

The  most  obvious  answer  is  to  implement  a safety  program.  Start 
by  setting  an  example  yourself.  Always  w ear  a hard  hat  on  the  job, 
eye  and  ear  protection  w here  appropriate,  etc.  Don't  hire  accident- 
prone  employees.  You  w ill  be  doing  them,  yourself  and  your  cus- 
tomers a favor.  The  Americans  w ith  Disabilities  Act  does  not  allow 
you  to  require  a pre-employment  physical,  but  you  can  still  get  a 
Motor  Vehicle  Report.  People  w ith  bad  MVR's  tend  to  be  workers 
comp  cases  waiting  to  happen. 

Safety  train  all  of  your  current  employees.  Training  programs  are 
available  off  the  shelf  from  the  National  Arborist  Association.  Use 
NAA’s  programs  or  use  your  ow  n.  but  do  something.  Enforce  com- 
pliance. Keep  records  of  violations  of  safety  procedures.  Give  a 
warning  for  the  first  offense,  follow  ed  by  suspension  for  the  second 
and  termination  for  the  third.  The  longer  you  keep  an  unsafe  person 
around,  the  greater  the  chances  that  a comp  claim  w ill  be  filed.  Re- 
member. accidents  don't  happen:  they  are  caused,  generally,  by  un- 
safe acts. 

Why  do  all  of  this?  For  starters,  a good  safety  program  w ill  de- 
crease accident  frequency  and,  hopefully,  severity.  The  result  will 
be  an  ever  improving  modification  to  your  rate.  I know  a tree  ser- 
vice firm  that  reduced  its  modification  from  plus-50  to  minus-20  in 
three  years  by  implementing  a safety  program. 

Comp  rates  are  not  going  down.  Only  you  can  keep  them  under 
control. 
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If  you 

GO... 


DON’T 


YOU  WON’T 
KNOW  w 


inter  national  Society 
ot  Artx>ricutture 


It  will  all  be  in  Baltimore  in  November  at  TCI  EXPO’92;  a trade 
show  with  more  exhibits  than  you  have  ever  seen  in  a tree 
care  show  before,  a two  track  seminar  program  for  managers 
and  field  personnel,  demonstrations,  free  pesticide  applicator 
recertification  credits,  ISA  recertification  credits,  an  ISA  Certi- 
fication test. . .and. . .an  opportunity  to  network  with  your  peers 
from  all  over  the  country. 

Baltimore  is  easy  to  get  to  by  car,  by  plane  or  by  train.  There  is 
shuttle  bus  service  from  the  airport.  Hotel  rooms  have  been 
set  aside  in  all  price  ranges.  Parking  is  available  directly 
across  the  street  from  the  Convention  Center.  Dining  and 
entertainment  at  Baltimore’s  Inner  Harbor  are  within  walking 
distance. 

Plan  to  GO  to  TCI  EXPO’92.  Expand  what  you  KNOW  and 
your  horizons  as  a tree  care  professional  will  GROW.  Bring 
other  members  of  your  organization  and  save  on  registration 
costs. 


Registration,  hotel  and  travel  information  will  be  included  with 
the  September  edition  of  TREE  CARE  INDUSTRY.  Or,  if  you 
can’t  wait  call  toll  free  at  1(800)733-2622. 


November  19-21,  1992 
Baltimore  Convention  Center 
Baltimore,  Maryland 
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Corporate  Safety 

A Commitment  To  Accident  Prevention 


By  Jim  Allard 

The  Asplundh  Tree  Expert  Co.,  based 
in  Willow  Grove.  Pennsylvania,  has  pro- 
vided line  clearance  tree  trimming  ser- 
vices to  utilit)  and  municipal  customers 
since  1928. 

As  the  company's  safety  director.  I work 
with  my  safety  supervisors,  our  field  em- 
ployees and  our  corporate  management  to 
help  ensure  a safe  workplace  for  our  em- 
ployees. We  all  work  hard  to  instill  safe 
work  habits  in  our  14,000  employees 
throughout  the  United  States,  Canada  and 
beyond.  Ensuring  safety  on  the  job  requires 
the  participation  and  cooperation  of  all  em- 
ployees, particularly  in  light  of  the  hazards 
associated  with  our  work  environment. 

One  of  the  first  steps  our  company  took 
to  prevent  accidents  and  control  losses 
was  to  establish  a corporate  safety  policy. 
As  safety  director  for  Asplundh.  1 feel  for- 
tunate to  be  part  of  the  ongoing  develop- 
ment and  implementation  of  our  corporate 
safety  policy. 


The  responsibilities  of  the  safety  direc- 
tor position  have  grown  and  evolved  over 
the  past  64  years  in  direct  proportion  to  the 
scope  of  Asplundh's  operations.  The  suc- 
cess of  our  safety  program  has  resulted 
from  trial  and  error,  as  well  as  many  long 
hours  of  research  and  hard  work  by  our 
people  in  the  field  and  our  various  offices. 
The  wealth  of  experience  that  Asplundh 
benefits  from — good  and  bad — has 
helped  to  make  the  company  a recognized 
leader  and  innovator  in  safety  excellence 
throughout  the  tree  care  industry. 

We  learned  early  on  that  our  company's 
commitment  to  safety  excellence  would 
help  prevent  accidents  that  cause  pain  and 
suffering  to  our  employees  and  their  fam- 
ilies and  would  ultimately  save  lives.  Ad- 
ditional benefits  are  realized  in  the  form  of 
reduced  operating  costs  associated  with 
workers  compensation,  property  damage 
and  vehicle  accident  claims. 

To  better  understand  Asplundh's  corpo- 
rate safety  program  as  it  exists  today,  it 
may  help  to  review  how  the  program 


evolved  as  the  organization  grew  and 
technology  progressed. 

Program  evolution 

The  founders  of  our  company — Carl, 
Lester  and  Griffith  Asplundh — estab- 
lished a safety  standard  early  on  that  is  still 
the  core  of  our  corporate  policy  today. 
That  is,  “At  Asplundh,  the  safe  way  is  the 
only  way.'’ 

The  Asplundh  brothers  knew  that  the 
best  way  to  achieve  that  standard  was  to 
provide  employees  with  thorough  train- 
ing, good  supervision  and  quality  tools 
and  equipment.  They  pursued  their  goals 
by  establishing  a “tree  school"  for  training 
employees  in  tree  species,  their  character- 
istics and  trimming  practices,  with  a major 
emphasis  on  working  safely. 

By  design,  foremen  w ere  held  responsi- 
ble for  training  crew  personnel  then,  as 
they  are  today.  We  require  our  foremen  to 
enforce  company  policies  and  monitor 
overall  crew  performance.  Although  a 
crew  foreman's  training  and  supervising 
abilities  continue  to  be  instrumental  in 
maintaining  Asplundh's  safety  record,  the 
responsibility  for  safety  doesn't  stop  at  the 
foreman's  level.  Maintaining  a safe  oper- 
ation is  the  responsibility  of  each  and  ev- 
ery Asplundh  employee  and  training  in 
safety  is  an  integral  part  of  their  advance- 
ment process. 

Documentation  begins 

Asplundh  first  documented  its  company 
regulations  in  a handbook  called  “Line 
Clearing  Practices — Foreman's  Manual." 
This  booklet  was  devoted  to  the  ever 
growing  importance  of  safety  in  the  field. 
While  stressing  training  and  supervision 
as  important  parts  of  accident  prevention, 
the  booklet  also  gave  a few  more  direc- 
tives. Corporate  safety  policy  was  further 
enhanced  by  emphasizing  the  importance 
of  record-keeping  and  publishing  detailed 


Practicing  tree  rescue  is  a monthly  requirement  for  Asplundh  crew  training. 
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New  employees  work  with  specially  trained  foremen  and  trimmers  for  an 
intensive  two-week  session  to  learn  the  safest  and  most  productive  work 
habits. 


accident  reports  with  suggestions  for  pre- 
vention. 

The  original  “Line  Clearing  Practices — 
Foreman's  Manual”  evolved  over  the 
years  into  several  more  modem,  expanded 
versions.  The  Foreman's  Manual  current- 
ly in  use  throughout  our  operations  ad- 
dresses a variety  of  crew  management  is- 
sues. such  as  supervising  people,  training 
crew  personnel,  accident  prevention, 
equipment  inspection  and  maintenance, 
safey  audit  procedures  and  a host  of  other 
pertinent  subjects. 

The  Asplundh  Foreman's  Manual  is  the 
heart  of  our  safety  program,  having  been 
w ritten  from  more  than  60  years  of  expe- 
rience in  the  line  clearance  industry.  It 
goes  farther,  both  in  scope  and  detail,  than 
Occupational  Safety  and  Health  Adminis- 
tration regulations  and  the  ANSI  Z 133.1 
Standard  for  Tree  Pruning,  Trimming.  Re- 
pairing or  Removal,  thereby  providing  the 
greatest  possible  margin  of  safety  for  our 
employees  without  interfering  w ith  the  ef- 
ficiency of  the  w ork  being  perf  ormed. 

Over  the  years,  the  expansion  of  As- 
plundh operations  throughout  the  country 
resulted  in  the  need  to  publish  weekly 
safety  meeting  letters  which  are  distribut- 
ed with  payroll  checks.  Our  foremen  use 
these  letters  for  training  their  crew  person- 
nel to  identify  and  deal  properly  w ith  job- 
related  hazards.  In  addition,  the  letters  in- 
clude important  information  relating  to 
personal  health  and  hygiene,  requirements 
for  the  use  of  personal  protective  equip- 
ment. tool  and  equipment  inspection  pro- 
cedures. tree/lift  rescue  procedures  and 
other  topics  w hich  specifically  address  the 
20  different  specialized  services  (i.e..  util- 
ity construction,  infrared  inspection,  pole 
treating,  etc.)  Asplundh  provides. 

Special  bulletins  are  issued  monthly  to 
keep  field  personnel  advised  of  tool-relat- 
ed hazards,  near-miss  accidents,  accident 
trends  and  seasonal  problems  like  heat 
stroke,  heat  exhaustion,  poison  ivy,  Lyme 
disease  and  winter  driving  hazards.  We 
also  publish  and  distribute  monthly  to  ev- 
ery crew  a poster  which  depicts  an  acci- 
dent-prone character  named  “Hap  Haz- 
ard.” Seeing  a picture  of  Hap's  unsafe  acts 
helps  to  elevate  the  level  of  safety  aw  are- 
ness among  our  field  personnel.  These 
posters,  accompanied  by  an  instructional 
letter,  are  displayed  on  each  field  unit  to 
help  maintain  the  awareness  level  until  the 
next  poster  arrives. 

In  addition  to  these  periodic  commu- 
niques from  the  Safety  Department,  each 


new'  employee  receives  a copy  of  our  saf  e- 
ty instruction  booklet  entitled,  “Protecting 
Your  Life  On  The  Job.”  This  pamphlet 
covers  the  basic  types  of  accidents  most 
commonly  experienced  in  the  line  clear- 
ance industry,  as  well  as  their  causes  and 
means  of  prevention.  Electrical  hazards 
and  company  safety  policies  regarding 
work  performed  near  conductors  are  also 
clearly  defined.  A new  employee  also  re- 
ceives an  Employee  Handbook  w hich  out- 
lines company  policies  and  procedures 
and  contains  safety-related  information 
like  a copy  of  the  Occupational  Safety  and 
Health  Act  poster,  “Job  Safety  and  Health 
Protection.” 


The  importance  of  training 

Asplundh  foremen  are  responsible  for 
the  initial  and  ongoing  training  of  em- 
ployees and  for  all  other  aspects  of  crew 
management.  They  are  guided  in  this 
endeavor  by  information  contained  in  the 
Asplundh  Foreman's  Manual.  Part  of  this 
manual  is  devoted  to  encouraging  our 
foremen  to  develop  a positive  relation- 
ship w ith  their  people.  We  have  found  that 
the  quality  of  a crew's  work,  as  well  as 
their  attitudes  tow  ard  the  job  and  the  com- 
pany, will  be  largely  influenced  by  this  re- 
lationship. 

Because  the  foreman  is  a key  player  in 
crew  management  and  gaining  that  posi- 
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lion  is.  one  of  the  first  steps  in  the  ad- 
vancement process,  management  skills  are 
the  focus  of  a special  Foreman's  Manual 
Home  Study  Program  that  is  offered  to  all 
crew  personnel.  This  program  helps  to 
educate  the  employee  on  all  aspects  of 
corporate  policies,  procedures,  regulations 
and/or  practices  contained  in  the  Fore- 
man's Manual.  Employees  need  to  under- 
stand all  of  that  information  for  their  own 
safety  and  to  help  secure  their  advance- 
ment in  the  company. 

Since  Asplundh  foremen  are  heavily 
involved  in  on-the-job  training,  we  stress 
the  importance  of  using  a simple  and  ef- 
fective four-step  method  in  the  develop- 
ment of  new  employees.  Those  steps  are 
as  follows: 

1.  In  the  beginning,  the  foreman  pro- 
vides the  employee  with  some  back- 
ground on  the  importance  of  our  work,  our 
customers  and  how  Asplundh  wants  to 
help  the  new'  employee  develop  the  great- 
est possible  interest  in  learning.  Then  they 
get  to  the  specifics.  The  foreman  explains 
what  job  element  is  to  be  learned,  why  it  is 
important  and  what  the  hazards  are.  The 
trainee  is  then  told  where  this  particular 
skill  fits  into  the  total  job  and  the  steps  in- 
volved in  doing  this  task  correctly  and 
safely. 

2.  Eighty-five  percent  of  learning  comes 
from  observation  so  the  foreman  demon- 
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We  learned  early  on  that  our  commitment  to 
safety  excellence  would  help  prevent 
accidents ...  and  would  ultimately  save  lives. 


strates  how  to  do  the  particular  job 
element,  making  sure  that  the  trainee  is 
placed  correctly  to  observe  the  work  being 
performed.  The  foreman  goes  slowly 
and  gives  the  trainee  plenty  of  time  to 
ask  questions.  Explanations  are  given  for 
why  the  work  should  be  done  this  way  and 
the  key  points  of  safe  working  methods 
are  stressed.  The  job  element  is  demon- 
strated repeatedly  until  the  foreman  feels 
sure  that  the  trainee  clearly  understands 
each  step. 

3.  Next,  the  foreman  asks  the  trainee  to 
describe  the  method  of  doing  the  job  ele- 
ment that  is  being  taught.  If  the  trainee's 
description  is  complete  and  correct,  then 
the  foreman  observes  and  asks  questions 
as  the  new  employee  does  the  work.  The 
foreman  corrects  mistakes  immediately, 
never  giving  poor  technique  a chance  to 
become  bad  habit.  Patience  and  encour- 
agement during  this  step  are  necessary. 
Our  foremen  act  as  coaches  for  new 
trainees  and  let  them  know  when  the  job  is 
done  right  and  how  to  make  corrections 
when  it  is  not. 


4.  When  the  foreman  judges  that  the 
new  employee  has  gained  sufficient  job 
knowledge  and  skill,  the  trainee  will  be 
allowed  to  work  on  his  or  her  own.  The 
foreman  reduces  close  supervision,  but 
checks  frequently  enough  to  make  sure 
the  trainee's  actual  work  methods  pro- 
duce safe,  high-quality  and  high-produc- 
tion work. 

The  general  foremen  connection 

Asplundh  general  foremen  are  respon- 
sible for  multi-crew  operations  and  must 
work  closely  with  customers  to  assure 
their  satisfaction.  They  also  are  responsi- 
ble for  monitoring  the  crew'  foreman's 
progress  in  training  employees  and  assur- 


ing the  crew's  compliance  with  company 
policies.  The  Safety  Department  has  cre- 
ated a sophisticated  auditing  process  for 


the  treeworker 


Back  Talk 


The  word  is  out.  Work-related 
strain  and  injury  can  be  managed. 

It’s  simply  a matter  of  Allegro- 
nomics™  -ergonomic  back-,  wrist, 
knee,  and  elbow-support  gear 
from  Allegro  Industries. 

We’ve  got  your  employees 
covered— on  the  shop  floor, 

in  the  field,  or  sitting  in  front  of  a PC.  Allegro- 
nomics  products  bear  the  strain  of  repetitive  tasks: 
For  fit  and  versatility,  Maxbak"1  is  the  only  back 
support  of  its  kind  offered  with  optional 
suspenders.  Flexbak™  encourages  improved 
posture  for  all  office  workers.  Maxrist"1  and 
Flexrist™  help  fight  Carpal  Tunnel  Syndrome. 

Don’t  take  our  word  for  it.  Thousands  of 
doctors  and  employees  are  talking  Allegro- 
nomics— the  name  that  means  superior 
ergonomics  at  work. 

ALLEGRO-COMICS 

Ergonomic  Products  by  Allegro  Industries 


Allegro  Industries.  6403  E Alondra  BlvtJ  . Paramount.  CA  90723  (3»)  633-4861  (800)  622-3530  Fax:  (310)  633-2224 


...A  NEWSLETTER 
WRITTEN  EXCLUSIVELY 
FOR  FIELD  PERSONNEL 

“No  other  publication  I know  of  serves 
the  needs  and  interests  of  tree  workers 
in  the  same  manner.  Every  month  you 
should  get  something  out  of  the  tree- 
worker  that  will  help  your  employees  to 
be  that  much  more  efficient , knowledge- 
able and  safety  aware.  "—Donald  F.  Blair 

Every  field  employee  should  get  the 
treeworker.  It’s  a small  investment 
that  can  pay  big  dividends. 


Find  your  cost  per  subscription  (12 
issues,  1 full  year)  from  the  table,  then 
multiply  your  cost  per  subscription  by 
the  number  of  subscriptions  to  find  your 
total  cost  ( Example : 11  subscriptions  x 
$13.20=$145.20).  Please  enter  your  total 
cost  on  the  order  form  on  page  25. 

* Subscriptions  Each  0 Subscriptions  Each 

1-9 $14.50  50-99 $10.90 

10-19 $13.20  100-299  ....  $8.90 

2049  $12.50  300  + $6.90 


TO  ORDER  PLEASE  FILL  OIT  THE 
ORDER  FORM  ON  PAGE  25. 
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(160) 

Specialized 
Trucks  In 
Stock 


1976  Mack  4x4  dsl.  sorvlca 
truck,  w/  winch.  $14,500. 


1985  Ford  V8  (factory  rebuilt)  5x2  w / Aerial 
Lift  AL-50  & chip  body.  Very  clean.  $29,500. 


1987  Ford  V8,  5x2  w/  LR50  & chip  box.  Nice. 
$37,000.  5 other  gas  and  diesel  LR50’s  in 
stock  from  $18,500. 


1983  Ford  dsl.,  5x2  w 8 ton 
crane,  56*  boom.  28,500. 


1966  Ford  F800  w/  Hlab  log 
loader.  $7900. 


1987  Ford  V8,  5x2, 11,000  miles  w/JLG  10 
ton  crane.  65’boom  & 29’jib=94’  hook 
height.  Very  nice.  $39,500. 


LR-45,  50 
Many  in  stock! 
Call  for  latest 
inventory 


1988  Chevy  w / Lift  All  65'.  9400 
miles.  $49,500. 


1978  Mack  dsl.  tractor.  6 ton 
Pitman  crane.  $15,500. 


BIG  Price  Increase  Coming! 

Only  10  units  in  stock  at  these  prices 


Morbark  Disc  Chippers 

4cyl.  Ford  gas  $11,500 

4 cyl.  White  gas  $1 1,500 

4 cyl.  Cummins  $1 4,995 

4-Knife  Option  add  $500 

Morbark  Drum  Chippers 

20/10  $7500 


Lease* 

48.  Months 

$338 

$338 

$440 

Lease* 

4&  Months 

$235 


Rayco  Stump  Grinders 

Model  1620  Super  Jr. 

Model  1635  ASA  Diesel 
Model  RG1635-A/SP:  35  H P. 
Model  RG  1 665- AC  65  H P 
Model  1670DC:  80  H P. 

Hydra  Stumper:  240  H P 


Lease* 
48  Months 


$6995 

$12,995 

$11,750 

$14,995 

$21,500 

$85,000 


Asplundh  Whlsper"s 

4 cyl.  Ford  or  Hercules 
gas  w/  12"cutter  head 
Asplundh  Chipmunk 


$10,900 

$9,500 


Lease* 
48  Months 

$335 

$303 


* All  lease  purchases  require  2 payments  down.  §1.00  buy-out  with  approved  credit.  Other  lease  plans 
available.  Used  Asplundh  & Morbark  chippers  and  Rayco  stump  grinders  available. 


Rayco 

Mini  Work  Force  RG20  stump  cutter  | 

20  H P.  SELF  PROPELLED 
$4995  - LEASE  36  M0  $205  PER  MONTH 


OPdYKE  inc. 

€215)  721-4444 

Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield,  pa  19440  (Phlla.  Area) 
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general  foremen  to  use  which  addresses 
four  safety  management  objectives. 

/.  On  the  job  training — The  general 
foreman  must  ensure  that  the  foreman's 
training  responsibilities  are  being  satis- 
fied. We  don’t  want  employees  to  learn 
just  enough  to  get  by.  We  want  all  em- 
ployees to  be  thoroughly  taught  the  prop- 
er use  of  all  tools  and  equipment  and  w ork 
techniques  related  to  every  job  they  per- 
form. That's  how  we  produce  experts. 

2.  Job  observation  and  appraisal — 
Each  crewr  visit  by  an  Asplundh  general 
foreman  involves  observing  the  crew  at 
work.  He  or  she  must  evaluate  the  crew  's 
activity  and  determine  if  adjustments  are 
needed  to  ensure  employee  safety  and 
overall  productivity.  Nothing  can  be  taken 
for  granted.  Quizzes  are  one  way  to  deter- 
mine individual  skill  levels,  but  the  best 
way  is  to  watch  the  person  actually  per- 
form the  work. 

3.  Equipment  inspection  and  mainte- 
nance— While  visiting  a crewr  the  general 
foreman  must  also  dedicate  part  of  his  time 


Comfort  & Support 
For  Your  Lower  Back 


Comfort  Plus — Air  Belt 

Designed  to  be  worn  under  fall  pro- 
tection belts.  Outer  covering  of 
lightweight,  highly  durable,  mois- 
ture absorbing  cambrelle  encloses 
the  air  chambers  that  fit  the  back’s 
natural  contours.  Foam  inner  liner 
provides  extra  comfort  and  holds 
some  body  heat  which  is  the  ideal 
environment  for  muscle  relaxation. 
Hook  and  loop  closure. 

Model  and  Sizes: 

CPS— 24“  to  28“  • CPM— 29“  to  35" 
CPL— 36"  to  41“  • CPXL — 42“  to  50" 
CPXXL— 51  “ to  56“  • CPXXXL— 57“  to  62" 
COLOR:  Blue 

SAFEGUARD  TECHNOLOGIES 

A Figgie  International  Company 
R.O.  #1.  Leisz’s  Road 
Leesport.  PA  19533 
(215)  926-0160  • FAX  (215)  926-0217 
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to  tool  and  equipment  inspection.  He  or 
she  must  make  sure  the  foreman  and  crew' 
members  are  routinely  checking  for  dam- 
age or  other  signs  of  defects  that  may  have 
an  adverse  effect  on  employee  safety. 

4.  Compliance  with  manuals — It  is  im- 
portant that  operations  manuals  be  thor- 
oughly understood  by  crew  personnel  in 
order  to  prevent  accidents.  General  fore- 
men give  routine  quizzes  on  the  contents 
of  these  manuals  to  make  sure  the  crew 
understands  why  compliance  w ith  manu- 
als is  necessary  for  safe  operations. 

As  an  aid  to  documentation,  all  of  our 
general  foremen  are  required  to  use  a spe- 
cial safety  training/audit  survey  during 
crew  inspection.  It  consists  of  a compre- 
hensive outline  of  all  aspects  of  safety 
management,  including  information  con- 
tained in  the  Asplundh  Foreman's  Manu- 
al and  other  safety  publications.  By  using 
this  survey,  we  can  be  more  assured  that 
our  general  foremen  will  cover  a broad 
spectrum  of  safety  topics  during  their  au- 
dit process.  The  information  gained  from 
these  surveys  is  used  to  evaluate  the  over- 
all effectiveness  of  our  safety  program  and 


may  help  to  trigger  new  innovations  that 
w ill  address  safety  deficiencies. 

Asplundh  general  foremen  also  have 
access  to  an  extensive  library  of  video 
training  materials  which  we  have  devel- 
oped and  expanded  over  the  past  few 
years.  With  more  than  100  videos  to 
choose  from  and  portable  video  equip- 
ment that  can  be  used  at  the  job  site,  our 
general  foremen  have  good  tools  for  pro- 
viding high-impact  communications  that 
reinforce  other  training  initiatives. 

To  handle  all  the  responsibilities  that 
come  with  the  position  of  general  fore- 
man, weeklong  training  programs  are  con- 
ducted periodically  which  address  many 
aspects  of  field  operations  management, 
including  safety  management. 

Corporate  auditing  of  divisions 

As  part  of  Asplundh’s  safety  program,  I 
oversee  six  safety  superv  isors  who  travel 
thousands  of  miles  per  year  auditing  field 
operations  in  their  assigned  territories  to 
help  support  our  commitment  to  excel- 
lence. While  visiting  a general  foreman's 
crews,  they  check  for  compliance  with 
corporate  policies  as  well  as  federal  regu- 


AN  ELECTRICAL 
HAZARD  IN 
YOUR  FUTURE? 

PROBABLY!!  Tree  workers  are  frequently  exposed  to 
electrical  hazards  even  when  they  aren't  doing  line- 
clearance  tree  trimming.  Electrical  conductors  often  pass 
through  trees  on  residential  and  commercial  properties. 
Therefore,  every  tree  worker  should  be  trained  to  work 
safely  around  electrical  conductors  for  humanistic  reas- 
ons—worker  safety,  and  for  legal  reasons— to  comply 
with  OSHA. 

The  National  Arborist  Association  has  created  an  ELEC- 
TRICAL HAZARDS  AWARENESS  PROGRAM-EHAP  which 
has  been  revised  in  1992  It  is  available  in  both  English 
and  Spanish.  The  EHAP  program  includes: 

1,  A "How  to"  describing,  in  detail,  how  to  administer  this 
program  and  work  with  utilities  to  maintain  the  safest 
possible  working  conditions. 

2.  A hard-cover.  4 lesson  Home  Study  Program— each 
lesson  with  a test.  The  lessons  cover:  Electrical  Hazards 
and  Trees:  Tree  Care  Practices  Around  Electrical  Conduc- 
tors: Aerial  Rescue;  and  Safety  Requirements  for  Prun- 
ing. Maintaining  and  Removing  Trees:  ANSI-Z133 
Upon  completion  of  all  requirements,  NAA  issues  a Cer- 
tificate of  Completion,  a hard  hat  decal  and  wallet-sized 
EHAP  completion  card  valid  for  one  year  NAA  also  pro- 
vides for  annual  updating  of  the  training. 


<&> 

National  Arborist 


Association  To  order  your  EHAP  program  please  complete  the  order 

form  on  page  25.  Or.  call  toll  free:  1 -800-733-2622. 
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lations  and  they  assist  the  general  foreman 
in  correcting  unsafe  work  practices  or 
equipment  deficiencies. 

At  the  conclusion  of  this  auditing  pro- 
cess, the  division  manager,  supervisors 
and  general  foremen  hold  a conference  to 
discuss  how  to  implement  corrective  ac- 
tion plans.  They  work  as  a team  to  devel- 
op innovations,  some  of  which  are  listed 
below: 

— experimenting  with  back  supports  in 
an  effort  to  reduce  back  injuries; 

— requiring  ballistic  leg  protection 
(chaps)  for  ground  cutting  operations; 

— using  fluorescent  traffic  vests  for 
greater  visibility  on  the  job; 

— emphasizing  seat  belt  use  policy; 

— developing  new  video  and  audio 
training  materials; 

— focusing  on  advanced  training  for  our 
employees;  and 

— analyzing  workers  compensation 
claims  data. 

Prevention,  as  we  all  know,  is  one  of  the 
keys  to  safety  management.  A pre-em- 
ployment checklist  has  been  developed  for 
our  field  supervision  to  use  in  hiring  new- 


employees.  Driver’s  license  checks,  pre- 
employment questionnaires  and  inter- 
viewing techniques  have  also  been  valu- 
able in  determining  whether  an  applicant 
will  be  a safety-conscious  employee. 

Employee  recognition 

No  safety  program  would  be  complete 
without  a system  of  giving  recognition  to 
employees  who  work  safely.  Asplundh 
has  developed  a corporate  safety  awards 
program  that  rewards  each  employee  who 
works  a full  year  without  an  accident.  Part 
of  this  program  includes  a draw  ing  for 
valuable  prizes  in  which  the  name  of 
every  qualifying  employee  is  entered.  In 
addition  to  the  prize  drawing,  every 
employee  with  a clean  safety  record  for 
the  year  receives  a special  gift  and  a cer- 
tificate of  achievement.  Crew  foremen 
who  maintain  an  accident-free  crew  for 
the  entire  year  and  general  foremen  who 
run  accident-free  operations  for  the  year 
receive  special  awards  in  addition  to  the 
standard  awards.  I ntra-di visional  safety 
incentive  programs  are  also  highly  en- 


couraged and  supported  by  our  corporate 
Safety  Department. 

Asplundh’s  philosophy  is  to  always 
look  forward.  We  believe  it  is  important  to 
be  active  in  industry  organizations  such  as 
the  National  Arborist  Association,  of 
which  Asplundh  is  a longstanding  mem- 
ber. Through  industry  unity,  we  can  make 
a difference  in  improving  our  work  envi- 
ronment. As  a leader  in  the  line  clearance 
industry,  Asplundh  strives  to  be  innova- 
tive and  to  set  an  example.  As  an  employ- 
er. Asplundh  can  only  be  as  safety-con- 
scious as  each  employee  learns  to  be. 

1 believe  our  corporate  safety  program 
is  effective  and  encourages  innovation. 
These  qualities  help  us  to  be  a leader  in  the 
tree  care  and  line  clearance  industry.  DO 


Jim  Allard , safety  director  at  Asplundh 
Tree  Expert  Co.,  Willow  Grove.  Pennsyl- 
vania, is  chairman  of  the  National  Ar- 
borist Association  Safety'  Committee  and  a 
longtime  member  of  the  ANSI  Zl  33  Com- 
mittee. 


Only  RAYCO 


HYDRA-STUMPER 
190  H.P.  DIESEL 


Builds  a full  line  of 
High  Performance 
Stump  Cutters. 

RAYCO 

"The  Stump  Cutter  People" 


PHONE  TOLL  FREE 

1-800-392-2687  OHIO 
1 -800-392-2686 


4255  LINCOLN  WAY  EAST 


RG  1635  A 
35  H P. 

Please  circle  22  on  the 


RG  1670  DC 
80  H.P.  DIESEL 


WOOSTER,  OHIO  44691 

PHONE 

216-264-8699 


RG  1665  AC 
65  H.P. 


Card 


RG  1620  SUPER  JR. 
20  H.P. 
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Circle  Saw 
Attachment  ideal 
forsmallercutting 
chores. 

Telescopes  from  T to  11 
Reachsto  17'. 
Reduces  time  spent  with 
conventional  pruning 
methods, 
improves  operator  safety 
Weighs  only  16  pounds. 

Spiined  aluminum  drive 
shaft  is  easily  extended 
eliminating  the  need  for 
climbing  ladders 
or  trees. 


OWER  BRUNER 

Call  1*000- 243-9592  for  additional  information. 

Technic  Tool  Corporation 

725  29th  Street  N..  Lewiston.  Idaho  83501 


Please  circle  30  on  the  Reader  Service  Card 


10 


INDUSTRY  INPUT 


Praise  for  ^Outlook” 

This  letter  is  to  compliment  you  on  your 
“Outlook"1  editorial  in  the  May  issue  of 
TCI  magazine.  I feel  it  is  the  best  and  most 
concise  commentary1  on  why  it  is  so  im- 
portant for  "tree  people"  to  belong  to  pro- 
fessional organizations.  For  some  reason  I 
find  it  very  difficult  for  me  to  convincing- 
ly explain  to  other  arborists  why  they 
should  belong.  Your  editorial  does  it  for 
me.  Therefore,  I would  like  your  permis- 
sion to  copy  that  page  from  your  magazine 
and  put  it  out  at  our  display  booth  for  peo- 
ple to  pick  up  at  our  Minnesota  Chapter, 
ISA  meetings.  By  using  the  whole  page,  it 
will  strongly  identify  where  the  article 
came  from  and  maybe  even  get  you  a sub- 
scriber or  two. 

Dave  De  Voto 
Chapter  Director 
ISA,  Minn. 

Join  an  association 

I am  responding  to  a letter  that  you  re- 
ceived from  Jack  Moreland  Jr.,  published 
in  the  June  issue. 

The  best  way  to  keep  abreast  with  the 
tree  industry  is  to  be  a member  of  the  In- 
ternational Society  of  Arboriculture  or 
National  Arborist  Association.  These  or- 
ganizations continually  bring  in  new  pub- 
lications and  ideas  for  their  members. 


A New  Tree  Biology.  Tree  Pruning  and 
Modem  Arboriculture,  all  by  Dr.  Alex 
Shtgo,  were  printed  in  1986,  1989  and 
1991,  respectively.  Richard  Harris'  book. 
Arboriculture:  Integrated  Management  of 

Landscape  Trees,  Shrubs  and  Vines,  w as 
printed  in  1992  (original  in  1983); 
Pirone's  Tree  Maintenance  was  updated 
tor  the  sixth  time  in  1 988.  In  defense  of 
these  books  and  the  knowledge  contained 
therein,  current  information  on  tree  care  is 
available. 

Any  one  of  us  who  is  a “book  worm" 
knows  that  you  need  several  points  of  ref- 
erence to  properly  learn  every  subject:  no 
school  issues  one  book  for  a student  to 
learn  math  or  science,  and  on  tree  care 
there  are  several  works  on  all  phases,  in- 
cluding diseases  and  insects. 

We  at  Arborist  Supply  House  carry  an 
extensive  list  of  books  about  trees,  and 
would  be  happy  to  send  a book  list  to  any- 
one interested.  Our  telephone  number  is 
1-800-749-9528. 

Geraldine  Hoyt 
Arborist  Supply  House 
Fort  Lauderdale,  Fla. 


Letters  should  he  addressed  to: 
Tree  Care  Industry,  Editor 
P.O.Box  1094 
Amherst,  NH  03031 


1-800-94- ARBOR 

The  ONLY  number  you  need  to  remember 
for  all  your  arborist  needs; 


climbing  line,  bull  ropes,  fh’plines,  sadc 
pole  pruners  & saws,  scabbards,  caral 
helmets, gloves,  climbing  boots,  cabling  & 
WOOD/CHUCK  Chippers,  AER1 
JP  CARLTON  Stui 


and  most  important 


:y 

, climbers,  pulleys,  band  saws, 
ers,  rope  snaps,  safety  glasses, 
;ing  supplies,  educational  books 
LL  DEVICE  Lift  Trucks, 
i Grinders, 

.SERVICE!! 

: . ; S:  ■ 

1992  CATALOG 


SEE  I S IN  OAKLAND  AT  THE  ISA  ANNUAL  CONVENTION  • AKI  10-11 


. . . 


WESTERN  TREE  & LANDSCAPE  SUPPLY 


VISA  ft  UA5TEPCARO  GLADLY  ACCEPTED 

7627  Fair  Oak®  Blvd, 
Carmichael,  CA  95606 
Hour*  7:30pm -5pm  * M-F 
FAX  (916)3444467 
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MANAGEMENT  EXCHANGE 


Focus  On  Safety 

Management  Is  Key  In  Providing  Safe  Work  Environment 


Because  of  the  increasing  emphasis  on  safety 
over  the  years,  more  than  2.5  million  lives 
have  been  saved  in  the  United  States. 


By  David  deSousa 

In  2200  B.C.,  the  King  of  Babylon 
wrote  the  Code  of  Hammurabi  to  assure 
the  safety  of  workers  on  the  job  and  the 
safety  of  the  public  from  shoddy  crafts- 
manship. Here  is  a passage  from  his  code: 
“If  a builder  builds  a house  for  a man  and 
does  not  make  its  construction  firm  and 
the  house  which  he  builds  collapses  and 
causes  the  death  of  the  owner  of  the 
house-.,  that  builder  shall  be  put  to  death." 
(A  little  wordy,  but  I think  you  get  the 
point.) 

Why  was  this  code  written?  Why  have 
ail  the  codes  and  laws  involving  safety 
been  written?  The  answer  lies  in  the  past 
failure  to  provide  protection  for  people, 
equipment,  materials  and  the  environ- 
ment. That  protection  has  to  come  from 
management. 

Because  of  the  increasing  emphasis  on 
safety  over  the  years,  more  than  2.5  mil- 
lion lives  have  been  saved  in  the  United 
States.  Between  1912  and  1984.  the  acci- 
dental death  rate  per  100.000  population 
dropped  from  82  to  39.  If  w'e  take  out  mo- 
tor vehicle  accidents,  the  rate  is  79  to  19 
per  100,000  for  that  same  period.  We  are 
making  progress. 

There  are  many  reasons  for  the  in- 
creased emphasis  on  safety. 

1.  Unions  have  continued  to  put  pres- 
sure on  management  to  create  safer  work- 
ing conditions. 

2.  Consumers  have  continued  to  de- 
mand safer  products  and  have  had  prod- 
ucts banned  or  severely  restricted, 

3.  The  courts  are  bogged  down  with 
“sue-happy"  parties  trying  to  cash  in  on  li- 
ability settlements. 

4.  Technology  in  the  past  50  years  has 
developed  more  equipment  and  processes 


than  have  been  developed  in  the  past  1000 
years. 

5.  The  work  force  has  changed.  It  is 
more  educated,  older  and  includes  more 
women, 

6.  Legislators  have  been  rapidly  passing 
laws  in  response  to  safety  concerns.  In 
New  Zealand,  for  example,  a 24-hour 
workers  compensation  law  covers  work- 
ers on  or  off  the  job. 

7.  Medical  research  continues  to  identi- 
fy physical  and  health  hazards,  which  can 
force  recalls  and  identify  consumer  prob- 
lems. 

8.  The  rising  cost  and  lack  of  energy  af- 
fects the  timely  delivery  of  products  and 
services. 

Changes  in  attitudes 

Management  control  and  attitudes  have 
also  been  changing.  In  the  early  20th 
century- . machines  were  not  designed  with 
operators  in  mind.  Labor  was  unskilled 
and  untrained;  power  sources  were  chang- 
ing from  man  and  horsepower  to  steam, 
internal  combustion  and  electricity.  Work 
was  considered  an  impersonal  exchange 
of  labor  for  money,  and  bosses  tended 
to  rule  hired  hands.  Safety  was  injury- 
oriented  (limited  to  what  actually  hurt  the 
worker). 

Eighty-five  percent  of  all  accidents 
w'ere  considered  the  fault  of  workers  and 
15%  the  fault  of  management. 


By  the  middle  of  the  century,  the  “sweat 
shops"  evolved  into  the  integrated  man- 
agement responsibility  of  today.  Compen- 
sation lawfs  were  passed,  and  management 
started  to  look  at  safely  in  a broader  per- 
spective, resulting  in  safety  management 
and  a systems  approach  to  accident  pre- 
vention. 

Management  itself  started  to  be  consid- 
ered a profession.  The  concept  of  damage 
control  (minimizing  losses  w hen  accidents 
do  occur)  appeared  and  served  as  a bridge 
to  today's  safety  programs. 

Studies  started  to  show  a correlation 
between  safety,  quality,  production  and 
cost  control.  Now  we  know  that  15%  of 
all  accidents  can  be  attributed  to  workers 
and  85%  is  a result  of  inadequacy  in  the 
management. 

In  the  past  two  decades  management 
began  to  realize  that  loss  control  manage- 
ment/safety has  a significant  effect  on 
profit  margins. 

Management  also  looked  at  the  direct 
and  indirect  monetary  losses  from  acci- 
dents and  found  that  for  every  dollar  in  di- 
rect costs,  hidden  costs  ranged  from  $6  to 
$53.  Accident  ratios  showed  that  for  every 
600  near-misses  there  was  one  serious 
accident. 

The  sales  volume  needed  to  make  up  for 
the  costs  of  accidents  is  tremendous.  For 
example,  if  your  direct  cost  of  accidents 
was  $50,000  and  your  company’s  profit 
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margin  was  3%,  your  company  w ould  need 
an  additional  S 1 ,667,000  in  sales  to  pay  for 
the  losses.  If  your  profit  margin  was  2%, 
you  would  need  sales  of  $2,500,000. 

Thus,  whatever  system  is  used  to  con- 
trol the  quality,  production  and  cost  of  a 
product  and/or  service,  should  also  be 
used  to  control  accident  losses/safety. 
Management  should  also  Identify  the 
work  to  be  done,  develop  Standards.  Mea- 
sure performance  against  the  standards. 
Evaluate  the  measurements  and  Correct  or 
Commend  (ISMEC). 


The  legislation  that  created  the  Occupa- 
tional Safety  and  Health  Administration 
requires  that  management  provide  a w ork 
environment  free  from  recognizable 
hazards.  The  fees  can  be  steep  for  em- 
ployers who  do  not  comply  with  OSHA 
regulations. 

Safety/loss  control  is  a management  re- 
sponsibility. Let's  act  positively  before 
more  laws  are  passed  that  force  us  to  act 
and  cost  us  a lot  of  money.  Stop  accidents 
w ithout  laws.  Let's  keep  our  workers  safe, 
healthy  and  in  one  piece.  Instead  of  paying 
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WE  MAKE  THE  SORRIEST  LOOKING  SPLITTER  YOU’VE  EVER  SEEN! 

We’ve  had  people  look 
at  our  machine  and  say: 

NO  WAY! 

...  the  wedge  is  too 
narrow, 

...  the  pusher  too  small, 

...  the  T beam  isn’t 
wide  enough, 

...  it’ll  never  split  the 
kind  of  logs  we  get! 

That’s  what  wc  hear  all  the  lime,  from  folks  who  haven’t  used  one.  Would  you 
believe!  Three  (3)  full  cords  an  hour.  On  a tough  machine,  that  won’t  quit! 

To  find  out  more;  call,  write  or  fax: 

GFX  CORPORATION 

200  RECREATION  PARK  DRIVE 
H1NGHAM,  MA  02043*4220 
617-740-0350  * FAX  617-740-0355 
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big  fines  to  the  government.  we  can  put 
the  savings  in  the  till.  HQ 


Dave  deSousa  is  an  employee  of  the 
FA.  Bartlett  Tree  Co.,  and  a management 
consultant  in  Meredith , New  Hampshire. 
He  will  lead  a crew  leader  training  work- 
shop at  TCI  Expo  ’92  in  Baltimore . Mary- 
land. 

This  article  appeared  in  “ Tree  Topics , ” 
a Bartlett  Co.  publication,  and  is  reprint- 
ed here  with  permission . Information  for 
this  article  was  taken  from  “ Practical 
Loss  Control  Leadership”  by  Frank  E. 
Bird  Jr.  and  George  L Germain. 


TREE 

TRIMMING 

EQUIPMENT 

Ofime 

iqi2  to  igg2 

80  YEARS 
OF  QUALITY 
TOOLS 
AND 

FRIENDLY 

SERVICE. 


“Your  warehouse 
is  just  a phone  call  away ” 

FREE  catalog  available! 


ARTLETT 

MANUFACTURING  CO . 

3003  East  Grand  Boulevard 
Detroit.  Michigan  48202 

800-331-7101 

(313)  873-7300  FAX  (313)  873-5454 
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“ The  NAA's  ‘Management  Guidelines'  provide  me  with  simple  management 
procedures  which  enable  me  to  work  smarter  and  make  our  company  more  profitable.  ” 

The  National  Arborist  Association  has  a full  menu 
of  comprehensive  business  tools  to  help  you  do  a 
better  job  of  running  a profitable  company.  Tools  such  as 
a simplified  cost  analysis  system,  a uniform  chart  of 
accounts,  sample  company  policy  manuals,  tips  for  creat- 
ing effective  newsletters  and  much  more. 

These  management  guidelines  are  why  so  many  tree 
care  firms  belong  to  the  NAA— but  they’re  not  the  only 
reason.  NAA  has  home  study  programs  that  provide  basic 
training  in  arboriculture  for  field  personnel,  safety  pro- 
grams, crewleader  training  programs,  videos,  marketing 
support  and  a wealth  of  information  that  enables  arborists 
to  easily  comply  with  government  regulations.  NAA’s 
publications  keep  me  abreast  of  what  is  going  on  in  the 
industry.  A major  benefit  is  networking  with  other  mem- 
bers. Another  benefit  is  NAA’s  knowledgeable  staff  and 
their  toil  free  HOT  LINE  - 1-800-733-2622. 

If  your  firm  is  not  an  NAA  member , 
why  not  JOIN  TODAY — and  start  enjoying 
all  of  the  benefits  of  membership. 


The  National  Arborist  Association 

Please  circle  17  on  the  Reader  Service  Card 


Special  Offer:  Join  now  for  the  introductory  dues  of 
SI 75  for  the  remainder  of  1992  and  all  of  1993.  Your  annual 
dues  in  1994  will  be  based  on  your  firm’s  gross  sales  for  1993. 

□ YES,  1 want  to  belong  to  NAA  and  take  advantage  of  this 
"Special  Offer”!  Enclosed  is  my  payment  of  $175  for  dues 

through  1993. 

□ I’m  interested.  Send  me  more  information. 

□ Send  me  information  on  your  training  programs. 


Name 
Title  _ 
Street 
City  _ 


Company 


State  . 


. Zip  . 


Phone 


□ Check  enclosed  payable  to  NAA  DVisa  □ MasterCard 

Account  # Exp.  Date 

Signature  

Referred  by  (optional):  


L 


The  National  Arborist  Association,  P.O.  Box  1094,  Amherst  NH  03031 
Phone  1(800)733-2622  Fax  (603)672-2613 

Membership  starts  when  vou  submit  certificates  of  insurance. 
Membership  is  available  to  commercial  tree  sen  ice  firms  only. 
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Agri-Business  Group  American  Assn,  of  Nurserymen  American  Cyanamid  Co. 


TheAndersons  Arbor  Age  BASFCorp.  Becker-Underwood,  Inc.  Beckmann  Turf  8c 
Irrigation  Supply,  Inc.  C8cP  Press  Cannon  Turf  Supply,  Inc.  CIBA-GEIGY  Corp. 

DowElanco  Co.  DuPont  Agricultural  Products  Estes.  Inc.  FMC  Corp.  Golf 

Course  News  Greenhouse  Grower  Grounds  Maintenance  Helena  Chemical  Co. 

Hoechst-Roussel  Agri-Vet  Co.  Howard  Johnson's  Enterprises  ICI  Americas,  Inc. 

Independent  Turf  8c  Ornamental  Distributors  Assn.  ISK  Biotech  Corp.  J.  Mollema  8c 

Son,  Inc.  Knox  Fertilizer  Co.  Koos,  Inc.  Landscape  8c  Irrigation  Landscape 

Management  Lawn  8c  Golf  Supply  Co.,  Inc.  Lawn  8c  Landscape  Maintenance  Lea's 

Green  Meadows,  Inc.  Lebanon  Chemical  Corp.  Lesco,  Inc.  Miles  Inc.  Monsanto 

Agricultural  Co.  Mountain  Lake  Vegetation  Management  Council,  Inc.  National 

Arborist  Association  National  Christmas  Tree  Assn.  National  Pest  Control  Assn. 

National  Roadside  Vegetation  Management  Assn.  Nichimen  America,  Inc.  NOR-AM 
Chemical  Co.  Olympic  Chemical  Co.,  Inc.  Parker  Fertilizer/Purcell  Industries 
PBI/Gordon  Corp.  Pest  Control  Technology  Pest  Control  Professional  Lawn  Care 

Assn,  of  America  Rhone-Poulenc  Ag  Co.  Riverdale  Chemical  Co.  Rohm  and  Haas 

Co.  Royal  Lawns  of  Monmouth,  Inc.  Sandoz  Crop  Protection  The  Scotts  Co. 

Society  of  American  Florists  SportsTurf  Spraying  Systems  Co.  Terra 
International,  Inc.  Tree  Care  Industry  Turf  8c  Nursery  Supply,  Inc.  TurfGrass,  Inc. 
Turf  Products  Ltd.,  Inc.  Turf  Specialties  Corp.  Tyler  Enterprises,  Inc. 
U.S.  Garden  Sales.  Inc.  Uniroyal  Chemical  Co.,  Inc.  United  Horticultural  Supply 
United  Product  Formulators  8c  Distributors  Assn.  Valent  U.S. A.  Vigoro 
Industries.  Inc.  West  Va.  Vegetation  Management  Assn.  Wilbur-EllisCo.  ZoeconCorp. 
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A UNIFIED  INDUSTRY 


WORKING  TOWARD 
A COMMON  GOAL 


Nearly  every  key  issue  affecting  one  part  of  the  Specialty  Pesticide 
Industry  affects  the  entire  industry. 

RISE  (Responsible  Industry  for  a Sound  Environment)  is  bringing 
industry  leaders  together  to  identify  critical  public  issues  and 
legislation,  and  address  them  as  a unified  body. 

We’re  proud  of  our  industry’s  commitment  to  enhancing  and 
preserving  the  environment.  And  we’re  committed  to  educating  policymakers 
and  the  public  about  the  environmental,  health  and  safety 
benefits  of  proper  pesticide  use. 

A wide  variety  of  companies  and  organizations  are  already  members 
of  RISE,  and  have  contributed  to  successes  like  we  enjoyed  recently  in 
Missoula,  Montana,  which  demonstrates  the  industry  is 
able  to  work  constructively  with  local  government  bodies. 

If  you're  a manufacturer,  formulator,  distributor,  supplier  or  associa- 
tion involved  with  the  use  of  specialty  pesticides,  we  invite  you  to  join  RISE 
and  participate  in  our  future  successes. 

For  more  information,  call  RISE  at 
(202)  872-3860.  or  write  to  1155  15th  St.  N.W., 

Suite  900.  Washington,  D.C.  20005. 
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Regulations  Primer 

Do  You  Meet  OSH  A,  DOT  And  Other  Requirements? 


By  Brian  Barnard 

Keeping  track  of  the  assortment  of  reg- 
ulations set  down  by  federal  and  state 
agencies  is  cumbersome.  Employers 
should  ask  themselves  regularly  if  they 
meet  the  requirements  of  the  Occupation- 
al Safety  and  Health  Administration,  De- 
partment of  Transportation  and  other  reg- 
ulations, and  if  they  are  aware  of  changes 
in  those  regulations. 

Meeting  all  requirements  is  a challenge, 
but  not  impossible.  While  compliance 
w ith  federal  and  state  regulations  requires 
aggressive  monitoring,  help  is  available. 
Professional  organizations  such  as  the  Na- 
tional Arborist  Association  closely  moni- 
tor, help  shape  and  report  on  federal  re- 
quirements to  ease  the  burden  on  tree  care 
companies.  State  and  local  arborist  associ- 
ations keep  arborists  up  to  date  with 
changing  regulations.  Trade  magazines 
like  TCI  offer  continued  guidance. 

Here  is  a summary  of  federal  regula- 
tions affecting  arborists. 

OSHA 

The  Occupational  Safety  and  Health 
Act  of  1970  contains  a General  Duly 
clause.  This  catch-all  clause  says  that  em- 
ployers must  provide  a workplace  free 
from  recognized  hazards.  Industry  prece- 
dent usually  dictates  w hat  is  a recognized 
hazard. 

OSHA  compliance  officers  commonly 
cite  tree  companies  w ith  general  duty  vio- 
lations. If  a tree  care  company  fails  to  pro 
vide  training  or  fails  to  document  its  train- 
ing before  exposing  an  employee  to  a rec- 
ognized hazard,  an  OSHA  compliance  of- 
fice could  issue  a general  duty  citation. 

Often,  general  duty  citations  refer  to 
more  specific  performance  guidelines 

16 


found  in  consensus  standards.  The  Amer- 
ican National  Standard  for  Tree  Care  Op- 
erations— Pruning,  Trimming,  Repairing, 
Maintaining,  and  Removing  Trees,  and 
Cutting  Brush,  is  the  safety  standard  for 
the  tree  care  industry . It  is  often  referred  to 
as  the  ANSI  Z 133.1  Standard.  All  compa- 
nies in  the  industry  must  follow  Z133. 

Perhaps  the  most  overlooked  OSHA  re- 
quirement is  the  posting  of  required  signs 
in  the  workplace.  Employers  must  post  a 
notice  telling  employees  of  the  protection 
and  obligations  set  down  by  the  OSHAct. 
Companies  w ith  10  or  more  employees 
must  annually  post  OSHA’s  Form  200. 
Log  of  Occupational  Illnesses  and  In- 
juries. Regional  OSHA  offices  can  pro- 
vide these. 

Beyond  this.  OSHA  has  specific  direc- 
tives for  aspects  of  tree  w ork,  such  as  haz- 
ardous materials  in  the  workplace  or  work 
near  electric  utility  lines. 

/.  Electrical  hazards — OSH  As  Elec- 
trical Safety-Related  Work  Practices 
Standard  covers  all  residential  or  com- 
mercial tree  workers  who  during  their 
work  get  closer  than  1 0 feet  to  overhead 
power  lines. 

The  standard  requires  employers  to  doc- 
ument that  employees  are  adequately 
trained.  Employees  must  be  able  to  recog- 
nize electrical  hazards  and  use  special 
practices  to  perform  their  duties  safely. 
Only  qualified  employees  can  trim  trees 
within  10  feet  of  overhead  pow  er  lines. 

Employees  of  line  clearance  tree  trim- 
ming contractors  will  be  covered  by  a ver- 
tical standard  for  the  utility  industry  w hich 
OSHA  is  now  developing.  This  standard, 
OSHA  1019.269,  is  expected  to  be  pub- 
lished next  year. 
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OSHA’s  telecommunications  standard. 
OSHA  1910.268,  covers  employees  of 
telecommunication  tree  trimming  contrac- 
tors. Right-of-way  clearing  operations  for 
telephone  lines  are  covered  under  OSHA 
1910.268. 

The  National  Arborist  Association  pro- 
vides training  programs  in  electrical  haz- 
ard awareness.  Call  the  NAA  office  at 
800-733-2622  for  information. 

2.  Hearing  conservation — OSHA’s 
Hearing  Conservation  Amendment  re- 
quires that  employers  provide  employees 
with  hearing  protection  as  well  as  training 
in  hearing  conservation.  Hearing  protec- 
tion includes  ear  plugs  and  ear  muffs. 

The  regulation  says  there  is  danger  of 
hearing  loss  if  an  individual  is  exposed  to 
85  decibels  or  more  for  eight  hours  a day 
on  a time-weighted  average.  Brush  chip- 
pers  and  chain  saws  commonly  exceed 
100  decibels.  When  used  properly,  hear- 
ing protection  reduces  noise  to  below  85 
decibels. 

OSHA’s  Hearing  Conservation  Amend- 
ment has  required  hearing  protection  for 
the  tree  care  industry  since  1985. 

3.  Hazard  communication — The 
OSHA  Hazard  Communication  Standard 
requires  employers  to  inform  and  educate 
employees  about  hazardous  materials  in 
the  workplace.  This  is  often  called  the 
right-to-know  lawf. 

The  manufacturer  determines  if  a chem- 
ical is  hazardous.  Employees  must  receive 
hazard  communication  training  if  they  use 
gas,  pesticides  and  other  hazardous  prod- 
ucts on  the  job.  Even  some  common 
household  products  are  considered  haz- 
ardous. If  a common  household  hazardous 
product  is  used  on  the  job  continuously,  it 


must  be  included  in  a company's  hazard 
com  m u n ication  program . 

DOT 

Most  Department  of  Transportation  re- 
quirements kick  in  when  vehicles  exceed 

10.000  pounds  or  when  a company  uses 
any  size  vehicle  to  transport  hazardous 
materials.  Drivers  of  vehicles  weighing 
more  than  26,000  pounds  must  meet  addi- 
tional requirements. 

Recently,  DOT  issued  training  require- 
ments for  safely  transporting  hazardous 
materials.  The  rule  affects  any  employer 
who  transports  hazardous  materials.  It  re- 
quires training  specific  to  the  job  function 
and  driver  training. 

Under  the  rule,  employers  must  keep 
records  that  show  each  employee  has  re- 
ceived the  required  training.  Employers 
must  also  establish  a hazard  communica- 
tion program  to  assure  that  all  employees 
understand  how  to  handle  hazard  materi- 
als safely.  Contact  DOT'S  Research  and 
Special  Programs  Administration  for 
training  information  at  80G-PLANFOR  or 
708-972-3275, 

A Commercial  Driver's  License  (CDL) 
is  required  to  operate  a vehicle  weighing 

26.001  or  more  pounds,  tow  a vehicle 
weighing  more  than  10.000  pounds,  or 
drive  any  size  vehicle  that  requires  haz- 
ardous materials  placards.  Contact  your 
state  Depan  mem  of  Motor  Vehicles  for 
information  on  CDL's. 


ADA 

The  Americans  with  Disabilities  Act 
(ADA)  requires  employers  to  reasonably 
accommodate  qualified  disabled  employ- 
ees. It  covers  all  employers  with  25  or 
more  employees.  In  July  1994.  the  rule 
will  extend  to  companies  with  15  or  more 
employees,  including  managers,  office 
personnel  and  field  workers. 

The  requirements  of  ADA  are  quite  de- 
tailed. but  the  key  words  are  “reasonably 
accommodate/'  The  company  must  de- 
cide if  it  can  make  reasonable  accommo- 
dations to  enable  the  employee  or  appli- 
cant to  perform  a job. 

The  act  only  protects  qualified  individ- 
uals. In  a report  for  National  Arborist  As- 
sociation members,  NAA  labor  law  coun- 
sel summarized  ADA’s  definition  of  a 
qualified  individual  as  one  who  performs 
the  essential  functions  of  the  job  with  or 
without  reasonable  accommodation. 

To  avoid  ADA  violations,  employees 
must  clearly  spell  out  the  essential 
functions  of  the  job  in  a detailed  job  de- 
scription. 

Also,  ADA  limits  the  use  of  physical 
exams  or  medical  history  questionnaires. 
The  employer  may  only  use  these  hiring 
tools  if  the  job  applicant  has  received  a 
conditional  offer  of  employment.  Further, 
the  employer  must  use  the  same  procedure 
for  all  job  applicants.  [D 


THE  BACK  YARD  BUDDY 


1983  FORD  F-700  50  ft.  Sky  worker  Truck  and  Boom 
have  been  rebuilt.  This  unit  has  a very  short  wheel 
base  with  the  Back  Yard  application  in  mind, 

$25,500.00 


TAMARACK  CLEARING 
315-386-8273 

Financing  & Delivery  A vailable 


1982  FORD  F-700  With  50 
ft  Sky  worker,  Chipbox. 
Truck  and  Boom.  Mint 

S 18.500.00 


1981  FORD  F-700  With  65 
ft  Skyworker  Alpine  Truck 
and  Boom  in  Excellent 
Condition  Headache  Rack 
included.  $45,000,00 


In  today’s  economy. 
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Because  we  keep  the  inventory 
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you  need  in  our  warehouse- 
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ready  to  ship  when  you  need  it... 
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usually  the  same  day  you  call. 
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So  keep  our  TOLL  FREE 
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number  on  hand,  and  we’ll 
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keep  your  supplies  on  hand. 

< 

215-430-1214 

FAX:  215-430-8560 

z 

toll  free: 

in  PA:  800-352-3458 

< 

outside  PA:  800-441-8381 
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882  S.  Matlack  St.  West  Chester.  PA  19382 
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Back 

Injuries 

A Company 

Explores 

Another  Angle 
In  Prevention 


By  requiring  all  field,  shop  and 
warehouse  personnel  to  wear 
hack  belts , Trees,  Inc.,  reduced 
the  number  and  severity  of  back 
injuries  suffered  by  the  compa- 
ny’s workers. 
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By  Bob  Reeder 


According  to  the  1991  edition  of  Acci- 
dent Facts,  produced  and  published  by  the 
National  Safety  Council,  back  injuries 
occurred  more  frequently  than  all  other  in- 
juries listed.  In  fact,  back  injuries  occurred 
almost  58%  more  than  leg  injuries,  the 
next  most  frequently  listed  workplace 
accident. 

The  number  of  back  injuries  creates  an 
enormous  economic  loss  to  the  nation  of 
at  least  $20  billion  annually.  In  addition, 
more  than  25%  of  the  total  indemnities 
paid  out  for  workplace  disabilities  goes  for 
back  injuries. 

Tree  care  workers  face  a high  risk  of 
low-back  injuries  because  of  the  extent  of 
lifting,  twisting,  and  pulling  required  in 
the  industry.  The  cost  of  the  injury, 
through  lost  time  and  productivity  and 
time  spent  training  new  workers,  is 
prohibitive.  Tree  companies,  therefore, 
have  an  obligation  to  their  customers  and 
their  workers  to  make  every'  effort  to  low- 
er the  number  and/or  severity  of  back  in- 
juries through  ongoing  and  aggressive 
programs. 

Like  most  companies.  Trees,  Inc,,  a na- 
tionwide utility  line  clearing  company, 
faces  prohibitively  high  costs  resulting 
from  back  injuries.  These  costs,  along 
with  the  suffering  wrhich  the  company’s 
workers  have  experienced,  had  to  be  elim- 
inated or  at  least  drastically  reduced. 

Developing  a program 

In  order  to  attack  the  problem  success- 
fully, the  company  conducted  a study  of 
how  various  back  injuries  occurred.  What 
was  the  cause?  Was  it  due  to  the  behavior 
of  the  individual,  a pre-existing  condition* 
lack  of  training  in  lifting  or  an  unsafe  act? 
These  were  important  issues  to  examine 
before  a comprehensive  program  was  put 
in  place. 

Not  surprisingly,  when  the  facts  were 
assembled,  all  of  the  abov  e issues  w ere 
seen  to  be  part  of  the  problem.  The  com- 
pany, therefore,  developed  a comprehen- 
sive program  to  prevent  back  injury,  in- 
cluding the  use  of  back  support  belts  to 
complement  other  methods  of  back  injury 
control. 


The  number  of  back  injuries  creates  an 
enormous  economic  loss  to  the  nation  of 
at  least  $20  billion  annually. 


With  the  cooperation  of  Trees'  insur- 
ance provider,  a series  of  films  on  proper 
lifting  techniques  and  warm-up  exercises 
was  shown  to  all  workers.  Each  worker 
w as  issued  a card  with  exercises  and  prop- 
er lifting  techniques  primed  on  it.  Fore- 
men received  instruction  on  teaching  back 
strengthening  techniques  and  told  to  con- 
duct these  exercises  daily. 

Because  all  of  this  w as  not  enough,  the 
company  felt  that  back  belts  might  be  the 
missing  piece  to  the  puzzle.  So  the  com- 
pany ordered  back  belts  and  conducted  a 
study  on  their  vi ability  and  effectiveness. 

Under  a pilot  program,  special  back 
support  belts  were  issued  to  men  in  de- 
partments which  had  had  several  months 
of  high  rates  of  back  injury.  After  six 
months,  the  number  of  injuries  was  down 
and  the  severity  rate  w as  much  lower. 

The  men  wearing  belts  were  also  sur- 
veyed for  their  personal  reactions,  specif- 
ically about  the  comfort  of  the  belts  and 
other  information  that  would  be  helpful  to 
management.  Since  most  answers  were 
highly  positive*  Trees,  Inc.,  put  into  effect 
a policy  requiring  all  field,  shop  and  w are- 
house personnel  to  wear  the  back  belts.  As 
of  July  1*  1991.  the  back  bell  became  a 
part  of  each  w orker's  personal  protective 
equipment  and  w as  to  be  worn  all  day. 

Positive  results 

Results  are  encouraging.  Field  employ- 
ees have  responded  positively  to  the  back 
belt  policy  and,  best  of  all,  back  injuries 
have  been  cut  by  44%  from  July  1.  1991 
through  December  3 1 . 1 99  L as  compared 
to  the  same  period  the  previous  year. 
Severity  rate  is  down  by  85%.  The  costs 
associated  with  back  injuries  came  down 


89%  for  that  same  period.  Thus,  we  see 
that  the  back  belt  policy  is  working. 

When  the  policy  initially  went  into  ef- 
fect, some  workers  complained  that  the 
belts  were  uncomfortable  and  that  they 
would  be  unable  to  work  w ith  the  belts  on. 
Those  complaints  have  since  subsided, 
and  there  are  many  more  positive  state- 
ments* such  as,  "Mv  back  doesn't  feel  as 
tired  at  night.”  or,  "The  belt  really  makes 
me  think  about  lifting  correctly 

Perhaps  as  important  as  reducing  back 
injuries  is  the  psychological  effect  the 
belts  have  had  on  the  workers.  They  real- 
ize that  Trees,  Inc.,  cares  about  their  safe- 
ty in  all  aspects  and  they  seem  to  be  mak- 
ing a greater  effort  to  "do  things  right." 

Back  support  belts  seem  to  be  working 
for  Trees,  Inc.,  and  are  proving  to  be  one 
more  weapon  in  the  battle  against  back  in- 
juries. Hopefully,  other  companies  will 
benefit  from  our  experience,  and  may 
want  to  try  the  same  method. 

In  addition,  the  National  Arborist  Asso- 
ciation Safety  Committee  has  spent  many 
years  looking  at  the  back  injury  problem 
and  trying  to  find  solutions.  The  NAA  has 
recently  completed  a videotape  on  back 
injury'  prevention  that  is  available  for 
purchase,  HQ 


Bob  Reeder  has  been  manager  of 
Health  and  Education  at  Trees.  Inc.,  for 
15  years.  He  is  also  a longtime  member  of 
the  National  Arborist  Association  Safety 
Committee  and  the  Fores  tty  Safety  Com- 
mittee of  the  National  Safety  Council * Mr, 
Reeder  teaches  first  aid , CPR . defensive 
driving  and  tree  safety . He  earned  a mas- 
ter's degree  from  the  University  of  Hous- 
ton and  currently  lives  in  Houston,  Texas. 
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INDUSTRY  ALMANAC 


August  19-21  Contact:  National  Arbor  Day 

Field  Diagnosis:  Insects  and  Diseases  on  Foundation,  402-474-5655 
Trees  and  Shrubs 


New  York  State  Arborists 
Cornell  University 

Contact:  Elizabeth  Seme,  518-783-1322 

September  20-25 

National  Urban  Forestry  School 
Session  1 

Nebraska  City,  Neb. 


September  24-25 

iSA/Minnesota  Chapter  Meeting 
Rochester,  Minn, 

Contact:  Kathy  Widin,  612-436-881 1 

September  27-Oetober  2 

National  Urban  Forestry  School 
Session  II 


r,>  FIRE  W OOl)  PROCESSING  EQUIP  M E N T 

u \Jl  The  Right  Equipment  to  Fm  Your  Needs, 

- si-  Large  or  Small,  Homeowner  or  Fi  ll-Time  Producer 


ECONOMICAL.  COMPACT. 
PRODUCTIVE.  STATE  OF  THE  ART. 


MODEL  M-106  PROCESSOR 


FEATURES: 

♦ Cuts  and  splits  1 1 .-2  cords  of  firewood  per  hour 

♦ One-year  engine  and  pump  warranty,  six  months 
on  all  other  parts  tnd  labor 

♦ Easily  towed  hv  half-ton  pick-up  — gross  weight 
with  live  deck  approximately  4900  lbs. 

♦ Sets  up  in  15-20  nrinuies 

♦ All- hydraulic  operation  gives  hands-on  control  of 
ail  functions 

♦ 45  HP  Ford  gas  engine 

♦ Brookline  dual  18  x 18  hydraulic  pump 
+ 24"  x 4"  x 2"  cylinder 

♦ 18  tons  of  splitting  force 

♦ Auiocydes  in  8 seconds 

♦ Four-way  slip-on  hydraulic  wedge 

♦ 15-gal  gas  tank 

♦ 50'gal.  hydraulic  reservoir 

♦ 12'  feed  trough 

♦ 25"  saw  bar 


OPTIONS: 

♦ 10f  or  15'  motorized  "live  deck1'  (hydraulically 
moves  logs  from  the  deck  into  the  trough) 

* Dual  axles  on  live  deck  version 

♦ Slip-on  six-way  wedge 

* Autostop  system:  Automatically  stops  the  feed 
trough  chain  by  use  of  a limit  sw  itch,  thereby 
stopping  logs  for  cutting  at  preset  lengths 

NO  COMPARABLE  UNIT 
AVAILABLE  ANYWHERE! 


Cali  for  Further  Information  and  Free  Demonstration  Video 

Dealerships  Available 

East  Hill  Manltactliring  Corp. 

East  Hill  Road,  Ludlow;  Vermont  05149 
Tel  (802)  228-2862  ♦ Fax  (802)  22M037 
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Nebraska  City,  Neb. 

Contact:  National  Arbor  Day 
Foundation,  402-474-5655 

September  28-29 

New  York  State  Environmental 
Exhibition  and  Depi.  of  Environmental 
Conservation  Conference 
Syracuse,  N.Y. 

Contact:  Christopher  Price , 
800-727-5737. 

September  30-Oetober  1 

ISA/Pacific  Northwest  Chapter  Meeting 
Annual  Training  Conference 
Lloyd  Center 
Portland,  Ore. 

Contact:  Paul  Ries,  503-373-7854 

October  8-10 

ASCA  Annual  Conference 
Quality  Inn  Biltmore 
Asheville,  NX. 

Contact:  John  Duke,  303-466-2722 

October  28-31 

ISATTexas  Chapter  Meeting 
Dallas,  Texas 

Contact:  Len  Newsom,  512-454-141 1 

November  1-5,  11-15 

Tree  Biology  Seminars 
Featuring  Dr  Alex  Shigo 
Appalachian  State  University's  Camp 
Broadstone 
Boone,  NX. 

Contact:  704-262-3045 

November  12-14 

Arbor  Expo 

Orange  County  Convention  Center 
Orlando,  Fla. 

Contact:  818-781-8300 

November  16-19 

PLCAA  Annual  Conference  & 

Green  Industry  Expo 
Indianapolis,  Ind. 

Contact:  PGMS,  410-667-1833 

November  19-21 
TCI  Expo  '92 
Omni  Hotel 

Baltimore  Convention  Center 
Baltimore,  Md. 

Contact:  Chris  Brown,  800-733-2622 


CUTTING  EDGE/products  & services 


Tree  Technology  Systems,  Inc.,  has  re- 
ceived EPA  label  approval  for  the  liquid 
microinjection  of  Bayleton  (Ft)  fungi- 
cide in  the  treatment  of  pine  tree 
decline.  The  product  will  be  sold  in  the 
company’s  ArborX  injectors  under  the 
Systrex  trademark.  When  blended  with 
fertilizer,  the  product  will  be  sold  as 
Systrex  Pius.  Systrex  and  Systrex  Plus 
offer  ArborX  injector’s  leakproof  de- 
sign and  factory  disposal  of  used  injec- 
tors. For  further  information,  contact 
Richard  M.  Stedman,  1014  Rein  Road, 
Cheektowaga,  JMY  14425.  Phone:  600- 
622-2831 . 


Direct  Safety  Company  introduces  the 
Triangal  (TM)  Highway  Emergency  Kit. 
The  unique  triangular  shape  of  the 
bright  orange  case  doubles  as  a warn- 
ing sign  by  day  and  a lighted  warning 
sign  at  night.  Kit  includes  jumper  ca- 
bles, two  flares,  siphon  pump,  12-volt 
spotlight,  water  bag,  tire  sealant,  tape, 
flag  and  four  towelettes  for  cleanup  fol- 
lowing repairs.  For  further  information 
contact  Direct  Safety  Company,  7815  S 
46  St.,  Phoenix,  AZ  85044.  Phone:  800- 
528-7405. 


Bandit  Industries,  Inc.,  introduces  the 
Go  Bandit,  a self-propelled  6-inch  ca- 
pacity tree  and  brush  chipper  designed 
for  off-road  chipping.  The  unit  features 
a four-wheel  hydraulic  skid  steer  drive 
and  34-inch  design,  allowing  it  to  pass 
through  most  gates.  The  360-degree 
swivel  discharge  allows  the  chips  to  be 
blown  in  any  direction,  A bagging  at- 
tachment for  collecting  the  chips  is 
available.  For  more  information  contact 
Bandit  Industries,  Inc.,  6750  Miilbrook 
Road.  Remus,  Mi  48340.  Phone:  517- 
561-2270. 


INDUSTRIES,  INC. 

1840  East  Dixon  Boulevard  Shelby,  North  Carolina  28150 


"^Tiie  <S«tCcW' 


A COMPLETE  LINE  OF  FORESTRY  BODIES  & CHASSIS  CABS 


1-800-331-7655 
704-482-1477 
FAX:  704-482-2015 


& 
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IjEONARM  Teeth 


CALL  TOLL  FREE 
U.S.  AND  CANADA 

1-800-537-2552 

Ask  for  our  free  & 
Catalog 


■ Direct  from  factory  prices 

• Visa  or  Mastercard  accepted 

* No  risk  Warranty  for  first  time 
buyers 

Teeth  & Accessories 


jowitm 

MAMi  VniHlM.  ( (L  i>C. 
27211  ERIE  drive 
WKl  IhPORT.  \.Y,  121  Hi 
(3151  1-Mill  * FAX  (315)  834-9220 
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CUTTING  EDGE / 

TREE  ORGANIZATION  NEWS 


NAA  Offers  Spanish  Training  Videos 


A language  barrier  makes  training  more 
difficult,  but  it  does  not  remove  the  em- 
ployer's legal  and  moral  responsibility  to 
the  non -English-speaking  employee.  Rec- 
ognizing that  the  tree  care  industry  em- 
ploys many  Spanish-speaking  individuals, 
the  National  Arborist  Association  has  pro- 
duced Spanish  language  versions  of  sev- 
eral of  its  most  popular  programs  for 
arborists. 

Three  video  titles  are  currently  avail- 
able in  Spanish:  “Professional  Tree  Care 
Safety,”  a four-part  program  outlining  all 
the  safety  requirements  for  tree  workers 
found  in  the  ANSI  Z 133  Standard:  "Elec- 
trical Hazards  & Trees,”  which  leaches  ar- 
borists how  to  recognize  and  work  around 
electrical  hazards;  and  “Aerial  Rescue,” 


which  details  the  latest  recommended 
techniques  for  getting  an  injured  worker 
out  of  a tree  or  bucket  truck. 

These  are  not  English  programs  with 
Spanish  subtitles,  but  completely  remas- 
tered programs  with  Spanish  narration. 
Trainer  manuals  in  Spanish  are  shipped 
w'ith  every  order, 

NAA's  Electrical  Hazards  Awareness 
Program,  a comprehensive  home  study 
course  that  fulfills  the  training  require- 
ment to  become  a qualified  line  clearance 
tree  trimmer,  also  will  soon  be  available  in 
Spanish.  Later  this  year,  NAA  will  make 
its  popular  Tailgate  Safety  program  avail- 
able in  Spanish. 

For  further  information  on  NAA  Span- 
ish language  videos  or  other  training  pro- 
grams,  call  NAA  at  800-733-2622.  □□ 


Edwin  Irish  Receives  ISA  Award 


A Ml  line  of  Safety  Equipment  for  the 
Outdoor  Power  Market; 

* Chain  Saw  Chaps 

* Chain  Saw  Vest 

* Loggers  Head/Face/Hearing  Combos 

* Hearing/Face  Combo  for  line  trimmers 

* Safety  Glasses  and  Goggles 

* Ear  Muffs  and  Ear  Plugs 

ELVEX  CORPORATION 

P.O.  BOX  850,  Bethel,  GT  0680 1 

Ph:  800/888-6582 

Please  circle  9 on  the  Reader  Senice  Card 


Edwin  E,  Irish  of  the  Chas.  F,  Irish 
Company,  Inc,,  of  Detroit.  Michigan,  re- 
ceived a lifetime  honorary  membership 
award  from  the  International  Society  of 
Arboriculture.  The  award  was  presented  at 
the  ISA's  68th  Annual  Conference  in 
Oakland.  California  this  month. 

Irish  is  a longtime  member  of  the  ISA. 
He  was  instrumental  in  the  development 
of  the  ISA's  “Tree  Valuation  Guide"  and 
the  accompanying  "Manual  for  Plant  Ap- 
praisers." He  has  been  a staunch  support- 
er of  the  ISA  Research  Trust  and  has 


played  critical  roles  in  other  research  and 
educational  efforts,  especially  large  tree 
transplanting. 

Irish  is  active  in  the  National  Arborist 
Association,  hav  ing  served  as  its  president 
in  1965  as  well  as  chair  and  trustee  of  the 
National  Arborist  Foundation  for  many 
years.  He  received  the  NAA  Award  of 
Merit,  the  association's  highest  award,  in 
1978. 

His  father  was  organizing  chairman  of 
the  NAA  in  1938,  and  his  son.  Chuck,  is 
active  in  the  company,  co 


THREE  BUCKAT  TRUCKS 

Including  (2)  1985  Ford  F700 
370  4V  Gas.  5-spd.  A/C  with 
50'  Skyworker  Bucket 

Low  Miles,  Clean  Trucks 
Ready  to  Go  Anywhere 

Will  consider  package 
or  swap  for  crane 


AA  D.J.  Snyder  (617)-964-TREE  (8733) 
Ask  lor  Dave 

Please  circle  26  on  the  Reader  Service  Card 

TREE  CARE  INDUSTRY  - AUGUST  1992 


22 


Get  Ready  for  NAA’s  Annual  Meeting 


The  Don  Cesar  Resort  Hotel  in  St.  Petersburg,  Florida, 


Taking  one  step  away  can  help  you  take 
two  steps  forward  ! 

When  you  step  hack  and  lake  a look  at 
your  business  from  a distance,  your  per- 
spective changes.  When  you  add  good 
speakers,  the  ability  to  network  with  peers 
and  a relaxed  environment,  the  perspec- 
tive is  even  better. 

The  National  Arborist  Association's 
1993  Annual  Meeting  and  Management 
Conference  in  February  will  provide  you 
with  management  insight.  It  will  help  you 
take  two  steps  forward  in  business. 

The  meeting  will  be  held  at  the  Don  Ce- 
sar Resort  Hotel  in  Si.  Petersburg  Beach, 
Florida.  February  9- 1 3, 1 993.  Y ou  are  cor- 
dially invited  to  attend,  whether  you  are  an 
NA A member  or  not. 

Dr,  Alex  Shigo  is  the  keynote  speaker. 
The  rest  of  the  speakers  are  equally  as  ex- 
citing and  will  focus  on  a broad  range  of 
important  management  subjects. 

Do  yourself  and  your  business  a favor. 


Step  away  to  beautiful  St  Petersburg  fora 
great  meeting. 

For  more  information,  contact  the  Na- 


tional Arborist  Association.  P,G.  Box 
1094.  Amherst,  NH  0303  L or  call  800- 
733-2622,  m 


The  Image  Builder 


Arbortech  Quality 

When  quality  work  is  vour 
trademark,  you  need  a quality 
image.  Arbortech  builds  chip 
trucks  that  give  your  com- 
pany a professional  look  and 
are  equipped  with  all  the 
performance  features  you 
need.  Galvanneal  steel  body 
resists  rust  for  years  of  ser- 
vice and  good  looks;  big  tool 
boxes  organize  your  tools  and 
carry  them  to  the  job  site  where  you  need  them  — 
adding  to  your  efficiency;  and  convenient  roof  top 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Ford's  14,500 
GVW  Superduty  and  you  have  a big  12  yard  load 
space  at  a small  truck  price.  Superduty  features 
the  powerful  460  V-8  or  economical  7.3  liter  diesel 
engine.  Standard  equipment  includes  dual  tanks, 
power  steering,  power  brakes  with  rear  antilock:  and 


heavy  duty  front  axle;  with  5 
speed  O.D.  manual  or  automatic 
O.  D.  transmission  available. 

Call  Tbday 
1-800-255-5715 

Order  your  new  14,500  GVW 
units  today  from  the  industry's 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  own 
Ford  Superduty.  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  it  easier  than  ever 
to  own  a quality  Arbortech  chip  body.  Whether  you 
are  looking  for  your  first  new  truck  or  an  economical 
addition  to  your  fleet,  Arbortech  chip  body  fits  your 
image  — quality,  efficiency,  performance. 


RBORTECH 


a Soon  kHziT  company 


jany^J 


3203  West  Lincoln  Way 
Wooster,  Ohio  44691 
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CLASSIFIED 


HELP  WANTED 

Overhead  line  clearance— Detroit  metro- 
politan area.  New  firm  in  the  Detroit  area 
looking  for  experienced  foreman  and  jour- 
neyman to  run  crews  for  line  clearance 
contract  with  local  utility  co.  Applicants 
should  be  practically  and  academically 
qualified.  We  offer  good  wages/benefits. 
Send  resume  1o  ECCT  P.O,  Box  934, 
Grosse  Pointe,  Ml  48236. 

Arbor  Care/Orlando — Arborist  position 
requires  sales  & management  abilities. 
Must  have  strong  background  in  opera- 
tions with  high  safety  standards,  an  inter- 
est in  high  quality  product  and  a drive  for 
customer  satisfaction.  Send  resumes  to 
Peter  Sortwelf,  General  Manager.  Arbor 
Care,  477  Old  Winder  Garden  Roadt  Or- 
lando, FL  3281 1. 

Complete  tree  company  looking  for  tree 
climbers — best  working  conditions — good 
pay-year-round  work— management  op- 
portunity for  aggressive  self-starter— hard 


workers.  Bob's  Nursery,  NAA  members. 
Cali  Bob  or  Frank.  318-232-TREE. 

Exp*  tree  climber,  owner  of  own  tree 

co.,  has  own  60'  TECO  bucket  truck  & 
equip,  10  years  exp.,  w/ref,  wants  to  work, 
206-398-2465,  Lynden,  WA. 

Immediate  opening  for  arborist — Must 
be  experienced,  have  formal  education  in 
arboriculture,  know  NAA  guidelines  for  tree 
care,  & be  able  to  relocate.  Please  send 
resume  to:  The  Virginian  Golf  Club,  1375 
Jonesboro  Road,  Bristol,  VA  24201 . 

Arborist  wanted.  Must  have  verifiable 
climbing  and  bucket  truck  operating  capa- 
bilities. $18-20  per  hour  poss.  salary.  Year- 
round  work.  Phone:  301-599-9148, 

Are  you  a skilled  arborist?  Are  you  look- 
ing toward  a future  in  sales  and  manage- 
ment but  fee!  more  qualified  to  climb  and 
practice  your  art?  Then  consider  climbing 
toward  your  future  with  us.  We  are  a full- 
service,  year-round  lawn,  landscape,  and 


tree  care  firm  seeking  an  experienced  ar- 
borist crew  leader  to  train,  motivate  and  re- 
cruit others  for  our  expanding  tree  division. 
While  enjoying  the  work  you  love,  you  will 
be  able  to  replace  yourself  in  2 years  and 
shift  your  focus  to  sales  and  management. 
We  offer  a complete  benefits  package  and 
profit  sharing  program.  If  you  are  a proven 
leader  with  5 years  experience,  please  call 
Michael  Lueders  at  508*359*9905,  Lued- 
erstree&  Landscape,  Inc.,  Medfield,  MA 

Fast  growing  quality  tree  care  company 

looking  for  ambitious,  highly  motivated  ar- 
borist. Must  be  experienced  in  all  aspects 
of  the  tree  care  industry.  Preferably  have  a 
degree  in  horticulture  and  be  a personable 
type.  Responsibilities  will  include  sales  and 
supervision  of  work  force.  Please  send  re- 
sume with  work  and  sales  history  to  Em- 
pire Tree  Service,  RR  1#  Box  523,  Pine 
Plains,  NY  12567.  Phone:  518*398*5210, 

We  are  a full  service  arboriculture  firm 

with  offices  in  the  Midwest  and  the  East 
Coast,  With  our  continued  expansion,  we 


ORDER  YOUR 
FREE  CATALOG 


Call  toll  free 


1-800-525-8873 

6) 


Enjoy  professional  supplies 
at  amateur  prices 


Please  circle  25  cm  the  Reader  Service  Card 


MODEL  HD47 

STUMP 

GRINDER 


Levco’s  Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


JO  ••• 

THE  HD47  MOVES  IT- 
SELF OVER  AN  AREA 
OF  6 X 31'  WITHOUT 
MOVING  THE  TOW 
VEHICLE! 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 

POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE.  ARKANSAS  72396 


501-238-8126 


FAX  501-238-8124 
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are  seeking  qualified  arborists  for  produc- 
tion, plant  health  care  and  sales  positions 
within  our  company.  We  consider  safety, 
quality,  production  and  communication  to 
be  the  foundations  of  proper  tree  care.  If 
you  believe  the  same  and  wish  to  make  ar- 
boriculture a career,  we  would  like  to  hear 
from  you.  Send  your  resume  with  salary 
history  to  Carol  Nallen,  do  The  Care  of 
Trees,  Inc,.  2371  S.  Foster  Ave.(  Wheel- 
ing, 1L  60090.  Phone:  708-394-4220, 

20-year-old  company  looking  for  quali- 
fied line  clearance  climbers  and  bucket 
men.  South  Central  Minnesota  location. 
Year-round  work  with  benefits.  Pay  equiv- 
alent to  D.O.E.  Immediate  openings.  Call 
507-947-3506. 


Tree  equipment  salesperson— Central 
California  firm  looking  for  motivated  and 
knowledgeable  self-starter  to  sell  chippers, 
stump  grinders  and  aerial  lift  trucks 
throughout  Western  states.  Excellent  op- 
portunity to  grow  with  a progressive  & 
rapidly  expanding  co.  Salary  & benefit 
package  commensurate  with  qualifications 
& experience.  Please  send  resume  with 
salary  history  to  PO  Box  1247,  Car- 
michael CA  95609. 


Address:  

City:  

□ MasterCard  □ Visa  Card  Number 
Signature  __ _ 


Exp.  climbers  and  working  foremen 

needed,  We  test  to  maintain  a drug -free 
workplace.  Will  talk  about  moving  expens- 
es being  paid  after  1 year  of  employment. 
Send  resume  to:  Alfred's  Superior  Tree 
Service.  2625  West  #702,  Wichita,  KS 
67217. 


FOR  SALE 

Surplus  tree  equipment — 6-65  Vermeer 
stumper— new,  0 hrs.,  SI  7,000:  TS-44 
truck  mounted  Vermeer  tree  spade — 
10,000  miles,  $10,000: 1989  F90  Prentice, 
on  International  6- wheel  loader — new  3208 
Cat  diesel,  $23,000;  1988  Versafift-Ford 
diesel  complete  forestry  package, 
$48,000: 1 990 1G10  Haybuster  tub  grinder, 
300  hrs.,  S48.000;  1978  4-wheel  drive  rear 
mount  Skyworker,  $24,500;  1983  Alpine 
Skyworker,  $38,500:  6-71  Vermeer  log 
chipper,  500  hrs.f  $18,500;  (2)  55  GPM  hy- 
dro sprayers,  1 Bean  90  mist  blower,  vari- 
ous conditions,  package  price,  $6000, 
Community  Tree  Service,  Inc,,  Call  8 a,m,- 
5 p.m,  Mon-Fri,  508-256-0341 , 

1988  F-350  Super  Duty,  7.3L,  5-spd, 
O.D.,  custom  built  arborist  body.  Hyd, 


Slate Zip:  _ 

Exp,  Date: 


dump,  tool  boxes,  racks,  hookups,  etc, 
AM/FM  st.  Well  maintained,  very  good 
condition,  35,000  mi,  asking  $17,500. 
Phone:  516-673-0600. 


1988  L-800  Ford  tandem  w/240  hp  Ford 
diesel  16  front,  44  rears,  set  back  front 
axle,  Allison  automatic  trans.,  mounted 
w/Big  John  AA90  tree  spade  in  excellent 
condition.  $66,000  or  B.Q.  Phone:  407- 
968-1045. 

Skyworker — Largest  new  parts  inventory, 
used  equipment  inventory,  major  service 
facility  in  U S.  Phone:  404-376-3192.  FAX: 
404-376-1150. 

Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  Information  about 
the  industry's  best-selling  package,  call  or 
write  Arbor  Computer  Systems,  1 17  West- 
on Road,  Westport,  CT  06880.  Phone: 
203-226-4335. 


Aerial  bucket  trucks,  Hi  Ranger,  As- 
plundh.  Sky  Worker — most  major 
brands— 40'  to  951  Also,  brush  chippers, 
stump  grinders,  tree  spades,  log  loaders 
and  Rayco  stump  cutters.  Parts  for  aerial 
buckets.  Allied  Utility  Equipment  Inc., 


AERIAL 

EQUIPMENT,  INC. 

ARBORIST  EQUIPMENT 
& SUPPLIES 


USED  EQUIPMENT  SPECIALS 

1990  Rayco  1635 
1989  Brush  Bandit  200  + 
1988  Brush  Bandit  1200 
1988  Rayco  1620 
1988  Vermeer  1250 
1973  Asplundh  16-8 
1969  Asplundh  16-8 


FOR  DETAILS 
CONTACT  RON  OR  JOEL 

Tel:  708-398-0620 
Fax:  708-394-1042 

WHEELING,  ILLINOIS 


L 


GO 


The  National  Arborist  Association 

P.O.  Box  1094.  Amherst,  NH  03031-1094 

Phone  1(800)733-2622  Fax  (603)672-2613 


J 


i-ax:  /u«-uy4-iu42 

WHEELING.  ILLINOIS 
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— Order  Form — 

Please  use  this  form  to  order  the  treeworker  and/or  the  Electrical  Hazards  Aware- 
ness Program.  Mail  this  form  and  payment  to:  National  Arborist  Association,  The 

Meeting  Place  Mall,  Route  101,  P.O.  Box  1094,  Amherst.  NH  03031-1094. 


n 


Electrical  Hazards  Awareness  Program 

The  Treeworker 

_ English  (Quantity) 

Cost/ subscription 

Spanish  (Quantity) 

x No,  of  Subscription(s) 

□ $60.00  ea.  (NAA/ISA  members) 

□ $1 1 0,00  ea.  (non-members) 

My  Total  Cost  = 

Total  amount  enclosed: 


Company  Name: 


Name  of  Individual  Ordering 
Title 


Phone 
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XUNJECTO  FEED  32-7-7  AND  ALL  OTHER 
ANALYSIS  OF  THE  DOGGETT  TREE 
FERTILIZERS  WERE  SPECIFICALLY 
DESIGNED  TO  HAVE  A LOW  SALT 
CONTENT  AND  TO  BE  ENTIRELY  SAFE  FOR 
LOCALIZED  APPLICATION  TO  TREE 
ROOTS.  THE  DOGGETT  TREE  FERTILIZERS 
ARE  CHLORIDE  FREE  AND  CONTAIN  THE 
HIGHEST  QUALITY  RAW  MATERIALS. 


For  Further  Information  on  Salt 
Index  and  Tree  Fertilizers  Contact; 


THE  DOGGETT  CORPORATION 

LEBANON,  NEW  JERSEY  08833  908-236-6335 

800-448-1862 
FAX  908-236-7716 

Please  circle  7 on  the  Reader  Service  Card 
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W.  204  North  11509  GoldendaEe  Road. 
Germantown,  W!  53022,  Phone:  414- 
255-6161 . 


Brush  chippers,  stump  grinders,  shred- 
ders. mulchers,  log  splitters,  new.  used 
and  reconditioned,  small,  med.  and  large 
capacities,  financing  avail.  Gal-Line  Equip- 
ment Co.,  Livermore,  CA.  Phone:  510- 
443-6432. 

1982  FMC  100K  Rotomist  sprayer  300- 
gal.  tank.  235  hrs.  on  unit.  Ford  4-cyl  en- 
gine, 29"  blower,  mounted  on  a 4-wheel 
trailer.  Make  offer  to  City  of  Rye,  1 41  Oak- 
land Beach  Ave.f  Rye.  NY  10580,  Phone: 
914-967-7464. 


Attention:  California  tree  services  are 

now  required  to  have  a valid  contractor's  li- 
cense. effective  1/1/92.  C.T.S.  Home 
Study  program  provides:  application  pro- 
cessing for  fast  test  date— current  and  up- 
to-date  tree  service  law  materials,  current 
and  up-to-date  tree  service  trade  materi- 
als. Guaranteed  to  pass.  Call  today  for 
complete  details  and  free  brochure,  800- 
752-2275.  Contractors  Testing  Service, 
serving  all  of  California  and  licensed  by  the 
California  Dept,  of  Education.  Don't  get 
caught  out  on  a limb.  Fines  start  at  $1000. 
Obtain  your  tree  service  license  today.  Ma- 
jor credit  cards  accepted. 

3 used  SO'  aerial  lifts.  55'  working  height, 
continuous  rotation,  reconditioned  for  safe 
operation,  six  months  factory  warranty, 
mounted  on  Ford  F700 — with  12'  chip  box. 


saddle  box.  cab  guard.  Asking  $31,QQ0. 
Aerial  Lift  of  Conn.  Phone:  800-245-5438 
(in  state),  800-446-5438  (out  of  state). 


Arboriculture  books  by  Shigo,  Harris, 
Pi  rone,  Manion,  Cornell  University,  etc. 
For  free  book  list,  send  to  Arborist  Supply 
House.  Inc.,  P.O.  Box  23607,  Fort  Laud- 
erdale, FL  33307  or  call  1-800-749-9528. 

79  Extra  H.D.  1001  Skyhook  crane  pow- 
ered by  Welder  Generator,  4 manual-op- 
erated outriggers,  79  Chev  Model 
CC79064  tandem  truck,  low  mileage  427 
gas  engine,  W.B.  285",  air  brakes.  H.D. 
Pipe  cab  guard  and  rear  bumper  with 
steps.  22 -ft,  wood  body  with  top  and  un- 
derbody tool  boxes,  tire  90%.  Crane  unit 
recently  recabled  and  operating  gears  and 
electric  motors  replaced.  Selling  price 
$36,000.  Attn:  Arthur  Batson,  Lucas  T ree 
Expert  Co.,  636  Riverside  St,.  Portland, 
ME  04103,  Tel:  207-797-7294. 

1988  Model  100  Brush  Bandit  chipper, 
300  Cl  engine,  2500  lb.  winch.  New  clutch, 
disc  bearings  and  shaft,  anvil,  belts,  winch 
cable,  cable  rollers.  Runs  excellent,  S90QQ 
or  BO,  Call  Rich,  203-663-1762. 


Classified  ad  rates:  $45  per  inch  (1-inch 
minimum),  payable  in  advance T due  the 
20th  of  the  month  two  months  prior  to  pub- 
lication. Send  ad  and  payment  to: 

Tree  Care  Industry 
P.O . Box  1094 
Amherst  NH  03031 


THE  BEST 
MADE  WORK  & 
PLAY  OUTDOOR 
CLOTHING 

We  use  only  the 
highest  quality 
materials.  All  stitched 
with  nylon  thread. 

CALL  FOR 
LOCATION  OF 
NEAREST  DEALER 
(1-603-752-4030) 

{ Dealer  Inquiries  Invited) 


#S-701  #5100  RC  HELMET 

WOOL  COAT  Complete 


Full  Cut 


Rachet  System 


■Plain  or 
Lined  with 
Thmsutate 
■4  Pockets 


#S-700 
WOOL  COAT 
W/ Nylon 
Shell 


LABONVILLE, 


#U551 34 
BOOTS 


*6145 

BOOTS 


INC. 


* WN-600 

NYLON 

PANTS 

■Lined 

with 

Thmsutate 


#8S0  ■ B51 
CHAINSAW 
SAFETY 
CHAPS 
with  Kevlar 


■ Plain 


■Also 
ftned 
with  Thin - 
sulate 


Fuit  Cut 


Stitched 
w Nylon 
Thread 


504  BERLIN-GORHAM  RD.,  GORHAM.  N.H.  03581 


FOR  PLEASURE  - Please  your  family 
with  a professionally  landscaped  yard.  Assist 
your  friends  and  community  in  landscape 
projects. 

FOR  PROFIT  — Prepare  for  tremendous 
money  -making  opportunities  for  trained  men 
and  women  in  the  Landscape  Field.  You 
may  quickly  learn  — al  home  — how  to 
become  a Landscape  authority*  l andscape 
Contractor,  Landscape  Nursery-man, 
Garden  Consultant,  Lecturer  or  Designer, 
Start  your  own  profitable  business  or  get 
good  paying  position.  Excellent  pari  time 
money-making  opportunities, 

LIFETIME  CAREER  SCHOOLS,  Dept. 

101  Harrison  Street,  Archbald,  PA  1S4G3 

Please  send  me  free  copy  of  your  brochure. 
How  to  Learn  Modem  Landscaping  for  Profit 
or  Pleasure  ‘ 

Name 

Address , 

City Slate ZIP 
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Kinetic 

Stump  Cutter  Inc. 

VS.  Patent  #4757848 
Canada  - Pat.  Pending 


• 6 HP.  Cast  Iron  Tecumseh 

• Self-propelled 


• 22“  Wide 


• Agricultural  Tires 

• Cuts  12"  Deep 


Kubota  Diesel  (optional) 

P.O.  Box  983 

Saratoga  Springs.  NY  12866-0897 

1-800-422-9344 
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FROM  THE  FIELD 


Heroism  Or  Negligence? 


Every  tool  we  pick  up  or  operate  can  do  us 
harm  — from  a pair  ofhandsnips  to  the 
chipper  or  bucket  truck. 


By  Jim  Brunner 

In  our  business  we  not  only  cut  trees  but 
we  also  move  larger  trees.  On  one  job  we 
were  moving  large  locust  and  maple  trees 
for  a nursing  home.  We  were  digging  the 
holes  with  a backhoe,  moving  the  trees 
with  a tree  spade,  and  backfilling  with  fresh 
soil  being  moved  with  a front-end  loader. 

As  I stood  in  a hole  40  feet  away  meas- 
uring depth  for  the  backhoe  operator,  the 
other  men  were  setting  another  tree.  One 
employee  was  bringing  the  soil  to  the  hole 
with  the  loader.  He  was  traveling  with  a 
full  bucket  of  soil  weighing  about  KXX) 
pounds  with  the  bucket  up  in  the  air  about 
10  feet. 

As  he  turned  toward  the  hole,  he  was 
traveling  too  fast  and  approaching  the  tree, 
wrhich  was  downgrade,  at  an  alarming 
speed.  He  tried  to  stop  but  he  had  no  brak- 
ing power  because  all  of  the  weight  was 
on  the  from  of  the  tractor.  He  was  ap- 
proaching a rather  steep  embankment  and 


was  totally  out  of  control  and  completely 
panic-stricken. 

At  this  point  he  had  started  to  balance 
the  tractor  on  the  front  tires.  As  he  went 
past  the  tree,  another  employee  started  to 
run  beside  the  tractor.  As  he  ran.  he 
reached  out  over  the  rear  lire  and  pushed 
the  boom  lever  forward,  bringing  the 
bucket  down  to  the  ground.  The  tractor 
slid  another  25  feet  to  a safe  stop.  Need- 
less to  say,  the  operator  was  shaken  and 
speechless,  and  we  were  all  relieved  that 
no  one  was  hurt. 

Now  for  the  question:  Was  the  em- 
ployee who  reached  over  Lhe  tire  and  low- 


ered the  boom  a hero  or  was  he  negligent? 
A hero  is  defined  as  someone  who  is 
looked  up  to  for  something  he  has  done, 
either  brave  or  noble.  Certainly,  what  the 
second  employee  did  was  brave  and  no- 
ble, but  some  w ould  say  he  was  negligent 
putting  himself  at  risk  of  being  run  over. 
We  may  never  answer  the  question,  but  1 
am  thankful  things  worked  out  the  way 
that  they  did  and  no  one  was  hurt. 

After  this  incident  there  was  much  dis- 
cussion about  the  safe  operation  of  all 
equipment.  In  our  business,  every  tool  we 
pick  up  or  operate  can  do  us  harm — -from 
a pair  of  handsnips  to  the  chipper  or  buck- 
et truck. 

I was  a fortunate  employer  that  day.  As 
employers,  it  is  our  job  to  educate  our  em- 
ployees on  the  proper  use  and  operation  of 
all  tools — no  matter  how  much  they  com- 
plain about  being  told  the  obvious.  It  is 
when  the  obvious  little  things  are  forgot- 
ten that  accidents  occur.  [O 


Jim  Brunner  is  the  owner  of  Brunner 
Landscaping,  in  Spring  Hill,  Florida. 

Do  you  have  a story  for  From  the 
Field?  TCI  will  pay  $100  for  published  ar- 
ticles. Submissions  become  the  property  of 
TCI  and  are  subject  to  editing  for  grant’ 
mar,  style  and  length.  Entries  must  in- 
clude the  name  of  a company  and  a con- 
tact person  or  they  will  not  be  considered 
for  publication.  Articles  and  photos  must 
be  received  by  the  first  day  of  the  month 
for  the  following  month 's  issue. 
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theVO50 


Saves  on  cost 

Setup  t 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  setups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO" 50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool 

The  VO- 50  gives  you  reach  and  movement  others  can't  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO- 50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It's  TIME  to 
check  out  VERSALIFT! 

Time 

MANUFACTURING  company 

RO.  Box  20368  Waco,  Texas  76702-0368 
(817)  776'0900  TELEX  {910)  894-5218  FAX  (817)  776-7531 


VERSALIFT 
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The  sensible  alternative  to  spraying. 


Maugel®  micro-injection  fits  today's  environmentally- 
conscious  arborist.  Capsules  of  premeasured  and 
scientifically  designed  Mauget  nutrients,  insecticides 
and  fungicides  keep  shade  trees  healthy  and 
beautiful  without  spraying. 

Mauget  micro-injection  is  a dosed  system.  No 
spraying,  no  drift.  EPA  registered  and  university 
proven  materials  are  injected  directly  into  the  sap 
stream  of  the  tree.  Conductive  vessels  inside  the  tree 
transport  products  throughout  the  free.  There's  no 
residue  on  non-target  species  and  no  waste. 

Arborists  in  the  Northeast,  Southeast.  Midwest, 
Southwest  and  Northwest  report  success  after 


success  on  thousands  of  shade  trees.  Mauget 
micro-injection  works  time  after  time.  It's 
performance  proven  every  day  — for  more  than 
20  years. 

Save  trees  and  the  environment  Inject  Mauget 

ssi'etzms 


J.  J.  Mauget  Company 

28 10  N.  Figueroo  Street 
Los  Angeles.  CA  90065 
1-800-TREES-RX 
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When  you  buy  Altec,  you're  buying  more  than  just  rugged,  reliable  equipment.  You're  buying 
the  expertise,  enthusiasm  and  dedication  of  more  than  1,500  Altec  people*  People  who  care  about 
how  well  your  fleet  is  running.  People  wrho  have  the  knowledge  to  keep  it  running  long  after  the  sale 
has  gone  through.  It’s  this  kind  of  commitment  to  customer  service  that's  made  Altec  the  best- 
known  name  in  the  industry* 

It's  also  a commitment  to  put  every  resource  at  your  disposal— all  of  our  people,  our  financial 
strength,  more  than  sixty  years  of  experience,  and  the  largest  manufacturing  and  service  facilities  in 
the  business. 

At  Altec,  we  know  that  customer  service  is  an  attitude,  not  just  a job*  Now,  that’s  a powerful 

„ , * , * r CALL  OH  OUR  RESOURCES. 

statement.  But  nothing  less  than  you  d expect  trom  the 

leader  in  the  industry. 


See  us  at  TCI  Expo 


For  information  about  Alters  complete  line  of  reliable  aerial  devices,  digger  derricks*  reel  lifters*  bodies  and  accessories,  call  1-800-232-7373* 
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OUTLOOK 


Make  an  investment 
in  your  future.  Come 


to  TCI  EXPO  '92. 


UT 

it's  not  a great  year,  but  everybody  goes  home  with  a paycheck 
every  week.  We  are  paying  our  bills  and  we  are  in  the  black! 

But. we  are  working  a lot  harder  to  be  where  we  are.  We  watch 

our  expenses  very  closely  and  we  look  for  every  opportunity  to  im- 
prove our  service  and  reduce  our  costs.” 

That's  what  I hear  when  I talk  to  most  tree  company  owners 
around  the  country.  There  are  some  places  where  business  is 
excellent  and  other  places  where  the  tree  business  is  terrible,  where 
it's  tough  to  sell  a job,  for  any  price.  As  a result,  tree  people  are 
really  picking  up  on  the  old  adage,  “It’s  better  to  work  smarter  than 
harder.”  There  is  little  margin  for  error  these  days,  and  any 
way  something  can  be  done  smarter  or  more  economically  is  the 
way  to  go. 

Many  people  tell  me  that  is  why  they  are  coming  to  TCI  EXPO 
in  Baltimore  this  year.  They  want  to  see  the  tools,  materials  and 
equipment  that  will  make  their  operations  more  efficient.  They 
want  to  attend  the  seminars  and  view  the  demonstrations  that  will 
make  their  operations  run  better.  They  know  they  can  find  it  all  at 
TCI  EXPO  *92. 

Baltimore  is  easy  to  get  to.  Accommodations  are  inexpensive 
and  registration  fees  are  very  reasonable. 

Make  an  investment  in  your  future.  Come  to  TCI  EXPO  ‘92  in 
Baltimore.  Find  out  what’s  new,  more  efficient,  more  cost-effec- 
tive. Find  out  what  your  peers  are  doing  around  the  country. 

This  is  not  the  time  for  fun  and  games  in  resorts.  That  can  wai  t. 
This  is  the  time  for  serious  business.  This  is  the  time  to  get  the  most 
out  of  opportunities.  TCI  EXPO  ‘92  is  one  of  those  opportunities. 
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Disc  or  Drum?  Now  There's  a Better  Choice!  ^ 

Morbark's  New  E-Z  Chipper 


Morbark  E-Z  Chipper  Model  20/36 


Why  Buy  an  E-Z? 

Nearly  two  years  of  research  and  testing  have  been  devoted  to 
the  development  of  Morbark's  new  E-Z  Chippers.  The  result? 
The  safest,  most  productive,  most  economical  hand-fed  brush 
chippers  you  can  buy.  In  fact,  this  principle  works  so  well,  we’re 
offering  a full  line  of  E-Z  chippers  from  small  drop  feed  units  to 
large  whole-tree  chippers.  Because  the  E-Z  chippers  are  so 
superior  in  every  way  to  conventional  drum  chippers  and  disc 
chippers,  we  are  pleased  to  announce  we  will  discontinue 
production  of  our  own  popular  hand-fed,  disc-style  chip- 
pers. But  don't  just  take  our  word  for  it.  The  only  way  to  really 
appreciate  these  chippers  is  to  see  them  run.  We  urge  you  to  call 
today  for  a free  video  demonstration  and  for  the  name  of  your 
local  Morbark  dealer,  who  will  be  happy  to  arrange  a live 
' demonstration.  Once  you  see  an  E-Z  operate,  we're  convinced 
it  will  be  your  next  chipper! 

MORBARK 

P.O.Box  1000  Winn,  Ml  48896  (800)233-6065 

Please  circle  21  on  the  Reader  Service  Card 


Morbark's  E-Z  Secret 

The  patented  E-Z  chipping  principle  is  a revolutionary 
concept  in  brush  chipping.  Illustrated  by  the  patent  draw- 
ing above,  the  E-Z  drum  works  much  like  a circular  saw 
blade.  Chips  are  held  in  the  deep  chip  pocket  until 
discharged  by  centrifugal  force.  This  allows  chipping  with 
less  horsepower  and  chipper  wear  than  ever  before. 


Dielectric  Testing 


By  Peter  Gerstenberger 

If  your  company  has  insulated  bucket 
trucks  designed  io  protect  the  operator 
from  electrical  hazards,  be  aware  that  the 
protection  is  not  infallible.  Annual  or 
semi-annual  dielectric  testing  by  a rep- 
utable company  helps  ensure  that  the  pro- 
tection built  into  such  units  is  there  when 
you  need  it. 

The  American  National  Standard  for 
vehicle-mounted  elevating  and  rotating 


aerial  devices,  A92.2-1990,  outlines  test 
procedures.  Bucket  truck  manufacturers 
have  their  own  test  procedures,  while 
manufacturers  of  testing  equipment  out- 
line specific  procedures  tor  testing  differ- 
ent makes  of  lifts. 

ANSI  requires  that  the  testing  be  done 
periodically.  For  the  tree  industry,  the 
understanding  is  that  dielectric  testing 
should  be  performed  every  six  months  to 
one  year.  Electric  utilities  usually  test  their 
vehicles  quarterly.  While  each  industry 


has  its  own  rules,  none  can  be  less  strin- 
gent than  the  ANSI  or  manufacturer’s  re- 
quirements. 

Test  procedures  should  meet  or  exceed 
ANSI  A92.2-199Q,  The  previous  revision, 
ANSI  A92.2-1979,  rated  insulated  aerial 
lifts  at  69  kV  and  required  lift  parts  to  be 
tested  at  40  kV  for  one  minute.  Maximum 
permissible  leakage  was  40  micro- 
amperes— that’s  forty- millionths  of  an 
amp.  The  new  standard  rates  units  at  46 
kV  and  requires  testing  at  100  kV  tor  three 
minutes. 

Sub-pan  F of  the  Occupational  Safety 
and  Health  Standard  covering  vehicle- 
mounted  lifts  still  enforces  the  1969  revi- 
sion of  A92.2,  which  also  specified  a 
three-minute  test  with  100  kV  and  one 
milliamp  permissible  leakage. 

How  testing  is  done 

Dielectric  testing  can  be  done  quickly 
and  simply,  and  normally  does  not  require 
that  the  equipment  be  disassembled.  Most 
testing  firms  test  lifts  with  alternating  cur- 
rent because  this  is  what  operators  likely 
would  face  when  working  around  over- 
head conductors. 

Main  tests  are  the  upper  boom,  the  low- 
er boom  isolator  and  both  booms  together. 
If  testing  measures  leakage  above  five 
milliamps,  test  technicians  know  there  is  a 
problem. 

Testing  the  upper  boom  consists  of 
hooking  a high-voltage  lead  to  the  plat- 
form end  of  the  upper  boom  and  a ground 
wire  to  the  lower  boom  above  the  isolator. 
The  technician  tests  the  isolator  by  placing 
the  high  voltage  above  the  isolator  and  the 
ground  on  the  truck  chassis.  After  making 
the  hookups,  the  technician  turns  on  the 
tester  and  increases  the  voltage  slowly.  He 
reads  the  current  flow  through  the  unit,  or 
leakage,  from  an  ammeter. 

Who  does  the  testing? 

ANSI  specifies  that  dielectric  testing  be 
done  by  a qualified  company.  Normally, 
testing  is  best  handled  by  the  lift's  manu- 
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Prior  to  dielectric 
testing,  a hot  lead  is 
attached  to  the  end 
I £R|  of  the  upper  boom. 


facturer  or  authorized  representative,  but 
this  may  often  involve  taking  the  bucket  to 
the  manufacturer  or  distributor. 

There  are  firms,  however,  that  do  noth- 
ing but  dielectric  testing,  and  many  can 
bring  the  testing  equipment  to  your  place 
of  business.  If  you  use  an  independent  lab, 
make  sure  they  adhere  to  manufacturer's 
guidelines  fortesting.  You  should  proba- 
bly look  for  a firm  that  tests  with  AC 
equipment. 

In  general,  our  advice  to  bucket  owners 
is  to  find  a testing  service  that  follows 
manufacturer's  guidelines  and  strict  test 
procedures,  if  you  change  to  another  test- 
ing service*  expect  different  test  results. 

Brian  DePiero,  of  Aerial  Lift,  Inc.,  of 
Milford.  Connecticut,  cautions  against 
testing  companies  that  place  more  empha- 
sis on  short-term  profits  than  on  safe  test 
procedures  that  yield  reliable  results.  He 
also  warns  that  improper  testing  could 
damage  a vehicle. 

As  for  DC  testing.  DePiero  says  that 
it  is  more  likely  to  bum  the  isolator,  creat- 
ing an  unseen  electrical  hazard  as  well  as 
the  need  for  costly  repairs  and  more 
downtime. 

Before  hooking  up  the  testing  equip- 
ment. Aerial  Lift  technicians  visually  in- 
spect and  thoroughly  clean  the  vehicle. 

Aerial  Lift  has  developed  a list  of  con- 
ditions that  could  make  a vehicle  fail  its 
dielectric  test.  When  for  some  reason  the 
insulating  ability  of  the  boom  has  been 
completely  destroyed,  the  testing  equip- 
ment will  register  a flashover.  another 
name  for  a direct  short  circuit.  The  voltage 
goes  directly  from  the  basket  to  the 
ground  through  some  conductor,  and  the 
machine  automatically  shuts  itself  off. 

Consolidated  Equipment  Repair  Ser- 
vice (CERS)  tests  vehicles  at  its  shop  in 
Amherst,  New'  Hampshire,  and  at  the 
client's  business,  using  a mobile  testing 
unit.  The  testing  takes  an  hour  and  a half. 

Bill  Dowd,  of  CERS,  feels  that  consis- 
tent testing  procedures  under  controlled 
conditions  is  critical  to  getting  reliable  re- 
sults. CERS  technicians  go  as  far  as  re- 
cording the  temperature,  barometric  pres- 
sure and  humidity  on  the  report  form. 

While  each  aerial  lift  manufacturer  pub- 
lishes guidelines  for  dielectric  testing, 
CERS  follows  the  guidelines  from  the 
manufacturer  of  the  testing  equipment  to 
get  consistent  results. 

Regardless  of  where  the  testing  is  done, 
CERS  tests  equipment  in  the  condition  it 
arri  ves  from  the  field.  Thus,  the  report  will 


reflect  the  actual  risk,  if  any,  to  the  lift 
operator. 

CERS  can  eliminate  most  leaks  with 
pressure  washing.  However,  the  techni- 
cian must  carefully  watch  the  gauges  and 
look  for  other  signs  of  a short  circuit  wrhile 
gradually  increasing  the  voltage.  A sud- 
den increase  could  bum  an  isolator  or 
damage  hoses. 

The  only  exception  CERS  makes  to  "as 
is"  testing  is  if  the  technician  spots  wire- 
braid  hydraulic  hose  or  something  else 
that  is  likely  to  cause  flashover. 

When  CERS  finds  a piece  of  equipment 
that  cannot  pass  the  dielectric  test,  the 
company  sends  a registered  letter  to  the 
owner  outlining  the  problems  that  have 
been  uncovered. 

The  testing  equipment  used  at  both 
companies  is  expensive  to  purchase  and 
maintain,  so  technicians  must  treat  it  care- 
fully and  have  it  calibrated  annually. 

According  to  Dowd,  most  tree  compa- 
nies request  a surface  test  of  the  basket  or 
basket  liner.  In  such  cases,  the  technician 
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attaches  electrodes  to  the  outside  of  the 
top  and  bottom  of  the  basket  to  measure 
surface  conductivity  of  the  basket. 

Another  method  is  the  submersion  test, 
where  the  basket  liner  is  placed  in  a w ater 
tank.  The  submersion  test  measures  leaks 
through  the  w-all  of  the  liner. 

Keeping  records 

No  matter  who  does  your  dielectric  test- 
ing, it  is  important  that  you  keep  docu- 
mentation of  test  results.  This  will  help 
protect  your  firm  from  possible  cita- 
tions from  the  Occupational  Safety  and 
Health  Administration  to  shift  some  of  the 
liability  for  equipment  failure  off  your 
company. 

CERS  also  keeps  its  own  records  w ith  a 
computer  program  that  will  pull  up  the 
customer  whose  truck  was  last  tested  five 
months  ago.  The  customer  gets  a postcard, 
similar  to  the  reminder  your  dentist  or 
doctor  might  send.  If  the  customer  has  not 
responded  after  six  months,  he  gets  a 
phone  call  and  a formal  letter  shortly  after 

5 


Common  Causes  of  Dielectric  Failure 


Wire  braid  hydraulic  hose  installed  in 
boom— usually,  wire  braid  hose  is  black 
while  non-conductive  hose  is  orange  or 
blue 

Incorrect  or  contaminated  hydraulic  fluid 

Electric  cord  for  light  or  other  equipment 
installed  in  boom 

Other  wire  running  up  through  boom 
Birds'  nests 


Defective  lower  boom  inserts  on  old  units 

De- la  mi  nation  of  fiberglass  parts— usual- 
ly they  must  be  replaced 

Dirt  line  on  underside  of  upper  boom — 
usually  can  be  washed  off,  may  have  to 
be  sanded  down  and  re-coated 

Surface  dirtT  oil,  or  moisture 

Tracking — years  of  grease  and  dirt  actu- 
ally penetrate  the  core  of  the  fiberglass- 
replace  the  defective  part. 


that.  After  18  months,  CERS  sends  a reg- 
istered letter  to  try  to  determine  if  the 
customer  still  owns  the  equipment.  If  the 
owner  sold  the  equipment,  CERS  attempts 
to  find  out  who  bought  it  and  if  it  is  in 
service. 

To  the  manufacturer,  dealer  and  owner, 
the  legal  liability  of  equipment  testing  is 
inescapable.  To  Dowrd.  the  most  frighten- 
ing aspect  of  dielectric  testing  is  dealing 
with  owner/operators  who  buy  second- 
hand equipment. 

Old  insulated  units,  unless  properly 
maintained,  are  much  less  likely  to  pro- 
vide adequate  protection.  Manufacturers 
now  build  lifts  to  be  more  durable.  Fiber- 
glass parts  are  coated  inside  and  out  to  re- 
sist penetration  of  contaminan  ts. 

According  to  A92.2-1990,  when  a used 
bucket  truck  changes  ow  nership,  the  sell- 
er must  provide  the  manufacturer’s  manu- 
al^) to  the  purchaser.  The  new  owner 
must  notify  the  manufacturer  of  the  unit 


model  and  serial  number  and  the  new 
ow  ner’s  name  and  address  within  60 days 
of  the  sale. 

Testing  your  aerial  lift  for  its  insulating 
ability  is  every  bit  as  important  as  inspect- 


ing it  for  serviceability  and  road- worthi- 
ness. When  you  test  your  vehicle,  you 
want  consistent  test  procedures  conducted 
by  a reputable  company  following  manu- 
facturer’s guidelines  for  testing. 


Simply  Effective 

Mauget  micro  injection  is  the  choice  of  more 
tree  care  professionals  than  any  other  method 
of  tree  injection.  For  more  than  30  years, 
arborists  have  used  Mauget  products  to  assist 
with  improving  tree  health  while  protecting  the 
environment. 

Mauget  micro  injection  utilizes  the  smallest  and 
shallowest  entry  point  for  infusion  of  materials 
directly  into  the  tree's  sap  stream. 

Mauget  is  the  only  trunk-applied  system  that 
has  tne  versatility  of  1 1 different  premeasured 
formulations  — proven  products  that  correct 
elemental  deficiencies,  control  diseases,  and 
stop  chewing,  sucking  and  boring  insects. 

Your  Mauget  distributor  is  specially  trained  in 
the  latest  techniques  and  scientific  uses  of 
micro  injection  and  hypo  infusion.  He  is  backed 
by  company  and  university  proven  research. 

s£Vc'tioa 

J.  J.  Mauget  Company 

281 0 N.  Figueroa  Street 
Los  Angeles,  CA  90065 
213-227-1482  (CA  Only) 
1-800-TREES  RX 
See  us  at  TCI  Expo 
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theVO50 


Saves  on  Co 
Setup 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO-50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO- 50  gives  you  reach  and  movement  others  can't  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO-50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 


TlfflE 

MANUFACTURING  COMPANY 


P.O.  Box  20368  Waco.  Texas  76702-0368 
(817)776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 


VERSALIFT 
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Flipline  alert 

I want  to  alert  you  to  a defective  piece 
of  climbing  equipment.  I know  of  one 
climber  personally  and  have  heard  of  two 
others  who  this  happened  to. 

The  wire-core  flipline,  made  of  synthet- 
ic fiber  rope  w ith  a braided  wire  core,  is  a 
dangerous  piece  of  equipment.  The  rope  is 
not  back-spliced  through  the  ring  of  the 
snap,  but  only  the  5/1 6-inch  cable  goes 
around  a thimble  passing  through  the  ring 
of  the  snap. 

The  cable,  after  passing  around  the 
thimble  and  through  the  ring,  is  clamped 
back  to  itself.  Right  behind  this  clamp 
where  the  cable  is  exposed  is  the  weak 
point — it  is  here  where  failure  occurs. 

Because  of  the  bending  that  occurs 
when  the  line  is  in  use,  the  cable  has  bro- 
ken at  this  point.  The  repeated  flipping  of 
the  line  up  the  tree  while  climbing  will 
slow  ly  wear  the  strands  until  a load  is  put 


on  it  and  it  snaps.  Because  the  end  of  the 
rope  covers  the  cable  at  this  point,  a 
climber  can  be  completely  unaware  of  the 
situation. 

This  is  precisely  what  happened  to  a 
friend  of  mine  while  climbing  a large  eu- 
calyptus in  California.  He  was  30  feet  up 
and  leaning  back  to  throw  his  climbing 
line  over  a large  branch.  The  cable  could 
not  take  the  strain  of  his  weight  and 
snapped.  Fortunately,  he  was  not  hurt. 
Rob  Ogus 
Wells.  Vermont 


Note:  The  following  response  to  the  let - 
ter  above  was  written  by  Don  Blair,  own- 
er of  Sierra  Moreno  Mercantile  Company , 
in  Big  Pool,  Maryland,  at  TCTs  request. 
Mr.  Blair  is  a distributor  of  wire-core  flip- 
lines and  other  ty  pes  of  lanyards. 

The  synthetic  wire-core  fliplines  were 


developed  in  1985  to  replace  the  classic  4- 
strand  manila  w ire-cores  that  were  a stan- 
dard among  West  Coast  loggers  for  over 
100  years,  when  the  availability  and  qual- 
ity of  manila  declined.  Since  it  has  been 
proven  impractical  to  manufacture  a wire- 
cored  synthetic  4-strand  that  allows  for 
over-braiding  the  cable  with  the  rope,  al- 
ternative methods  have  been  developed  to 
allow  for  the  use  of  a braided  synthetic 
such  as  Arbor- Plex  DL 
Whereas  the  manila  jackets  wore  out 
long  before  there  was  any  metal  fatigue, 
the  synthetic  jackets  have  extended  the 
service  life  of  the  flipline  beyond  the  ser- 
vice life  of  the  cable.  When  1 was  climb- 
ing on  manila,  I used  to  have  to  replace 
my  flipline  three  to  four  times  a year.  Flip- 
lines that  we  have  observed  with  cable  fa- 
tigue have  been  several  years  old  and  one 
was  used  to  pull  a chipper  truck  out  of  the 
mud!  Fliplines  manufactured  to  the  speci- 


HYDRASTUMPER 
190  H.P.  0IESEL 


Builds  a full  line  of 
High  Performance 
Stump  Cutters. 

RAYCO 

“The  Stump  Cutter  People" 


PHONE  TOLL  FREE 


1-800-392-2687  OHIO 
1 -800-392-2686  °SE 


Only  RAYCO* 


See  us 
at 

TCI  Expo 


RG  1670  DC 
80  H.P.  DIESEL 


RG  1620  SUPER  JR. 
20  H.P. 


4k-  * 


RG  1635  A 
35  H.P. 


4255  LINCOLN  WAY  EAST 
WOOSTER,  OHIO  44691 


PHONE 

216-264*8699 
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(160) 

Specialized 
Trucks  in 
Stock 


OPdYKE  inc. 
(215)  721-4444 

Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield.  PA  19440  (Phila.  Area) 


Morbark 


Morbark  Disc  Chippers 

Lease* 
48  Months 

4 cyl.  Ford  gas 

$12,995 

$392 

4 cyl.  White  gas 

$12,995 

$392 

4 cyl.  Cummins 

$16,995 

S508 

4-Knife  Option 

add  $500 

Morbark  Drum  Chippers 

Lease* 
48  Months 

20/36 

SI  6,995 

S508 

* All  lease  purchases  require  2 payments  down.  $1.00  buy-out  with  approved  credit.  Other  lease  plans 
available.  Used  Asplundh  & Morbark  chippers  and  Rayco  stump  grinders  available. 


1979  Ford  V/8  5x2  sp  w/  55'  Teco  Bucket  60' 
Manky  Height.  $19,500. 


1976  Int  V/8  5x2  sp  w/  75'  Radocy  Sign  Chanc. 
$12,500. 


Rayco  Stump  Grinders 

Model  1 620  Super  Jr. 

Model  1 635  ASA  Diesel 
Model  RG  1635-A/SP:  35  H P. 
Model  RG  1665-AC:  65  H P. 
Model  1670DC:  80  H P 
Hydra  Stumper:  240  H P. 


Lease" 
48  Months 

$6,995 

S215 

$12,995 

S369 

$11,750 

S345 

$14,995 

S440 

$21,500 

S625 

$85,000 

S2.344 

CASH 


For  your  surplus  Chippers, 
Stump  Grinders,  Tree  Trucks, 
Bucket  Trucks.  Call  for  our  offer. 


1976  Mack  4x4  dsi.  service 
truck,  w/  winch.  $14,500. 


1977  Ford  c/o  Cat  Diesel  5x2  sp 
w/  toot  box  and  chip  body.  $6,500 


1983  Chev  C70  8.2  Diesel  5x2  sp  w/  Asplundh 
LR50  & dump  chip  box.  $29,500. 


1983  Ford  dsl.,  5x2  w / 8 ton 
crane.  56‘  boom.  $28,500. 


1980  Ford  F800  crane  & dump.  4 
ton  crane.  S7.900 


1966  Ford  F800  w/  Hiab  log 
loader  $7,900. 


1 985  Ford  F700  V8  5x2  sp  w/  4 ton  Knuck 
Boom  Crane  $17,500.  (10  others  in  stock). 


LR-45,  50 
Many  in  stock! 
Call  for  latest 
inventory 


1978  Mac  dsl  tractor.  6 ton 
Pitman  crane.  $15,500. 


Rayco 

Mini  Work  Force  RG20  STUMP  CUTTER 

20  H.P.  SELF  PR0PELLE0 
S4.995-LEASE  36  MO.  S205  PER  MONTH 
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tic  at  ions  you  have  described,  in  our  expe- 
rience, are  neither  defective  nor  danger- 
ous, but  they  do  require  daily  inspection  as 
required  by  the  ANSI  Z- 1 33  standards  for 
Tree  Maintenance,  I cannot  speak  to  the 
specific  ft  lipline  that  you  describe  because 
the  fliplines  that  we  are  familiar  with, 
manufactured  as  you  describe,  do  not  cov- 
er the  cable  as  you  describe,  allowing  for  a 
visual  inspection.  Also,  in  our  experience, 
the  cable  does  not  break  all  at  once  with- 
out warning  but  a few  strands  at  a time,  al- 
lowing the  climber  to  replace  the  product 


as  he  would  a frayed  climbing  line,  hull 
rope  or  tree  saddle. 

Personally,  I’m  glad  your  friend  wasn’t 
hurt  and  I thank  TCI  for  the  opportunity  to 
have  some  input  to  your  letter.  No  product 
better  describes  the  hazards  associated 
with  climbing  than  the  flipline  (with  or 
without  a wire  core ).  The  things  that  keep 
you  alive  can  kill  you:  If  you  didn't  use  a 
wire-core  and  accidentally  cut  through 
your  rope  lanyard  or  climbing  line,  you'd 
have  a problem.  If  you  laid  your  wire -core 
on  a power  line,  you'd  have  a problem. 


To  quote  the  ANSI  Z-I33  standard: 
"All  equipment,  including  ropes  and  lines 
upon  which  the  worker  must  rely  for 
his/her  safety  shall  be  inspected  by  the 
worker  each  day  before  use/" 

In  addition,  wherever  possible,  a tree 
worker  should  not  rely  upon  one  piece  of 
equipment  for  his/her  safety.  An  example 
would  he  using  only  a flipline  to  spur 
down  a tree  being  blocked  down.  With  or 
without  a wire-core,  the  climber  should 
pass  his/her  climbing  line  around  the  trunk 
and  secure  a taut-line  hitch  belowr  the  lan- 
yard. If  the  lanyard  is  cut  or  the  trunk 
splits,  the  taut-line  hitch  is  back-up  securi- 
ty and  can  help  to  keep  a splitting  trunk 
from  catching  a climber  in  the  bight. 

1 would  encourage  anyone  reading  this 
article  to  make  a special  effort  to  inspect 
all  safety  or  production  equipment  imme- 
diately. 

If  anyone  has  any  specific  questions 
about  inspection  of  fliplines,  saddles, 
ropes  or  production  equipment,  please  feel 
free  to  contact  me. 

Donald  F.  Blair 

Sierra  Moreno  Mercantile  Company 

P.O,  Box  292 

Big  Pool,  MD  2171 1 

Phone:301-842-2544 

FAX:  301-582-3639 


Refreshing  to  read 

Besides  being  factual  and  highly  infor- 
mative, your  magazine  is  refreshing  to 
read.  I don't  think  that  you  have  to  look 
over  your  shoulder.  TCI  is  setting  the 
pace.  You  have  a line  magazine,  and  I can 
only  see  it  getting  better.  You  must  feel 
proud  to  offer  such  fine  journalism.  Keep 
up  the  good  work, 

Michael  Simmons 
Tree  Inject  Systems.  Ltd. 

Jersey  Shore.  Pennsylvania 


Another  TCI  fan 

I receive  your  TCI  magazine  every 
month  and  find  it  very  interesting  and  in- 
formative. Keep  up  the  good  wrork. 

Mark  Marriott 
Marriott  Industries 
Australia 


Letters  should  be  addressed  to: 
Tree  Care  Industry , Editor 
P.O.  Box  1094 
Amherst,  NH  03031 


CORPdmM&N^BiNCE  1956 

P.O.  Box  240277 , Charlotte f NC  28224 


Tel:  704/525-5191  * 800/346-1956  * Fax:  704/522-6161 
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DO  YOUR  EMPLOYEES  NEED  TRAINING 

Do  they  climb  - SAFELY,  PROPERLY 
Are  they  aware  of  the  latest  TREE  CARE  techniques 

How  does  the  completed  PRUNING  job  look 
Do  they  know  the  Z-133  Standards 
Are  they  trained  for  Arborist  Certification 


THE  WORK  PERFORMED  BY  YOUR  EMPLOYEES  fS 

YOUR  REPUTA  T10N 


If  your  employees1  job  skills  need  improvement— 

CALL  __ 


1-800-622-2562 


THE  TRAINING  LEADER  SINCE  1985: 
ACRT,  INC. 

221  Horn  D*P*v*m  St  . p 0.  B*.  a 10 

Kant.  OhHj  44  240-0  ? 10 
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WASHINGTON  IN  REVIEW 


States  Regain  Control 

Localities  Losing  Battle  To  Enact  Pesticide  Regulations 


By  Brian  Barnard 

As  state  legislative  sessions  come  to  a 
close  this  year.  26  states  have  enacted 
legislation  prohibiting  local  jurisdictions 
from  regulating  pesticides.  In  five  of  these 
states,  the  issue  is  addressed  by  the  Attor- 
ney General. 

In  addition,  a bill  to  reauthorize  the  Fed- 
eral Insecticide.  Fungicide,  and  Rodenti- 
cide  Act  (H.R.  3742)  is  aimed  at  giving 
pesticide  regulation  back  to  state  and  fed- 
eral authorities.  As  of  this  printing.  H.R. 
3742  awaits  action  by  the  full  House  Agri- 
culture Committee. 


This  flurry  of  legislative  action  and  oth- 
er lesser-known  legal  battles  resulted  from 
the  Supreme  Court’s  decision  last  year  to 
grant  the  power  to  enact  pesticide  regula- 
tions to  83.000  municipalities  across  the 
country. 

Local  regulation  presents  several  prob- 
lems for  the  tree  care  professional.  First, 
many  towns  proposed  bylaws  that  judge 
the  alleged  danger  or  desirability  of  cer- 
tain products,  even  though  they  lack  the 
technical  expertise  to  administer  pesticide 
regulation.  Such  judgment  requires  spe- 
cialized training,  which  is  normally  found 
only  at  the  state  and  federal  levels  of  gov- 


ernment. Second,  local  pesticide  regula- 
tions end  at  the  town  line  and  may  conflict 
with  those  enacted  in  a neighboring  town. 
The  result  is  confusion,  particularly  since 
an  environmental  need  for  protection 
would  not  end  at  the  tow  n’s  borders. 

Also,  local  regulations  mean  increased 
cost  for  tree  care  companies  that  operate  in 
more  than  one  jurisdiction.  That  expense 
is  ultimately  passed  onto  the  consumer. 

Local  regulatory  action  is  evident  in  29 
states.  If  a municipality  in  your  area  dis- 
cusses regulating  pesticide  use.  become 
involved.  Communicate  with  affiliate  lo- 
cal. state  and  national  tree  care  organiza- 


LEGEND: 


BLUE — Legislation  prior  to  1992 


CALIFORNIA 
COLORADO 
CONNECTICUT 
MINNESOTA 
LOUISIANA 


OHIO 
WEST  VIRGINIA 
PENNSYLVANIA 
NEW  YORK 
NEW  JERSEY 


RED — 1992  Legislation 


NEW  MEXICO 
KANSAS 
OKLAHOMA 
SOUTH  DAKOTA 
MISSOURI 
INDIANA 


TENNESSEE 
FLORIDA 
GEORGIA 
SOUTH  CAROLINA 
VIRGINIA 


YELLOW— Attorney  General  opinion 

OREGON 
NORTH  DAKOTA 
ARKANSAS 
NORTH  CAROLINA 
DELAWARE 
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MODEL  HD47 

STUMP 

GRINDER 


Levco’s  Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


AfltA  Of  cur 
out  sett.nc. 


20  . . • 

THE  HD47  MOVES  IT- 
SELF  OVER  AN  AREA 
OF  6 X 31*  WITHOUT 
MOVING  THE  TOW 
VEHICLE! 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 

POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE.  ARKANSAS  72396 

501-238-8126  FAX  501-238-8124 
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SCHODORF 

TRUCK  BODY  & EQUIPMENT  CO. 


885  Harmon  Ave.  - P.O.  Box  23322 
Columbus,  Ohio  43223 
Phone:  614-228-6793 
1-800-288-0992 


Model  B4120  - 10’  Long  See  us  at  TCI  Expo 


Since 

1881 


.# 


Shown  here  with  Power-Liftgate 
Featuring:  All  galvanncal  construction  including  understructure,  conugated 
sides,  front  & roof  increase  strength,  inside  & underbody  undercoated,  swing- 
away  tailgate.  Tool  & thru  box  with  double  panel  doors  & slam  action  paddle 
locks,  high  security  locking  bars  & 4 swivel  rope  hooks.  Class  C/20  hoist, 
reinforced  underridc  protection  with  pintel  hook,  6 way  trailer  plug  & top 
mount  ladder  & pruncr  storage. 


12%  14',  16*  UNITS  AVAILABLE,  COMPLETE  UNITS  WITH 
CHASSIS,  CONTACT  PAUL  SCHODORF  1-800-288-0992. 
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tions.  Attend  public  meetings  to  educate 
the  citizens  of  your  community.  Explain 
the  conflicts  that  will  arise  for  the  profes- 
sional applicator  and  the  potential  de- 
crease in  the  health  and  vigor  of  the  valu- 
able plants  on  their  property.  Clearly  il- 
lustrate the  increase  in  cost  to  the  commu- 
nity as  a result  of  administration  expense. 

The  public  respects  a professional  ap- 
plicator who  acknowledges  the  validity  of 
their  concern.  Share  your  values  of  a safe 
and  healthy  environment.  []Q 


Why  Not  Control 
Dutch  Elm  Disease 
In  Your  City? 


Phyton’ 
— 27M 


SEE  THE  DIFFERENCE 

—Effective  for  3+  years 
. . . very  affordable 

— Simple  Trunk  injection 

\\  —New  time-saving 
*'  * • * injection  method  & 

new  dosage  range 


NEW  USE  FOR 
PHYTON-27® 
ON  OAKWILT 

Treat  now,  before 
fall  color,  for  best 
results 

White  Oaks— therapeutic  & 
preventative 
Red  Oaks — preventative 


Call  1-800  ELM  TREE,  FAX  or  write  for: 
Technical  Support  & Information, 
PHYTON-27  low  prices, 
equipment  & parts, 
and  the  Newsletter 


SOURCE  TECHNOLOGY 
BIOLOGICALS,  INC. 

3355  Hiawatha  Avenue,  Suite  222 
Minneapolis,  Minnesota  55406 
(612)  724-7102 

TOLL  FREE  1 -800-ELM-TREE 
FAX  (612)  724-1642 


Please  circle  37  on  the  Reader  Service  Card 
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Charlie  McGinty 

McGinty  Bros.,  Inc. 
Long  Grove,  Illinois 


“Everybody  in  our  office  reads  the  NAA ’s  monthly  newsletter  THE  REPORTER , and  all  our 
field  personnel  have  subscriptions  to  THE  TREEWORKER.  These  publications  keep  us  in  the 
mainstream  of  the  tree  care  industry.  We  use  the  NAA ’s  HOTLINE  frequently.  The  NAA  staff 
has  a depth  of  expertise  and  is  always  able  to  help  us  find  answers  to  questions.  ” 

JThe  National  Arborist  Association  publications 
and  telephone  communications  keep  management 
and  field  personnel  fully  informed  of  developments 
that  effect  their  performance,  jobs  and  even  lives. 

Communications  are  why  so  many  tree  care  firms 
belong  to  NAA— but  that  isn’t  the  only  reason. 

There  are  also  comprehensive  safety  programs,  man- 
agement guidelines,  insurance  programs,  cost  effec- 
tive training  programs— a wealth  of  information  that 
enables  an  arborist  to  readily  comply  with  govern- 
ment regulations  and  other  support. 

Another  benefit  is  NAA’s  knowledgeable  staff  and 
their  toll  free  HOT  LINE  - 1-800-733-2622. 

If  your  firm  is  not  an  NAA  member, 
why  not  JOIN  TODAY — and  start  enjoying 
all  of  the  benefits  of  membership. 


The  National  Arborist  Association 


Special  Offer:  Join  now  for  the  introductory  dues  of 
SI 75  for  the  remainder  of  1992  and  all  of  1993.  Your  annual 
dues  in  1994  will  be  based  on  your  firm’s  gross  sales  for  1993. 

□ YES,  1 want  to  belong  to  NAA  and  take  advantage  of  this 
‘‘Special  Offer"!  Enclosed  is  my  payment  of  SI 75  for  dues 

through  1993. 

□ I'm  interested.  Send  me  more  information. 

□ Send  me  information  on  your  training  programs. 


Name 
Title  _ 
Street 
City  _ 


Company 


. State  . 


. Zip . 


Phone 


□ Check  enclosed  payable  to  NAA 

Account  ft  

Signature  


□Visa  □ MasterCard 
Exp.  Date 


Referred  by  (optional): 


The  National  Arborist  Association.  P.O.  Box  1094.  Amherst,  NH  03031 
Phone  1(800)733-2622  Fax  (603)672-2613 

Membership  starts  when  you  submit  certificates  of  insurance. 
Membership  is  available  to  commercial  tree  sendee  firms  only. 
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MANAGEMENT  EXCHANGE 


Happiness  And  Safety 


By  Dave  deSousa 


Happiness  can  be  achieved  in  the  work 
environment  by  adding  value  not  only  to 
safety,  but  also  to  quality,  production 
and  cost  control 


As  social  beings,  most  of  us  enjoy  the 
company  of  other  people  at  some  time  or 
other.  We  want  and  need  to  belong,  to  be  a 
part  of  something,  to  be  included,  to  feel 
important,  and  so  on.  It  is  important,  there- 
fore, to  ask  ourselves  if  we  are  as  happy  in 
our  relationships  as  we  could  be. 

Happiness  depends  on  our  ability  to  add 
value  to  the  many  facets  of  our  society.  At 
home,  work,  church,  school,  company, 
club  or  whatever,  the  more  that  values  are 
added,  the  more  relationships  improve  and 
the  happier  we  all  will  be. 

Consider  this:  When  we  add  value(s)  to 
a relationship,  be  it  with  one  person  or 
several — a marriage,  a family,  or  a com- 
pany-— we  have  started  a happiness  cycle. 
When  we  see  that  relationship  reflect  that 
value,  (i.e,  improve  in  some  way),  we 
have  completed  the  happiness  cycle. 

For  example,  let's  say  you  took  a few 
minutes  to  visit  a sick  friend  in  the  hospi- 
tal, Stopping  to  visit  is  the  start  of  a happi- 
ness cycle.  When  you  see  that  smile  and 
hear  the  words,  *Tm  really  glad  to  see 
you."  you  have  just  completed  a happiness 
cycle.  Who’s  happy?  You  boih  are.  Your 
friend  feels  good  about  the  caring  (value) 
you  showed  him.  You  feel  good  because 
he  tee  Is  a little  better  (improvement)  for 
your  having  visited  him.  And,  you  are 
happy  he  is  glad  to  see  you. 

Think  of  the  opposite  a moment.  If  you 
took  a value  away  from  a relationship, 
does  the  relationship  improve?  If  you  con- 
tinue to  take  and  not  give,  the  relationship 
won't  last.  In  fact,  it  would  probably  get 
pretty  unhappy.  (You  may  end  up  getting 
a divorce,  getting  fired  or  having  a serious 
accident.) 

Here  are  some  graphic  examples.  How 
about  taxes?  When  Unde  Sam  takes  away 
your  money,  is  he  removing  a value?  Are 

14 


you  happy  about  that?  When  your  teenag- 
er crumples  the  car  fender,  are  you  happy 
about  that? 

Here's  another.  Lei's  say  your  most  ex- 
perienced crew  leader  is  hospitalized  in  an 
auto  accident.  Would  any  values  be  re- 
moved from  your  operation?  Would  the 
chances  of  having  an  accident  go  up  or 
down  because  of  his  absence? 

‘Continuous  improvement’ 

What  does  all  this  have  to  do  with  safe- 
ty? A lot!  It  reaches  much  farther  than  just 
safety,  though.  Happiness  can  be  achieved 
in  the  work  environment  by  adding  value 
not  only  to  safety,  but  also  to  quality,  pro- 
duction and  cost  control. 

Wrhen  you  come  right  down  to  it,  happi- 
ness is  nothing  more  than  the  process  of 
“continuous  improvement”  by  the  adding 
of  values. 

The  entire  Japanese  economic  success 
(happiness)  is  based  on  this  idea  of  contin- 
uous improvement.  Everyone  from  the  top 
down  is  continuously  trying  to  help  im- 
prove the  company  in  some  way. 

You  see,  continuous  improvement  is  the 
secret  to  a successful  (happy)  relationship, 
be  it  personal,  social  or  business. 

If  wre  all  strive  to  continually  improve 
by  adding  value  to  the  many  aspects  of  our 
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jobs,  especially  safety,  there  will  be  more 
uninjured,  healthy  people  around  adding 
values.  The  more  people  we  have  adding 
values,  the  more  improvements  we  make. 
The  more  that  improvements  are  made, 
the  more  successful  (happy)  the  unit  is. 

How  do  you  add  value  to  safety?  Any- 
thing that  you  do  to  improve  the  safety  en- 
vironment that  reduces  the  risk  of  an  acci- 
dent or  reduces  the  damage  caused  by  an 
acc  i de nt  w i 1 1 add  va I ue . 

Making  sure  your  equipment  is  in  per- 
fect shape,  correcting  unsafe  acts  and  con- 
ditions that  you  observe,  etc.,  are  good  ex- 
amples of  reducing  risk. 

Wearing  your  personal  protective 
equipment  and  your  seat  belt  or  carrying  a 
charged  fire  extinguisher  and  a full  first 
aid  kit  are  examples  of  reducing  the  ef- 
fects of  an  accident,  if  one  does  occur. 

Any  suggestion  or  act  is  great  as  long  as 
you  are  continuously  trying  to  improve, 
not  only  safety  but  all  areas  of  your  life. 
Don't  be  content  with  Lhe  way  things  are: 
you  won't  be  content  for  long.  I'll  guaran- 
tee that  you  will  get  bored  and  unhappi- 
ness will  set  in. 

Continuous  improvement  is  how  we  get 
promoted,  how  we  reduce  accidents,  how 
we  boost  quality  and  production  and  how 
we  reduce  costs  In  the  business  world. 


How  to  stand  up  to  tough  customers. 


When  you’re  working  in  the  treetops, 
you  want  some  strong  support.  Here’s 
where  you  need  a friend,  a buddy... 
a Hi-Ranger  Sidekick™  Model  SK-451 

The  Sidekick’s  durable  overcenter 
upper  and  lower  booms  get  you 
into  position  to  deal  with  your 
toughest  customers.  With  a working 
height  of  56  feet,  and  135°  lower 
boom  travel,  you  have  the 
flexibility  and  solid  support 
you  need  to  get  the  job  done 
efficiently. 


After  you’ve  cut  your  tough  customers  down  to 
size,  put  the  trimmings  in  Mi-Ranger’s 
15-cubic-yard  chip  box. 


Call  your  local  Hi-Ranger  dealer  and 
find  out  how  easy  it  can  be  to 
reach  new  heights  without  going 
out  on  a financial  limb.  Or  call  us  at 
414-547-1000.  FAX  414-547-8407. 

We’ll  send  you  more  information. 

tTgTHT^m 

HI-RANGER,  INC. 


Waukesha.  Wisconsin 
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A group  effort 

Some  words  of  caution  here.  You  can't 
do  this  by  yourself.  When  the  entire  group 
is  continually  trying  to  improve  an  opera- 
tion, the  results  will  be  far  greater  than  if 
every  person  in  that  group  is  just  trying  to 
improve  himself.  Besides  our  own  suc- 
cess, we  must  have  the  happiness  (suc- 
cess) of  the  group  as  our  goal.  Remember, 
when  the  group  improves,  even  slightly, 
as  a result  of  a value  you  or  someone  else 
added,  you  will  be  a little  better  off  (a  lit- 
tle happier). 

Over  the  long  run,  if  you  added  up  all 
the  little  improvements  that  you  can  help 
to  make  by  continuously  adding  value, 
you  and  your  relationships  will  be  suc- 
cessful. You'll  be  so  happy  you'll  chuck- 
le all  the  way  to  the  bank. 

So — don't  worry,  add  values  and  be 
happy!  1TG 

Dave  de Sousa  is  an  employee  of  the 
FA.  Bartlett  Tree  Co ..  and  a management 
consultant  in  Meredith , New  Hampshire. 
He  will  lead  a crew  leader  training  work- 
shop at  TCI  Expo  ‘92  in  Baltimore,  Mary- 
land. 


TDCC  QERVirFQ 

ARE  NOW  REQUIRED  TO  HAVE  A 

CONTRACTORS  LICENSE 

Assembly  Bill  2)90,  Effective  1-1-92 
C-61  Limited  Specialty /D-49  Tree  Service 


HOME  STUDY  PROGRAM 


For  the  Tree  Care  Professional 
Providing  the  Following  Services: 

■ Complete  Application  processing  to  obtain 
the  Tree  Service  Exam  and  License  as  soon 
as  possible. 

■ Current  and  up-to-date  Tree  Service  Law 
study  materials 

■ Current  and  up-to-date  Tree  Service  Trade 
study  materials 

★ GUARANTEED  TO  PASS!  ★ 


Mal°'  ENROLL  BY  PHONE  TODAY  CHECKS 

»s  1-800-752-2275  coo 


SERVING  ALL  OF  CALIFORNIA 

and  licensed  by  tbe  Department  of  Education 

Call  for  full  details  and  FREE  brochure! 


$50  Discount.  Expires  10/31/92. 


CONTRACTORS 
TESTING  SERVICE 

DON’T  GET  CAUGHT  OUT  ON  A LIMB! 
— FINES  START  AT  $1000. 
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WE  MAKE  THE  SORRIEST  LOOKING  SPLITTER  YOU’VE  EVER  SEEN! 

We’ve  had  people  look 
at  our  machine  and  say: 

NO  WAY! 

...  the  wedge  is  too 
narrow, 

...  the  pusher  too  small, 

...  the  T beam  isn’t 
wide  enough, 

...  it’ll  never  split  the 
kind  of  logs  we  get! 

Thai’s  what  we  hear  all  the  time,  from  folks  who  haven’t  used  one.  Would  you 
believe!  Three  (3)  full  cords  an  hour.  On  a lough  machine,  that  won’t  quit! 

To  find  out  more;  call,  write  or  fax: 

GFX  CORPORATION 

200  RECREATION  PARK  DRIVE 
HINGHAM,  MA  02043-4220 
617-740-0350  * FAX  617-740-0355 

Please  circle  12  on  the  Reader  Serv  ice  Card 


See  us 
at 
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THREE  BUCKAT  TRUCKS 

r 

Including  (2)  1985  Ford  F700 
370  4V  Gas,  5-spd.  A/C  with 
50’  Skyworker  Bucket 

Low'  Miles.  Clean  Trucks 
Ready  to  Go  Anywhere 

Will  consider  package 
or  swap  for  crane 

AA  D.J.  Snyder  (617)-964-TREE  (8733) 
Ask  for  Dave 

Please  circle  36  on  the  Reader  Serv  ice  Card 
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BASK  TRAINING 

FOR  FIELD  PERSONNEL 

NAA  ’S  Home  Study  Programs 
Make  The  Difference! 


SERIES  I AND 

SERIES  II  TOPICS  INCLUDE s 

• Anatomy  and  Physiology  of  Trees  • Soils 

* Compartmentati2ation  of  Decay  in  Trees 


i. 


The  National  Arborist  Association's  Home  Study  Programs 
are  easy  to  use,  economical  and  result  in  more  efficient 
productive,  profitable  field  personnel. 

Field  personnel  do  a much  better  job  more  safely  if 
they  know  why  they  are  doing  what  they  are  doing. 

2NAA’s  programs  can  be  put  to  use  at  any  time  from 
# the  first  day  of  employment  on. 

3  Not  everyone  is  ready  for  certification  or  even  capa- 
§ ble  of  becoming  certified. 

4  Everyone  is  capable  of  benefitting  from  NAA’s  Home 
• Study  Programs. 

5  The  Home  Study  Programs  serve  as  excellent  prep- 
• aration  for  those  who  aspire  to  become  certified 
arborists  in  the  future. 


COURSE  ADMINISTRATION 

Each  section  of  the  program  contains  an  objective  multiple 
choice  test  Vlpon  completion  of  each  section,  the  student 
submits  their  test  package  to  the  NAA  office  for  scoring. 
When  the  results  are  received,  the  student  may  proceed  to 
the  next  assignment 

Upon  successful  completion  of  each  Series,  students  wilt 
be  awarded  a Certificate  of  Completion. 


COURSE  OBJECTIVES 

Employee  development  has  been  one  of  the  greatest  prob- 
lems in  the  arboriculture  industry.  It  has  been  estimated 
that  it  costs  you,  the  employer,  more  than  $10,000  to 
replace  and  property  train  a worker.  The  primary  objective 
of  NAA's  Home  Study  Program  is  to  improve  staff  quality, 
dedication  and  professionalism  while  providing  practical 
study  that  can  be  completed  within  the  staff  member’s  own 
time  frame. 


COURSE  CONTENTS 

With  more  than  400  pages,  the  HSP  represents  a major 
work  in  the  field  of  arboricultural  education.  Each  course 
consists  of  eight  individual  sessions.  Students  are  urged  to 
complete  at  least  one  session  per  month. 


* Safety  Practices  of  Workers  in  Shade  Trees 


• Prunmg  of  Shade  and  Ornamental  Trees 

• Identification  and  Selection  of  Trees 

• Transplanting  Shade  and  Ornamental  Trees 

• Diagnosis  of  Shade  and  Ornamental  Tree  Problems 

• Non- Parasitic  Injuries  to  Shade  and  Ornamental  Trees 

• Insect  Problems,  Disease  Problems 

• Pollution  Damage.  Pest  Management 

• Fertilization  and  Watering 

• Maintenance  and  Repair  Practices  for  Shade  and 
Ornamental  Trees 


To  Order  your 

HOME  STUDY  BASIC  TRAINING, 
& SAVE 10%! 

(Offer  expires  October  31,  1992} 

simply  fill  out  the  Order  Form  on  Page  37 
or  call 

The  National  Arborist  Association  at 


1-800-733-2622 


<&> 
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Innovations 

Arborists  are  innovative  by  nature.  They  appreciate  products  that  show  imagination, 
especially  when  those  products  can  help  trees  or  make  their  work  easier  and  safer. 

The  following  assortment  of  new  products  will  be  of  interest  to  arborists. 


Camb  guard — A product  that  is 
friendly  to  trees  is  the  Camb  Guard  tree 
support.  Developed  by  John  Keslick,  a 
commercial  arborist  in  Pennsylvania,  the 
product  is  made  from  recycled  truck  inner 
tubes.  It  provides  a broad,  flexible  support 
that  will  not  damage  the  tree  while  allow- 
ing it  to  sway  slightly. 

For  more  information,  call  215-696- 
5353. 


Cambium  saver — The  cambium  saver 
is  a simple  rawhide  leather  sheath  intend- 
ed to  preserve  both  rope  and  tree.  It  elimi- 
nates the  bark  and  cambium  damage  that 
can  occur  when  a climbing  line  or  lower- 
ing line  runs  repeatedly  through  a tree 
crotch.  Because  it  reduces  the  friction  of  a 
running  line,  it  can  also  make  manual 
climbing  easier. 

Developed  by  Jon  Mooring,  an  arborist 
in  El  Cajon,  California,  the  cambium 
saver  comes  in  several  sizes  for  one-half 
inch  climbing  lines  and  larger  work  lines. 
The  cambium  saver  is  already  available  in 
several  arborist  supply  houses. 


is 
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New  Products  Friendly  To  Arborists  & Trees 


Bollard  friction  brake  lowering  de- 
vice— This  device  provides  the  ground 
person  with  a simple  and  relatively  inex- 
pensive lowering  tool  that  provides  a con- 
stant amount  of  drag  per  wrap.  A 4-inch 
bollard  is  best  suited  for  lowering  small 
limbs,  while  a 6-inch  device  handles  large 
limbs  and  trunk  wood. 

The  bollard  device  ends  rope  tangles 
and  w ear  caused  by  taking  wraps  around  a 
tree  trunk.  The  ground  person  using  it  can 
allow'  a load  to  run  and  gradually  slow'  it  to 
a stop  without  shock  loading  the  lowering 
line.  The  ground  person  may  lead  the  low- 
ering line  away  from  the  bollard  in  any  di- 
rection without  having  the  line  slide  off 
the  drum. 


Aerial  blocks — Lightweight  aluminum 
and  stainless  steel  rope  blocks  are  being 
used  increasingly  for  climbing  and  rig- 
ging. An  aerial  block  for  rigging  prevents 
rope  w ear  and  provides  the  ground  person 
more  precise  control  over  the  load.  Also, 
using  the  block  in  a false  crotch  w ith  a 
rope  lanyard  or  webbing  sling  allows  the 
climber  to  pick  the  lowering  point  rather 
than  having  to  rely  on  w hat  is  available  in 
the  tree. 

Aerial  blocks  used  for  lowering  limbs 
should  be  constructed  with  bushings 
rather  than  bearings.  When  the  block 
catches  a falling  limb,  bearings  tend  to  get 
flattened,  considerably  shortening  the  use- 
ful life  of  the  equipment. 

Blocks  are  also  important  for  climbing 
and  aerial  rescue. 


Work  rope — Rounding  out  the  rigger's 
equipment  list  is  work  rope  featuring  a 
technology  that  is  new  to  the  tree  care  in- 
dustry— the  so-called  double  braid  con- 
struction. The  ropes  featured  come  from 
Samson  Ocean  Systems,  the  makers  of 
Arbor-Plex.  The  new  construction,  con- 
sisting of  a braided  core  w ith  a braided 
rope  cover,  yields  a rope  that  is  50% 
stronger  than  the  equivalent  size  single 
braid  rope. 

Though  it  is  initially  more  expensive 
than  single  braid  rope,  its  longer  working 
life  can  make  double  braid  a better  value. 
Samson's  double  braid  is  available  with 
either  a durable  fiber  finish  called  Pro- 
guard  or  a polyurethane  rope  coating.  Ei- 
ther will  extend  the  rope's  service  life. 

Tom  Selman  of  Samson  feels  the  dou- 
ble braid  w ill  make  an  excellent  arborist 
rope.  He  cautions  that  working  with  “a 
rope  within  a rope"  means  that  the  user 
has  to  take  extra  precautions.  The  rope 
core  and  cover  must  function  as  an  inte- 


grated unit,  sharing  loads  equally.  If  the 
core  pulls  out  of  the  cover  or  the  cover  is 
damaged,  then  as  much  as  50%  of  the 
rope's  strength  is  lost. 
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CUmber  shield — Probably  few  ar- 
borists who  use  spurs  (also  known  as 
hooks,  climbers,  magic  feet)  with  any  reg- 
ularity have  not  stuck  a sharp  gaff  through 
their  pants  cuff.  If  they  do  nothing  more 
than  put  a hole  in  a pair  of  work  pants, 
they  should  consider  themselves  lucky.  A 
gaff  wound  through  a boot  into  the  side  of 
one's  heel  can  be  painful,  messy  and  in- 
convenient. 

A new  device  from  Buckingham  Man- 
ufacturing can  help  prevent  these  acci- 
dents. The  climber  shield  attaches  easily 
to  the  shank  of  any  spur  to  reduce  the  haz- 
ard of  puncturing  the  leg  or  foot  with  the 
spur's  sharp  gaff. 


GET  ON  THE  WINNING  SIDE 

USE  CHIPPER  KNIVES  FROM 

SHARP  TOOL  CO.,  INC 


167  C>bliVfM*  Sr  , Newton  MAUiy 


7 Bonazzoli  Ave. 
Hudson,  MA  01749 


Asplundh,  Chipmore,  Vermeer 
12"  x 3"  x 3/8" — $19.95  16"  x 3"  x 3/8"— $24.00 

CALL  1-800-221-5452 

MC  & VISA  accepted 

See  us  at  TCI  Expo 


t6?  Canterru*  Si  MA  OffiM 


7 Bonazzoli  Ave. 
Hudson,  MAO  1749 


2I» 
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Back  support — Leaning  back  into 
your  buck  strap  for  long  periods  can  be 
extremely  uncomfortable  if  your  saddle 
has  a narrow  waist  belt.  The  add-on  back 
saver  tree  saddle  pad.  also  from  Bucking- 
ham Manufacturing,  upgrades  any  saddle 
w ith  a 3-inch  back  pad  to  a full  5- 1 /2-inch 
cushioned  back  support.  The  back  saver 
pad  is  lined  w ith  leather  and  has  a thick 
cushion  and  stiff  backer  to  create  a firm, 
comfortable  feel  when  climbing.  The  pad 
attaches  easily  with  four  buckles  and 
comes  in  small,  medium  and  large  sizes. 

K3 

The  following  people  contributed  to  this 
story: 

Dick  Miller 

American  Arborist  Supplies.  Inc. 

882  S.  Matlock  St. 

West  Chester.  PA  1 9382 

Jim  Pennefeather 
Buckingham  Mfg.  Co.  Inc. 

Travis  Ave.,  P.O.  Box  1690 
Binghamton.  NY  13902 

Jon  Mooring 
Western  Tree  Systems 
1 239  Naranca  A ve. 

El  Cajon.  C A 92021. 


XL-IN|ECTO  FEED  32-7-7  AND  ALL  OTHER 
ANALYSIS  OF  THE  DOGGETT  TREE 
FERTILIZERS  WERE  SPECIFICALLY 
DESIGNED  TO  HAVE  A LOW  SALT 
CONTENT  AND  TO  BE  ENTIRELY  SAFE  FOR 
LOCALIZED  APPLICATION  TO  TREE 
ROOTS.  THE  DOGGETT  TREE  FERTILIZERS 
ARE  CHLORIDE  FREE  AND  CONTAIN  THE 
HIGHEST  QUALITY  RAW  MATERIALS. 


For  Further  Information  on  Salt 
Index  and  Tree  Fertilizers  Contact; 


THE  DOGGETT  CORPORATION 


LEBANON,  NEW  JERSEY  08833 

See  us  at  TCI  Expo 


908-236-6335 
800-448-1862 
FAX  908-236-7716 
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New  Procedure  For  Aerial  Rescue 
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882  S.  Matlack  St.  West  Chester,  PA  19382 

< 

VISA/MASTERCARD/DISCOVER 

See  us  at  TCI  Expo 
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The  following  procedure  allows  a non- 
climbing  ground  person  to  rescue  a 
climber. 

A one -half- inch  rope  is  placed  through 
a suitable  tree  crotch  and  a one-half- inch 
capacity  block  is  secured  to  one  end  with  a 
locking  carabinier  The  climber’s  line  is 
threaded  through  the  block,  the  block  is 
pulled  up  to  the  tree  crotch,  and  the  block 
line  is  secured  to  the  tree  trunk  with  two 
trunk  wraps  and  two  half-hitches. 


CEI  800  SERIES 
CUTTER  TEETH: 

* Eliminate  bending  and  breaking! 

* Dependable  in  tough  conditions! 

* Last  3-5  times  longer! 

* No  gauging! 

* 5 years  proven  performance! 

* Patented  carbide  design  for 
longer  edge  life! 


If  necessary,  the  ground  crew  can 
quickly  lower  the  climber,  provided  there 
is  a clear  path  to  ground,  by  untying  the 
block  rope  and  lowering  the  block. 

The  standard  measure  of  a successful 
aerial  rescue  is  one  that  is  performed  in 
less  than  four  minutes  from  an  average 
height  of  35  feet.  A top-notch  climber  can 
perform  a rescue  in  just  over  a minute. 
Under  the  right  conditions,  a ground  per- 
son can  perform  the  block  lowering  rescue 
in  a matter  of  seconds. 


r 


j 


P.O.  BOX  406  OSSEO,  MN  55396 


CALL  US  TOORVIM 
1 -800-333-5234 
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HANNACO  BRUSH  CHIPPER  KNIVES 
GIVE  YOU  EXTENDED  LIFE, 
MORE  GRINDS. 


• MANUFACTURED  FROM  HIGH  CHROME 
CHIPPER  KNIFE  STEEL 

* TOUGH,  SHOCK  RESISTANT 


• PRECISION  GROUND 
TO  MACHINE  BUILDER'S 
SPECS  & TOLERANCES. 

* SPECIALIZED  HEAT  TREAMENT 
FOR  CONSISTENT  HARDNESS 
THROUGHOUT, 

otALfft  moumies  mvmo 


International  Knife  & Saw,  Inc. 

Fadery  Mm- South  Branch  Western  Branch  Richmond.  Virginia 

PQ  Bor  PQ  Draw?*  Jl-i;  10707  Worth  LomOJid  .£04i  275-S397 

Florence  5C  29501-0535  West  Mcmroe  LA  71294-3147  Portend  QR  97203  Canada 

Ppqi*  1303}  662  • b 345  Phpo*  \ 3 1 S i 3B3-2539  Phone  ( 503]  263  -355 1 Monlua*  5 1 4 1 3 7a '4976 

fAXiS03>6&9-11®5  fAX  I31B1!  3SB-5796  FAX  |KGt  263-3629  Vancouver  <6Wi  340-13J5 

TELEX  57-3449  Totwlo  *4 16s  624-0160 

ORDER  LINE:  1-800-426-6226 
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PATENTED  DESIGN  - PR0UEN  PERFORMANCE 


CUT  WITH 


heavgjdutyi 

stump  cdtter  tooth!!! 


CONFIDENCE 
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THEORY  THING 

YOU  CANT 

CHANGE  IS  HOW 

POWERFUL  IT  IS. 


We  foiiy  several  types  of 
air  cleaners  that  tee  can  pat 
in  any  number  of  locations. 
Naturally. 


Just  one  of  3 locations 
for  the  instrument  panel 
Which,  of  course,  comes 
icith  all  kinds  of  gauge 
packages. 


Standard  housing  and 
flywheels  are  available,  but 
ue’ll customize  the  PTOs. 


Vertically  mounted 
muffler  looks  clean,  elimi- 
nates unsightly  mounting 
brackets  and  full  muffler 
exposure. 


Closed.  Open. 

With  or  without  mounting 
base,  mounting  legs,  battery 
box,  fuel  tank,  etc. 


The  mighty  Continental 
engine  (35  S0hp,  gasoline, 
diesel  LPG  and  natural 
gas,  turbo  charged).  Need 
ive  say  more? 


A Continental  Power  Unit 
not  only  gives  you  more  power. 
It  offers  you  more  ways  to  use 
that  power. 

Every  unit  has  flexibility 
designed  into  it.  So  it  meets 
your  needs,  not  our  whims.  And 
we  continue  to  find  ways  to 
make  it  even  more  adaptable. 


Of  course,  you’ll  still  enjoy 
the  power-packed  Continental 
industrial-strength  engine.  And 
the  support  of  more  than  5000 
distributors  and  service  centers 
worldwide. 

So  if  your  power  supply 
isn’t  supplying  everything  you 
need  the  way  you  need  it,  plug 

See  us  at  TCI  Expo 


into  a Continental  Power  Unit. 

We  can  supply  you  with  any 
number  of  reasons  to  change. 

Continental  @ 

Power  Unit 

3409  Democrat  Road  • Memphis.  TN  38181 
1-800-932*2858 
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Now  Fanno  Gives 

Youaluyllp 

Pruning 


Model  # 
FI-1311 


Pruning 
is  a breeze 
with  our  revolu- 
tionary TRI-EDGE 
design.  We’ve  combined 
the  best- Japanese  High 
Technology  and  Fanno 
Quality. 

- Blade  is  Japanese  manufactured 
to  our  custom  specifications 
* The  13”  razor  sharp  blade  has  6 
teeth  per  inch 

* Durable,  marine 
grade  laminated 
hardw'ood  handle. 


Also  available:  The  same  high 
quality  TRI-EDGE  for  your 
polesaw^ designed  to  fit  on  Fanno,  Corona  or 
Snap-cut  socket  head. 

See  us  at 

F'ANNO  TCI  Expo 

INTERNATIONAL  a service  of 

FANNO  SAW  WORKS 

P.O.  Box  628  ■ Chico,  California  95927 
<9161  895-1762  ■ FAX  1916}  B95-0302 


Please  circle  1 1 on  the  Reader  Service  Card 


MAM  FUTIRRG  ( INC. 
2728  i itii:  mtm: 
ni:iJ)SIM>KT.  \*Y.  131  Mi 
(315|  K3  4-ttfil  I * FAX  <315)  3(3 1-8220 


* Direct  from  factory  prices 

* Visa  or  Mastercard  accepted 
•No  risk  Warranty  for  first  time 

buyers 

Teeth  & Accessories 


EiEOIWIUH  Teeth 

CALL  TOLL  FREE 
U.S.  AND  CANADA 


Ask  for  our  free 
Catalog 


1-800-537-2552 
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INDUSTRY  ALMANAC 


September  3()-October  1 

ISA/Pacific  Northwest  Chapter  Meeting 
Annual  Training  Conference 
Lloyd  Center 
Portland.  Ore. 

Contact:  Paul  Ries,  503-373-7854 

October  8-10 

ASCA  Annual  Conference 
Asheville,  N.C 

Contact:  John  Duke,  303-466-2722 

October  23-25 

New  Jersey  Tree  Expo 
Sponsored  by  New?  Jersey  Shade  Tree 
Federation,  New  Jersey  Chapter  ISA  and 
the  Arborists  Association  of  New  Jersey 
Cherry  Hill,  NJ. 

Contact:  William  Porter,  908-246-3210 

October  28-31 

ISA/Texas  Chapter  Meeting 

Dallas,  Texas 

Contact:  Len  Newsom,  5 1 2-454- 1411 

November  1-5,1  M5 

Tree  Biology  Seminars 
Featuring  Dr.  Alex  Shigo 
Appalachian  State  University's  Camp 
Broadstone 
Boone,  N.C. 

Contact:  704-262-3045 


November  8-11 

National  Institute  on  Park  and  Grounds 
Management,  22nd  Annual  Educational 
Conference  and  Show 
Richmond.  Va, 

Contact:  414-733-2301 

November  12-14 

Arbor  Expo 

Orange  County  Convention  Center 
Orlando,  Fla. 

Contact:  8 1 8-78 1 -8300 

November  16-19 

PLCAA  Annual  Conference  & 

Green  Industry'1  Expo 
Indianapolis,  Ind. 

Contact:  PGMS,  4 \ 0-667- 1 833 

November  19-21 
TCI  Expo  '92 
Omni  Hotel 

Baltimore  Convention  Center 
Baltimore,  Md. 

Contact:  Chris  Brown,  800-733-2622 

February  9-13 
NAA  Annual  Meeting 
Don  Cesar  Resort  Hotel 
St.  Petersburg,  Fla. 

Contact:  NAA,  800-733-2622 


1-800-94- ARBOR 

The  ONLY  number  you  need  to  remember 
for  all  your  arborist  needs; 

Climbing  lines.  Bull  ropes,  flip-lines,  saddles,  climbers, 
pulleys,  hand  saws,  pole  pruners,  pole  saws,  scabbards, 
carahiners,  rope  snaps,  safety  glasses,  helmets,  gloves, 
climbing  boots,  cabling  supplies,  educational  hooks, 
WOOD/CHUCK  chippers,  the  SKYRIDER  lift  truck, 
JP  CARLTON  stump  grinders, 
plus  many,  many  more  items... 

CALL  FOR  OUR  FREE  1992  CATALOG 


To  Order  Call  (800)94-ARBOR  or  FAX  Your  Order  24  hrs  {916)944-4487 


VISA  A M/C  ACCEPTED 

7627  Fair  Oaks  Blvd. 
Carmichael.  CA  96608 

WESTERN  TREE  & LANDSCAPE  SUPPLY  Hours  7:30pm  - 5pm  • M-F 


Please  circle  43  on  the  Reader  Service  Card 
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NOW — A Tradition  in  Selling 


THE  Lawn  & Landscape  Show  of  the  Decade 

Indiana  Convention  Center 
Indianapolis,  Indiana 


The  Expo  runs  in  conjunction  with  dynamic  educational  conferences  sponsored  by: 


AIM 

Associated  Landscape 
Contractors  of  America 


Professional  Lawn  Care 
Association  of  America 


RgMS 

Professional  Grounds 
Management  Society 


“1 


r 


✓ Yes!  Send  me  more  information 


Company  

Contact  Name 

Address 

City/State/Zip 

Phone FAX 

Clip  & Mail  to:  GREEN  INDUSTRY  EXPO,  1000  Johnson  Ferry  Rd.,  NE,  Suite  C-135,  Marietta.  GA  30068-2112 
(404)  973-2019/FAX  (404)  578-6071 
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The  Power  Pruner 


A Good  Idea  Just  Got  Better 


Technic  Tool  Corporation,  in  Lewiston, 
Idaho,  recently  introduced  an  insulated 
Power  Pruner — the  Model  D — which 
meets  federal  standards  for  non-conduct- 
ing products  as  established  by  the  Occu- 
pational Health  and  Safety  Administration 
and  the  American  National  Standards  In- 
stitute. 

The  new  tool,  designed  to  fit  the  needs 
and  safety  concerns  of  professional  ar- 
borists, offers  safe  and  effective  tree  and 
shrub  pruning  around  high-voltage 
sources.  It  is  portable  and  gas-powered 
and  operates  on  a 7-1/2-fool  reinforced 
fiberglass  drive  shaft. 

The  Power  Pruner  offers  operator  effi- 
ciency, safety  and  improved  trimming 


productivity.  It  will  virtually  eliminate 
working  off  ladders,  overreaching  with  a 
conventional  chain  sawf,  or  standing  under 
limbs  being  cut.  The  Power  Pruner  is  de- 
signed to  increase  the  productivity  of  the 
non-climbing  crew  member,  and  may  be 
used  by  bucket  operators.  To  expand  its 
capability,  it  has  been  designed  to  accom- 
modate 2- 1 /2-foot  and  5-foot  extensions. 

The  Model  D Power  Pruner  is  powered 
by  a 24cc  (1.44  cubic  inch),  two-cycle 
motor  and  weighs  15.9  pounds.  It  is 
equipped  with  a conventional  10-inch 
chain  saw  bar  and  chain  and  an  automatic 
oiling  system.  It  can  also  be  fitted  with  a 
circular  saw  accessory  for  small  limbs. 

Technic  Tool  certifies  that  the  housing 
and  drive  shaft  of  the  Model  D have  been 
tested  as  a unit  and  found  to  withstand 
100,000  volts  per  foot  of  length  for  five 
minutes.  All  new'  tools,  as  shipped,  meet 
this  standard.  As  long  as  any  Model  D 
Power  Pruner  is  properly  maintained  and 
cleaned,  it  will  continue  to  meet  this 
requirement.  El 


Technic  Tool’s  insulated  power  pruner 
can  prevent  overreaching  for  branches, 
as  illustrated  in  photo  at  top  left,  and  is 
acceptable  for  use  around  electrical 
conductors,  as  shown  at  left. 
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When  you  climb  on  our  orange  ropes,  you're  recognized  as  a professional 
who’s  serious  about  safety.  The  instant  success  of  Braided  Safety  Blue  High-Vee 
demonstrates  that  clearly  identified  climbing  ropes  promote  safety  in  the  tree. 

Now,  New  England  Ropes  introduces  a high  visibility  version  of  our  famous  Safety 
Blue  three-strand  rope  and.  for  those  who  prefer  a 1 2-strand  rope,  our  completely 
redesigned  TreeLine  with  a new  abrasion  resistant  finish  and  optional  fleck  pattern. 

New  England  Ropes  is  committed  to  making  the  best  climbing  ropes  possible. 
That's  why  when  your  safety  is  on  the  line.  New  England  Ropes  comes  through 
with  flying  colors.  . 

name  of  your  nearest  dealer,  NEW  ENGLAND  ROPES 

■ muni aang  v ™ ^ t n*  Ss 

please  call  or  write  US.  23  Pope’s  Island.  New  Bedford,  MA  02740  Phone:  (508)  999-2351  FAX  (508)  999-5972 
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CUTTING  EDGE/tree  organization  news 


PLCAA  Develops  New  Brochure  For  Customers 


The  Professional  Lawn  Care  Associa- 
tion of  America  has  developed  a brochure 
to  help  lawn  care  professionals  communi- 
cate with  their  customers  and  the  public. 

"WhaL  You  Should  Know  About  Lawn 
Care  Products  and  Services"  provides 
examples  of  appropriate  answers  to  the 


AMERICAN  SAFETY  UTILITY  CORPORATION 

AS-U-C  the  need  for  Safety  Products , . . 


P.0  BOX  1740 
SHE  LBV.  NC  2a  151 


AMERICAN  SAFETY 
“BOOTS11 


TREE  SADDLE 


CALL  TOLL  FREE 
1-800-439-6013 
Continental  U.S.  * Puerto  Rico 
Alaska  * Hawaii  * Canada 


Please  circle  6 on  the  Reader  Service  Card 


most  commonly  asked  questions  by  lawn 
care  customers,  it  covers  such  topics  as 
pesticide  safely,  regulation  of  lawn  care 
products  and  services,  posting  and  notifi- 
cation, organic  products,  integrated  pest 
management,  and  the  pesticide  registra- 
tion process. 


For  a free  sample  of  the  brochure  and 
information  on  ordering  bulk  quantities 
for  customer  distribution,  send  a self-ad- 
dressed. stamped  envelope  to  PLCAA, 
1000  Johnson  Ferry  Road,  NE,  Suite  C- 
135.  Marietta,  GA  30068-2 1 1 2. 


The  Difference  Between 
Good  And  Gone 

LIGHTNING  PROTECTION  SYSTEMS 
FORTREES 

• More  Profits 
• Needed  Service 

• You  Have  Tools,  Men 

And  Equipment 

• Door  Opener  And  Sales  Closer 

• Present  Customers  Are 
Qualified  Prospects 

• Minimum  Investment 

• Send  For  Free  Tree  Kit 
• VHS-How  To  Jnsfaf/  Tree 

Systems  ($14.95) 

INDEPENDENT  PROTECTION 
COMPANY,  INC. 

1603-09  SOUTH  MAIN  STREET 
GOSHEN.  INDIANA  46S26 
(219)  533-4116 


See  us  at 
TCI  Expo 
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STUMPS? 

Get  a Dependable  Work-Force... 


4255  Lincoln  Way  East  * Wooster,  Ohio  44691  • Fax  {210)  264-3697 


1-800-392-2687  IN  OHIO  • 1-800-392-2686  OUTSIDE  OHIO 

Please  circle  32  on  ihe  Reader  Service  Card 
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Asplundh  Tree  Expert  Co.  Elects  New  President 


Christopher  B.  Asplundh  has  been 
elected  president  of  the  Asplundh  Tree 
Expert  Co.,  the  Board  of  Directors  an- 
nounced in  late  July.  He  will  succeed  Ed- 
ward K.  Asplundh.  who  will  continue  to 
serve  as  an  executive  vice  president  and 
remains  on  the  Board  of  Directors. 

Chris  Asplundh  assumes  his  new  re- 
sponsibilities with  an  in-depth  background 
in  managing  many  aspects  of  the  compa- 
ny's business.  With  more  than  30  years  of 
company  experience,  he  has  worked  in  a 
variety  of  capacities  in  the  field  as  well  as 
executive* level  positions  in  Asplundh  s 
headquarters  in  Willow  Grove.  Pennsyl- 
vania. Before  his  election  to  company 
president,  he  was  responsible  for  oversee- 
ing the  operations  of  i 2 Held  divisions  and 
one  corporate  department.  He  will  contin- 
ue to  hold  some  of  these  field  responsibil- 
ities in  addition  to  his  role  as  president. 

A graduate  of  the  University  of  Penn- 
sylvania, Chris  Asplundh  holds  a bache- 


lor's in  business.  He  served  in  the  U,$, 
Marine  Corps  before  joining  the  company 
full  time  in  1963.  He  is  a member  of  the 
International  Society  of  Arboriculture  and 
the  National  Arborist  Association. 

Writh  more  than  13,000  employees  and 
extensive  equipment  resources,  the 
Asplundh  Tree  Expert  Co.  is  the  nation's 


The  Council  of  Tree  and  Landscape 
Appraisers  (CTLA)  recently  completed 
the  eighth  edition  of  the  ’Guide  for  Plant 
Appraisal."  The  new  Guide  introduces 
significant  changes  in  the  formula  for  tree 
valuation. 

Representatives  of  the  American  Asso- 
ciation of  Nurserymen,  the  Associated 
Landscape  Contractors  of  America,  the 


largest  utility  line  clearance  contractor. 
The  company  has  been  headquartered  in 
the  Philadelphia  area  since  its  origins  in 
1928.  In  addition  to  line  clearance  tree 
trimming.  Asplundh  also  provides  a vari- 
ety of  services  to  utilities  and  munici- 
palities throughout  North  America  and 
overseas. 


American  Society  of  Consulting  Ar- 
borists, the  International  Society  of  Ar- 
boriculture and  the  National  Arborist  As- 
sociation make  up  the  CTLA. 

Members  of  any  of  the  five  organiza- 
tions can  order  the  Guide  through  their  or- 
ganizations  for  $35  per  copy.  The  price 
for  non-members  is  $70. 


CTLA  Appraisal  Guide  Is  Now  Available 


FINALLY ...  A deep-root  fertilizer 
that  has  the  benefits  of 
controlled-release  nitrogen 
AND  the  ease  of  liquids 


ArhorFlo  16-3-3  (55%  CRN)  is  a quality  controlled-release  clear  liquid 
fertilizer  ideal  for  surface,  deep-rootr  and  irrigation  feeding  of  ornamental 
trees  and  shrubs.  Using  ArborFlo  eliminates  the  need  for  handling 
soluble  products  that  tend  to  cake  and  settle  in  your  tank . You  owe 
yourself  the  opportunity  to  try  the  liquid  concept! 

Available  in  5 gallon  containers.  30  gallon  drums  and  mini-bulks. 

mation. 


ArborFlo 

CLEAR  LIQUID  FERTILIZER 

16-3-3  (55%  CRN) 

Contains  C9RQN  Controlled 
Release  Nitrogen 


Ask  | 
us  about 
our  fall 
special  that 
includes  a free 


green 

garde’ 


WiH-  1 " \V  r A P ■ ■ y3  < r dTr  V*  rJF'f  }ir 


Members  of: 


JD-9  spray  gun  w/rootfeeder 
attachment  with  your  purchase 
of  36-5g  containers  of  ArborFlo! 


U(U|(R  N*TtQ*v*4 

ARBORIST 

AS&OOATiGif 

SlNCE  1869 

FJi  lover 

WHMIV  V & son  INC. 

P.O.  Box  198  * Souderton,  PA  18964 
(800)  345-0419  • (215)  723-6001 
FAX  (215)721-2800 
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Jamboree  Winner  To  Be  At  Expo 


Bob  Weber,  of  Pittsburgh,  Pennsylvania  became  ihe  Inter- 
national Society  of  Arboriculture  All-Around  Champion  Tree 
Climber  at  the  ISA  Annual  Conference  in  Oakland,  California. 
He  is  shown  sporting  the  Champion's  belt  buckle, 

Weber  is  one  of  a select  group  of  arborists  to  introduce  new 
equipment  and  climbing  techniques  that  significantly  improve 
safety  and  productivity. 

The  publishers  of  TCI  and  the  staff  of  TCI  Expo  "92  are  for- 
tunate to  have  engaged  Weber  s services  for  Expo,  He  will 
help  demonstrate  new  climbing  techniques,  rigging  tech- 
niques, aerial  rescue  procedures  and  lightning  protection  in- 
stallation daily  at  a tree  set  up  in  the  trade  show. 

Show -goers  will  also  be  able  to  see  Baltimore  Gas  and 
Electric  Company's  life-size  electrical  hazards  demonstration 
each  day. 

There  is  no  charge  to  attend  these  hourly  presentations. 


Champion  climber  Bob  Weber. 


When  you  need  strong  tree  crotch 
support,  remember  the  3R's*,« 


Winforce  *44 

m tiie  crotch  of  a tree  with  a prefabri- 
cated TREE-CROTCH  Grip  from  Pre- 
formed Line  Products.  TREE-CROTCH 
Grips  are  manufactured  from  heavy 
coated  galvanized  steel,  and  have  a 
strength  capacity  of  5,000  lbs.  to  pro- 
vide consistent  reinforcement  for  high 
stress  areas. 

The  TREE-CROTCH  Grip  comes  in 
three  sizes:  20".  30",  and  36".  to  ac- 
commodate short  tree  crotch  lengths. 


V*educe  *#• 

**•  costs  by  eliminating  the  need  for 
common  grade  cable  inventory  and 
labor  intensive  serving  methods. 
TREE -CROTCH  Grips  are  easily 
installed  and  do  not  require  any 
special  tools,  so  chances  of  work- 
manship errors  are  reduced. 

The  specially  designed  captive  loop 
holds  the  thimble  securely  in  place, 
eliminating  lost  parts  and  making  the 
overall  appearance  neat  and  uniform, 


l*elax  4 


TREE-CROTCH  Qrtps,  like  all 
PREFORMED  products,  are  fab- tested 
and  performance  proven  to  maintain  a 
standard  of  excellence  unmatched  in 
the  industry. 

Remember  the  3 Rhs  : 

O Reinforce  the  tree  crotch. 

• Reduce  costs,  installation  time, 
and  workmanship  error. 
f Relax  knowing  you've  chosen 
a quality  PREFORMED  product. 


LINE  PRODUCTS  -N* 

P O Box  91129  • CLEVELAND,  0*1  k>  44101  * {210)  401-5200 

Contact  the  PREFORMED  distributor  in  your  area  for  more  information, 

199T  Pf  stormed  Products.  All  rnjtiis  re&drvwj 
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The  SATURN  unit  is  the  ultimate  tree  tnmmer  with  a working  height  of  up  to  57  feet.  Greater  overcenter  boom  actuation 
provides  exceptional  reach  capacity  for  improved  productivity  Lower  boom  actuates  138  . 


If  you  are  already  using  a SATURN  aerial  lift,  then  you  are 
experiencing  the  reliability,  maneuverability  and  easy 
operation  that  we  knew  you  would  expect  when  our 
engineers  designed  it.  But  we  believe  that  building  and 
designing  a good  product  is  just  half  the  job  . . . the  rest  is 
quality  service.  Whether  it's  helping  you  make  a prudent 
purchasing  decision,  getting  your  equipment  delivered  to 
you  on  time,  following  up  and  putting  your  unit  into  service, 
or  helping  you  maintain  the  machines  you  use  day  after 
day  . . . TECO  is  always  there  for  you. 


POINTS  TO  CONSIDER 

• Lower  boom  actuates  1 38° 

• Excellent  side  reach  - 44  feet 

• 57  feet  of  working  height 

• Boom  actuation  without  chains  or  cables 

• Smooth,  easy  one  hand  control 

• Quick  set-up.  saves  you  time 

• SATURNS  are  in  service  worldwide 

• Economical  to  own  and  maintain. 


Choosing  a reliable  partner  for  your  business  is  the  best 
assurance  for  a solid  future.  So  if  you  aren't  using  a 
SATURN  in  your  neck  of  the  woods  . . . branch  out  by 
giving  us  a call.  TECO  Sales  and  Service  Centers  and 
Dealers  are  located  nationwide  to  assist  you. 

TECO-Birmingham,  AL  TECO-Honeybrook,  PA 
(205)987-7534  (215)942-2500 


See  us  at  TCI  Expo 


taco 


9733  Indianapolis  Road 
Fort  Wayne,  Indiana  46809 

(219)  747-1631 

AJWONirr 
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CUTTING  EDGE/products  & services 


ROOTSinc.,  makers  of  ROOTS  concen- 
trate, introduces  a new  dry  formula. 
Available  under  the  name  ROOTS  Dry 
Formula,  the  new  product  makes  it  pos- 
sible for  those  who  use  dry  products  to 
get  all  the  organic  benefits  of  ROOTS  in 
the  convenient,  spreadable  dry  form. 
ROOTS  Dry  encourages  fast  root  re- 
growth of  trees  and  shrubs  after  instal- 
lation. Other  benefits  include  mini- 
mized loss  and  die  back  caused  by 
rough  handling,  heat,  cold,  drought  and 
poor  soil  conditions.  To  order,  contact 
your  local  distributor  or  call  800-342- 
6173. 


Midland  LMR  s Model  70-165  (VHF)and 
70-265  (UHF)  48  and  99  channel  two- 
way  FM  portable  radios  are  now  avail- 
able with  a function  keypad  and  LCD 
display  as  standard  equipment.  The 
keypad  controls  the  radios1  built-in  40- 
channel/second  channel  scan  and  lets 
users  change  the  scan  list  without  re- 
programming. it  also  provides  controls 
for  optional  DTMF  (telephone-type)  sig- 
naling. For  more  information,  contact 
Midland  LMR,  Marketing  Department, 
1690  N.  Topping,  Kansas  City,  MO 
64120,  or  call  1 -800-MIDLAND,  ext. 
1690. 


The  Tree  Saver,  a new-con cept  tree 
stake  kit,  supports  the  tree  yet  allows 
some  movement,  thus  strengthening 
the  root  system  and  promoting  faster 
growth.  The  kit  also  features  a ground 
level  stake  and  elastic  supports  that  un- 
hook and  hang  on  a tree  branch  while 
mowing.  Safety  is  assured  since  there 
is  no  stake  or  wire  cables  to  trip  over.  It 
is  offered  in  two  sizes  for  homeowners 
and  multiple  sizes  for  landscapers. 
Tree  Saver  is  made  by  Lawson  & Law- 
son,  lnc„  479  Gardner  Street,  P.Q.  Box 
1784,  Martinsville.  IN  46151.  Phone: 
317-342-5458. 


•INDUSTRIES,  INC. 


1840  East  Dixon  Boulevard  Shelby,  North  Carolina  28150 


cpuifldeAs" 


A COMPLETE  LINE  OF  FORESTRY  BODIES  & CHASSIS  CABS 
1-800-331-7655 
704-462-1477 
FAX:  704-482-2015 
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EAGLE  44 

Trailer  Mounted  Aerial  Lift 

★ 44  Ft.  Working  Ht.  * 25  Ft.  Side  Reach 

★ 360®  Continuous  Rotation  * Automatic  Bucket 

★ Optional  110  V.  Outlet  At  Bucket  Leveling 

★ Optional  Hydraulic  Tool  Curcuit  at  Bucket 

Outstanding  portability  for  your  maintenance  needs.  Avoid  the 
expense  of  owning  and  licensing  a truck  mounted  lift.  Keep  your 
truck  free  for  other  work. 

For  Additional  Information,  Call 
1(800)824-9776  ^ 

Financing  Available 

Call  For  Details 

EAGLE  LIFT  *, 

AmeriQuip 

1480  Arrow  Hwy.,  La  Verne  CA  91750 
(714)392-4646  Fax  (714)392-4651 


DEALERS 

WANTED 
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Altec  Buys  Asplundh  Mfg. 


Altec  Industries,  Inc.,  recently  acquired 
the  assets  of  the  Manufacturing  Division 
of  the  Asplundh  Tree  Expert  Company. 
The  transaction  was  completed  on  July  3 1 . 

What  was  formerly  Asplundh  Manufac- 
turing in  Creedmoor,  North  Carolina,  is 
now  the  Creedmoor  Division  of  Altec  In- 
dustries. 

The  agreement  includes  the  purchase  of 
Asplundh's  manufacturing  facilities  in 
Creedmoor.  North  Carolina,  and  sen  ice 
facility  in  El  Monte,  California.  In  addi- 
tion, Altec  will  continue  to  operate  As- 
plundh's sen  ice  facilities  in  Deposit.  New 
York;  Fox  Lake,  Illinois:  and  West  Palm 
Beach.  Florida. 


AN  OUNCE 
OF  PREVENTION 


TCI  Expo 


Altec  Industries,  Inc.,  designs,  manu- 
factures and  markets  mobile  equipment 
primarily  for  the  electrical,  telephone  and 
related  utilities  industries.  Altec's  product 
line  includes  digger  derricks,  aerial  de- 
vices, cable  handling  equipment,  and  in- 
sulated washers  as  well  as  the  utility  bod- 
ies used  in  conjunction  w ith  this  equip- 
ment. Altec  is  the  world's  largest  manu- 
facturer of  this  type  of  equipment. 

Altec  has  manufacturing  and  service  fa- 
cilities across  the  United  States,  supple- 
mented by  43  mobile  service  units. 

Asplundh's  product  line  includes  aerial 
devices  and  chipper  units  manufactured 
primarily  for  the  electric  utility  industry 


A FEW  DROPS  DAILY  IN  WATER  OR  JUICE 

PREVENTS  THE 

FIERY  ITCH " 

OF  POISON  IVY 

Retail  Price:  $12.50  per  bottle 
Wholesale:  $90.00  per  dozen 

1-800-553-6778 

VISA  & MASTERCARD  ACCEPTED 


and  the  tree  care  industry.  Altec  plans  to 
retain  the  complete  Asplundh  product  line 
and  support  all  existing  Asplundh  prod- 
ucts with  parts  and  service. 

Altec  service  centers  will  now'  service 
Asplundh  equipment  and  Asplundh  ser- 
vice centers  w ill  service  Altec  equipment. 

“We  have  a saying  at  Altec.  *We  will 
stand  by  our  product  until  you  retire  it 
from  your  fleet,"'  said  Howard  Marshall, 
Altec  senior  vice  president/marketing. 

How  will  the  acquisition  affect  the  tree 
care  industry?  Marshall  feels  that  it  will 
stimulate  new  sales  of  Asplundh  equip- 
ment in  the  tree  care  industry.  He  noted 
that  Asplundh's  market  penetration  in  the 
past  was  hampered  by  the  fact  that  the  par- 
ent company  was  a direct  competitor  in 
the  tree  care  market. 

“We  are  dedicated  to  provide  a ‘one- 
stop  basis'  for  shopping.  It's  important  to 
note  that  in  this  acquisition,  we  are  receiv- 
ing well-trained,  experienced  people  from 
Asplundh — very  high-caliber  people." 

According  to  company  president  Tom 
Merrill,  Altec  operates  with  a highly  disci- 
plined planning  process  and  a conserv  ative 
philosophy  about  business  grow  th.  One  of 
the  company's  key  objectives  is  continu- 
ous growth  of  its  core  business — manufac- 
turing and  direct  sales  of  its  product  line. 

Asked  if  Altec  has  plans  for  further  ex- 
pansion. Merrill  replied,  “Absolutely,  yes. 
We  are  a very  conservative,  privately  held 
company.  We  try  to  grow  w hen  it's  prof- 
itable to  grow.  We  believe  a major  consol- 
idation will  be  occurring  in  the  electric 
utility  industry  and  in  our  industry.  We 
plan  to  be  a purchaser  rather  than  a seller/' 


ORAL  IVY,  INC.  104  GUY’S  LANE  BLOOMSBURG,  PA  17815 
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Peavey  Tree  Pruning  Poles  & Supplies 


See  us  at 
TCI  Expo 


Peavey  Manufacturing  Company  is  pleased  to  offer 
a complete  line  of  top  quality  tree  pruning  poles  and 
equipment  for  the  professional  as  well  as  the 
amateur  who  wants  a quality  made  tool 

For  years  we  have  made  a limited  line  of  pruner 
poles  for  the  large  industrial  users,  and  we  feel  that 
if  we  can  satisfy  these  customers  on  a nationwide 
basis  that  we  can  satisfy  . . , . . , , _ , 

anyone  else  Available  in  threaded  or  clip  type  couplers 


We  have  a variety  of  poles  including  white  ash  in 
solid  lengths;  and  also  six  foot  sectional  poles  with 
lightweight  aluminum  couplers.  There  is  also 
available  a line  of  non  conductive  sectional,  or  full 
length  fiberglass  poles  for  the  electrical  contractors 
Included  you  will  find  a complete  price  list  and 
order  form  for  all  pruner  poles  and  equipment. 


PH4R  Pruning  Heads 


PEAVEY 

I MANUFACTURING  CO. 

P O Box  129  East  Eddington.  Maine  04428 
1207)  843-7861  — 843-6778  — FAX  (207)  843-5005 


S I Saw  Head 
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YOU  HAVE  TO  SEE  IT... 


TO  BELIEVE  IT. 


The  Brown  Brontosaurus 


A new  concept  for  cutting  and 
mulching  brush  and  small 
trees. 


Almost  10,000  hours  of  extensive  testing  has  resulted  in  the  strongest,  safest  and  most  versatile  brush 
cutter  in  existence  today.  We  designed  and  built  the  Brown  Brontosaurus  to  handle  right-of-way  cutting  in  some  of 
New  England’s  most  rugged  terrain.  We  are  certain  it  can  handle  the  job  in  your  area  as  well. 

The  mower  is  excavator  mounted  providing  the  operator  with  a full-view  of  the  cutting  head.  Precise  boom 
and  stick  movements  allow  the  operator  to  selectively  cut  and  shred  brush  and  small  trees  while  leaving  desirable 
species  untouched. 

The  Brown  Brontosaurus’  patented  design  grinds  trees  and  bushes  into  a thin,  beneficial  covering  of  fine 
mulch  rather  than  discharging  large,  dangerous  chunks  of  debris  like  most  rotary  flail  mowers. 


Road  Side  Mower  Model 

( Rail-way  mower  now  available  also) 

If  you  are  presently  cutting  brush  and  are 
not  using  a Brown  Brontosaurus,  you  are  probably 
wasting  both  time  and  $$$! 


Right-Of-Way  Tracked  Unit 


To  learn  more  about  this  dynamic  product,  John  Brown  & Sons,  Co. 

call  for  a free  brochure  and  video  tape.  We  are  also  Sawyer  Industrial  Park 

willing  to  arrange  a demonstration  in  your  area.  Weare,  New  Hampshire  03281 

603-529-7974 
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US  Patented 


CLASSIFIED 


HELP  WANTED 


Manager  of  Educational  Services.  Envi- 
ronmental consulting  firm  seeks  adminis- 
trator/manager for  sen/ ice  line  that  pro- 
vides training  to  all  facets  of  the  Green  In- 
dustry. Must  have  master's  or  doctorate 
degree(s)  or  comparable  experience  in  ed- 
ucational services  and/or  some  facets  of 
the  Green  Industry  (arboriculture,  horticul- 
ture, utility  or  urban  forestry,  line  clearing, 
landscape/grounds  management).  Service 
line  functions  as  a profit  center  in  an  em- 
ployee-owned small  business  that  special- 
izes in  environmental  sciences  consulting. 
Send  resume  to  ACRT,  Inc.,  P.G.  Box  219, 
Kent.  Ohio  44240. 

We  are  a full  service  arboriculture  firm 
with  offices  in  the  Midwest  and  the  East 
Coast.  With  our  continued  expansion,  we 
are  seeking  qualified  arborists  for  produc- 
tion, plant  health  care  and  sales  positions 
within  our  company.  We  consider  safety, 
quality,  production,  and  communication  to 


Save  money  cutting  your  own  lumber, 
make  money  cutting  for  others. 

Six  models  available 

* Completely  portable,  easy  to  set-up 

* Highest  quality,  made  in  USA 

* Handles  logs  up  to  36"  dta,  x 33’  long 

* Optional  hydraulic  log  handling 

* 30%  more  yield  than  circular  saws 

32  Page  Full  Color  Catalog - S2M 
66-Minute  Demonstration  Video-  $10,00 
Mastercard  or  Visa  Accepted 


1-800-553-0219 


Wood-Mizer  Products,  Inc* 
8180  West  10th  Street  Dept.jPi 
Indianapolis,  IN  48214-2400 


f 

Start  a Profitable  Business/ 


World’s  Largest  Manufacturer 
of  Portable  Sawmills 
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be  the  foundations  of  proper  tree  care.  If 
you  believe  the  same  and  wish  to  make  ar- 
boriculture a career,  we  would  like  to  hear 
from  you.  Send  your  resume  with  salary 
history  to  Carol  Nallen,  c/o  The  Care  of 
Trees,  Inc.,  2371  S.  Foster  Ave.,  Wheel- 
ing, IL  60090.  Phone:  708-394-4220. 


Arbor  Care/Orlando — Arborist  position 
requires  sales  & management  abilities. 
Must  have  strong  background  in  opera- 


tions with  high  safety  standards,  an  inter- 
est in  high  quality  product  and  a drive  for 
customer  satisfaction.  Send  resumes  to 
Peter  Sortweli.  General  Manager,  Arbor 
Care,  477  Old  Winder  Garden  Road,  Or- 
lando, FL  3281 1 . 

Exp.  tree  climber,  owner  of  own  tree  co.T 
has  own  60'  TECO  bucket  truck  & equip,, 
10  years  exp,,  w/ref,  wants  to  work,  206- 
398-2465,  Lynden,  WA. 


Seeusat  SAFE  WASH 

tci  Expo  CLEAN  WATER  SYSTEM 


NO  SPRAY  RIG  SHOULD  BE  WITHOUT  ONE! 


HAVE  FRESH  WATER  AVAILABLE  FOR 
YOUR  OPERATORS  IN  CASE  OF 
CHEMICAL  EXPOSURE.  SAFE  WASH  IS 
A SELF-CONTAINED  UNIT  WHICH 
INCLUDES: 

- 12  VOLT  PUMP  2 - 4 GPM 

- 15  OR  25  GALLON  POLY  TANK 

• 30  FEET  OF  1/2*  HOSE 

• INLINE  STRAINER 

• SPRAY  GUN 

- TEE  JET  PESTICIDE  SAFETY  KIT 

- TEEJET  CALIBRATION  KIT 

FOR  MORE  INFORMATION  CONTACT 

NORTHEASTERN  ASSOCIATES,  23  T COMMERCE  ROAD,  FAIRFIELD,  NJ  07004 
(201)227-0359  - (201 ) 2 274)8  $5  (FAX) 


Please  circle  26  on  the  Reader  Service  Card 


1984  Ford  F-700  w/Alpine  sky  worker  65"  elevator 
bucket,  21,000  miles.  Cost  $34,000. 41  Also  J-65’ 
Hi- Konger  u /Fla  I bed*  * 

(6}  1982-86  Chevy-Ford-Int  w/LR-50  Asplundb 
trim  lifts,  chip  dumps,  2wd-4wd,  gas-dsl.  Cost: 
$24,000-32^00. 

1983  CMC  6000  «/L -shape  gu  forth  chip  dump, 
V8, 4+2,  ps,  pb,  clean.  Cost:  $8,950. 

1979-80  Ford/1  ut.  5-1700  w/55‘  TECO  bucket 
units,  double  insulated  flatbed.  Cost:  $15,500- 
16,500. 


- 1988  Ford  F-350  w/landseaper  2-3  yard  dump, 
mfg*  by  Stahl,  tool  storage.  Cost:  $1 1,500. 


AnHv’Q  Trunk  ,n  West  PalrT1  Beach.  Florida  Since  1967 
Hiiuy9  iiuwa  , Delivery  Available  * 

Center  Inc.  Ph.  (407)965-6666  * Fax:  (407)  965-6844 


Please  circle  5 on  the  Reader  Service  Card 
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FOR  SALE 

Vermeer  model  15  stump  cutler,  $3500, 
Vermeer  model  T3Q0  root  cutter,  S3500. 
Wayne  Stump  King  model  460000  stump 
remover,  $1200.  Phone:  414-231-791 1 . 


1981  Hi-Ranger,  52'  F-7Q0,  370  V8,  5x2 

trans.,  dump  box,  factory  overhaul  1989, 
$27,500.  Phone:  513-236-9962. 


New  Husq varna  saws— new  & used 
Rayco  stump  grinders— also,  Poutan-Pro. 
Big  arborist  discount  Call  for  bid.  Monthly 
specials:  Poulan  475 — 20",  $530,  list 
$710.  Tree  Barber  Supply,  3924  Lake 
Catherine  Dr,  Jackson,  MS  39212. 
Phone:  800-448-SAWS 


FMC  Bean  D050.  1000-gal  stainless  tank, 
Wise  engine,  hose/reel/gun,  sump  pump, 
end  line,  mounted  74  international  truck. 
All  excellent  condition.  $13,500.  Phone: 
908-356-3336. 


Central  Pa,  tree  service.  In  business  12 
years,  client  base  of  3 5 00 - pi  us— $420 K 
sales.  Phone:  717-272-1385  or  write 
Aaron  Martin  Jr.,  532  W.  Penn  Avenue, 
Cleona,  PA  17042. 


Looking  for  a used  chipper?  Call  the 
Midwest's  chipper  supermarket.  We  have 
Morbark,  Bandit,  Asplundh,  Wayne  & Mitts 
chipper.  Some  In  great  shape  & some  not. 
Alexander  Equipment,  708-268-0100  or 
FAX:  708-268-01 14, 

Big  John  80n  tree  spade  on  75  Chev.  C- 
90,  44,000#  rear  axle.  Detroit  671,  15- 
speed  trans.  Both  units  are  painted  and 
ready  to  work.  Reduced  for  quick  sale. 
$22,500.  Call  eves:  518*377-3452. 

Bucket  truck— Aerial  Lift  of  Conn,  over 
knuckle  60'  working  height  on  1989  Ford 
F-600  diesel,  38,000  miles,  Southco  chip 
body  & too!  boxes,  like  new.  $48,000. 
Phone:914-265-1060. 


Brush  chippers,  stump  grinders,  shred- 
ders, mulehers,  log  splitters,  new  used  and 
reconditioned,  small,  med..  and  large  ca- 
pacities, financing  avail.  Cal-Line  Equip- 
ment Co.t  Livermore,  CA.  Phone:  510- 
443-6432 

Aerial  bucket  trucks,  Hi-Ranger,  As- 
plundh, Sky  Worker— most  major  brands — 
40'  to  95'.  Also,  brush  chipper,  stump 
grinders,  tree  spades,  log  loaders  and  Ray- 
co stump  cutters.  Parts  for  aerial  buckets. 
Allied  Utility  Equipment  Inc.,  W.  204  North 
11509  Goldendale  Road,  Germantown,  WJ 
53022.  Phone:  414-255-6161 . 


Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information  about 
the  industry's  best-selling  package,  call  or 
wnte  Arbor  Computer  Systems,  1 1 7 West- 
on Road,  Westport,  CT  06880.  Phone: 
203-226-4335. 

Skyworker— Largest  new  parts  inventory, 
used  equipment  inventory,  major  service 
facility  in  U.S.  Phone:  404-376-3192.  FAX: 
404-376-1 150. 


1988  L-800  Ford  tandem  w/240  hp  Ford 
diesel  16  front,  44  rears,  set  back  front 
axle,  Allison  automatic  trans.,  mounted 
w/Big  John  AA90  tree  spade  in  excellent 
condition.  $66,000  or  B.O,  Phone:  407- 
968-1045. 

Truck  door  cfecats—Hard  hat  emblems, 
equipment  identification  decals.  Write  for 
information  or  send  rough  sketch  for 
quote.  Woller  Decal  & Specialty  Co..  104 
Pine  Tree  Lane,  Tappan,  NY  10983. 
Phone:  914-359-5905. 

New  Hampshire  tree  service — 1 8 years 
in  business.  Extensive  well  established 
customer  base  for  both  spray  and  general 


tree  care.  Excellent  reputation.  With  or 
without  equipment.  Contact  Silver  Bear 
Tree  Service,  Tom  Wilkins,  RFD  1,  Box 
539,  Bradford,  NH  03221.  Phone:  603- 
938-2300. 

1989  Ford  F-Super  Duty,  blue,  with 
Southco  forestry  body.  $1 3,000: 1 990  Ver- 
meer 1250  chipper,  blue,  with  6-cyl.  diesel, 
block  heater,  under  1000  hours,  $14,000; 
1991  Vermeer  206  stump  cutter,  just  over 
100  hours,  $6000,  or  with  trailer,  $7000. 
Call  215-443-0250. 

Established  tree  & landscape  firm  for 
sale  in  New  Jersey.  Excellent  reputation 
and  clientele.  Has  work  year  round.  More 
information  available  upon  request.  Seri- 
ous inquiries  please  respond  to  TCI.  Box 
E,  P.O.  Box  1094.  Amherst,  NH  03031 , 


Classified  ad  rates:  $45  per  inch  (1-inch 
minimum),  payable  in  advance , due  the 
20th  of  the  month  two  months  prior  to  pub- 
lication, Send  ad  and  payment  to: 

Tree  Care  Industry 
P.O.  Box  1094 
Amherst.  NH  03031 


r 


— Order  Form — 

Please  use  this  form  to  order  Basic  Training  For  Field  Personnel  and/or  Chipper 
Use  And  Safety.  Mail  this  form  and  payment  to:  National  Arborist  Association,  The 

Meeting  Place  Mall.  Route  101t  P.O.  Box  1094.  Amherst,  NH  03031  -1 094. 


“I 


Basic  Training  For  Field  Personnel 

H&me  Study  1: 

(NAA/ISA  members) „ (Quantity)  @ $75  ea  = 

-10%  - 

(Non-Member)  (Quantity)  @$10Gea.  - 

-10%= 

Home  Study  2: 

(NAA/ISA  members)  (Quantity)  @ $75  ea  = 

-10%  - 

(Non-Member)  (Quantity)  @ St 00  ea  = 

-to%  = . 

(NAA/ISA  members _ 
(Non-Member)  _ 


Chipper  Use  & Safety’ 

^Quantity)  @ |40  ea 


. (Quantity)  @ $60  ea 


. -10%^ 
. 10%  ^ 


TOTAL  AMOUNT 
ENCLOSED: 


Company  Name: 


Name  of  Individual  Ordering: 
Title: 


Phone: 


Address: 
City:  


□ MasterCard  O Visa  Card  Number 
Signature: 


State , 


Z.p: 


Exp  Date: 


L 


The  National  Arborist  Association 

P.O.  Box  1094.  Amherst.  NH  03031-1094 

Phone  1(800)733-2622  Fax  (603)672-2613 


J 
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‘OUST  PUSH  PLAY!” 


Why  try  and  explain  something 
that  you  can  show  in  a video  in  less  than  20  minutes? 

Video  programs  from  the  National  Arborist  Association  make  it  easier 
to  train  new  employees  and  refresh  the  memories  of  experienced 
employees.  All  you  have  to  do  is  select  the  subject  and  turn  on  the  VCR! 


This  months  feature  video  is: 

Chipper  Use  & Safety 

Brush  chippers  are  valuable  tools  but.  just  like  an  automobile,  if  not 
properly  operated,  a chipper  can  be  hazardous.  This  video  provides  in- 
struction in  the  safe  and  efficient  operation  of  both  drum  and  disc  knife 
chippers.  Also  included  is  maintenance  information,  recommended  per- 
sonnel protective  equipment  for  operators  and  other  relevant  information. 
NAA/ISA  Members  - $40  Non-Members  - $60 

ORDER  NOWAND  SAVE  10% 

(Offer  expires  October  31.  1992) 


To  order  your  Chipper  Use  & Safety  video  program 


Please  circle  24  on  the  Reader  Service  Card 


Chippers  & Lifts 


You  may  be  looking  for  your 
first  bucket  truck  and  chipper  or 
maybe  you  want  to  expand  your 
fleet  with  state-of-the-art  equip- 
ment. In  either  case , there  are 
some  new  units  on  the  market  that 
will  probably  Jill  the  bill.  Some  fea- 
ture innovations  in  design , others 
have  been  developed  for  special- 


ized work  conditions,  and  still  oth- 
ers have  been  designed  for  eco- 
nomical operation. 

To  make  an  informed  buying  or 
leasing  decision  for  a new  aerial 
lift  or  chipper  you  must  first  care- 
fully analyze  your  company 's 
needs.  Consider  what  types  of  trees 
you  will  be  pruning,  and  where 


they  are  located,  lie  sure  you  will 
be  able  to  sell  enough  work  to  keep 
the  unit  from  sitting  idle. 

You  can  learn  a lot  more  about 
the  units  by  coming  to  TCI  Expo 
'92  in  Baltimore  and  talking  di- 
rectly to  the  manufacturers.  See 
the  Expo  Registration  insert  in  this 
issue  for  more  details. 


BRUSH  CHIPPERS 


Morbark  E-Z  Chipper 

The  most  recent  notable  innovation  in 
chipper  design  was  the  disc  knife  design. 
Before  the  disc  knife  came  along,  the 
drum  chipper  was  the  industry  standard 
for  tree  care.  Now  both  will  have  to  make 
way  for  the  Morbark  E-Z  Chipper,  which 
promises  to  be  an  industry  standard. 

The  Model  20/36,  the  latest  of  the  se- 
ties  from  Morbark  Sales  in  Winn,  Michi- 
gan, is  a hybrid  design  with  a twist  It 
combines  the  hydraulic  infeed  and  large 
rotating  mass  concepts  of  the  disc  chipper 
with  a drum-like  design.  A single  hy- 
draulic feed  wheel  and  large  infeed  open- 
ing handle  large  material  while  offering 
increased  operator  safety.  The  36-inch-di- 
ameter  rotating  drum  on  the  20/36  rotates 
at  half  the  speed  of  the  conventional  drum 
chipper,  giv  ing  better  fuel  efficiency  and 
quieter  operation. 

The  twist  is  the  use  of  chip  pockets.  The 
E-Z  Chipper  has  positive  chipping  action 
across  the  entire  drum,  and  chips  are 
discharged  by  centrifugal  force.  As  a 


result,  the  machine  produces  less  dust, 
and  virtually  eliminates  the  plugged  radi- 
ator problems  sometimes  found  with  chip- 


pers that  discharge  chips  w ith  blown  air. 
For  more  information,  call  800-233- 

Njro 
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The  Go  Bandit 

The  Go  Bandit,  manufactured  by  Ban* 
dit  Industries,  Inc.,  is  a self-propelled  unit 
for  hard-to-reach  brush.  This  6-inch  ca- 
pacity tree  and  brush  chipper  has  been  de- 
signed for  off-road  chipping,  eliminating 
the  need  to  pull  trees  and  brush  to  road- 
side. The  unit  features  a four-wheel  hy- 
draulic skid  steer  drive.  The  design,  which 
is  only  34  inches  in  w idth,  allows  the  chip- 
per to  be  driven  through  most  yard  gates. 
The  chipper  is  equipped  with  a 360-de- 
gree  swivel  discharge,  allow  ing  the  chips 
to  be  blown  in  any  direction.  A bagging 
attachment  for  collecting  the  chips  is 
available.  Both  gasoline  and  diesel  power 
units  are  offered.  A specially  designed 
hauling  trailer  with  a ramp  is  available,  al- 
lowing for  easy  on-and-off  operation  as 
well  as  chipping  into  the  towing  vehicle. 
The  Go  Bandit  is  ideal  for  all  off-road 
chipping  including  backyards,  ditches  and 
park  paths. 

For  more  information,  call  517-561- 
2270, 


The  Mighty  Bandit  il 

Bandit  Industries,  Inc.,  also  has  intro- 
duced PTO-driven  drippers  called  the 
Mighty  Bandit  II  series.  They  can  be 
mounted  on  trailers  or  on  a tractor  three- 
point  hitch,  and  are  ideal  for  nursery  or 
yard  operations. 

The  disc-style  chipper  combines  a re- 
versible hydraulic  feed  system  with  a 
gravity  feed.  The  smallest  of  the  Mighty 
Bandit  II  series  handles  5-inch  trees  and 
brush.  The  unit  produces  a fine  chip,  ideal 
for  mulch  and  compost. 

The  unit  features  a rear  feed  with  a 360- 
degree  swivel  discharge  and  self-con- 
tained hydraulics.  It  is  ideal  for  tractors 
wdth  FTO  horsepower  betw  een  2G-HP  to 
60-HP. 

For  more  information  call  517-561- 
2270. 
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Vermeer  1 220 

A heavy-duty,  self-feeding  brush  chip- 
pen  capable  of  handling  large  diameter 
tree  limbs,  brush  and  construction  waste 
materials,  is  available  from  Vermeer 
Manufacturing  Co.,  Pella,  Iowa,  The  new 
Vermeer  1220  Brush  Chipper,  scaled 
down  for  economy  but  big  on  features, 
comes  with  a hydrostatically  controlled 
vertical  feed  roller  system,  which  makes 
large,  bulky  and  brushy  material  easy  to 
process.  The  feed  opening  measures  12- 
inches-by- 12- inches  (30cm-by-30em).  To 
reduce  engine  wear  and  tear,  an  optional 
feed  sensor  controls  the  feed  to  the  cutting 
disc  to  better  manage  potential  overload- 
ing situations.  A 37-inch  (94cm  diameter) 
disc,  with  two  or  four  steel -hardened 
knives,  provides  the  cutting  action.  For 
added  protection,  the  discharge  chute  piv- 
ots 270  degrees  to  prevent  the  chips  from 
being  directed  at  the  operator.  The  4480- 
pound  (203kg)  self-feeding  unit  comes 


w ith  a standard  Ford  LSG-423  gas  engine, 
or  can  be  equipped  with  an  optional 
Perkins  4.236  diesel  power  plant.  Addi- 
tional features  include  a 30-gallon  (114 
liter)  fuel  tank,  pusher  fan,  electric  brakes. 


lockable  tool  and  battery  box,  and  engine 
hood. 

For  more  information,  call  515-628- 
3141, 


Hydro  Chipper 

How  would  you  like  to  eliminate  the 
worries  and  expenses  associated  with  mu- 
le ring  a chipper  behind  your  bucket  truck? 
The  Hydro  Chipper  from  Aerial  Lift,  Inc., 
of  Milford,  Connecticut,  which  combines 
aerial  lift  and  chipper  in  an  economical, 
sensible  unit,  is  a 12-inch,  hydraulic-pow- 
ered drum  chipper  mounted  under  the  chip 
dump  box  of  the  company *s  popular  tree 
trimming  lifts. 

Company  research  shows  that  the  de- 
sign can  help  save  53,000  to  55,000  a year 
in  operating  costs  by  eliminating  the  fuel 
maintenance  and  registration  costs  of  a 
conventional  chipper.  It  also  eliminates 
trailer  toll  charges,  insurance  costs,  back- 
ing-up problems  and  towing  hazards. 

The  unit  offers  the  option  of  chipping 
directly  into  the  1 0- cubic- yard  chip  box  or 
discharging  chips  through  a chute  at  the 
front  of  the  chip  box.  The  chute  discharges 
chips  above  people  passing  by  the  unit. 

When  chipping  inside,  an  adjustable 
diffuser  disperses  chips  evenly  through 
the  chip  box.  The  operator  can  use  the  side 
discharge  by  pulling  on  a handle  mounted 
on  the  outside  of  the  chip  box. 


The  unit  features  a split  tailgate  design 
for  better  access  in  tight  quarters,  and  fold- 
down raking  doors  that  make  it  easier  to 
load  logs  or  Takings  into  the  chip  box.  The 
feed  table  of  the  chipper  meets  ANSI  re- 


quirements, folds  up  for  travel,  and  is  at  a 
comfortable  height  for  chipping  brush. 

For  more  information,  call  203-878- 
0694. 
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AERIAL  LIFTS 


Holan  service  lifts 

Holan  has  recently  introduced  two  new 
829  series,  heavy-duty  sendee  lifts. 

Holan’s  Model  829-50  is  perfect  for 
tree  trimming  with  its  55-foot  working 
height  and  over-center  side-reach  of  more 
than  41  feet.  Lower  boom  articulation  of 
1 30  degrees  prov  ides  40  feet  of  non-over- 
center  side-reach,  as  well  as  ground-level 
basket  entry  in  either  the  non-over-center 
or  the  over-center  position. 

The  Model  829-45  is  an  extremely  ver- 
satile service  unit  with  more  than  38  feet 
of  non-over-center  side-reach  and  w ith  all 
the  advantages  of  an  over-center  articulat- 
ing lift.  The  829-45  is  ideal  for  both  elec- 
trical and  utility  sen  ice  applications  and 
urban  tree  trimming. 

Call  303-427-3700  for  the  number  of 
your  local  distributor. 


AmeriQuip’s  Eagle  44 

The  Eagle  44.  manufactured  by  Ameri- 
Quip.  is  a low -cost  tow  -behind  w ith 
grounds  maintenance  applications.  A trail- 
er-mounted. articulated  aerial  lift  with  a 
25-foot  side  reach  and  44-foot  working 
height,  it  features  positive  bucket  leveling 
and  360-degree  continuous  rotation,  and 
offers  outstanding  portability  for  easy  ac- 
cess for  a variety  of  maintenance  tasks.  An 
electrically  operated  proportional  control 
valve  featuring  joystick  operation  with 
neutral  position  interlock  allows  simulta- 
neous two-function  operation  and  com- 
plete feathering  capability.  Heavy  duty, 
quick  adjust  outriggers  are  an  integral  part 
of  the  lift.  Ease  of  operation  and  portabili- 
ty make  the  Eagle  44  ideal  for  most  main- 
tenance tasks  requiring  aerial  access. 

For  more  information,  call  714-392- 
2033. 
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Versalift’s  telescoping  unit 

In  1990,  Time  Manufacturing  intro- 
duced the  Versalift  VST  Tree  Trimming 
package.  This  unique  telescoping  and  ar- 
ticulating booms,  perfect  for  street  tree 
pruning  in  tight  quarters,  offer  the  arborist 
working  heights  up  to  45  feel  and  30  feet 
of  side  reach  at  20  feet  off  the  ground.  The 
lower  boom  does  not  extend  beyond  the 
side  of  the  chipper  body,  allow  ing  a nar- 
row' work  area  in  alleys  or  busy  streets. 
The  boom  design  also  allows  the  chip 
body  to  dump  without  moving  the  aerial. 
For  access  to  hard-to-reach  areas,  the  op- 
erator platform  rotates  ISO  degrees  at  the 
end  of  the  upper  boom.  All  Versalift  tree 
trimming  packages  have  full  pressure  con- 
trols. The  VST  package  has  an  overall 
height  under  12  feet  and  can  be  mounted 
on  a medium-duty  chassis  w ithout  outrig- 
gers. For  low  maintenance  cost,  the  VST 
uses  non-lube  bearings  at  all  pivot  points 
and  has  only  one  grease  fitting.  The  VST 
tree  trimming  package  mounted  on  the 
recommended  chassis  is  available  from 
Versalift  distributors  nationwide.  Total 


package  is  priced  in  the  mid-$50.000  For  more  information,  call  SI  7-776- 

range.  0900. 


To  Lease  Or  Buy 


By  Dennis  Ryan 

So.  you've  decided  you  need  some  new 
equipment.  Now,  the  question  is  whether 
to  buy  it  outright,  or  lease  it.  Here  are 
some  factors  you  should  weigh  in  order  to 
make  the  right  choice. 

General  considerations 

1.  Compare  the  actual  out-of-pocket 
cash  flow  of  purchasing  and  financing  an 
asset  versus  the  total  of  the  lease  pay- 
ments, plus  any  buyout  provisions  at  the 
end  of  the  lease. 

2.  If  the  equipment  would  have  signifi- 
cant residual  value  at  the  end  of  the  lease 
or  finance  period  and  you'd  like  to  keep  it. 
buying  would  be  preferable  and  probably 
cheaper. 

3.  Leasing  often  requires  less  up-front 
cash  because  a down  payment  isn't  al- 
ways required.  This  is  attractive  if  you 
have  short-term  cash  flow  problems. 

4.  In  difficult  economic  times,  heavy 
equipment  is  difficult  to  sell  quickly  at  a 


good  price  if  you  have  to  raise  cash  or  cut 
debt  payments.  Leasing  offers  less  finan- 
cial exposure,  but  there  are  still  contracts 
that  have  to  be  honored. 

5.  Leases  with  $J  or  bargain  price  buy- 
outs are  treated  as  purchases. 

If  you  are  concerned  about  how  your  fi- 
nancial statements  appear  to  your  banker 
or  other  creditor,  you  may  wish  to  lease.  A 
non-financing  lease  arrangement  doesn't 
affect  a company’s  balance  sheet,  just  its 
income  statement. 

A purchase  or  a financing  lease  can 
affect  a company's  working  capital  and 
other  balance  sheet  ratios  because  a non- 
current  asset  is  being  acquired,  h is  being 
financed  with  debt,  of  which  at  least  a por- 
tion is  considered  a current  liability. 

6.  Qualifying  for  a loan  to  purchase 
equipment  is  sometimes  more  difficult 
than  getting  approval  as  a lessee. 

Tax  considerations 

I .  The  lease  payments  in  a non-financ- 
ing lease  are  all  deductible  as  they  are  paid 


or  incurred,  so  cash  outlays  match  expense 
deductions. 

2,  If  purchased,  the  equipment  is  gener- 
ally depreciated  over  a 5-year  period,  re- 
gardless of  the  down  payment  amount. 
The  conventional  depreciation  rates  for  a 
5-year  asset  are: 

First  year  20% 

Second  year  32% 

Third  year  19.2% 

Fourth  year  1 1 ,52% 

Fifth  year  11.52% 

Sixth  year  5.76% 

3.  If  purchasing,  you  are  usually  al- 
lowed to  deduct  up  to  S 1 0.000  of  the  price 
in  the  first  year.  The  remainder  is  depreci- 
ated as  outlined  above.  This  write-off  is 
popular  and  helpful  in  deferring  income. 

CD 

Dennis  Ryan  is  a partner  at  the  ac- 
counting firm  of  Howe.  Riley  & Howe  in 
Manchester,  New  Hampshire. 
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FROM  THE  FIELD 


Requiem  For  A Tree 


By  Art  Braunschweiger 

Yesterday  we  took  down  another  tree. 
This  was  a bit  more  impressive  than  most, 
though — a 100-foot  tulip  with  a 5-foot  di- 
ameter trunk.  Several  leaders  topped  two 
feet  in  diameter  at  roof  height.  Until  yes- 
terday, it  had  stood  in  front  of  the  town 
church  for  some  120  years.  Owing  to  de- 
clining health  and  some  decay  on  one  side, 
its  presence  became  more  objectionable 
than  desirable.  A fewf  good  men  and  some 
sharp  saws  did  the  rest. 

We  couldn’t  help  but  think  that  years 
ago  people  would  have  gone  to  greater  ef- 
fort to  preserve  this  tree.  We  envisioned 
tree  surgeons  in  high-laced  boots  doing  la- 
borious and  highly  detailed  cavity  work. 
On  our  tree,  here  and  now,  no  test  boring 
was  done  to  establish  the  condition  of  the 
heartwood,  even  though  only  the  most 
nominal  fee  was  quoted  for  this.  Had  it 
proved  sound,  feeding  and  other  care 
could  have  been  done  for  10  years  for  the 
cost  of  the  removal. 

Reasons  for  takedowns  don’t  matter 
much  to  us.  Our  good  advice  aside,  people 
have  their  own  excuses  for  removing 
trees:  too  many  leaves;  too  much  shade; 
too  close  to  the  house;  too  big;  wrong  for 
the  area. 

And  one  phrase  we  often  hear  is:  “1  like 
the  trees,  but...”  People  always  cover 
themselves  in  this  way.  It's  as  though 
they’re  afraid  that  not  liking  trees,  and  ad- 
mitting it,  w'ould  be  as  bad  as  criticizing 
the  flag. 

We've  lost  count  of  the  number  of  trees 
we've  removed  for  no  really  good  reason. 
A large  and  historic  tree  gives  us  pause, 
though,  especially  at  such  a public  place. 
When  the  tree  was  young,  a few  people 
probably  found  it  a convenient  place  to  tie 
their  horses.  In  1 888,  w hen  the  newer  and 
larger  stone  church  was  built,  the  tree  was 
already  above  the  roof  line.  Some  of  the 
masons  probably  reclined  against  its  trunk 


during  their  noon  break  from  hauling 
heavy  stones  all  day.  And  during  the  swel- 
tering Jersey  summers,  more  than  one 
family  has  probably  appreciated  its  shade 
while  talking  to  neighbors  after  the  ser- 
vices. No  one  may  have  noticed,  but  the 
tree  has  always  been  there  to  give  some- 
thing. 

Ow  ing  to  its  size,  removal  of  our  tulip 
took  two  days.  By  the  end  of  the  first  day, 
we  had  removed  everything  except  for  the 
main  central  leader,  w ith  a narrow  crow  n 
of  foliage  at  top,  and  a secondary  upright 
leader  off  to  one  side.  For  reasons  we 
couldn’t  really  explain,  we  took  an  Amer- 
ican flag  and  flew  it  from  the  top  of  the 
bare  secondary  lead.  One  of  the  church 
spotlights  on  the  lawn  was  turned  so  the 
flag  would  be  illuminated  at  night.  Then 
we  loaded  up  our  gear  and  left  for  the  day. 

I w ent  back  after  dark.  The  tulip  looked 
much  more  imposing  at  night,  with  the 
high  remaining  lead  disappearing  into  the 


darkness  above.  All  around  lay  piles  of  gi- 
ant limb  sections.  And  flying  quietly  in  the 
night,  bright  with  light,  was  our  flag. 

Maybe  this  was  our  way  of  giving  this 
old  tree  something  it  needed  during  its  last 
hours.  At  least  a few  people  will  have 
noticed  it,  and  will  have  thought  about  it 
just  one  more  time  before  it  disappeared 
forever.  m 


Art  Braunschweiger  is  the  owner  of 
Aerial  Tree  Experts,  Bound  Brook,  New' 
Jersey. 

Do  you  have  a story • for  From  the 
Field  ? TCI  w ill  pay  $100  for  published  ar- 
ticles. Submissions  become  the  property'  of 
TCI  and  are  subject  to  editing  for  gram- 
mar, sty  le  and  length.  Entries  must  bear 
the  name  of  the  w orker  and  his  company 
or  they  will  not  be  considered  for  publica- 
tion. Articles  and  photos  must  be  received 
by  the  first  day  of  the  month  for  the  fol- 
lowing month  s issue. 
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Ball  bearing  supported 
crankshaft  with  caged 
needle  bearing  on 
both  ends  of 
the  conrod. 


See  us  at  TCI  Expo 


Automatic,  fully  adjustable  oil  pwnp 
lubricates  only  when  clutch  is  engaged . 


WHAT  IT  TAKES  TO  MAKE  THE 
BEST  SMALL  SAWS  IN  THE  WORLD. 


At  Shindaiwa,  we  have  a way  of  making  other 
saws  look  wimpy.  With  a family  of  small  vertical 
cylinder  saws  that  boast  better  power- to- weight, 
superior  anti-vibe  design,  longer  life,  more  profes- 
sional features,  and  greater  cutting  torque  than  any 
other  saws  in  their  class.  All  hacked  by  a 7-day 
unconditional  money-back  guarantee,  and  one  of 
the  strongest  dealer  networks  in  the  country. 

For  a free  demonstration  of  these,  or  our  other 


saws,  trimmers  and  brushcutters,  see  your  Shindaiwa 
dealer  today. 

You  won’t  find  another  small  saw  with  the  guts  to 
stand  up  to  a Shindaiwa.  Not  one. 


sttadaiwa 

WE  SIMPLY  MAKE  THEM  BETTER. 

11975  S.W.  Herman  R d.,  Tualatin,  Oregon  97062 
For  the  Shindaiwa  dealer  nearest  you, 
call  1-800-521-7733. 


<£> 

SSSoaist 


SHINDAIWA  300S 

8.6  lbs.,  28.5  cc, 

1.8  HP 


dmLj 4 ? 


SHINDAIWA  360 

8.8  lbs.,  35.2  cc. 
2.5  HP 


Please  circle  35  on  the  Reader  Service  Card 


SHINDAIWA  377 

8.8  lbs..  37.7 cc, 
High  Torque  2.5  HP 


SHINDAIWA  488 

10  lbs.,  47.9  cc, 
3.5  HP 


1 220  & 1250  BRUSH  CHIPPERS 


linger  feed  tables  on  Vermeer  1220  and  1250 
Brush  Clippers  give  you  roughly  twice  the 
distance  as  some  competitive  units!  More  protec- 
tion lor  your  operators.  More  leverage  when  you're 
feeding  heavy  limbs.  Plus,  you  can  fold  it  up  and 
lock  out  the  “uninvited"  when  the  machine  is  idle. 

Also,  check  out  the  feed  rollers.  Spring-loaded 
vertical  rollers  allow  you  to  get  an  aggressive  bite 
on  material  up  to  1 2 inches  in  diameter  and 
virtually  eliminate  the  wrapping  problems  which 
commonly  occur  when  handling  viney  material 
with  older  chipping  machines. 


MnaMR 

Due  lo  recent  accidents  in  Michigan  fas  ltd!  as  Stir  York.  Florida  antlC  /neupfj  invoking  nonA  trowr  brush  ^ ^ 
chipper*,  the  following  safety  regulation  has  been  adopted  by  the  Michigan  05IIA.  and  according  to  the  N A 10.  A! 
ARBORIST  ASSOCIATION,  this  requirement  may  soon  become  dice  live  across  the  enure  V.o. 


'The  American  National  Standards  institute  (ANSI)  has  determined  that  a distance  of  85  inches  shad  he 
maintained  from  the  blades  out  the  hopper  and  down  to  the  ground.  Our  posiiton  is  lhal  with  (he  addition  ot 
infeed  devices  the  hazard  is  now  closer  to  the  operator  increasing  the  probability  of  serious  injury  or  death 
which  the  recent  accidents  indicate.  To  reduce  this  probability  we  are  requiring  that  85  inches  be  the  minimum 
distance  from  any  hazard  to  the  employees  whether  it  is  the  blades  or  infeed  mechanism  with  sides  having 
sufficient  height  to  prevent  operating  personnel  from  exposure  to  the  hazard  during  normal  operation. 

Michigan  Dept,  of  Labor,  Bureau  of  Safely  and  Regulations,  NihOSHA, 


Call  today-  (800)  829-005 1 

tor  details  and  the  name  of  your  V erme 


See  us  at  TCI  Expo 


Nifw  Sharon  Road 
Pella.,  Iowa  502 ! 9 

8M-S29-M5! 


I 


If  you 

DON'T  GO  . . . 


The  Third  Annual  Trade  Show  and  Seminar  Program 

Sponsored  by 

the  National  Arborist  Association 
and  The  International  Society  of  Arboriculture 


NOVEMBER  19-21,  1992 

THE  BALTIMORE  CONVENTION  CENTER  BALTIMORE,  MARYLAND 


...YOU  WONT 


TCI  EXPO’92  is  the  place  to  be  in  November! 


Why? 

Huge  Trade  Show 

TCI  EXPO  '92  will  be  the  largest  tree  care 
industry  trade  show  under  one  roof.  You  will 
see  innnovative  new  equipment,  talk  directly 
with  factory  representatives  and  obtain  inform- 
ation for  current  or  future  buying  decisions. 
You  will  also  have  the  opportunity  to  meet 
and  network  with  fellow  arborists  from  all 
over  the  country.  There  is  NO  CHARGE 
for  admission  to  the  trade  show  or 
demonstrations. 


Informative  Live 
Demonstrations 

See  new  climbing  techniques,  rigging  and 
aerial  rescue  demonstrations  and  a lightning 
protection  installation  in  the  exhibit  area. 
Baltimore  Gas  and  Electric  Company  will 
also  provide  their  life  size  electrical  hazards 
and  trees  demonstration  each  day.  There  is 
NO  CHARGE  to  attend  these  demonstrations. 

Twin  Track  Seminar  Program 

We  have  designed  a seminar  program  that 
presents  the  most  advanced  tree  care  tech- 
nology AND  management  information  avail- 
able. There  will  be  seminars  geared  for 
management  as  well  as  field  level  employees. 
The  focus  is  on  topics  relevant  to  today’s 
marketplace  and  the  speakers  reflect  this 
emphasis.  All  speakers  are  professionals 
and/or  well  known  people  from  the  tree  care 
industry.  Managers  should  be  sure  to  bring 
employees  to  take  advantage  of  this  unique 
educational  opportunity.  Please  see  the  TCI 
Expo  ’92  Schedule  of  Events  on  page  5 for 
more  details. 


KNOW. 


ISA  Certification  and 
Recertification 

Another  valuable  opportunity  at  TCI  Expo  '92  is  the 
ISA  Certification  test  on  Saturday.  Many  of  the 
seminars  provide  preparation  for  this  exam.  You 
must  pre-register  for  the  exam  directly  with  the 
International  Society  of  Arboriculture.  For  registra- 
tion forms  write  or  call  ISA  at  P.O.  Box  908,  Urbana, 
IL  61801  or  217-328-2032.  Several  seminars  pro- 
vide ISA  recertification  credits. 

Pesticide  Applicator 
Recertification  Credits 

Several  programs  will  provide  pesticide  applicator 
recertification  credits  in  select  states.  Two  seminars 
are  FREE. 


Discount  Opportunities 

Bringing  several  people  from  your  company  will 
earn  each  of  you  a 20%  discount  on  registration 
fees.  If  the  registrations  are  received  before 
10/15/92  you  will  also  receive  another  10%  off 

Gold  Card 

New  for  TCI  Expo  '92!  Attendees  can  now  purchase 
the  Gold  Card  which  allows  unlimited  access  to  all 
seminars.  Instead  of  limiting  yourself  to  individual 
meetings,  why  not  make  sure  you  have  access  to 
everything  Expo  '92  has  to  offer?  The  Gold  Card  is 
the  most  economical  way  to  attend  the  full  comple- 
ment of  seminars.  You  must  register  before 
1 0/15/92  to  purchase  the  Gold  Card.  No  discounts 
are  available  on  this  package.  If  you  are  bringing 
employees  who  are  not  getting  Gold  Cards  they  are 
entitled  to  the  same  discounts  as  general  attendees. 


RAVE  REVIEWS 


What  last  year's  attendees  have  to  say  about  TCI  EXPO: 


“I  took  tivo  of  myforemen for  the first  time.  I 
have  noticed  a positive  change  in  their  atti- 
tude, appearance,  and  punctuality  since 
coming  back  from  TCI.  Their  positive  im- 
provement has  already  made  the  entire 
expense  of  the  show  a wise  investment" 

— Richard  H.  Woods.  Manager 
J&S  Tree  Service . Stow,  Ohio 

'Thank  you  for  the  great  TCI  meeting.  The 
seminars  and  trade  show  were  super. " 

— Terry  McLaughlin 
McLaughlin  Tree  Care  & Landscaping 
St  Charles  Illinois 


“ TCI  Expo  supplies  us  with  priceless  know- 
ledge that  even  the  casual  arborist  finds 
interesting  and  useful " 

— Scott  Monroe 
Monroe  Tree  Company.  Inc 
Sharon.  Connecticut 

"Good  show — / thoroughly  enjoyed  TCI  91 — 
can  "t  wait  for  next  year. " 

— Bob  Thibodeaux 
Bob's  Nursery  & Landscaping 
Church  Point  Louisiana 


TRADE  SHOW 


EXHIBITORS 


ADMISSION  to  the  industry's  largest  trade  show  is  FREE. 
Simply  fill  out  a Registration  Form  and  send  it  in  early  so 
that  there  will  be  a badge  waiting  for  you.  You  will  not  be 
admitted  to  the  exhibits  without  a TCI  Expo  '92  badge. 

Once  inside,  you  can  visit  the  more  than  80,000  square 
feet  of  exhibits  that  will  be  on  display  at  TCI  Expo  '92. 


Attending  the  Expo  will  help  you  make  informed  buying 
decisions  that  will  increase  the  productivity,  performance 
and  profitability  of  your  firm.  Whether  you  are  looking  for 
aerial  lifts,  chippers,  stump  grinders,  chainsaws  or  other 
arborist  equipment  and  supplies,  you  will  find  it  at  TCI 
Expo  '92. 


Some  of  the  companies  who  will  be  on  hand  are: 


AERIAL  LIFT  OF  CONNECTICUT 

AGAPE  DESIGN 

AGROTEC 

ALBIEZ  INSURANCE  AGENCY 
ALEXANDER  & ALEXANDER 
AMERICAN  ARBORIST  SUPPLIES 
AMERICAN  INTERTOOL 
AMERICAN  MANUFACTURING 
ARBORLINE 
ARBORTECH 
BANDIT  INDUSTRIES 
BARTLETT  MANUFACTURING 
D A.  BEAM  ENTERPRISES 
BISHOP  COMPANY 
BUCKINGHAM  MANUFACTURING 
J.P.  CARLTON 

CHESAPEAKE  OUTDOOR  DIST. 

CIBA-GEIGY 

CREATIVE  SALES 


DAVEY  TREE  EXPERT 
DEUTZ  CORP. 

DOGGETT  CORP. 

ENGINE  DISTRIBUTORS 

FANNO  SAW 

GRACE-SIERRA 

GROW  GUN  CORPORATION 

HOLAN/TELSTA 

INDEPENDENT  PROTECTION  CO. 
KARL  KUEMMERLING  INC. 
LANPHEAR  SUPPLY 
LEONARD  SAFETY  SUPPLY 
LEONARDI  MANUFACTURING 
J.J.  MAUGET 
MORBARK  SALES  CORP. 
NORTHEASTERN  ASSOCIATES 
OAKTREE  SYSTEMS.  INC. 
OPDYKE,  INC. 

ORAL  IVY.  INC. 


PEAVEY  MANUF.  CO. 

PO  ULAN /WE  ED  EATER 
PRACTICAL  SOLUTIONS 
PRO-LAWN  PRODUCTS.  INC. 
RAYCO  MANUFACTURING 
ROCKLAND  CORPORATION 
ROOTS,  INC. 

SCHODORF  TRUCK  BODY 
THE  SHARP  TOOL  CO. 
SHERRILL.  W.T.,  INC. 
SH1NDAIWA 

SOUTHCO  INDUSTRIES.  INC. 
TECO 

TELEDYNE  TOTAL  POWER 
TILTON  EQUIPMENT 
TIME  MFG. 

VERMEER  MANUFACTURING 
WESTERN  TREE  & 

LANDSCAPING  SUPPLY 


YALE  CORDAGE 


THERE’S  LOTS  TO  SEE  & DO  IN 


BALTIMORE 


The  City  of  Baltimore  is  in  the  final  stages  of  a revitaliza- 
tion effort  that  has  transformed  its  Inner  Harbor  into  a 
first-rate  waterfront  playground.  The  area  offers  a wide 
variety  of  attractions  such  as  the  World  Trade  Center,  the 
National  Aquarium  and  many  on-the-water  activities.  There 
is  also  a wide  variety  of  restaurants  and  night  spots  set  on 
the  water’s  edge.  The  Baltimore  Convention  Center  is 
located  in  the  Inner  Harbor,  making  it  convenient  for 
attendees  for  work  and  play. 

Hotels 

This  year's  host  hotel  is  the  Omni  Inner  Harbor.  101  W. 
Fayette  Street.  It  is  connected  by  skywalks  and  complimen- 
tary shuttle  service  to  the  Convention  Center  and  the  Inner 
Harbor.  Rooms  have  been  reserved,  but  space  is  limited. 
You  must  make  your  reservation  before  10/18/92  to  re- 
ceive the  preferred  rate  of  $89,00  per  night  single  or  dou- 
ble. Please  make  your  reservations  early  by  calling  1 -800- 
THE-OMNI 0-800-843-6664).  Be  sure  to  mention  you  are 
attending  TCI  Expo  '92  to  receive  the  preferred  rate 


We  have  also  arranged  for  special  rates  at  two  alternative 
hotels  a short  walk  from  the  Convention  Center.  The 
Holiday  Inn  at  301  W.  Lombard  Street  is  offering  a rate  of 
$75.00  per  night  (single  or  double)  for  reservations  made 
before  10/22/92.  To  make  a reservation  call  410-685- 
3500.  The  Days  Inn  at  100  Hopkins  Place  is  offering  a 
room  rate  of  $64.00  per  night,  single  or  double.  The  reser- 
vation deadline  for  preferred  rates  is  10/28/92.  The 
phone  number  is  410-576-1000.  Please  mention  you  are 
with  TCI  Expo  '92  when  contacting  these  hotels.  Besides 
the  hotels  listed  above  you  may  wish  to  look  into  other 
available  accommodations. 

Air  Travel 

New  for  Expo  '92!  We  have  opted  to  use  an  official  travel 
agent  for  this  year’s  program  instead  of  having  an  official 
carrier  as  we  have  had  in  the  past.  Call  our  agent  Bruni 
Corriveau  at  Travel  Anywhere  (1  -800-851  -51 33  or  1 -603- 
625-2500)  to  get  the  best  airfare  for  your  travel  needs. 


SCHEDULE  OF 


EVENTS 


THURSDAY.  NOVEMBER  19.  1992  H FRIDAY.  NOVEMBER  20.  1992 


8:00  AM:  REGISTRATION  OPENS  - Convention  Center  Lobby 

8:30  AM:  Management  Seminar  - FINANCIAL  STATEMENTS  - DO  YOUR 
NUMBERS  WORK  FOR  YOU?  George  Koziarz,  Management  Consultant 
George  Koziarz  & Associates 

Your  financial  statements  should  help  you  chart  a course  for  success.  Learn  to 
develop  a simple  chart  of  accounts,  meaningful  income  and  expense  state- 
ments  and  a balance  sheet  that  all  work  for  you.  Workbooks  to  be  provided  with 
case  studies  for  hands  on  tramng. 

Field  Operations  Seminar  - BASIC  TREE  BIOLOGY  Or.  Kevin  Smith.  Re- 
search Plant  Physiologist  US  Forest  Service 

A good  understanding  of  the  tree  and  its  systems  forms  the  foundation  for  being 
an  arborist.  This  seminar  will  give  you  that  understanding.  (ISA  Recertification 
and  Pesticide  Applicator  Recertification  credit) 

10:00  AM:  COMPLIMENTARY  REFRESHMENT  BREAK 

10:30  AM:  Management  Seminar  - BUDGETING  AND  CASH  FLOW 
George  Koziarz,  Management  Consultant  George  Koziarz  & Associates 

Budgeting  provides  you  with  the  opportunity  to  set  sales  goals  and  establish  the 
expenses  you  will  incur  to  reach  those  goats  profitably  Projectng  your  cash  flow 
(money  in— money  out)  enables  you  to  determine  how  you  will  meet  your  obliga- 
tions on  a timely  basis  Workbooks  to  be  provided  with  case  studies  for  hands  on 
training. 

Field  Operations  Seminar  - TREE  CARE  BEYOND  CLIMBING  AND  PRUN- 
ING Dr.  H.  Dennis  P.  Ryan  III.  Professor  of  Arboriculture,  University  of 
Massachusetts 

The  field  arborist  has  many  responsibilities  to  the  client  and  the  company 
beyond  performing  the  work  required.  This  seminar  addresses  those  duties  and 
how  they  can  be  accomplished.  (ISA  Recertification  credit) 

12:00  PM:  LUNCH  ON  YOUR  OWN 

1:30  PM:  Management  Seminar  - STRATEGIC  MARKETING  Richard 
Proudfoot  Management  Consultant  and  General  Manager.  Pruett  Tree  Service 

What  and  where  is  your  market?  Who  do  you  need  to  reach  to  increase  your 
sales9  What  are  their  needs? 

Field  Operations  Seminar  - CREW  LEADER  RESPONSIBILITIES  David 
deSousa,  Production.  Training  and  Safety  Coordinator.  Bartlett  Tree  Expert 
Company 

Crew  leaders  are  the  front  line  of  management  and  their  skills  are  critical  to  crew 
productivity  and  company  profitability  This  seminar  assists  the  crew  leader  m 
building  the  skills  necessary  to  meet  daily  challenges 

3:00  PM:  COMPLIMENTARY  REFRESHMENT  BREAK 

3:30  PM:  Management  Seminar  - SUCCESSFUL  ADVERTISING  PRO- 
GRAMS  Richard  Proudfoot  Management  Consultant  and  General  Manager. 
Pruett  Tree  Service 

Does  anyone  know  that  you  are  out  there9  How  do  you  reach  potential  clients? 
How  does  your  advertising  work9  How  do  you  make  the  phone  nng?  Why 
should  they  call  you9 

Field  Operations  Seminar  - TRAINING  TECHNIQUES  David  deSousa.  Pro- 
duction. Training  and  Safety  Coordinator.  Bartlett  Tree  Expert  Company 

Dave  deSousa  is  a full  time  trainer  for  a successful  national  tree  company  In  this 
seminar  he  shares  h»s  wealth  of  experience  to  help  crew  leaders  improve  the 
professionalism  of  field  people 

5:00  PM:  SESSIONS  END 

6:00  PM:  RECEPTION  FOR  ATTENDEES  - Omni  Hotel  Ballroom  - Beer, 
soft  drinks  and  snacks  provided.  Cash  bar  for  other  beverages. 

8:00  PM:  RECEPTION  ENDS 


7:30  AM:  REGISTRATION  OPENS 

8:00  AM:  FREE  PESTICIDE  RECERTIFICATION  SEMINAR  - IPM  UP- 
DATE  Dr.  Mike  Raupp.  Professor  of  Entomology,  University  of  Maryland 

Learn  how  you  can  use  the  findings  of  the  latest  applied  research  in  Integrated 
Pest  Management/Plant  Health  dare  (ISA  Recertification  and  Pesticide  Appli- 
cator Recertification  credits) 

9:00  AM:  Management  Seminar  - SAFETY  IS  A PROFIT  CENTER  Bill 
Boguski,  Loss  Control  Specialist  The  Hartford  Specialty  Group 

Play  it  safe  and  save.  Leam  how  implementing  a safety  program  will  reduce 
insurance  costs  and  increase  your  profits. 

Field  Operations  Seminar  - HAZARD  TREES  Dr.  Tom  Smiley,  Plant  Patho- 
logist/Soil Scientist  The  Bartlett  Tree  Research  Laboratories 

Is  that  tree  a killer9  How  do  you  recognize  and  deal  with  hazardous  trees9  (ISA 
Recertification  credit) 

10:00  AM:  TRADE  SHOW  OPENS 

1 1 :30  AM-3:30  PM:  DEMONSTRATIONS  - Hourly  on  the  half  hour  Eledncal 
Hazards  & Trees,  Climbing  Techniques,  Lightning  System  Installation,  Rigging. 

4:00  PM:  Management  Seminar  - AVOIDING  A FEEDING  FRENZY 
Randall  Stutman,  Management  Consultant,  Communication  Research 
Associates 

Leam  strategies  for  giving  and  receiving  employee  feedback 

Field  Operations  Seminar  - FERTILIZER  - YES  OR  NO?  Dr.  Elton  Smith, 
Retired.  Extension  Service  Specialist  Ohio  State  University  and  Dr.  Kevin 
Smith,  Research  Plant  Physiologist  US  Forest  Service 

By  exploring  different  views  on  this  subject  the  seminar  will  help  the  arbonst 
make  informed  decisions  about  tree  fertilization  (ISA  Recertification  credit) 


5:00  PM:  TRADE  SHOW  CLOSES 


SATURDAY,  NOVEMBER  21,  1992 


7:30  AM:  REGISTRATION  OPENS 

8:00  AM:  FREE  PESTICIDE  RECERTIFICATION  SEMINAR  - BIO-RA- 
TIONAL PESTICIDES  Dr.  Bal  Rao,  Davey  Tree  Expert  Company 

Learn  about  the  latest  products,  how  they  can  be  used,  and  their  effectiveness 
(ISA  Recertification  and  Pesticide  Applicator  Recertification  credit) 

9:00  AM:  Management  Seminar  - HIGH  TECH  DIAGNOSTIC  TECH- 
NIQUES Tim  Johnson,  Consulting  Arbonst  Artistic  Arborist  Inc. 

Modern  tools  and  technology  make  the  difference  between  the  eyeball  guess 
and  the  scientific  diagnosis  Tim  Johnson  is  a pioneer  in  the  field  (ISA  Recertifi- 
cation credit  and  Pesticide  Applicator  Recertification  credit) 

Field  Operations  Seminar  - ROOT  CROWNS  * THE  HIDDEN  FACTOR 
John  Britton,  Consulting  Arbonst  John  Britton  Tree  Service 
For  years  we  have  looked  at  buds,  foliage,  twig  development,  the  bark  and  other 
above  ground  symptoms.  What  you  can't  easily  see  may  be  more  important 
Leam  how  to  examine  the  root  system  and  evaluate  conditions.  (ISA  Recertifica- 
tion credit) 

10:00  AM:  TRADE  SHOW  OPENS 

11:30  AM-2:30  PM:  DEMONSTRATIONS  - Hourly  on  the  half  hour; 
Aerial  Rescue.  Electrical  Hazards  & Trees,  Climbing  Techniques.  Rigging. 

1:30  PM:  ISA  CERTIFICATION  TEST  sponsored  by  the  ISA  Mid-Atlantic 
Chapter 

3:30  PM:  TRADE  SHOW  CLOSES 


For  More  Information:  1-800-733-2622 


REGISTRATION 

INFORMATION 


Free  Admission 

Admission  to  the  trade  show  is  free  but  all  attendees  must 
be  registered  and  receive  a TCI  Expo  92  badge  in  order 
to  gain  entrance  into  the  exhibit  hall.  If  you  do  not  pre- 
register please  sign  in  at  the  Registration  Desk  upon  your 
arrival. 

Seminar  Discounts 

The  basic  price  per  seminar  for  TCI  Expo  '92  is  $30.00 
per  session.  You  can  significantly  lower  your  seminar 
costs  in  several  ways.  By  registering  early  (before 
10/15/92)  you  can  earn  a 10%  discount  off  your  total 
cost  (number  of  seminars  x $30.00).  Bringing  an  asso- 
ciate member  of  your  firm  can  earn  an  additional  20%  off 
for  you  and  the  associate  or  associates.  That  is  a total  of 
up  to  30%  off  the  base  seminar  price  for  registering  early 
and  bringing  one  or  more  associates. 

You  might  also  elect  to  purchase  a Gold  Card.  The  card 
allows  unlimited  access  to  all  seminars  for  one  price.  You 
must  purchase  the  Gold  Card  before  10/15/92.  No  dis- 
counts are  available  on  this  package.  Additional  employ- 
ees who  are  not  getting  Gold  Cards  are  entitled  to  the 
same  discounts  as  general  attendees. 


Registering 

Begin  by  photocopying  the  blank  registration  form  on  the 
facing  page.  Use  these  copies  to  register  additional 
employees  from  your  firm.  Next,  fill  out  the  top  of  the 
registration  form  and  circle  the  number  of  each  seminar 
you  wish  to  attend.  Count  the  number  of  seminar  hours 
indicated  next  to  the  seminar  titles.  Record  this  number  in 
the  space  provided  and  begin  your  calculations.  Once 
you  have  determined  your  final  seminar  cost,  mail  the 
completed  form  with  your  check  or  credit  card  informa- 
tion to  TCI  Expo.  P.O.  Box  1094,  Amherst,  NH  03031- 
1094.  Also,  make  sure  you: 

Photocopy  the  completed  registration  form  for  your 
records— this  will  serve  as  a record  of  the  seminars  you 
chose; 

Mail  all  registration  forms  together  by  October  1 5.  1 992  to 
earn  the  early  registration  discount  and  avoid  long  regis- 
tration lines; 


Complete  the  checklist  on  the  back  page. 

If  you  have  any  questions  regarding  registration, 
feel  free  to  call  TREE  CARE  INDUSTRY  at 

1-800-733-2622 

and  we  will  be  glad  to  help. 


OTHER  TCI  EXPO’92  HIGHLIGHTS 


Celebration  '92 

Come  help  us  celebrate  the  opening  day  of  Expo.  Socialize 
with  exhibitors  and  fellow  arborists  at  the  Omni  Inner 
Harbor  Hotel  Ballroom.  As  our  guest,  enjoy  com- 
plimentary beer,  soft  drinks  and  a variety  of  snacks. 

There  will  be  a cash  bar  available  for  other  bever- 
ages. The  celebration  is  on  Thursday  evening,  No- 
vember 1 9th  from  6:00  to  8:00  pm. 

Coffee  Breaks 

Complimentary  coffee  service  will  be  provided  during  the 
opening  day  registration  and  in  the  registration  area  from 
7:30-8:30  am  thereafter.  Coffee  will  also  be  served  be- 
tween seminars  on  Thursday.  There  will  be  concession 
stands  in  the  Exhibit  Area  during  Trade  Show  hours  for 
refreshments  and  snacks. 


DON’T  FORGET  YOUR 

PASSPORT 


Each  registered  attendee  will  receive 
a TCI  Expo  '92  Passport  which  can 
be  used  to  win  prizes  at  the  end  of 
Expo.  Simply  stop  at  every  booth 
and  have  the  company  code  enter- 
ed on  your  passport  next  to 
booth  number.  When  the  card 
is  completed,  fill  in  your  name 
and  address,  tear  out  the 
card  and  turn  it  in  to  the  registration 
desk.  On  Saturday.  November  21, 


winners  will  be  drawn  from  all  entries 


received. 


REGISTRATION  FORM 


Name 

Title 

Phone 

Comoanv 

Address 

City 

State 

Zip 

NOTE:  Please  use  a separate  form  for  each  attendee. 


SEMINARS 


Circle  the  number  ot  each  seminar 
you  wish  to  attend.  Be  careful  not 
to  pick  two  seminars  which  occur 
at  the  same  time.  Count  the  number 
of  seminar  hours  indicated  next  to 
the  seminar  titles.  Record  this 
number  in  the  space  below  marked 
total  seminar  hours. 


Date 

Seminar  Title 

Seminar 

Hours 

NOVEMBER  19th 

#1  - 8:30  am 

Understanding  Financial  Statements 

1 hour 

#2  - 8:30  am 

Basic  T ree  Biology 

1 hour 

#3  - 1 0:30  am  Budgeting  and  Cash  Flow 

1 hour 

#4  - 10:30  am  Tree  Care  Beyond  Climbing  and  Pruning 

1 hour 

#5  - 1 :30  pm 

Strategic  Marketing 

1 hour 

ff6  - 1:30  pm 

Crew  Leader  Responsibilities 

1 hour 

#7  - 3:30  pm 

Successful  Advertising 

1 hour 

#8  - 3:30  pm 

Training  Techniques 

1 hour 

NOVEMBER  20th 

ff9  - 8:00  am 

IPM  Update  (1  hour)  - FREE  SESSION 

0 hour 

#10  - 9:00  am 

Safety  is  a Profit  Center 

1 hour 

#1 1 - 9:00  am 

Hazard  Trees 

1 hour 

#12  - 4:00  pm 

Avoiding  a Feeding  Frenzy 

1 hour 

#13  - 4:00  pm 

Fertilizer  - Yes  or  No? 

1 hour 

NOVEMBER  21st 

#14  - 8:00  am 

Bio-Rational  Pesticides  - FREE  SESSION 

0 hour 

#15  - 9:00  am 

High  Tech  Diagnostic  Techniques 

1 hour 

#16  - 9:00  am 

Root  Crowns  - The  Hidden  Factor 

TOTAL  SEMINAR  HOURS 

1 hour 

CALCULATE  YOUR  COST 


The  Gold  Card 

If  you  will  be  attending  more  than  5 
seminars  or  would  like  unrestricted 
access  to  all  seminars,  then  our 
Gold  Card  registration  best  suits 
your  needs.  To  purchase  a Gold 
Card  registration,  you  must  register 
before  October  1 5.  Check  * Yes”  in 
the  box  below  and  enter  $160  on 
the  TOTAL  COST  line.  You  are 
done! 


Basic  Cost 

Multiply  your  total  seminar  hours  by  $30  and  enter  the  amount  on  the  Basic 
Basic  Cost  line.  Cost  $ 


Discounts 

If  you  are  registering  before  October  15, 1992  enter  10%  of  Basic  Cost  Early 
amount  on  the  Early  Bird  line.  Bird  $ 

If  more  than  one  person  from  your  organization  is  registering  for  semin-  Multiple 
ars.  enter  20%  of  your  Basic  Cost  amount  on  the  Multiple  Attendee  line  Attendee  $ 


Total  your  deductions  by  adding  the  Early  Bird  and  Multiple  Attendee  Total 
amounts  together.  Enter  this  figure  on  the  Total  Discount  line.  Discount  $ 


I wish  to  buy  a Gold  Card  Reg- 
istration: 

□ YES  □ NO 


Total  Cost 

Subtract  your  Total  Discount  from  your  Basic  Cost  line.  This  figure  is  Total 
what  you  pay  for  your  registration.  Cost 


$ 


Regular  Registration 

Regular  Registration  is  for  you  if:  1 ) 
you  will  be  attending  5 or  fewer 
seminars;  2)  you  will  be  attending  6 
or  fewer  seminars  and  registering 
an  associate  from  your  firm;  or  3) 
you  will  be  attending  7 or  fewer 
seminars,  registering  an  associate 
and  registering  before  October  1 5. 


Check  enclosed  for  $ Please  charge  my  Visa /MasterCard  

Visa/ MasterCard  # Expiration  Date 

Signature  

Mail  the  original  form,  with  your  check  or  credit  card  information  to: 
TCf  EXPO  ’92,  PO  Box  1094,  Amherst  NH  03031 
If  you  have  any  questions,  please  call  TCI  at  1-800-733-2622. 

NO  REFUNDS  AFTER  NOVEMBER  1,  1992. 


CHECKLIST  FOR  REGISTRATION  FORM: 


U Made  a photocopy  of  the  original  form  to  give  to  additional  members  of  my  firm, 

□ Riled  out  the  form  completely. 

[ Took  advantage  of  all  entitled  discounts. 

□ Double  checked  all  cost  calculations. 

Lit  Made  a photocopy  of  the  completed  form  for  my  records. 

□ If  there  are  multiple  attendees  from  my  company,  enclosed  a copy  of  their  form(s). 
O Enclosed  check  or  credit  card  information. 

U Mailed  registration  form  before  October  1 5, 1 992  for  discounts. 


See  you  in  Baltimore! 


Write  or  call  for  more  information: 


TCI  Expo  ’92 

P.O.  Box  1094,  Amherst  NH  03031-1094 
800-733-2622 
FAX:  603-672-2613 


INSIDE: 
Registration 
forms  for 
TCI  Expo  '92 
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Please  circle  31  on  the  Reader  Service  Card 


CONTENTS 


The  scout's  expertise  is  critical 
to  the  success  of  Plant  Health 
Care  Programs.  Page  4. 


i =■ 


Arborists  are  finding  a new 
niche  in  the  fight  against  Lyme 
disease.  Page  25. 


COVER  PHOTO: 

The  scout  is  an  integral 
part  of  a Plant  Health  Care 
(PHC)  program.  Photo 
courtesy  of  Swingle  Tree 
Company. 


Features 

4 PLANT  HEALTH  CARE 

Scouts  and  scouting  are  keys  to  a successful  program. 

21  PLANT  HEALTH  PRODUCTS 
25  BATTLING  DEER  TICKS 

Arborists  find  a new  niche  in  fighting  Lyme  disease. 


Departments 

2 OUTLOOK 
10  INDUSTRY  INPUT 
1 4 WASHINGTON  IN  REVIEW 
1 7 MANAGEMENT  EXCHANGE 
27  INDUSTRY  ALMANAC 
29  CUTTING  EDGE 
32  CLASSIFIED 
36  FROM  THE  FIELD 


TREE  C ARE  INDUSTRY  - OC  TOBER  IW2 


I 


OUTLOOK 


Don  H ever  think  that 
storm  damage  is  your 
miration.  It  isn  HI 


henever  a storm  hits  and  trees  and  property  are  damaged  or 
destroyed  there  is  considerable  focus  on  the  tree  care  industry. 
How  we  handle  that  focus  stays  in  people's  minds  for  a long  time. 

Immediately  following  the  arrival  of  Hurricane  Andrew  in  Flori- 
da and  Louisiana,  I received  phone  calls  from  arborists  in  those  ar- 
eas as  well  as  from  those  who  wanted  to  send  crews  in  to  help.  Ev- 
erybody was  looking  for  words  of  w isdom.  The  locals  wanted  to 
know  how  much  to  charge.  Those  from  out  of  the  area  wanted  to 
know  whom  to  contact.  wfhere  to  go.  etc.,  etc. 

Storm  damage  tree  work  is  very  rewarding,  primarily  for  the 
field  force  but  usually  not  for  the  ow  ner.  At  best  it  becomes  organ- 
ized chaos  w ith  long  hours,  abused  equipment,  tired  personnel,  lots 
and  lots  of  accounts  receivable  and  many  unhappy  consumers. 
Consider  the  follow  mg. 

Your  regular  customers  should  have  priority.  They  were  with 
you  before  the  storm  and  they  will  be  with  you  afterwards.  Every- 
one else  should  be  considered  as  a one-time  opportunity. 

Prices  should  be  based  on  everything  taking  much  longer.  Travel 
to  jobs  w ill  be  hindered  by  closed  roads  and  other  delays.  Debris 
disposal  will  be  difficult.  Fuel  is  in  short  supply.  Many  jobs  will  be 
undertaken  when  your  field  personnel  are  oil  overtime.  Since  it  is 
probably  impossible  for  you  to  predict  what  jobs  w ill  be  done  on 
time-and-one-half,  all  of  your  work  needs  to  be  sold  w ith  that  pos- 
sibility in  mind. 

Remember,  if  the  w ork  revolves  around  an  insurance  claim,  it 
may  be  some  time  before  you  are  going  to  get  paid.  Be  sure  that 
you  and  the  client  know  what  the  insurance  company  is  going  to 
pay  for.  The  client  may  instruct  you  to  do  much  more  than  that. 
Then  you  have  a collection  problem. 

You  may  have  to  borrow  money  to  cover  out-of-pocket  expenses 
until  insurance  settlements  and  accounts  receivable  catch  up. 

Your  regular  customers  are  entitled  to  your  services  at  a price 
that  is  reasonable  for  you  as  well  as  for  them.  New'  customers 
should  pay  a premium  for  the  privilege  of  having  your  sen  ice. 
Don’t  gouge  or  your  state's  Attorney  General  will  be  knocking  on 
your  door.  Be  fair  and  reasonable,  but  cover  your  costs. 

If  you  are  not  local  to  a storm,  don't  rush  to  the  site  looking  for 
w xirk.  There  may  be  no  place  for  you  or  your  field  force  to  stay,  no 
water,  no  food  or  no  fuel.  Try  to  get  through  to  a tree  company  in  the 
area  by  phone  first.  You  will  accomplish  much  more  working  with 
local  tree  services  than  you  will  if  you  just  appear  on  your  own. 

fn  summary,  don't  ever  think  that  storm  damage  is  your  salva- 
tion. It  isn't! 
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Natural  Enemies. 

The  traditional  way  to 
stop  caterpillars  from 
feeding  on  shrubs  and 
trees  has  been  chemicals. 

Now  there's  Foray®. ..a 
natural  bioinsecticide 
that's  safe  to  humans,  as 
well  as  fish,  mammals, 
birds,  beneficial  insects, 
and  other  non-targeted 
organisms.  But  also  very 


effective  af  killing  foliage- 
feeding caterpillars  such 
as  gypsy  moths,  loopers, 
leaf  rollers,  webworms, 
bagworms,  cankerworms, 
tent  caterpillars  and  others. 

foray  B.  t.  (Bacillus 
thuringiensis)  does  not 
contaminate  groundwater. 
And  it  is  biodegradable, 
too.  No  oils.  No  solvents. 
Foray  is  a safe  and  sound 


Novo  Nordisk  Bioindustri&k,  Inc. 

33  Turner  Road 
P 0.  Box  1907 

D a n b u ry(  Conn ect i c ut  068 13-1 907  D/5  TRlB UTEO  8 Y:  Rocktan d Corpora tion 

1 -800-283-3386  Call  1 800-543- 73T 1 


alternative  to  chemicals 
for  both  aquatic  and 
terrestrial  environments. 
More  and  more  arborists 
are  making  enemies  of 
caterpillars  and  friends  of 
the  environment  by  using 
Foray.. .naturally. 

For  more  information  on 
Foray,  just  call  our  toll- 
free  number  below. 


1 


Ptease  cirde  25  on  the  Reader  Service  Card 


Plant  Health  Care 

Scouts  & Scouting  Are  Keys  To  A Successful  Program 


By  Peter  Gerstenberger 


The  key  to  PHC  is  being  able  to  select  the 
most  suitable  management  strategy  for  a 
given  site.  Scouting  and  monitoring 
guide  this  decision-making  process. 


Plant  Health  Care  (PHC)  is  an  environ- 
mentally aware  management  system  and  a 
comprehensive  approach  to  tree  care  that 
reaches  beyond  traditional  techniques. 
More  important,  it  emphasizes  preventive 
treatments.  As  consumers  become  more 
concerned  about  their  environment,  some 
experts  predict  that  only  arborists  who  of- 
fer preventive  tree  health  care  programs 
will  survive. 

Once  a company  has  committed  to  be- 
gin a PHC  program,  the  transition  will  not 
be  immediate.  Rather.  PHC  can  gradually 
be  built  into  the  array  of  services  offered. 
A complete  PHC  program  offers  monitor- 
ing, inventory,  diagnosis,  and  diversified 
pest  management  and  tree  health  treat- 
ment services.  However,  an  individual 
company  may  begin  by  offering  monitor- 
ing and  consultation.  The  initial  experi- 
ences with  PHC  will  help  the  arborist 
evaluate  the  potential  customer  base,  and 
customer  willingness  to  contract  for  these 
newer  services. 

Two  factors  that  are  critical  to  a PHC 
program  are  scouts  and  the  scouting/mon- 
itoring operation. 

Scouting  & monitoring 

The  key  to  PHC  is  being  able  to  select 
the  most  suitable  management  strategy  for 
a given  site.  Scouting  and  monitoring 
guide  this  decision-making  process. Scout- 
ing and  monitoring  have  slightly  different 
definitions. 

Scouting  is  a visit  to  a site  to  assess 
what  insects,  disease-producing  organ- 
isms. or  environmental  conditions  may  be 
present.  Monitoring  is  observing  and  re- 
cording the  operating  system  so  it  func- 
tions properly.  Together,  the  definitions 
describe  the  activities  of  the  individual 
who  routinely  makes  scheduled  visits  in 
the  PHC  system.  We  have  chosen  to  refer 
to  such  individuals  as  scouts. 


Scouting  is  a necessary  PHC  activity. 
The  scout  must  gather  information  about 
the  client's  plants,  the  plant's  problems 
and  the  client's  desires  on  plant  mainte- 
nance. The  scout  uses  this  information  to 
recommend  specific  treatment  or  mainte- 
nance activities  in  the  landscape,  and  often 
carries  out  the  recommended  treatments. 
Since  the  facts  will  change  over  time,  a 
single  visit  by  a salesperson  is  not  enough. 

Scouting,  not  treating,  is  the  routine  bil- 
lable activity  in  commercial  PHC. 

Scheduled  scouting 

Weather  conditions,  especially  temper- 
ature and  rainfall,  alter  the  annual  devel- 
opment of  plants  and  plant  problems. 
Scheduled  visits  allow  the  scout  to  see  and 
record  these  developmental  changes,  and 
may  enable  the  scout  to  avoid  treatment. 

Scheduled  visits  also  allow  the  scout  to 
time  treatments  properly.  By  noting  the 
rainfall  and  temperature  patterns  in  specif- 
ic locations,  the  scout  can  treat  the  most 
susceptible  developmental  stage  of  the  in- 
sect or  disease  at  the  most  opportune  time. 

Scheduled  scouting  allows  the  scout  to 
alter  the  treatment.  The  scout  may  be  able 
to  control  less  severe  problems  occurring 
late  in  the  growing  season  with  milder 
treatments.  Spot  treatments  of  pesticides 

TREE  CARE  INDUSTRY  - OCTOBER  1992 


or  cultural  biological  controls  can  be  used 
and  still  be  effective. 

Since  PHC  depends  on  the  assessment 
of  potential  severity,  the  scout  must  keep 
records  of  pest  or  problem  presence,  their 
change  throughout  the  year,  the  influence 
of  beneficial  insects  and  environmental 
conditions,  pesticides  used,  and  effects 
of  applied  treatments  on  each  property 
throughout  the  year.  This  information 
along  with  prior  years'  records  and  envi- 
ronmental data  will  allow  the  scout  to  use 
better  and  safer  treatments  in  the  future. 

Scouting  can  be  divided  into  four  tasks: 

1.  Detection  surveys,  including  the  dis- 
covery of  damaging  insects,  diseases  and 
injuries  on  plants: 

2.  Loss  and  damage  surveys,  including 
information  on  insect  populations  and  dis- 
tribution. disease  severity  and  intensity, 
and  the  damage  caused  by  harmful  envi- 
ronmental factors: 

3.  Biological  evaluations,  involving  the 
assessment  of  environmental  influences 
on  pest  or  disease  development  as  well  as 
the  presence  of  beneficial  insects: 

4.  Treatment  comparisons  to  guide  fu- 
ture recommendations. 

Many  insects  are  large  enough  to  be 
readily  seen  so  their  detection  by  a scout  is 
mainly  visual.  Other  insects  leave  dis- 


tinctive  eggs,  frass  or  plant  symptoms. 
Some  insects  and  mites  can  be  seen  only 
with  a hand  tens.  Disease  pathogens  are 
mostly  microscopic,  requiring  laboratory 
diagnosis. 

Scouts  use  traps,  phenological  data, 
degree  day  information  and  predictive 
modeling  in  detection.  Sticky  traps  can  ef- 
ficiently indicate  insect  presence  and 
abundance.  There  is  enough  environmen- 
tal data  tor  a few  insects  and  diseases  to  be 
able  to  predict  severity  of  damage. 

Materials  for  scouting 

In  order  for  the  scout  to  do  his  job 
quickly  and  efficiently,  he  should  have  the 
following  materials  on  hand:  a supply 
of  plastic  bags,  label  tags,  waterproof  want- 
ing pen,  a hand  lens,  a small  knife,  prun- 
ing shears,  recording  book,  and  an  ice 
chest  or  similar  container  for  storing  insect 
samples. 

It  isn't  realistic  to  expect  to  recognize 
all  pests  or  stress  situations  in  the  field.  To 
get  a correct  identification,  the  scout  must 
take  a plant  sample. 

The  sample  should  be  sealed  in  a plastic 
bag.  which  should  be  large  enough  to  hold 
at  least  one  6-inch-long  branch  with  foli- 
age and  insect  pests. 

The  scout  should  place  a label  inside 
each  plastic  bag  containing  a plant  sample. 
The  tag  should  be  large  enough  to  write 
the  landowner’s  name,  date  of  sample, 
city  name,  and  collector's  name, 

A hand  lens  is  useful  for  examining 
small  insects  and  insect  coverings.  A 
small  knife  is  also  useful  for  this  purpose. 

The  scout  should  use  sharp  pruning 
shears  to  remove  a small  plant  sample. 
Breaking  off  a branch  is  unacceptable. 

Record-keeping  is  important  in  a good 
scouting  program.  A record  book  should 
be  large  enough  to  store  all  the  pertinent 
information  about  each  site. 

Education  or  training 

The  scout  will  he  diagnosing  and  mak- 
ing strategic  decisions,  and  w ill  most  like- 
ly he  educating  clients  on  PHC  principles. 
The  PHC  person,  therefore,  must  appre- 
ciate trees  and  want  to  keep  them  healthy, 
and  should  have  formal  training  in  arbori- 
culture. landscape  horticulture,  plant 
pathology,  entomology,  and/or  urban  for- 
estry. Employees  need  additional  training 
in  effective  customer  service,  communi- 
cations and  problem  resolution. 

The  scout  must  he  able  to  identify 
plants,  know  how  a healthy  plant  looks 


and  functions,  recognize  sick  or  abnormal 
plants  and  know  the  likely  cause  of  abnor- 
malities. He  must  also  know  w hich  treat- 
ments will  bring  the  plant  back  to  a 
healthy  condition  without  raising  environ- 
mental concerns, 

A qualified  scout  can  train  others  for 
areas  where  the  key  plant  and  pest  list  is 
short. 

Taking  inventory 

A thorough  and  accurate  site  inventory 
w ill  streamline  and  direct  the  arborist's  ef- 
forts by  pinpointing  and  prioritizing  tasks. 

The  inventory  will  include  taxonomic 
identification  of  landscape  plants,  identifi- 
cation of  key  plants  and  pests,  a record  of 
site-specific  features,  and  a map  record  of 
all  of  this  information  for  future  reference. 
Each  of  these  components  is  vital  to  the 
success  of  routine  scouting. 

Plant  identification 

Accurately  identifying  all  trees  and 
shrubs  that  are  monitored  is  critical  to 
predicting  future  problems  or  diagnosing 
current  symptoms.  Species  identification, 
which  becomes  pan  of  the  inventory,  is 
required  before  applying  some  targeted 
pesticides,  and  is  the  first  step  in  tree 
valuation. 


Accurate  plant  identification  requires 
training  and  knowledge  of  how  to  use  sim- 
ple classification  keys.  Horticultural  refer- 
ence books  that  describe  identification 
characteristics  will  supplement,  but  not 


A technician  uses  a Macroscope  for 
microscopic  examination  of  pests 
such  as  mites.  The  PHC  scout  must  not 
only  gather  information  on  plants  and 
plant  problems,  but  also  must  assess 
the  client’s  wishes  on  plant  mainte- 
nance. 
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Monitoring/ 

Scouting  Checklist 

PHC  Client  Name: 

Date  of  site  visit: 

Scout  name: 

Key  plants  on  site: 

Number  of  plants  present: 

Location  on  site: 

Condition  - 

Pests/cultural  problems  evident: 

Specific  identification  of 
insects,  mites  r diseases,  cultural 
conditions 

Need  for  specific  treatment  or 
maintenance  projected: 

Treatment(s)  performed  during  site  visit: 

Additional  recommendations: 

Other  plants  on  site: 

Number  of  plants  present: 

Location  on  site: 

Condition  - 

Pests/cultural  problems  evident: 

Specific  identification  of 
insects,  mites,  diseases,  cultural 
conditions 

Need  for  specific  treatment  or 
maintenance  projected: 

Treatment(s)  performed  during  site  visit: 

Additional  recommendations: 

Samples  taken  during  site  visit: 

Soil  analysis: 
location  on  site  - 
pH  reading  - 
mineral  analysis  - 
Foliar  analysis  - 

Additional  recommendations: 

For  treatment  of  existing 
problems: 

For  preventive  maintenance: 

Additional  maintenance/ 
cultural  recommendations  proposed: 


(* 


Scouting  Report 

PHC  Client: 

Status/condition: 

Address  of  site: 

Maintenance  or  treatment  steps  taken: 

Scout  name: 

Date  of  site  visit: 

Further  recommendations: 

Time  of  site  visit: 

Next  scouting  inspection  scheduled  for: 

Trees  and  shrubs  scouted: 

completely  replace,  plant  identification 
skills. 

In  order  to  guarantee  uniformity  in 
recording,  scouts  should  use  a standard- 
ized, abbreviated  code  for  tree  and  shrub 
species  common  to  the  area.  This  also 
makes  it  easier  to  label  maps  and  other 
documents  for  the  site. 

Key  plants,  insects  & diseases 

Key  plants  are  those  that  are  prone  to  at- 
tack by  predictable  insect  and  disease 
pests  or  more  frequently  exhibit  sensitivity 
to  cultural  problems.  When  the  PHC  site 
inventory  identifies  a key  plant,  it  alerts 
the  arborist  to  focus  attention  on  this  “hot 
spot” 

Each  geographical  area  has  its  own  list 
of  problem-prone  plants.  For  example*  in 
the  eastern  United  States,  a thorough  anal- 
ysis of  landscape  problems  clearly  identi- 
fied particular  genera  of  key  plants. 
Mai  us,  Pyraneantha*  Comus,  Pam  us,  and 
Rosa  account  for  most  of  the  maintenance 
work  in  a region  with  more  than  30,000 
different  landscape  species.  The  frequen- 
cy of  maintenance  problems  on  these  key 
plants  is  not  related  to  the  frequency  of 
planting  in  the  landscape. 

Accurate  records  over  time,  along  with 
up-to-date  local  extension  reports,  will 
help  in  constructing  lists  of  key  plants  in 
an  area. 

Pest  prioritizing  is  one  of  the  important 
start-up  steps  in  PHC  and  is  usually  based 
on  the  association  with  key  plants  and  the 
likelihood  of  repeat  occurrences. 

Records  of  the  site  and  literature  on 
plants  and  pests  show  that  a particular  key 
plant/key  pest  situation  is  a recurrent  prob- 
lem. Pest  prioritizing  indicates  likely  can- 
didates for  a PHC  solution.  The  arborist 
firm  collects  information  about  the  pest 
and  all  the  potential  solutions  to  reduce  in- 
jury to  the  plant.  Then  the  arborist  must 
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consider  location-specific  cost  constraints, 
hazards,  or  pesticide  use  restrictions. 

With  this  information  in  hand,  the  com- 
pany implements  full-scale  PHC  control 
tactics  at  appropriate  times. 

Site  data 

An  arborist  requires  detailed  informa- 
tion about  each  landscape  under  his  care, 
including  temperature,  rainfall,  changes 
imposed  by  urban  microclimates,  and  soil 
supporting  the  landscape  plantings.  Each 
of  these  factors  influences  the  health  and 
vigor  of  the  landscape  plants  and  their 
susceptibility  to  disease  or  insect  prob- 
lems. Many  physiological  diseases  are  ac- 
tually reactions  of  plants  to  unfavorable 
site  conditions,  and  can  he  very  difficult  to 
diagnose. 

Climate  and  soil  conditions  also  influ- 
ence the  best  choices  for  plant  health 
maintenance  by  determining  the  timing 
for  applying  a pesticide.  The  arborist  can 
modify  the  effects  of  local  climate  on 
landscape  plants  through  some  of  his 
maintenance  techniques.  Although  ar- 
borists have  little  control  over  soil  condi- 
tions, several  practices  (irrigation  and 
mulching,  for  example)  can  help  alleviate 
unfavorable  soil  conditions.  This  is  why 
an  arborist  must  critically  consider  all  site 
factors  before  predicting  future  problems 
in  the  landscape,  conducting  a diagnosis, 
or  testing  a treatment  method. 

Maintenance 

Planned  maintenance  can  partially  alle- 
viate unfavorable  climatic  conditions.  For 
example,  to  avoid  frost  injury,  practices 
that  slow  down  plant  growth — reduction 
in  fertilization  or  irrigation — help  encour- 
age hardening  off.  Mulching  around  the 
base  of  the  tree  can  partially  compensate 
for  inadequate  soil  structure  and  buffer 
soil  temperatures  around  the  surface  roots. 


theVO50 


Saves  on  cost 

SET-UP  T 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank* 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO- 50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It's  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO- 50  gives  you  reach  and  movement  others  can’t  match,  and 
it's  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO-50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 


MANUFACTURING  COMPANY 

P.0.  Box  20368  Waco,  Texas  76702-0368 
(817)776  0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 


VERSALIFT 


Pi  case  circle  3V  on  llie  Reader  Service  Card 


The  scout  should  be  versatile  enough  to 
implement  most  of  the  PHC  treatments. 
The  scout’s  responsibilities  are  deter- 
mined by  company  size  and  the  type  of 
clients.  For  small  companies  or  sendee  to 
small  residential  properties,  it  may  be 
more  efficient  for  all  steps  of  a PHC  pro- 
gram to  be  completed  by  one  or  two  high- 
ly paid  and  thoroughly  trained  employees 
with  one  fully  equipped  vehicle.  Larger 
customer  bases  or  larger  properties  may 
require  more  specialized  vehicle  and  em- 


ployee functions.  Specialization  may 
mean  more  trips  to  the  property,  more  em- 
ployees and  more  documentation.  How- 
ever cost  savings  are  possible  because 
training  is  more  concentrated  and  employ- 
ees are  usually  more  efficient. 

Typically,  firms  mesh  their  PHC  pro- 
gram with  other  routine  services  such  as 
pruning.  The  scout  may  make  pruning  rec- 
ommendations directly  to  the  client  in  a 
small  program,  or  communicate  his  find- 


ings to  the  company’s  pruning  salesperson 
in  a larger  more  specialized  program* 

Client  relations 

Since  the  scout  is  the  firm’s  key  contact 
in  a PHC  program,  he  should  have  good 
communication  skills  in  order  to  maintain 
constant  and  positive  dialogue  with  clients* 

In  small  companies,  the  owner/operator 
may  also  be  the  scout.  With  large  firms, 
the  scout  and  the  salesperson  must  know 
what  the  other  has  recommended  to  the 
client  in  order  to  avoid  misunderstandings. 

The  training  and  image  of  PHC  Field 
employees  must  be  consistent  with  the 
ideals  of  the  PHC  program.  Staff  members 
must  be  well  versed  in  PHC  principles, 
able  to  interact  well  w ith  clients,  and  able 
to  diagnose  plant  problems  and  make  in- 
formed treatment  decisions* 

Selling  is  not  an  essential  function  of 
the  scout,  but  scouts  may  be  salespersons 
in  some  firms.  Requirements  for  plant  care 
services  are  often  apparent  as  the  scout 
performs  the  inspections,  however*  The 
scout  may  offer  the  client  suggestions  for 
treatment  during  the  scheduled  visit  or  in 
follow-up  correspondence.  [jQ 


This  article  was  excerpted  from  “ A 
Guide  to  the  Plant  Health  Care  Manage- 
ment System. +l  The  guide  is  part  of  a com* 
prehensive  program  on  Plant  Health  Care 
t PHC)  sponsored  by  the  National  Arborist 
Foundation  and  ISA  Research  Trust. 
Started  in  1989 , the  PHC  project  received 
partial  funding  from  the  U.S.  DA.  Forest 
Service. 


BRUTE 

FIREWOOD  PROCESSING  EQUIP  M ENT 

U 14  The  Right  Equipment  to  Fill  Your  Needs, 

-L  iL  Large  oh  Small,  Homeowner  ok  Full-Time  Producer 

ECONOMICAL.  COMPACT. 
PRODUCTIVE.  STATE  OF  THE  ART. 
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MODEL  M-106  PROCESSOR 


FEATURES: 

♦ Cuts  and  splits  l;  —2  cords  of  firewood  per  hour 

♦ One-year  engine  and  pump  warranty,  six  months 
on  all  other  parts  and  labor 

♦ Easily  towed  hy  hatf-ton  pick-up  — gross  weight 
with  live  deck  approximately  j*900  lbs* 

♦ Set*  up  in  15-20  minutes 

♦ All-hydraulic  operation  gives  hands-on  control  of 
all  functions 

♦ 45  HP  Ford  gas  engine 

♦ Brookline  dual  18  x 18  hydraulic  pump 

♦ 2 1"  x a"  x 2'  cylinder 

♦ 18  tons  of  splitting  force 

♦ Autocycles  in  8 seconds 

♦ Four- way  slip-on  hydraulic  wedge 

♦ 15-gat.  gas  tank 

♦ 30-gal  hydraulic  reservoir 

♦ 12'  feed  trough 

♦ 25"  saw  bar 


OPTIONS: 

* 10'  or  15'  motorized  live  deck'  (hydraulically 
moves  logs  from  rhe  deck  into  the  trough) 

• Dual  axles  on  live  deck  version 

♦ Slip-on  six-wav  wedge 

* Autostop  system  Automatically  stops  the  feed 
trough  chain  by  use  of  a limit  switch,  thereby 
stopping  logs  for  cutting  at  preset  lengths 


NO  COMPARABLE  UNIT 
AVAILABLE  ANYWHERE! 

Call  for  Further  Information  and  Free  Demonstration  Video 

D eaij-rs 1 1 ips  Available 


East  Hill  Manufacturing  Core. 

East  Hiu  Road,  Liuim  , Vermont  051-19 
Tel  (802)  228-2862  ♦ Fax  (802)  228-3037 


Please  circle  9 on  the  Reader  Service  Card 
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1983  Chev  C70  8.2  Diesel  5x2  sp  w/  Asplundh 
LR50  & dump  chip  box.  $29,500. 


1966  Ford  F8Q0  w/  Hiab  log 
loader.  S7.900, 


LR-45,  50 
Many  in  stock! 
Call  for  latest 


1976  Int  V/8  5x2  sp  w/  75’  Radocy  Sign  Chanc. 


inventory 


$12,500. 

Morbark 


Rayco  Stump  Grinders 


Lease* 


Morbark  Disc  Chippers  48  Months 

4 cyl.  Ford  gas  $12,995  $392 

4 cyl,  White  gas  $12,995  $392 

4 cyl,  Cummins  $16,995  $508 

4-Knife  Option  add  $500 


Model  1620  Super  Jr. 

Model  1635  ASA  Diesel 
Model  RG  1635-A/S P:  35  H.P. 
Model  RG  1665-AC:  65  H.P. 
Model  1670DC:  80  H.P. 

Hydra  Stumper:  240  H.P. 


1 979  Ford  V/8  5x2  sp  w/  55'  Teco  Bucket  60' 
Manky  Height.  $19,500. 


1 985  Ford  F700  V8  5x2  sp  w/  4 ton  Knuck 
Boom  Crane  $17,500.  (10  others  in  stock). 


1 988  Chevy  w / Lift  All  65'.  9400 
miles,  $49,500. 


1978  Mac  dsl  tractor.  6 ton 
Pitman  crane.  $15,500. 


Lease' 

48  Months 

S6.995 

$215 

SI  2.995 

S3  69 

$11,750 

S345 

$14,995 

S440 

$21,500 

S625 

$85,000 

S2.344 

Morbark  Drum  Chippers 

20/36 


Lease* 
48  Months 
$16,995  $508 


CASH 


For  your  surplus  Chippers, 
Stump  Grinders,  Tree  Trucks, 
Bucket  Trucks.  Call  for  our  offer. 


* All  lease  purchases  require  2 payments  down.  S1.00  buy-out  with  approved  credit.  Other  lease  plans 
available.  Used  Asplundh  & Morbark  chippers  and  Rayco  stump  grinders  available. 


Rayco 

Mini  Work  Force  RG20  STUMP  CUTTER 


OPdYKE  inc. 
(215)  721-4444 

Truck  & Equipment  Sales 


20  H.P.  SELF  PROPELLED 
54.995-LEASE  36  MO.  S205  PER  MONTH 


3123  Bethlehem  Pike 
Hatfield.  PA  19440  (Phila.  Area) 


Please  cirdc  26  on  the  Reader  Service  Card 


GET  ON  THE  WINNING  SIDE 

USE  CHIPPER  KNIVES  FROM 

SHARP  TOOL  CO.,  INC 


7 1/4"  x 4"  x 3/8" 
double  edge 
only  $23.40 


7 1/4"  x 4"  x 3/8" 
double  edge 
only  $23.40 


Asplundh,  Chipmore,  Vermeer 
12"  x 3"  x 3/8"— $19.95  16"  x 3"  x 3/8"-$24.00 

CALL  1-800-221-5452 

7 Bonozzoli  Ave.  MC  & VISA  accepted 

Hudson,  AAA  01749 


7 Bonozzoli  Ave 
Hudson,  MA0 1749 


Please  circle  33  on  the  Reader  Service  Card 


Schodorf 

TRUCK  BODY  & EQUIPMENT  CO. 


885  Harmon  Ave.  - P.O.  Box  23322 
Columbus,  Ohio  43223 
Phone:  614-228-6793 
1-800-288-0992 


Model  B4120  - 10'  Long  See  us  at  TCI  ExP° 


Since 

1881 


Featuring:  All  galvanncal  construction  including  underslructurc,  corrugated 
sides,  front  & roof  increase  strength,  inside  & underbody  undcrcoated,  swing- 
away  tailgate.  Tool  & thru  box  with  double  panel  doors  & slam  action  paddle 
locks,  high  security  locking  bars  & 4 swivel  rope  hooks.  Class  C/20  hoist, 
reinforced  underride  protection  with  pintel  hook,  6 way  trailer  plug  & top 
mount  ladder  & pruner  storage. 

12\  14\  16'  UNITS  AVAILABLE,  COMPLETE  UNITS  WITH 
CHASSIS,  CONTACT  PAUL  SCHODORF  1-800-288-0992. 


Shown  here  with  Power-Lift  gate 
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Praise  for  TCI 

Just  a quick  note  to  tell  you  how  much  1 
have  enjoyed  reading  the  TCI  magazine. 
The  magazine  is  one  of  my  ways  of  keep- 
ing up  with  what  is  going  on  in  the  indus- 
try, and  who  is  doing  what  and  where.  I 
look  forward  to  receiving  the  magazine 
each  month,  and  read  it  cover  to  cover. 
Keep  up  the  good  work,  and  thank  you 
once  again  for  keeping  the  lines  of  com- 
munication open  between  all  of  the  ar- 
borists across  the  country  . 

Ralph  Petersen 
Entergy  Sen  ices,  Inc. 

Little  Rock.  Ark. 


Letters  should  he  sent  to: 
Tree  Care  Industry,  Editor 
P.O.  Box  1094 
Amherst.  NH  03031 


Plant  Foods  Premium 
Liquid  Fertilizers  For: 


Getting  to  the  Root 
of  Healthier  Foliage 

PLANT  FOOD  COMPANY,  INC. 

Manufacturers  of  Fluid  Fertilizers 

Hightstown-Cranbury  Station  Road 
Cranbury,  NJ  08512  • 609-448  0935 
800-562-1291  • FAX  609-443-8038 
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FACT: 

Tree  workers  are  the  backbone  of  the  Tree  Care  Industry. 

PROBLEM: 

Back  injury  is  the  leading  cause  of  lost  time  in  the  Tree  Care  Industry. 

Lost  time  = decreased  production  time  and 
sky-rocketing  workers  compensation  and  insurance  costs! 

SOLUTION: 

The  National  Arborist  Association’s 

BACK  INJURY  PREVENTION  PROGRAM 


Cut  your  company’s  lost  time  by  accidents  and  large  insurance  claims— 
invest  in  the  “BACK  INJURY  PREVENTION  PROGRAM”  a valuable  tool 
developed  by  the  National  Arborist  Association  which  will  help  prevent  new 
and  recurring  injuries. 

Included  in  each  “Back  Injury  Prevention  Program": 

m a video  demonstrating  back-saving 
lifting  techniques,  hazard  recognition, 
basic  anatomy  and  more, 

■ a stretching/exercising  poster, 

■ a lifting  techniques  truck  decal, 

■ a lifting  techniques  poster, 

■ a stretching/exercising  truck  decal, 

■ exams  and  reproducible  handouts. 

■ instructor's  how-to'  guide. 


INVEST  NOW. . . SAVE  LATER! 

NAA  Member  Firms  may  obtain  their  first  copy  of  the  Back  Injury  Prevention 
Program  FREE— a $75.00  value— see  details  on  order  form  on  page  33. 

Non-members  may  also  order  a copy  of  the  Back  Injury  Prevention  Program 
for  $1 20.00  by  filling  out  the  order  form  on  page  33  or  by  calling  the  NAA's  Toll 
Free  Hotline  at  1-800-733-2622  * 


* 

w 

* 


* Become  a National  Arborist  Association  Member  NOW  and  take  advan- 
tage of  this  special  offer!  (See  the  NAA  membership  ad  on  page  28  for 
membership  details.) 
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You  Can  Trust  A 


You  Can  Trust  Bandit! 

Trust  our  innovation  - when  you  needed  it,  we  were  there  with: 


Trust  Our 
Safety  Record  - 


Introducing  the  New  Model  90  Wide  Frame  — A new  light  weight, 


1 . The  first  high  speed  disc- 
style  chipper  (Model  200+). 

2.  The  first  open  spout 
chipper  design 
(Model  250). 

3.  14",  17"  and  19"  whole  tree 
chippers  for  the  tree  man. 

4.  An  improved  drum  chipper, 
easier  to  maintain,  quieter 
and  easier  on  the  operator. 


5.  The  wide  frame  Model  90 
(see  below). 

6.  The  Log  Buster  Splitter  for 
big  logs  and  stumps. 

7.  Features  and  Options  - like 
hydraulic  swivel  discharge 
spouts,  hydraulic  lift  and 
down  pressure  for  the  top 
feed  wheel. 


There  are  reasons 
Bandit  Chippers  bring 
more  on  the  used 
market  than  any 
other.  The  most 
important  reason  is 
that  Bandit  Chippers 
hold  up  better. 


Bandit  Industries  has  sold 
more  than  5,000  chippers,  all 
with  36"  or  longer  infeed 
chutes,  without  one  reported 
injury.  We  also  offer  extended 
fold  down  infeed  chutes  for 
those  who  prefer  that  style  of 
infeed. 


Trust  Bandit 
Quality  - 


heavy-duty  9"  capacity  chipper  built  just  like  our  popular  Model  200+.  Weighing  in  at 
3,250  lbs.,  with  6,000  lb.  axle  and  700  x 15"  tires  - 35-HP  to  45-HP  A tree  man's  chipper 
that  is  less  costly  to  own  and  operate  and  easier  to  move  about. 


Trust  Bandit's 
Performance  - 

One  of  the  key  reasons  for  the 
popularity  of  the  Bandit 
Chippers  is  they  perform.  They 
chip  trees  and  brush  better 
than  all  other  chippers  on  the 
market. 


You  Can  Trust 
Bandit  and  Bandit 
Products  - 


Our  Very  Popular  Model  250 


While  other  chipper 
manufacturers  are: 

1 . Rushing  untested  products 
on  the  market; 


Trust  Bandit's  Leadership  to  Deliver 
Cost  Effective  Products  To  Meet  Your 
Needs 


2.  Trying  to  scare  purchasers 
into  buying  their  products 
with  long  arm  ads  (don't  let 
someone  stiff  arm  you); 

3.  Copying  Bandit  features. 


Although  we  are  one  of  the 
smallest  companies  in  the 
chipper  business,  we  build 
more  commercial  hand-fed 
chippers  than  anyone.  We  only 
build  chippers  and  related 
products.  We  are  close  to  our 


customers.  We  understand 
their  needs.  Above  all,  we 
appreciate  your  business. 


Call  us  today  for  more  information 
or  to  arrange  a demonstration. 

BANDIT  INDUSTRIES,  INC 

6750  MILLBROOK  ROAD  • REMUS,  Ml  49340 
PHONE:  (517)  561-2270  • FAX:  (517)  561-2273 
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WASHINGTON  IN  REVIEW 


EPA  Drafts  Summary 

Concerns  On  Pesticide  Regulation  Highlighted 


By  Brian  Barnard 

The  Environmental  Protection  Agency 
(EPA)  has  circulated  a draft  While  Paper 
on  pesticides  for  states  and  local  govern- 
ments to  use  when  considering  pesticide- 
related  regulation.  The  guide  may  also  of- 
fer parameters  for  federal  regulations  that 
may  be  introduced  in  the  future. 

The  draft  is  a summary  of  concerns  ex- 
pressed at  a May  meeting  of  EPA's  Lawn 
Care  Pesticide  Advisory  Committee 
(LCPAC).  Federal  and  state  agencies,  the 
pesticide  application  industry,  public  in- 
terest and  other  related  groups  were  repre- 
sented on  the  committee. 

The  draft  addresses  various  topics  in- 
cluding: 

— Preemption  and  the  roles  of  federal, 
stale  and  local  governments  in  pesticide 
regulation; 

— Posting  and  notification  of  pesticide 
applications: 

* — Registries; 

— Communication,  education  and  train- 
ing for  consumers  and  industry; 

— Advertising. 

Each  of  these  issues  affects  the  profes- 
sional arborist's  business,  particularly 
companies  with  comprehensive  plant 
health  care  programs.  It  is  important, 
therefore,  to  understand  the  contents  of  the 
draft  White  Paper  and  howr  your  opera- 
tions may  be  affected. 

Preemption 

In  June  1991,  the  Supreme  Court  ruled 
that  the  Federal  Insecticide.  Fungicide, 
and  Rodenticide  Act  (FI FRA)  does  not 
prohibit  local  governments  from  enacting 
their  own  pesticide  regulations.  Much  de- 
bate has  surfaced  since  then. 

LCPAC  members  discussed  several  op- 
tions and  many  committee  members  en- 
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It  is  important  to  understand  the  contents 
of  the  draft  White  Paper  and  how  your 
operations  may  he  affected. 


dorsed  a National  Standard  on  pesticide 
regulation,  one  that  would  preempt  local 
jurisdictions  and  give  authority  for  pesti- 
cide regulation  to  the  federal  and  state 
governments. 

Congress  is  currently  addressing  pre- 
emption in  a FIFRA  reauthorization 
package. 

Posting  and  notification 

The  draft  outlines  the  committee's  dis- 
cussion of  several  key  issues  involving 
posting  and  notification.  Some  of  the  con- 
cerns in  this  area  are  the  amount  of  infor- 
mation pesticide  applicators  should  supply 
to  consumers,  when  that  information 
should  be  distributed  and  who  should  be 
notified. 

Twenty-three  states  now'  require  some 
notification  of  pesticide  treatments.  Six- 
teen of  those  slates  require  that  signs  be 
posted  when  pesticides  are  applied.  For 
uniformity,  LCPAC  suggests  signs  in- 
clude contact  information  such  as  a tele- 
phone number,  the  product  used,  and  a 
consistent  safety  symbol. 

Posting  signs  at  the  time  of  application 
is  not  a problem  for  the  tree  care  profes- 
sional. according  to  the  National  Arborist 
Association's  Environmental  Issues  Com- 
mittee. Concerns  surface,  however,  w hen 
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regulations  require  notification  prior  to  the 
application  of  pesticides. 

Paul  Wolfe,  owner  of  Integrated  Plant 
Care.  Incorporated,  and  a member  of  the 
National  Arborist  Association's  Environ- 
mental Issues  Committee,  feels  that  pre- 
notification can  lead  to  the  excessive  use 
of  pesticides  by  preventing  the  diagnose- 
and-treat  approach  of  I PM. 

According  to  EPA.  homeowners  ap- 
ply two-thirds  of  all  pesticides  used  for 
lawn  care  purposes.  The  LCPAC  did  not 
conclude  to  what  extent  homeowners 
should  be  subjected  to  posting  and  notifi- 
cation requirements.  However,  the  draft 
indicates  that  homeowmers  need  to  be 
included  in  some  form,  but  enforcement  is 
a concern. 

Registries 

Registries  allow  individuals  the  oppor- 
tunity to  be  notified  that  a pesticide  appli- 
cation w ill  take  place.  The  lists  often  con- 
sist of  chemically  sensitive  individuals. 
Maryland  is  one  of  seven  states  that  mon- 
itors a registry.  A physician's  statement  is 
required  for  an  individual  to  be  on  the  list. 
Commercial  pesticide  applicators  must 
notify  persons  on  the  registry  before  pesti- 
cide application.  Most  states  require  24 
hours  warning. 


Four  Important  Questions 
Every  Employer  Should  Ask . . . 


1.  How  can  my  tree  workers  operate  safely  around  the 
electrical  hazards  they  face  each  day?  Proper  train 
ing  enables  tree  workers  to  operate  safely 

2.  Where  can  my  tree  workers  get  proper  training? 

Through  the  National  Arborist  Associations  1992  edition 

of  "The  Electrical  Hazards  Awareness  Program—  EHAP” 

3.  What  is  EHAP?  A program  for  both  line  clearance  tree 
workers  and  residential/commercial  tree  workers  which 
trains  them  to  identify  and  work  safely  with  energized 
conductors. 

Available  both  in  English  and  Spanish,  the  program 
includes  a 4 lesson  Home  Study  Program  and  two  video 
cassettes  complete  with  an  instructor’s  guide  and  tests. 


Your  tree  workers  will  learn: 

• Safety  requirements  for  Pruning.  Maintaining  and  Remov- 
ing Trees:  ANSI-Z133  proximate  to  electric  conductors. 

• The  relationship  between  electrical  hazards  and  trees. 

• Safe  tree  care  practices  around  all  electrical  conductors. 

• Aerial  rescue  techniques. 

• Compliance  with  OSHA  regulations. 

Upon  completion,  participants  will  receive: 

• NAA  Certificate  of  Completion 

• A hard  hat  decal 

• EHAP  completion  card  valid  for  one  year. 

Annual  updates  of  EHAP  training  available  for  only  $20. 

How  can  I order  the  “Electrical  Hazards  Awareness  Program? 

By  filling  out  the  order  form  on  page  33  or  calling  The 
National  Arborist  Association  Hotline  at:  1-800-733-2622. 


Avoid  costly,  preventable  accidents . . . 
invest  in  EHAP— protect  yourself  and  your  employees. 
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Advertising 

The  Environmental  Protection  Agency 
is  concerned  about  false  or  misleading  ad- 
vertising claims  made  by  industry  pro- 
fessionals. Claiming  that  products  are 
"safe/"  "organic/'  or  "natural”  offers  no 
substantial  information  to  the  consumer. 
The  same  is  true  for  "ERA  registered/'  All 
products  sold  are  registered  by  EPA, 
so  that  information  is  not  useful  for  the 
consumer. 

Both  EPA  and  the  Federal  Trade  Com- 
mission have  addressed  the  need  for  ad- 


vertising guidance  and  enforcement.  This 
has  been  an  ongoing  process,  and  the 
departments  will  continue  to  pursue  these 
efforts. 

After  the  committee  further  reviews  the 
White  Paper,  EPA  will  advocate  its  use  by 
industry  professionals  and  ultimately, 
state  and  federal  governments.  Lawn  care 
pesticide  applications  have  been  a heated 
and  bitter  topic,  A consensus  on  lawn  care 
pesticide  use  through  this  White  Paper 
may  pave  the  way  for  reasonable  legisla- 
tion in  your  area.  j]Q 


WE  MAKE  THE  SORRIEST  LOOKING  SPLITTER  YOU’VE  EVER  SEEN! 

We’ve  had  people  look 
at  our  machine  and  vsay: 

NO  WAY! 

...  the  wedge  is  too 
narrow, 

the  pusher  too  small, 

...  the  T beam  isn’t 
wide  enough, 

...  it’ll  never  split  the 
kind  of  logs  we  get! 

That’s  what  we  hear  all  the  lime,  from  folks  who  haven’t  used  one.  Would  you 
believe!  Three  (3)  full  cords  an  hour.  On  a lough  machine,  that  won't  quit! 

To  find  out  more;  call,  write  or  fax: 

GFX  CORPORATION 

200  RECREATION  PARK  DRIVE  See  US  at 

HINGHAM,  MA  02043-4220  TCI  Expo 

61 7-740-0350  * FAX  61 7*740-0355 
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The  Difference  Between 
Good  And  Gone 

LIGHTNING  PROTECTION  SYSTEMS 
FORTREES 


• More  Profits 
• Needed  Service 

• You  Have  Tools,  Men 

And  Equipment 
• Door  Opener  And  Sales  Closer 

• Present  Customers  Are 
Qualified  Prospects 

• Minimum  Investment 

• Send  For  Free  Tree  KH 
• VHS'How  To  fnsud/  Tree 

Systemst$14.95) 

INDEPENDENT  PROTECTION 
COMPANY.  INC. 

1603-09  SOUTH  MAIN  STREET 
GOSHEN,  INDIANA  46526 

(219)533-4116 
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MANAGEMENT  EXCHANGE 


Improving 


Profits 


No  matter  what  business  you  are  in,  there 
are  five  areas  that  influence  profits  and 
where  you  might  take  effective  action. 


By  Howard  L.  Eckel 

Your  accountant  and  your  banker  say 
you  need  to  improve  your  profits,  and  they 
think  there  is  room  to  increase  profit  dollars 
within  your  existing  sales  volume.  They 
say  that  with  a higher  percent  of  profit  on 
your  existing  sales  base,  the  formulas  they 
use  to  measure  your  business  will  improve. 
Return  on  investment,  asset  turnover, 
debt/equity  and  other  ratios  w ill  be  in  better 
shape  if  you  can  increase  profits. 

No  matter  w hat  business  you  are  in — 
the  service  industry,  manufacturing,  elec- 
tronics, retailing,  even  mining — there  are 
five  areas  that  influence  profits  and  where 
you  might  lake  effective  action.  They  are 
sales  volume,  sales  price,  sales  mix.  cost 
control  and  productivity. 

These  areas  are  interrelated  and  actions 
taken  to  improve  profit  margins  immedi- 
ately help  improve  asset  turnover  and  re- 
turn on  asset.  Action  taken  in  one  area 
may  have  a positive  influence  in  another, 
thereby  giving  profit  improvement  a dou- 
ble boost. 

The  question  is  w here  to  begin.  You  are 
working  at  peak  capacity  during  the  sea- 
sonal rush.  You  have  the  latest  equipment 
and  a good  staff,  so  your  problem  certain- 
ly can't  be  productivity.  The  marketplace 
is  so  competitive  that  increasing  sales 
price  won't  work.  Sales  mix  is  confusing. 
You  are  providing  just  about  every  sen  ice 
the  customer  w ants.  You  purchase  only 
what  is  needed,  and  at  the  best  possible 
price.  You  feel  that  you  are  doing  every- 
thing you  can  in  these  five  areas  now . But, 
let's  examine  them  and  find  a solution  or 
two  that  might  improve  profits. 

Sales  volume 

Since  you  are  operating  at  peak  capaci- 
ty. sales  volume  cannot  be  increased  w ith- 


out  adding  more  people  and  assets.  Your 
bankers  have  advised  you  to  increase  prof- 
its w ithin  the  existing  sales  volume,  so  in- 
creasing sales  volume  is  out. 

Still,  couldn't  you  do  more  in  the  off- 
season? Don't  your  fixed  costs  smother 
you  w hen  off-season  sales  are  down? 

If  sales  v olume  falls,  then  fixed  costs — 
rent,  heat.  light,  most  general  insurance, 
office  equipment,  salaries  and  benefits, 
etc. — w ill  show  up  as  a higher  percentage 
of  sales.  If  you  cannot  reduce  these  fixed 
costs,  you  w ill  have  less  profit.  Converse- 
ly. if  sales  volume  goes  up.  your  profit 
goes  up  if  fixed  costs  remain  constant. 

What  you  really  need  to  know  is  your 
break-even  point.  Put  another  way,  you 
need  to  know  the  sales  volume  that  will 
cover  your  fixed  costs  and  how  much  vol- 
ume your  overhead  can  accommodate. 
You  can  then  be  more  flexible  in  your 
pricing  if  needed.  Sales  volume,  sales 
pricing  and  productivity  are  intertw  ined. 
Once  fixed  costs  are  covered,  additional 
sales  dollars,  after  variable  production 
costs,  start  to  fall  toward  the  bottom  line. 

Here's  a simple  way  to  determine  your 
break-even  point.  Let's  say  that  variable 
production  costs  include  billable  labor, 
payroll  taxes,  compensation  insurance, 
production  employee  benefits,  tools,  field 
equipment  costs,  billable  material,  dispos- 
al fees,  any  food  or  lodging  expense  asso- 
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ciated  with  jobs,  bad  debts  and  sales  de- 
ductions. Determine  a historical  average 
of  these  costs  as  a percent  of  sales.  Then 
determine  the  gross  margin  percent.  For 
example,  if  production  costs  average 
about  559c  of  sales,  then  your  gross  mar- 
gin w ill  be  459c. 

Assume  that  all  other  costs  are  fixed. 
Develop  a historic  monthly  dollar  average 
for  them  and  div  ide  by  the  gross  margin 
percent.  For  example,  if  average  fixed 
costs  are  $5000  per  month,  you  will  need 
S 1 1 . 1 1 0 in  sales  per  month  to  break  even 
(45 9c  of  $1  K1 10  = $5000).  After  you  ex- 
ceed this  sales  level.  45%  of  the  addition- 
al sales  dollars  w ill  start  to  fall  to  the  bot- 
tom line. 

If  you  could  shift  some  of  your  existing 
busy  season  sales  dollars  to  the  off-season, 
you  would  reduce  the  drag  on  profits  dur- 
ing those  months.  You  could  take  on  new 
business  during  the  busy  season,  and  your 
annual  sales  volume  would  increase.  Yet. 
you  w ould  not  add  one  more  truck,  person 
or  fixed  cost. 

Take  command  of  your  sales  load, 
level  out  the  seasonal  highs  and  low  s and 
profits  will  increase.  Sell  maintenance 
programs.  Schedule  work  to  the  off-sea- 
son if  that  would  not  be  harmful  to  the 
trees  or  shrubs. 

The  busy  season  is  when  you're  most 
apt  to  convert  that  prospect  to  a client. 
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ILeonAKIH  Teeth 


• Direct  from  factory  prices 

• Visa  or  Mastercard  accepted 

• No  risk  Warranty  for  first  time 
buyers 

Teeth  & Accessories 


CALL  TOLL  FREE 
U.S.  AND  CANADA 


1-800-537-2552 

Ask  for  our  free 
Catalog 
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Kinetic 


Stump  Cutter  Inc. 

U.S.  Patent  #4757848 
Canada  - Pat.  Pending 


• 6 H.P.  Cast  Iron  Tecumseh 

• Self-propelled 

• 22"  Wide 

• Agricultural  Tires 

• Cuts  12"  Deep 

Kubota  Diesel  (optional) 

P.O.  Box  983 

Saratoga  Springs.  NY  12866-0897 

1-800-422-9344 


Shifting  the  work  load  allows  you  to  give 
prompt  service  to  the  new'  client.  Sales 
over  fixed  costs  go  up  and  more  sales  dol- 
lars start  falling  toward  the  profit  line. 

Sales  price 

Over  the  years,  I have  looked  at  quite  a 
few  companies  that,  based  on  their  costs, 
were  pricing  work  lower  than  I would 
have.  Competition,  low  bids  and  other  fac- 
tors had  them  working  long  and  hard  with- 
out much  profit.  Often,  they  simply  ig- 
nored or  forgot  about  some  costs  when 
building  a selling  rate. 

The  lesson  here  is  to  recognize  all  your 
costs,  then  build  a selling  price  based  on 
them.  This  is  a step  toward  staying  com- 
petitive. It  is  intended  to  force  the  lough 
decisions  that  are  always  necessary  for 
profit  improvement. 

One  fool-proof  way  to  ensure  that  all 
costs,  variable  and  fixed,  are  incorporated 
in  your  selling  rate  is  to  reverse  the  formu- 
la used  to  determine  the  break-even  point. 
Treat  your  yearly  variable  production 
costs  as  fixed.  Transpose  yearly  fixed 
overhead  costs  to  a percentage  of  sales, 
then  determine  a gross  margin  percent. 

Instead  of  treating  variable  costs  as  a 
monthly  lump  sum.  transpose  them  to  an 
hourly  cost.  Determine  the  average  wage 
rate  paid  to  the  production  staff.  Then  de- 
termine the  cost  of  payroll  taxes,  compen- 
sation insurance  and  other  variable  costs 
as  a percent  of  wages.  Apply  this  percent- 
age to  the  average  wage  rate.  This  will 


give  you  an  average  cost  per  hour  for  bill- 
able  labor  before  overhead.  Do  the  same 
for  equipment.  Determine  the  average 
hourly  cost  for  each  unit  type,  even  if  it  is 
used  for  only  a few  hours. 

Multiply  the  average  wage  by  the  num- 
ber of  production  people.  Multiply  the  unit 
cost  of  the  equipment  by  the  number  of 
units  in  each  category.  Add  these  totals, 
divide  by  the  number  of  production 
employees  to  determine  the  total  cost  per 
employee  hour.  Now'  divide  by  the  gross 
margin  to  obtain  a break-even  cost  per 
production  hour.  Add  profit  and  you  have 
an  approximate  hourly  selling  rate. 

If  the  rate  is  too  high  and  not  competi- 
tive, then  assume  that  your  costs  are  too 
high  for  the  current  marketplace.  It  will  be 
your  cost,  not  the  profit  percent,  that  is  too 
high  for  the  marketplace.  I'll  bet  the  rent 
that  your  equipment  costs  are  high  and 
that  you  have  too  much  equipment,  low- 
hours  or  high  repair  bills. 

Slim  down,  become  lean  and  mean  to 
stay  competitive.  Slim  equipment  down 
as  a w ay  of  reducing  the  cost  base,  hence 
your  selling  price.  Now,  your  asset  turn- 
over improves  along  with  the  profit 
dollars. 

Remember,  when  you  are  figuring  prof- 
it margins  to  be  added  to  costs,  divide  the 
percent  you  w ant  on  sales  by  the  recipro- 
cal. If  you  are  dealing  with  a cost  base  and 
want  15%  profit  on  sales,  multiply  the  cost 
base  by  17.7%.  ( 15%  on  sales  divided  by 
85%=  1 7.7%  on  costs.) 


• (3)  1984-85*86  Ford-GMC  7000  w/52’  Hi- 
Ranger's  chip  dumps,  pony  motors,  clean  units. 
Cost:  $27.500-$33,000. 


• 1984  Ford  F-700  w /A  I pint*  sky  worker  65*  elevator 
bucket.  21.000  miles.  Cost  $34,000.  * Also  1*65’ 
Hl-Rflnger  Flatbed.  * 

• <6>  1982-86  Chevy-Ford-Int  w/LR-50  Aspiundh 
trim  lifts,  chip  dumps.  2wd-4wd.  gas-dsl.  Cost: 
$24,000*32.500. 

• 1983  GMC  6000  w/l.-shape  go  forth  chip  dump. 

\ 8. 4+2.  ps,  pb.  clean.  Cost:  $8,950. 

• 1979*80  Ford/lnt.  S-I700  w/55*  TECO  bucket 
units,  double  insulated  nathed.  Cost:  $15,500* 
16,500. 


•1981  Chevy  C-70  4x4  w/5FI-48  FBI  Hi-Ranger 
double  insulated  unit,  clean.  Cost  $18,500. 


• 1988  Ford  F-350  w/landscaper  2-3  yard  dump, 
lilt”,  by  Stahl,  tool  storage.  Cost:  Si  1.500. 


Andv’S  Truck  In  West  Palm  Beach,  Florida  Since  1 967 
^ 2 ■ * Delivery  Available  * 

Center  Inc.  Ph.  (407)  965-6666  • Fax:  (407)  965-6844 
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Sales  price,  cost  control  and  productiv- 
ity are  intertwined. 

Sates  mix 

This  is  one  the  best  areas  for  improv  ing 
profit  within  an  existing  sales  volume. 
Most  companies  feel  that  they  have  to  be 
equipped  and  prepared  to  fulfill  any  cus- 
tomer need  that  arises,  but  that  isn't  so. 
Equipment  will  cost  you  profit  if  you  do 
not  obtain  maximum  billing  hours. 

We  make  our  money  by  selling  hours. 
Hours  and  the  type  of  sales  produced  will 
have  a big  impact  on  profit  improvement. 

I was  once  given  final  responsibility  for 
a division  that  had  SI  1 million  in  sales. 
The  v arious  operations  of  the  division  had 
been  equipped  to  perform  almost  every 
service  a client  might  ask.  One  day  the 
crane  would  be  used  while  the  stump  ma- 
chine sat  idle,  the  next  day  the  backhoe 
would  go  out  and  the  widget  would  sit. 
The  result  was  that  profit  was  three-tenths 
of  a percent. 

The  next  year,  on  the  same  volume, 
profit  was  6,75^f  of  sales.  Profit  improved 
from  $35,000  to  S745.1XX)  in  one  year. 
The  improvement  was  accomplished  by 


Hours  and  type  of 
sales  produced  will 
have  a big  impact  on 
profit  improvement . 


changing  the  sales  mix  and  focusing  ef- 
forts. 

The  company  cut  back  on  the  number 
of  sendees  it  offered.  Every  crane,  every 
backhoe  and  widget  was  pulled  out.  The 
equipment  that  remained  allowed  the 
company  to  offer  sen  ices  that  had  a high- 
er gross  margin.  The  managers  were  ad- 
vised to  aim  for  1,000  hours  on  a shade 
tree  sprayer  instead  of  the  300  hours  pre- 
viously averaged. 

Sell  the  services  you  know'  best,  that 
have  the  potential  for  repeat  business. 
Concentrate  efforts,  sell  the  services  w ith 
higher  gross  margin  per  dollar  of  sales. 


Obtain  maximum  hours  on  equipment.  If 
you  want  to  do  tree  removal,  ihen  obtain 
the  most  efficient  equipment  and  do  re- 
movals every  hour,  for  at  least  1 850  hours 
a year. 

If  you  use  the  billing  rate  formula  I de- 
scribed, you  will  see  how  much  more 
competitive  you  can  become  if  you're  not 
trying  to  cover  the  cost  of  infrequently 
used  equipment. 

Cost  control 

If  your  profit-and-Ioss  statement  is  in  a 
form  that  enables  you  to  manage  effec- 
tively, the  second-largest  cost  item  to  ap- 
pear on  it  as  a percent  of  sales  will  be 
equipment  costs.  Utilization  of  equipment 
is  going  to  enhance  your  bottom  line  far 
more  than  getting  a good  buy  on  climbing 
line  or  push  brooms.  Cost  control  ties  in 
with  productivity,  sales  mix  and  even 
sales  volume. 

Your  staff,  properly  briefed  and  educat- 
ed. wall  be  prudent  and  watch  the  pennies. 
You,  on  the  other  hand,  can  make  the 
biggest  contribution  in  cost  control  by- 
maximizing  the  utilization  of  your  two 
biggest  assets:  people  and  equipment. 


THE  TREE  FERTILIZER  COMPANY 


DOGGETT 


SINCE  1941 

PLEASE  SEND  US  THE  MOST  RECENT  CATALOG  ON  YOU 
DIFFERENT  VARIETIES  OF  TREE  FERTILIZER  AND 
OF  PUBLICATIONS  ON  TREE  NUTRITION. 


SHDKTLLAF  PM! 
rrlMii 


STATE:. 


ZIP: 

DOGGETT  CORPO 
LEBANON.  NJ. 08833 


1(800)  448-1862 


See  us  at  TCI  Expo 
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There  are  2080  hours  available  for  billing 
each  year.  Vacations,  holidays  and  weath- 
er will  cut  that  number  down.  However.  1 
certainly  would  target  1700  to  1850 
billing  hours  for  each  piece  of  equipment. 
If  you  purchase  a piece  of  equipment,  con- 
centrate on  billing  it  fulltime  before  you 
run  off  to  purchase  something  else. 

Productivity 

Running  around  trying  to  get  people  to 
do  more  is  not  going  to  get  the  job  done. 
People  are  usually  not  a major  production 
cost  problem,  if  you  have  done  your  job. 
Yes,  you  should  always  cheek  contract 
jobs  hours  against  the  av  erage  billing  rale 
you  developed  to  see  if  any  slowdown 
trends  are  occurring.  However,  that  is  usu- 
ally not  the  major  problem.  You,  all  by 
yourself  can  increase  the  impact  produc- 
tivity has  on  profits.  All  you  have  to  do  is 
focus  and  sell  hours.  Maximize  produc- 
tion capability  1 2 months  a year. 

Keep  your  equipment,  regardless  of 
age,  in  working  order.  Equipment  lying  all 
over  a garage  floor  is  not  productive.  Pre- 


ventive maintenance  will  give  you  pro- 
ductivity, hence  profit  improvement.  Even 
with  an  excellent  preventive  maintenance 
program,  fully  depreciated  iron  wears  out. 
There  is  a point  when  it  simply  is  not  prof- 
it effective  to  keep  that  old  beauty  around. 
Once  equipment  becomes  old  and  fully 
depreciated,  don’t  go  on  forever  with  it.  It 
will  erode  your  profits  with  higher  repair 
costs  and  lack  of  billing  time. 

Your  equipment  must  have  integrity 
and  he  in  a condition  to  obtain  maximum 
billing  hours.  If  it  has  wheels  on  it.  even  if 
it  is  towed,  bill  it.  If  you  don’t  have  the 
capital,  lease— short  term,  if  possible,  for 
seasonal  use. 

The  other  major  contribution  to  in- 
creased productivity  is  thinking  ahead. 
Take  the  time  to  plan  not  only  your  time 
hut  the  acti  vity  of  the  entire  staff  I am  not 
talking  just  daily  activities;  I am  talking 
the  future.  What  do  you  want  your  11  mi  to 
be,  to  accomplish,  what  sales  mix  do  you 
want  to  pursue?  Then  make  plans  that 
make  it  happen.  Focus  your  linn's  ener- 
gies and  assets.  Profit  margins  will  im- 


prove. The  yardsticks  used  by  the  account- 
ants and  bankers  will  be  at  the  top  of  the 
curve.  [Q 


Howard  L.  Eckel  retired  as  the  execu- 
tive rice  president  of  The  Davey  Tree  Ex- 
pert Company,  He  was  general  manager 
of  the  parent  Kent  and  Eastern  Canadian 
companies.  He  is  the  principal  of  Howard 
L Eckel  & Associates T business  consul- 
tants specializing  in  supplying  skilled,  ex- 
perienced management  on  a temporary 
basis  to  develop  solutions  to  business 
problems.  He  is  the  author  of  Growing 
and  Staffing  Your  Business.  He  is  an  asso- 
ciate member  of  the  National  Arborist 
Association  and  a member  of  the  Interna- 
tional Society  of  Arboriculture.  His 
address  is  Plaza  51-221,  444  Bricked 
Avenue , Miami,  Florida  33131-2492, 
Phone:  800-233-8510 1 ext.  444 . 


Simply  Effective 


Mauget  micro  injection  is  the  choice  of  more 
tree  care  professionals  than  any  other  method 
of  free  injection.  For  more  than  30  years, 
arborists  have  used  Mauget  products  to  assist 
with  improving  tree  health  while  protecting  the 
environment. 

Mauget  micro  injection  utilizes  the  smallest  and 
shallowest  entry  point  for  infusion  of  materials 
directly  into  the  tree's  sap  stream. 

Mauget  is  the  only  trunk-applied  system  that 
has  the  versatility  of  1 1 different  premeasured 
formulations  — proven  products  that  correct 
elemental  deficiencies,  control  diseases,  and 
stop  chewing,  sucking  and  boring  insects. 

Your  Mauget  distributor  is  specially  trained  in 
the  latest  techniques  and  scientific  uses  of 
micro  injection  and  hypo  infusion.  He  is  backed 
by  company  and  university  proven  research. 


J.  J.  Mauget  Company 

2810  N.  Figueroa  Street 
Los  Angeles,  CA  90065 
213-227-1482  (CAonly) 
1 -800-TREES  RX 
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Plant  Health  Products 


Pouring  the  ISOLITE  into  the  PCV  pipes  helps  to  wick  away  excess  surface  water 
from  the  tree  s roots,  avoiding  the  ’bathtub  effect”  in  transplanting  a massive  oak. 


Plant  Heath  Care  focuses  on  treatments 
rather  than  sprays.  Treatments  emphasize 
problem  prevention  and  altering  cultural 
conditions  to  promote  plant  health,  using 
chemical  treatments  as  a last  resort.  Com- 
monly. the  PHC  scout  inspects,  prescribes 
and  treats  in  the  same  visit.  The  scout, 
therefore,  must  be  equipped  to  handle  a 
variety  of  plant/pest  problems. 

The  basic  materials  and  equipment  for 
a PHC  program  include  vehicles  as  well 
as  control/maintenance  equipment  and 
supplies. 

Hand  sprayers 

Backpack  sprayers  are  popular  with 
I PM  companies  because  their  large  vol- 
ume and  convenience  increase  operator 
efficiency  while  allowing  for  pinpoint 
control  over  the  delivery  of  material. 

Agrotec  recently  introduced  the  new 
X-15  backpack  sprayer  made  by  Jacto.  a 
leading  manufacturer  of  sprayers  based 
in  Brazil.  The  form-fitting  design,  light 
weight  and  even-weight  distribution  make 
the  sprayer  comfortable  and  easy  to  use. 

To  eliminate  the  possibility  of  leaks,  the 
pump  outlet  is  on  the  top  of  the  tank.  The 
X- 1 5 has  a large-diameter  pump  to  reduce 


The  Jacto  X-15  backpack  sprayer. 


the  number  of  strokes  needed  to  build 
pressure.  An  agitator  on  the  pump  im- 
proves mixing.  Each  sprayer  comes  w ith  a 
free  repair  kit. 

For  more  information  on  the  Jacto 
X- 1 5.  call  Agrotec  at  I -800-638-9363. 

Fertilizers  & soil  amendments 

Arborists  use  fertilizers,  fertilizer  sup- 
plements and  other  soil  treatments  to  cor- 
rect soil  deficiencies  and  create  optimum 
growing  conditions  for  landscape  plants. 
In  a PHC  program,  the  scout  must  evalu- 
ate soil  conditions  and  prescribe  only  ap- 
propriate treatments  that  w ill  correct  defi- 
ciencies. 

Since  different  plants  in  different  grow  - 
ing environments  do  not  all  have  the  same 
nutritional  requirements,  the  Doggett  Cor- 
poration carries  products  designed  for  spe- 
cial needs.  In  addition  to  the  general  pur- 
pose fertilizer.  Doggett  has  an  Evergreen 
special,  a root-promoting  fall  formulation, 
and  even  a formulation  for  palms  and 
w arm  weather  soils. 

Doggett  also  carries  products  for  sec- 
ondary element  deficiencies,  such  as  iron, 
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manganese,  magnesium  and  zinc  chelate. 
In  addition,  the  company  has  natural,  or- 
ganic formulations  for  vertical  mulching 
and  soil  organic  matter  replenishment,  ele- 
mental sulphur  for  treating  high  pH  soils, 
and  gypsum  for  neutralizing  soil  salts  and 
treating  soil  compaction. 

For  more  information  on  Doggett* s 
complete  product  line,  call  l-8(X)-448- 
1862. 

The  physical  characteristics  of  soil  de- 
termine the  root  development  of  trees. 
Poor  grow  th  of  newly  planted  trees  can  of- 
ten be  attributed  to  soil  factors  restricting 
root  grow  th.  Similarly,  many  stress-relat- 
ed problems  with  older  trees,  such  as  bor- 
ers, canker  diseases  and  decline,  are  asso- 
ciated w ith  poorly  developed  or  declining 
nx)t  systems. 

The  two  most  significant  soil-related 
factors  affecting  tree  growth  are  com- 
paction and  water  availability.  The  ar- 
borist has  at  least  some  control  over  these 
factors  if  he  uses  soil  amendments. 

AGROSOKE  is  a water-holding  poly- 
mer patented  exclusively  as  a soil  amend- 
ment for  horticultural  and  agricultural  ap- 

21 


Doggett  offers  an  array  of  products  for  special  needs. 


plications.  It  is  designed  to  reduce  plant 
problems  associated  with  over-  or  under- 
watering while  it  reduces  watering  fre- 
quency by  50-75 %. 

The  product  is  non-toxic  with  a neutral 
pH.  is  compatible  with  fertilizers,  and  is 
physically  and  chemically  non-degrad- 
able.  It  helps  alleviate  soil  compaction, 
and  doesn't  compete  with  the  plant  for 
water. 

For  more  information  on  AGROSOKE. 
contact  the  company  at  8 1 7-284-983 1 . 

Isolite  is  a 100%  natural  diatomaceous 
earth  which  is  kiln  Fired  to  produce  a 
porous  ceramic  that  w'on’t  break  dow  n in 
the  soil.  With  70%  internal  porosity, 
Isolite  greatly  enhances  water-holding 
capacity  and  nutrient  and  gas  exchange  in 
the  soil.  It  can  be  used  to  increase  soil 
percolation  and  eliminate  the  “bathtub  ef- 
fect” in  planting  holes  or  confined  grow  - 
ing areas. 

Isolite  can  be  used  for  new’  plantings, 
but  perhaps  its  most  promising  application 
comes  when  it  is  used  w hen  fracturing  soil 
around  trees  with  the  Grow  Gun.  Re- 
searchers at  the  Morton  Arboretum  in  Illi- 
nois have  been  successfully  applying  Iso- 
lde in  shallow  pits  radiating  from  the  tree 
trunk. 

For  more  information  on  Isolite,  contact 
Innova  Corporation  at  1 -8(X)-533-7 1 65. 

Pesticides 

To  be  consistent  w ith  the  PHC  philoso- 
phy, pest  control  products  must  meet  one 


or  more  of  the  following  criteria:  low'  toxi- 
city or  non-toxic:  not  persistent  in  the  en- 
vironment: using  a biological  control  agent 
as  its  active  ingredient:  pest-specific. 

A new'  product  that  meets  all  of  these 
criteria  is  called  Exhibit,  from  Ciba- 
Geigy.  The  active  ingredient  in  Exhibit  is 
a parasitic  nematode.  The  nematode  car- 
ries a bacteria  that  is  lethal  to  undesirable 


insects  such  as  black  vine  weevil,  straw- 
berry root  weevil,  and  other  soil-inhabit- 
ing insect  pests. 

Exhibit  comes  as  a gel  which,  after  be- 
ing mixed  with  an  activating  agent  and 
water,  can  be  sprayed  like  other  pesticides. 

For  more  information  on  Exhibit  and 
other  Ciba-Geigy  products  for  ornamen- 
tals, contact  91 9-632-6(XX). 

Diagnostic  tools 

The  MACROSCOPE  45  is  a new  port- 
able. camera-adaptable  microscope.  It 
provides  45X  magnification  and  adapts  to 
most  35mm  single-lens  reflex  cameras 
with  a simple  camera  adaptor,  MACRO- 
MATE I. 

Weighing  less  than  a pound  and  operat- 
ing on  any  flat  surface  using  ambient  light, 
this  unit  is  excellent  for  plant  and  pest 
diagnostic  work.  A variety  of  lighting 
accessories  allow  the  arborist  to  use  the 
MACROSCOPE  45  in  dimly  lit  areas.  Its 
power  enables  the  arborist  to  identify  in- 
sects, mites  and  fungus  spore-bearing 
structures.  It  is  also  helpful  in  determining 
the  viability  of  some  of  the  new  beneficial 
nematodes  being  used  in  IPM/PHC 
programs. 

The  unit  incorporates  a measuring  scale 
providing  measurement  in  1/128  inch  and 
0. 1 millimeter  increments. 


1-800-94- ARBOR  seeus 

at 

The  ONLY  number  you  need  to  remember  TCI  Expo 
for  all  your  arborist  needs; 

Climbing  lines.  Bull  ropes,  flip-lines,  saddles,  climbers, 
pulleys,  hand  saws,  pole  pruners,  pole  saws,  scabbards, 
carabiners,  rope  snaps,  safety  glasses,  helmets,  gloves, 
climbing  boots,  cabling  supplies,  educational  books, 
WOOD/CHUCK  chippers,  the  SKYRIDER  lift  truck, 
JP  CARLTON  stump  grinders, 
plus  many,  many  more  items... 

CALL  FOR  OUR  FREE  1992  CATALOG 


To  Order  Call  (800)94-ARBOR  or  FAX  Your  Order  24  hrs  (916)944-4487 


VISA  & M/C  ACCEPTED 

7627  Fair  Oaks  Blvd. 
Carmichael  CA  95600 

WESTERN  TREE  & LANDSCAPE  SUPPLY  Hour.  7:30pm  - 5pm  • M-F 
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THE 
HARD  HAT 
IS  JUST 
ONE 
OF  THE 
MANY  HATS 
WORN  BY 
CREW 
LEADERS! 


Crew  Leaders  are  more  than  Arboricultural  Technicians— they 
assume  a different  role  each  day:  Trainer/Teacher,  Production 
Manager,  Public  Relations  Professional.  Employer  Representative. 

Here  is  your  chance  to  improve  crew  productivity,  efficiency,  profit- 
ability and  public  relations  through  crew  leader  training  in  each 
aspect  of  the  job  The  National  Arborist  Association's  New  CREW 
LEADER  HOME  STUDY  PROGRAM  provides  the  tools  needed  by 
both  the  beginner  and  the  experienced  Crew  Leader  alike  to 
become  more  effective,  productive,  and  safe. 

The  Program  Covers: 

Crew  Leader's  Responsibilities  • Personnel  Relations  • Client 
Relations  * Training  New  Employees  • Regular  Crew  Training 
* Regulations  Governing  Tree  Care  * Production  • Job  Costs  and 
Profits  • How  to  Get  Ahead 

NAA  members  pay  only  $40.00*,  Non-members  pay  $60 

Invest  in  the  Crew  Leader  Home  Study  program  and  watch  your 
Crew  Leaders  become  the  Best  they  can  be! 

To  order,  simply  fill  out  the  order  form  on  page  33  or  call  the  NAA's 
Toll  Free  Hotline  at  1-800-733-2622 

*Take  advantage  of  these  savings — become  a National  Arborist 
Association  Member  NOW!  (Seethe  NAA  membership  ad  on  page 
28  for  membership  details.) 
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Exhibit,  a new  pest-control  product. 


For  further  information  on  the 
MACROSCOPH  45,  contact  RF  Inter- 
science  at  5 1 6-42 1 - 1 342. 

References 

Arborists  who  are  trying  to  build  suc- 
cessful PHC  programs  need  up-to-date 
scientific  and  technical  resources.  Arborist 
supply  houses  usually  carry  the  most  re- 
cent texts. 

Another  valuable  resource  is  “Plant 
Health  Care.  A Guide  To  The  Plant  Health 
Care  Management  System.**  This  program 


The  MACROSCOPE  45  is  a new  por- 
table, camera-adaptable  microscope. 

was  produced  jointly  by  the  National  Ar- 
borist Association  and  International  Soci- 
ety of  Arboriculture,  and  received  sub- 
stantial funding  from  the  Forest  Service.  It 


PHC  Guide  from  NAA  and  ISA. 


meets  the  technical  and  marketing  needs 
of  the  practicing  arborist. 

The  program  consists  of  a PHC*  manual, 
technical  compendium,  and  a video  to  be 
used  in  presentations  to  the  general  public, 
describing  PHC  benefits. 

Members  of  the  NAA  may  obtain  the 
program  for  free  by  calling  the  NAA  office 
at  1-800-733-2622.  It  is  available  to 
others  for  $50.  Members  of  the  ISA  can 
purchase  the  program  through  the  ISA. 
For  more  details . call  2 1 7-328-2032.  __  _ 


provide 

Ultimate  Root  Zone  Therapy 

The  GROW  Gl'N  and  GROW  GUN  Probe  do  more  than  just  aerate.  They  fracture 
the  soil  up  to  12  feet  from  the  hole.  GROW  GUN  can  be  used  to  inject 
porous  ceramics.  ; is  an  environmentally  safe  way  to  keep  soil  fractures 
open  and  facilitate  oxygen,  water  and  nutrient  exchange. 

ISOIITE  is  derived  from  diatomaceous  ICfll  IT! 

earth  and  has  74%  internal  porosity.  GROW  POROUS  CERAMIC: 

GUN  and  ISOIITE  provide  a permanent,  ' j o 1 

economical  solution  to  compacted  and  *=&=  =S=> 

poorly  aerated  soils.  For  more  information 
call  1-800-533-7165,  ext.  300. 


. RELIEVES  • 
COMPACTION 


AERATES  SOIL 


PERMANENTLY  PROMOTES 
DRAINAGE  AND  IMPROVES 
♦ SOIL  ENVIRONMENT 
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Battling  Deer  Ticks 

Arborists  Find  A New  Niche  In  Fight  Against  Lyme  Disease 


John  Harmer,  director  of  Integrated  Pest  Management  with  Sav-A-Tree.  inspects 
landscape  plants  for  deer  ticks. 


Westchester  County.  New  York,  is  one 
of  the  nation's  top  Lyme  disease  "hot 
spots." 

Eager  to  fight  hack  against  the  deer 
ticks  that  carry  this  serious  disease,  resi- 
dents are  increasingly  turning  to  profes- 
sionals for  insecticide  applications  on 
home  lawns  and  perimeters  of  their  land- 
scapes. Although  traditionally  this  has 
primarily  been  the  role  of  lawn  care  com- 
panies. the  increased  demand  is  helping  to 
create  a new  niche  for  the  arboriculture 
industry. 

Sav-A-Tree  is  among  the  largest  resi- 
dential-targeted tree  and  shrub  companies 
in  their  market,  with  over  125  employees 
in  their  New  York  and  New  Jersey  loca- 
tions. During  the  summer,  Sav-A-Tree  ar- 
borists spend  a substantial  amount  of  time 
prescribing  programs  aimed  at  reducing 
the  number  of  deer  ticks  on  their  clients* 
landscapes,  according  to  John  Harmer,  di- 
rector of  Integrated  Pest  Management 
with  Sav-A-Tree. 

“Many  clients  contact  us  because  they 
know  someone  who  has  the  disease  and 
are  concerned  about  their  children  or  them- 
selves contracting  it,"  says  Harmer.  "Ob- 
viously. parents  can't  keep  their  kids  inside 
during  peak  deer  tick  season,  so  something 
is  needed  to  reduce  tick  populations — and 
that  is  where  Sav-A-Tree' s Integrated  Tick 
Program  fits  in."  He  adds  that  his  company 
also  reduces  deer  tick  populations  on  com- 
mercial and  public  landscapes  such  as  golf 
courses  and  public  parks. 

Sav-A-Tree  recommends  an  Integrated 
Tick  Program  which  includes  periodic 
lawn  treatments  with  an  effective  insecti- 
cide spray.  Harmer  chooses  to  make  spray 
applications  with  Chipco  Sevimol  brand 
carbary  I insecticide.  "It's  one  of  the  few 
insecticides  labeled  for  deer  ticks  that  our 
customers  are  comfortable  with  having 
sprayed  in  their  yards."  says  Harmer. 

"We  have  had  success  with  Sevimol 
because  of  its  ability  to  control  deer  ticks." 
he  adds.  "Typically,  we  apply  two  to  four 
treatments  of  Sevimol  a year  beginning  in 
May,  and  continue  at  one-month  intervals." 


Tests  conducted  by  researchers  at  the 
New  Jersey  State  Department  of  Public 
Health  and  the  New  York  Medical  Col- 
lege have  shown  that  a single  application 
of  carbary!  at  two  pounds  active  ingredi- 
ent per  acre  can  provide  over  95 c/c  control 
of  deer  tick  nymphs  on  residential  lawns. 
This  level  of  control  is  significant  since  a 
majority  of  Lyme  disease  transmissions 
occur  at  the  tick's  nymphal  stage  of  devel- 
opment during  the  summer  months. 

And  with  over  30.000  cases  reported  in 
46  states.  Lyme  disease  is  becoming  a 
pressing  public  health  concern.  Diagnos- 
ing Lyme  disease  is  complicated  by  the 
fact  that  it  mimics  the  symptoms  of  other 
diseases.  Some  potential  Lyme  disease 
complications  include  Hu-like  symptoms, 
cardiac  problems,  facial  paralysis,  arthritis 
and  depression. 

But  the  disease  does  have  a unique 
symptom — a red  expanding  lesion  at  the 
site  of  the  bite.  Unfortunately,  even  the 
tell-tale  symptom  is  absent  in  30  to  40 c/c 
of  reported  cases. 

The  best  way  to  avoid  contracting 
Lyme  disease  is  to  minimize  exposure  to 
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deer  ticks.  Health  experts  recommend  tac- 
tics such  as  applying  insect  repellents  and 
wearing  long  pants  and  socks.  It  also  is 
helpful  for  people  to  examine  themselves 
thoroughly  for  ticks  immediately  upon  re- 
turning indoors. 

Although  many  homeowners  mistaken- 
ly believe  deer  ticks  are  located  exclusive- 
ly in  wooded  areas,  these  pests  can  be 
transported  into  well-maintained  lawns  on 
mice,  birds  and  other  animals.  Unfortu- 
nately. deer  tick  populations  peak  during 
summer,  when  people's  outdoor  activities 
are  also  at  their  highest. 

“We  always  inform  our  clients  that  in- 
secticide sprays  can't  eradicate  the  deer 
lick  problem,  but  it  does  help  to  reduce 
their  populations.”  Harmer  says.  “We've 
found  that  people  want  to  be  educated 
about  deer  tick  control  and  Lyme  disease 
prevention.  So  I spend  a lot  of  my  time  ex- 
plaining w hat  we  are  using  and  how  it  is 
applied." 

Rhone-Poulenc  Ag  Company,  manu- 
facturer of  Chipco  Sevimol  brand  carbary  I 
insecticide,  agrees  that  homeowners  are 
concerned  about  deer  ticks  and  has  con- 
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ducted  research  to  determine  the  percep- 
tion of  insecticides  as  a means  of  control. 
The  survey,  which  involved  over  1(X)() 
homeowners  and  1 (X)  law  n care  profes- 
sionals in  nine  slates,  revealed  misconcep- 
tions among  the  tw  o groups. 

According  to  Paul  Hoecke.  senior  mar- 
keting research  analyst  for  Rhone-Poulenc. 
only  l % of  the  homeowners  automatically 
thought  of  an  insecticide  as  a means  of 


control  for  deer  ticks.  But  w hen  specifical- 
ly asked.  75%  of  those  same  homeowners 
said  they  would  have  an  insecticide  ap- 
plied if  they  felt  endangered  by  the  deer 
tick.  Hoecke  adds  that  the  percentage 
climbs  even  higher  among  respondents 
with  children. 

Surprisingly,  the  same  survey  revealed 
that  only  2 1 % of  law  n care  professionals 
realized  the  level  of  their  customers'  con- 


See  us  at  TCI  Expo 
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1981  FORD  F-700.  70  ft.  with  Apline 
Skyworker  Truck  & Boom  completely 
rebuilt,  new  bucket  ready  to  go. 

45.000 


1980-1989  Skyworkers.  starting  at 

12,500 


1983  FORD  F-700  Back  Yard  Buddy 
Everything  is  new  or  rebuilt,  designed 
for  the  back  yard. 

24,000 


1980-1896  Asplunds  starting  at 

16.500 


TAMARACK  CLEARING 

315-386-8273 

Financing  & Delivery  Available 
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cern.  Hoecke’ s research  indicates  that 
over  73%  of  the  professionals  surveyed 
said  that  they  did  not  expect  any  requests 
for  deer  tick  spray  treatments. 

The  results,  he  says,  indicate  that  w hile 
many  homeowners  are  concerned  about 
deer  ticks,  proactive  means  of  control, 
such  as  insecticide  treatments,  seldom 
come  to  mind  unless  someone  else  sug- 
gests the  idea.  But  when  mentioned, 
homeowners  are  receptive. 

So  although  these  professionals  have 
the  potential  to  offer  a much-needed  ser- 
vice. many  of  them  are  simply  waiting  for 
their  customers  to  call  and  make  the  re- 
quest, concludes  Hoecke. 


Why  Not  Control 
Dutch  Elm  Disease 
In  Your  City? 


Phvton' 

— 27" 


SEE  THE  DIFFERENCE 

—Effective  for  3+  years 
. . . very  affordable 

— Simple  Trunk  injection 

/ *i*  \\  —New  time-saving 
7 * > v injection  method  & 

new  dosage  range 

See  us  at  TCI  Expo 

X" N 

NEW  USE  FOR 
PHYTON-27® 

ON  OAKWILT 

Treat  now,  before 
fall  color,  for  best 
results 

While  Oaks — therapeutic  & 
preventative 
Red  Oak* — preventative 


Call  1-800  ELM  TREE,  FAX  or  write  tor: 
Technical  Support  & Information. 
PHYTON-27  low  prices, 
equipment  & parts, 
and  the  Newsletter 


SOURCE  TECHNOLOGY 
BIOLOGICALS,  INC. 

3355  Hiawatha  Avenue.  Suite  222 
Minneapolis,  Minnesota  55406 
(612)  724-7102 

TOLL  FREE  1-800-ELM-TREE 
FAX  (612)  724-1642 
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INDUSTRY  ALMANAC 


October  28-31 

ISA/Texas  Chapter  Meeting 
Dallas*  Texas 

Contact:  Len  Newsom*  5 i 2-454- 1411 

November  1-5, 11-15 

Tree  Biology  Seminars 

Featuring  Dr.  Alex  Shigo 

Appalachian  Slate  University’s  Camp 

Broadstone 

Boone*  N.C 

Contact:  704-262-3045 

November  2-13 

Advanced  Arboriculture  II  Tree  Climbers 
Course 

M i ddle  town  To  wnsh  i p * N J . 

Contact:  David  Shaw*  908-431-7903 

November  8-11 

National  Institute  on  Park  and  Grounds 
Management,  22nd  Annual  Educational 
Conference  and  Show 
Richmond,  Va. 

Contact:  4 1 4-733-230 1 


November  12-14 

Arbor  Expo 

Orange  County  Convention  Center 
Orlando*  Fla. 

Contact:  818-781-8300 

November  16-19 

PLCAA  Annual  Conference  & 

Green  Industry  Expo 
Indianapolis,  ind. 

Contact:  PG  MS,  410-667-1833 

November  19-21 
TCI  Expo  ‘92 
Omni  Hotel 

Baltimore  Convention  Center 
Baltimore*  Md. 

Contact:  Chris  Brown,  800-733-2622 
November  24 

New  Hampshire  Arborists  Association 
"How  Things  Move  Into  and  In  Trees ' 
By  Dr.  Alex  Shigo 
Hollis*  N.H. 

Contact:  Bill  Collins*  603-641-6635 


December  1-3 

Agricultural  Outlook  Conference 
USD  A Headquarters 
Washington.  D.C 
Contact:  202-720-3050 

December  7-8 

ISA/Illinois  Chapter  Meeting 
Holiday  Inn  Conference  Hotel 
Decatur.  III. 

Contact:  Mike  Dirksen*  217-789-2250 

January  14-16 

Mid- America  Horticultural  Trade  Show 
Hyatt  Regency 
Chicago*  Illinois 

Contact:  Donn  Sanford,  708-526-2010 

February  9-13 

NAA  Annual  Meeting 
Don  Cesar  Resort  Hotel 
St.  Petersburg*  Fla. 

Contact:  NAA*  800-733-2622 


<, o Hot  Deals 


Stihl  026 


on  STIHL 


Stihl  FS-76 


Texas 

Blue  Mountain  Equipment, 

2536  Manana 

Dallas 

(214)  352-0578 


Missouri 

Inc.  Crader  Distributing  Co. 
Box  5,  Highway  34E 
Marble  Hill 
(314)  238-2676 


Ohio 

Bryan  Equipment  Sales,  Inc. 
457  Wards  Corner  Road 
Loveland 
(513)  248-0398 


Pennsylvania 

Keystone  Stihl,  Inc. 
PO  Box  188 
Mi  1T1  in  town 
(717)436-8912 


Call  1-800-43-STIHL  for  a Stihl  dealer  near  you. 


New  Jersey 
Metropolitan  Stihl  Co. 
PO  Box  3 15 
2 Eastmans  Road 
Parsippany 
(201)428-9550 

Mid-Atlantic  Stihl 

PO  Box  2507 
5017  Neal  Road 
Durham 
(919)383-7411 


Conneticut 

New  England  Stihl,  Inc. 
14  Forest  Parkway 
PO  Box  784 
Shelton 

(203)  929-8488 

Illinois 

Mississippi  Valley  Stihl 
3023  W.  Farmington  Rd 
Peoria 

(309)  676-1304 
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Paul  Wolfe  II 

Integrated  Plant  Care, 
Rockville.  MD 


M Why  does  my  company  belong  to 
the  National  Arborist  Association? 

Because  of  all  the  benefits  that  I 
couldn’t  buy  for  10  times  the  dues.” 


In  August,  NAA  members  received  a FREE  BACK  INJUR  Y PREVENTION  PROG  RAM  including  a 
video,  posters,  decals  and  a training  manual  for  supervisors  to  implement  the  program  with.  This  month, 
the  member,  received  a FREE  PLANT  HEALTH  CARE  program  which  included  a consumer  video,  a 
marketing  and  operations  strategy  manual  and  a compendium  of  technical  resources. 


# here  are  many  other  benefits  of  NAA  membership 
JL  that  are  also  invaluable;  the  ability  to  network  with 
other  members,  the  free  management  guidelines  and  all  of 
the  other  training  programs  including: 

• NAA's  Home  Study  Program  updated  in  1991 

• The  Crewdeader  Training  Program  updated  in  1992 

• The  Electrical  Hazards  Awareness  Program  updated  in 
1992 

• Video  training  programs  on  chainsaws  and  chipper  use 
and  safety,  aerial  rescue,  pruning  techniques  and 
pruning  standards  and  others. 

These  programs  are  available  at  substantial  discounts  to 
NAA  members.  In  addition  there  are  insurance  programs, 
the  annual  management  conference,  marketing  support 
and  the  NAA  staff.  You  can  call  the  NAA  HOTLINE 
(1-800-733-2622)  and  ask  any  question  about  the  tree  care 
industry  that  you  want.  If  the  staff  doesn't  have  the 
answer,  they  know  where  to  find  it  for  you. 

//  your  firm  is  not  an  NAA  member , 
why  not  JOIN  TODAY — and  start  enjoying 
all  of  the  benefits  of  membership . 

The  National  Arborist  Association 


Special  Offer  .*  Join  now  for  the  introductory  dues  of 
$175  for  the  remainder  of  1992  and  all  of  1993.  Your  annual 
dues  in  1994  will  be  based  on  your  firm's  gross  sales  for  1993. 


□ YES,  I want  to  belong  to  NAA  and  take  advantage  of  this 
“Special  Offer"!  Enclosed  is  my  payment  of  $175  for  dues 

through  1993. 

□ I'm  interested.  Send  me  more  information. 

□ Send  me  information  on  your  training  programs. 

Name  

Title  Company  

Street 

City  State Zip 

Phone  

□ Check  enclosed  payable  to  NAA  DVisa  □ MasterCard 

Account  # Exp.  Date 

Signature  


Referred  by  (optional): 


The  National  Arborist  Association,  P.O.  Box  1094,  Amherst.  NH  03031 
Phone  1(800)733-2622  Fax  (603)672-2613 


L 


Membership  starts  when  you  submit  certificates  of  insurance. 
Membership  is  available  to  commercial  tree  service  firms  only. 


J 
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CUTTING  EDGE/tree  organization  news 


John  Moran  Takes  Office  As  President  Of  ISA 


John  Moran  began  his  term  as  president 
of  the  International  Society  of  Arboricul- 
ture at  the  conclusion  of  the  68th  annual 
conference  in  Oakland. 

Moran  has  been  active  in  arboriculture 
for  more  than  20  years  since  his  gradua- 
tion in  1 969  from  the  Stockbridge  School 
of  Agriculture.  He  has  an  arboricultural 
consulting  firm.  Arbor  Care.  Inc.,  in  New 
Fairfield.  Connecticut. 


Prior  to  his  current  career  in  consulting. 
Moran  worked  as  a commercial  arborist 
and  was  the  owner  of  a general  tree  care 
company.  Before  that,  he  worked  for  18 
years  as  the  senior  vice  president  and  sales 
manager  of  a large  northeastern  tree  care 
company. 

Over  the  years,  Moran  has  served  as 
president  of  the  New  England  Chapter, 
program  chairman,  membership  chairman 


Outlook  ’93  Features  Horticulture  Session 


Prospects  for  the  U.S.  Green  Industry 
(nursery,  greenhouse,  turfgrass  and  relat- 
ed products)  will  be  featured  at  the  U.S. 
Department  of  Agriculture’s  69th  annual 
Agricultural  Outlook  Conference  sched- 
uled for  December  1-3  at  USDA  head- 
quarters in  Washington,  D.C. 

The  horticulture  industry  session  will  be 
held  on  Wednesday,  December  2.  from 
10:30  a.m.  to  noon  in  Room  1,  Auditor's 
Building.  14th  Street  and  Independence 
Avenue,  S.W. 

In  addition  to  the  horticulture  outlook 
session,  the  conference  is  slated  to  cover 
other  farm  and  forest  commodities  and  a 
number  of  other  sessions  covering  special 


topics  such  as  New  Technologies  for  Inte- 
grated Farm  Management  Systems:  Out- 
look for  Farm  Finance  and  Production  In- 
puts; Biotechnology:  New  visions  on  the 
Horizon:  and  Agribusiness  Strategies  for  a 
New  World  Economy. 

To  receive  program  and  registration  de- 
tails. including  information  on  ordering 
audio-tape  cassettes  and  the  conference 
proceedings,  telephone  202-720-3050,  or 
write  Outlook  Conference.  Room  5 143-S, 
USDA.  Washington,  D.C.  20250-3900. 
For  information  on  the  horticulture  indus- 
try outlook  session,  call  Doyle  Johnson,  at 
202-219-0884.  FAX:  202-219-0042. 
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and  eight  years  as  Chapter  representative 
to  the  ISA  board.  Before  ascending  to  the 
presidency,  he  served  as  vice  president 
and  president-elect  of  ISA. 

Dr.  J.  James  Kielbaso.  of  Michigan 
Slate  University,  is  now  president-elect  of 
ISA:  Kenneth  Ottman.  of  of  Milwaukee, 
Wisconsin,  was  elected  vice  president. 


See  us  at  TCI  Ext 


TREE 

TRIMMING 

EQUIPMENT 

Qfince 
igi2  to  igg2 

SO  YEARS 
OF  QUALITY 
TOOLS 
AND 

FRIENDLY 

SERVICE. 

“Your  warehouse 
is  just  a phone  call  away ” 

FREE  catalog  available! 


ARTLETT 

MANUFACTURING  CO . 

3003  East  Grand  Boulevard 
Detroit.  Michigan  48202 

800-331-7101 

(313)  873-7300  FAX  (313)  873-5454 
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Tour  des  Trees  Raises  Funds  For  Research 


Thirteen  arborists  recently  raised  about 
$100,000  in  pledges  for  the  International 
Society  of  Arboriculture  Research  Trust 
on  Tour  des  Trees,  a 1050-mile  bicycle 
ride  from  Seattle  to  Oakland. 

Only  one  rider  was  a professional  bicy- 
cle racer;  the  others  were  relative  novices. 
They  faced  tough  obstacles  on  their  1 1- 
day  journey  to  Oakland:  a 2000-foot  climb 
at  the  end  of  a long  day,  one  day  riding 
more  than  140  miles  and  a long  ride  in  the 
blazing  sun  of  California  wine  country  . 

The  riders  embarked  on  their  trip  for 
two  primary  reasons:  to  raise  funds  for 
tree  research  and  increase  awareness 
of  the  importance  of  trees  to  the  envi- 
ronment. 

Their  adventure  had  begun  almost  a 
year  earlier,  at  the  1991  ISA  annual  Con- 
ference and  Trade  Show.  James  Clark,  of 
HortScience.  Inc.,  and  John  Goodfellow, 
of  Puget  Sound  Power  and  Light,  had  pro- 


posed a long-distance  bicycle  ride  in  con- 
junction with  the  next  annual  conference 
to  raise  money  for  the  Research  Trust, 
which  funds  studies  for  improved  tree  care 
methods. 

The  riders  worked  for  about  six  months 
to  raise  the  $3000  in  pledges  required  to 
participate.  They  turned  to  other  arborists, 
corporations,  family  and  friends  for  the 
per-mile  pledges,  says  Mark  Herriott, 
deputy  executive  director  of  ISA.  “Tour 
des  Trees  appealed  to  people  in  a w ay  that 
no  other  fund-raising  campaign  has,”  he 
says.  “These  13  individuals  made  a com- 
mitment to  research,  and  it  touched  people 
on  a personal  level.  It  added  a personal  as- 
pect to  raising  money  for  the  trust.” 

The  13  arborists  also  spent  six  months 
training  before  the  ride.  One  rider,  Chris 
Ward  of  John  Ward  Tree  Service,  w as  a 
professional  racer,  but  the  others  had  lim- 
ited experience  with  long  bike  rides. 


After  months  of  preparation.  Tour  des 
Trees  participants  met  in  Seattle  at  the  end 
of  July  for  a (Carbohydrate  Kickoff  dinner 
at  the  Washington  Park  Arboretum.  At  the 
dinner,  they  presented  the  arboretum  with 
a Famous  & Historic  Tree,  a Walden 
Woods  Red  Maple.  The  riders  also  pre- 
sented each  city  they  stayed  in  along  the 
route  a Walden  Woods  Red  Maple. 

The  tree  presentations  gave  the  riders  an 
opportunity  to  discuss  the  importance  of 
trees  to  the  environment,  says  Ward  Peter- 
son, one  of  the  riders,  of  The  Davey  Tree 
Expert  Company.  “We  were  able  to  get 
people  interested  in  trees  by  taking  this 
ride  and  presenting  each  city  with  a tree. 
Because  the  ride  attracted  attention  along 
the  West  Coast,  it  got  people  thinking 
about  trees.” 

The  scenery  along  the  West  Coast  is 
breathtaking,  and  the  riders  often  stopped 
to  enjoy  it,  Peterson  says.  “The  first  day 


EAGLE  44 

Trailer  Mounted  Aerial  Lift 

★ 44  Ft.  Working  Ht.  ★ 25  Ft.  Side  Reach 

★ 360°  Continuous  Rotation  ★ Automatic  Bucket 

★ Optional  110  V.  Outlet  At  Bucket  Leveling 

★ Optional  Hydraulic  Tool  Curcuit  at  Bucket 

Outstanding  portability  for  your  maintenance  needs.  Avoid  the 
expense  of  owning  and  licensing  a truck  mounted  lift.  Keep  your 
truck  free  for  other  work. 

For  Additional  Information,  Call 
1(800)824-9776  ^ 

Financing  Available 

Call  For  Details 

EAGLE  LIFT 

ArneriQwjz 

1480  Arrow  Hwy.,  La  Verne  CA  91750 
(714)392-4646  Fax  (714)392-4651 


DEALERS 

WANTED 
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Thirteen  arborists  bicycled  their  way  over  1 000  miles  to  raise  funds  for  ISA  Research 
Trust.  Pictured  are  Ward  Peterson,  The  Davey  Tree  Expert  Company,  Ohio;  Jennifer 
Arkett,  of  Pennsylvania  Electric  Company,  Pennsylvania;  and  James  Barborinas,  of 
Urban  Forestry  Services,  Inc.,  Washington. 


we  rode  along  Puget  Sound,  and  it  was 
beautiful.  We  saw  an  eagle,  some  deer  and 
a seal.”  he  says.  “In  California,  we  rode 
through  the  Avenue  of  the  Giants,  and  one 
day  some  of  us  took  an  optional  loop  to  a 
beach  where  there  were  thousands  of  sea 
lions.” 

The  riders  also  encountered  some  prob- 
lems along  the  way.  but  they  developed  a 
special  camaraderie  from  shared  hardships 
and  triumphs. 

“It  was  great  to  see  every  body  come  to- 
gether.” says  Ward.  “At  the  beginning  of 
the  ride,  we  were  13  people  who  didn’t 
know  each  other  very  well.  By  the  end  of 
the  ride,  we  had  helped  each  other  through 
difficulties,  encouraged  each  other  and 
shared  a lot  of  fun  time.  I made  valuable 
friendships  on  this  trip.” 

The  ride  concluded  on  August  9 during 
the  ISA  Annual  Conference  and  Trade 
Show . Tour  des  Trees  riders  w ere  greeted 
in  Lakeside  Park  by  hundreds  of  arborists 
who  supported  their  commitment. 

“During  the  conference,  the  riders  told 
me  they  had  been  apprehensive  about  rid- 
ing into  the  conference — they  were  sorry 
the  ride  was  ending  and  felt  it  would  be 


anti-climactic.”  Herriott  says.  “Instead, 
they  were  greeted  by  so  many  enthusiastic 
people  at  the  finish  line.  There’s  really 


something  special  about  this  ride  and  how 
the  profession  of  arboriculture  took  hold 
of  this.” 


&mrrm 

INDUSTRIES,  INC. 

1840  East  Dixon  Boulevard  Shelby.  North  Carolina  28150 


"OTe  ^ocfy  ^BudJdefts" 

A COMPLETE  LINE  OF  FORESTRY  BODIES  & CHASSIS  CABS 
1-800-331-7655 
704-482-1477 
FAX:  704-482-2015 
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CLASSIFIED 


HELP  WANTED 

Tree  service  company  in  New  England 
looking  for  working  partner.  Been  in  busi- 
ness for  10  years  and  currently  have  a 
2000-client  customer  bank.  Phone:  401- 
568-7987. 


Experienced  arborist  and  working  fore- 
man positions  available  immediately  to 
qualified  self-starters  with  a desire  to  fur- 
ther their  careers.  Fifty-six-year-old  com- 
pany looking  for  ambitious  arborists  to 
grow  with  us.  Minimum  3 years  rope  and 
saddle  experience  using  proper  pruning 
techniques  required.  Safety  and  reliability 
are  paramount.  We  offer  top  wages,  ex- 
cellent insurance,  and  paid  vacations.  Call 
414-252-3044,  Wachtel  Tree  Science  & 
Service  Inc..  Milwaukee,  Wis. 


Complete  tree  company  looking  for  tree 
climbers— best  working  conditions—good 
pay— year-round  work— management  op- 


portunity for  aggressive  self-starter— hard 
workers.  Bob's  Nursery.  NAA  members. 
Call  Bob  or  Frank,  318-232-TREE. 


We  are  a full  service  arboriculture  firm 
with  offices  in  the  Midwest  and  the  East 
Coast.  With  our  continued  expansion,  we 
are  seeking  qualified  arborists  for  produc- 
tion, plant  health  care  and  sales  positions 
within  our  company.  We  consider  safety, 
quality,  production,  and  communication  to 
be  the  foundations  of  proper  tree  care.  If 
you  believe  the  same  and  wish  to  make  ar- 
boriculture a career,  we  would  like  to  hear 
from  you.  Send  your  resume  with  salary 
history  to  Carol  Nallem  c/o  The  Care  of 
Trees,  Inc.,  2371  S.  Foster  Ave,,  Wheel- 
ing, IL  60090,  Phone:  708-394-4220. 


FOR  SALE 

Big  John  80M  tree  spade  on  75  Chev.  C- 
90,  44,000#  rear  axle,  Detroit  671,  15- 


speed  trans.  Both  units  are  painted  and 
ready  to  work.  Reduced  for  quick  sale, 
$22,500,  Cali  eves:  518-377-3452, 


Palm  tree  fertilizer  spikes*  Fast  effective 
way  to  cure  Mn,  Mg  & K deficiencies  & en- 
hance beauty  of  healthy  palms.  Free 
brochure.  Lutz  Corporation,  501  -T  Ford 
St.,  Oregon.  IL  61061  * Phone:  815-732- 
2383, 


Brush  chippers,  stump  grinders,  shred- 
ders, mulchers,  log  splitters,  new,  used 
and  reconditioned,  small,  med.,  and  large 
capacities.  Financing  available,  Cal-Line 
Equipment  Co,,  Livermore,  CA,  Phone: 
510-443-6432, 


Aerial  bucket  trucks.  Fli-Ranger,  As- 
plundh,  Sky  Worker — most  major 
brands — 40"  to  95s.  Also,  brush  chippers, 
stump  grinders,  tree  spades,  log  loaders 
and  Rayco  stump  cutters.  Parts  for  aerial 
buckets.  Allied  Utility  Equipment  Inc.,  W. 


FINALLY  ...  A deep-root  fertilizer 
that  has  the  benefits  of 
controlled-release  nitrogen 
AND  the  ease  of  liquids 


M 

> — ^ . 


ArborFlo 


ArborFlo  16-3  3 (55%  CRN)  is  a quality  controlled-release  clear  liquid 
fertilizer  ideal  for  surface,  deep-root,  and  irrigation  feeding  of  ornamental 
trees  and  shrubs , Using  ArborFlo  eliminates  the  need  for  handling 
soluble  products  that  tend  to  cake  and  settle  in  your  tank.  You  owe 
yourself  the  opportunity  to  try  the  liquid  concept 1 

Available  in  5 gallon  containers,  30  gallon  drums  and  mini-bulks. 
Call  or  write  today  for  prices  and  information. 


CLEAR  LIQUID  FERTILIZER 

16-3-3  (55%  CRN) 

Contains  CoRoN  Controlled 
Release  Nitrogen 


Ask 

us  about 
our  fall 
special  that 
includes  a free 


Members  of: 


green 

garde 


JD-9  spray  gun  w/rootfeeder 
attachment  with  your  purchase 
of  36-5g  containers  of  ArborFlo! 


MCUIEH  T i On  J.L 

ARBORIST 

SINCE  18S9 

FJi  lover 

(■■■■V  $ SON  INC. 

P.O.  Box  198  * Souderton,  PA  18964 
(800)  345-0419  * (215)  723-6001 
FAX  (215)  721-2800 
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204  North  1 1509  Goldendale  Road,  Ger- 
mantown. Wl  53022.  Phone:  414-255- 
6161. 


Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information  about 
the  industry's  best-selling  package,  call  or 
write  Arbor  Computer  Systems.  1 1 7 West* 
on  Road,  Westport,  CT  06880.  Phone: 
203-226-4335. 


Skyworker — Largest  new  parts  inventory, 
used  equipment  inventory,  major  service 
facility  in  US,  Phone:  404-376-3192.  FAX: 
404-376-1150. 


1988  L-800  Ford  tandem  w/240  hp  Ford 
diesel  16  front,  44  rears,  set  back  front 
axle,  Allison  automatic  trans.,  mounted 
w/Big  John  AA90  tree  spade  in  excellent 
condition,  $66,000  or  B.O.  Phone:  407- 
968-1045. 


74  Mack,  rebuilt  motor  & trans.  1991 
Hood  loader,  exc.  cond,.  plus  pulp  trailer, 
$36,000.  Can't  tell  from  new  or  trade  for 
aerial  unit.  Phone:  708-531-1181 . 


1974  GMC  w/Asplundh  L45  forestry 
package,  new  paint,  $12,500;  1980  GMC 
14l  flatbed  w/stee!  bulkhead  366  V/8  Alli- 
son auto.,  45,500;  1976  GMC  cab  & chas- 
sis for  14'  body  350  V/8  5-speed,  $3000; 
1986  Promark  CT-1  chipper  trailer,  like 
new,  $3500;  Phone:  51 6-271  -2998. 


1972  GMC  bucket  truck  with  47-foot 
reach,  $8500:  Aspiundh  chipper.  $3900: 
Vermeer  603A  grinder.  S4900:  1971 
Chevrolet  bucket  van  with  40-foot  reach. 
$2900  or  B.O.  Phone:  609-767-3336, 


Florida  tree  service— $45,000  for  10-year 
business  and  630A  Vermeer  50'  bucket, 
etc.  Phone:  904-345-4488. 


Surplus  tree  equipment— 6-65  Vermeer 
stumper—^new,  0 hrs.,  $17,000;  TS-44 
truck  mounted  Vermeer  tree  spade, 
10.000  miles,  SI  0,000: 1989  F90  Prentice, 
on  International  6-wheel  loader — new 
3208  Cat  diesel,  $23,000;  1988  Versalift* 
Ford  diesel,  complete  forestry  package, 
$48,000;  1990  IG10  Haybuster  tub 

grinder.  300  hrs.,  $48,000;  1978  4*wheel 
drive  rear  mount  Skyworker,  $24,500; 


16005  Delrnar,  P.O.  Box  6,  Lowell,  IN  46356 

(219)  696-1440 

Dealer  inquiries  invited  in  some  areas 


The 


Affordable 

Portables 

Models  12R-18E 

30Ji  Stump  removed 

12"  Deep  9 minutes 

Safety  Features 

* Guards  on  belts, 

* Full  control,  positive  balance,  visual 
contact  of  work. 

* Both  wheels  automatically  lock  when 
working  machine. 

* When  disengaging  cutter,  cutter  stops 
and  does  not  free  wheel. 
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i Order  Form 1 

f Please  use  this  form  to  order  Electrical  Hazards  Awareness  Program,  Back  Injury 
Prevention  Program  and  Crew  Leader  Home  Study  Program.  Mail  this  form  and 
payment  to:  National  Arborist  Association,  The  Meeting  Place  Mall,  Route  101.  P.O 
1 8 ox  1 094,  Amherst.  NH  03031  -1094.  1 


TOTAL  AMOUNT  ENCLOSED:  $ Orders  must  be  received  by  December  31.  1992 

Company  Name  

Name  of  Individual  Ordering;  i 

Title: Phone: — 

Address: I 

City:  State Zip: | 

□ MasterCard  □ Visa  Card  Number:  Exp.  Date | 

Signature  . 

The  National  Arborist  Association 

P.O  Box  1094.  Amherst,  NH  03031-1094 

Phone  1(800)733-2622  Fax  (603)672-2613  1 

I I 

Please  circle  17  on  the  Reader  Serv  ice  Card 


Electrical  Hazards  Awareness  Program 

Includes  4 part  home  study  program.  2 video 
cassettes  and  instructors  guide  with  tests 

English  □ Spanish  O 
NAA/sSA  members 

iOty)  @ $180  ea  = -15%  - 

Non-Member 

{Qty)  @ $290  ea  - _ 45%  = 


Crew  Leader  Home  Study  Program 

NAA/iSA  members (Qty)  @ S4Q  ea  = 

Non  member  (Otyl  @ $60  ea  = _ 

Back  Injury  Prevention  Program 

NAA  members  FIRST  COPY  FREE!  [ ] i pfease  ch* . - • 

Additional  copies  — * {Qty)  @ 575  ea  - 

{Non -Member) {Qty)  @ $120  ea  = 


{^LANDSCAPING 

Easily  & Quickly 

AT  HOME 


FOR  PLEASURE  — Please  your  family 
with  a professionally  landscaped  yard.  Assisi 
your  friends  and  community  in  landscape 
projects. 

FOR  PROFIT  — Prepare  for  tremendous 
money -making  opportunities  for  (rained  men 
and  women  in  the  l andscape  Held,  You 
may  quickly  learn  — at  home  — how  to 
become  a l andscape  authority.  Landscape 
Contractor.  Landscape  Nursery-man. 
Carden  Consultant.  Lecturer  or  Designer. 

Start  your  own  profitable  business  or  get 
good  paying  position.  Excellent  part  time 
money -making  opportunities, 

LIFETIME  CAREER  SCHOOLS.  Depl.  TA01 A2 
101  Harrison  Street.  Archbald.  PA  18403 

Please  send  me  free  copy  of  your  brochure. 
'How  to  Learn  Modern  Landscaping  for  Profit 
or  Pleasure  “ 

Name 


Addrrss. 
City  _ 


. State  „2IP_ 
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1983  Alpine  Skyworker,  $38,500:  6-71 
Vermeer  log  chipper,  500  hrs.,  $18,500; 
{2}  55  GPM  hydro  sprayers,  1 Bean  90 
mist  blower,  various  conditions,  package 
price,  S6G00.  Community  Tree  Service, 
Inc.  Call  8 a.m.-5  p.m.  Mon-Fri,  508- 
256-0341. 


New  Hampshire  tree  service.  18  years  in 
business.  Extensive  well  established  cus- 
tomer base  for  both  spray  and  general  tree 
care.  Excellent  reputation.  With  or  without 
equipment.  Contact  Silver  Bear  Tree  Ser- 
vice, Tom  Wilkins,  RFD  1 . Box  539,  Brad- 
ford, NH  03221  Phone:  603-938-2300. 


Central  Pennsylvania  tree  service.  In 

business  12  years.  Client  base  of  3500- 
plus  - $420 K sales.  Phone:  717*272-1385 
or  write  to  Aaron  Martin  Jr„  532  W.  Penn 
Ave.f  Cleona,  PA  17042. 


Knuckle  boom  loader— 1975  F-700  Ford 
with  1981  HAP  knuckle  boom  and  1981 
steel  construction  dump  body.  This  unit 
was  assembled  in  1981  and  used  until 
1985,  It  was  stored  from  1985  until  pur- 
chased in  late  1989.  We  spent  $8000  in 
truck  repairs,  refurbishing  and  painting,  in- 
cluding brakes,  wheel  bearings,  seals,  new 
carburetor,  new  throttle  linkage,  full  tune- 
up  and  new  exhaust  system.  Total  mileage 
91.985.  We  have  put  on  950  miles  since 
purchase  in  late  1989.  This  unit  is  like  new 
and  ready  to  work.  We  don't  use  this  truck 
often  and  we  are  motivated  to  sell  it.  Extras 
include  tool  boxes,  log  tongs  and  others. 
Call  for  complete  description  and  pictures. 
$16,500.  Will  entertain  trades.  Phone:  516- 
922-5348. 


Tree  service,  spraying  & trimming,  in 
Pueblo,  Colorado.  Also,  large  data  base. 
To  reply,  call  719-544-8733. 


Truck  door  decals,  hard  hat  emblems, 
equipment  identification  decals.  Write  for 
information  or  send  rough  sketch  for 
quote.  Woller  Decal  & Specialty  Co,,  104 
Pine  Tree  Lane,  Tappan,  NY  10983. 
Phone:914-359-5905. 


Classified  ad  rates:  $45  per  inch  (1-inch 
minimum)  T payable  in  advance ; due  the 
20th  of  the  month  two  months  prior  to  pub- 
lication. Send  ad  and  payment  to: 

Tree  Care  Industry 
P.O.  Box  1094 
Amherst  NH  03031 
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AN  OUNCE 
OF  PREVENTION 


A FEW  DROPS  DAILY  IN  WATER  OR  JUICE 

PREVENTS  THE 


_ FIERY  ITCH" 


See  us  at 
TCI  Expo 


OF  POISON  IVY 

Retail  Price:  $12.50  per  bottle 
Wholesale:  $90.00  per  dozen 

1-800-553-6778 

VISA  & MASTERCARD  ACCEPTED 


ORAL  IVY,  INC.  104  GUY’S  LANE  BLOOMSBURG,  PA  17815 
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Plastic  Composites  Corporation 
has  produced  more  fiberglass 
booms  and  buckets  than  ANY 
other  company.  We  have  been 
the  primary  original  equipment 
manufacturer  of  Hi-Ranger*  glass 
components  over  the  last  three 
decades.  Now  we  are  in  a position 
where  we  can  deal  directly  with 
the  rebuilding  and  user  industry 
for  replacement  parts  and  repairs 
to  fit  the  Hi  Ranger*  and  other 
aerial  lifts. 

When  you  buy  from  PCCr  you  get 
OEM  quality  at  the  best  price 
available. 

Please  call  to  discuss  your  needs 
for  glass  or  liners  to  fit  Hi-Ranger* 
and  other  aerial  lifts.  We  have  the 
product,  the  price  and  the  service 
team  to  meet  your  needs. 


REPLACEMENT  BOOMS, 
BUCKETS  AND  LINERS 
TO  FIT  HI-RANGER* 
AND  OTHER 
AERIAL  LIFTS 


See  us  at 
TCI  Expo 


8301  North  Clinton  St. 
Fort  Wayne,  IN  46825 


_ Phone  1-800-747-9339 
Phone  1-219-484-3139 
I TLASTIC  COMPOSITES  Fax  1-219-483-2532 

| CORPORATION  ‘ Hi-Ranger  \t  e IrfidemarN  or  Hi-Ranger,  Inc 
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ONE  BUCKAT  TRUCK 

1985  Ford  F700 

370  4V  Gas,  5-spd,  A/C 
with  50'  Skyworker  Bucket. 

Reconditioned,  runs  great 
New  tires.  Delivery  available. 

Ready  to  go  anywhere. 

$19,000 

AA  D.J.  Snyder  (617)-964-TREE  (8733) 

Ask  for  Dave 
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See  us 

TC  expo  xhe  Image  Builder 


Arbortech  Quality 

When  quality  work  is  your 
trademark,  you  need  a quality 
image.  Arbortech  builds  chip 
trucks  that  give  your  com- 
pany a professional  look  and 
are  equipped  with  all  the 
performance  features  you 
need.  Galvanneal  steel  body 
resists  rust  for  years  of  ser- 
vice and  good  looks:  big  tool 
boxes  organize  your  tools  and 
carry  them  to  the  job  site  where  you  need  them  — 
adding  to  vour  efficiency:  and  convenient  roof  top 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Ford’s  14.500 
GVW  Superduty  and  you  have  a big  12  yard  load 
space  at  a small  truck  price.  Superduty  features 
the  powerful  460  V-8  or  economical  7.3  liter  diesel 
engine.  Standard  equipment  includes  dual  tanks, 
power  steering,  power  brakes  with  rear  antilock:  and 


heavy  duty  front  axle:  with  5 
speed  O.  D.  manual  or  automatic 
O.D.  transmission  available. 

Call  Tbday 
1-800-255-5715 

Order  your  new  14.500  GVW 
units  today  from  the  industry's 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  own 
Ford  Superduty.  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  it  easier  than  ever 
to  own  a quality  Arbortech  chip  body.  Whether  you 
are  looking  for  your  first  new  truck  or  an  economical 
addition  to  your  fleet.  Arbortech  chip  body  fits  your 
image  — quality,  efficiency,  performance. 


RBORTECH 


3203  West  Lincoln  Way 
Wooster,  Ohio  44691 


a Scotl  Rh/jlt  company 
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FROM  THE  FIELD 


Critter  Encounters 


By  David  Adamson 

Trees  are  the  home  for  many  birds  an d a 
variety  of  other  natural  neighbors.  Twelve 
years  of  climbing  trees  have  afforded  me 
the  opportunity  for  many  encounters  with 
wild  critters,  all  of  which  were  a surprise. 

Surely,  many  of  us  have  disturbed  a nest 
with  eggs,  but  when  there  are  live  chicks 
present,  it's  especially  unfortunate.  When- 
ever possible,  I move  the  nest  to  a near- 
by limb,  preferably  with  the  same  height, 
shade  and  cover  as  the  original  nest- 
ing site. 

Once  while  removing  a large  old  wil- 
low, I disturbed  a beautiful  cinnamon 
screech  owl.  The  owl  sat  on  the  limb  of  a 
nearby  pine  and  allowed  the  customer  and 
me  to  admire  it  from  as  close  as  20  feet. 
The  owl's  hollow  home  was  sawn  from 
the  24- inch-diameter  willow  trunk  and 
lashed  in  a nearby  ash  at  approximately 
the  same  height  and  facing  south  by  south- 
west, similar  to  the  original  position.  The 
owl  returned  al  ter  that  day  and  still  resides 
at  its  new-  address. 

On  another  occasion.  I found  a cavity 
the  size  of  a phone  booth  about  25  feet  up 
an  old  sycamore.  Inside.  I noticed  a neatly 
kepi  tuft  of  feathers  the  size  of  a pie  plate 
covering  a dozen  eggs.  When  I reported 
my  findings  to  the  customer,  he  told  me 
that  several  carpenters  had  seen  a duck  in 
that  tree.  This  information,  plus  the  pres- 
ence of  a river  approximately  200  feet 
away,  led  me  to  conclude  that  the  nest  was 
that  of  a wood  duck.  The  storm-damaged 
limbs  were  removed,  and  the  area  of  the 
nest  and  cavity  were  left  undisturbed. 
Unfortunately,  the  shv  and  wary  wood 
duck  did  not  return.  The  eggs  w ere  later 
retrieved  for  a state  game  officer  for 
incubation. 

My  business  operates  in  Southern 
Chester  County,  Pennsylvania.  The  four 

36 


flying  squirrels  I've  seen  were  rare  sur- 
prises around  these  parts.  More  common- 
ly, mice,  kittens  and  oppossum  regularly 
inhabit  decaying  trees. 

By  far  my  fondest  critter  encounter 
memory  was  that  of  a cold,  wet  w inter  af- 
ternoon. 1 had  whittled  down  a hollow  old 
maple  down  to  about  1 2 feet  when  a furry 
snout  [Hiked  out  of  a knothole  to  sniff  me. 
There  w as  only  one  way  out — a hole  at 
the  trunk  collar.  I instructed  my  tw'o 
ground  men,  Kenny — a 6-foot- 1 -inch, 
200-pound  country  boy — and  Boh — a 
suburb-raised  recruit  from  the  lawn  care 
business — to  arm  themselves  w ith  a rake 
and  a plastic  trash  can  each.  My  intent  was 
to  capture  the  raccoon  to  show  him  to  my 
8-year-old  son  before  relocating  and  re- 
leasing the  animal 

The  Lree  was  in  the  middle  of  an  open 
Held  and  raccoons  are  not  fast  runners.  I 
dropped  a small  piece  of  wood  dow  n the 
hollow  trunk.  The  nervous  raccoon  dashed 
out  the  base  of  the  trunk  and  the  chase  was 
on.  Boh  needed  encouragement,  and  the 
sight  of  a grown  man  frightened  of  this 
10-pound  creature  was  comical.  He  did 
his  best  to  try  to  herd  the  animal  over  to- 
ward Kenny. 

Kenny  was  in  fast  pursuit,  laughing  the 
whole  time.  Yet  his  size  and  bulk  ham- 
pered him,  and  he  slid  on  his  backside  ev- 
er) time  the  animal  dodged  right  or  left.  In 
one  last  exhaustive  effort,  Kenny  tossed 
the  plastic  trash  can  at  the  raccoon. 

Purely  by  luck,  the  trash  can  fell  over 
the  running  raccoon  and,  with  the  animals 
running  momentum,  tumbled  upright  with 
the  raccoon  inside.  Kenny,  now  lying  ex- 
hausted on  the  ground  but  panting  and 
laughing  at  the  same  time,  began  to  pull 
himself  up  from  the  ground  to  collect  his 
prize.  But  the  raccoon  still  had  enough 
energy  to  rock  the  trash  can  over  and  es- 
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cape.  The  entire  ordeal  lasted  only  a few' 
short  minutes,  but  was  a welcome  bit  of 
fun  and  laughter  during  the  cold,  wet  days 
of  winter. 

My  business  is  small  and  serves  the 
homeowner  market,  and  all  these  inci- 
dents look  place  around  residences.  When 
wild  creatures  are  pressured  to  move,  they 
will  move.  When  housing  developments 
expand,  the  wild  creatures  must  blend  in 
to  survive. 

So,  should  any  of  you  readers  bump 
into,  or  swing  into  any  of  our  furry  or 
feathered  tree  friends,  try  to  arrange  a 
compromise.  Installing  bird  boxes  and 
owl  nesting  boxes  might  be  a nice  feature 
tor  your  tree  company.  If  you  think  a tree 
is  inhabited,  beat  on  it  with  a piece  of 
wood,  poke  a pole  down  the  hole,  or  shine 
a flashlight  in  and  look  for  shining  eyes. 
Failure  to  investigate  could  mean  a horri- 
ble fate  fora  furry'  friend. 

Wear  welders  gloves  if  you  intend  to 
grab  anything,  and  try  not  to  get  bitten.  If 
you  are  bitten,  consult  a doctor  about  dis- 
eases. 

1 have  yet  to  disturb  a skunk.  If  I do,  TI3 
let  you  know.  LT  j 


David  P.  Adamson  is  the  owner  of 
Adamson 's  Tree  Sen' ice  in  Ten  nett 
Sc j ua re.  Pa  i n syl  i w j ia . 

Do  you  have  a story  for  From  the 
Field  ? TCI  will  pay  $100 for  published  ar- 
ticles. Submissions  become  the  property  of 
TCI  and  are  subject  to  editing  for  gram- 
mar, style  and  length.  Entries  must  hear 
the  name  of  the  author t company  and  con- 
tact person  or  they  will  not  he  considered 
for  publication*  Articles  and  photos  must 
he  received  by  the  first  day  of  the  month 
for  the  following  month  \v  issue. 


NOW— A Tradition  in  Selling 


THE  Lawn  & Landscape  Show  of  the  Decade 

Indiana  Convention  Center 
Indianapolis,  Indiana 


The  Expo  runs  in  conjunction  with  dynamic  educational  conferences  sponsored  by: 


SH/tA 

Associated  Landscape 
Contractors  of  America 


Professional  Lawn  Care 
Association  of  America 


PgMS 

Professional  Grounds 
Management  Society 
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✓ Yes!  Send  me  more  information 


Company 

Contact  Name 

Address 

City/State/Zip 

Phone FAX 

Clip  & Mail  to:  GREEN  INDUSTRY  EXPO.  1000  Johnson  Ferry  Rd.,  NE.  Suite  C-135.  Marietta.  GA  30068-2112 
(4041  973-20 19/FAX  (404)  578-6071 
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Everything  you  need  for  a more  profitable  year  can  be  found 
at  the  1 993  Mid-America  Horticultural  Trade  Show  in  Chicago- 
It's  the  right  place  to  sharpen  your  competitive  edge  and  make 
all  your  smart  "dollars  and  sense"  buying  decisions  for  the 
J93  season. 


Mid-Am  offers: 


*671  booths  filled  with  green  goods,  equipment  and  service 
ideas  from  42  6 of  the  nation's  top  nursery,  landscape  and 
garden  center  suppliers; 

* One-onone  interactions  with  green  industry  pros; 

* Demonstrations  on  how  to  cut  costs  and  enhance  profits; 


* Convenient  Thursday  through  Saturday  show  schedule; 

* Educational  meetings,  seminars  and  events  sponsored  by 
industry  associations; 

* Prime  location  in  Chicago's  loop  with  reduced  room  rates 
and  parking  at  the  luxurious  Hyatt  Regency  Chicago; 

* Low<ost  parking  at  Soldier  Field  with  free  shuttle  bus  to 
and  from  Mid-Am; 


* Discounted  rates  for  early  registration; 


For  registration  information,  contact: 

Mid-America  Horticultural  Trade  Show,  1000  N,  Rand  Road, 
Suite  2 1 4,  Wauconda,  Illinois  60084. 

TEL:  708-526-2010.  FAX:  708-526-3993. 


Attend  Mtd-Am  '93, 
January  14-16,  1993 
Hyatt  Regency  Chicago 

It 's  Your  First  ST  ter  P/ace 
for  teiness  in  1993 


SPONSORED  BY: 

Illinois  Landscape  Contractors  Association 
Illinois  Nurserymen's  Association 
Wisconsin  Landscape  Federation 
ENDORSED  BY: 

Iowa  Nurserymen's  Association 
Minnesota  Nursery  St  Landscape  Association 
Nebraska  Association  of  Nurserymen 


See  it  First 
See  it  Best 
SeeitHLLat 
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If  you 

DON’T  GO... 


The  Third  Annual  Trade  Show  and  Seminar  Program 

Sponsored  by 

the  National  Arborist  Association 
and  The  International  Society  of  Arboriculture 


NOVEMBER  19-21,  1992 

THE  BALTIMORE  CONVENTION  CENTER,  BALTIMORE,  MARYLAND 


...YOU  WONT 


TCI  EXPO’92  is  the  place  to  be  in  November! 


Why? 

Huge  Trade  Show 

TCI  EXPO  '92  will  be  the  largest  tree  care 
industry  trade  show  under  one  roof.  You  will 
see  innnovative  new  equipment,  talk  directly 
with  factory  representatives  and  obtain  inform- 
ation for  current  or  future  buying  decisions. 
You  will  also  have  the  opportunity  to  meet 
and  network  with  fellow  arborists  from  all 
over  the  country.  There  is  NO  CHARGE 
for  admission  to  the  trade  show  or 
demonstrations. 


Informative  Live 
Demonstrations 

See  new  climbing  techniques,  rigging  and 
aerial  rescue  demonstrations  and  a lightning 
protection  installation  in  the  exhibit  area. 
Baltimore  Gas  and  Electric  Company  will 
also  provide  their  life  size  electrical  hazards 
and  trees  demonstration  each  day.  There  is 
NO  CHARGE  to  attend  these  demonstrations. 

Twin  Track  Seminar  Program 

We  have  designed  a seminar  program  that 
presents  the  most  advanced  tree  care  tech- 
nology AND  management  information  avail- 
able. There  will  be  seminars  geared  for 
management  as  we!!  as  field  level  employees. 
The  focus  is  on  topics  relevant  to  today's 
marketplace  and  the  speakers  reflect  this 
emphasis.  All  speakers  are  professionals 
and/or  well  known  people  from  the  tree  care 
industry,  Managers  should  be  sure  to  bring 
employees  to  take  advantage  of  this  unique 
educational  opportunity.  Please  see  the  TCI 
Expo  ’92  Schedule  of  Events  on  page  5 for 
more  details. 


KNOW. 


ISA  Certification  and 
Recertification 

Another  valuable  opportunity  at  TCI  Expo  '92  is  the 
ISA  Certification  test  on  Saturday.  Many  of  the 
seminars  provide  preparation  for  this  exam.  You 
must  pre-register  for  the  exam  directly  with  the 
International  Society  of  Arboriculture.  For  registra- 
tion forms  write  or  call  ISA  at  P.O.  Box  908,  Urbana, 
IL  61801  or  217-328-2032.  Several  seminars  pro- 
vide ISA  recertification  credits. 

Pesticide  Applicator 
Recertification  Credits 

Several  programs  will  provide  pesticide  applicator 
recertification  credits  in  select  states.  Two  seminars 
are  FREE. 


Discount  Opportunities 

Bringing  several  people  from  your  company  will 
earn  each  of  you  a 20%  discount  on  registration 
fees.  If  the  registrations  are  received  before 
10/15/92  you  will  also  receive  another  10%  off. 

Gold  Card 

New  for  TCI  Expo  '92!  Attendees  can  now  purchase 
the  Gold  Card  which  allows  unlimited  access  to  all 
seminars.  Instead  of  limiting  yourself  to  individual 
meetings,  why  not  make  sure  you  have  access  to 
everything  Expo  ’92  has  to  offer?  The  Gold  Card  is 
the  most  economical  way  to  attend  the  full  comple- 
ment of  seminars.  You  must  register  before 
1 0/15/92  to  purchase  the  Gold  Card.  No  discounts 
are  available  on  this  package.  If  you  are  bringing 
employees  who  are  not  getting  Gold  Cards  they  are 
entitled  to  the  same  discounts  as  general  attendees. 


RAVE  REVIEWS 


What  last  year's  attendees  have  to  say  about  TCI  EXPO: 


“I  took  two  of  myforemen for  the first  time.  I 
have  noticed  a positive  change  in  their  atti- 
tude, appearance,  and  punctuality  since 
coming  back  from  TCI.  Their  positive  im- 
provement has  already  made  the  entire 
expense  of  the  show  a ujise  investment" 

— Richard  H.  Woods,  Manager 
J&S  Tree  Service.  Stow,  Ohio 

‘Thank  you  for  the  great  TCI  meeting.  The 
seminars  and  trade  show  were  super, " 

— Terry  McLaughlin 
McLoughliri  Tree  Care  & Landscaping 
St  Charles.  Illinois 


‘TCI  Expo  supplies  us  with  priceless  know- 
ledge that  even  the  casual  arborist  finds 
interesting  and  useful " 

— Scott  Monroe 
Monroe  Tree  Company,  Inc. 
Sharon . Connecticut 

“Good  show— I thoroughly  en/oyed  TCI  '91 — 
can  t wait for  next  year. " 

— Bob  Thibodeaux 
Bob's  Nursery  & Landscaping 
Church  Point.  Louisiana 


TRADE  SHOW 


EXHIBITORS 


ADMISSION  to  the  industry's  largest  trade  show  is  FREE. 
Simply  fill  out  a Registration  Form  and  send  it  in  early  so 
that  there  will  be  a badge  waiting  for  you.  You  will  not  be 
admitted  to  the  exhibits  without  a TCI  Expo  ’92  badge. 

Once  inside,  you  can  visit  the  more  than  80.000  square 
feet  of  exhibits  that  will  be  on  display  at  TCI  Expo  ‘92. 


Attending  the  Expo  will  help  you  make  informed  buying 
decisions  that  will  increase  the  productivity,  performance 
and  profitability  of  your  firm.  Whether  you  are  looking  for 
aerial  lifts,  chippers,  stump  grinders,  chainsaws  or  other 
arborist  equipment  and  supplies,  you  will  find  it  at  TCI 
Expo  '92. 


Some  of  the  companies  who  will  be  on  hand  are: 


AERIAL  LIFT  OF  CONNECTICUT 

AGAPE  DESIGN 

AGROTEC 

ALBIEZ  INSURANCE  AGENCY 
ALEXANDER  & ALEXANDER 
AMERICAN  ARBORIST  SUPPLIES 
AMERICAN  INTERTOOL 
AMERICAN  MANUFACTURING 
ARBORLINE 
ARBORTECH 
BANDIT  INDUSTRIES 
BARTLETT  MANUFACTURING 
D.A.  BEAM  ENTERPRISES 
BISHOP  COMPANY 
BUCKINGHAM  MANUFACTURING 
J.P.  CARLTON 

CHESAPEAKE  OUTDOOR  DIST. 

CIBA-G0GY 

CREATIVE  SALES 


DAVEY  TREE  EXPERT 
DEUTZ  CORP. 

DOGGETT  CORP. 

ENGINE  DISTRIBUTORS 

FANNO  SAW 

GRACE-SIERRA 

GROW  GUN  CORPORATION 

HOLAN/TELSTA 

INDEPENDENT  PROTECTION  CO. 
KARL  KUEMMERLING  INC. 
LANPHEAR  SUPPLY 
LEONARD  SAFETY  SUPPLY 
LEONARDI  MANUFACTURING 
JJ.  MAUGET 
MORBARK  SALES  CORP. 
NORTHEASTERN  ASSOCIATES 
OAKTREE  SYSTEMS,  INC. 
OPDYKE,  INC. 

ORAL  IVY.  INC. 


PEAVEY  MANUF.  CO. 
POULAN/WEED  EATER 
PRACTICAL  SOLUTIONS 
PRO-LAWN  PRODUCTS.  INC. 
RAYCO  MANUFACTURING 
ROCKLAND  CORPORATION 
ROOTS.  INC. 

SCHODORF  TRUCK  BODY 
THE  SHARP  TOOL  CO. 
SHERRILL.  W.T..  INC. 
SHINDAIWA 

SOUTHCO  INDUSTRIES,  INC. 
TECO 

TELEDYNE  TOTAL  POWER 
TILTON  EQUIPMENT 
TIME  MFG. 

VERMEER  MANUFACTURING 
WESTERN  TREE  & 

LANDSCAPING  SUPPLY 


YALE  CORDAGE 


THERE’S  LOTS  TO  SEE  & DO  IN 


BALTIMORE 


The  City  of  Baltimore  is  in  the  final  stages  of  a revitaliza- 
tion effort  that  has  transformed  its  Inner  Harbor  into  a 
first-rate  waterfront  playground.  The  area  offers  a wide 
variety  of  attractions  such  as  the  World  Trade  Center,  the 
National  Aquarium  and  many  on-the-water  activities.  There 
is  also  a wide  variety  of  restaurants  and  night  spots  set  on 
the  water's  edge.  The  Baltimore  Convention  Center  is 
located  in  the  Inner  Harbor,  making  it  convenient  for 
attendees  for  work  and  play. 

Hotels 

This  year's  host  hotel  is  the  Omni  Inner  Harbor.  101  W. 
Fayette  Street.  It  is  connected  by  skywalks  and  complimen- 
tary shuttle  service  to  the  Convention  Center  and  the  Inner 
Harbor.  Rooms  have  been  reserved,  but  space  is  limited. 
You  must  make  your  reservation  before  10/18/92  to  re- 
ceive the  preferred  rate  of  $89.00  per  night  single  or  dou- 
ble. Please  make  your  reservations  early  by  calling  1 -800- 
THE-OMNI  (1  -800-843-6664).  Be  sure  to  mention  you  are 
attending  TCI  Expo  ’92  to  receive  the  preferred  rate. 


We  have  also  arranged  for  special  rates  at  two  alternative 
hotels  a short  walk  from  the  Convention  Center.  The 
Holiday  Inn  at  301  W.  Lombard  Street  is  offering  a rate  of 
$75.00  per  night  (single  or  double)  for  reservations  made 
before  10/22/92.  To  make  a reservation  call  410-685- 
3500.  The  Days  Inn  at  100  Hopkins  Place  is  offering  a 
room  rate  of  $64.00  per  night,  single  or  double.  The  reser- 
vation deadline  for  preferred  rates  is  10/28/92.  The 
phone  number  is  410-576-1000.  Please  mention  you  are 
with  TCI  Expo  92  when  contacting  these  hotels.  Besides 
the  hotels  listed  above  you  may  wish  to  look  into  other 
available  accommodations. 

Air  Travel 

New  for  Expo  ’92!  We  have  opted  to  use  an  official  travel 
agent  for  this  year’s  program  instead  of  having  an  official 
carrier  as  we  have  had  in  the  past.  Call  our  agent  Bruni 
Corriveau  at  T ravel  Anywhere  (1  -800-851  -51 33  or  1 -603- 
625-2500)  to  get  the  best  airfare  for  your  travel  needs. 


SCHEDULE  OF  EVENTS 


THURSDAY,  NOVEMBER  19,  1992  FRIDAY,  NOVEMBER  20,  1992 


8:00  AM:  REGISTRATION  OPENS  - Convention  Center  Lobby 

8:30  AM:  Management  Seminar  - FINANCIAL  STATEMENTS  - DO  YOUR 
NUMBERS  WORK  FOR  YOU?  George  Koziarz  Management  Consultant 
George  Koziarz  & Associates 

Your  financial  statements  should  help  you  chart  a course  for  success  Learn  to 
develop  a simple  chart  of  accounts,  meaningful  income  and  expense  state- 
ments and  a balance  sheet  that  all  work  for  you.  Workbooks  to  be  provided  with 
case  studies  for  hands  on  trains 

Field  Operations  Seminar  - BASIC  TREE  BIOLOGY  Or.  Kevin  Smith,  Re- 
search Plant  Physiologist  US  Forest  Service 

A good  understanding  of  the  tree  and  its  systems  forms  the  foundation  for  being 
an  arborist.  This  seminar  will  give  you  that  understanding  (ISA  Recertification 
and  Pesticide  Applicator  Recertification  credit) 

10:00  AM:  COMPLIMENTARY  REFRESHMENT  BREAK 

10:30  AM:  Management  Seminar  - BUDGETING  AND  CASH  FLOW 
George  Koziarz  Management  Consultant  George  Koziarz  & Associates 

Budgeting  provides  you  with  the  opportunity  to  set  sales  goals  and  establish  the 
expenses  you  will  incur  to  reach  those  goals  profitably  Projecting  your  cash  flow 
(money  m-money  out)  enables  you  to  determine  how  you  wil  meet  your  obliga- 
tions on  a timely  basis  Workbooks  to  be  provided  with  case  studies  for  hands  on 
training. 

Field  Operations  Seminar  - TREE  CARE  BEYOND  CLIMBING  AND  PRUN- 
ING Dr.  H.  Dennis  P.  Ryan  III,  Professor  of  Arboriculture,  University  of 
Massachusetts 

The  field  arborist  has  many  responsibilities  to  the  client  and  the  company 
beyond  performing  the  work  required  This  seminar  addresses  those  duties  and 
how  they  can  be  accomplished  (ISA  Recertification  credit) 

12:00  PM:  LUNCH  ON  YOUR  OWN 

1:30  PM:  Management  Seminar  - STRATEGIC  MARKETING  Richard 
Proudfoot  Management  Consultant  and  General  Manager,  Pruett  Tree  Service 

What  and  where  is  your  market9  Who  do  you  need  to  reach  to  increase  your 
sales9  What  are  their  needs9 

Field  Operations  Seminar  - CREW  LEADER  RESPONSIBILITIES  David 
deSousa,  Production,  Training  and  Safety  Coordinator,  Bartlett  Tree  Expert 
Company 

Crew  leaders  are  the  front  line  of  management  and  their  skills  are  critical  to  crew 
productivity  and  company  profitability  This  seminar  assists  the  crew  leader  m 
building  the  skills  necessary  to  meet  daily  challenges. 

3:00  PM:  COMPLIMENTARY  REFRESHMENT  BREAK 

3:30  PM:  Management  Seminar  - SUCCESSFUL  ADVERTISING  PRO- 
GRAMS Richard  Proudfoot  Management  Consultant  and  General  Manager. 
Pruett  Tree  Service 

Does  anyone  know  that  you  are  out  there9  How  do  you  reach  potential  clients9 
How  does  your  advertising  work?  How  do  you  make  the  phone  ring9  Why 
should  they  call  you9 

Field  Operations  Seminar  - TRAINING  TECHNIQUES  David  deSousa.  Pro- 
duction, Training  and  Safety  Coordinator.  Bartlett  Tree  Expert  Company 

Dave  deSousa  is  a full  time  trainer  for  a successful  national  tree  company  In  this 
seminar  he  shares  his  wealth  of  experience  to  help  crew  leaders  improve  the 
professionalism  of  field  people. 

5:00  PM:  SESSIONS  END 

6:00  PM:  RECEPTION  FOR  ATTENDEES  - Omni  Hotel  Ballroom  - Beer, 
soft  dnnks  and  snacks  provided.  Cash  bar  for  other  beverages. 

8:00  PM:  RECEPTION  ENDS 


7:30  AM:  REGISTRATION  OPENS 

8:00  AM:  FREE  PESTICIDE  RECERTIFICATION  SEMINAR  - IPM  UP- 
DATE  Dr.  Mike  Raupp,  Professor  of  Entomology,  University  of  Maryland 

Leam  how  you  can  use  the  findings  of  the  latest  applied  research  m Integrated 
Pest  Management /Plant  Health  Care  (ISA  Recertification  and  Pesticide  Appli- 
cator Recertification  credits) 

9:00  AM:  Management  Seminar  - SAFETY  IS  A PROFIT  CENTER  Bill 
Boguski,  Loss  Control  Specialist  The  Hartford  Specialty  Group 

Play  it  safe  and  save  Leam  how  implementing  a safety  program  will  reduce 
insurance  costs  and  increase  your  profits 

Field  Operations  Seminar  - HAZARD  TREES  Dr.  Tom  Smiley.  Plant  Patho- 
logist/Soil Scientist  The  Bartlett  Tree  Research  Laboratories 

Is  that  tree  a killer9  How  do  you  recognize  and  deal  with  hazardous  trees?  (ISA 
Recertification  credit) 

10:00  AM:  TRADE  SHOW  OPENS 

1 1 u30  AM-3:30  PM:  DEMONSTRATIONS  - Hourly  on  the  half  hour,  Bectncal 
Hazards  & Trees.  Climbing  Techniques,  Lightning  System  Installation.  Rigging. 

4:00  PM:  Management  Seminar  - AVOIDING  A FEEDING  FRENZY 
Randall  Stutman,  Management  Consultant.  Communication  Research 
Associates 

Leam  strategies  for  giving  and  receiving  employee  feedback 

Field  Operations  Seminar  - FERTILIZER  • YES  OR  NO?  Dr.  Elton  Smith. 
Retired,  Extension  Service  Specialist  Ohio  State  University  and  Dr.  Kevin 
Smith,  Research  Plant  Physiologist  US  Forest  Service 

By  explonng  different  views  on  this  subject  the  seminar  will  help  the  arborist 
make  informed  decisions  about  tree  fertilization.  (ISA  Recertification  credit) 


5:00  PM:  TRADE  SHOW  CLOSES 


SATURDAY,  NOVEMBER  21,  1992 


7:30  AM:  REGISTRATION  OPENS 

8:00  AM:  FREE  PESTICIDE  RECERTIFICATION  SEMINAR  - BIO-RA- 
TIONAL  PESTICIDES  Dr.  Bal  Rao.  Davey  Tree  Expert  Company 

Learn  about  the  latest  products,  how  they  can  be  used,  and  their  effectiveness. 
(ISA  Recertification  and  Pestiode  Applicator  Recertification  credit) 

9:00  AM:  Management  Seminar  - HIGH  TECH  DIAGNOSTIC  TECH- 
NIQUES Tim  Johnson,  Consulting  Arborist  Artistic  Arborist  Inc. 

Modem  tools  and  technology  make  the  difference  between  the  eyeball  guess 
and  the  scientific  diagnosis  Tim  Johnson  is  a pioneer  in  the  field  (ISA  Recertifi- 
cation credit  and  Pesticide  Applicator  Recertification  credit) 

Field  Operations  Seminar  - ROOT  CROWNS  - THE  HIDDEN  FACTOR 
John  Britton,  Consulting  Arborist  John  Button  Tree  Service 

For  years  we  have  looked  at  buds,  foliage,  twig  development,  the  bark  and  other 
above  ground  symptoms.  What  you  can't  easily  see  may  be  more  important 
Learn  how  to  examine  the  root  system  and  evaluate  conditions  (ISA  Recertifica- 
tion credit) 

10:00  AM:  TRADE  SHOW  OPENS 

1 1:30  AM-2:30  PM:  DEMONSTRATIONS  - Hourly  on  the  half  hour 
Aenal  Rescue.  Electrical  Hazards  & Trees,  Climbing  Techniques.  Rigging. 

1 :30  PM:  ISA  CERTIFICATION  TEST  sponsored  by  the  ISA  Mid-Atlantic 
Chapter 

3:30  PM:  TRADE  SHOW  CLOSES 


For  More  Information:  1-800-733-2622 


•KNOW 
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REGISTRATION 

INFORMATION 


Free  Admission 

Admission  to  the  trade  show  is  free  but  all  attendees  must 
be  registered  and  receive  a TCI  Expo  '92  badge  in  order 
to  gain  entrance  into  the  exhibit  hall.  If  you  do  not  pre- 
register please  sign  in  at  the  Registration  Desk  upon  your 
arrival. 

Seminar  Discounts 

The  basic  price  per  seminar  for  TCI  Expo  '92  is  $30.00 
per  session.  You  can  significantly  lower  your  seminar 
costs  in  several  ways.  By  registering  early  (before 
10/15/92)  you  can  earn  a 10%  discount  off  your  total 
cost  (number  of  seminars  x $30.00).  Bringing  an  asso- 
ciate member  of  your  firm  can  earn  an  additional  20%  off 
for  you  and  the  associate  or  associates.  That  is  a total  of 
up  to  30%  off  the  base  seminar  price  for  registering  early 
and  bringing  one  or  more  associates. 

You  might  also  elect  to  purchase  a Gold  Card.  The  card 
allows  unlimited  access  to  all  seminars  for  one  price.  You 
must  purchase  the  Gold  Card  before  10/1 5/92.  No  dis- 
counts are  available  on  this  package.  Additional  employ- 
ees who  are  not  getting  Gold  Cards  are  entitled  to  the 
same  discounts  as  general  attendees. 


Registering 

Begin  by  photocopying  the  blank  registration  form  on  the 
facing  page  Use  these  copies  to  register  additional 
employees  from  your  firm.  Next,  fill  out  the  top  of  the 
registration  form  and  circle  the  number  of  each  seminar 
you  wish  to  attend.  Count  the  number  of  seminar  hours 
indicated  next  to  the  seminar  titles.  Record  this  number  in 
the  space  provided  and  begin  your  calculations.  Once 
you  have  determined  your  final  seminar  cost,  mail  the 
completed  form  with  your  check  or  credit  card  informa- 
tion to  TCI  Expo.  PO.  Box  1094,  Amherst,  NH  03031- 
1 094.  Also,  make  sure  you: 

Photocopy  the  completed  registration  form  for  your 
records— this  will  serve  as  a record  of  the  seminars  you 
chose; 

Mail  all  registration  forms  together  by  October  15, 1992  to 
earn  the  early  registration  discount  and  avoid  long  regis- 
tration tines; 


Complete  the  checklist  on  the  back  page. 

If  you  have  any  questions  regarding  registration, 
feel  free  to  call  TREE  CARE  INDUSTRY  at 

1-800-733-2622 

and  we  will  be  glad  to  help. 


OTHER  TCI  EXPO’92  HIGHLIGHTS 


Celebration  ’ 92 

Come  help  us  celebrate  the  opening  day  of  Expo.  Socialize 
with  exhibitors  and  fellow  arborists  at  the  Omni  Inner 
Harbor  Hotel  Ballroom.  As  our  guest,  enjoy  com- 
plimentary beer,  soft  drinks  and  a variety  of  snacks. 

There  will  be  a cash  bar  available  for  other  bever- 
ages. The  celebration  is  on  Thursday  evening,  No- 
vember 1 9th  from  6:00  to  8:00  pm. 

Coffee  Breaks 

Complimentary  coffee  service  will  be  provided  during  the 
opening  day  registration  and  in  the  registration  area  from 
7:30-8:30  am  thereafter.  Coffee  will  also  be  served  be- 
tween seminars  on  Thursday.  There  will  be  concession 
stands  in  the  Exhibit  Area  during  Trade  Show  hours  for 
refreshments  and  snacks. 


DON’T  FORGET  YOUR 

PASSPORT 

Each  registered  attendee  will  receive 
a TCI  Expo  '92  Passport  which  can 
be  used  to  win  prizes  at  the  end  of 
Expo.  Simply  stop  at  every  booth 
and  have  the  company  code  enter- 
ed on  your  passport  next  to 
booth  number.  When  the  card 
is  completed,  fill  in  your  name 
and  address,  tear  out  the 
card  and  turn  it  in  to  the  registration 
desk.  On  Saturday,  November  21, 
winners  will  be  drawn  from  all  entries 
received. 


REGISTRATION  FORM 


Name  

Title Phone 

Company  

Address  

City  State Zip 

NOTE:  Please  use  a separate  form  for  each  attendee. 


SEMINARS 


Circle  the  number  of  each  seminar 
you  wish  to  attend.  Be  careful  not 
to  pick  two  seminars  which  occur 
at  the  same  time.  Count  the  number 
of  seminar  hours  indicated  next  to 
the  seminar  titles.  Record  this 
number  in  the  space  below  marked 
total  seminar  hours. 


Seminar 


Date  Seminar  Title  Hours 


NOVEMBER  19th 

#1  - 8:30  am  Understanding  Financial  Statements  1 hour 

#2  - 8:30  am  Basic  Tree  Biology  1 hour 

#3  - 1 0:30  am  Budgeting  and  Cash  Flow  1 hour 

#4  - 10:30  am  Tree  Care  Beyond  Climbing  and  Pruning  1 hour 

#5  - 1 :30  pm  Strategic  Marketing  1 hour 

#6  - 1 :30  pm  Crew  Leader  Responsibilities  1 hour 

#7  - 3:30  pm  Successful  Advertising  1 hour 

#8  - 3:30  pm  Training  Techniques  1 hour 

NOVEMBER  20th 

#9  - 8:00  am  IPM  Update  (1  hour)  - FREE  SESSION  0 hour 

#10  - 9:00  am  Safety  is  a Profit  Center  1 hour 

#11  -9:00  am  Hazard  Trees  1 hour 

#1 2 - 4:00  pm  Avoiding  a Feeding  Frenzy  1 hour 

#1 3 - 4:00  pm  Fertilizer  - Yes  or  No?  1 hour 

NOVEMBER  21st 

#14  - 8:00  am  Bio- Rational  Pesticides  - FREE  SESSION  0 hour 

#15  - 9:00  am  High  Tech  Diagnostic  Techniques  1 hour 

#16  - 9:00  am  Root  Crowns  - The  Hidden  Factor  1 hour 

TOTAL  SEMINAR  HOURS  


CALCULATE  YOUR  COST 


The  Gold  Card 

If  you  will  be  attending  more  than  5 
seminars  or  would  like  unrestricted 
access  to  all  seminars,  then  our 
Gold  Card  registration  best  suits 
your  needs.  To  purchase  a Gold 
Card  registration,  you  must  register 
before  October  1 5,  Check  "Yes"  in 
the  box  below  and  enter  $160  on 
the  TOTAL  COST  line.  You  are 
done! 


Basic  Cost 

Multiply  your  totaf  seminar  hours  by  S30  and  enter  the  amount  on  the  Basic 
Basic  Cost  line.  Cost  $ 


Discounts 

If  you  are  registering  before  October  1 5, 1 992  enter  1 0%  of  Basic  Cost  Early 
amount  on  the  Early  Bird  line.  Bird  $ 

If  more  than  one  person  from  your  organization  is  registering  for  semin-  Multiple 
ars.  enter  20%  of  your  Basic  Cost  amount  on  the  Multiple  Attendee  tine  Attendee  $ 


Total  your  deductions  by  adding  the  Early  Bird  and  Multiple  Attendee  Total 
amounts  together.  Enter  this  figure  on  the  Total  Discount  line.  Discount  $ 


I wish  to  buy  a Gold  Card  Reg- 
istration: 

□ YES  □ NO 


Total  Cost 

Subtract  your  Total  Discount  from  your  Basic  Cost  line.  This  figure  is  Total 
what  you  pay  for  your  registration.  Cost 


$ 


Regular  Registration 

Regular  Registration  is  for  you  it  1 ) 
you  will  be  attending  5 or  fewer 
seminars;  2)  you  will  be  attending  6 
or  fewer  seminars  and  registering 
an  associate  from  your  firm:  or  3} 
you  will  be  attending  7 or  fewer 
seminars,  registering  an  associate 
and  registering  before  October  1 5. 


Check  enclosed  for  $ Please  charge  my  Visa/ MasterCard  

Visa  / MasterCard  # Expiration  Date 

Signature  

Mail  the  original  form,  with  your  check  or  credit  card  information  to: 

JC\  EXPO  ’92,  PO  Box  1094,  Amherst  NH  03031 

If  you  have  any  questions,  please  call  TCI  at  1-800-733-2622. 

NO  REFUNDS  AFTER  NOVEMBER  1,  1992, 


CHECKLIST  FOR  REGISTRATION  FORM: 


EH  Made  a photocopy  of  the  original  form  to  give  to  additional  members  of  my  firm. 
ED  Filled  out  the  form  completely. 

ED  Took  advantage  of  all  entitled  discounts. 

□ Double  checked  all  cost  calculations. 

Made  a photocopy  of  the  completed  form  for  my  records. 

! j If  there  are  multiple  attendees  from  my  company,  enclosed  a copy  of  their  form(s). 
ED  Enclosed  check  or  credit  card  information. 

ED  Mailed  registration  form  before  October  1 5,  1 992  for  discounts. 


See  you  in  Baltimore! 


Write  or  call  for  more  information: 

TCI  Expo  ’92 

P.O.  Box  1094,  Amherst.  NH  03031-1094 
800-733-2622 
FAX:  603-672-2613 


At  TCI  EXPO  '92 
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OUTLOOK 


You  are  required 
to  have  a safety 
training  program , 


-Accidents  don't  just  happen.  They  are  caused  by  unsafe  acts, 

I would  like  to  believe  that  nobody  intentionally  commits  an  un- 
safe act*  but  unsafe  acts  do  occur 

As  I write  this  editorial,  1 am  sitting  outside  a courtroom  waiting 
to  testify  as  an  expert  witness  in  a tree  care  safety  case.  What  hap- 
pened? An  inadequately  trained  treeworker  committed  an  unsafe 
act  and  was  severely  injured. 

His  medical  expenses  were  paid  by  workers  comp  and  he  col- 
lected a pay  check  every  week  as  well.  Still,  he  was  convinced  that 
there  was  a lot  more  money  to  be  had. 

According  to  the  law,  an  employer  cannot  be  sued  if  an  accident 
victim  collects  workers  comp.  That  doesn't  apply,  however,  to  the 
manufacturer  or  supplier  of  any  tools,  materials  or  equipment  that 
may  have  been  involved  in  an  accident.  So,  victims  often  sue  the 
equipment  manufacturer,  the  dealer  and  everyone  else  in  the  stream 
of  commerce  . 

If  the  manufacturer  loses,  the  cost  of  his  insurance  goes  up.  Man- 
ufacturers usually  recover  that  cost  by  charging  more  for  their  prod- 
uct. Who  pays?  Everyone,  including  the  employer  who  failed  to 
provide  adequate  training. 

Now  we  have  come  full  circle.  The  cost  of  the  equipment  has  in- 
creased, along  with  the  employer's  insurance  premium.  A small 
investment  in  training  at  the  outset  could  have  avoided  these  cost 
increases. 

Worst  of  all,  someone  was  injured. 

Worker  safety  has  always  been  my  primary  concern,  1 will  not 
accept  an  employer's  excuse  that  there  is  no  time  for  training  or  that 
it  is  too  costly.  Make  the  time!  It  will  pay  for  itself. 

At  the  risk  of  using  this  column  as  a commercial,  the  National 
Arborist  Association  has  all  the  safety  training  programs  you  need, 
plus  a guideline  for  setting  up  and  implementing  a safety  program. 

In  addition  to  the  moral  value  of  a safety  program,  federal  law' 
(OSHA)  requires  every  employer  to  “provide  a workplace  free 
from  recognized  hazards,"  Accordingly,  you  are  required  to  have  a 
safety  training  program. 

Start  right  now.  Get  that  safety  program  in  place.  Let's  make  sure 
that  everyone  has  a Merry  Christmas  and  a healthy.  Happy  New 
Year.  As  for  me,  I hope  that  I never  have  to  testify  in  coun  again. 
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The  SATURN  unit  is  the  ultimate  tree  trimmer  with  a working  height  of  up  to  57  feet.  Greater  overcenter  boom  actuation 
provides  exceptional  reach  capacity  for  improved  productivity.  Lower  boom  actuates  138°. 


If  you  are  already  using  a SATURN  aerial  lift,  then  you  are 
experiencing  the  reliability,  maneuverability  and  easy 
operation  that  we  knew  you  would  expect  when  our 
engineers  designed  it.  But  we  believe  that  building  and 
designing  a good  product  is  just  half  the  job  . . . the  rest  is 
quality  service.  Whether  it's  helping  you  make  a prudent 
purchasing  decision,  getting  your  equipment  delivered  to 
you  on  time,  following  up  and  putting  your  unit  into  service, 
or  helping  you  maintain  the  machines  you  use  day  after 
day  . . . TECO  is  always  there  for  you. 


POINTS  TO  CONSIDER 

• Lower  boom  actuates  138° 

• Excellent  side  reach  - 44  feet 

• 57  feet  of  working  height 

• Boom  actuation  without  chains  or  cables 

• Smooth,  easy  one  hand  control 

• Quick  set-up,  saves  you  time 

• SATURNS  are  in  service  worldwide 

• Economical  to  own  and  maintain. 


Choosing  a reliable  partner  for  your  business  is  the  best 
assurance  for  a solid  future.  So  if  you  aren't  using  a 
SATURN  in  your  neck  of  the  woods  . . . branch  out  by 
giving  us  a call.  TECO  Sales  and  Service  Centers  and 
Dealers  are  located  nationwide  to  assist  you. 


TECO-Birmingham,  AL 
(205)  987-7534 

See  us  at 
TCI  Expo 


TECO-Honeybrook,  PA 
(215)  942-2500 


w 


t£CO 

9733  Indianapolis  Road 
Fort  Wayne,  Indiana  46809 

(219)  747-1631 


Please  circle  55  on  the  Reader  Service  Card 


On  a good  climbing  saw,  the  muffler  and  on/off  switch  are  protected;  oil  and  gas  fill  plugs  are  easy  to  get  to. 


By  Peter  Gerstenberger 

A dozen  chain  saw  manufacturers  have 
the  technology  and  capability  to  build 
durable,  professional  saws.  Still,  deciding 
which  brand  to  buy  is  a personal  matter. 
Arborists  agree,  however,  on  the  criteria 
they  use  w hen  choosing  an  individual  sawf 
or  a chain  saw  manufacturer — namely, 
features,  service  and  performance. 

Parts  & service 

Say  one  of  your  enthusiastic  tree 
climbers  rips  the  pull  rope  out  of  his 
climbing  saw.  Then  between  the  job  and 
the  shop,  the  rope  and  starter  handle  van- 
ish. The  dealer  tells  you  he’s  going  to  have 
to  order  it  directly  from  the  manufacturer. 
As  it  turns  out,  the  manufacturer’s  em- 
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ployees  are  on  strike.  It  doesn't  matter  be- 
cause the  pan  is  on  back  order  anyway. 
So,  for  the  next  three  weeks  you  have  an 
oily  paperweight. 

The  best  saw  in  the  world  won't  make 
money  for  you  when  it  isn't  running.  If 
you  rely  on  outside  maintenance  and  parts 
suppliers,  then  it  is  more  important  to  shop 
the  dealers  than  to  pick  the  "best''  saw. 
Draw  on  the  experiences  of  other  arborists 
in  your  area  to  help  you  pick  a dealer. 

If  you  maintain  your  own  saws,  look  for 
manufacturers  with  a stable  product  line 
so  you  can  recycle  parts. 

Steve  Mays,  of  Carroll  Tree  Service  in 
Maryland,  maintains  30-35  saws.  “If  my 
company  were  smaller  and  I had  more 
control  over  the  abuse  my  small  saws  take, 
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1 would  buy  more  expensive,  more 
durable  saws,"  he  says. 

Takes  a licking... 

Taking  a sawr  up  a tree  even  day  will 
quickly  reveal  its  weakest  parts.  It  is  no 
surprise  then  that  most  owners  rank  dura- 
bility ahead  of  all  other  criteria,  including 
performance,  handling  and  price. 

Several  owners  we  polled  said  they  ex- 
pect to  gel  about  a year  and  a half  out  of  a 
climbing  saw.  For  that  year  and  a half,  that 
saw  has  to  work  every  day,  and  start  reli- 
ably many  times  a day.  After  that,  the  saw 
is  rebuilt,  used  for  parts  or  tossed  in  the 
dumpster. 

Simplicity  is  another  important  feature 
in  a small  saw.  The  most  popular  climbing 
saws  have  few  exposed  plastic  or  light  al- 


lay  parts.  In  fact,  because  they  have  few 
parts  at  all.  they  are  easy  to  take  apart  and 
put  back  together*  Over  half  the  saw  own* 
ers  surv  eyed  did  the  bulk  of  their  own  saw 
maintenance. 

How  much  should  you  spend  on  a 
climbing  saw?  There  are  two  schools  of 
thought.  One  says  you  pay  a premium  for 
an  expensive  import;  the  other  says  that 
dropped  from  a certain  height,  the  high- 
priced  saw  breaks  in  as  many  pieces  as  the 
less  expensive  one. 

According  to  a National  Arborist  Asso- 
ciation survey,  the  high-priced  climbing 
saws  have  a slight  edge  in  the  ar- 
borist market  because  owners  are  pretty 
much  satisfied  with  their  performance  and 
durability. 

Here  are  other  features  to  consider. 
Most  climbers  prefer  the  balance  of  a top- 
handle  saw*  yet  like  their  hands  far  enough 
apart  to  maintain  good  control.  Look  for  a 
saw  w ith  the  muffler  mounted  on  the  front 
or  in  a protected  area  on  the  side,  Other- 
wise. climbers  are  going  to  have  problems 
with  burned  pant  legs  or  worse. 

Finally,  the  on/off  switch  and  choke 
should  be  protected  but  readily  accessible. 
Turning  the  saw  off  accidentally  in  the 
middle  of  a cut  can  be  irritating  and  dan- 
gerous. 

Larger  saws 

As  for  ground  saw  *,  professionals  opt 
for  performance  over  durability.  Owners 
look  for  cutting  speed  and  a combination 
of  features  such  as  handle  configuration 
and  anti-vibration  systems  that  cut  down 
on  operator  fatigue.  Carmen  Denardo.  su- 
pervisor at  Ted  Collins  & Associates  in 
Rochester,  New'  York,  likes  the  heated 
handle  some  large  saw?s  offer  for  cold 
weather. 

A homeowner  buying  a chain  saw  looks 
at  two  features:  the  price  tag  and  the  guide 
bar  length.  Don't  he  like  the  homeowner! 

Mike  Cook,  Alpine — the  Care  of  Trees 
in  Connecticut,  advises  choosing  the 
bar  length  you  need  for  the  work,  then 
matching  it  to  a saw  that  can  power  it 
comfortably. 

Bob  Mead,  ow  ner  of  R.A.  Mead  Tree 
Experts  in  Maryland,  cautions  that  cheap 
may  be  good,  but  good  isn't  always  cheap. 
Ground  saws  get  more  use  and  less  abuse 
than  climbing  saws.  It  makes  sense,  there- 
fore, to  spend  a little  extra  for  quality  and 
performance.  Then  be  sure  to  take  care  of 
the  saw  . 


A climbing  saw  must  start  and  operate 
reliably  every  day. 


Safety  features 

The  most  important  safety  feature  of 
any  chain  saw  is  the  saw  operator.  Proper 
training  and  supervision  on  the  part  of  the 
employer  and  attentiveness  and  caution  on 
the  part  of  the  operator  will  prev  ent  most 
saw  accidents.  Proper  apparel  and  person- 
al protection  is  important,  too.  (See  article 
on  chain  saw  safety. } 

Certain  design  features  of  new  chain 
saws  help  prevent  saw  kickback  and  oper- 
ator injury. 

A caution  on  kickback  protective  de- 
vices. The  ANSI  B 175  standard  for  chain 
saw-  safety  requires  saws  of  3.8  cubic  inch- 
es and  above  to  have  at  least  one  anti-kick- 
back  device.  Saws  under  3.8  cubic  inches 
must  have  two.  Kickback  accounts  for 
one-fifth  of  all  saw  injuries. 

So-called  low-kickback  chain  is  now 
standard  equipment  on  most  off-the-shelf 
saws.  Most  saw  owners  we  polled  en- 
dorsed its  use,  especially  on  saws  for  in- 
experienced operators  and  climbers.  For 
most  arborists,  the  performance  difference 


between  low-kickback  chain  and  semi- 
chisel or  full-chisel  chain  is  negligible. 
The  latter  twx>  may  be  somewhat  easier  to 
sharpen  in  the  field. 

Owner  opinion  on  chain  brakes  went  to 
both  extremes.  Those  who  objected  to 
them  complained  about  chain  brakes  that 
engaged  easily  when  they  contacted  baish 
or  limbs.  More  than  one  person  told  us.  “A 
chain  brake  saved  me?  Both  groups  make 
valid  points — some  brakes  work  better 
than  others.  Our  advice?  Test  how  the 
chain  brake  works  before  you  buy  a saw. 
Remember,  don't  let  employees  discon- 
nect chain  brakes  or  use  ihem  as  parking 
brakes. 

Arborists  w ere  unanimous  in  their  con- 
tempt for  so-called  low-kickback  saw 
bars.  Non-reversible  bars  last  half  as  long. 
The  extra  small  radius  tips,  according  to 
owners,  wear  out  fast.  In  all,  they  are  not 
practical  options  for  a professional  chain 
saw'  user. 

Owners  favored  anti-vibration  systems, 
especially  in  large  saws  because  of  their 
longer  running  times.  Again,  some  work 
better  than  others. 

Other  features 

Here  are  some  practical  features  you 
shouldn't  overlook.  Are  the  oil  and  gas 
fill  holes  located  so  that  the  operator  can- 
not help  spilling  oil  or  gas  all  over  the  mo- 
tor housing?  Can  the  operator  remove  and 
clean  the  air  filter  without  disassembling 
most  of  the  saw?  Does  the  layout  of  con- 
trols make  sense?  Is  the  on/off  switch 
protected  from  accidental  shut-off?  Do  the 
weight  and  balance  of  the  saw  feel  com- 
fortable? 

Some  companies  open  dealerships  to 
get  saws  and  saw  pans  at  cost.  Thus,  an- 
other factor  guiding  your  purchase  might 
be  whether  the  saw  manufacturer  will  give 
your  firm  a dealership.  Some  manufactur- 
ers are  picky  about  who  becomes  a dealer 
because  they  want  their  dealers  to  sell  a 
minimum  number  of  saws  while  provid- 
ing quality  service. 

Remember  that  when  you  buy  a chain 
saw,  you  are  not  simply  purchasing  a ma- 
chine: you  are  buy  ing  what  that  machine 
can  do  for  you  over  time.  As  an  astute 
business  person,  you  must  weigh  factors 
like  cost,  durability,  performance  and  ease 
of  maintenance  in  deciding  w hich  manu- 
facturer's saw  can  perform  best  for  you. 

El 
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Think  Smart,  Think  Safety 


Husqvarna  strongly  recommends  the  use  of  protective  headgear,  legwear,  footwear, 
eye  and  ear  protection  and  gloves. 


By  Soren  Eriksson 

Despite  the  many  advancements  in 
chain  saw  safety  features  in  recent  years, 
more  than  35,000  chain  saw -related  acci- 
dents— many  among  skilled  profession- 
als—were  reported  in  1 989,  according  to  a 
report  by  the  U,S.  Consumer  Product 
Safety  Commission. 

Nearly  all  of  the  accidents  could  have 
been  avoided  if  the  chain  saw  operators 
had  observed  smart  safety  practices. 

For  starters,  select  and  use  only  chain 
saws  boasting  top-notch  safety  features. 
Saws  should  include  features  designed  to 
reduce  kickback,  such  as  low-kickback 
chains,  a chain  brake  designed  to  stop  the 
chain  should  kickback  occur,  and  a small- 
radius  guide  bar.  Also,  look  for  a high 
power-to-weight  ratio  and  an  anti-vibra- 
tion system  to  reduce  saw  vibration  in 
front  and  rear  handles,  especially  if  you' 11 
be  doing  a lot  of  cutting  in  one  day,  A 
powerful,  lightweight  saw  with  dampened 
vibration  reduces  operator  fatigue,  keep- 
ing you  safer. 

Select  the  proper  saw  for  the  task  at 
hand.  When  climbing  for  tree  trimming, 
choose  a top-handled  saw  that  offers  good 
balance  and  the  best  safety  features,  in- 
cluding a chain  brake.  For  cutting  smaller 
limbs  and  branches,  a lightweight,  high- 
speed saw?  is  recommended;  saws  running 
at  13,500  rpms  are  best  suited  for  cutting 
smaller  limbs  quickly  and  efficiently. 

Select  a mid-sized  saw  for  cutting  large 
branches  or  bucking  wood  on  the  ground: 
one  w ith  a bar  of  approximately  16  to  20 
inches  offers  maneuverability  and  a 
lighter  weight,  enabling  you  to  get  the 
most  power  out  of  the  saw  and  reducing 
the  risk  of  the  bar  tip  coming  in  contact 
with  adjacent  logs  or  branches. 

For  cutting  the  bole  of  larger  trees,  se- 
lect a larger  saw  with  high  torque  and  a 
bar  running  24  to  32  inches.  Some  stump 
cutting  calls  for  even  longer  bars,  from  48- 
inch  bars  that  can  smoothly  tackle  trees 
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with  an  8-foot  diameter  to  bars  up  to  six 
feet  in  length  for  even  larger  trunks. 
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Inspect  your  chain  saw  before  each  use. 
Make  sure  the  chain  brake  is  clean  and 


free  of  sawdust  and  dirt,  that  the  brake 
band  isn't  worn,  and  that  both  the  inertia 
and  manual  activation  of  the  brake  is 
in  proper  working  condition.  The  chain 
should  be  sharpened  and  exhibit  proper 
tension.  Check  the  throttle  safety  lock, 
chain  catcher  pin.  and  all  guards  and 
handles. 

When  prepping  the  unit  for  operation, 
use  only  the  correct  fuel/oil  mixture  in  the 
chain  saw  fuel  tank.  Fill  the  unit  w ith  fuel 
at  least  30  feet  from  the  job  site  to  avoid 
any  possibility  of  a spark  igniting. 

Protective  apparel 

Once  your  chain  saw  checks  out.  take  a 
look  at  yourself.  You  should  always  wear 
protective  clothing  w hen  operating  a chain 
saw.  While  it  is  no  replacement  for  safe 
equipment  and  proper  technique,  protec- 
tive apparel  can  go  a long  way  tow  ard  re- 
ducing the  severity  of  accidents. 

Husqvama  strongly  recommends  the  use 
of  protective  headgear,  leg  wear,  footwear, 
eye  and  ear  protection,  and  gloves. 

Headgear 

Always  wear  a protective  hard  hat  or 
helmet.  A helmet  will  protect  you  by  help- 


ing to  fend  off  falling  limbs  and  branches. 
Arborists  should  use  only  headgear  that 
complies  with  American  National  Stan- 
dards Institute  ( ANSI)  requirements;  such 
equipment  is  readily  available  from 
servicing  dealers  and  can  be  distinguished 
by  a special  sticker  or  stamp  label  in  the 
cap.  For  maximum  protection,  you  may 
prefer  a protective  hard  hat  with  a visor 
and  earmuffs  for  additional  ear  and  face 
protection. 

On-the-job,  arborists  should  make  eye 
protection  a regular  part  of  their  attire, 
whether  they  are  operating  machinery  or 
not.  Eye  protection  can  protect  against 
branches  snapping  at  eye  level,  as  well  as 
Hying  debris  such  as  wood  chips.  While 
protective  hard  hats  w ith  screened  visors 
shield  the  face,  they  do  not  offer  complete 
eye  protection:  goggles  or  prescription 
safety  glasses  must  also  be  used.  Look  for 
those  that  comply  w ith  ANSI  Z87. 1 stan- 
dards for  complete  protection  when  oper- 
ating chain  saws  and  chippers. 

Hearing  protection 

Those  operating  any  type  of  outdoor 
pow  er  equipment  should  look  to  ear  plugs 
or  muffs  to  prevent  hearing  impairment 


caused  by  extended  noise.  Ear  muffs, 
which  can  be  freestanding  or  attached  to  a 
protective  helmet,  envelope  the  ear,  offer- 
ing additional  protection  from  branches. 
Look  for  ear  protection  that  offers  a high 
noise  reduction  rating,  preferably  above 
2()dB.  Ear  muffs  offering  excellent  noise 
reduction  typically  still  permit  the  wearer 
to  hear  nearby  conversation.  For  maxi- 
mum protection,  replace  sealing  cushions 
every  two  months. 

Gloves 

Work  gloves  or  mitts  reduce  the  chance 
of  cutting  and  scratching  hands  w hen  op- 
erating machinery  and  working  around 
sticks  and  stems.  Look  for  high-quality, 
rugged,  flexible  gloves,  preferably  leather- 
palmed.  For  extra  protection,  look  for 
built-in  chain  saw  protection  for  the  left 
hand.  Well-fitted  or  Velcro-adjustable 
w rist  closures  prevent  splinters  by  keeping 
out  w ood  chips. 

Protective  legwear 

Husqvama  recommends  protective  leg- 
wear  for  anyone  operating  a chain  saw. 
The  two  types  of  protective  materials  most 
commonly  found  in  such  legwear  are 
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American  Pulp  Wood  Association.  Those 
proposed  regulations  call  for  maximum 
front  coverage  and  protection  at  least  four 
inches  back  on  the  left  seam  of  each  leg. 
offering  additional  protection  should  a 
chain  saw  catch  and  twist  the  chaps.  Some 
styles  of  chaps  wrap  around  the  left  side  of 
each  leg  to  provide  increased  protection 
should  a running  chain  pull  material  to  the 
right.  Winter  and  summer  weight  styles 
are  available. 

Footwear 

Chain  saw  operators  should  wear  light 
but  sturdy  rubber  or  leather  boots.  Select 
comfortable,  quality  boots  offering  solid 
support,  steel  toes  and  non-slip  treads. 
Boots  that  feature  special  chain  saw  pro- 
tection on  the  front  and  sides  are  also 
available.  Winter  liners  add  extra  warmth 
during  cold  months. 

Other  protective  gear 

Avoid  loose-fitting  clothing  that  can  get 
caught  in  machines,  thickets  or  branches. 
We  recommend  well-ventilated  jackets 
and  shirts  that  allow  you  to  move  freely 
but  that  are  not  baggy.  Make  rain  gear  and 
a first  aid  kit  part  of  your  gear,  also. 

Quality  protective  apparel  and  acces- 
sories are  available  from  outdoor  power 
equipment  servicing  dealers  and  arborist 
supply  houses. 

Safe  starts 

Before  pulling  the  starter  cord,  flip  the 
chain  saw  to  “on”  and  put  the  choke  and 
throttle  controls  into  the  "start”  position. 
(On  some  models  the  throttle  and  choke 
are  combined  in  one  control) 

The  safest  way  to  start  a chain  saw  is 
with  it  sitting  on  the  ground.  Be  sure  that 
nothing  is  obstructing  the  guide  bar  and 
chain.  With  the  chain  brake  engaged,  grab 
the  from  handle  firmly  with  your  left 
hand.  In  order  to  make  sure  the  saw  sits 
securely,  put  your  right  foot  in  the  rear 
handle.  Pull  slightly  on  the  starter  cord  un- 
til you  feel  the  starter  mechanism  catch 
and  then  pull  sharply  to  start  the  saw. 
Once  the  engine  ignites,  push  the  choke  in 
and  pull  the  starter  cord  again.  For  warm 
starts,  set  the  throttle  at  half  open. 

Another  recommended  way  to  start  the 
chain  saw  is  to  lock  the  saw  firmly  be- 
tween your  legs,  placing  your  left  hand  on 
the  front  handle,  with  the  left  wrist  and  el- 
bow extended  straight  and  locked.  With 
the  chain  brake  engaged,  pull  the  starter 
cord  sharply. 


Carefully  plan  your  cutting  job  to  avoid  possible  hazards  such  as  dead  limbs, 
electric  lines,  roads  or  other  people.  Evaluate  wind  direction  and  the  lean  of 
the  tree. 


warp  knit  nylon  and  Kevlar  (TM).  Warp 
knit  nylon,  which  costs  less  and  is  more 
flexible,  is  composed  of  long  threads  of 
nylon  that  protect  the  wearer  by  acting  as 
a brake  to  jam  a saw’s  chain,  should  the 
two  come  in  contact.  Warp  knit  nylon  can 
be  machine  washed  and  still  retain  its 
usefulness  and  effectiveness.  Kevlar  is 
a lightweight  material  that  acts  as  a shield 
to  resist  penetration  by  a chain  saw, 
should  the  material  come  in  contact  with  a 
saw^s  chain. 
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Tear-resistant  legwear  can  take  the  form 
of  pants  or  chaps.  Those  who  routinely  op- 
erate a chain  saw  throughout  the  course  of 
a day  might  find  protective  pants  more 
convenient.  Protective  pants  are  normally 
cooler  than  chaps  because  there  is  no  need 
to  wear  pants  underneath. 

If  using  a sawr  intermittently,  chaps 
equipped  w ith  quick  release  buckles  might 
be  more  convenient  as  they  can  easily  be 
taken  off  and  put  on  over  pants.  Look  for 
chaps  that  meet  standards  proposed  by  the 
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rings  for  longer  life t 


Chrome  plated  cylinder  far 
longer  life  at  high  RPM. 


Eos\  smgfe  thumbscrew  access 
to  plug  filter ; and  carburetor 

Fue-pomt  anri-'vibe  system 
for  less  fatigue  under  sus- 
tained professional  use. 

Boot-mounted 
carburetor  to  elim- 
inate vapor  lock. 


Automatic,  fully  adjustable  oil  pump 
lubricates  only  when  clutch  is  engaged. 


Our  new  high,  torque 
Shiridaiwa  377  pumps  out 
2.5  horsepower  from  an 
8 . 8 pound  pac  kage . j 


High  a/lo)1  aluminum  piston 
u irh  tuo  flexible  cast  iron 


improved  seating  and 
superior  piston  support. 


Ball  bearing  supported 
crankshaft  With  caged 
needle  bearing  on 
both  cads  of 
the  conrod 


WHAT  IT  TAKES  TO  MAKE  THE 
BEST  SMAU  SAWS  IN  THE  WORLD. 


Ac  Shindaiwa,  we  have  a way  of  making  other 
saws  look  wimpy.  With  a family  of  small  vertical 
cylinder  saws  that  boast  better  power- to- weight, 
superior  anti-vibe  design,  longer  life,  more  profes- 
sional features,  and  greater  cutting  torque  than  any 
other  saws  in  their  class.  All  hacked  by  a 7-day 
unconditional  money- back  guarantee,  and  one  ot 
the  strongest  dealer  networks  in  the  country. 

For  a free  demonstration  of  these,  or  our  other 


SHINDAIWA  3005  SHINDAIWA  300 

8.6 IK,  2S.5cc,  8.8  lbs..  35.2  cc, 

1.8  HP  2.5  HP 


saws,  trimmers  and  brushcutters,  see  your  Shindaiwa 
dealer  today. 

You  won’t  find  another  small  saw  with  the  guts  to 
stand  up  to  a Shindaiwa.  Not  one. 

shyidaiwa  ® m 

See  US  WE  SIMPLY  MAKE  THEM  BETTER. 

at  11975  S.W.  Herman  Rd.,  Tualatin,  Oregon  97062 

TCI  Expo  For  the  Shindaiwa  dealer  nearest  you, 


SHINDAIWA  377  SHINDAIWA  488 

8.8  lbs..  37.7  cc,  10  lbs.,  47.9 cc, 

High  Torque  2. 5 HP  3.5  HP 
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Plan  the  job 

Carefully  plan  your  cutting  job  to  avoid 
possible  hazards,  such  as  dead  limbs,  elec- 
tric lines,  roads  or  other  people.  Evaluate 
wind  direction  and  the  lean  of  the  tree. 

Work  a safe  distance  from  others,  but 
never  work  alone.  Make  sure  help  is  near- 
by in  case  of  an  accident. 

When  cutting,  stand  on  firm,  level 
ground  to  one  side  of  the  cut.  Always  hold 
the  saw  with  both  hands  during  operation. 
Maintain  control  when  the  engine  is  run- 
ning by  always  keeping  a firm  grip  on  the 
saw  with  your  right  hand  on  the  rear  han- 
dle, your  left  hand  on  the  front  handle,  and 
your  thumbs  and  fingers  encircling  the 
handles.  The  same  grip  should  be  used 
whether  you  are  right-  or  left-handed  since 
this  working  position  gives  you  more  con- 
trol in  case  of  kickback. 

When  cutting  a tree,  always  hold  the 
saw'  close  to  your  body  for  maximum  con- 
trol, and  the  saw  body  close  to  the  tree 
trunk.  Cutting  should  he  done  at  full  throt- 


tle to  prevent  the  chain  from  grabbing  as  it 
begins  to  cut.  causing  kickback. 

Saw  ing  with  the  bottom  edge  of  the 
guide  bar  is  the  most  natural  as  the  saw  is 
easier  to  control,  partly  because  the  mo- 
tion of  the  chain  pulls  the  saw  towards  the 
tree  trunk.  Be  particularly  careful  in  situa- 
tions where  it  is  necessary  to  use  the  top 
edge  of  the  guide  bar:  the  motion  of  the 
chain  can  push  you  backwards  and  throw 
you  off  balance. 

Never  perform  any  service  or  mainte- 
nance on  a running  chain  saw. 

Protect  against  kickback 

Protect  yourself  against  chain  saw  kick- 
back.  Never  modify  or  remove  the  chain 
brake  on  the  chain  saw-:  it  is  there  to  re- 
duce the  effect  of  kickback  and  prevent 
possible  injury.  If  a boring  or  plunge  cut  is 
necessary,  run  the  saw  at  full  rpms  and  be- 
gin the  cut  with  the  bottom  edge  of  the 
bar.  not  the  tip;  avoid  cutting  with  the  tip 
of  the  bar  whenever  possible.  Always 


check  lor  obstructions  below  and  behind 
the  log  you  are  cutting. 

Soren  Eriksson  is  president  of  Soren 
Eriksson  Training,  Inc.,  a SunnnerviUe- 
S.C. -based consulting  agency  dedicated  to 
the  practices  of  chain  sow  safety  and  effi- 
ciency. Husqvarna  Forest  & Garden  Co.. 
Charlotte , N.C.,  a manufacturer  of  forest, 
lawn  and  garden  power  products  for  all 
applications,  is  a national  sponsor  of 
Eriksson  ’$  programs . cn 


See  us 
at 

TCI  Expo 


GET  ON  THE  WINNING  SIDE 


USE  CHIPPER  KNIVES  FROM 

SHARP  TOOL  CO.,  INC 
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7 Bonazzoli  Ave, 
Hudson,  MA  01749 


Asplundh,  Chipmore,  Vermeer 

12"  x 3"  x 3/8 "—$19.95  16"  x3"  x 3/8"— $24.00 

call  1-800-221-5452 

MC  & VISA  accepted 


tfi?  Cjfcforn.*  & MitW.  MA  GSlSfl 
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Training  Tackles  Safety  Techniques 


Soren  Eriksson  Training,  Inc.,  Sum- 
merville, S.C..  now  offers  a series  of  tree 
felling  and  limbing  sessions. 

The  sessions  are  led  by  renowned 
forestry  safety  expert  Soren  Eriksson, 
Swedish  logger  and  trainer  of  thousands 
of  forestry  professionals,  with  the  support 
of  Husqvama  Forest  & Garden  Co.,  a 
leading  manufacturer  of  forestry  and  law  n 
equipment. 

“Programs  on  nearly  all  tasks  involving 
a chain  saw'  can  be  custom-built  to  meet 
specific  needs."  says  Eriksson,  who  has 
designed  training  sessions  for  tree  care 
professionals  running  from  two  hours  to 
30  days. 

In  addition,  more  than  10  preset  pro- 
grams are  offered.  All  training  is  designed 
to  improve  safety,  efficiency  and  equip- 


Soren  Eriksson 

ment  life.  Participants  learn  directional 
felling  methods:  chain  saw  skills  for 


felling,  limbing  and  bucking:  about  inno- 
vations in  protective  equipment:  how  to 
maximize  equipment  potential:  and  main- 
tenance techniques. 

Widely  regarded  as  the  world's  leading 
forestry  safety  and  efficiency  expert. 
Eriksson  has  taught  his  techniques  to  more 
than  30,000  students.  He  is  perhaps  best 
known  as  the  creator  of  “Game  of  Log- 
ging." a professional  logger  training  pro- 
gram emphasizing  safety  and  efficiency 
which  culminates  each  year  in  regional 
and  national  competitions. 

For  more  information,  contact  Tim  Ard. 
a forestry  applications  instructor  with 
Husqvama  Forest  & Garden  Co.  and  an 
organizer  for  Eriksson's  training,  at  9137 
Ridge  Road.  Hiram,  GA  30141.  Phone: 
404-943-4745. 


Hot  Pools  on STIHL 


Great  Saw  for  limbing ! 


Texas 

Missouri 

Blue  Mountain  Equipment,  Inc. 

Cradcr  Distributing  Co. 

2536  Manana 

Box  5,  Highway  34E 

Dallas,  TX 

Marble  Hill,  MO 

(214)  352-0578 

(314)238-2676 

Ohio 

Pennsylvania 

Bryan  Equipment  Sales,  Inc. 

Keystone  Stihl,  Inc. 

457  Wards  Comer  Road 

PO  Box  188 

Loveland,  OH 

Mifflinlown,  PA 

(513)248-0398 

(717)436-8912 

Conneticut 

A ra  kansas/Louisiana 

Stihl  Southwest,  Inc. 

P.O.  Box  518 

New  England  Stihl,  Inc. 
14  Forest  Parkway 

PO  Box  784 

Malvern,  AR 
(501)332-2788 

Shelton,  CT 
(203)929-8488 

New  Jersey 

Metropolitan  Stihl  Co. 

PO  Box  315 

Parsippany,  NJ 
(201)428-9550 

Illinois 

Mississippi  Valley  Stihl 
3023  W.  Farmington  Rd 
Peoria,  IL 
(309)676-1304 

North  Carolina 

Mid-Atlantic  Stihl  * 

Call  1-800-43-Stihl  for  a • 

PO  Box  2507  \ 

Stihl  dealer  near  you.  • 

Durham,  NC 

Produced  by  Keystone  Stihl.  (9/11/92) 

(919)  383-7411 
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MANAGEMENT  EXCHANGE 


Lessons  From  My  Son 

What  A 2-year-old  Has  Taught  Me  About  Managing  A Business 


Your  business  is  your  baby.  Some  days 
it  will  be  a joy  and  some  days  it  will  be 
a burden. 


By  Donald  F.  Blair 

So  much  of  success  in  life  depends 
upon  timing  and  preparedness.  I held  off 
having  children  for  20  years  so  that  I'd 
have  more  time  to  devote  to  my  business 
and  sold  the  contracting  division  of  the 
tree  company  so  I’d  have  more  time  to  de- 
vote to  a family. 

Now  that  I have  arrived  at  a point  in  my 
life  where  I have  a 2-year-old  son.  I realize 
that  I missed  the  opportunity  of  my  life  by 
not  having  a child  at  the  same  time  1 built 
my  business.  Although  I’m  sure  I 
wouldn’t  have  had  the  patience  nor  the  en- 
ergy to  do  much  of  a job  at  either,  if  I’d 
done  them  at  the  same  time,  being  a father 
would  have  made  me  a better  business 
manager  and  provided  me  w ith  some  in- 
sights into  human  nature  that  I sorely 
needed  20  years  ago. 

Lesson  1 

Mackenzie  starts  out  each  day  w ith  the 
same  basic  routine:  He’s  wet.  hungry  and 
ready  to  get  on  with  his  day.  Regardless  of 
how'  fussy  he  is  or  how  I feel  when  he 
starts  the  day  for  us.  I’m  slowly  learning 
that  his  fussiness  will  pass  more  quickly  if 
I don’t  play  into  it.  As  hard  as  it  is  not  to 
appear  perturbed  about  a wet  bed  and  a 
wet  boy  w ho  can  put  most  kick  boxers  to 
shame,  we  are  able  to  move  through  his 
wake-up  tantrum  faster  if  I’m  calm  and 
cheerful  and  strive  to  take  his  mind  off  his 
troubles. 

A good  deal  of  the  tone  for  a day  is  set 
by  the  morning  reception  and  briefing. 
Not  everyone  can  be  brought  out  of  the 
bad  mood  that  they  carried  to  work,  but 
there  are  certainly  ways  to  avoid  adding  to 
the  burden. 


Lesson  2 

Safety  is  a matter  of  training,  anticipa- 
tion and  consistency.  An  apprentice  tree 
worker  has  a lot  in  common  with  a tod- 
dler. Both  are  eager  to  please  and  explore 
and  both  are  unaware  of  the  dangers  and 
possible  consequences  of  “standing  here 
or  grabbing  that.” 

My  wife  Patty  and  I are  constantly  say- 
ing (yelling)  “Hot!”  and  “Fingers!”  and 
my  wife’s  favorite — “Dirty!”  In  spite  of 
our  best  efforts  and  diligence.  Mackenzie 
has  still  managed  to  brand  himself  with  an 
iron,  lose  the  tip  of  a finger  in  a car  door 
(successfully  reattached),  gain  an  honor- 
able mention  in  land  diving  (off  a play- 
ground slide)  and  collect  miscellaneous 
bruises  and  stitches. 

Because  we  have  been  vigilant  in  trying 
to  anticipate  hazards  (every  thing),  patient 
in  trying  to  explain  them,  and  well  re- 
hearsed in  the  fastest  routes  to  the  Emer- 
gency Room.  Mackenzie  has  lived  long 
enough  to  begin  to  put  tw  o years  of  train- 
ing into  practice.  He  expects  to  be  buckled 
into  his  car  seat,  and  will  do  it  himself  if 
we  aren’t  fast  enough.  He  leans  over  most 
foods  and  tests  them  with  his  tongue  to  see 
if  they  are  hot.  He’s  also  learning  to  use 
the  word  “hot”  as  an  excuse  not  to  eat  the 
things  he  doesn’t  like. 


Mackenzie  likes  to  be  near  noisy  equip- 
ment and  expects  to  wear  ear  muffs  if  he  is 
allowed  to  watch  the  equipment  at  all. 

Much  like  your  employees.  Mackenzie 
came  into  this  world  totally  unaware  of 
the  dangers  of  daily  life.  Your  employees, 
although  they  come  to  work  aware  of 
those  things  in  life  that  are  hot  and  dirty, 
may  not  be  aware  of  chain  saw  kickback, 
proper  lifting  procedures  and  electrical 
hazards.  Patty  and  I have  learned  to  as- 
sume that  under  any  given  circumstance 
and  condition.  Mackenzie  will  figure  out  a 
way  to  put  himself  in  harm’s  way.  We 
have  learned  that  we  cannot  expect 
Mackenzie  to  know  w hat  is  hot.  dirty,  and 
“No,  No,  No!”  unless  we  accept  responsi- 
bility for  setting  the  example  and  teaching 
him  the  proper  way  to  perceive  and  avoid 
a hazard. 

We  know  that  we  cannot  assume 
Mackenzie  can  keep  himself  from  getting 
hurt  without  training  and  supervision.  So, 
w hy  do  we  expect  tree  w orker  trainees  to 
figure  out  the  highly  specialized  processes 
of  tree  maintenance  and  task-related  acci- 
dent prevention  without  appropriate  train- 
ing and  supervision? 

Lesson  3 

Mackenzie  loves  to  read  (actually  to 
point  to  pictures  of  trucks  and  ask  “Whaz- 
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HIE  ONUT  THING 
YOU  CANT 
CHANGE  IS  HOW 
POWERFUL  IT  IS. 


We  ham  several  types  of 
air  cleaners  that  we  can  put 
in  any  number  of  locations. 
Naturally 


Just  one  of  3 locations 
for  the  instrument  panel 
Which  of  course,  comes 
with  alt  kinds  of  gauge 
packages 


Standard  housing  and 
flywheels  are  available > but 
welt  customize  the  PTOs. 


Vertically  mounted 
muffler  looks  dean,  elimi- 
nates unsightly  mounting 
brackets  and  fidl  muffler 
exposure . 


Closed.  Open 
With  or  without  mounting 
base , mounting  legs,  battery* 
box . fuel  tank  etc. 


The  mighty  Continental 
ermine  (35-80hpr  gasoline, 
dmeif  LPG  and  natural 
gas,  turbo  charged K Need 
we  say  more? 


A Continental  Power  Unit 
not  only  gives  you  more  power. 
It  offers  you  more  ways  to  use 
that  power. 

Every  unit  has  flexibility 
designed  into  it.  So  it  meets 
your  needs,  not  our  whims.  And 
we  continue  to  find  ways  to 
make  it  even  more  adaptable. 


Of  course,  you’ll  still  enjoy 
the  power-packed  Continental 
industrial-strength  engine.  And 
the  support  of  more  than  5000 
distributors  and  service  centers 
worldwide. 

So  if  your  power  supply 
isn’t  supplying  everything  you 
need  tne  way  you  need  it,  plug 


into  a Continental  Power  Unit. 

We  can  supply  you  with  any 
number  of  reasons  to  change. 

Continental® 

Power  Unit 

3409  Democrat  Road  ■ Memphis,  IN  38181 
1 -800*932-2358 
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See  us  at  TCI  Expo 


zat?"),  We  have  patiently  read  the  same 
books  over  so  many  times  that  we  can  re- 
cite some  passages  by  heart.  Bunnies  in 
gardens  and  pigs  driving  cars  that  look 
like  ears  of  corn  haunt  me  in  my  dreams. 


but  when  the  little  one  comes  to  either  Pat- 
ty or  me  with  a book,  we  read  it  again  and 
again  and  again. 

Do  you  encourage  your  employees  to 
leant  more  about  their  skills?  Have  you 


established  a company  reference  library 
that  your  employees  can  go  to  and  key  out 
unfamiliar  insects,  diseases  or  tree 
species?  Have  you  established  a bulletin 
board  tor  your  employees  to  post  their 
new  discoveries  on,  just  like  we  post 
Mackenzie’s  etchings  on  the  refrigerator? 

Lesson  4 

At  the  time  of  the  writing  of  this  amide. 
Mackenzie  is  about  a week  shy  of  two.  Al- 
though he  isn't  speaking  lull  sentences,  he 
has  command  of  enough  simple  phrases  to 
express  most  of  his  needs.  Tantrums  cov- 
er the  rest.  I think  what  surprises  me  most 
is  the  fact  that  he  knows  what  he  wants 
and  can  make  decisions  for  himself.  He 
likes  trains  and  trucks.  I can  ask  him  if  lie 
w ants  to  go  see  a ehoo-choo  and  he'll  say 
”Uhuh"  and  head  for  the  car.  Don’t  try  to 
bluff  this  kid.  If  you  say  choo-choo,  be 
prepared  to  deliver. 

Are  your  employees  a part  of  the  suc- 
cess of  your  company?  Do  you  discuss 
plans  w ith  those  most  directly  affected?  1 
used  to  show  our  most  challenging  re- 
movals with  the  crew  foreman  before  I 
tendered  a final  proposal.  I've  tried  to  live 
by  the  maxim:  “Nothing  is  impossible  for 

SABRE 

MANUFACTURING,  INC. 

Producers  of  Quality  Stump  Cutter  Teeth 
forthi  Tree  Service  Industry 

Price  List 


Sabre  Tooth- 
Sabre  Monster 

Tooth- 

1-50 

$2.05 

$3.00 

51-200 

$2.00 

$2.95 

201-500 

$1.95 

$2.90 

Sabre  Tooth 
Pockets- 

$500 

* 

* 

Sabre  Monster 
Tooth  Pockets- 

$5,00 

• 

, 

Bolts  1 3/4“ 

T 

2 1/4“ 

21/2" 

90C 

$1.00 

$1.10 

$1.20 

Green  Silicon 

Carbide  Wheel  6"  x 1"  $13.00  ea. 

iGTHEft  512ES  AVAILABLE) 

Also  Available:  Replacement  Cutting  Wheels, 
Bearings  and  Hubs 
Orders  Taken  7 Days  a Week, 
6AM'1lPM  est. 

COD.  or  Approved  Checks 'Only 
Call  About  Our  New  " ROCK  POCKET 


1-800-334-6096 


MANUFACTURING 


' NEW  ENGLAND  • BILSOM  • BILSOM  • ELVEX  • ARBORPLEX 
BUCKINGHAM  • KLEIN  • STRINGER  BROOKS  • BASHUN 


" T IS  THE  SEASON" 

TO  START  FALL/WINTER  PRUNING 


See  us  at 

TCI  Expo 


For 

VALUE  and  SERVICE 
on  All  Your  Purchases  From 
Bucket  Trucks,  Chippers,  Stump  Grinders 
To  Rope,  Pruners.  Books,  AND  More..., 

DIAL 

1-800-94- ARB  OR 

• NO  DELAYS  • 


^A'AV.V.V.V.V.V.V.V.VA 


E 


Stnd  For  Our 

FREE  mmmmmmm 

1092  CflUtofl 


We  Ship  UPS 
and  accept 
MC  and  VISA 


WESTERN  TREE  & LANDSCAPE  SUPPLY 

7627  F aw  Oaks  ^ Carmichael  C A BS5Q9 
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All  galvannealed  construction 
9'  or  10r  chip  boxes  with  tool  boxes  for  1-ton  chassis 
1 0',  1 2'  or  14'  chip  boxes  with  tool  boxes  and/or  personnel 
cab  combination  for  2-ton  chassis 
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theVO50 

Saves  on  Co 

SETUP  T 


See  us  at 
TCI  Expo 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO-50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO-50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO-50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

»* 

Time 

MANUFACTURING  COMPANY 

P.0.  Box  20368  Waco,  Texas  76702-0368 
(8171776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 
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the  man  who  doesn't  have  to  do  it  him- 
self” I didnT  buy  a bucket  truck  until  a 
key  employee  showed  me  how  we  could 
make  it  pay.  1 had  no  personal  need  for 
one,  and  if  my  employees  weren't  going 
to  make  it  pay,  1 had  better  uses  for  the 
money. 

Lesson  5 

Mackenzie  has  mastered  a lot  of  skills 
and  overcome  a lot  of  fearful  things  in  life 
in  his  few  short  months  with  us.  He's 


overcome  the  frustrations  of  falling  down 
countless  times  while  learning  how  to 
walk,  he  seems  to  love  pools  and — ever 
safety-conscious — insists  on  wearing  a 
flotation  device;  he  loves  dogs,  thunder, 
most  people  and  likes  to  feed  big  geese  at 
the  city  park.  I think  one  reason  why  he 
faces  life  so  squarely  and  free  of  so  many 
of  the  fears  common  to  little  ones  is  the 
fact  that  my  w ife  and  I encourage  him  to 
explore  and  try  new  things  and  minimize 
his  failures  and  commend  his  successes. 


Mackenzie  is  learning  that  it's  okay  to  try 
something,  okay  not  to  always  succeed 
and  wonderful  to  master  a new  skill  or 
overcome  an  old  fear. 

When  Mackenzie  counts  to  five  or 
catches  a ball  or  comes  dow  n a slide  w ith- 
out killing  himself  his  eyes  light  up,  his 
face  beams  and  he  laughs  and  gives  him- 
self a round  of  applause.  We  laugh  and 
clap  right  along  with  him. 

Do  you  balance  your  employees'  suc- 
cesses out  with  their  human  failings?  This 
is  probably  the  hardest  lesson  for  me  to 
master.  Because  of  my  upbringing,  I have 
to  admit  that  I don't  praise  performance  as 
often  as  I chastise  tardiness,  or  careless- 
ness, I w as  raised  to  expect  perfection  and 
to  deplore  anything  less.  Lately.  I’ve  had 
to  come  to  grips  with  my  own  failings  to 
the  point  that  fm  reluctant  to  judge  any- 
one tor  anything. 

Still,  a person  who  comes  to  work  every 
day,  keeps  a sense  of  humor  regardless  of 
the  circumstances  and  maintains  a consis- 
tent output  that  balances  safety  and  quali- 
ty with  production  deserves  praise  and 
should  be  afforded  the  courtesy  of  a na- 
tional treasure. 


Plant  Foods  Premium 
Liquid  Fertilizers  For: 


Getting  to  the  Root 
of  Healthier  Foliage 

PLANT  FOOD  COMPANY,  INC. 

Manufacturers  of  Fluid  Fertilizers 

Highlslown-Cranbury  Station  Road 
Cranbury.  NJ  08512  • 689-448-0935 
800-562-1291  • FAX  609-443-8838 
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Hanson  Tree 
Injection  Equipment 

Hanson  & Associates  offers  a full  line  of 
equipment  to  meet  all  of  your  tree  injection 
needs.  Low  pressure  closed  injection  systems 
improve  chemical  distribution  and  7/32"  injection 
heads  reduce  tree  injury. 

Call,  write,  or  FAX  us  a message  today  to  receive  our  catalog  and, 
for  a limited  time,  a free  VHS  format  videotape  demonstrating  tree 
injection  of  Arbotect®using  Hanson  Injection  Equipment. 

Articled  is  a registered  trademark  of  Merck  & Co  , Inc 


to, 

Hanson  X* 


Hanson  X& Associates 
P.O.  Box  7604 
Madison,  Wl  53707 


Phone  608-222-2330 
or  1-800-343-2330 
FAX  608-222-1097 


T7n?  standard  of  the  industry  for  10  years 
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TREE  CARE  INDUSTRY 


NOVEMBER  1992 


tt  Why  does  my  company  belong  to 
the  National  Arborist  Association? 


Mark  Tobin,  President 
Greymont  Tree  Specialists,  Inc., 
Needham,  MA 


One  of  the  many  reasons 
is  NAA’s  Safety  Programs.” 


“NAA  *s  Safety  Training  programs  helped  us  improve  our  safety  record — 
which  helped  us  reduce  our  workers  compensation  insurance  costs . That 
savings  alone  will  pay  our  dues  for  years. " 


rhere  are  many,  many  other  reasons  to  belong  to 
NAA.  Effective  September  1,  1992  each  mem- 
ber firm  is  entitled  to  a free  copy  of  new  NAA  training 
programs,  if  requested.  There  is  a FREE  Back  Injury 
Prevention  program  consisting  of  a video,  posters, 
decals  and  an  instruction  manual.  A FREE  Plant 
Health  Care  program  consisting  of  a consumer  video, 
a technical  compendium  and  a marketing/ operational 
strategy  manual.  Other  NAA  training  and  safely  pro- 
grams are  available  at  substantial  discounts, 

NAA  provides  management  guidelines  at  no  charge 
written  by  arborists  for  arborists.  There  is  a workers 
comp  /casualty  insurance  program  and  a health/  life 
insurance  program.  NAA  has  a management  confer- 
ence every  winter  and,  of  course,  NAA  co-sponsors 
TCI  EXPO. 


//  your  firm  is  not  an  NAA  member , 
why  not  JOIN  TODAY — and  start  enjoying 
all  of  the  benefits  of  membership. 


Special  Offer  l Join  now  for  the  introductory  dues  of 
5175  for  the  remainder  of  1992  and  all  of  1993.  Your  annual 
dues  in  1994  will  be  based  on  your  firm's  gross  sales  for  1993. 


□ YES,  I want  to  belong  to  NAA  and  take  advantage  of  this 
“Special  Offer*!  Enclosed  is  my  payment  of  S 1 75  for  dues 

through  1993. 

□ Vm  interested.  Send  me  more  information. 

□ Send  me  information  on  your  training  programs. 

Name  

Tide . Company 

Si  reel  _ 

City  State Zip  — 

Phone  _ 

□ Check  enclosed  payable  io  NAA  DVisa  □ MasterCard 

Account  # = Fxp.  Date  

Signature  — 

Referred  by  (optional):  — 


& 

The  National  Arborist  Association 


The  National  Arborist  Association.  P.O.  Box  1094.  Amherst,  NH  03031 
Phone  1(800)733-2622  Fax  (603)672-2613 


L 


Membership  starts  when  you  submit  certificates  of  insurance . 
Membership  is  available  to  commercial  tree  service  firms  only , 
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New! piston 


Pumps. 


Agrotec's  new  cast  iron  piston 
pumps  with  ceramic  sleeves  are 
more  durable  and  last  longer. 
And.  there's  no  additional  cost 
versus  diaphragm  pumps. 


K 


Agrotec 

SPRAYERS 

PO  Box  49 
Pendleton.  NC  27862 

1-800-638-9363 

MasterCard  Visa  Accepted 


Improved! 

Black  Tanks  that  last 

longer  because  they  are  less 
susceptible  to  breakdown  due  to 
UV  exposure.  New  sight  gauge 
makes  it  easier  to  tell  how  much  fluid 
is  in  the  tank. 
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ACKA9  97 

SYSTEMIC  INSECTICIDE  IMPLANTS  FOR  ORNAMENTAL 
TREES  CAN  REDUCE  YOUR  PESTICIDE  LIABILITY 

WINNING  FOR  THE  ENVIRONMENT  AND  YOU 


• NON-RESTRICTED  INSECTICIDE  • NO  DISPOSAL  PROBLEMS  • IDEAL  FOR 
TALL  TREES  • PRECISE,  TARGET  APPLICATION  • CONTAINS  97%  ORTHENE 


v * 
%> 


C$1 


CREATIVE  SALES 

P.O.  BOX  501 

FREMONT.  NE  68025 

(402)  727-4800  800-759-7739 


ORTHENE  IS  THE  REG  T.M.  OF  CHEVRON  CHEMICAL 


IS 


Please  circle  13  on  the  Reader  Serv  ice  Card 

TREE  CARE  INDUSTRY  - NOVEMBER  1992 


Lesson  6 

As  much  as  I love  my  son.  as  bright  as  I 
think  he  is.  I resist  the  urge  to  think  of  him 
as  anything  hut  your  average,  active,  all- 
boy 2-year-old.  I’ve  made  a lot  of  mis- 
takes to  this  point,  and  I’m  not  comforted 
by  the  thought  of  all  the  mistakes  I’ll  make 
in  the  future.  We  don’t  always  gel  along. 
He  doesn’t  always  like  my  ideas  of  what 
he  should  eat,  wear  or  play  at.  or  w hen  he 
should  sleep.  I’m  not  always  thrilled  by 
his  tantrums  or  his  editorializations  on  my 
precious  slides  w ith  a marking  pen.  but  he 
has  tenure  around  the  Blair  household  and 
neither  Patty  nor  I can  fire  him.  Good  or 
bad.  happy  or  fussy,  wet  or  dry,  he’s  ours 
until  he  packs  up  his  car  and  drives  away. 

Like  the  passing  of  a thunderstorm  that 
brings  a beautiful  rainbow.  I’ve  learned 
that  even  the  worst  of  fits  will  pass  and 
that  before  long  Mackenzie  will  be  smil- 
ing and  laughing  and  wanting  to  know  all 
about  tractors  for  the  jillionth  time. 

Your  business  is  your  baby.  Some  days 
it  w ill  be  a joy  and  some  days  it  will  be  a 
burden.  Remember  that  insanity  is  hered- 
itary— you  gel  it  from  your  children  (and 
your  employees).  You  can’t  fire  your  chil- 
dren and  until  you’re  set  financially, 
you’re  stuck  with  your  business. 

All  my  life  I’ve  been  cursed  with  love- 
hate  relationships.  1 used  to  love  the  tree 
business  one  minute  and  be  ready  to  torch 
everything  the  next.  I’ve  got  a long,  long 
way  to  go  before  I’m  anywhere  near 
where  I want  to  be,  but  I can  thank  God 
for  the  best  little  employee  a battered  old 
Euc  Man  could  ask  for.  and  my  wife, 
Patricia,  for  keeping  me  on  the  job  long 
enough  to  get  to  the  point  that  I could  see 
things  clearly  enough  to  be  able  to  write 
this  column  from  my  heart. 

Personally,  I see  nothing  wrong  with 
treating  your  employees  like  a 2-year-old: 
Encourage  their  interest  in  their  work,  re- 
spond to  their  needs,  train  them  and  super- 
vise them  until  you  are  sure  that  they 
know  the  things  that  can  hurt  them,  be  pa- 
tient with  their  humanness  and  temper 
needed  discipline  with  sincere  love.  I’ll 
guarantee  that  not  only  will  you  have  a 
happy  toddler,  but  a better  business.  HCJ 


Donald  F.  Blair . arborist,  author  and 
lecturer,  owns  and  operates  Sierra 
Moreno  Mercantile  in  Bix  Pool.  Mary- 
land. 


WASHINGTON  IN  REVIEW 


Z1 33  To  Be  Revised 


Since  these  changes  may  affect  day-to-day 
field  operations , tree  companies  should  have 
a firm  understanding  of  ZI33  to  ensure  safe 
work  and  compliance  with  industry  standards . 


By  Brian  Barnard 

A revision  of  the  tree  care  industry  ’s 
safely  standard,  ANSI  ZI33.  ts  expected 
next  fall,  with  specific  changes  in  several 
areas.  Since  these  changes  may  affect  day- 
to-day  Held  operations,  tree  companies 
should  have  a firm  understanding  of  Z 1 33 
to  ensure  safe  work  and  compliance  with 
industry  standards. 

ANSI  Z133  was  developed  20  years 
ago  by  your  peers,  unci  is  updated  every 
five  years,  as  required  by  ANSI.  The 
Occupational  Safety  and  Health  Admin  is- 
t ra  t i on  recog  n i ze  s ANSI  Z 1 3 3 for  sa fe ty 
enforcement  in  tree  care. 

ANSI  Z133  is  not  an  engineering  stan- 
dard. nor  is  it  a how-to  manual.  It  presents, 
as  its  title  indicates,  safety  requirements 
for  tree  care  operations.  Over  the  past  Five 
years,  the  members  of  the  Z 1 33  commit- 
tee have  worked  to  keep  the  standard  up  to 
date  with  changes  in  safety  requirements 
for  tools,  equipment  and  day-to-day  tree 
care  operations. 

The  ANSI  Z133  committee  meets  regu- 
larly in  Washington,  D.C 

The  American  National  Standards  Insti- 
tute is  a standards  coordinating  center.  It 
does  not  draft  standards,  hut  offers  guide- 
lines to  industry  representatives  in  writing 
standards. 

Changes  to  look  for 

The  National  Arborist  Association,  an 
ANSI  Zl  33  committee  member,  currently 
expects  many  changes  in  the  1993  edition. 
Each  was  initiated  by  a practicing  arborist 
who  expressed  concerns  to  a Z 1 33  com- 
mittee member.  That  committee  member, 
in  turn,  brought  the  comment  to  the  atten- 
tion of  the  entire  committee.  The  end  re- 
sult is  a workable  safety  standard. 

The  following  changes  are  endorsed  by 
the  National  Arborist  Association  Safety 
Committee  and  are  expected  to  be  adopted 
by  the  Z 1 33  committee. 


Prusik  knot — The  prusik  knot  will  be 
recognized  by  the  committee  as  a valid 
means  of  belayed  climbing.  Both  the 
prusik  knot  and  prusik  loop  will  he  de- 
fined in  the  revised  standard.  The  prusik 
loop  is  commonly  seen  in  the  aerial  rescue 
portion  of  jamboree  events.  It  is  made 
with  a ltx>p  of  rope  approximately  six  feet 
long,  wrapped  around  the  standing  rope 
and  attached  to  the  climber's  'TT  rings. 

For  adequate  friction,  the  prusik  loop 
rope  should  be  about  half  the  diameter  of 
the  standing  rope.  Nine- millimeter  kern- 
mantle  (mountaineering)  rope  is  common- 
ly used.  Three-strand  climbing  rope  is  also 
used  for  prusik  mg,  hut  works  best  when 
climbing  a doubled  standing  rope. 

Mountaineering  rope  does  not  meet 
ANSI  requirements  for  si/e  and  strength— 
1/2-inch  (12  mm)  in  diameter  with  a nom- 
inal breaking  strength  of  54(X)  pounds  and 
working  strength  of  540  pounds.  Nine- 
millimeter  kemmamle  rope  has  a breaking 
strength  of 4400  pounds,  which  equates  to 
a working  strength  of  440  pounds.  How- 
ever, when  doubled  in  a prusik  loop,  its 
strength  is  also  doubled. 

Permitting  9-mil li meter  rope  for  pmsik- 
ing  is  important  and  expected  because  in 
an  aerial  rescue  situation,  only  one  end  of 
the  climber's  standing  rope  may  reach  the 
ground.  Thus,  a t /2-inch  three -strand 
prusik  loop  would  be  too  large  to  provide 
adequate  fall  protection  for  the  rescuer. 

In  addition  to  permitting  the  prusik 
loop.  ZS33  will  mention  the  use  of  me- 
chanical ascenders  for  climbing. 

TREE  CARE  INDUSTRY  - NOV  EMBER  1992 


Dates — An  ANSI  standard  commonly 
refers  to  other  ANSI  standards.  For  exam- 
ple. ANSI  ZI33  states  that  head  protection 
shall  conform  with  ANSI  Z89. 1*1986.  All 
references  to  publication  dates  of  other 
si  an  dards  w i 1 1 re  m ai  n . The  signi  ficance  i s 
that  updates  of  the  I 1 ANSI  standards  ref- 
erenced in  Z133  cannot  readily  be  moni- 
tored, The  ANSI  Z133  standard  will  re- 
flect the  requirements  of  those  standards 
available  at  the  time  of  the  revision. 

Aerial  rescue — In  emergencies,  the  im- 
portance of  a rescuer's  safety  cannot  be 
overlooked.  However,  Z 1 33  will  ease 
safety  requirements  in  emergency  situa- 
tions, allowing  any  practical  method  of 
rescuing  a victim  from  a tree. 

Placards — To  kx>k  professional,  many 
tree  companies  routinely  paint  equipment. 
Great  idea.  But  to  reinforce  manufactur- 
ers' safety  instructions.  Z133  will  specify 
that  all  placards  and  warnings  must  he 
maintained  on  equipment.  Does  your 
chipper  currently  have  proper  warning 
signs  for  safe  use?  Call  the  manufacturer 
for  replacement  stickers. 

Instruction — When  you  purchase  a 
piece  of  equipment,  the  manufacturer  ad- 
vises you  to  review  the  safety  instructions 
with  the  user.  Z133  will  now  require  em- 
ployers to  make  sure  manufacturer's  in- 
structions are  available  to  users  of  equip- 
ment. The  person  in  the  field  is  the  one 
who  needs  safety  information. 

Cranes — Using  cranes  for  large  or  dif- 
ficult tree  removal  is  a long-standing  prac- 
tice. So  is  riding  the  load  line.  Although 
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practical,  riding  the  load  line  is  prohibited 
in  the  1988  Z133  standard  unless  the 
climber  is  independently  tied  in  to  the 
boom. 

The  1993  edition  will  permit  riding  a 
load  line  as  long  as  the  crane  is  not  lift- 
ing a load.  The  climber  must  wear  an 
approved  rope  or  lanyard  attached  to 
the  load  line.  Independently  attaching  one- 
self to  the  boom  to  ride  a crane  is  still  per- 
missible. 

Ropes  and  tools — Z 133- 1988  states: 
“The  safety  line  or  climbing  rope  shall 
never  be  used  for  any  purpose  but  climb- 
ing." A climber  who  has  raised  a chain 
saw  or  other  tool  from  the  ground  to  his 
position  in  the  tree  by  using  his  climbing 
rope  is  violating  the  standard.  The  1993 
version  will  ease  this  requirement,  allow- 
ing tools  only  to  be  raised  or  lowered  on  a 
climbing  line.  Never  use  your  climbing 
line  to  lower  limbs! 

Tree  inspection — Trees  have  fallen 
with  climbers  tied  in,  resulting  in  severe 
injuries  and  death.  The  Z133  committee 
will  strengthen  the  language  about  in- 
specting trees  prior  to  climbing.  Always 
check  trees  for  root  rot  or  other  related 


ANSI  ZI33  is  not  an 
engineering  standard , 
nor  is  it  a how-to 
manual.  It  presents 
safety  requirements  for 
tree  care  operations. 


hazards.  Keep  in  mind  that  a tree  that  is 
being  removed  must  support  not  only  your 
weight,  but  also  the  strain  of  removing  and 
lowering  limbs. 

Ballistic  leg  protection — Chaps,  ballis- 
tic leggings  or  similar  leg  protection  was 
introduced  to  the  industry  several  years 
ago.  Many  potentially  severe  chain  saw- 
cuts  to  the  legs  have  been  avoided  with 
their  use. 

The  1993  edition  of  Z133  will  recom- 
mend the  use  of  ballistic  leg  protection 
when  using  a chain  saw  on  the  ground  for 
operations  such  as  tree  felling,  limbing 
and  bucking. 


Rubber  gloves — Z133  has  always 
pointed  out  that  footwear  with  electric-re- 
sistant soles  and  lineman’s  overshoes 
must  not  be  considered  as  adequate  pro- 
tection against  electric  shock.  The  stan- 
dard will  add  that  rubber  gloves  with  or 
without  leather  or  other  coverings  shall 
not  be  considered  as  a measure  of  safety 
from  electrical  hazards. 

Wearing  rubber  gloves  could  present  a 
false  sense  of  security  for  the  climber 
working  near  electrical  hazards.  It  is  more 
appropriate  to  promote  electrical  hazard 
avoidance. 

Chain  saws — Under  the  current  stan- 
dard. chain  saws  weighing  more  than  15 
pounds  used  in  a tree  must  be  supported 
by  a separate  line  secured  to  the  tree,  not 
the  climber.  This  will  be  increased  to  25 
pounds,  allow  ing  large  saws  to  be  attached 
to  the  climber  s belt  w ith  a lanyard. 

Lifting — Appendix  A of  Z133  offers 
seven  general  safety  procedures  for  lifting. 
The  1993  edition  also  w ill  encourage  the 
use  of  a second  w orker  to  lift  heavy  items, 
and  the  use  of  back  support  belts. 
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Mullane  Associates 
Hilton  Head.  SC 
N Carolina.  S.  Carolina 

(803)  689-3087 
February  25.  Charlotte 
February  26.  Raleigh 

Pruett  Tree  Service 
Lake  Oswego.  OR 
Oregon.  Washington 

(503)  635-3916 
(800)  635-4294 
March  5,  Portland 

Poulson  T ree  Service 
Billings.  MT 
Montana 

(406)  259-5109 
March  5,  Billings 

Northeastern  Associates 
Fairfield.  NJ 
New  Jersey 

(201)227-0359 
March  10 

Essco  Distributors 
Lindenhurst  NY 
Long  Island.  NY 

(516)226-5115 
(800)  842-1104 
March  15,  Plain  view,  NY 


Checkmate 


New  England  Arborware 
Norwood.  MA 
MA.  Rl.  VT.  NH 

(617)  769-0077 
(800)  447-7338 
March  16.  Boston 
March  16.  Amherst,  MA 


Put  the  advantage  on  your  side  by  attending  a Mauget 
seminar  or  workshop  this  year.  These  educational  meetings 
help  make  you  a winning  player  because  they  teach  you  more 
about  tree  health  management  and  how  to  protect  the  envi- 
ronment. 

Thousands  have  benefited  from  our  hands-on  approach 
to  micro  injection  and  tree  health. 

Capture  the  moment 

Annual  seminars  and  workshops  are  open  to  anyone  who 
cares  for  trees  — owners,  managers  and  applicators. 

Conquer  any  problem.  Seminars  are  designed  to  address 
local  problems  and  conditions.  Bring  your  specific  questions 
about  the  environment,  diseases,  insects,  nutrition,  pruning, 
spraying,  wounding,  lightning  protection  and  other  opponents. 

Make  the  right  move  now 

This  year,  make  every  play  a winning  move.  Plan  on 
attending  a Mauget  seminar.  Seminar  dates,  cities,  and 
distributor  marketing  areas  are  listed  below. 

Rule  the  board.  Call  your  nearest  distributor  today  for 
details  on  locations  and  time  for  these  and  other  seminars. 


Arborcare 

New  Fairfield.  CT 

CT.  West  Chester  County 

(203)  746-3014 

Arbortech  Inc. 

Belleville.  IL 
St.  Louis  Area 

(618)  233-2900 

Artistic  Arbonst 
Phoenix.  A Z 
AZ.  NM,  NV 

(602)  263-8889 
(800)  843-8733 

Canadian  Shadetree  Service 
Lachine.  Quebec.  Can 
Quebec 

(514)  634-7046 

D.H.D.  Systems  Inc 
New  Berlin.  Wl 
Wisconsin 

(414)  784-3556 

Farm  & Forest  Research 
Oakville.  Ontario.  Can 
Ontario 

(416)  827-1134 


Harrod's  Tree  Service 
Forth  Worth.  TX 
Northern  Texas 

(817)  246-9730 

Lanphear  Supply  Division 
Cleveland.  OH 
Ohio.  W VA.  W PA 

(216)  381-1704 
(800)  332-TREE 

Liqui-Green  Lawn  & Tree  Care 
Peoria,  IL 
Illinois,  Eastern  IA 

(309)  243-5211 
(800)  747-5211 

John  Lucas  Tree  Expert 
Company 
Portland.  ME 
Maine 

(207)  797-7294 

Micro  Injections  Inc. 

Tampa.  FL 
Tampa  Area 

(813)961-1060 

Professional  Tree  Care  & 
Injection 
Winter  Park.  FL 
Central  & South  Flonda 

(407)  647-3335 

(800)  356-4351 

R.  C Humphreys 
St.  Francisville.  LA 
Louisiana 

(504)  635-4507 

Target  Chemical  Co. 

Cerntos.  CA 
California 

(213)  865-9541 

Tree  Clinic 
Austin.  TX 

Eastern  & South  Texas 

(512)  454-1411 

Tree  Lawn  Inc. 

El  Paso.  TX 
El  Paso  Area 

(915)  581-5455 

Trees  of  Hawaii  Inc. 

Ewa  Beach.  HI 
Hawaii 

(808)  682-5771 

Utah  Spray  Service 
Sandy.  UT 
Utah 

(801) 566-5773 

Wame  Chemical  Co. 

Rapid  City.  SD 
Western  SD.  WY 

(605)  342-7644 
(800)  658-5457 


Guardian  Tree  Experts 

Rockville.  MD 

DC.  MD.  VA.  DE.  E.  PA 

(301)881-8550 

January  12.  Gaithersburg. 

MD 

March  20.  Philadelphia.  PA 
March  19.  Syracuse,  NY 

Enfields  Tree  Service 
Elkhorn.  NE 

ND.  Eastern  SD.  NE.  MN.  CO 
W IA.  MO,  KS.  OK.  SE.  WY 

(402)  289-324 8 
(800)  747-8733 
January  22.  Oklahoma  City 
February  12,  Kansas  City 
February  27,  Denver 
March  26.  Bloomington.  MN 
March  12.  Elkhorn.  NE 

Forrest  Lytle  & Sons 
Cincinnati.  OH 
SW  Ohio 

(513)  521-1464 
January  22,  Cincinnati,  OH 


Tree  Injection  Products  Co. 
Knoxville.  TN 
KY,  TN,  N AL. 

N GA.  MS.  AR 

(615)  522-0533 
January  26.  Lexington.  KY 
January  28.  Macon.  GA 
January  29.  Birmingham 
(Homewood).  AL 
February  4,  Memphis.  TN 
February  5.  Little  Rock.  AR 
March  5.  Atlanta  (Tucker),  GA 
March  26.  Chattanooga.  TN 
April  27,  Knoxville.  TN 


Michigan  Injection  Systems 
Grand  Rapids.  Ml 
Michigan 

(800)  423-3789 
(616)  364-4558 
January  28.  Novi.  Ml 


Scientific  T ree  Care 
Panama  City.  FL 
N FL..  S GA.  S.  AL 

(904)  763-5049 
Mid-February  Seminar. 
Albany,  GA 


Gem  Spraying  Service 

Jerome.  ID 

Idaho 

(208)  733-4206 
(800)  869-7741 
February  22.  Pocatello 
February  23.  Twin  Falls 
February  24.  Boise 
February  25.  Lewiston 


Releaf  Tree  Consultants 

Nineveh.  IN 

Indiana 

(317)  933-9351 
February  23,  Indianapolis 


sditirves 


J.  J.  Mauget  Company 

2810  N.  Figueroa  Street 
Los  Angeles,  CA  90065 

See  us  at  TCI  Expo 
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Write  Those  Letters 


Joe  Pessimist  proclaims,  “I'm  not  going  to  write  to  my  Con- 
gressman. He  will  never  see  my  letter  and  could  care  less  about  my 
feelings  anyway/*  Joe  is  WRONG! 

According  to  a report  released  by  Burson-Marsteller/Washing- 
ton,  75 c/c  of  congressional  offices  polled  said  they  pay  a great  deal 
of  attention  to  letters  from  constituents.  The  report  shows  that 
elected  officials  pay  far  less  attention  to  print  media,  broadcast  me- 
dia. position  papers  or  issue  advertisements. 

“If  a person  sits  down  and  takes  the  time  to  write  a personal  let- 
ter. you  know  that  person  represents  between  20  and  300  (people) 
w ho  feel  the  same  w ay.”  a congressional  staff  member  said. 

To  w rite  an  effective  letter  to  elected  officials,  be  brief,  be  spe- 
cific. be  informed,  and  use  personal  experiences  to  illustrate  your 
point.  State  your  purpose  in  the  first  paragraph.  If  you  are  w riting 
to  express  feelings  about  a specific  piece  of  legislation,  identify  it 
correctly.  Address  only  one  issue  in  the  letter,  and  keep  the  letter 
on  one  page. 

Finally,  thank  them  for  taking  time  to  review'  your  position. 


Attention  Paid  to  Types  ot  Communication* 


Excerpted  from  the  Government  Affairs  Section  of  the  America) 
Society  of  Association  Executives.  Government  Relations  newsletter. 


DOGGETT 


THE  TREE  FERTILIZER  COMPANY 


SINCE  1941 

PLEASE  SEND  US  THE  MOST  RECENT  CATALOG  ON  YOUR 
DIFFERENT  VARIETIES  OF  TREE  FERTILIZER  AND 
OF  PUBLICATIONS  ON  TREE  NUTRITION. 


COMPANY:. 


STREET: 


STATE:. 


ZIP: 


THE  DOGGETT 

LEBANON.  N.J.  08833 


1(800)  448-186 
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California  Adopts  Tree  Pruning  Bill 


California  Governor  Pete  Wilson  re- 
cently signed  into  law  an  educational  bill 
to  promote  proper  tree  pruning  in  the  state. 
Under  the  new  legislation,  the  California 
Department  of  Forestry  and  Fire  Protec- 
tion will  furnish  state  agencies  with  copies 
of  pruning  standards  published  by  the 
National  Arborist  Association.  Western 
Chapter  of  the  International  Society  of 
Arboriculture,  and  the  California  Depart- 
ment of  Parks  and  Recreation. 

According  to  results  of  a 1988  urban 
forestry  survey.  5.9  million  street  trees  are 
managed  by  California  cities.  The  survey 
was  prepared  by  Plant  Science  and  Re- 


search for  the  California  Department  of 
Forestry  and  Fire  Protection  Urban  For- 
estry Program.  Despite  the  large  number 
of  trees  under  municipal  care,  many  com- 
munities do  not  have  tree  ordinances  spec- 
ifying proper  tree  pruning. 

Mark  Porter,  a commercial  arborist  in 
Riverside,  spearheaded  grass-roots  efforts 
to  get  the  legislation  passed. 

The  NAA  will  provide  free  copies  of  its 
pruning  standards  to  Jim  Geiger,  of  the 
California  Department  of  Forestry.  Geiger 
will  distribute  standards  to  public  agencies 
throughout  the  state.  [O 


DO  YOUR  EMPLOYEES  NEED  TRAINING 

Do  they  climb  - SAFELY,  PROPERLY 
Are  they  aware  of  the  latest  TREE  CARE  techniques 

How  does  the  completed  PRUNING  job  look 


Do  they  know  the  Z-133  Standards 
Are  they  trained  for  Arborist  Certification 


THE  WORK  PERFORMED  BY  YOUR  EMPLOYEES  IS 

YOUR  REPUT  A TION 


If  your  employees'  job  skills  need  improvement— 


CALL 

1-800-622-2562 

THE  TRAINING  LEADER  SINCE  1985: 
ACRT.  INC. 

227  Sort*  0*P«vit*'  St . P 0 So*  219 
Mot.  O*o  *4240-0219 


Please  circle  1 on  the  Reader  Service  Card 


Now  Fanno  Gives 

You  a Strife 


Pruning 


Model  • 
FI-1311 


Pruning 
is  a breeze 
with  our  revolu- 
tionary TRJ-EDGE 
design.  Weve  combined 
the  best— Japanese  High 
Technology*  and  Fanno 
Quality. 

• Blade  is  Japanese  manufactured  to 
our  custom  specifications 

• The  13"  razor  sharp  blade  has 
6 teeth  per  inch 

► Durable,  marine  grade 
laminated  hardwood 
handle. 


Also  available:  The  same 
high  quality  TRI-EDGE 
for  your  posesaw  designed  to  fit  on  Fanno. 
Corona  or  Snap-cut  socket  head. 


'ANNO 

INTERNATIONAL  a mtvic*  of 

lit?  FANNO  SAW  WORKS 


P.O.  Box  628  • Chico,  California  95927 
(916)  895-1762  • FAX  (916)  895-0302 


Congratulations  to 
TCI  EXPO  ’ 92 ! 

We’re  proud  to  be  an  Associate 
Member  of  the  National  Arborist 
Association.  We  urge  other  com- 
panies to  become  members  and  reap 
the  benefits  of  NAA. 

R.A.  Fanno,  President 


Please  circle  17  on  ihe  Reader  Service  Card 


Peavey  Tree  Pruning  Poles  & Supplies 


See  us  at 
TCI  Expo 


Peavey  Manufacturing  Company  is  pleased  to  offer 
a complete  line  of  top  quality  tree  pruning  poles  and 
equipment  for  the  professional  as  well  as  the 
amateur  who  wants  a quality  made  tool. 

For  years  we  have  made  a limited  line  of  pruner 
poles  for  the  large  industrial  users,  and  we  feel  that 
if  we  can  satisfy'  these  customers  on  a nationwide 
basis  that  we  can  satisfy 
anyone  else 


We  have  a variety  of  poles  including  white  ash  in 
solid  lengths;  and  also  six  foot  sectional  poles  with 
lightweight  aluminum  couplers  There  is  also 
available  a line  of  non  conductive  sectional,  or  full 
length  fiberglass  poles  for  the  electrical  contractors 
Included  you  will  find  a complete  price  list  and 
Drder  form  for  all  pruner  poles  and  equipment 


Available  in  threaded  or  clip  type  couplers 


PH4R  Pruning  Heads 


PEAVEY 

I MANUFACTURING  CO. 

P O Box  129  East  Eddington.  Maine  04428 
1207)  843-7861  - 843-6778  — FAX  (2071  843-5005 


S 1 Saw  Head 


Please  circle  39  on  the  Reader  Service  Card 
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IntrodudrKi 


Ecochip 


Innovative  chipper/grinder  is 
economical  and  politically  correct 


By  Dennis  Beam  III 

The  1990s  will  be  remembered  as  the 
decade  of  conservation  and  political  cor- 
rectness, New  symbols  are  embossed  on 
everything  from  milk  cartons  to  laundry 
detergent  to  aid  Americans  in  their  recy- 
cling movement*  As  concerns  about  glob- 
al wanning  and  landfill  overcrowding 
have  escalated,  the  recycling  movement 
has  begun  to  draw  attention  to  organic 
waste,  and  not  just  disposable  man-made 
products.  In  many  areas,  landfills  are  clos- 
ing the  gates  to  yard  waste,  wood  chips 
and  leaves.  Not  only  is  burning  these 
products  not  allow  ed,  due  to  local  law  and 
political  correctness,  throw  ing  them  away 
is  also  prohibited.  To  compound  tins  prob- 
lem, tree  care  is  becoming  more  fashion- 
able due  to  environmental  concerns  and 
the  attributes  of  healthy  trees  rather  than 
removal  and  unchecked  pruning. 

Once  considered  a benign  waste,  wood 
chips  soon  entered  the  spotlight.  The  prob- 
lem with  chip  disposal  was  to  become 
more  than  a nuisance.  It  became  an  expen- 
sive byproduct  of  the  tree  care  industry. 
Drum-style  chippers  had  never  been  noted 
for  their  chip  quality.  The  chips  produced 
were  long  and  stringy  at  best  and  under 
bad  conditions  hardly  viewed  as  “chips"  at 
all*  Disc-style  chippers  produced  a more 
consistent  chip  quality,  yet  did  little  to 
break  dow  n leaves,  needles  or  palm.  Both 
styles  of  chippers  left  leaves  intact  and 
small-diameter  material  often  ended  up 
simply  discharged  among  the  otherwise 
acceptable  chips.  It  also  became  apparent 
that  the  finer  the  chip,  the  less  area  occu- 
pied in  a truck,  and  therefore  greater  pay- 
load capacity.  What  was  needed  was  a 
consistent  quality  chip,  with  leaf  matter 
broken  down,  and  of  a smal  ler  size  to  oc- 


The  problem  with  chip 
disposal  was  to 
become  more  than  a 
nuisance.  It  became  an 
expensive  byproduct  of 
the  tree  care  industry. 


cupy  less  room  as  well  as  enhance  com- 
posting time. 

A new  design 

Th  e c u rre  n t p raced  u re  for  de  al  ing  w i t h 
chip  disposal  is  expensive  and  time-con- 
suming, In  areas  with  disposal  problems, 
chips  are  stockpiled  and  then  reground  in 
a tub  grinder  or  similar  recycles  The  result 
is  a more  marketable  and  environmentally 
friendly  chip — but  at  a prohibitive  cost. 
The  process  requires  manpower  to  handle 
the  chips  several  times,  expensive  equip- 
ment. increased  fuel  consumption  and 
time.  After  processing,  the  chip  was  be- 
coming an  expensive  byproduct  and  often 
still  unmarketable  due  to  cost  and  trans- 
portation. 

In  trying  to  find  better  ways  to  process 
the  chip,  it  soon  became  apparent  that  a 
one-step  operation  was  needed.  In  order  to 
reduce  the  “value”  of  the  chips,  ways  to 
cut  both  manpower  and  equipment  costs 
would  have  to  be  found. 

In  late  1988.  John  Eglin  of  Nelson  Tree 
Service,  Dayton,  Ohio,  began  experiment- 


ing with  combining  a chipper  and  a 
grinder.  Using  an  old  Wood/C  buck,  farm 
equipment  and  his  free  time,  Eglin  soon 
turned  his  farm  into  a chip  research  facili- 
ty. I was  soon  enlisted  to  help  in  the  proj- 
ect and  the  long  road  to  a chipper/grinder 
was  underway.  To  simplify  development, 
off-the-shelf  Wood/Chuck  components 
w’ere  used  whenever  possible  on  the 
grinder  head.  Fred  Nance  of  Exact  Fabri- 
cation wras  also  instrumental  in  the  initial 
prototype  as  well  as  production. 

The  parameters  of  the  design  were  sim- 
ple: a machine  that  would  chip  wood, 
grind  it  to  a marketable  consistency,  pro- 
cess small-diameter  material,  pulverize 
the  leaves  and  needles,  create  uniform 
chip  consistency,  and  be  mobile  enough  to 
tow  behind  tree  care  equipment.  After 
more  than  two  years  of  trial  and  error,  pro- 
totypes were  ready  to  field  test.  In  an  ef- 
fort to  test  the  concept  in  a variety  of 
venues  as  well  as  expose  the  concept  to  a 
variety  of  markets.  Nelson  purchased  pre- 
production  units  and  placed  them  in 
Phoenix  and  Detroit.  Davey  Tree  also  lent 
itself  to  pre-production  testing  in  Ohio. 

The  data  gained  from  the  early  units 
was  instrumental  in  the  final  design. 
Wood/Chuck,  convinced  the  unit  was  per- 
fected, officially  began  production  in 
September.  The  chipper  was  designated 
“Ecochip"  due  to  its  ecological  and  eco- 
nomical attributes. 

The  concept  was  simple  but  the  fine- 
tuning  of  the  components  had  taken  al- 
most three  years.  The  final  product  is  sim- 
ply a 1 2- inch  Wood/Chuck  drum  head 
coupled  with  a 0 ail-type  grinder  head.  The 
Wood/Chuck  head  is  not  modified  from 
standard  heads  and  operates  exactly  as  it 
does  on  a regular  chipper.  The  Wood/ 
Chuck  head  is  connected  to  the  Ecochip 
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Wood/Chuck's  Ecochip,  shown  in 
center  of  page,  combines  chipping 
and  grinding  in  one  compact  unit. 
Photo  at  top  left  shows  the  chipper 
drum ; the  grinding  head  is  shown 
at  top  right.  Output  of  the  Ecochip 
is  shown  at  far  left  of  bottom  photo, 
and  compared  with  the  output  of  a 
conventional  drum  chipper. 
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head  by  a short  transition  chute.  This 
chute  is  instrumental  in  the  operation  of 
the  unit  and  reflects  a large  portion  of  the 
research  time  spent  on  the  chipper.  The 
transition  chute  feeds  the  chips  to  the 
Ecochip  head  which  regrinds  chips  and 
pulverizes  leaves,  needles  and  palm. 

The  design  of  the  head  produces  a uni- 
form chip  without  the  use  of  screens. 
Mulch  is  then  discharged  out  of  the  dis- 
charge chute  and  will  completely  fill  a tree 


care  truck.  Both  heads  are  driven  by  an 
1 1 20  powerband  using  the  grinder  shaft  as 
the  common  pulley  to  minimize  side  load. 
Blowers  from  both  heads  propel  the  mulch 
as  well  as  dry  the  chute.  The  components 
of  the  Ecochip  head,  except  for  the  housing 
and  blades,  are  standard  Wood/Chuck 
pans,  including  the  bearings. 

The  design  is  simple  and  proves  to  be 
user-friendly  to  those  accustomed  to  drum 
chippers.  From  an  operational  standpoint. 


the  chipper  processes  wood  as  fast  as  a 
standard  drum  chipper,  but  produces  a 
high-quality  mulch.  As  with  other  drum 
chippers,  the  Ecochip  w ill  handle  wood  up 
to  six  inches  in  diameter,  but  also  does  ex- 
ceptionally well  with  small,  leafy  and 
even  dead  material.  Operational  costs  are 
held  to  a minimum  due  to  the  absence  of 
hydraulics. 

The  unit  was  designed  to  be  durable, 
simple  to  operate  and  easy  to  maintain.  All 
service  areas  are  easily  accessible.  Both 
heads  use  the  same  non-greasable  bearing, 
are  driven  by  the  same  size  bell  and  are 
easily  adjusted  or  removed  for  service. 
The  Ecochip  comes  with  a torsion-tvpe 
axle,  electric  brakes  and  safety  break- 
away switch.  It  meets  all  applicable  De- 
partment of  Transportation.  Occupational 
Safety  and  Health  Administration  and 
ANSI  requirements. 

Reports  from  users 

For  Keith  Pauling,  tree  trimming  fore- 
man for  Arizona  Public  Service,  the 
Ecochip  chipper  is  a money  saver.  His 
trimming  crews  spent  6(X)  hours  driving  to 
and  from  the  dump  between  January  and 
the  end  of  May.  which  Pauling  estimates 
cost  about  $40.(XX)  in  wages.  Crews  are 
now  running  two  of  the  Wood/Chuck 
chippers  and  early  indications  are  that 
crews  w ill  be  able  to  cut  their  dumping  in 
half. 

Pauling  reports  that  the  public  is  more 
willing  to  accept  the  chips  for  use  as 
mulch.  Even  palm  fronds,  which  formerly 
created  very  stringy  chips,  make  good 
mulch.  The  utility  is  looking  into  making 
mulch  available  at  a central  location. 

Nelson  Tree  crew  s.  working  for  Detroit 
Edison,  also  have  been  field  testing  the 
new  chippers.  with  similar  results.  Crews 
are  able  to  get  tw  ice  as  much  on  a load. 
“Our  people  love  them/’  claims  Herb  Dot- 
son  of  Nelson  Tree. 

Are  there  any  drawbacks  w ith  the  new 
machine?  Pauling  feels  it  is  a bit  noisier, 
uses  a little  more  fuel  and  creates  a little 
more  dust  than  a conventional  drum  chip- 
per. He  feels,  however,  that  the  benefits  of 
the  Ecochip  chipper  outweigh  these  minor 
inconveniences. 

Many  attributes 

The  attributes  of  the  Ecochip  are  many. 
It  is  an  innovative  concept  based  on 
proven  components.  It  replaces  the  need  to 
handle  chips  several  times,  therefore  sav- 
ing labor  costs.  It  replaces  expensive  re- 


BRUTE 

FIREWOOD  PROCESSING  E Q U I P M E N T 

11 

^ The  Ru.i nr  Equipment  to  Fill  Your  Needs, 

Large  or  Small,  Homeowner  or  Flu-Time  Producer 

ECONOMICAL.  COMPACT. 
PRODUCTIVE.  STATE  OF  THE  ART. 


MODEL  M-106  PROCESSOR 


FEATURES: 

♦ ( Xits  and  splits  l —2  cords  - •!  firewot >d  per  li< nu 

♦ One-year  engine  anti  pump  warranty  >ix  months 
cm  all  other  parts  and  labor 

♦ Easily  towed  by  half-ton  pick-up  — weight 
with  live  deck  approximately  i900  lbs. 

♦ Sets  up  in  15-20  minutes 

♦ All-hydraulic  operation  gives  hands-on  control  ■»: 
all  functions 

♦ 45  HP  Ford  gas  engine 

♦ Brookline  dual  is  x is  hydraulic  pump 

♦ 24"  x i \ 2"  cylinder 

♦ 18  tons  of  splitting  force 

♦ Autocydcs  in  8 seconds 

♦ Four-way  slip-on  bydmulic  wedge 

♦ 15-gal.  gas  tank 

♦ 30-gal.  hydraulic  reservoir 

♦ 12’  feed  trough 

♦ 25*’  saw  Irar 


OPTIONS: 

♦ 10'  or  15*  motorized  "live  deck'  (hydraulically 
moves  logs  from  the  deck  into  the  trough) 

♦ Dual  axles  on  live  deck  version 

♦ slip-on  six-way  wedge 

♦ Autostop  system  Automatically  stops  the  feed 
tmugh  chain  by  use  of  a limit  switch,  thereby 
stopping  logs  for  anting  at  preset  lengths 


NO  COMPARABLE  UNIT 
AVAILABLE  ANYWHERE! 

Call  for  Further  Information  and  Free  Demonstration  Video 

Dealerships  Available 


East  Hill  Manufacturing  Corf. 

East  Hill  Road.  Ludlow,  Vermont  05149 
Ta  (802)  228-2862  ♦ Fax  (802)  228-3037 


Please  circle  16  on  the  Reader  Service  Card 
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In  trying  to  find  better 
ways  to  process  the 
chip , it  soon  became 
apparent  that  a one- 
step  operation  was 
needed. 


grinding  operations,  saving  equipment 
and  fuel  costs.  It  is  of  a size  which  can  he 
easily  towed  by  most  tree  care  vehicles 
and  operated  by  personnel  already  trained 
in  drum  chipper  operation.  Not  only  will 
it  save  operation  costs  htu  trucking  costs 
as  well 

The  chip  dimensions  allow  more  chip- 
ping between  dumps  and  provide  Lhe  op- 
erator with  a desirable  chip  that  can  be  left 
w ith  the  homeow  ner. 


At  best,  the  operator  of  an  Eeochip  has  a 
marketable  chip  that  can  increase  the  prof- 
it line  of  the  tree  care  or  line  clearing  op- 
erations, At  worst,  the  payload  between 
dumps  is  greatly  increased  and  the  end 
product  is  the  same  as  grinding  operations 
at  a fraction  of  the  cost. 

The  Eeochip  has  proven  itself  in  field 
studies  and  is  showing  that  the  need  to 
conserve  resources  may  be  a profitable 
repercussion  to  the  tree  care  and  line  clear- 
ing industry.  As  landscaping  and  other 
markets  for  chips  become  more  numer- 
ous. so  will  the  profits  of  those  with  a 
more  desirable  chip.  The  current  environ- 
mental laws  concerning  waste  are  likely  to 
become  more  stringent.  The  Eeochip  of- 
fers a solution  to  the  chip  handling  prob- 
lem and  does  it  with  a simple,  one-step 
drum  chipper-based  product. 

Dennis  Beam  III  is  vice  president  of  Op  - 
erations at  Wood/Chuck  Chipper  Corp ., 
Shelby.  N.C. 

Peter  Gerstettberger  also  contributed  to 
this  article. 


! NEW  ENGLAND  GROWS 

f An  historic  merger  of  the  major  New  England  green  industry  trade  shows  s 
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Hynes  Convention  Center 
Boston,  Massachusetts 
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FEATURING 

| • Hundreds  of  specialized  industry  suppliers  offering  | 

| the  best  in  goods  and  services  I 

* An  exceptional  educational  program  designed  i 

to  keep  you  well  ahead  of  the  game 

* Some  of  the  nation  s top  speakers  including; 

Dr.  H,  Mare  Cathey 
Dr.  Donald  A.  Rakow 
Dr.  Alex  L.  Shiga 

Dr.  Carl  Whitcomb  I 

* Low  admission  fees 

* The  chonce  to  do  and  see  if  oil  - at  one  time  - 

under  one  roof  | 

SPONSORED  BY 

New  England  Nurserymen  s Association 
Associated  Landscape  Contractors  of  Massachusetts  | 
Massachusetts  Arborists  Association  | 

Massachusetts  Nurserymen's  Association 

NEW  ENGLAND  GROWS,  INC.  1 

200  Unden  Street  3 

Wellesley,  MA  021817913  ? 

(617)  431-1622  Fax;  (617)431-1598  | 
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to  be  a successful  arborist 


Cal  TOLL  FREE  Today  for  your 


copy  of  our  complete  catalog- 


jrisf  w/fA  Twr 

See  us  at 

firs!  order!  TCI  Exp0 

215-430-1214 
FAX:  215-430-8560 
toll  free: 
in  PA:  800-352-3458 
outside  PA:  800-441-8381 


YIS.VMASTERCARD/DISCOVER 


Please  circle  34  on  the  Reader  Service  Card 

TREE  CARE  INDUSTRY  - NOVEMBER  1992 


Please  circle  3 on  the  Reader  Service  Card 

27 


Aerial  R.O.W.  Trimming 


the  cutting  portion  of  the  boom  suspended 
90  feel  below. 

Major  power  generating  and  pipeline 
corporations  across  the  United  States  have 
used  the  Aerial  Solutions  alternative  to 
tree  trimming  since  1985.  The  aerial  pow- 
er saw  offers  an  immediate  solution  to  the 
following  classic  ground  trimming  prob- 
lems: 

I , Inaccessibility  due  to  terrain  or  a re- 
mote location; 

2*  Land  owner  problems,  including 
damage  to  property  from  heavy  equ  ip- 
mem  getting  through  the  right-of-way; 

3,  Heavy  equipment  damage  to  the 
ri  gh  t -of-  way  i tsel  f ; and , 

4,  Job  completion  time;  side  trimming  is 
a slow  and  tedious  process. 

Advantages 

While  Aerial  Solutions  does  not  tee  I it 
will  replace  conventional  tree  trimming 
methods,  the  aerial  power  saw  is  hard  to 
beat  from  a standpoint  of  time  and  money. 

One  clear  advantage  is  that  precise  trim- 
ming begins  at  the  top  of  the  tree  and 
continues  to  the  bottom,  providing  total 
side  trimming.  Conventional  mechanical 
tree  trimming  devices  are  restricted 
by  their  boom  height,  leaving  a canopy 
on  taller  trees.  Tree  climbers  selectively 
trim  trees;  this  is  both  expensive  and  time- 
consuming. 

Also,  productivity  is  increased.  The 
aerial  power  saw  is  trimming  90%  of  the 
time  while  running,  unlike  ground  crews, 
w ho  spend  a lot  of  time  relocating. 

A third  advantage  is  that  the  cost  of  side 
trimming  w ith  the  aerial  power  saw*  is  rel- 
atively easy  to  estimate,  as  many  major 
companies  have  discovered.  Aerial  side 
trimming  is  charged  by  the  hour  when  it  is 
actually  trimming  or  reaching  a job.  Aeri- 
al trimming  averages  10  to  12  miles  per 
week  or  better,  trimming  both  sides  of  the 
right-of-way. 

Limitations 

It  is  important  to  pul  the  capabilities  of 
the  aerial  power  saw  into  perspective. 
While  this  proven  method  of  side  trim- 


Man  has  learned  to  distribute  electrical 
power  across  hundreds  of  miles  and  to 
pump  oil  and  gas  in  underground  pipe- 
lines. Still,  keeping  rights-of-way  clear  is 
a serious  and  expensive  problem.  A grow- 
ing number  of  major  energy  producers, 
therefore,  have  turned  to  a new,  more 
cost-effective  solution  to  right-of-way  tree 
trimming — the  Aerial  Solution, 

Aerial  Solutions,  Inc,,  a Louisiana- 
based  company,  is  the  outgrowth  of  years 
of  research  and  development  in  aerial  tree 
trimming.  Joe  Hartung  and  William  Cox 
obtained  the  patent  and  perfected  the  de- 


sign of  the  aerial  power  saw',  which  uses 
10.  24-inch  circular  blades  driven  by  a 
series  of  V-belts.  It  is  powered  by  an  en- 
closed two-stroke  gasoline  engine  at- 
tached to  the  top  of  the  lower  cutting 
boom.  The  hinged  upper  boom  is  attached 
to  a specially  designed  sling  below  the 
helicopter.  A quick  release  safety  hook  al- 
lows the  boom  to  be  dropped  in  an  emer- 
gency. Power  to  the  saw  is  controlled  from 
a throttle  switch  in  the  cockpit. 

To  take  off,  the  pilot  flies  the  arc  of  the 
boom,  lifting  the  entire  trimming  unit  with 


Aerial  Solutions, 
Inc.*  has  found  an 
innovative  way  to 
trim  trees  along 
rights-of-way. 
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ming  does  an  excellent  job  at  a competi- 
tive price*  there  are  limitations.  First  on 
utility  line  lighls-of-way.  no  trimming 
should  be  done  when  there  is  extensive 
overhang  because  failing  limbs  could 
damage  the  lines. 

Second,  helicopter  trimming  should  not 
be  done  near  residential  areas. 

Third,  aerial  trimming  should  be  limited 
to  certain  limes  of  year  in  some  areas  be- 
cause of  weather  extremes. 

Fourth,  strong  or  gusty  winds  limit  the 
operation  of  the  saw.  QQ 


Why  Not  Control 
Dutch  Elm  Disease 
In  Your  City? 


Phyton’ 

SEE  THE  DIFFERENCE 

See  US  —Effective  for  3+  years 
. very  affordable 

TCI  Expo 

— Simple  Trunk  injection 

—New  time-saving 
injection  method  & 
new  dosage  range 


NEW  USE  FOR 
PHYTON-27® 
ON  OAKWILT 

Treat  now,  before 
fall  color,  for  best 
results 

WNte  Oek*— therapeutic  * 
preventative 
Red  Oak*— pra tentative 


Call  1-800  ELM  TREE,  FAX  or  write  for; 
Technical  Support  & Information. 
PHYTON-27  low  prices, 
equipment  & parts, 
and  the  Newsletter 


SOURCE  TECHNOLOGY 
BIOLOG  1C ALS,  INC, 

3355  Hiawatha  Avenue,  Suite  222 
Minneapolis.  Minnesota  55405 
(€12)  724-7102 

TOLL  FREE  1 -800-ELM-TREE 
FAX  (61 2)  724-1642 
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Commonly  Asked  Questions 


Aerial  Solutions  has  operated  its  inno- 
vative side  trimming  business  since 
February  1 985,  and  has  logged  thousands 
of  accident-free  hoars.  After  thorough 
evaluation,  the  Federal  Aviation  Adminis- 
tration has  certified  the  aerial  power  saw 
under  a normal  category  swing-mode 
operation.  This  federal  approval,  as  wed 
as  reasonable  premiums  for  $10  million 
of  insurance  coverage , was  earned 
only  through  safe  operation  of  the  aerial 
power  saw. 

Nonetheless,  major  clients  like  Chevron 
Pipe  Line  Company,  Gulf  States  Utilities 
Company,  Appalachian  Power  Company 
and  others  initially  had  many  questions, 
as  do  most  when  introduced  to  the  aerial 
power  saw. 

Some  of  the  most  commonly  asked  ques- 
tions are  as  follows: 


Q:  How  dangerous  is  the  operation  of  the 
saw? 


A:  Both  the  FA  A and  the  insurance  indus- 
try' constantly  monitor  Aerial  Solution's 
operation.  The  company's  track  record  in- 
dicates that  inherent  danger  and  exposure 
are  manageable. 


Q:  Howr  well  can  the  saw?  be  controlled^ 


A:  The  ability  to  control  the  saw  safely 
and  accurately  is  one  of  the  major  con- 
cerns of  FAA  certification.  Proof  of  preci- 
sion in  controlling  the  saw  is  demonstrat- 
ed by  the  pilot's  routine  ability  to  smooth- 
ly lower  the  cutting  unit  into  its  cradle  at 
the  landing  area  without  endangering  the 
ground  person. 


Q:  Does  it  tear  off  Limbs?  What  about 
cutting  hardwood? 


A:  The  saw  cuts  cleanly  and  rapidly,  or 


will  not  cut  at  all  The  stiffness  of  hard- 
wood actually  makes  it  easier  to  cut  than 
pine  in  some  instances.  The  unit  cuts 
10-inch  hardwood  with  no  problem.  An 
occasional  12-inch  limb  can  he  trimmed 
by  cutting  it  from  both  sides.  An  entire 
tree  of  10-to- 1 2-inch  l imbs  is  best  cut  us- 
ing conventional  methods. 


Q:  How  do  you  determine  the  right-of- 
way? 


A:  From  the  air.  the  original  tree  line  is  rel- 
atively easy  to  spot.  The  pilot  can  use  the 
power  cross  bars  on  utility  lines  to  set  an 
imaginary  line.  After  the  first  cut.  the  crew 
checks  w ith  the  inspector  to  be  sure  they 
are  cutting  on  the  correct  line.  With  thou- 
sands of  hours  of  trimming,  there  has  not 
been  a problem  determining  the  edge  of 
the  right-of-way. 


Q:  Are  tree  limbs  flying  everywhere  as 
you  cut? 


A:  The  aerial  power  saw  cuts  so  rapidly 
and  cleanly  that  the  limbs  rarely  have  a 
chance  to  break.  Instead,  they  fall  straight 
down,  assisted  by  the  hlast  from  the  rotors. 


Q;  Have  you  had  to  drop  the  saw  yet? 


A:  In  several  years  of  operation.  Aerial 
Solutions  has  had  to  drop  the  saw  twice. 
Both  times,  problems  were  indicated  with 
the  helicopter,  not  the  saw.  and  the  emer- 
gency release  did  just  what  it  was  de- 
signed to  do:  It  lost  the  saw  and  saved  the 
helicopter. 


For  further  information,  contact  Aerial 
Solutions,  44 U Chuck  Yeager  Avenue. 
Baton  Rouge,  LA  70807.  Phone:  504-356- 
4481 . 


30 


TREE  CARE  INDUSTRY  - NOVEMBER  1092 


For  the  past  three  years  we  have  used  ROOTS1™  Concentrate  in  our 

tree  fertilization  program  with  30%  less  fertilizer.  We  have  been  very  pleased 
with  the  results.  Established  trees  treated  with  ROOTS1™  and  fertilizer  produce 
larger,  thicker,  and  greener  leaves,  while  trees  treated  with  fertilizer  alone 
produce  more  shoot  growth  with  smaller,  paler  leaves. 

We  have  also  found  that  ROOTS™1  helps  the  recovery  of  stressed  trees  and 
damaged  trees  that  can’t  be  fertilized.  This  gives  us  more  flexibility  in  the 
types  of  treatments  we  can  offer  to  our  customers.  ROOTS™1  has  become  an 
essential  part  of  our  tree  care  program. 


See  us 
at 

TCI  Expo 


Jeff  Ott 

Northeast  Shade  Tree 
Portsmouth,  NH 


A Division  of  LISA  Products  Corp 
25  Science  Park.  New  Haven.  CT  0651 1 
'ROOTSplus  and  ROOTS  are  trademarks 
of  LISA  Products  Corporation 


Please  call  us  toll-free  at  l-8(X)-342-6173  for  additional  information 
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Saving  Your  Back 


Arborists  perform  physically  demand- 
ing tasks,  from  lifting  logs  and  dragging 
hrush.  to  raking  debris  and  running  chain 
saws.  Each  can  cause  back  injury  if  not 
done  properly. 

Industry  safety  experts  estimate  that  the 
indirect  costs  of  a back  injury — lost  time 
and  productivity — are  five  times  as  ex- 
pensive as  the  direct  cost.  In  fact,  back  in- 
jury is  the  leading  cause  of  lost  time  in  the 
tree  care  industry,  according  to  the  safety 
experts. 

Pulling,  twisting,  and  slipping  are  the 
most  common  causes  of  back  injuries. 
Lifting  objects  improperly  can  also  hurt 
the  back.  Lifting  with  the  hack  and  not  the 
legs,  lifting  from  an  awkward  position,  or 
trying  to  move  material  that  is  too  large 
for  one  person  can  lead  to  injury  and  lost 
time. 

Most  back  injuries,  and  all  the  discom- 
fort and  lost  productivity  that  go  with 
them,  are  preventable.  Arborists  can  keep 
their  backs  healthy  with  exercise,  by 
knowing  how  the  back  works,  and  by  us- 
ing simple  lifting  teehniquesA 

The  National  Arborist  Association  pro- 
duced its  Back  Injury  Prevention  Program 
to  help  prevent  new’  and  recurring  injuries, 
and  to  reduce  lost-time  due  to  injury.  The 
program's  objectives  are  two-fold:  to  pro- 
vide continuous  training  for  all  employees 
to  raise  their  awareness  of  how  the  back 
can  be  injured,  and  to  establish  specific 
steps  employees  can  take  to  detect  and 
eliminate  conditions  that  could  cause  or 
contribute  to  back  injury. 

The  program  contains  a training  manu- 
al: a video  program;  two  prevention 
posters — one  on  stretches  and  exercises 
and  one  on  proper  lifting  techniques;  two 
prevention  truck  decals — one  on  stretches 
and  exercises  and  one  on  proper  lifting 
techniques. 

The  27-minute  Back  Injury  Prevention 
video  covers:  Basic  A n atomy /Unde r- 
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NAA's  Back  Injury  Prevention  Program  includes  posters  on  proper  lifting  techniques. 


standing  the  Spine:  Body  Mechanics;  Lift- 
ing Techniques:  Hazard  Recognition. 

The  program  can  he  used  for  base  train- 
ing for  all  current  employees;  annual  re- 
fresher training  for  all  employees:  indoc- 
trination training  for  new  hires:  and  reme- 
dial training  for  employees  who  injure 
their  backs. 


National  Arborist  Association  member 
firms  may  receive  one  free  program  on  re- 
quest, Program  components  may  be  pur- 
chased individually  or  as  a set.  For  more 
information  on  NAA's  Back  Injury  Pre- 
vention program,  call  I -800-733*2622, 
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When  you  climb  on  our  orange  ropes,  you're  recognized  as  a professional 
who's  serious  about  safety.  The  instant  success  of  Braided  Safety  Blue  High-Vee 
demonstrates  that  clearly  identified  climbing  ropes  promote  safety  in  the  tree. 

Now.  New  England  Ropes  introduces  a high  visibility  version  of  our  famous  Safety 
Blue  three-strand  rope  and.  for  those  who  prefer  a 12-strand  rope,  our  completely 
redesigned  TreeLine  with  a new  abrasion  resistant  finish  and  optional  fleck  pattern. 

New  England  Ropes  is  committed  to  making  the  best  climbing  ropes  possible. 
That's  why  when  your  safety  is  on  the  line.  New  England  Ropes  comes  through 
with  flying  colors.  . 

name  of  your  nearest  dealer,  -Saji  NEW  ENGLAND  ROPES 


vammTrnmwPT 


please  call  or  w rite  US.  23  Pope  s Island,  New  Bedford,  MA  02740  Phone:  (508)  999-2351  FAX  (508)  999-5972 
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TRFF  CEDUipcc 

ARE  NOW  REQUIRED  TO  HAVE  A 

CONTRACTORS  LICENSE 

Assembly  Bill  2190,  EttecUve  El-92 
C-6 1 Limited  Specially /Q- 49  free  Seivice 


HOME  STUDY  PROGRAM 


For  the  Tree  Care  Professional 
Providing  the  Following  Services: 

■ Complete  Application  processing  to  obtain 
the  Tree  Service  Exam  and  License  as  soon 
as  possible. 

■ Current  and  up-to-date  Tree  Service  Law 
study  materials 

■ Current  and  up-to-date  Tree  Service  Trade 
study  materials. 


★ GUARANTEED  TO  PASS!* 


Major 

ENROLL  BY  PHONE  TODAY 

CHECKS 

Credit  Cards 
Accepted 

1-800-752-2275 

COD, 

SERVING  ALL  OF  CALIFORNIA 

and  licensed  by  the  Department  of  Education. 

Gall  lor  lull  details  and  FREE  brochure! 


CONTRACTORS 
TESTING  SERVICE 

DON'T  GET  CAUGHT  OUT  ON  A LIMB! 
— FINES  START  AT  $1000. 


Please  circle  12  on  the  Reader  Service  Card 
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* TREE 
TRIMMING 
SUPPLIES 

Mitts  & Merrill  Brush  Chippers 
Hodges  Stump  Grinders 
Pruning  Saws  * Tree  Calipers 
Pole  Primers  • Loppers 
Bush  Hooks  • Sprayers 

PROFESSIONAL  TOOLS  AND 
UNIFORMS  FOR  GROUNDS 
MAINTENANCE  PERSONNEL 


Write  or  phone 
for  a free  catalog. 

Karl  Kuemmerling,  Inc 

129  Edgewater  N.W. 
Massillon,  Ohio  44646 
Phone  (216)  477-3457 


Please  circle  24  on  the  Reader  Sen  ice  Card 
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INDUSTRY  ALMANAC 


December  1-3 

Agricultural  Outlook  Conference 
USD  A Headquarters 
Washington.  D.C, 

Contact:  202-720-3050 

December  2-4 

Rocky  Mountain  Turf  Conference  & 
Trade  Show 
Currigan  Hall 
Denver,  Colo. 

Contact:  303-688-3440 

December  7-8 
IS A/Illinois  Chapter  Meeting 
Holiday  Inn  Conference  Hotel 
Decatur,  IU, 

Contact:  Mike  Dirksen,  2 ! 7-783-2250 

January  5 

Understanding  the  Urban  Tree 
Featuring  Dr.  Alex  Shi  go 
Milwaukee,  Wis. 

Contact:  Rainbow  Trcecare, 
612-022-3810 

January  7 

Understanding  the  Urban  Tree 
Featuring  Dr.  Alex  Shigo 
Ann  Arbor,  Mich. 

Contact:  Rainbow  Treecare. 
612-922-3810 


January  14-15 

Carol inas  Shade  Tree  Workshop 
Co-sponsored  by  the  Carolina  Arborist 
Committee  and  Southern  Chapter  ISA 
Charlotte,  N.C. 

Contact:  Don  McSween.  704-336-4262 

January  14-16 

Mid- America  Horticultural  Trade  Show 
Hyatt  Regency 
Chicago,  III, 

Contact:  Donn  Sanford,  708-526-2010 

January  17-19 

Empire  State  Tree  Conference 
Holiday  Inn 
Suffem,  N.Y. 

Contact:  518-783-1322 

January  27-29 

Annual  Conference  and  Trade  Show 

Wyoming  Groundskeepers  and  Growers 

Association 

Casper  Events  Center 

Casper.  Wyo. 

Contact:  Bruce  Potter,  307-637-7060: 
Chuck  Kostboth,  307-265-1870 

February  9-13 
NAA  Annual  Meeting 
Don  Cesar  Resort  Hotel 
St,  Petersburg,  Fla, 

Contact:  NAA,  800-733-2622 


Plastic  Composites  Corporation 
has  produced  more  fiberglass 
booms  and  buckets  than  ANY 
other  company.  We  have  been 
the  primary  original  equipment 
manufacturer  of  Hi-Ranger*  glass 
components  over  the  last  three 
decades.  Now  we  are  in  a position 
where  we  can  deal  directly  with 
the  rebuilding  and  user  industry 
for  replacement  parts  and  repairs 
to  fit  the  Hi  Ranger*  and  other 
aerial  lifts. 

When  you  buy  from  PCC,  you  get 
OEM  quality  at  the  best  price 
available. 

Please  call  to  discuss  your  needs 
for  glass  or  liners  to  fit  Hi-Ranger* 
and  other  aerial  lifts.  We  have  the 
product,  the  price  and  the  service 
team  to  meet  your  needs. 


REPLACEMENT  BOOMS, 
BUCKETS  AND  LINERS 
TO  FIT  HI-RANGER* 
AND  OTHER 
AERIAL  LIFTS 


See  us 

at 

TCI  Expo 


PLASTIC  COM  TOSITES 
| CORPORATION 


8301  North  Clinton  St. 
Fort  Wayne,  IN  46825 
Phone  1-800-747-9339 
Phone  1-219-484-3139 
Fax  1-219-483-2532 

■ Hl-Runger  is  a irfiaemnrk  of  Hl-Ranger.  Inc 
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See  us  at  TCI  Expo 
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SPECIALIZED 
TRUCKS  IN 
STOCK 


1968  Bucyrui  Erie  Hyd+  Crane  45C; 
25  Ton  Cap.;  S5'  Boom:  20'  Jib;  105 
Hook  Haight:  Gas  Up  & Down 

..*»,soo 


1986  Ford;  Vfl;  5+£  8.000  Mil 
w/NATIONAL  455  Gran*;  8 Ton  Cap; 
55'  + 29'  Jib-  94'  Hook  Height:  Very 
Clean  ,*39,500 


(2)  1990  Inti.;  DTA-360  5+2 

Spd.;  w/JLG  1OOO0T;  10  Ton  Cap,; 
71  Boom  + 29'  Jib- 1 0P  Hook  Heigh! 
*47,500  Ea. 


1984  Ford;  8,2  Diesel;  5*2; 
w.  NATIONAL  4-55;  0 Ton  Cap.;  65' 
Kook  Haight  *20,500 


1990  Ford;  V8:  5 Spd,;  w/RO,  5 Ton 
Crane  8 Dump  Body *7,900 


1976  INT'L;  V8;  5+2;  W 75 
RADQCY  &gn  Crane, 


mmt 


(8)  1978  To  1962  CMC;  Gs*  Or  Die- 
sot;  2 Wheel  Or  4 Wheel  Drive:  A5- 
PIUNDH  L&42,  LB45  Material  Han- 
dler  Buckets  .......  *12,500  5 UP 


1983  Chevrolet;  Diesel;  5+2; 
w.tRSO  ASPLUNDH  Buck*!  A Chip 
Body  *29,500 


1978  Ford  C O;  CAT  Diesel:  Auto.: 
w/SO'  HUNT  PIERCE  Servifift  Bucket 

*16,500 


1985  Ford;  Diesel;  5+2;  w.HOUN 
42'  Material  Handler *29.500 


(20)  1978  To  1988  One  Ton  Bucket 
Vans,  Utilities,  VeralJH  TeE&ta's,  Etc, 

*4,500  & Up 


<10)  1978  To  1982  Teleta  T40C 
Placer  Units;  FORD  & CHEVROLET; 
Gas  5 Diesels, 


(2)  1936  Ford  & Chevrolet;  V0:  5+2: 
wHOLAN  80S  42'  Material  Handing 
Bucket  , . . ,,,  ,*28,300 


1990  lull.  Model  4700;  DTA360  Diesel:  5+2  Spd 
w/JLG  800 BT  8 Ton  Crane:  65'  Boom  + 29'  Jib  = 94' 
Hook  Height  $39,500 


1980  Ford  LNT8000;  6-71  Deceit; 
13  Spd.:  w/IMT  1331  Wallboard 
Loader *19.500 


1984  GMC;  0,2  Diesel;  5+2:  IMTCO 
3 Ton  KnuckJeboanrC  3E7  Reach;  12* 
flat  Body:  Uflgale;  NtCE  *16,900 


1987  Ottawa  Commando;  Mack 
Diesel;  4*4;  whitman  PC1342TS  6.5 
Ton  Digger  Derrick;  45'  Hook  Height; 
3t932  Miles  *49.000 


1973  Ford  L6000:  CAT  Diesef:  Au- 
to.; HOLAN  3 Section  Digger  Derrick; 
...  . - -■  t *8,900 


1967  Ford  F950;  VS;  5+4  Spd.;  Tan- 
dem; wrSTERLrNG  MARAUDER;  20' 
Dip  Depth;  3*  KELLY  Bar  . .*19.000 


PENGO  Reelwinders  TCRW;  W;s- 

concin  2 CyJ.  Gas 13,900  Ea, 

(20)  Reel  Trailers  In  Stack. 


1987  Vermeer  455A  Cable  Plow 
Trencher:  Reel  Holder;  John  Deer* 
Diesel;  200  Hrs .*16,900 


44'  Hook  Height 


1934  CHEVROLET  SUBURBAN: 

V8;  Aulo.;  AC:  wFAlRMOUNT  Rail 
Gear  . *9,500;  (2)  Crane  Dumps 

w/FAIRMOUNT  2545  Rail  Gear 
*1 3^000  Ea. 


Royer  Woodsman;  4 Cyl,  Datroil 
Diesel  *19,500 


1936  Olathe  364  Wood  8 Debris 
Chipper;  160  Mrs,;  Curmiin*  Turbo 
Diesel  *29,500 


1932-84  Chevrolet  Or  CMC  Chip 
Body  Dumps:  V8;  4 Spd.;  SEVERAL 
AVAILABLE  . CALL  FOR  PRICES 


1971  Ford  CO  wWALO  Truck- 
O- Liner  Line  Panter  *9.500 


1982  Athey  iMobll  Street  Sweeper 
HLD-2;  John  Deere  4 Cyl,  Diesel 
* 1 3,500 


Morbark  20-36  Chippers:  290  s;  Used  Acplundh, 
Woodchuck,  Efc,;  (20)  In  Stock, 


OPdYKE  inc 
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CUTTING  EDGE/tree  organization  news 


Shindaiwa  Assists  Arborist  Training 


Shindaiwa,  Incorporated,  of  Tualatin, 
Oregon,  has  donated  chain  saws  for  field 
training  to  the  M.K  Blair  Institute  of  Ar- 
boriculture, The  Institute*  headed  by  Don- 
ald Blair  sponsors  training  workshops 
throughout  the  United  Slates  on  Rigging 
for  Removal  and  other  subjects, 

Lee  Richey,  Shindaiwa' s Western  sales 
manager,  presented  a new  saw  to  Blair. 
Shindaiwa  also  supplied  saws  and  finan- 
cial support  to  the  National  Arborist  Asso- 
ciation for  the  production  of  chain  saw 
training  videos. 

Shindaiwa  manufactures  gas  and  elec- 
tric chain  saws,  line  trimmers,  brush  cut- 
lers, hedge  trimmers,  water  pumps,  leaf 
blowers,  cutoff  saws  and  clearing  saws. 


Don  Blair,  left,  accepts  a new  saw  from  Lee  Richey,  Shindaiwa’s  Western  sales 
manager. 


Chemicals  Reference  Available 


The  Second  Edition  of  the  Turf  & Or- 
namentals Chemicals  Reference*  a valu- 
able desk  reference  for  anyone  engaged  in 
1PM  or  pesticide  application,  is  available 


from  C & P Press/John  Wiley  & Sons, 
Inc,  Publishers. 

The  T & OCR  is  probably  the  best  sin- 
gle resource  tor  chemical  planning  and 


hazardous  communication  training  pro- 
grams. Included  in  the  Second  Edition  are 
labels  and  material  safety  data  sheets  for 
more  than  315  chemical  products,  sup- 
plied by  23  manufacturers.  Other  features 
are  six  i] nick -reference  color-coded  in- 
dexes cross-referencing  each  product 
(Brand  Name  Index,  Manufacturer  Index, 
Product  Category  Index.  Common  Name 
Index*  Plant  & Site  Use  Index  and  Pest 
Use  Index);  a Hazardous  Chemical  Inven- 
tory' Reporting  Table;  Department  of 
Transportation  shipping  requirements;  an 
expanded  summary  of  regulations  affect- 
ing the  turf  and  ornamental  professional; 
posting  and  notification  requirements  by 
state:  a guide  to  state  registrations  of  prod- 
ucts; state  Poison  Control  Centers;  state 
regulatory  officials;  and  a helpful  applica- 
tion record-keeping  chart. 

You  can  order  the  Turf  & Ornamentals 
Chemicals  Reference,  Second  Edition, 
{ ISBN  #047 1 -580 1 8-X,  S 1 1 0)  and  exam- 
ine it  free  for  15  days  by  calling  1-800- 
879-4539  or  write  to  C &.  P Press,  do  John 
Wiley  Si  Sons,  605  Third  Avenue,  New 
York,  NY  10158,  attn.  Tom  Charla. 


WE  MAKE  THE  SORRIEST  LOOKING  SPLITTER  YOU’VE  EVER  SEEN! 

We’ve  had  people  look 
at  our  machine  and  say: 

NO  WAY! 

...  the  wedge  is  too 
narrow, 

...  the  pusher  too  small, 

...  the  T beam  isn’t 
wide  enough, 

...  it’ll  never  split  the 
kind  of  logs  we  get! 

That’s  what  we  hear  all  the  time,  from  folks  who  haven’t  used  one.  Would  you 
believe!  Three  (3)  full  cords  an  hour.  On  a tough  machine,  that  won’t  quit! 

To  find  out  more;  call,  write  or  fax: 

GFX  CORPORATION  A 

200  RECREATION  PARK  DRIVE  ee°2l$0 

HINGHAM,  MA  02043-4220 
617-740-0350  * FAX  617-740-0355 
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Ijooking  forward  to  seeing  you 
at  the  NAA  Annual  Meeting 
and  Conference 

February  9-13,  1993 

at  the  beautiful 

Don  Cesar  Resort  in  sunny  Florida! 


Paul  McFarland 

President,  NAA 


All  Arborists 


10  Good  Reasons  To  Attend 
The  1993  Naa  Annual 
Meeting  & Conference: 


***  <X4U'*4*/ 


1. 

2. 

3. 

4. 

5. 

6. 

7. 

8. 
9. 

10. 


j 


C°m^f 


Get  a head  start  on  achieving  your  1993  Goals. 

Network  with  your  peers  and  experts  in 
the  industry. 

Improve  your  marketing  efforts. 

Investigate  the  Zero  Defects  Program. 

Review  insurance  needs. 

Prepare  for  an  OSHA  inspection. 

Listen  to,  learn  from  and  meet  Dr.  Alex  Shigo. 
Get  a fresh  perspective  on  your  business. 
Prepare  for  a busy  spring. 

Enjoy  the  activities  offered  in  beautiful 
St.  Petersburg  . . . and  more! 

For  more  information  please  call: 


*99.1  a 


<&> 


National  Aborists  Association 
1-800-733-2622 
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NAA’s  1 993  Annual  Meeting  And  Conference  Offers  A Change 


The  National  Arborist  Association's 
Annual  Meeting  and  Management  Con- 
ference is  different  from  any  other  arborist 
meeting  you  have  ever  attended.  For  ex- 
ample, the  keynote  speaker  is  Dr,  Alex 
Shiga,  a well-known  authority  on  trees 
and  tree  systems.  However,  at  NAA*s  An- 
nual meeting,  A1  Shigo  has  promised  not 
to  talk  about  trees — at  all. 

Beginning  with  Shigo,  this  year's  con- 
ference will  be  informative,  exciting  and 
enlightening.  Scheduled  for  February  9- 
13,  the  meeting  will  be  held  at  the  Don 


Cesar  Resort  in  St.  Petersburg,  Florida. 
The  programs  will  focus  on  timely  issues. 
The  meeting  format  is  designed  to  help  all 
those  in  the  tree  care  industry  improve 
their  business  and  stay  informed. 

Experts  will  present  programs  on  insur- 
ance, pesticides,  OSH  A.  marketing,  zero- 
defects  programs,  and  more.  Conference 
attendees  will  have  the  opportunity  to  ex- 
plore specific  issues  in  informal  sessions 
with  the  experts. 

The  beautiful  location  of  this  year's 
conference  lends  itself  perfectly  to  net- 


Aerial Lift  Bucket  Accessories 


ircular  Saw  Holders 
ong  Reach  Chain  Sa 
Holders 


Hydraulic  Pruner 


Holders 

• Chain  Saw  Scabbards 

• Canvas  Tool  Trays 


CORPORATION  ‘ SINCE  1956 

P.O.  Box  240277,  Charlotte.  NC  28224 


Tel:  704/525-5191  • 800/346-1956  • Fax:  704/522-6161 
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IT’S  A FACT ... 


That  with  a Regular  Saw  Chain  you  can 
only  cut  One  Cord  of  Wood  without  re-sharpening!  WITH  A RAPCO 
CARBIDE  SAW  CHAIN  YOU  CAN  CUT  20  to  25  CORDS  WITHOUT 
RE-SHARPENING.  “IT  CUTS  ^ 

LIKE  A 

IT’S  UNMATCHED 

TO  CUT  DIRT  ENCRUSTED  TIMBERS,  World’s  Finest 

DRIFTWOOD  EMBEDDED  WITH  n Jk 

SAND  AND  OTHER  DIFFICULT  flArUl/  INDUSTRIES,  INC. 
CUTTING  APPLICATIONS.  ^ 121 30  N.E.  AINSWORTH  CIRCLE  *240 

WRITE  OR  PHONE  US  TODAY! 


PORTLAND,  OREGON  USA  97220 
PHONE  1-503-255-6355 
FAX  1-503  255  4807 
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working  with  peers,  broadening  the  scope 
of  business  relationships,  renewing  old  ac- 
quaintances and  meeting  new  friends. 

For  further  information,  contact  the  Na- 
tional Arborist  Association*  P.O.  Box 
1 094,  Amherst,  New  Hampshire  0303 1 , or 
call  1-800-733-2622. 


AMERICAN  SAFETY  UTILITY  CORPORATION 

AS-U-C  the  need  tor  Satety  Products  . . . 


m CALEB  ROAD 
SHE  LBV.  NC  28152 


P.O.  BOX  174D 
SHELBY.  NC  28151 


AMERICAN  SAFETY 
"BOOTS" 


TREE  SADDLE 


TREE  PRUNERS 


CALL  TOLL  FREE 
1-800-438-6013 
Continental  U.S.  * Puerto  Rico 
Alaska  • Hawaii  * Canada 
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TOOLS 

OF  THE  TRADE. 


Ropes,  Chain  Saws,  Tree  Saddles— These  are 
all  essential  tools  of  the  trade. 


Information  is  also  an  essential  tool— “The 
Treeworker”,  a monthly  newsletter, 
contains  the  information  that  will  keep 
your  employees  informed  and  a step 
ahead. 


Subscribe  to  “The  Treeworker”  and 
make  it  one  of  your  essential  tools.  Keep 
your  employees  up-to-date  about  impor- 
tant issues  affecting  your  business  such  as 
Safe  Work  Habits,  Team  Work,  New  Tree 
Care  Techniques,  and  more! 


"'knOWnf 

ne*«s  a°°'her 
thesameSan* 


0*ner  s ^ ^ ***£ 


""'"•a. 


'Party 


“THE  TREEWORKER” 

A Small  Investment  That  Will  Pay  Big  Dividends! 

Each  subscription  of  the  “Treeworker”  contains 
12  monthly  issues.  To  figure  your  cost  determine 
the  number  of  subscriptions  and  then  multiply 
that  number  by  the  cost  per  subscription.  Exam- 
ple: To  order  11  subscriptions:  11  x $13.20  = 
$145.20  per  year. 


n Subscriptions  Each 

1-9 $14.50 

10-19 $13.20 

20-49  $12.50 


# Subscriptions  Each 

50-99 $10.90 

100-299 $8.90 

300  +■ $6.90 


TO  ORDER  PLEASE  FILL  OUT 
THE  ORDER  FORM  ON  PAGE  44. 

National  Arborist  Association 


Please  circle  33  on  the  Reader  Service  Card 


CUTTING  EDGE/products  & services 


Leonard!  Manufacturing  Co.,  Inc.,  intro- 
duces Tuff  Teeth  replacement  teeth  for 
stump  grinders.  Tuff  Teeth  are  three- 
fourths  of  an  inch  thick  to  last  longer 
than  standard  teeth.  Surrounding  Tuff 
Teeth  in  the  photo  above  are  Leonardi’s 
Tuff  Teeth  pockets,  as  well  as  the  com- 
pany’s round  and  square-tip  standard 
teeth,  standard  pockets  and  bolts.  For 
further  information,  contact  Leonardi 
Manufacturing  Co.,  Inc.,  2728  Erie  Drive, 
Weedsport,  NY  13166.  Phone:  800-537- 
2552,  31 5-834-661 1 . FAX:  31 5-834-9220. 


LABB  Systems/Software  has  just  re- 
leased version  2.0  of  the  new  Trims 
Street  Tree  Inventory.  The  new  soft- 
ware package  is  an  IBM  PC  compatible 
tree  management  system  for  munici- 
palities, colleges,  universities,  parks 
and  industrial  complexes.  Trims  Street 
Tree  Inventory  assists  in  planning  and 
scheduling  street  tree  maintenance,  re- 
questing bids  and  tracking  tree  history. 
For  a free  brochure  and  demo  disk, 
contact  LABB  Systems/Software,  6018 
East  Osborn  Road,  Scottsdale,  AZ 
85251.  Phone:  800-733-9710. 


Safety  Storage,  Inc.,  announces  the 
new  FireShield  (FS-Series)  safety  stor- 
age buildings  for  flammable  and  com- 
bustible liquids  and  hazardous  materi- 
als. FS-Series  hazmat  storage  buildings 
are  the  first  all-welded,  unitized  2-hour 
fire-rated  steel  buildings  in  the  in- 
dustry. They  offer  high  strength,  light 
weight,  and  economy  while  meeting 
federal,  state  and  local  regulations  for 
fire-rated  storage  units.  For  further  in- 
formation, contact  Safety  Storage,  Inc., 
2301  Bert  Drive,  Hollister.  CA  95023. 
Phone:  800-344-6539.  FAX:  408-637- 
7405. 


SHOW  $ 
SPECIAL 


BRAIDED 
SAFETY  BLUE 


e'5 


V HIGH-VEE  ROPE 

- SPECIAL  120  FT.  HANK  ' 

u V • High  visibility  immediately  identifies 
• r°Pe  as  3 critical  climbing  line. 

^ Bold  color  pattern  of  ORANGE  & 

WHITE  waxed.  16  strands. 

//  vl  rVrtSL*  \ v ? • Thp  rnnp  that  nrnfprtc  I 


The  rope  that  protects 
you  and  your 
crew 


SL2000 
ouble  Locking 
Safety  SNAP 

5000  lb.  rated 
snap  has  a 
safety  latch  to 
prevent  accidental 
opening. 

Bishop  Special 
Good  Thru  Dec.  31,  1992 


BISHOP  COMPANY 

P.O.  Box  870  • 12519  E.  Putnam 
Whittier.  CA  90608  • (310)698-9818 

Free  Anywhere  (800)  421-4833 
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Attend  Mid-Am  '93. 
January  14-16,  1993 
Hyatt  Regency  Chicago 

It's  Your  First  & Best  Place 
for  Business  in  1 993 


SPONSORED  BY: 

Illinois  Landscape  Contractors  Association 
Illinois  Nurserymen's  Association 
Wisconsin  Landscape  Federation 
ENDORSED  BY: 

Iowa  Nurserymen's  Association 
Minnesota  Nursery  fit  Landscape  Association 
Nebraska  Association  of  Nurserymen 


Everything  you  need  for  a more  profitable  year  can  be  found 
at  the  1993  Mid-America  Horticultural  Trade  Show  in  Chicago. 
It's  the  right  place  to  sharpen  your  competitive  edge  and  make 
all  your  smart  "dollars  and  sense"  buying  decisions  for  the 
'93  season. 


Mid-Am  offers: 


• 671  booths  filled  with  green  goods,  equipment  and  service 
ideas  from  426  of  the  nation's  top  nursery,  landscape  and 
garden  center  suppliers; 

• One-on-one  interactions  with  green  industry  pros; 

• Demonstrations  on  how  to  cut  costs  and  enhance  profits; 

• Convenient  Thursday  through  Saturday  show  schedule; 

• Educational  meetings,  seminars  and  events  sponsored  by 
industry  associations; 

• Prime  location  in  Chicago's  loop  with  reduced  room  rates 
and  parking  at  the  luxurious  Hyatt  Regency  Chicago; 

• Low-cost  parking  at  Soldier  Field  with  free  shuttle  bus  to 
and  from  Mid-Am; 


• Discounted  rates  for  early  registration; 

For  registration  information,  contact: 

Mid-America  Horticultural  Trade  Show,  1 OCX)  N.  Rand  Road, 
Suite  2 1 4,  Wauconda,  Illinois  60084. 

TEL:  708-526-2010.  FAX:  708-526-3993. 


See  it  First 
See  it  Best 
SeeitHLLat 
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A new  "maintenance”  spike  is  available 
from  the  Lutz  Corporation,  for  treating 
manganese,  magnesium  and  potassi- 
um deficiencies  of  palms.  The  Lutz 
#30193  Palm  Tree  Maintenance  Spikes 
are  formulated  to  fertilize  palms  while 
protecting  them  from  common  nutrient 
deficiencies.  Their  nutrient  release  is 
slowed  by  the  use  of  proprietary  bind- 
ers. Each  Lutz  spike  provides  exact 
measured  amounts  of  nutrient  so 
palms  can  be  properly  fertilized.  For 
further  information,  contact  the  Lutz 
Corporation,  501  Ford  St.,  Oregon,  IL 
61061.  Phone  815-732-2383, 


The  H.  L.  Bouton  Company,  a leading 
manufacturer  of  protective  eye  wear  for 
more  than  50  years,  introduces  the 
9500  USA  to  the  line  of  9500  Plastic  Avi- 
ator safety  spectacles.  The  9500  USA 
offers  classic  aviator  style  and  comfort 
in  a lightweight  red,  white  and  blue  mul- 
ticolor plastic  frame  with  a USA  imprint. 
The  9500  series  frames  are  also  avail- 
able in  neon  red,  neon  blue,  neon  green 
and  traditional  caramel  and  smoke  col- 
ors. Replaceable  polycarbonate  lenses 
come  in  clear,  grey,  and  four  IR  green 
shades.  For  more  information,  contact 
Jeffrey  Sherman  at  508-295-3300. 


Ray co  introduces  the  Hydra-Stumper 
T175,  a land  improvement  and  site 
preparation  machine.  The  T175  fea- 
tures two  self-contained,  quick  change 
heads  which  reduce  the  cost  of  stump 
removal  and  brush  mowing.  The  stump 
cutter  has  a heavy  duty  hydrostatic  mo- 
tor that  powers  a 36-inch-diameter  cut- 
ter, The  cutter  wheel's  rock  cutting  per- 
cussion teeth  provide  longer  service 
life.  The  cutter  travels  112  inches 
across  the  stumps  and  reaches  48 
inches  above  and  40  inches  below 
ground.  For  more  information,  write  to 
Ray  co,  425 5 Lincoln  Way  East,  Woost- 
er, OH  44691.  Phone:  800-392-2687  in 
Ohio,  800-  392-2686  outside  Ohio. 


^ PATENTED  DESIGN  - PRQUEN  PERFORMANCE 

CUT  WITH 


lleavy  duty 
stump  cutBr  fjpthHt 


CONFIDENCE 


CEI  800  SERIES 
CUTTER  TEETH: 

* Eliminate  bending  and  breaking! 

* Dependable  in  tough  conditions! 

* Last  3-5  times  longer! 

* No  gauging! 

* 5 years  proven  performance! 

* Patented  carbide  design  for 
longer  edge  life! 

P.O.  BOX  406  OSSEO.  MN  55396 


CALL  US  T0DRY! ! ! 
1-800-333-5234 
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Classified  Ads  in 
TCI  Get  Results! 


See  us  at 
TCI  Expo 


MFG  16005  Delmar 
P.O.  Box  6 
Lowell,  IN  46356 


(219)  696-1440 

Cat!  for  nearest  dealer  hi  your  area 


The 

Affordable 


Portables 


Models 

12R-18E-20  (OHV-2) 


30*  Stump  removed 
12*  Deep  9 minutes 


SAFETY  FEATURES 

• Guards  on  belts. 

• Full  control,  positive  balance,  visual  contact  of  work. 

• Both  wheels  automatically  lock  when  working  machine. 

• When  disengaging  cutter,  cutter  stops  and  does  not  free  wheel. 


Tree  Care  Industry  reaches 
over  16,000  Arborists,  so 
whether  you're  trying  to  sell 
equipment  or  find  the  right 
employee,  your  classified 
will  get  action ! The  cost  is 
$45  per  column  inch  with  a 
one  inch  minimum.  Ads 
must  be  paid  for  in  advance. 
Call  TCI  at  (603)  673-8952 
for  more  information. 
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“JUST 

PUSH 

FLAT" 


Why  try  and  explain  something  that  you  can  show  in  a video  in  less 
than  20  minutes? 


Video  programs  from  the  National  Arborist  Association  make  it  eas- 
ier to  train  new  employees  and  refresh  the  memories  of  experienced 
employees  All  you  have  to  do  is  select  the  subject  and  turn  on  the 

VCR  Order  now  and  save  10%. 


National  Arborist  Association 


This  month's  feature  video  is: 

Principles  of  Shade  & Ornamental  Tree  Pruning 
and  Pruning  Standards  for  Shade  Trees. 

Every  year  you  invest  thousands  in  the  maintenance  of  equipment 
and  in  the  purchase  of  new  tools.  But  even  the  most  technologically 
advanced  pruning  equipment  depends  upon  the  skill  and  knowledge 
of  its  operator  to  function  correctly. 

Principles  of  Pruning  covers  the  methods,  equipment  and  reasons  for 
pruning 

Pruning  Practices  and  Standards  covers  the  limits  and  criteria  for 
arboricultural  work.  This  tape  reviews  the  four  classes  of  pruning: 

• Class  I - Fine  Pruning 

• Class  II  - Standard  Pruning 

• Class  III  - Hazard  Pruning 

• Class  IV  - Crown  Reduction  Pruning 

Each  of  two:  $60  NAA  members/$90  Non-members 
Set:  $108  NAA  members/$l62  Non-members 

To  order,  simply  fill  out  the  order  from  on  Page  44  or  call  the  NAA's 
Toll  Free  Hotline  at  1-800-733-2611. 


DON’T  MISS  OUR  SPECIAL  OFFER- 
ORDER  NOW  AND  SAVE  10°/o! 

Offer  expires  December  31.  1992 


Please  circle  32  on  the  Reader  Service  Card 


CLASSIFIED 


MrEONARM  Teeth 


Direct  from  factory  prices 
Visa  or  Mastercard  accepted 
No  risk  Warranty  for  first  time 
buyers 

See  us  at 


CALL  TOLL  FREE 
U.S.  AND  CANADA 


1-800-537-2552 


Ask  for  our  free 
Catalog 


Teeth  & Accessories  jqj  £Xp0 


>1  ni  I'ACTl  KI\C  CO~  IV  . 
2~2ii  l it  1 1 mm  i; 

HEE  DS  PORT*  VV  131  Hi 
JU  I-SSI  i * i \\  (:ii5ia;i  i -11220 
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AT  LAST 

Tree  Inventory  &<■ 
Software  That 
Doesn't  Cost  an 
Arm  and  a Limbi 

Trims 


TRIMS  Tree  Inventory  is  an  IBM  PC 
compatible  Inventory,  Maintenance, 
and  Scheduling  program  designed  for 
Cities,  Parks,  Universities,  Golf 
Courses  and  Industrial  Complexes, 


TRIMS  Tree  Inventory  provides  the 
same  functions  and  reports  found  in 
systems  costing  1 0 times  as  much. 


Features  Include: 

* On  Screen  Look-Up  • Fast  Data  Entry 

* Work  Scheduling  • Compact  File  Size 

* Tree  History  * Informative  Reports 

TRIMS  Tree  Inventory  has  the  power, 
flexibility  and  ease  of  use  found  in  all 
TRIMS  Grounds  Management  Software 
Products. 


Write  or  Call  for 
detailed  literature 
and  FREE  Demo  Disk. 


LABB  Systems/Software 
6220  East  Thomas,  Suite  303 
Scottsdale,  AZ  8525 1 
{800)  733-9710  • {602)  481-9710 
FAX  (602)  941-5348 


HELP  WANTED 

We  are  a full  service  arboriculture  firm 
with  offices  in  the  Midwest  and  the  East 
Coast,  With  our  continued  expansion,  we 
are  seeking  qualified  arborists  for  produc- 
tion. plant  health  care  and  sales  positions 
within  our  company.  We  consider  safety, 
quality,  production,  and  communication  to 
be  the  foundations  of  proper  tree  care.  If 
you  believe  the  same  and  wish  to  make  ar- 
boriculture a career,  we  would  like  to  hear 
from  you.  Send  your  resume  with  salary 
history  to  Carol  Nallen,  c/o  The  Care  of 
Trees,  Inc.,  2371  S.  Foster  Ave.,  Wheel- 
ing, IL  60090,  Phone:  708-394-4220. 

Complete  tree  company  looking  for  tree 
climbers-^Dest  working  conditions— good 
pay— year-round  work — management  op- 
portunity for  aggressive  self-starter— hard 
workers.  Bob's  Nursery.  NAA  members. 
Cali  Bob  or  Frank,  318-232-TREE, 

Arbor  Care/Riverside,  California — Ar- 
borist position  requires  sales  & manage- 


ment abilities.  Must  have  strong  back- 
ground in  operations  with  high  safety  stan- 
dards, an  interest  in  high  quality  product 
and  a drive  for  customer  satisfaction.  Send 
resumes  to  Peter  Sortwell,  General  Man- 
ager. Arbor  Care,  825  Mabury  Road,  San 
Jose.  CA  95133.  Phone:  408-453-5922, 


FOR  SALE 

60”  Big  John  tree  spade  mounted  on  a 
1982  GMC  7000,  8.2  Detroit,  air  brakes, 
12  front  & 23  rear.  Very  good  condition  & 
ready  to  dig.  $25,500.  Phone:  715-356- 
7311. 


1988  L-800  Ford  tandem  w/240  hp  Ford 
diesel  16  front,  44  rears,  set  back  front 
axle,  Allison  automatic  trans,.  mounted 
w/Big  John  AA90  tree  spade  in  excellent 
condition.  $66,000  or  B.O,  Phone:  407- 
968-1045. 


Skyworker— Largest  new  parts  inventory, 
used  equipment  inventory,  major  service 


r 


— Order  Form — 

Please  use  this  form  to  order  Principles  of  Shade  4 Ornamental  Tree  Pruning  and 
Pruning  Standards  for  Shade  Trees  and/or  The  Tree  Worker.  Mai!  this  form  and 
payment  to  National  Arborist  Association,  The  Meeting  Place  Mall,  Route  1 01 , P.0 
Box  1094,  Amherst,  NH  03031-1094 


~1 


Principles  of  Shade  & Ornamental  Tree  Pruning 
and  Pruning  Standards  for  Shade  Trees 

□ Pruning  Tools  and  Techniques  □ Pruning  Practices  and  Standards 
Each  S60  NAA  /ISA  members.  390  non-members 
Set:  SI 08  NAA/1SA  members,  3162  non-members 
Total  - Less  10%  Discount  - - _„(US  FUNDS) 


The  Treeworker 

Cost /subscript ion  Subscriptions)  = . 


TOTAL AMOUNT 
ENCLOSED: 


Company  Name 


Name  of  individual  Ordering: 
Title:  


Phone: 


Address 
City  _ 


□ MasterCard  □ Visa  Card  Number 
Signature  


State . 


Zip  . 


Exp.  Date: 


L 


The  National  Arborist  Association 

P.O.  Box  1094.  Amherst.  NH  03031-1094 

Phone  1(800)733-2622  Fax  (603)672-2613 


J 
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ARBOR  POWER 


B Series  76  to  200  HP  C Series  150  to  250  HP 


MEM  BEN 

(p*)  Cummins  Power 
for  The  Tree  Care  Industry 


B and  C Series  Diesels  have  set  the  STANDARD  for  Industry. 
Since  1984,  B and  C Series  Engines  have  provided 
durable,  fuel  efficient  and  long-lasting  performance  that 
every  Arborist  expects. 

See  your  Cummins  Michigan  representative  Jim  Osborne 
at  TCI  EXPO  ’92  in  Baltimore. 
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facility  in  U.S.  Phone:  404-376-3192  FAX: 
404-376-1150. 

Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information  about 
the  industry's  best-sellinQ  package,  cal!  or 
write  Arbor  Computer  Systems,  1 1 7 West- 
on Road,  Westport,  CT  06880.  Phone: 
203-226-4335. 

Aerial  bucket  trucks.  Hi- Ranger,  As- 
plundht  Sky  Worker — most  major 
brands—40'  to  95'.  Also,  brush  chippers. 
stump  grinders,  tree  spades,  log  loaders 
and  Rayco  stump  cutters.  Parts  for  aerial 
buckets.  Allied  Utility  Equipment,  lnc,t  W. 


204  North  11509  Gotdendale  Road,  Ger- 
mantown, Wl  53022.  Phone:  414-255- 
6161. 

Brush  chippers,  stump  grinders,  shred- 
ders, mutchers.  log  splitters,  new  used  and 
reconditioned,  small,  med.,  and  large  ca- 
pacities. Financing  available.  Cal-Line 
Equipment  Co.,  Livermore,  CA.  Phone: 
510-443-6432. 

Knuckle  boom  loader— 1975  F-700  Ford 
with  1981  HAP  knuckle  boom  and  1981 
steel  construction  dump  body.  This  unit 
was  assembled  in  1981  and  used  until 
1985.  it  was  stored  from  1985  until  pur- 


- (3)  19K4»K5.Hft  FonJ-GMC  7000  w/52'  Hi- 
Ranger's  chip  dumps,  puns  motors,  clean  units. 
Cost;  $27,5fH)-$33,Q0tb  

* f *W4  Ford  F-700  WAtpine  skv worker  ft5h  elevator 
bucket,  21.000  miles.  Cost  $34,000,  * Also  1-05’ 
Hi-Riingcr  w/Fluthcd.  * 

- (6|  1982-86  Cbevy-Ford-Int  w/LR-50  Asplundh 
trim  lifts,  chip  dumps.  2wd-4wd,  gas-dsl.  Cost: 
$24,000-32,500, 

- I9H3  CMC  6000  w/L -shape  go  forth  chip  dump, 

% 8, 4+2,  ps,  pb.  clean.  Cost;  $8,950. 

- 1.979-80  Ford/lnk  S-I71M1  w/551  TECO  bucket 
units  double  insulated  flatbed.  Cos*:  $15,500- 
10.500, 


► 1981  Chevy  070  4x4  w/SFI-48  PBI  Hi-Kanger 
double  insulated  unit,  clean.  Cost  $18,500. 


* 1988  Ford  F-350  w /landscaper  2-3  yard  dump, 
mfg.  by  Stahl,  loot  storage.  Cost;  SI  1.500. 


Andy’s  Truck 
Center  Inc. 


In  West  Palm  Beach.  Florida  Since  1967 
1 Delivery  Available  * 

Ph,  (407)  965-6666  * Fax:  (407)  965-6844 
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The  Difference  Between 
Good  And  Gone 


LIGHTNING 


PROTECTION 
FOR  TREES 

• More  Profits 
• Needed  Service 

• You  Have  T ools.  Men 

And  Equipment 
Door  Opener  And  Sales  Closer 

• Present  Customers  Are 
Qualified  Prospects 

• Minimum  Investment 

• Send  For  Free  Tree  Kit 
• VHS-How  To  Install  Tree 

Sysfems(t14,95) 

INDEPENDENT  PROTECTION 
COMPANY,  INC. 

1603-09  SOUTH  MAIN  STREET 
GOSHEN,  INDIANA  46526 
(219)533-4116 


SYSTEMS 


See  us 
at 

TCI  Expo 


4ft 
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chased  in  late  1 989.  We  spent  $8000  in 
truck  repairs,  refurbishing  and  painting,  in- 
cluding brakes,  wheel  bearings,  seals,  new 
carburetor,  new  throttle  linkage,  full  tune- 
up  and  new  exhaust  system.  Total 
mileage,  91.985.  We  have  put  on  950 
miles  since  purchase  in  late  1 989.  This  unit 
is  like  new  and  ready  to  work.  We  dorYt 
use  this  truck  often  and  we  are  motivated 
to  sell  it.  Extras  include  tool  boxes,  log 
tongs  and  others.  Call  for  complete  de- 
scription and  pictures.  $16,500.  Will  enter- 
tain trades.  Phone:516-922-5348. 

Palm  tree  fertilizer  spikes.  Fast  effective 
way  to  cure  IVtn,  Mg  & K deficiencies  & en- 
hance beauty  of  healthy  palms.  Free 
brochure.  Lutz  Corporation,  501 -T  Ford 
St..  Oregon,  IL  61061.  Phone:  815-732- 
2383. 

1989  FWIC  60  GPM  stainless  steel  600-gal 
tank  spray  unit,  mounted  on  1988  Iveco 
Euro  220,  2 reels,  36.000  miles,  garage 
kept  in  mint  condition  with  maintenance 
records  on  both.  $1 8,300  out  the  door.  Call 
708-729-1963.  Also,  looking  to  purchase 
an  FMC  1000-gal  sprayer  unit,  preferably 
mounted  on  newer  truck;  Arbortech  body 
chip  truck.  1990  or  newer.  Call  708-215- 
6261. 


FOR  PLEASURE  — Please  your  family 
with  a professionally  landscaped  yard.  Assist 
your  friends  and  community  in  landscape 
projects. 

FOR  PROFIT  — Prepare  for  tremendous 
money -making  opportunities  for  trained  men 
and  women  in  the  l andscape  Field*  Y ou 
may  quickly  learn  — at  home  — how  to 
become  a Landscape  authority.  Landscape 
Contractor,  Landscape  Nursery-man, 
Garden  C onsultant.  Lecturer  or  Designer. 

Start  your  own  profitable  business  or  get 
good  paying  position.  Excellent  part  time 
money-making  opportunities. 

LIFETIME  CAREER  SCHOOLS,  Dept.  T A0 IBS 
101  Harrison  Street,  Arch  bald,  PA  18403 

Please  send  me  free  copy  of  your  brochure. 
"How  to  Learn  Modern  Landscaping  for  Profit 
or  Pleasure." 

Name 


Address 


Oily 


Slate ZIP. 


Please  circle  27  on  the  Reader  Service  Card 


YOU  HAVE  TO  SEE  IT... 


TO  BELIEVE  IT. 


The  Brown  Brontosaurus 


A new  concept  for  cutting  and 
mulching  brush  and  small 
trees. 


Almost  10,000  hours  of  extensive  testing  has  resulted  in  the  strongest,  safest  and  most  versatile  brush 
cutter  in  existence  today.  We  designed  and  built  the  Brown  Brontosaurus  to  handle  right-of-way  cutting  in  some  of 
New  England’s  most  rugged  terrain.  We  are  certain  it  can  handle  the  job  in  your  area  as  well. 

The  mower  is  excavator  mounted  providing  the  operator  with  a full-view  of  the  cutting  head.  Precise  boom 
and  stick  movements  allow  the  operator  to  selectively  cut  and  shred  brush  and  small  trees  while  leaving  desirable 
species  untouched. 

The  Brown  Brontosaurus’  patented  design  grinds  trees  and  bushes  into  a thin,  beneficial  covering  of  fine 
mulch  rather  than  discharging  large,  dangerous  chunks  of  debris  like  most  rotary  flail  mowers. 


Road  Side  Mower  Model  Right-of-Way  Tracked  Unit 

(Rail-way  mower  now  available  also) 

If  you  are  presently  cutting  brush  and  are 
not  using  a Brown  Brontosaurus,  you  are  probably 
wasting  both  time  and  $$$! 


To  learn  more  about  this  dynamic  product, 
call  for  a free  brochure  and  video  tape.  We  are  also 
willing  to  arrange  a demonstration  in  your  area. 


John  Brown  & Sons,  Co. 

Sawyer  Industrial  Park 
Weare,  New  Hampshire  03281 
603-529-7974 


US  Patented 
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Brush  chippers.  Largest  inventory  of  new 
and  used  in  New  England.  Brush  Bandits, 
Morbarks,  Vermeers,  1 -800-258-8970, 
Hawkensen  Enterprises.  Plymouth,  NH. 


74  Mack— rebuilt  motor  & trans,  1991 
Hood  loader,  ex,  cond.,  plus  pulp  trailer, 
$36,000.  Phone:  708-531-1181.  Can't  tell 
from  new,  or  trade  for  aerial  unit. 


1984  Blue  Ox  whole  tree  chipper, 
equipped  with  the  following:  Caterpillar 
3412,  750-hp  diesel  engine,  Prentice  180 
knuckleboom  loader  w/Rotobec  continu- 


ous rotation  grapple.  Unit  has  5100  hours 
on  it  and  is  in  very  good  condition. 
$68,000.  For  further  information,  contact 
Bandit  Industries.  Inc.,  6750  Millbrok 
Road,  Remus,  Ml  49340.  Jerry  Morey. 
Phone:  517-561-2270;  FAX:  517-561- 
2273. 


Big  John  80"  tree  spade  on  75  Chev. 
C-9Q,  44,000#  rear  axle,  Detroit  671, 
15-speed  trans.  Both  units  are  painted  and 
ready  to  work.  Reduced  for  quick  safe, 
$22,500.  Cali  eves:  518-377-3452. 


BORDER  CITY 
TOOL 


8UY  DIRECT  FROM 

THE  ORIGINAL  MANUFACTURER  over  ar  years  experience  23325  BLACKSTONE 
Call  Toil  Free:  1-800-421  5985  m WARREN,  Ml  46089-2675 

FAX:  1-313-758-7829  Telephone:  (313)  75B-5574 


It 


CARBIDE  TIPPED 

STUMP  CUTTERS 
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AN  OUNCE 
OF  PREVENTION 


A FEW  DROPS  0AILY  IN  WATER  OR  JUICE 

PREVENTS  THE 


_ im  ITCH" 


OF  POISON  IVY 

Retail  Price:  $12.50  per  bottle 
Wholesale:  $90.00  per  dozen 

1-800-553-6778 

e . _ VISA  & MASTERCARD  ACCEPTED 

See  us  at  TCI  Expo 

ORAL  IVY,  INC.  104  GUY’S  LANE  BLOOMSBURG,  PA  17815 
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Looking  for  a used  chipper?  Call  the 

Midwest’s  chipper  supermarket.  We  have 
Morbark,  Bandit,  Asplundh,  Wayne  & Mitts 
chippers.  Some  in  great  shape  & some 
not  Alexander  Equipment,  708-268-0100 
or  FAX:  708-268-0114. 

Classified  rates:  $45  per  inch  (1-inch  mini- 
muml payable  in  advance . due  the  20th  of 
the  month  two  months  prior  to  publication. 
Send  ad  and  payment  to: 

TCI  Advertising  Department 
P.O.  Box  1094 
Amherst  NH  03031 


TREE 

TRIMMING 

EQUIPMENT 

Qfmce 
igi2  to  iggz 

80  YEARS 
OF  QUALITY 
TOOLS 
AND 

FRIENDLY 

SERVICE. 


“Your  warehouse 
is  just  a phone  call  away” 

FREE  catalog  available! 


(^BARTLETT 

I V manufacturing  CO. 

See  us  at  TCI  Expo 

3003  East  Grand  Boulevard 
Detroit,  Michigan  48202 

800-331-7101 

(313)  873-7300  FAX  (313)  873-5454 
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See  us  at 
TCI  Expo 


Ybu  won't  find  a more 
dependable  ground  saw 

than  the  hardworking  Poulan  Pro  415. 

Because  it's  built  to  the  same  lofty  stan- 
dards as  the  S25  series— the  favorite  of 
arborists  everywhere. 

The  415  gives  you  65cc's  of  pure  cutting  power,  yet  it’s  well 
balanced,  easy  to  handle  and  boasts  the  lowest  noise  and 
vibration  levels  in  its  class.  Add  ail  that  to  Poulan  Pro  features 
like  the  DuraChrome"  cylinder  for  longer  engine  life,  a large- 
volume  fuel  tank,  the  anti-vibe  leg  brace  and  an  inertia  chain 
brake,  and  you  have  a ground  saw  that  easily  lives  up  to  all  your 
day-to-day  demands. 


Built  To  Handle 

The  Job  From 

■The  Ground 


The  industry's  most 
popular  climbing  saw 

just  got  better.  The  new  Poulan  Pro 
S250A  gives  you  the  same  superior 
balance,  power-to-weight  ratio  and  38cc 
performance  that’s  made 
the  $25  series  the  tree  care  industry  standard. 
But  this  model  also  comes  equipped  with  it's 
own  heavy-duty  metal  climbing  ring-no  more 
improvising  or  settling  for  substandard  parts. 
For  the  lowdown  on  the  entire  tine  of  high-quality  Poulan  Pro 
chain  saws,  get  a closer  look  and  a demo  at  the  Poulan  Pro 
dealer  near  you. 


Poulan  PRO 

THE  PRO  APPROACH 
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TREE  EQUIPMENT  & SUPPLIES 


r 


NEW  IDEAS! 


LANT 


H 


NEW  DESIGNS! 


H 


NEW  PRODUCTS! 


EALTH  wARE  PRODUCTS  & SPRAYERS 


SEE  US  AT  THE  BALTIMORE  TCI  SHOW  IN  NOVEMBER 


SCABBARDS  • KYPRO  PUMPS  * POLES  * 
♦ SADDLES  • RIGGING  EQUIPMENT  ♦ STUI 
HANNAY  REELS  ♦ FMC  • BRUSH  BANDIT  1 


SPRAYERS  - STANDARD  & CUSTOM  DESIGNED 


OUR  PRODUCTS. 


EstaWishec  1947 


• NORTHEASTERN  HEAVY  DUTY  1*  BRASS  SWIVEL 
DESIGNED  FOR  YOUR  HIGH  PRESSURE  SPRAY  GUNS 

• SPRAY  BOSS’  BACKPACK  & SAFE  WASH-  CLEAN  WATER  SYSTEM 

• 15  - 300  GALLON  SPRAYER  WITH  12  VOLT  DIAPHRAM  PUMPS 


m 

t±  ssot 


tot/uadtew. 


SSOCIATE  S 


23  'I*  COMMERCE  ROAD  • FAIRFIELD,  NJ  07004 

(201)  227-0359 • (201)  227-0865  FAX 
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FROM  THE  FIELD 


Bees,  Bees,  And  More  Bees 

By  Pete  Harrison 


What  / couldn  V understand  was  that  the  bees 
weren  ’ t bothering  the  other  men.  When  I 
walked  back  to  the  yard,  the  bees  began  to 
buzz  around  my  head  again. 


When  reading  through  your  publication, 
I always  go  to  the  back  page  first  to  read 
“From  the  Field  ” I always  think  of  the 
many  adversities  arborists  face  every  day. 

One  thing  strange  in  particular  hap- 
pened to  me  approximately  five  years  ago. 
We  were  contracted  to  thin  and  remove 
dead  wood  from  two  large  silver  maples 
and  trim  all  the  shubbery. 

When  estimating  the  job,  I noticed 
honeybees  flying  in  and  out  of  a cavity  in 
one  of  the  trees. 

Foreseeing  a problem,  I suggested  we 
prune  the  tree  with  the  bees  in  the  winter 
months.  The  owner  agreed,  and  we  did  the 
other  work  in  a few  weeks. 

When  we  arrived  to  start  the  work,  we 
began  with  the  junipers.  At  about  10  a.m., 
we  took  a coffee  break  in  the  chipper 
truck. 

While  we  were  sitting  in  the  cab,  I no- 
ticed thousands  of  bees  in  flight.  They 


were  all  over  the  place.  We  stepped  out  of 
the  truck  to  see  what  was  going  on. 

The  homeowner  asked  if  we  had  started 
trimming  the  tree  and  upset  the  bees,  I an- 
swered no,  but  the  bees  were  landing  all 
over  us.  Nobody  seemed  to  pay  them 
much  attention,  but  then  they  started 
buzzing  around  my  head. 

Since  it  was  summer,  1 didn't  have  a hat 
on,  and  I wras  spotting  my  usual  summer 
crew  cut.  1 began  to  get  nervous  because 
of  all  the  activity  around  my  head. 

1 reached  up  and  wiped  over  my  head* 
and  to  my  dismay  there  must  have  been  20 


bees  in  my  hand.  Well,  1 couldn't  help  but 
panic,  so  I took  off— running  and  swatting 
at  my  head  and  face.  1 ended  up  running 
about  200  yards  away,  pulling  my  shin 
over  my  head  for  protection. 

What  I couldn't  understand  was  that  the 
bees  weren't  bothering  the  other  men. 
When  I walked  back  to  the  yard,  the  bees 
began  to  buzz  around  my  head  again. 

After  about  a half  hour,  they  began  to 
swarm  on  a limb  in  a different  tree. 

Later,  a bee  farmer  came  to  collect  the 
bees,  and  1 told  him  what  had  happened. 
He  said  he  had  never  heard  of  such  a 
thing,  but  be  thought  that  maybe  the  queen 
had  flown  over  my  head,  leaving  some  of 
her  scent  on  my  stubble  cut. 

Well,  we  got  the  job  done  and  I didn't 
get  stung.  Bees  won’t  sting  when  they  are 
swarming.  At  least  that's  what  the  bee 
farmer  said.  m 


Fete  Harrison  has  been  in  the  tree  care 
business  for  more  than  12  years  and  owns 
Harrison 's  Tree  Sendee,  Chambersburg, 
Pennsylvania. 

Do  you  have  a story  for  From  the 
Field ? TCI  will  pay  $100  for  published  ar- 
ticles. Submissions  become  the  property-  of 
TCI  and  are  subject  to  editing  for  gram- 
mar; style  and  length.  Entries  must  in- 
clude the  name  of  a company  and  a con- 
tact person  or  they  will  not  be  considered 
for  publication.  Articles  and  photos  must 
be  received  by  the  first  day  of  the  month 
for  the  following  month ’s  issue. 


See  us 
at 

TCI  Expo 


ARBORLINE  INC. 

Arborline  offers  today's  professional  arborist  an  outstanding  selection  of  conventional 
and  extra  high-strength  ropes  to  meet  your  demanding  needs.  Featured  is  our  new 
PowerBraid  bull  rope  designed  to  outlast  standard  arborist  lines  2 to  1 while  offering 
easy  handling  and  increased  security.  Available  in  1 !T  through  3/4'\ 

YOU  CAN  DEPEND  ON  ARBORUNE  FOR  ALL  YOUR  ROPE  NEEDS 

ARBORLINE  INC. 

P O,  Box  1GL  E.  Longmeadow.  MA  01028  1-800-432-7267 
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Disc  or  Drum?  Now  There’s  a Better  Choice! 

Morbark's  New  E-Z  Chipper 


V* 


Morbark  E-Z  Chipper  Model  20  36 

Why  Buy  an  E-Z? 

Nearly  two  years  of  research  and  testing  have  been  devoted  to 
the  development  of  Morbark's  new  E-Z  Chippers.  The  result? 
The  safest,  most  productive,  most  economical  hand-fed  brush 
chippers  you  can  buy.  In  fact,  this  principle  works  so  well,  we're 
offering  a full  line  of  E-Z  chippers  from- small  drop  feed  units  to 
large  whole-tree  chippers.  Because  the  E-Z  chippers  are  so 
superior  in  every  way  to  conventional  drum  chippers  and  disc 
chippers,  we  are  pleased  to  announce  we  will  discontinue 
production  of  our  own  popular  hand-fed,  disc-style  chip- 
pers. But  don’t  just  take  our  word  for  it.  The  only  way  to  really 
appreciate  these  chippers  is  to  see  them  run.  We  urge  you  to  call 
today  for  a free  video  demonstration  and  for  the  name  of  your 
local  Morbark  dealer,  who  will  be  happy  to  arrange  a live 
demonstration.  Once  you  see  an  E-Z  operate,  we're  convinced 
it  will  be  your  next  chipper! 

MORBARK 

P.O.Box  1000  Winn,  Ml  48896  (800)233-6065 


Morbark's  E-Z  Secret 

The  patented  E-Z  chipping  principle  is  a revolutionar 
concept  in  brush  chipping.  Illustrated  by  the  patent  draw 
ing  above,  the  E-Z  drum  works  much  like  a circular  sav, 
blade.  Chips  are  held  in  the  deep  chip  pocket  unt 
discharged  by  centrifugal  force.  This  allows  chipping  wit 
less  horsepower  and  chipper  wear  than  ever  before. 


Please  circle  30  on  the  Reader  Service  Card 


\||  Vermeer 
Brush  Chippers 
ieet  or  exceed  the 
new  Ml-OSHV 


On  Some  Brush  Chippers 

Distance  To  The 

Feed  Rollers  Is  AbouT 
The  Length  of  Your  Arm! 

mini 


Due  10  recent  accident*  in  Michigan  (as  xttl  as  Nr*  York.  Fivrida  and  ChicW)  invoicing  non-Vermeer  brush 

IbS  cafe.*  regulation  ha*  heen  adopted  b*  the  Michigan  OSHA  and  accord, ng  to  the  NATIONAL 
ARBORIST  AS^X'UTION.  ihli  requ. iretne rti  may  soon  become  effective  across  Uteercirrc  

"The  American  National  Standards  Insiiitue  (ANSI)  has  deietmined  that  a distance  of  85  inches  shall  lx 
maintained  from  the  blades  out  the  hopper  and  down  to  the  ground.  Our  position  is  that  with  the  addt  ton  ol 
infeed  devices  the  hazard  is  now  closer  to  the  operator  increasing  the  probability  of  serious  injury  or  deain 
which  the  recent  accidents  indicate.  To  reduce  this  probability  we  are  requiting  that  85  inches  be  the  minimum^ 
distance  from  anv  hazard  to  the  employees  whether  it  is  the  blades  or  infeed  mechanism  with  sides  haying 
sufficient  height  to  prevent  operating  personnel  from  exposure  to  the  hazard  during  normal  operation. 

Michigan  Oept.  of  Labor.  Bureau  el  Salely  and  Regulations.  MI-OSKA 


I-20&  1250  BRUSH  C HIPPERS 


Call  today!  (800)  829-0051 

for  details  and  the  name  of  your  Vermeer  dealer. 


Longer  feed  tables  on  Vermeer  1220  and  1250 
Brush  Chippers  give  you  roughly  twice  the 
distance  as  some  competitive  units!  More  protec- 
tion for  your  operators.  More  leverage  when  you’re 
feeding  heavy  limbs.  Plus,  you  can  fold  it  up  and 
lock  out  the  "uninvited"  when  the  machine  is  idle. 

Also,  check  out  the  feed  rollers.  Spring-loaded 
vertical  rollers  allow  you  to  get  an  aggressive  bite 
on  material  up  to  12  inches  in  diameter  and 
virtually  eliminate  the  wrapping  problems  which 
- commonly  occur  when  handling  viney  material 
with  older  chipping  machines. 

See  us  at  TCI  Expo 


Vermeer 


Sharon  Kn;sd 
Pdto,  kwa  50219 

300^29-0051 
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TREE  BRAIT 


XTC  PLUS 


XTC  Plus 


incorporates 
all  of  the 

characteristics  of 
XTC,  plus  a higher 
degree  of  visibility  in 
the  tree.  Fully  half  of  the 
cover  strands  are  bright  red 
extrusion  dyed  polyester- 
meaning the  color  is  permanent 
and  will  not  fade  or  run  with  use. 


Load  vtous  Etes&c  Etonoatton 
Yata  XTC.  XTC  12.  & TREE  BRAIT  (faincfi  DtamalaO 


XTC 

BRAIDED  TREE  ROPE 

This  rope  was  designed  specifically  for  the  demanding  needs 
of  the  professional  arborist.  “XTC”  is  a tightly  braided  single  braid 
consisting  of  16  individual  strands  of  DuPont's  Dacron*  polyester 
plied  over  “para-ep”  olefin.  A high  twist  core  of  polyester  keeps  the 
construction  firm  & round,  providing  an  extra  measure  of  safety.  "XTC"  is 
an  excellent  choice  for  both  climbing  line  and  bull  rope  due  to  it's 
nonsnagging  abrasion  resistant  construction  and  excellent  energy  absorption 
characteristics.  "XTC"  is  made  entirely  without  internal  obstructions  such  as 
braider  splices  to  insure  smooth  running. 


STRENGTHS  & WEIGHTS  FOR  XTC  & XTC-PLUS 

SIZE 

AVE  STRENGTH 

MIN  STRENGTH 

STRENGTH  KNOTTED 

WT/100FT 

1/2 

6.200 

5.580 

4.200 

7 0 

5/8 

10.000 

9.000 

6.660 

10.6 

XTC- 12 


The  Bowline 


XTC- 12  is  a "Nubbier”  hollow  braid 
offering  less  weight  and  yet  excellent 
abrasion  resistance.  A 12-strand  single 
braid  of  polyester/“para-ep"  olefin,  this  all 
synthetic  rope  has  no  tendency  to  rot  or  mildew 
and  is  entirely  useable  even  when  wet.  XTC-12  is 
identified  by  two  adjacent  yellow  strands. 


STRENGTHS  & WEIGHTS  FOR  XTC-12 

SIZE 

AVE.  STRENGTH 

MIN.  STRENGTH 

STRENGTH  KNOTTED 

WT/100FT. 

1/2 

6.000 

5,400 

3,200 

6.7 

5/8 

9.800 

8.820 

5.200 

10.1 

3/4 

12.750 

11,475 

6,800 

13.3 

TREE  BRAIT 


is  a non  rotating  alternative  to  3-strand  rope.  Easily 
coiled  and  thrown,  this  rope  will  not  hockle.  Brait 
offers  unsurpassed  energy  absorption  capability  and  is 
an  excellent  bull  rope. 


STRENGTHS  & WEIGHTS  FOR  BRAIT 

SIZE 

AVE.  STRENGTH 

MIN.  STRENGTH 

STRENGTH  KNOTTED 

WT/10QFT. 

1/2 

5,175 

4,650 

3,100 

6.6 

9/16 

6,480 

5.800 

3,800 

8.2 

5/8 

8,100 

7.200 

4,850 

10.3 

It's  bright  yellow  and 
red  colors  make  this 
Yalex  Adjustable 
Safety  Lanyard 
highly  visible  in  the 
tree.  Produced  with 
extrusion-dyed 
polyester  - the  colors 
won't  wear  off.  Dual 
action  snaphooks 
add  a margin  of 
safety  yet  are  easy  to 
operate.  Available  in 
a wide  variety  of 
adjustable  lengths, 
our  most  popular 
sizes  adjust  32"  to 
84“  and  32“  to  102". 


YALEX 

PRCINER  UNES 

Yalex  is  a single  braid  of  100%  polyester  with  a 
special  urethane  maxijacket  coating,  which  adds  to 
the  durability  of  the  line.  Since  it  has  low  stretch,  it 
takes  less  energy  to  work  the  tool,  resulting  in  less 
fatigue.  Yalex  resists  sunlight  and  therefore  won't 
form  whiskers  or  break  down  in  the  weather. 


Size 

Strength/Lbs. 

Weight/Lbs.  Per  100  ft. 

1/4 

2500 

2.0 

5/16 

4000 
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Yalex  is  the  choice  for  throwing  lines  and  for  use  on 
extension  ladders. 

SAFETY  LANYARD 


Size 

Strength/Lbs. 

Weight/Lbs.  Per  100  ft. 

1/2 

12,500 

8.5 

Work  Load 

1,250 

Yale  Cordage 

Yale  Cordage.  Inc 
100  Fore  Street 
Portland.  Maine  04101 
Tel  207-774-9253 
Fax  207-774-9299 


Yale  Cordage 

1 00  Fore  Street 

PORTLAND  ME  04101-9856 


Please  send  me  a short  sample  of  the  following: 

□ XTC  Name 

XTC-Plus  Company 

~ XTC-12  Street 

Yalex  City.  State ZIP  

Polyplus  Tel.# 

_ Also  include  your  industrial  catalog 

Clip  and  mail  to  Yale  Cordage  or  Fax  to  800-255-9253. 


CUT  HERE 


FOLD  HERE 


improved  sealing  and 
superior  piston  support. 

Ball  Inuring  supported 
crankshaft  with  caged 
needle  hearing  on 
both  ends  of 
the  conrod. 


Automatic , fully  adjustable  oil  pump 
lubricates  only  when  clutch  is  engaged. 


WHAT  IT  TAKES  TO  MAKE  THE 
BEST  SMALL  SAWS  IN  THE  WORLD. 


At  Shindaiwa,  we  have  a way  of  making  other 
saws  look  wimpy.  With  a family  of  small  vertical 
cylinder  saws  that  boast  better  power- to- weight, 
superior  anti-vibe  design,  longer  life,  more  profes- 
sional features,  and  greater  cutting  torque  than  any 
other  saws  in  their  class.  All  backed  by  a 7-day 
unconditional  money-back  guarantee,  and  one  of 
the  strongest  dealer  networks  in  the  country. 

For  a free  demonstration  of  these,  or  our  other 


saws,  trimmers  and  brushcutters,  see  your  Shindaiwa 
dealer  today. 

You  won’t  find  another  small  saw  with  the  guts  to 
stand  up  to  a Shindaiwa.  Not  one. 


sttndaiwa 

WE  SIMPLY  MAKE  THEM  BETTER. 


11975  S.W.  Herman  Rd.,  Tualatin,  Oregon  97062 
For  the  Shindaiwa  dealer  nearest  you, 


& 


SHINDAIWA  300S 

8,6  lbs.,  28.5  cc, 

1.8  Hr 


8.8  lbs.,  35.2  cc,  8.8  lbs.,  37.7  cc, 

2. 5 HP  High  Torque  2. 5 HP 
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10  lbs.,  47.9 cc, 
3.5  HP 
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Pruning  is  an  important  skill, 
from  being  able  to  identify 
dead,  dying  and  diseased 
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as  shown  in  photo  below. 
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OUTLOOK 


Business  isn 't  going 
to  come  to  you.  You 
have  to  go  get  it 


nr* 

A he  new  year  is  going  to  present  many  major  challenges  to  busi- 
ness in  genera)  and  the  tree  care  industry  in  particular.  Not  only  are 
we  going  to  have  a new  administration  in  Washington  with  what- 
ever impact  that  will  have,  but  we  also  will  have  to  face  the  reality 
of  a very  different  economy  for  the  tree  care  industry. 

There  are  several  factors  that  need  to  be  taken  into  account.  First, 
the  "yuppie"’  generation  is  gone,  along  with  its  seemingly  unlimit- 
ed disposable  income. 

Second,  a major  segment  of  our  population  is  now  over  65  years 
of  age,  retired  and  living  on  fixed  incomes.  Interest  rates  on  their 
savings  are  way  down,  restricting  their  disposable  income. 

Given  this  situation,  how  w ill  you  be  able  to  grow  your  com- 
pany? Where  will  new  business  come  from?  With  whom  will  you 
replace  the  clients  you  lose  to  natural  attrition?  Your  cost  of  doing 
business  isn’t  going  to  decrease  significantly.  What  are  you  going 
to  do? 

If  new  business  isn’t  there,  then  you  must  increase  your  share  of 
the  market. 

This  doesn't  mean  that  you  hire  a salesperson  away  from  a com- 
petitor and  then  steal  as  much  business  as  you  can.  No  doubt,  that 
will  happen.  It  happens  all  the  time.  You  may  buy  another  compa- 
ny to  increase  your  market  share.  That  happens  all  the  time,  too. 
You  could  lo  wer  your  prices  and  underbid  ail  of  your  competition, 
but  that  has  diminishing  returns  and  will  put  you  out  of  business. 

In  most  cases,  the  only  way  to  increase  market  share  without 
making  a major  investment  or  giving  the  sendee  away  is  to  sell 
more  to  those  clients  w ho  are  currently  being  serviced  by  another 
company  at  profitable  prices.  That  is  a challenge. 

You  must  convince  them  that  your  firm  is  better,  more  efficient, 
more  productive,  more  professional,  more  everything.  How  do  you 
do  that ? You  must  project  a professional  image  from  the  first  con- 
tact through  the  time  that  the  bill  is  paid,  every  moment  in  between 
and  forever  after.  This  is  not  easy,  by  any  means,  and  may  require 
some  investment  on  your  pan. 

Your  firm's  image  is  a perception  on  the  pan  of  your  client.  What 
a client  sees  is  most  important  in  the  beginning.  The  impression  that 
you  and/or  your  sales  staff  makes  as  well  as  the  person  who  an- 
swers your  telephone  can  make  the  difference.  The  appearance  of 
your  equipment  and  field  personnel  is  equally  important. 

What  about  performance?  Certainly  you  want  your  people  to  do 
a better,  more  efficient  job  than  anyone  else.  Be  sure  that  everyone 
is  well  trained  so  that  you  can  be  confident  of  their  ability. 

With  these  qualities  in  your  pocket,  get  out  there  and  get  aggres- 
sive. Business  isn't  going  to  come  to  you.  You  have  to  go  get  it. 
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When  you  climb  on  our  orange  ropes,  you're  recognized  as  a professional 
who’s  serious  about  safety.  The  instant  success  of  Braided  Safety  Blue  High-Vee 
demonstrates  that  clearly  identified  climbing  ropes  promote  safety  in  the  tree. 

Now,  New  England  Ropes  introduces  a high  visibility  version  of  our  famous  Safety 
Blue  three-strand  rope  and,  for  those  who  prefer  a 1 2-strand  rope,  our  completely 
redesigned  TreeLine  with  a new  abrasion  resistant  finish  and  optional  fleck  pattern. 

New  England  Ropes  is  committed  to  making  the  best  climbing  ropes  possible. 
That's  why  when  your  safety  is  on  the  line.  New  England  Ropes  comes  through 
with  flying  colors. 

- - new  ENGLAND  ROPES 
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Thoughts  On  Pruning 


A neighborhood  blessed  with  mature  trees  improves  the  community’s  quality 
of  life. 


By  Donald  F,  Blair 

Trees  are  the  tallest*  bulkiest  and 
longest-lived  seed-plants  upon  the  earth. 
They  cover  26%  oi'  the  land  surface,  and 
in  Australia  alone,  there  are  more  than 
1 200  species.  (Heatwoleand  Lowman) 

According  to  the  LISDA  Checklist  of 
United  States  Trees  (Little),  there  are  679 
native  species  of  trees  in  this  country' 
(Alaska  included  but  not  Hawaii).  In  addi- 
tion. there  are  69  naturalized  species,  i.e., 
eucalyptus  and  ailanthus. 

Early  man  truly  worshipped  the  trees. 
The  vast  forests,  which  seemed  to  him  like 
huge  temples,  were  the  favorite  abode  of 
his  gods.  It  was  here  that  he  chose  to  hold 
his  religious  ceremonies. 

Nothing,  of  course,  was  more  capable 
of  creating  religious  awe  than  the  pro- 
found silence  of  these  mysterious  forests. 
The  only  sounds  were  the  gentle  rustling 
of  leaves  and  the  l apping  of  the  waters  of 
some  stream  winding  its  half-hidden 


Pruning  a mature  tree  is  a science  and 
an  art. 


course  through  the  ferns  and  moss  of  the 
virgin  landscape. 

This  vague  sentiment  of  a we  and  vener- 
ation soon  became  transformed  into  an  as- 
sociation of  certain  deities  with  individual 
types  of  tree.  For  example,  the  oak  was 
dedicated  to  Jupiter  and  Cybele*  the  sea- 
pine  to  Bacchus  and  Pan.  the  olive  to  Min- 
erva, the  laurel  to  Apollo,  the  myrtle  to 
Venus,  the  ash  to  Mars  (since  its  wood 
was  used  to  make  lance  handles),  the 
poplar  to  Hercules,  the  cedar  to  Eu- 
menides,  the  palm  to  the  Muses,  etc. 

However,  the  apparently  superstitious 
beliefs  were  based  on  a symbolism  of 
purely  human  origin:  Cybele,  the  goddess 
of  fertility,  protected  the  oak,  whose 
acorns  provided  early  man  with  his  food; 
Minerva  preferred  the  olive,  the  source  of 
a peaceful  wealth  for  the  inhabitants  of  At- 
tica, and  so  on.  The  associations  went  far- 
ther than  that,  as  this  ki  nd  of  emblem  was 
attached  to  the  constellations  and  the  signs 
of  the  Zodiac. 

A number  of  North  European  peoples 
were  tree  worshippers.  For  example,  the 
Druids  particularly  venerated  the  oak  and 
above  all,  the  mistletoe,  a parasite  plant  of 


that  tree,  which  they  gathered  with  much 
ceremony  (Note:  The  Druids  used  a gold- 
en scythe  to  harvest  the  mistletoe.) 

The  early  German  tribes  worshipped 
the  oak.  pine  and  linden,  and  the  early  in- 
habitants of  Hesse  offered  sacrifices  in 
honor  of  "The  Great  Thunder  Oak"  w hich 
Saint  Boniface  had  chopped  down  during 
the  reign  of  Charles- Martel. 

The  religious  significance  bestowed 
upon  trees  gradually  disappeared  as  Chris- 
tianity replaced  pagan  superstitions,  and  it 
slipped  into  oblivion  as  the  forests  receded. 

While  modern  nations  do  not  consider 
trees  as  objects  of  worship,  they  at  least  re- 
gard them  as  monuments  of  extraordinary 
events.  This  w as  the  case  of  the  "Trees  of 
Freedom,"  w hich  dated  back  to  the  earliest 
days  of  Greece  and  Rome.  The  custom 
spread  to  Europe  and.  through  the  British, 
moved  to  the  American  colonies,  under 
the  name  of  "Maypoles.”  (Marvelous 
W orl  d o f T rees : J ean  D u pui  s , 1976.) 

If  the  course  of  human  events  and  world 
civilization  had  taken  a different  turn,  ar- 
borists w ould  be  the  most  important  elders 
and  high  priests  in  each  community  rather 
than  "the  guys  who  chop  down  trees." 
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Even  though  society  has  not  accorded 
us  the  significance  that  I feel  we  deserve, 
we  should  never  forget  our  responsibility 
to  the  trees.  As  individuals  and  as  a pro- 
fession* we  must  hold  our  heads  high 
knowing  that  we  perform  a service  essen- 
tial to  life  on  earth.  While  people  have 
made  jokes  about  tree  surgeons  all 
through  this  century,  we  are  actually  doc- 
tors of  trees  in  the  absolute  sense  of  the 
word:  We  diagnose  ills  and  prescribe 
treatments. 

Pruning  defined 

Since  surgery  is  defined  as  the  branch  of 
medical  science  that  relates  to  (body)  in- 
juries. deformities  and  morbid  conditions 
that  require  remedy  by  operations  or  in- 
struments (Funk  and  Wagnalls),  we  are 
truly  tree  surgeons  w hen  w-e  undertake  the 
process  of  pruning.  Take  pride  in  your 
profession. 

Pruning.  The  word  brings  up  different 
connotations  to  different  people.  Some 
people  will  think  of  pruning  rose  bushes, 
while  others  might  think  of  pruning  fruit 
trees. 

The  dictionary  defines  pruning  as 
the  cutting  away  of  plant  pans  such  as 
brunches,  shoots,  buds  or  roots.  Many  tree 
people  confine  their  concepts  of  pruning 
to  the  smaller  shrubs,  roses  and  fruit  trees, 
reserving  the  term  "trimming”  for  the 
large-scale  trees, 

Blair's  definition  of  pruning  is  some- 
what different,  and  refers  to  the  removal 
of  plant  material  regardless  of  size  or 
species.  You  can  prune  with  a chain  saw 
or  a hand  pruner  or  your  fingers  as  you 
pinch  buds  or  shoot  tips.  You  can  prune 
roses  or  huge  oaks. 

Why  prune?  The  “textbook’’  reasons 
are: 

1.  To  improve  fruiting  or  flowering; 

2.  To  improve  health  or  reduce  hazard 
through  the  removal  of  dead,  dying  or 
w eakly  attached  limbs  and  leaders: 

3.  To  alter  or  improve  or  restore  the  size 
and  contour  of  a tree.  Aesthetics  are  im- 
portant to  this  classification; 

4.  To  remove  tree-related  interferences 
with  utility  installations,  structures,  road- 
ways. rights-of-way,  and  other  plants; 

5.  To  improve  air  and  light  circulation 
to  understory  vegetation;  and 


6.  To  gain  access  to  a solar  collector,  an 
antennae  or  a chimney  obstructed  by  tree 
parts. 

In  addition  to  these  "texibt>ok"  reasons. 
I have  also  encountered  some  of  these 
“real  world”  reasons  for  pruning,  along 
w ith  my  own  thoughts  (in  parentheses). 

1 . It’s  too  tall.  (For  what?) 

2.  It's  time  to  prune  (or  top)  my  tree(s). 
(Some  people  keep  strict  schedules.) 

3.  I’m  tired  of  leaves  in  my  gutter.  (Pur 
screens  over  them.) 

4.  I’m  tired  of  leaves  in  my  yard.  ( Buy  a 
condo.  J 

5.  l want  my  neighbor's  tree  and  all  the 
roots  cut  to  the  line,  f Call  a cop . ) 

6.  How  much  would  you  charge  to 
come  out  and  look  my  trees  over  and 
make  some  recommendations  for  their 
long-term  and  low-intensive  care?  (Hip 
Hip  Hooray!  Ill  he  there  as  soon  as  we 
can  schedule  an  appointment.) 

I think  it  is  important  to  remember  that 
not  everyone  w ho  contracts  for  tree  main- 
tenance services  necessarily  likes  trees. 
Not  everyone  who  contracts  fortree  pain- 
ing understands  what  is  involved  or  w hy 
a tree  needs  to  be  pruned.  People  have 
had  their  trees  worked  on  because  their 
neighbor  across  the  street  was  having 
work  done. 


I have  personal  knowledge  of  tree  com- 
panies who  sell  thdr  services  by  canvass- 
ing a neighborhood,  offering  group  dis- 
counts and  the  like  as  incentives.  From  my 
ivory  tower  perspective,  the  problem  is 
that  the  work  in  most  cases  is  an  appalling 
indictment  on  our  profession. 

Often,  people  are  motivated  lo  prune 
out  of  a desire  to  accomplish  something 
for  the  human  benefit.  On  ihe  other  hand, 
it's  a joy  to  work  with  people  who  love 
their  trees  and  honor  them.  I have  cher- 
ished my  encounters  w ith  the  rare  individ- 
ual who  would  contact  us  to  learn  solely 
w hat  the  tree  needed  to  thrive.  We  have 
had  clients  who  would  sacrifice  a couch  or 
a vacation  in  order  to  budget  for  needed 
tree  maintenance.  Mike  those  people. 

In  my  opinion,  the  average  residential 
pruning  consumer  has  no  idea  of  what 
good  tree  work  is  and  too  often.  I think, 
we  make  the  mistake  of  assuming  that 
they  do.  The  result  is  that  we  fail  to  edu- 
cate them  on  the  difference  between  prop- 
er and  improper  pruning. 

An  upscale  residential  neighborhood 
blessed  with  large,  mature  specimen  trees 
might  go  for  decades  with  correct  mainte- 
nance practices.  Eventually,  the  original 
homeowners  begin  to  sell  out,  the  estab- 
lished arborist  retires*  and  the  first  tree 
gets  topped  or  improperly  pruned*  Instant- 
ly, the  accepted  standard  for  that  neigh- 
bo  rhood  is  lowered  and  over  time  many 
properties  get  down-graded  as  the  "brush 
guys”  make  their  rounds. 
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Don't  try  to  tell  me  that  municipal  tree 
ordinances  aren't  good  for  business.  If  we 
were  smart,  we'd  march  into  the  city 
councils  of  the  communities  where  we 
work  and  demand  protection  measures. 
Better  yet,  we  would  organize  tax -paying 
citizens  to  do  die  lobbying  on  behalf  of  the 
quality  of  life  in  the  community  and  pro- 
tection of  property  values. 

Our  responsibilities 

Too  often  Tve  heard  normally  decent 
arborists  say:  “Look,  all  they  want  to  pay 
for  is  a topping  job.  If  we  don't  do  it, 
someone  else  will,  and  you  know  the  year 
we've  been  having.  We  need  the  work  and 
the  money!" 

Sad  but  true,  someone  else  will  do  the 
work,  I don't  have  a good,  simple  answer 
to  the  arborist's  lament,  but  I can  say  this 
about  the  way  we  ran  our  ow  n firm.  We 
worked  constantly  to  establish  a long-term 
clientele.  We  worked  hard  to  develop 
maintenance  programs,  scheduled  work. 
We  managed  our  business  w ith  an  eye  on 
the  calendar  several  years  in  advance.  We 
got  slowr  occasionally  in  spite  of  our  best 
efforts,  but  I can  honestly  say  in  65  years. 


we  never  topped  a tree  because  we  needed 
the  money. 

Tree  biologists  are  telling  us  now  that 
certain  times  of  the  year  are  bad  for  certain 
tree  maintenance  practices,  Le.,  fertiliza- 
tion and  different  types  of  pruning,  be- 
cause of  susceptibility  to  depletion  of  en- 
ergy reserves  and  infestation  by  decay- 
causing  organisms. 

We  need  to  know  as  much  as  we  can 
about  these  concerns  so  that  we  can  sched- 
ule wwk  year-round  and  at  the  appropriate 
time. 

In  my  career  I have  encountered  people 
in  the  brush  business  who  would  inject  a 
dead  tree  in  winter  (it  looks  dormant,  and 
their  phone  wall  be  disconnected  by 
spring}. 

I have  also  worked  w ith  quasi -religious 
tree  fanatics  who  live  in  caves  and  subsist 
upon  nuts  and  berries.  They  carry  on  a 
near-holy  tree  care  practice.  The  problem 
is  that  they  judge  the  worthiness  of  each 
request  w ith  much  gnashing  of  teeth  and 
tearing  of  hair. 

In  my  opinion,  I believe  that  our  profes- 
sional obligation  requires  us  to  know  as 
much  about  the  facts  that  make  a tree  a 


tree.  We  have  to  maintain  a moral  and  eth- 
ical obligation  to  protect  those  needs. 

We  also  have  to  learn  how  to  get  the 
public  to  accept  the  relevancy  of  a tree  in 
this  technological,  people-centered  age. 
We  have  to  learn  to  deal  with  trees  within 
the  context  of  the  world  in  which  they 
must  now  dwell.  They  need  our  help — 
politically  as  well  as  professionally. 

Pruning  specifics 

In  my  opinion,  if  a good,  professional 
arborist  has  a problem  with  his/her  prun- 
ing technique,  it  is  usually  a case  of  over- 
thinning rather  than  not  taking  out  enough. 

More  problems  may  be  attributed  to 
over-thinning  than  under-pruning  (if  there 
is  such  a thing}.  Sunburn,  excessive  sprout 
grow  th  and  bushy  regrowth  may  all  be  at- 
tributed to  taking  out  too  much.  It's  hard 
to  stop  sometimes.  You  can  get  involved 
in  really  doing  a nice  job  and  clip  and  snip 
and  saw'  and  lose  sight  of  the  end  product. 
It’s  sort  of  like  not  being  able  to  see  the 
tree  for  the  branch. 

In  order  to  really  develop  the  "eye,"  it  is 
essential  to  have  an  understanding  of  the 
natural  habits  of  the  trees  you  work  with. 


The  Image  Builder 


Arbortech  Quality 

When  quality  work  is  your 
trademark,  you  need  a quality 
image.  Arbortech  builds  chip 
trucks  that  give  your  com- 
pany a professional  look  and 
are  equipped  with  all  the 
performance  features  you 
need,  Galvanneal  steel  body 
resists  rust  for  years  of  ser- 
vice and  good  looks;  big  tool 
boxes  organize  your  tools  and 
carry  them  to  the  job  site  where  you  need  them  — 
adding  to  your  efficiency;  and  convenient  roof  top 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Ford’s  14,500 
GVW  Superduty  and  you  have  a big  12  yard  load 
space  at  a small  truck  price.  Superduty  features 
the  powerful  460  V-8  or  economical  7.3  liter  diesel 
engine.  Standard  equipment  includes  dual  tanks, 
power  steering,  power  brakes  with  rear  antilock:  and 


heavy  duty  front  axle:  with  5 
speed  O.D.  manual  or  automatic 
0,D.  transmission  available. 

Call  Today 
1-800-255-5715 

Order  your  new  14,500  GVW 
units  today  from  the  industry’s 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  own 
Ford  Superduty.  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  it  easier  than  ever 
to  own  a quality  Arbortech  chip  body.  Whether  you 
are  looking  for  your  first  new  truck  or  an  economical 
addition  to  your  fleet,  Arbortech  chip  body  fits  your 
image  — quality,  efficiency,  performance. 


RBORTECH 


a Scofl  Felzcr  company 


3203  West  Lincoln  Way 
Wooster  Ohio  44691 
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Study  healthy  trees  that  have  never  been 
pruned  and  see  what  their  natural  distribu- 
tion of  foliage  is.  Learn  what  the  natural 
habiLs  of  growth  are.  Look  for  trees  that 
have  naturally  shed  their  limbs  and  see 
what  the  wound  response  and  callus  de- 
velopment looks  like.  As  Alex  Shigo  says: 
“Touch  trees!" 

Beyond  the  tree  biology  problems  cre- 
ated by  over-pruning/ihinning,  we  have 
t he  prac  ti  cal . prod  tic  t i on-  ori  e n ted  coos  id  - 
erations,  Time  spent  pruning  beyond  the 
point  of  what  is  correct  is  time  poorly 
used.  Unnecessary  time  spent  in  a tree 
means  greater  worker  exposure  to  risk  as 
well  as  needless  wear  and  tear  on  equip- 
ment and  workers.  It  can  also  mean  excess 
debris  to  dispose  of*  possibly  reduced 
profits  and  possibly  a higher  cost  for  the 
tree  owner. 

Strategy 

Pruning  strategy  actually  begins  as  the 
job  details  are  being  negotiated.  The  prun- 
ing plan  process  should  begin  to  take 
place  as  the  salesperson  is  determining  job 
specifications. 


An  important  note:  Especially  in  the 
case  of  residential  tree  owners,  there  may 
be  a specific  limb  that  serves  an  important 
function  for  the  client.  This  limb  might 
frame  a nice  view  from  a picture  window; 
a squirrel  or  other  small  animal  might  en- 
tertain the  family  with  its  antics;  or.  it  may 
serve  as  the  future  location  for  a sw  ing  or 
hammock.  Whatever  function  this  limb 
might  serve,  it  is  the  first  limb  to  be  re- 
moved unless  the  specifications  establish 
that  the  branch  is  to  be  preserved.  Always 
ask  if  there  is  a limb  that  is  important  for 
any  reason.  They  are  hard  to  put  back  once 
removed. 

A client  won't  realize  there  wras  an  im- 
portant limb  until  it  is  gone.  Once  gone, 
nothing  you  can  do  will  satisfy  the  client. 
You  have  to  be  the  one  to  ask.  This  key 
question  was  one  of  my  secrets  for  estab- 
lishing a client  rapport  that  was  nearly  im- 
pervious to  competition. 

Also,  in  new  landscapes,  the  landscape 
architect  or  owner  should  inform  the  ar- 
borist if  any  trees  are  to  be  given  special  or 
different  pruning  at  the  time  that  structure 
and  growth  habits  are  being  established. 


These  issues  considered,  now  you  can 
draw  up  your  plan,  which  should  include 
the  following: 

1 . Understand  the  job  speci  fications  (or 
create  your  own). 

2.  Determine  an  approach  strategy. 
Some  trees  prune  best  from  the  inside  out. 
An  aerial  lift  in  this  case  quite  often  pro- 
vides little  tactical  value.  Some  trees  re- 
quire pruning  from  the  tips  back  (the  out- 
side in).  Here*  an  aerial  lift,  scaffold  or 
ladder  might  be  a great  help, 

3.  Select  your  pruning  tools — hand  saw. 
chain  saw.  pole  pruner,  pole  saw.  hand 
pruner,  lopping  shear,  long-arm  pruner. 
specialty  pruning  tools,  i.e.,  hedge  shears. 

(Note:  I have  seen  some  unnecessarily 
bad  work  done  with  pole  saw's.  It's  not  the 
loafs  fault.  A tree  worker  situated  him- 
self/herself in  the  center  of  a tree  and  pro- 
ceeded to  gut  out  the  interior,  creating  the 
classic  “liontair  pruning  job.  For  that  rea- 
son, some  companies  have  banned  pole 
saws,  but  again,  it's  not  the  tool's  fault.) 


PHONE  TOLL  FREE 

1-800-392-2687 
1-800-392-2686°^“ 


IN 

OHIO 


HYDRA-STUMPER 
190  H.P.  DIESEL 


Builds  a full  line  of 
High  Performance 
Stump  Cutters. 

RAYCO 

"The  Sfump  Cutter  People ” 


4255  LINCOLN  WAY  EAST 
WOOSTER,  OHIO  44691 

PHONE 

216-264-8699 


RG  1670  DC 
80  H.P,  DIESEL 


RG  1635  A 
35  H.P, 
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RG  1620  SUPER  JR. 
20  H,P. 


RG  1665  AC 
65  H.P, 


Mauget  Tree  Care 
Seminars  Help  You 
Protect  The  Environment 


J.  J.  Mauget  Company 

2810  N.  Figueroa  Street 
Los  Angeles,  CA  90065 


When  you  attend  a Mauget  seminar,  you  learn  about  micro 
injection,  tree  health  management  and  how  to  protect  the 
environment. 


Seminars  are  designed  to  address  local  problems  and  condi- 
tions, Each  meeting  covers  specific  topics  relating  to  the  tree's 
environment  --  diseases,  insects,  nutrition,  pruning,  spraying, 
wounding,  and  lightning  protection. 

Annual  Mauget  seminars  and  workshops  are  open  toeveryone 
who  cares  for  trees  — owners,  managers  and  applicators. 

Plan  on  attending  a Mauget  seminar.  Seminar  dates,  cities, 
and  distributor  marketing  areas  are  listed  below.  Call  your 
nearest  Mauget  distributor  today. 


Artoorcare 

New  Fairfield,  CT 

CT,  West  Chester  County 

(203)  746-3014 
Mar.  8.  Waterbary,  CT 
Mar.  9.  Armonk,  NY 

ArbOrtech  fnc. 

Beileviiie,  IL 
St.  Louis  Area 

(618)  233-2900 

Artistic  Arborist 
Phoenix,  A 2 
A Z.  NM,  NV 

(602)  263-8889 
(800)  843-8733 

Canadian  Shadeiree  Service 
lachine,  Quebec,  Can 
Quebec 

(514)  634-7046 

D.H,D  Systems  Inc. 

New  Berlin.  Wl 
Wisconsin 

(414)  784-3556 

Farm  & Forest  Research 
Oakville,  Ontario.  Can 
Ontario 

(416)  827-1134 

Harrod's  Tree  Service 
Forth  Worth,  TX 
Northern  Texas 

(817)  246*9730 

lanphear  Supply  Division 
Cleveland.  OH 
Ohio,  W.  VA.  W.  PA 

(216)  381-1704 
(800)  332-TREE 

LiqufiGreen  Lawn 
S Tree  Care 
Peoria,  IL 
Illinois,  Eastern  I A 

(309)  243-5211 
(800)747-5211 


John  Lucas  Tree  Expert 
Company 
Pan  land.  ME 
Maine 

(207)  797-7294 

Micro  Injections  Inc. 
Tampa,  FL 
Tampa  Area 

(813)961-1060 

Professional  Tree  Care  & 
Injection 
Winter  Park,  FL 
Central  & South  Florida 

(407)  647-3335 
(800  ) 356-4351 

R.  C.  Humphreys 
St.  Francisville,  LA 
Louisiana 

(504)  635-4507 

Target  Chemical  Co. 
Cenitos.  CA 
California 

(213)  865-9541 

Tree  Clinic 
Austin,  TX 

Eastern  & South  Texas 

(512)454-1411 

Tree  Lawn  Inc, 

El  Paso,  TX 
El  Paso  Area 

(915)  561-5455 

Trees  of  Hawaii  Inc. 

Ewa  Beach.  HI 
Hawaii 

(808)  682-5771 

Utah  Spray  Service 
Sandy.  UT 
Utah 

(801)566-5773 


Stffer  frees 


Guardian  Tree  Experts 

Rockville,  MD 

DC,  MD,  VA.  DE,  E PA 

(301)881-8550 

Jan.  12,  Gaithersburg,  MD 

Mar.  11,  Philadelphia,  PA 

Enfields  Tree  Service 
Elkhorn.  NE 

ND,  Eastern  SD,  NEr  MN,  CO 
W (A.  MO,  KS.  OK.  SE  WY 

(402)  289-3248 

(800)  747-8733 

Jan.  22,  Oklahoma  City,  OK 

Feb,  12,  Kansas  City.  MO 

Feb,  27,  Denver,  CO 

Mar.  26,  Bloomington,  MN 

Mar.  12,  Elkhorn.  NE 

Forrest  Lytle  8 Sons 
Cincinnati,  OH 
SW  Ohio 

(513)  521-1464 

Jan.  22,  Cincinnati,  OH 

Tree  Injection  Products  Co. 
Knoxville,  IN 
KY,  TN,  N.  AL. 

N,  GA,  MS,  AR 

(615)  522-0533 
Jan.  26.  Lexington,  KY 
Jan.  28.  Macon,  GA 
Jan.  29.  Birmingham 
(Homewood),  AL 


Feb.  4,  Memphis,  TN 
Feb.  5,  Little  Rock.  AH 
Mar.  5,  Atlanta  (Tucker),  GA 
Mar.  26.  Chattanooga,  TN 
Apr,  27,  Knoxville,  TN 

Michigan  Injection  Systems 
Grand  Rapids,  Ml 
Michigan 

(800)  423-3789 
(616)364-4558 
Jan.  28.  Novi.  Ml 

Scientific  Tree  Care 
Panama  City,  FL 
N.  FL , S.  GA.  S.  AL 

(904)  763-5049 

Mid-Feb,  Seminar,  Albany,  GA 

Wane  Chemical  & Equipment  Co, 

Hapid  City,  SD 

Western  SD,  Wyoming 

(605)  342-7644 

(800)  658-5457 

Feb,  11,  Rapid  City.  SD 

Feb.  16.  Casper,  WY 

Pro-Green  Supply 
Jerome,  ID 
Idaho 

(208)  733-4206 
(800)  869-7741 
Feb.  3,  Ogden,  UT 
Feb.  4,  Bountiful,  UT  area, 
(Morning  Workshop) 


Feb.  4,  Sandy,  UT  area. 

(Afternoon  Workshop) 
Feb.  5,  Provo,  UT 
Feb.  23.  Salt  Lake  City,  UT 
(Evening  Seminar) 

Feb.  9,  Idaho  Falls.  ID 
Feb,  10,  Twin  Falls,  ID 
Feb,  11,  Boise,  ID 
Feb,  12,  Coeur  d'Alene,  ID 

Refeaf  Tree  Consultants 

Nineveh,  IN 

Indiana 

(317)  933-9351 
Feb.  24,  Indianapolis 

Mullane  Associates 
Hilton  Head.  SC 
N Carolina,  S.  Carolina 

(803)  689-3087 

Mar.  4,  Charlotte 

Mar.  5,  Raleigh/Durham 

Pruett  Tree  Service 
Lake  Oswego,  OR 
Oregon,  Washington 

(503)635-3916 
(800)  635-4294 
Mar.  5*  Portland 

Poulson  Tree  Service 
Billings,  MT 
Montana 

(406)  259-5109 
Mar,  5,  Billings 

Northeastern  Associates 
Fairfield.  NJ 
New  Jersey 
(201)  227-0359 
Mar.  10 

ESSCO  Distributors 
Lindenhurst  NY 
Long  Island,  NY 

(516)  226-5115 
(800)  842-1104 
Mar.  15.  Pialnview,  NY 

New  England  Arborware 
Norwood,  MA 
MA,  Rl,  VT,  NH 

(617)  769-0077 
(800)  242-9660 
Mar.  IS,  Boston,  MA 
Mar.  17.  Amherst,  MA 
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4.  Develop  the  pruning  plan  in  accor- 
dance with  the  job  specifications.  Locate 
the  obvious  “Gotta  Go's — The  3 D's": 
Dead,  Dying,  Diseased;  crossing,  rubbing 
or  interfering  limbs;  weak  branches,  (look 
for  “V"  crotches  and  co-dominant  stems); 
excess  interior  growth  and  water  sprouts, 
epicormic  grow  th. 

5.  Maintain  the  following  principal 
pruning  goals  whenever  possible,  practi- 
cal or  appropriate: 

a.  Address  requirements  specific  to  the 
job  specifications/work  order.  Start  in  the 
top  of  the  crown  (canopy).  You'll  only 
have  to  make  the  long  climb  once.  In  most 
cases,  you'll  be  able  to  stay  above  and  in 
control  of  any  hangers  that  develop. 

b.  Do  not  disturb  a full  crown  or  over- 
thin it.  Just  remove  “3  D's"  and  leave  the 
healthy  foliage  as  undisturbed  as  possible. 
The  more  shade  you  can  leave  to  the  inte- 
rior of  most  trees,  the  less  problem  you'll 
have  with  sunburn  and  excessive  sprout 
growth. 


frMFG.. 


16005  Delmar.  P.O.  Box  6.  Lowell.  IN  46356 

(219)  696-1440 

Dealer  inquiries  invited  in  some  areas 


The 

Affordable 

Portables 

Models  12R-18E 

30”  Stump  removed 
12“  Deep  9 minutes 


Safety  Features 

• Guards  on  belts. 

• Full  control,  positive  balance,  visual 
contact  of  work. 

• Both  wheels  automatically  lock  when 
working  machine. 

• When  disengaging  cutter,  cutter  stops 
and  does  not  free  wheel. 
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c.  Strive  to  achieve  a uniform  distribu- 
tion of  foliage. 

d.  Avoid  the  stripping  (liontailing)  of 
limbs  from  the  inside  to  the  tips  at  all 
costs.  Whenever  possible,  it  is  better  to 
make  cuts  from  the  tips  back. 

e.  Learn  w hen  numerous  small  cuts  are 
preferable  to  taking  out  one  large  limb. 

f.  Learn  w hen  the  removal  of  one  larger 
limb  is  the  best  method  to  achieve  the  de- 
sired effect. 

g.  Try  to  plan  for  a finished  contour  that 
is  in  keeping  with  the  natural  habits  of 
grow  th  of  that  species. 

h.  Always  strive  to  make  a properly 
placed  pruning  wound.  From  a distance,  a 
tree  might  have  quite  an  aesthetic  appear- 
ance. Up  close,  if  many  cuts  are  stubs  or 
flush  cuts,  w e have  failed  in  our  attempt  to 
achieve  a balance  between  the  needs  of 
the  tree  and  the  client. 

i.  Certain  types  of  pruning,  i.e.,  line 
clearance  tree  trimming  and  other  hazard 
reduction  pruning,  may  require  the  re- 
moval of  limbs  that  would  not  normally  be 
selected  if  tree  health  and  aesthetics  were 
the  only  factors  in  consideration.  Al- 
though the  tree  worker  may  not  always  be 
in  control  over  a limb  to  be  removed. 


he/she  is  alw  ays  in  control  of  the  final  cut. 
In  my  opinion,  the  final  cut  is  the  most  im- 
portant arborist  skill  of  all.  If  you  strive  to 
make  a good  cut  every  time,  the  process 
will  become  so  second-nature  that 
whether  you  do  detailed  aesthetic  pruning 
or  rural  right-of-way  line  clearance  tree 
trimming,  your  cuts  will  become  first 
quality. 

Considerations 

As  we  help  a client  create  a job  specifi- 
cation, we  have  to  add  the  requirements  of 
tree  biology  to  the  list  of  goals.  Regardless 
of  what  the  client  needs  in  terms  of  clear- 
ance, shape  or  form,  we  must  add: 

1 . Correct  positioning  of  pruning  cuts; 

2.  Correct  timing  of  pruning  to  avoid 
stress  and  infection,  particularly  w ith  cer- 
tain species; 

3.  Insect  and  disease  control  or  manage- 
ment; 

4.  Micro-climate  protection,  i.e., 
preservation  of  the  crown  (canopy);  and 

5.  Species  and  genus  specific  require- 
ments. 

In  my  apprenticeship,  I occasionally  en- 
countered a tree  that  was  so  hopelessly 
overgrown  or  misshapen  that  I was  intim- 
idated. I couldn’t  figure  out  for  the  life  of 
me  where  to  begin.  In  the  early  days,  1 was 
always  afraid  of  making  the  “w  rong  cut" 
and  opening  up  a huge  hole  that  would 
ruin  the  aesthetics  of  the  tree. 
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theV(>50 

Saves  on  cosi 
Setup  t 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO- 50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO- 50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO-50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

♦» 

Time 

MANUFACTURING  company 

P.0.  Box  20368  Waco.  Texas  76702-0368 
(817)776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 


VERSALIFT 
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Make  the  most  obvious  cuts  first:  the 
next  cuts  are  easier  to  see  and  you'll  main- 
tain your  productivity  and  the  appearance 
that  you  look  like  you  know  what  you  are 
doing. 

Once  you  develop  a procedural  ap- 
proach to  pruning,  you  will  find  that  there 
is  no  tree  that  cannot  be  properly  pruned. 

Safety,  quality,  production 

Pruning  as  well  as  all  tree  maintenance 
must  be  balanced  by  the  factors  of  safety, 
quality  and  production.  Broken  down  into 
an  outline,  we  can  begin  to  see  the  frame- 
work of  a thorough  training  program. 

1.  Safety — Safety  encompasses  four 
main  areas:  personal,  occupational,  gener- 
al and  operational.  All  safety  standards 
must  be  in  compliance  with  ANSI  Z133 
(currently  in  revision).  The  National  Ar- 
borist Association  has  a wealth  of  training 
aids,  manuals  and  videos  to  assist  in  safe- 
ty training  and  accident  prevention. 

2.  Quality — Quality  refers  to  standards 
of  workmanship,  job  specifications  and 
aesthetics. 

a.  Standards  of  workmanship — Houses 
are  built  to  a code.  Trees  are  maintained  to 


>1  \M  F\<  1 1 HIM.  UL  IM  . 

2728  i iu  i iikivi: 
miosroKT.  vy.  i:tm> 

(315)  sm-ttttl  I • FAX  (315)  831-9220 


• Direct  from  factory  prices 

• Visa  or  Mastercard  accepted 

• No  risk  Warranty  for  first  time 
buyers 

Teeth  & Accessories 


Ask  for  our  free 
Catalog 


CALL  TOLL  FREE 
U.S.  AND  CANADA 

1-800-537-2552 


a contemporary  professional  standard. 
Presently,  the  NAA  and  ISA  have  Pruning 
Standards.  The  profession  is  working 
through  ANSI  to  create  a new  and  univer- 
sal tree  maintenance  standard:  A300.  The 
“building  code"  for  trees  is  a full  under- 
standing of  the  “w  hat,  when,  where,  w hy 
and  how"  of  tree  biology. 

b.  Job  specifications — Quality  in  some 
respects  is  judged  against  the  given  speci- 
fications of  the  job.  Quality  depends  upon 
a thorough  understanding  of  what  the 
pruning  is  intended  to  accomplish  as  well 
as  proper  cuts  and  appropriate  limb  re- 
moval. 

c.  Aesthetics — Developing  the  all  im- 
portant “eye."  Some  people  make  perfect 
pruning  cuts  in  all  the  wrong  places.  The 
master  arborist  has  developed  a keen  eye 
for  preservation  and  enhancement  of  the 
natural  beauty  and  integrity  of  the  plant  as 
well  as  having  technical  competence. 

3.  Production — Wait  a minute!  You 
mean  first  we  have  to  be  safe,  then  we  got- 
ta do  it  right  and  now  you  w ant  me  to  do  it 
fast? 

Not  necessarily.  Fast  isn’t  always  effi- 
cient. Fast  isn't  always  best.  Training, 
knowledge  and  experience  lead  to  effi- 
cient tree  maintenance.  Work  smart. ..not 
hard. 

The  keys  to  productive  pruning  are 
knowing  exactly  what  the  job  requires: 


correct  selection  of  well-maintained  tools: 
efficient  execution  of  a good  paining  plan: 
strict  discipline  in  all  safety  matters:  and 
on-going  job  communication. 

Pruning  and  proper  cut  placement  are 
our  most  important  arborist  skills.  Pruning 
in  a young  plant  can  direct  grow  th  and  es- 
tablish a strong  framework  that  will  en- 
able the  tree  to  reach  maturity  with  a min- 
imum of  structural  problems. 

Pruning  a mature  tree  is  a science  and 
an  art.  Correct  paining,  properly  timed 
can  provide  the  client  w ith  a maintenance 
investment  that  can  last  for  as  long  as  10 
years. 

While  it  is  true  that  many  problems  can 
be  solved  through  proper  pruning,  it  is 
also  sadly  true  that  many  of  our  problems 
arise  from  improper  pruning.  We  have 
that  much  power  over  another  life.  Let's 
make  the  right  choices,  and  as  Sgt.  Phil 
Esterhaus  on  “Hill  St.  Blues"  used  to  say: 
“Let's  be  careful  out  there!"  n 


Copyright  1992  by:  The  M.  F.  Blair  In- 
stitute of  Arboriculture . 

Donald  F.  Blair,  arborist,  author  and 
lecturer,  is  a consulting  arborist  with  the 
M.F.  Blair  Institute  of  Arboriculture  and 
owner  of  Sierra  Moreno  Mercantile  in  Big 
Pool,  Maryland. 


1981  FORD  F-700.  70  ft.  with  Apline 
SkyworkerTruck  & Boom  completely 
rebuilt,  new  bucket  ready  to  go. 

45,000 


1980-1989  Skyworkers.  starting  at 

12.500 


1983  FORD  F-700  Back  Yard  Buddy 
Everything  is  new  or  rebuilt,  designed 
for  the  back  yard. 

24,000 


1980-1896  Asplunds  starting  at 

16,500 


TAMARACK  CLEARING 

.115-386-8273 

Financing  & Delivery  Available 
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Everything  you  need  for  a more  profitable  year  can  be  found 
at  the  1 993  Mid-America  Horticultural  Trade  Show  in  Chicago, 
It's  the  right  place  to  sharpen  your  competitive  edge  and  make 
ail  your  smart  "dollars  and  sense"  buying  decisions  for  the 
'93  season. 


Mid-Am  offers: 


■ Discounted  rates  for  early  registration; 

For  registration  information,  contact: 

Mid-America  Horticultural  Trade  Show,  1000  N.  Rand  Road, 
Suite  214,  Wauconda,  Illinois  60084. 

TEL:  708-526-2010,  FAX:  708-526-3993. 


Attend  Mid-Am  '93, 
January  14-16,  1993 
Hyatt  Regency  Chicago 

it's  Your  first  &f  Best  Place 
for  Business  in  1 993 


*671  booths  filled  with  green  goods,  equipment  and  service 
ideas  from  426  of  the  nation's  top  nursery,  landscape  and 
garden  center  suppliers; 

* Oneon-one  interactions  with  green  industry  pros; 

* Demonstrations  on  how  to  cut  costs  and  enhance  profits; 

* Convenient  Thursday  through  Saturday  show  schedule; 

* Educational  meetings,  seminars  and  events  sponsored  by 
industry  associations; 

* Prime  location  in  Chicago's  loop  with  reduced  room  rates 
and  parking  at  the  luxurious  Hyatt  Regency  Chicago; 

* Low-cost  parking  at  Soldier  Field  with  free  shuttle  bus  to 
and  from  Mid-Am; 


SPONSORED  BY: 

Illinois  landscape  Contractors  Association 
Illinois  Nurserymen's  Association 
Wisconsin  Landscape  Federation 
ENDORSED  BY: 

Iowa  Nurserymen's  Association 
Minnesota  Nursery  Landscape  Association 
Nebraska  Association  of  Nurserymen 


GW  II  Oft  l 
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SCHODORF 

TRUCK  BODY  & EQUIPMENT  CO. 


885  Harmon  Ave.  • P.O.  Box  23322 
Columbus,  Ohio  43223 
Phone:  614-228-6793 
1-800-288-0992 


Model  B4120  - 10'  Long 


Since 

1881 


Shown  here  with  Power -Li  ft  gate 
Featuring:  All  galvanneal  construction  including  understructurc,  corrugated 
sides,  front  & roof  increase  strength,  inside  & underbody  undercoated,  swing- 
away  tailgate.  Tool  & thru  box  with  double  panel  doors  & slam  action  paddle 
locks,  high  security  locking  bars  & 4 swivel  rope  hooks.  Class  C/20  hoist, 
reinforced  underride  protection  with  pintel  hook,  6 way  trailer  plug  & top 
mount  ladder  & pruner  storage. 


12*,  14\  16’  UNITS  AVAILABLE,  COMPLETE  UNITS  WITH 
CHASSIS,  CONTACT  PAUL  SCHODORF  1-800-288-0992. 
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You’ll  be  amazed  at  how 
long  these  Tungsten 
Carbide  Hammers  last! 


Kenco 

Tungsten  Carbide 
Hammers  offer  lo 
wearlife  and  less  downtime 
in  tub  grinders,  wood  hogs  and  hammer  mills. 


To  resist  the  highly  abrasive  action  of  the  feed  material.  Kenco 
TC  Hammers  are  made  from  premium  steel  alloys  impregnated  with 
Kenco  7/20  Crushed  Tungsten  Carbide.  The  TC  process  deposits 
tungsten  carbide  particles  on  the  entire  upper  body  of  the  Kenco 
hammer  to  give  it  a diamond-like  surface  hardness. 

Kenco  TC  Hammers  are  available  for  direct  replacement  in 
all  types  of  machines. 

Begin  saving  now.  Call  toll  free  for  complete  information : 

KENCO  ENGINEERING,  INC. 

Wear  Specialists  Since  1957 
RO.  Box  1467,  Roseville.  CA  95661-1467 

Phone:  800-423-4518  Fax:  916-783-3494 

MANUFACTURING  PLANTS  IN  CALIFORNIA  AND  GEORGIA 

Please  circle  12  on  the  Reader  Service  Card 
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A challenge  issued 

After  reading  Art  Braunschweiger's  ar- 
ticle concerning  his  company's  removal 
of  a 120-year-old  tulip  tree.  I had  to  re- 
spond. He  mentioned  that  no  test  boring 
was  done  to  determine  the  structural  con- 
dition of  this  tree,  even  though  a nominal 
fee  was  quoted.  He  also  staled  that  he  had 
lost  count  of  the  number  of  trees  he  has 
removed  for  “no  really  good  reason." 

As  a professional  arborist  dedicated  to 
tree  preservation,  1 find  this  altitude  very 
disturbing.  A true  arborist  has  the  respon- 
sibility of  educating  people  in  tree  preser- 
vation. Sometimes  extra  measures  must 
be  taken  to  sway  the  customer,  such  as 
test  boring  at  no  charge,  if  it  will  save  a 
worthy  tree.  I have  trimmed,  sprayed  and 
fertilized  trees  for  free  in  an  effort  to 
prove  to  the  customer  that  their  trees  are 
worth  the  extra  effort.  If.  after  consulta- 
tion. the  customer  is  still  determined  to  re- 
move a healthy  tree  or  lop  a tree.  I advise 
them  to  call  someone  else.  Wouldn't  it  be 
nice  if  everyone  they  called  also  refused 
to  take  the  life  of  a tree  for  “no  good  rea- 
son." Unfortunately,  the  customer  usually 
doesn't  have  to  look  very  far  to  find  a 
company  that  will  remove  or  butcher  a 
healthy  tree,  without  a second  thought. 

Today  I challenge  the  dedicated  ar- 
borists of  this  country  to  take  that  extra 
step  and  prove  to  the  customer  that  their 
tree  is  valuable  and  should  remain  stand- 
ing. If  we  don't  watch  out  for  this  valu- 
able natural  resource,  who  will?  We  must 
lead  by  example. 

Walt  Kanoff 
Earth  Designs 
Mishawaka.  Ind. 


Letters  should  he  addressed  to: 
Tree  Care  Industry , Editor 
P.O . Box  1094 
Amherst,  NH  03031 
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Acer  Tree  and  Landscaping  Co.,  Inc. 

P.O.  Box  1486 

Herndon,  VA  22070 

Frank  Emblidge 

703-435-0445 

George  F.  Ackerman  Co. 

300  Mill  St.,  P.O.  Box  157 
Curtice,  OH  43412 
Dave  Hinclinc 
419-836-7735 

ACRT,  Inc. 

P.O.  Box  219 
227  DePeyster  St. 

Kent,  OH  44240 
Richard  E.  Abbott 
800-622-2562 

Advanced  Mobilcomm,  Inc. 

400  E Las  Colinas  Blvd. 

Irving,  TX  75039 
John  D,  Kelly 
214-830-7000 

Advanced  Mobilcomm  Inc is  a 
nationwide  distributor  of  specialized 
mobile  radios  (SMR)  for  use  in  mobile 
or  fleet  applications.  We  have  supplied 
2 -way  mobile  radios  to  both  small  as 
well  as  national  fleets.  SMRs  are  a 
cost-efficient,  viable  alternative  to 
cellular  phones . 

Aerial  Equipment,  Inc. 

2381  S.  Foster  Si. 

Wheeling,  IL  60090 
Ron  Aidikonis 
708-398-0620 

Aerial  Lift,  Inc. 

571  Plains  Road,  P.O,  Box  66 
Milford,  CT  06460 
Brian  DcPiero 
800-245-5438  (in  state) 

800-446-5438  (out  of  slate) 


Aero  Lift  Co. 

15  Fairfield  Place 
West  Caldwell,  NJ  07006 
Peler  Bentey 
201-575-7484 

Agape  Design 

2047  West  Elliot  Road 
Chandler,  AZ  85224 
Doreen  L.  Orist 
602-820-3939 

Agrnsoke 

7415  Whitehall  Ave.,  #119 
Fort  Worth,  TX  76118 
Janet  Curry 
817-284-9831 

Agrolec,  Inc. 

Highway  35  North.  Box  49 
Pendleton,  NC  27862-0049 
919-585-1222 

Aircut 

2588  S.  Railroad  Ave. 

Fresno,  CA  93706 
209-266-6832 

Albiez  Insurance  Agency 
P.O.  Box  1593 
Union,  NJ  07083 
Gerald  Holmes 
800-272-6771 

Alexander  & Alexander/ITT  Hartford 
2 Pickwick  Plaza 
Greenwich,  CT  06836-1409 
William  P.  Miller 
203-869-1140 

Alexander  Equipment  Co, 

1 050  North  Dupage  Ave. 

Lombard,  IL  60148 
Sieve  Johnston 
708-268-0100 

Distributor  of  M or  bark  brush  chipper st 
used  equipment  and  parts  for  all  makes 
and  models. 


Alliance  Equipment  Co.,  Inc. 

1000  N.  Union 
Alliance,  OH  44601 
Sharon  McCarty 
216-821-2291 

Allied  Utility  Equipment,  Inc. 

W.  204  N.  Goldendale  Road 
Germantown,  W1  53022 
Gary  Mayworm 
414-255-6161 

Altec  Industries,  Inc. 

P.O.  Box  10264 
Birmingham,  AL  35202 
205-991-7733 

See  our  ad  in  product  guide. 

American  Arborist  Supplies,  Inc. 

882  S.  Matlack  $L 
West  Chester,  PA  19382 
Richard  Miller 
800-352-3458  (in  state) 

800-441-8381  (out  of  state) 

Available  for  immediate  shipment  is  the 
lastest  in  rigging  equipment;  a full  line 
of  safety  gear ; reference  books  and 
diagnostic  supplies;  professional  - quality 
saws  & pruners;  gear  bags;  gas-  and 
air-powered  pruners  A saws.  Now,  for 
your  convenience,  we  have  a 24 -hour 
answering  service  and  alt  orders 
received  by  noon  are  shipped  the  same 
day!  If  you  cant  find  it,  CALL  US  - We 
locale  that  hard-to-fmd  tool! 

American  Hydraulics,  Inc. 

Route  4,  Box  4668 
Hartwell,  GA  30643 
Russell  Tupper 
404-376-3192 

American  Intertool,  Inc. 

1255  Tonne  Road 

Elk  Grove  Village.  IL  60007 

Val  Box 

708-640-7766 

800-334-3675 
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American  Manufacturing  Co.,  Inc. 
200  Soulhpark  Road,  P.O.  Box  88000 
Lafayette,  LA  70598 
J.A.  Berthelot 
318-837-9241 

American  Safety  Utility  Corp. 

P.O.  Box  1740 
Shelby.  NC  28150 
Betty  Hardin 
704-482-0601 

American  Standard  Co. 

157  Water  Si. 

Southington,  CT  06489 
Nat  Florian 
203-628-9643 

AmeriQuip 

1480  Arrow  Hwy. 

LaVeme,  CA  91750 
Rex  Perisho 
714-392-2033 

See  our  ad  in  product  guide. 

Andy’s  Truck  Center 
1 141  S.  Military  Trail 
W.  Palm  Beach.  FL  33415 
Andy  Olivera  Jr. 

407-965-6666 

Arbor  Care  Equipment 
1650  W.  Oakland  Park  Blvd. 

Fort  Lauderdale,  FL  3301 1 
John  Draskovich 
305-735-6887 

Arborchem  Products  Co. 

P.O.  Box  1567 
Fort  Washington,  PA  19034 
David  L.  Krause 
215-659-7922 

Arbor  Computer  Systems 
117  Weston  Road 
Westport,  CT  06880 
Peter  Hannan 
203-226-4335 

Arborist  Supply  House,  Inc. 

P.O.  Box  23607 
Fort  Lauderdale,  FL  33307 
Geri  Hoyt 
800-749-9528 

We  carry  arboriculture  books  by 
Harris,  Pirone,  Shigo,  & Cornell  U 
Press . Also  Klein,  Buckingham,  &. 
Miller  saddle,  climbers  & lanyards. 
Arbor  Plex  rope,  Felco  pruners,  &. 
Deep  Root  Barriers  in  stock. 


Arborline,  Inc. 

P.O.  Box  101 

East  Longmeadow,  MA  01028 

Fred  Spain 

800-432-7267 

See  our  ad  in  product  guide. 

ArborSystems,  Inc. 

Box  31294 
Omaha,  NE  68131 
David  Mooter 
402-896-6320 

Arbortech 

3203  W.  Lincoln  Way 
Wooster.  OH  44691 
Dick  Williston 
800-255-5715 

See  our  ad  in  product  guide. 

Ariens  Company 

655  West  Ryan  St. 

Bril  lion,  WI  54110 
Pat  Jelen 
414-756-2141 

Artistic  Arborist,  Inc. 

P.O.  Box  39026 
Phoenix,  AZ  85069 
Tim  Johnson 
800-843-8733 
602-263-8889 

Al  Asher  & Sons,  Inc. 

5301  Valley  Blvd. 

Los  Angeles,  CA  90032 
Robert  Asher 
213-225-2295 

Atlantic  Pressure  Washers,  Inc. 
6407  Ritchie  Highway 
Glen  Bumie,  MD  21061 
410-789-7511 


Badger  Chipper  Co. 

6 Johnson  Court,  P.O.  Box  671 
Bay  City,  MI  48707 
Michael  C.  Whaley 
517-894-4579 

Bailey's 

P.O.  Box  550 
Laytonville,  CA  95454 
Bill  Bailey 
707-984-6133 


Baker  Equipment  Engineering  Co. 

1700  Summit  Ave.,  P.O.  Box  25609 
Richmond,  VA  23260 
James  Gould  in 
804-358-0481 

Bandit  Industries 
6750  Millbrook  Road 
Remus,  MI  49340 
Jerry  Morey 
517-561-2270 

Complete  line  of  drum  or  disc-style 
hand -fed  tree  and  brush  chippers.  Nine 
models  to  choose  from.  Bandit  also 
offers  a line  of  whole  tree  and  self- 
propelled  chippers  with  capacities  up  to 
19"  in  diameter.  See  our  ad  in  product 
guide. 

Bartlett  Manufacturing  Co. 

3003  E.  Grand  Blvd. 

Detroit,  MI  48202 
John  or  Henry  Nelson 
313-873-7300 

Manufacturers  of  professional  pruning 
products : Lopping  shears,  hand  saws, 
fiberglass  handle  tree  trimmers  and 
pole  saws.  Distributors  of  arborist 
ropes,  climbing  gear  and  accessories. 
Serving  the  tree  care  industry  since 
1912. 

B & B Mfg/Burlingamo  Bldrs. 

West  River  Road,  RD  #3 
Olean,  NY  14760 
Melissa  Nix 
800-654-5320 

D.A.  Beam  Enterprises,  Ltd. 

P.O.  Drawer  400 
Shelby,  NC  28150-0400 
D.A.  Beam  Jr. 

800-438-0671 

Berkshire  Software 

P.O.  Box  656 
Lee.  MA  01238 
Judd  Reiss 
413-243-0343 

Better  Built  Corp. 

845  Woburn  St. 

Wilmington,  MA  01887 
Lynn  Stewart 
508-657-5636 

B & G Equipment  Co. 

P.O.  Box  130,  6120  Route  611 
Plumsteadville,  PA  18949 
Michael  C.  Stevens 
215-766-8811 
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Big  John  Tree  Transplanter  Mfg. 
P.O.  Box  608 
Heber  Springs,  AR  72543 
Charles  Blankenship 
501-362-8161 

Bishop  Company 
12519  E.  Putnam  St. 

P.O.  Box  870 
Whittier,  CA  90602 
Jack  McCormick 
Chuck  Reisner 
Jim  Gorham 
800-421-4833 

Bishop  Co.  is  a stocking  distributor  of 
quality  tools  £ equipment  for  the 
professional  arborist  Sc  landscaper , 
Representing  products  from  over  350 
manufacturers,  CALL  for  your  free 
catalog  today!  See  our  ad  in  product 
guide. 

Black  & Decker  Mfg,  Co, 

10  North  Park  Drive 
Hunt  Valley,  MD  21030 
Ellen  Foreman 
301-527-7000 

Blackburn  Manufacturing  Co, 

P.O.  Box  86 
Neligh,  NE  68756 
Don  T,  Gartner  Jr, 

402-887-4161 

Blade  Equipment  Inc, 

1211  Sherbrooke  Court 
Raleigh,  NC  27612 
D an  De  ri  sc  av  age 
800-736-5060 

Distributor  of  Bandit  C kippers r Carlton 
Stump  Grinders . Check  out  our  low 
finance  rates We  stock  a full  line  of 
Bandit  parts. 

Bomar  Corporation 

1813  Harper  Road 
Kerrville,  IX  78028 
Robert  Lyebeckcr 
512-895-4373 

Border  City  Tool  & Mfg,  Co, 

23325  Blackstone  Ave. 

Warren,  MI  48089 
John  R.  Parcntcau 
800-421-5985 

See  our  ad  in  product  guide. 

H.L.  Bouton  Co.,  Inc, 

P.O.  Box  G 

Buzzards  Bay,  MA  02532 
Jeff  Sherman 
508-295-3300 


Brewt  Power  Systems/Malho 
5120  N.  Arena  Way 
Atwater,  CA  95301 
Butch  Rhoton 
209-394-3122 

Pneumatic  pruning  equipment : a 
complete  system  - shears,  topper,  chain 
saw  & more.  Tools  extendable  to  any 
desired  working  height, 

Briggs  & Stratton 

P.O.  Box  702 
Milwaukee,  WI  53201 
Ron  Miskelley 
414-259-5333 

Brooks  Books 
P.O.  Box  21473 
Concord,  CA  94521 
Philip  B.  Nesty 
510-672-4566 

Brown  Bear  Corporation 

PO  Box  29 
Coming,  IA  50841 
David  Harder 
515-322-4220 

See  our  ad  in  product  guide. 

Brown  Manufacturing  Corp. 

Rome  3 

Ozark,  AL  36360 
Jeff  Thagard 
205-795-6603 
800-633-8909 

As  the  industry  leader  of  right-of-way 
mowing  equipment , Brown  offers  a full 
line  of  self-propelled  rubber  tire  or 
track  units t and  many  tractor  mounted 
models  with  hydraulic  or  mechanical 
drives.  See  our  ads  in  product  guide. 

Bryan  Equipment  Sales 

457  Wards  Comer  Road 
Loveland,  OH  45140 
John  Clubb 
513-248-2000 

Buccaneer  Rope  Co. 

4711  126th  Ave.  North 
Clearwater,  FL  34622 
Dan  Packman 
800-358-7673 

Buckeye  Truck  Equipment 

939  E,  Stan  Ave. 

Columbus.  OH  43201 
Jim  Butcher 
614-299-1136 
800-282-6520 


Buckingham  Mfg,  Co.,  Inc. 
P.O.  Box  1690 
Binghamton,  NY  13902 
James  Penne  feather 
607-773-2400 

E.D,  Bullard  Co. 

Route  7,  Box  596 
Cynthiana,  KY  41031 
Kathy  Fogle 
800-827-0423 

Paul  Bunyan  Equipment  Sales 

R.D.  6 Box  749 

Somerset,  PA  15501 

J.R,  Enos 

814-443-2991 

Bush  Leasing,  Inc. 

185  A Park  Dri  ve 
Wilmington,  OH  45177 
Scott  Sargent 
800-766-2874 


c 

Cal-Line  Equipment  Co. 

1001  "DM  Shannon  Court 
Livermore,  CA  94550 
Dermis  Knoll 
510-443-6432 

Sales,  parts,  service  Brush  chipper s, 
stump  grinders,  nudehers,  tub  grinders, 
new  and  used,  financing  available. 

Canns-Bilco  Distributors,  Inc. 

125  E,  Penn  Ave. 

Alburiis,  PA  18011 
Bill  Reiss 
215-966-3733 

Cargotec,  Inc* 

307  Broadway 
S wanton,  OH  43558 
Harvey  Lodge 
419-825-2331 

J.P.  Carlton 
121  John  Dodd  Road 
Spartanburg,  SC  29303 
Daniel  Falatok 
803-578-9333 

Carlton  Company,  Saw'  Chain  Dlv. 

P.O,  Box  68309 

Milwaukee,  OR  97268 

Brian  Lepine 

503-659-891 1 
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Carolisa  Industries,  Inc* 

9416  E,  Washington  St. 

Chagrin  Falls,  OH  44022 
William  Yam  ell 
216-543-5889 

CEI 

P O.  Box  406 
Osseo,  MN  55369 
Carrie  Turner 
800-333-5234 

Century  Equipment,  Ine. 

4199  Leap  Road 
Hilliard,  OH  43026 
Dick  Gerard 
614-771-9995 

Century  Products 
3081 -A  La  Jolla  St, 

Anaheim,  CA  92806 
Dee  Fortney 
714-632-7083 

Chlptnore  Manufacturing  Co* 

6 Johnson  Court,  P.O.  Box  671 
Bay  City,  MI  48707 
Michael  C.  Whaley 
517-894-4578 

Ciba-Gelgv  Corporation 
P.O.  Box  18300 
Greensboro,  NC  27419 
Dr.  Eileen  Watson 
919-547-1160 

Cleary  Chemical  Corp* 

178  Rte  522  Suite  A 
Dayton,  NJ  08810 
908-329-8399 

Cleaves  Co.,  Inc. 

300  Reservoir  St. 

Needham,  MA  02194 
Leonard  Cleaves 
617-449-0833 

Coast  to  Coast  Tree  Equipment 
P.O.  Box  219 
Challenge,  CA  95925 
Allen  Si.  Claire 
916-675-2233 

Computapole,  Inc, 

5776  Stoneridge  Mall  Road,  Suite  290 
Pleasanton,  CA  95688 
Brad  Rideout 
510-847-8630 


Corona  Clipper  Co. 

1540  E.  Sixth  St, 

Corona,  C A 91718 
Trish  Rickman 
714-737-6515 

See  our  ad  in  product  guide. 

CraneQutp  Corporation 
2914  Caterpillar  Trail 
East  Peoria,  IL  61651 
Donald  E.  Wheeler 
309-694-1919 
800-352-5897 

Creative  Sales,  Inc. 

P.O.  Box  501 
Fremont,  NE  68025 
Bryan  K.  Wolfe 
800-759-7739 

Cross  Country  Equipment 
P.O.  Box  608,  120  Boyd  Si. 
DeSoto,  MO  63020 
Jerry  Flesher 
314-586-5933 

Crowder  & Assoc. 

5602  Randolf  Blvd.,  Suite  1 
San  Antonio,  TX  78233 
Tom  Crowder 
800-367-5467 

CU.E.S.,  Inc, 

14  Caldwell  Drive 
Amherst,  NH  03031 
Alan  B.  Morrison 
603-889-4071 

Cummins  Engine  Co,,  Inc, 
Box  3005 

Columbus,  IN  47202 
Jim  Billington 
800- DIES  ELS 

Cummins  Michigan,  Inc. 
41326  Vincenti  Court 
Novi,  MI  48050 
Jim  Osborne 
313-473-9000 

Cutwell  Products 

201  S.  88th.  Ave. 

Yakima,  WA  98908 
Ted  Bellamy 
509-966-1499 
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Edward  W.  Daniel  Co* 

4049  Si.  Clair  Ave. 

Cleveland,  OH  44103 
Mike  Kennison 
800-338-2658 

The  Davey  Tree  Expert  Co. 

1500  N.  Mantua  St. 

Kent,  OH  44240 
Gordon  L,  Qber 
800-445-8733 

Davisson  Golf  & Landscape,  Inc. 
64  Cedar  Ave, 

Towson.  MD  21286 
Tim  Davisson 
410-823-4203 

Deep  Root  Corp, 

15040  Goldenwest  Circle 
Westminster,  CA  92683 
Bert  Taylor  Jr* 

714-898-0563 

Deutz  Corporation 
3883  Steve  Reynolds  Blvd. 
Norcross,  GA  30093 
Mike  Cooper 
404-564-7100 

De  Will,  Inc* 

61  S.  Herbert  Road 
Riverside.  IL  60546 
Joel  Willard 
708-447-1158 

Dickc  Tool  Company 
1201  Warren  Avenue 
Downers  Grove,  IL  60515 
Todd  Belohraydich 
708-969-0050 

Direct  Safety  Company 
7815  S.  46th' Si. 

Phoenix,  AZ  85044 
Dawn  Thornton 
602-820-1812 

Dirt  Sl  Chips 
2622  Bethlehem  Pike 
Hal  fie  Id,  PA  19440 
George  Wasser 
800-673-7841 

Ditcher  Saw,  Inc. 

701  Riverside  Drive,  P.O.  Box  68 
St.  Marys.  WV  26170 
Eric  Lytle 
304-684-3800 


The  Doggett  Corporation 
30  Cherry  Street 
Lebanon,  NJ  08833 
Roger  Mellick 
800-448-1862 
201-236-6335 

Dotmar  USA,  Inc. 

1022  Hawn  Ave.,  P.O.  Box  78526 
Shreveport,  LA  71107 
Richard  Griffis 
318-226-0081 

Doskocll  Industries,  Inc. 

1324  W.  Rialto  Ave. 

San  Bernardino,  CA  92406 
714-885-0988 

DowElanco 
9002  Purdue  Road 
Indianapolis,  IN  46268 
Phil  Feil 
317-871-8279 

DowElanco  manufactures  a full  line  of 
industrial  herbicides  for  weed! brush 
control  and  tree  growth  regulators  that 
manage  fast- growing  trees  that  cannot 
otherwise  be  removed . Call  your  chem 
dealer  or  DowElanco  specialist  for 
more  info . See  our  ad  in  product  guide . 

D.S,R,,  Inc. 

1 109  Trinidad  Lane 
Garland,  TX  75040 
Donald  M.  Ei lemon 
214-272-9928 

Duerr,  Inc. 

207  Crestline 
Spokane,  WA  99202 
Dennis  Duerr 
509-536-6069 
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East  Hill  Manufacturing 
RFD  1,  Box  1070 
Ludlow,  VT  05149 
802-228-2862 

See  our  ad  in  product  guide. 

Echo,  Inc. 

400  Oakwood  Road 
Lake  Zurich,  IL  60047 
Dan  Dickinson 
708-540-8400 


Howard  L.  Eckel  & Associates 
Plaza  51-221,  444  Rrickeli  Ave. 
Miami,  FL  33131 
Howard  L Eckel 
800-233-8510,  ext.  444 

Electrol  Equipment,  Inc. 

320  Mathews  St„  P.O.  Box  1209 
Mankato,  MN  56001 
Brent  Lease 
800-669-2887 

Wilbur  Ellis 
4106  S.  Cedar  St. 

Fresno,  CA  93725 
David  Sprott 
209-485-1662 

El  vex  Corporation 
7 Trowbridge  Drive,  P.O>  Box  850 
Bethel,  CT  06801 
Roland  Westerdal 
203-743-2488 

See  our  ad  in  product  guide 

Energy  Mfg.  Co.,  Inc. 

100  N.  Main  St.,  P.O.  Box  458 
Monticcllo,  LA  52310 
Angela  Hanken 
319-465-3537 

Engine  Center,  Inc, 

2351  Hilton  Road 
Femdale,  MI  48220 
Bob  Tell 
313-399-0002 

Engine  Distributors  In c . 

777  Annapolis  Road 
Gambrills,  MD  21054 
Stephen  Cummins 
301-923-0811 

Engine  Distributors,  Inc. 

332  South  17th  Si. 

Camden.  NJ  08105 
Glen  Cummins  Jr. 

609-365-8631 

Environmental  Consultants  Inc. 
207  Lakeside  Drive 
Southampton,  PA  18966 
Dennis  E.  Holcwinski 
215-322-4040 


Essco  Distributors  Inc. 

508  W,  Hoffman  Ave. 
Lindenhurst,  NY  11757 
Jerry  Slukcr 
516-226-5115 

Estex  Manufacturing  Co,,  Inc, 
402  East  Broad  St. 

Fairbunu  GA  30213 
Brent  C.  Wilkes 
404-964-3322 


E 

Fairfield  American  Corp* 

201  Route  17  North 
Rutherford,  NJ  07070 
W.K.  Bill  German 
201-507-4880 

Fairmont  Hydraulics 

507  Downtown  Plaza,  P.O.  Box  517 
Fairmont,  MN  56031 
Bart  Stadtherr 
507-238-4357 

Falkenburg,  Inc. 

9429  S.E.  Lawn  fie  Id 
Clackamas,  OR  97015 
Gary  Falkenburg 
800-424-7867 

Fanno  Saw  Works 
P.O.  Box  628 
Chico,  CA  95927 
Robert  A.  Fanno 
916-895-1762 

Fanno  saws  and  tools  have  been  made 
since  1921 . The  Fanno  Int’l  line  of 
tools  offers  high-quality  imported  tools . 
Call  for  a catalog . See  our  ad  in 
product  guide. 

Federal  Signal  Corporation 
2645  Federal  Signal  Drive 
University  Park,  IL  60466 
Jan  Mol 
708-534-3400 

FMC  Corp. 

1037  Watervliet- Shaker  Road 
Albany,  NY  12205 
518-869-2439 


D.E,  Errlck,  Inc, 

P.O.  Box  322 
Port  Allegany,  PA  1 6743 
Connie  Benson 
814-642-2589 


Forestry  Suppliers,  Inc. 
P.O.  Box  8397 
Jackson,  MS  39284 
Jerry  Pelly 
601-354-3565 
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C.V,  Foster  Equipment  Co. 
2502  Harford  Road 
Baltimore,  MD  21218 
410-235-3351 

Fox  Manufacturing,  Inc. 
P.O,  Box  6,  16005  DeLmar 
Lowell,  IN  46356 
Dan  Fox 
219-696-1440 

Friend  Mrg,  Corp. 

Prospect  St 
Gasport  NY  14067 
Terry  P.  Culp 
716-772-2622 

Allan  Fyfe  Equipment  Ltd. 

261  Bowes  Road 

Concord,  Ontario  L4K  1 HS 

Canada 

Alastair  Fyfe 

416-669-1313 


G 

E.C.  Geiger,  Inc, 

Route  63,  Box  285 
Harleysville,  PA  19438 
Gary  McKinley 
215-256-6511 

GFX  Corporation 
200  Recreation  Park  Drive 
Hingham,  MA  02043 
Richard  McCann 
617-740-0350 

See  our  ad  in  product  guide , 

G.M.F.  Contractors  Equip. 

8846  W.  47th  St 
Brookfield,  IL  60513 
George  Fillos 
708-485-7300 

Golden  Coast  Envir.  Services,  Inc. 
18010  Skypark  Circle,  #225 
Irvine,  CA  92714 
Bob  Carroll 
714-474-9230 

Grace-Sierra  Horticultural  Products 
5410  Switzer 
Shawnee,  KS  66203 
913-384-6031 

Great  Lakes  IPM 
10220  Church  Road  NE 
Vestaburg,  MI  48891 
James  Hansel 
517-268-5693 


Grow  Gun  Corporation 
5322  Howell  St 
Arvada,  CO  80002 
Chuck  S taudinger 
303-278-9112 

Growth  Products  Ltd. 

P.O.  Box  1259 
White  Plains,  NY  10602 
Clare  Reinbergen 
914-428-1316 

Growth  Products  provides  the  arborist 
with  a complete  line  of  professional 
liquid  fertilizer , micronutrierds  & 
natural  organics  for  every  season.  Each 
product  contains  our  exclusive 
methylene  urea  * a slow  release 
nitrogen  source.  Please  call  for  more 
irtformalion. 

H 


Hagalof,  Inc. 

P.O.  Box  856 
Ridgeland,  MS  39158 
Maurice  Reed 
601-856-5119 

HalPs  Safety  Equipment,  Corp. 

P.O,  Box  230,  Rte.  173  North 
Grove  City,  PA  16127 
Rick  Hall 
412-458-7202 

Hanson  & Associates 
P.O,  Box  7604 
Madison,  WI  53707 
James  R.  Hanson 
608-222-2330 
800-343-2330 

Harmony  Products 
2121  Old  Greenbrier  Road 
Chesapeake,  VA  23320 
Mark  Nimim 
804-523-2849 

Hawkensen  Enterprises,  Inc, 

Route  25 

Piymouih,  NH  03264 
Steve  Huss 
603-536-2433 

Distributor  of  Brush  Bandit  chipper sf 
Husky  saws,  John  Deere , Kubota, 
knives  and  parts  for  all  makes  and 
models. 


Haybuster  Mfg.,  Inc. 

Box  1940 

Jamestown,  ND  58402-1940 
Steve  Egeland 
701-252-4601 

Manufactures  tub  grinders  to  turn  waste 
wood  into  compost  mulch  or  a variety 
of  organic  products.  See  our  ad  in 
product  guide. 

Hercules  Engines,  Inc. 

101  Eleventh  St  SB 
Canton,  OH  44707 
Bob  Morgan 
216-454-5631 

HM C/The  Green  Machine 
P.O.  Box  4070 
Medford,  OR  97501 
Bill  Chambers 
213-603-9888 

Hodges  Manufacturing  Co.,  Inc. 

Route  4,  Box  328B 

Mountain  Home,  AR  72653 

Jake  Minton 

800-525-6312 

501-492-6116 

Hoffco,  fnc. 

358  N,W.  "F"  St. 

Richmond,  IN  47374-2297 
Carol  J.  Smith 
317-966-8161 

Holan  Mfg,,  Inc. 

5600  W.  88th  Ave. 

Westminster,  CO  80030 
Dick  Eskins 
303427-3700 

Holan  manufactures  a full  line  of 
insulated,  over -center,  articulating 
aerial  lifts  for  heavy-duty  tree  trimming 
applications,  Complete , ready-to-roll 
units  are  available  for  immediate 
delivery,  with  working  heights  from  4J' 
to  55  \ See  our  ad  in  product  guide. 

HomeliteflMv,  of  Textron,  Inc. 

14401  Caro  winds  Blvd. 

Charlotte,  NC  28273 
Stephen  Peace 
704-588-3200 

H.D.  Hudson  MfgJGreen  Garde  Div. 
500  N.  Michigan  Ave. 

Chicago,  1L  60611 
Gene  Short 
312-644-2830 
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Husqvarna  Forest  & Garden  Co. 

9006-J  Perimeter  Woods  Drive 

Charlotte,  NC  28216 

Mark  Michaels 

704-597-5000 

800-438-7297 

Manufactures  and  markets  a complete 
line  of  chain  saws,  clearing  saws,  cutoff 
saws,  and  lawn  and  garden  products, 
including  mowers,  tractors,  tillers, 
edgers,  brush  cutters,  grass  trimmers, 
and  blowers.  Also  makes  a line  of 
protective  apparel  and  accessories.  See 
our  ad  in  product  guide. 

Hypro  Corporation 
375  Fifth  Ave.  NW 
New  Brighton,  MN  55112 
June  Nusz 
612-633-9300 


i 

Illinois  FWD  Truck  & Equip.  Co. 

7128  Barry'  Ave. 

Roscmont,  IL  60018 
Frank  Hantak 
312-296-7171 

Independent  Protection  Co.,  Inc. 
1603-09  South  Main  St.,  P.O.  Box  537 
Goshen.  IN  46526 
Robert  E.  Cripc 
219-533-4116 

Industrial  Engine  & Equip.  Co. 

311  N.  Polk  St..  P.O.  Box  609 
Pineville,  NC  28134 
704-889-7511 

In  nova  Corporation 

370  17th  Sl  Suite  2700 
Denver,  CO  80202 
800-533-7165.  ext.  300 
Dist.  of  Isolde  porous  ceramic.  Derived 
from  diatomaceous  earth.  Isolde’s  non - 
compactable  continuous  pore  spaces 
works  with  Grow  Gun  to  keep  soil 
fractures  open  permanently  and  to 
facilitate  oxygen,  water  and  nutrient 
exchange.  See  our  ad  in  product  guide. 

International  Knife  & Saw 

P.O.  Box  100535 
Florence.  SC  29501 
David  Graham 
800-426-6226 


International  Reforestation  Suppliers 

P.O.  Box  5547,  2100  W.  Broadway 
Eugene,  OR  97405 
Gary  Stewart 
503-345-0597 

R.F.  Inter-Science  Co.,  Inc. 

P.O.  Box  505 
Huntington,  NY  11743 
Richard  Freeman 
516-421-1342 


I 

Jameson  Corp. 

P.O.  Box  240277 
Charlotte.  NC  28224 
Bob  Hillard 
704-525-5191 
800-346-1956 

Jarraff  Industries,  Inc. 

P.O.  Box  2012 

North  Mankato.  MN  56001 

George  Boyum 

507-345-1115 

800-767-7112 

Jeffrey  Div.,  Dresser  Indust.,  Inc. 

Box  387 

Woodruff.  SC  29388 
R.J.  Adams 
803-476-7530 

JLG  Industries,  Inc. 

JLG  Drive 

McConnellsburg.  PA  17233 
Todd  Willman 
717-485-5161 

JRP  International,  Inc. 

P.O.  Box  1472,  545  Bragg  Sl 
Fond  du  Lac,  WI  54936-1472 
John  Rixen 
414-922-6717 

Nutri-Pak  controlled  release  plant  food 
for  trees,  shrubs.  Increases  growth  rate 
by  up  to  25%.  Handy  packet  feeds  up  to 
5 years.  Wholesale,  retail.  See  our  ad 
in  product  guide. 


K 

Kadco,  USA 

27  Jumel  Place 

Saratoga  Springs.  NY  12866 

Sharon  L.  Lewton 

518-587-2224 


Kemp  West,  Inc. 

4911  Bickford  Ave. 

Everett,  WA  98205 
Tim  Davison 
206-334-5572 

Kenco  Engineering 

P.O.  Box  1467 
Roseville.  CA  95661 
Brad  Johansen 
Dave  Lutz 
800-423-4518 
916-782-8494 

Kendall  Mfg.,  Inc. 

P.O.  Box  831 
Lawrenceville,  GA  30246 
Robert  Williams 
404-822-9822 

See  our  ad  in  product  guide. 

Kershaw  Manufacturing  Co.,  Inc. 
P.O.  Box  24410 
Montgomery,  AL  36124 
205-271-1000 

Kinetic  Stump  Cutter,  Inc. 

P.O.  Box  983 

Saratoga  Springs,  NY  12866-0897 
Russell  E.  Mollberg 
800-422-9344 

Klein  Tools,  Inc. 

P.O.  Box  599033 
Chicago,  IL  60659 
708-677-9500 

Knaack  Mfg.  Co. 

420  E.  Terra  Cotta  Ave. 

Crystal  Lake,  IL  60014 
Brad  Fagala 
815-459-6020 

Kohler  Co.  Engine  Division 
444  Highland  Drive 
Kohler,  WI  53044 
800-544-2444 

Karl  Kuemmerling,  Inc. 

129  Edgewater  Ave.,  NW 
Massillon,  OH  44646 
Charles  Ritz 
216-477-3457 


L 

Labonville,  Inc. 

504  Berlin-Gorham  Road 
Gorham,  NH  03581 
Richard  Labonville 
603-752-4030 
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Lambeth  Corp. 

P.O.  Box  G-825 
New  Bedford,  MA  02742 
Carolyn  Hughes 
508-995-2626 

Lanier  Industrial  Products,  Inc. 

P.O.  Box  1166 
Perry,  FL  32347 
Louis  Lanier 
904-584-3340 

Lanphear  Supply 

1884  S.  Green  Road 
Cleveland,  OH  44121 
Dave  Auspcrk 
216-381-1704 

Lcctric  Lites  Co. 

5600  Midway  Road 
Fort  Worth.  TX  76117 
Dennis  Morrow 
817-831-0961 

Lenan  Corp. 

20  S.  Main  St. 

Janesville,  W1  53545 
Bill  Forbes 
608-752-1601 

Leonard  Safety  Equipment 
253  Waterman  Ave.,  P.O.  Box  143 44 
East  Providence,  RI  02914 
401-434-4660 

A.M.  Leonard,  Inc. 

P.O.  Box  816 
Piqua,  OH  45356 
Mark  Barhorst 
513-773-2694 

Leonard!  Mfg.,  Inc. 

2728  Erie  Drive 
Wcedsport,  NY  13166 
Ezio  Leonardi  Sr. 

800-537-2552 

See  our  ad  in  product  guide. 

Lesco,  Inc. 

2005  Lake  Road 
Rocky  River.  OH  44116 
David  Hock 
216-333-0961 

Levco  Manufacturers,  Inc. 

P.O.  Drawer  L 
Wynne.  AR  72396 
Jed  Hollan 
800-524-9252 


Lift  All/Hydra  Tech,  Inc. 

3020  Commercial  Road,  P.O.  Box  9738 
Fort  Wayne,  IN  46899 
Neal  Anklam 
219-747-0526 

Lobo  Consulting 

Jug  End  Road,  P.O.  Box  261 

South  Egremont,  MA  01258 

Susan  B.  Haupt 

413-528-5030 

Lutz  Corporation 

501  Ford  St. 

Oregon,  IL  61061 
Lee  Lutz 
815-732-2383 

Lutz  palm  tree  spikes  improve  palms 
deficient  in  manganese,  magnesium, 
and  potassium.  A maintenance  spike 
fertilizes  and  enhances  the  beauty  of 
healthy  palms.  See  our  ad  in  product 
guide. 

Lyons  Equipment  Co. 

Route  353 

Little  Valley.  NY  14755 
Andy  Reese 
716-938-9175 


Manitex,  Inc. 

4300  Acapulco  Ave. 

McAllen.  TX  78503 
Jack  McKay 
512-630-2690 

J J.  Mauget  Co. 

2810  N.  Figueroa  St. 

Los  Angeles,  CA  90065 
Nate  Dodds 
800-TREES-RX 
800-873-3779 

See  our  ad  in  product  guide. 

McCulloch  Corp. 

P.O.  Box  11990 
Tucson,  AZ  85734 
602-574-1311 

Medi-Ject  Tree  Injection  Sys.  Co. 

520  Eldora  Lane 

Lincoln,  NE  68505 

John  Fishbach 

402-467-5926 


Merck  & Co. 

P.O.  Box  2000 
Rahway,  NJ  07065 
Paul  Hudson 

Midland  Land  Mobile  Radio 

1690  North  Topping  Ave. 

Kansas  City,  MD  64120 
816-241-8500 
800-669-4567,  ext.  1690 

Miller  Equipment 

1355  15th  St. 

Franklin,  PA  16323 
Rob  Bcightol 
814-432-2118 

Milwaukee  Electric  Tool  Corp. 

13135  W.  Lisbon  Road 
Brookfield.  WI  53005 
Debra  Saykowski 
414-783-8311 

Minnesota  Wanner  Co. 

5145  Eden  Ave.  So. 

Minneapolis,  MN  55436 
Tom  Wanner 
800-247-4998 

Morbark  Sales  Corp. 

P.O.  Box  1000 
Winn.  MI  48896 
Larry  Burkholder 
517-866-2381 

Morrison  Industries,  Inc. 

2101  Business  Center  Drive,  Suite  200 
Irvine,  CA  92715 
Jim  Morrison 

714- 476-2777 

Moyer  & Son,  Inc. 

113  E.  Reliance  Road,  P.O.  Box  198 

Souderton,  PA  18964 

Mark  Phipps 

800-345-0419 

215-723-6000 

Muench  Co.,  Inc. 

15  Virgil  St. 

Stamford,  CT  06902 
Alan  F.  Ritch 
203-323-9921 

Multitek,  Inc. 

700  Main  St.,  P.O.  Box  170 
Prentice,  WI  54556 
Howard  C.  Heikkinen 
800-243-5438 

715- 428-2000 
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My  cogen  Corporation 
5451  Oberlin 
San  Diego.  CA  92121 
619-453-8030 


N 


National  Safety  Equipment  Outlet 

P.O.  Box  999 

Charlestown,  NH  03603 

Phil  Bun 

603-826-4070 

Nature’s  Touch 
11150  Addison 
Franklin  Park,  IL  60131 
Don  Arenberg 
708-455-8600 

Nesco,  Inc. 

3112  East  St,  Rd.  124 
Bluff  ion,  IN  46714 
Gene  Glover 
219-824-8340 

Nesco,  Inc.,  a dealer  of  used  tree/ tail  tty 
equipment  offers  bucket  trucks t chip 
trucks,  hydraulic! sign  cranes , digger 
derricks,  trenchers ; cable  plows,  tension 
equipment  Tailored  leasing  programs 
available.  See  our  ad  in  product  guide. 

New  England  Arborware,  Inc. 

672  Pleasant  St, 

Norwood,  MA  02062 
Tom  Duffy 
George  Me l lick 
617-769-0077 
800-242-9660 

Arborist  supplies.  Brush  Bandit 
c kippers,  FMC  spray  equipment, 
Carlton  stump  cutters,  pumping  system, 
spray  rigs , hydro  seeders. 

New-  England  Ropes 
23  Popes  Island 
New  Bedford,  MA  02740 
Randy  Longerich 
508-999-2351 

Niemeyer’s  Power  Equipment 
19  S.  Newton  St. 

Newton  Square.  PA  19073 
Dean  Diehl 
215-356-2672 


Nor-Am  Chemical  Co, 

P.O.  Box  7495 
Wilmington.  DE  19803 
BJ.  Bilas 
302-477-3014 

Manufacturers  of  a complete  line  of  turf 
and  ornamental  products . See  our  ad  in 
product  guide. 

North  American  Mkron 

P.O.  Box  1227 
Reedley,  CA  93654 
209-638-4252 

North  American  Engine  Company 
156  Industrial  Ave, 

Greensboro,  NC  27406 
919-370-4776 

Northeast  Shade  Tree 
166  Clinton  St. 

Portsmouth,  NH  03082 
Jeffrey  W.  Ou 
603-436-4804 

Northeastern  Associates,  Inc. 

23  I Commerce  Road 
Fairfield,  NJ  07004 
Vince  Dujets 
201-227-0359 

Northeastern  offers  a wide  range  of 
standard  & custom  built  tree  <£  shrub 
sprayers.  We  carry  all  arborist  tools  <£ 
supplies,  such  as  ropes,  climbing  gear , 
pruners,  saddles,  etc , See  our  ad  in 
product  guide. 

Northern  Hydraulics 
P.O.  Box  1499 
Burnsville,  MN  55337 
800-533-5545 

Novo  Nordlsk  Bio  Industries,  Inc. 

33  Turner  Road 
Danbury,  CT  06813 
Tom  Schmidt 
800-283-3386 

Novo  Nor  disk  Bio  industrials,  Inc., 
manufactures  Foray  bioinsecticide  for 
the  arborist  market  for  control  of  leaf  ■ 
eating  cater  pillars  on  trees  and  shrubs 
See  our  ad  in  product  guide. 

o 

Oak  tree  Systems,  Inc. 

54  Woodville  Road,  P.O.  Box  610 
Shoreham,  NY  11786 
516-744-8270 


O heron  Co./Paramount  Corp. 

435  Coggeshall  St. 

New  Bedford,  MA  02746 
Randell  Hirschmann 
508-999-4442 

OEM  Controls 
!0  Controls  Drive 
Shelton,  CT  06484 
Brian  Simons 
203-929-8431 

Omnidata  International 

124  S.  600  W. 

Logan,  UT  84321 
Jan  Saalfeld 
801-753-7760 

Olathe  Manufacturing,  Inc. 

201  Leawood  Dr. 

Industrial  Airport,  KS  66031 
Steve  Rogers 
913-782-4396 

Onan  Corporation 
1400  73rd  Ave.  NE 
Minneapolis,  MN  55432 
Ron  Hansen 
612-574-5000 

Opdyke,  Inc. 

3123  Bethlehem  Pike 
Hatfield,  PA  19440 
Robert  Opdyke 
215-721-4444 

Oral  Ivy,  Inc. 

104  Guy's  Lane 
Bloomsburg,  PA  17815 
Bob  Miller 
800-553-6778 

Manufacturer  of  Oral  Ivy  for  prevention 
of  ivy,  oak,  and  sumac  poisoning.  See 
our  ad  in  product  guide. 

Oregon  Cutting  Saws 
P.O.  Box  22127 
Portland,  OR  97222 
Rhys  Campbell 
503-653-8881 


p 

The  Pancoast  Concern,  Ltd. 

23  E.  Main  Sl,  Suite  4 
Victor,  NY  14564 
Duane  A.  Pancoast 
716-924-4570 
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Peavey  Manufacturing  Company 

P.O.  Box  129 

E.  Eddington,  ME  04428-0129 
207-843-7861 

Manufacturers  of  while  ash  octagonal 
and  fiberglass  poles  in  sectional  or  full 
length  as  well  as  pruner  heads  and 
saws,  logging  tools  and  pole  line 
construction  tools.  See  our  ad  in 
product  guide. 

Piedmont  Power  Products 

639  Me  Way  Dr. 

High  Point,  NC  27263 
W.  H.  Maerlender 
919-861-8600 

Plant  Food  Co.,  Inc. 

Highstown-Cranbury  Station  Road 

Cranbury,  NJ  08512 

Ted  Platz 

609-448-0935 

800-562-1291 

Manufacturers  of  fluid  fertilizers, 
distributors  of  related  products.  See 
our  ad  in  product  guide. 

Plastic  Composites  Corporation 

8301  N.  Clinton 

Fort  Wayne,  IN  46825 

Craig  Keoun 

219-484-3139 

800-747-9339 

Poulan  PRO 

P.O.  Box  91329 
Shreveport,  LA  71149-1329 
Carol  M unden 
318-687-0100 

See  our  ad  in  product  guide. 

Practical  Solutions 

7100  N.  High  St.,  #202 
Worthington.  OH  43085 
A.  Maris  Franke 
614-436-9066 

Precision  Laboratories,  Inc. 

P.O.  Box  127 
Northbrook,  IL  60065 
Bob  Gordon 
708-498-0800 
800-323-6280 

Preformed  Line  Products 

P.O.  Box  91129 
Cleveland,  OH  44101 
John  M.  Hofstetter 
Robert  D.  Skilton 
216-461-5200 

Manufacturer  of  tree-grip  dead-ends, 
tree-crotch  grips,  and  safety  guy  wire 
dispensers. 


Professional  Tree  & Turf  Equipment 

6945  Indiana  Court  #400 

Golden,  CO  80403 

Steve  Tangsrud 

800-237-7785 

303-422-7608 

Custom-built  sprayers  of  any  size  for 
any  application.  Sprayer  parts  & 
accessories,  arborist  tool! supplies  and 
safety  equipment.  We  ship  on  the  same 
day  if  possible.  See  our  ad  in  product 
guide. 

Pro-Lawn  Products,  Inc. 

P.O.  Box  4908 
Syracuse,  NY  13221-4908 
A1  Keller 
800-437-9618 

Promark  Products- Aide  ns  Co. 

655  West  Ryan 
Brillion,  WI  54110 
Mike  Thuecks 
414-756-2141 

Wellington  Puritan 

P.O.  Box  244 
Madison,  GA  30650 
Terry  McMichael 
800-221-5054 


Rapco  Industries,  Inc. 

12130  N.E.  Ainsworth  Circle,  Suite  240 
Portland,  OR  97220 
Ronald  F.  Blehm 
503-255-6355 

Rayco  Manufacturing,  Inc. 

4255  Lincoln  Way  East 
Wooster,  OH  44691 
Jake  Stout 

800-392-2687  (in  state) 

800-392-2686  (out  of  state) 

See  our  ad  in  product  guide. 

Reading  Body  Works,  Inc. 

P.O.  Box  14 
Reading,  PA  19603 
Debbie  Hartranft 
215-775-3301 

Recycling  Systems  Inc. 

P.O.  Box  364 
Winn.  MI  48896 
Gary  Bardos 
517-866-2800 


Red  Wing  Shoe  Co. 

419  Bush  St. 

Red  Wing,  MN  55066 
Craig  Livingstone 
612-388-8211 

RGC  Construction  Equipment 
P.O.  Box  681 
Buffalo,  NY  14240 
Bill  Krawczyk 
716-895-1156 

Rhone-Poulenc  Ag.  Co. 

P.O.  Box  12014 

Research  Triangle  Park,  NC  27709 

Jack  Boyne 

919-549-2000 

RMS,  Inc. 

Ill  Railroad  Avenue 
Westminster,  MD  21158 
410-876-1160 

Rockland  Corporation 

P.O.  Box  809 

West  Caldwell,  NJ  07006 

Steve  Stys 

Henry  Pratt 

201-575-1322 

Root  Control,  Inc. 

2525  NW  Expressway 
Oklahoma  City,  OK  73112 
Kurt  Reiger 
405-848-2302 

Roots,  Inc. 

25  Science  Park 
New  Haven,  CT  06511 
Wayne  Williams 
203-786-5295 


s 

Samson  Ocean  Systems  Inc. 
2090  Thorton  Road 
Femdale,  WI  98248 
Tom  Seim  an 
206-384-4669 

Sandoz  Crop  Protection 
1300  E.  Touhy  Ave. 

Des  Plaines,  IL  60018 
Ron  Fistcr 
708-390-3705 
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Schodorf  Truck  Body  & Equip.  Co. 

885  Harmon  Ave. 

Columbus.  OH  43223 
Paul  Schodorf 
800-288-0992 
614-228-6793 

Schodorf  Truck  Body  manufactures  a 
complete  line  of  forestry  truck  bodies, 
and  distributes  cranes,  liftgates  and 
complete  cab  and  chassis  with  body 
since  1881 . Contact  Paul  Schodorf. 
See  our  ad  in  product  guide. 

Schultz  Co. 

14090  Riverport  Drive,  P.O.  Box  173 
St.  Louis.  MO  63043 
Scott  Leuckel 
314-298-2700 

Seppi  Div.,  C.T.  & E.  Co. 

P.O.  Box  69 
Rosemount,  MN  55068 
Jim  Ochetti 
612-423-2222 
800-642-4441 

Services  & Materials  Co. 

2200  South  J St. 

Elwood.  IN  46036 
Patty  Hensley 
317-552-3352 

Sharp  Edge,  Inc. 

8431  S.  Winn  Road 
Winn,  MI  48896 
Jeff  Reckcr 
517-866-2780 

The  Sharp  Tool  Co.,  Inc. 

7 Bonazzoli  Ave. 

Hudson,  MA  01749 
Amy  Hollister 
508-568-9292 
800-221-5452 

Shawtown  Industries,  Inc. 

4580  Calle  Alto  Unit  D 
Camarillo,  CA  93010 
Howard  Schau  III 
805-987-5809 

Sherrill  Arborist  Supply 
3101  Cedar  Park  Road 
Greensboro,  NC  27405-9657 
Tobe  Sherrill 
800-525-8873 

Ray co  stump  grinders,  Bandit  chippers, 
supplies. 


Shlndaiwa,  Inc. 

1 1975  SW  Herman  Road,P.O.  Boxl090 
Tualatin.  OR  97062 
David  Dahlstrom 
503-692-3070 

Sldeflre,  Inc. 

6 Johnson  Court,  P.O.  Box  671 
Bay  City.  MI  48707 
Mike  Whaley 
517-894-4570 

Sierra  Moreno  Mercantile  Co. 

P.O.  Box  292 
Big  Pool,  MD  21711 
Donald  F.  Blair 
301-842-2544 

Sign  Up  Corporation 
P.O.  Box  14624 
Portland,  OR  97214 
Sherri  Wahle 
503-238-3732 

Slmon-Telelect,  Inc. 

600  Oakwood  Road,  P.O.  Box  1150 
Watertown.  SD  57201 
Terry  V anCon ant 
605-882-4000 

Skyline  Northwest  Corp. 

224  SW  Hamilton 
Portland,  OR  97201 
John  Runckel  Jr. 

503-241-0528 

800-547-8664 

Smith  Bros.  Contracting  Equip.,  Inc. 
5731  North  Military  Trail 
West  Palm  Beach,  FL  33407 
Simon  Smith 
800-262-2280  (in  state) 

407-689-9880  (out  of  state) 

Snap-Cut/Gilmour  Group 

P.O.  Box  838 
Somerset,  PA  15501 
800-458-0107 

Snyder  Industries,  Inc. 

P.O.  Box  4583 
Lincoln,  NE  68504 
Dan  Pensick 
402-467-5221 

Solo  Inc. 

5100  Chestnut  Ave.,  P.O.  Box  5030 
Newport  News,  VA  23605 
Sheila  Mikita 
804-245-4228 


Source  Technology  BiologicaLs,  Inc. 
3355  Hiawatha  Ave.,  Suite  222 
Minneapolis,  MN  55406 
Will  Hartfeldt 
800-ELM-TREE 

Southco  Industries,  Inc. 

1840  E.  Dixon  Blvd. 

Shelby,  NC  28150 
Richard  Goforth 
Jim  Neal 
704-482-1477 
800-331-7655 

Southco  Industries  manufactures  a 
complete  line  of  forestry  dump  bodies, 
10  cubic  yards  to  30  cubic  yards. 
Chassis  available.  See  our  ad  in 
product  guide. 

Southeastern  Equipment  Co. 

826  Club  Court 
Lawrenceville,  GA  30243 
Don  Fowler 
404-962-6720 

Southern  Mill  Creek  Prod.  Co.,  Inc. 

5414  N.  56th  St 

Tampa,  FL  33612 

Mike  Wiggin 

800-282-9115 

Spectrum  Technologies  Inc. 

12010  S.  Aero  Drive 
Plainfield,  IL  60544 
Mike  Thurow 
800-248-8873 

Spotlight  Industries  Inc. 

31635  Blue  Meadow 
Westlake  Village.  CA  91361 
Jim  McGee 
800-345-5243 

Call  for  info  on  protective  eyewear. 
Special  price  for  green  industry. 

Spraying  Devices  Inc. 

P.O.  Box  3107 
Visalia,  CA  93278 
Terry  Stone 
209-734-5555 

Sprengnether  Instruments  Inc. 

4150  Leclede  Ave. 

St.  Louis,  MO  63108 
Tom  Moore 
314-535-1682 

Spring  Valley  Turf  Products 
1891  Spring  Valley  Road 
Jackson,  WI  53037 
Bill  Vogel 
414-677-2273 
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Standard  Safety  Equipment  Co. 

P.O.  Box  188 
Palantine,  IL  60078 
708-359-1400 

Stanley  Hydraulics  Tools 

3810  S.E.  Naef  Road 
Milwaukee,  OR  97267 
503-659-5660 

Stihl,  Inc. 

536  Viking  Drive 
Virginia  Beach,  VA  23452 
804-486-9100 

Stull  Power  Equipment  Co. 

10754  Tucker  St. 

Beltsville,  MD  20705 
301-937-9400 

Stump  Removal  Co. 

1129  Linwood  Ave. 

Westwood,  NJ  07675 
Ron  Manning 
201-444-0676 

Stumpmaster,  Inc. 

P.O.  Box  103 
Rising  Fawn,  GA  30738 
Randy  Wallen 
404-462-2445 

Superior  Diesel 

1632  N.  Stevens  St. 

Rhinelander,  WI  54501 
Bruce  Wendt 
800-521-0956 


T 


Tamarack  Clearing,  Inc. 

P.O.  Box  370 
Canton,  NY  13617 
Matthew  Randi 
315-386-8273 

Technic  Tool  Corporation 

725  29th  St.  North 
PO  Box  1406 
Lewiston,  ID  83501 
Nancy  Keller 
800-243-9592 
208-746-9011 

See  our  ad  in  product  guide. 

Technology  Management,  Inc. 

3101  S.  Westnedge  Ave. 
Kalamazoo,  MI  49008 
616-388-8300 


TECO,  Inc. 

9733  Indianapolis  Road 
Fort  Wayne,  IN  46809 
Dave  Wick 
219-747-1631 

Tendaire  Industries,  Inc. 

1100  W.  Cedar  St. 

Beresford,  SD  57004 
Keith  Jones 
800-658-3558 

Tilton  Equipment  Co. 

P.O.  Box  68 
Rye,  NH  03870 
David  Tilton  Jr. 

603-431-9087 

800-447-1152 

Time  Manufacturing  Co. 

P.O.  Box  20368 
Waco,  TX  76702-0368 
Lee  Taylor 
817-776-0900 

"Versalift"  aerial  devices  with  working 
heights  to  65  feet.  See  our  ad  in 
product  guide. 

Tol,  Inc. 

P.O.  Box  1498 
Tulare,  CA  93275 
Dan  Walter 
800-732-2142 

Trebor  Corp. 

4045 -A  Jonesboro  Road 
Forrest  Park,  GA  30050 
WarTen  Vanncst 
404-366-0957 
800-331-1449 

Tree  Equipment  Co. 

5550  Rosewood 

Lake  Oswego,  OR  97035 

Joe  Osborne 

503-635-3916 

800-635-4294 

Tree  Trimmer  Equip.  & Supply 

3001  Mt.  Carmel  Ave. 

Glenside,  PA  19038 
George  Sarosky 
215-885-5354 

Tuf-Tug  Prod./Ohio  Holst  & Pulley 

3314  Encrete  Lane 

Dayton.  OH  45439 

J.  Deuer 

513-299-1213 


Tyler  Equipment  Corp. 

251  Shaker  Road 
East  Longmeadow,  MA  01028 
Thomas  Tyler 
413-525-6351 


u 

UD  Trucks  Of  Dallas/Fort  Worth 

8231  Carpenter  Highway 
Dallas,  TX  75246 
800-375-8383 

See  our  ad  in  product  guide. 

Uniroyal  Chemical  Co. 

Benson  Road 
Middlebury,  CT  06749 
203-573-2000 

Utility  Equip.  Leasing  Corp. 

N4  W22610  Bluemound  Road 
Waukesha,  WI  53187 
Bill  Harrington 
414-547-1600 
800-558-0999 


v 

Vaca/Village  Blacksmith/SMS  Ind. 

1219  S.  Los  Angeles  St. 

Glendale.  CA  91204 
John  Vombaur 
213-245-3739 

Valent  Corp. 

P.O.  Box  8025 
Walnut  Creek,  CA  94596 
Steve  Carlson 
415-256-2700 

Van  Waters  & Rogers  Inc. 

P.O.  Box  34325 
Seattle,  WA  98124 
Jerry  Murphy 
206-889-3400 

With  67  locations  coast  to  coast, 
VW&R  is  the  largest  distributor  of 
chemicals  to  the  specialty  industry. 
Call  to  find  the  office  nearest  you. 

VC  Marketing,  Inc. 

119  Dorsa  Ave. 

Livingston,  NJ  07039 
Aldo  Vandermolen 
201-992-8514 
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Vermeer  Manufacturing  Co. 

P.O.  Box  200,  New  Sharon  Road 

Pella,  IA  50219 

Kent  Rotert 

515-628-3141 

800-829-0051 

V.I.T.  Products,  Inc. 

10890  Thommint  Road,  Suite  100 
San  Diego.  CA  92127 
Don  Pagano 
619-673-1760 


Weatherly  Consumer  Products,  Inc. 

P.O.  Box  1750 
Lexington,  KY  40593 
Robin  Stanley 
606-263-3633 

B.  & D.A.  Weisburger,  Inc. 

5 Waller  Ave. 

White  Plains,  NY  10601 
Michael  A.  Weisburger 
914-428-2829 

Wells  Cargo,  Inc. 

P.O.  Box  728-1052 
Elkhart,  IN  46515 
Don  Helvey 
219-264-9661 
800-348-7553 

W'esspur  Inc.,  Tree  Equipment 

2111  Lincoln  St. 

Bellingham,  WA  98225 
Stewart  Prentiss 
800-845-1213 

Western  Tree  & Landscape  Supply 

7627  Fair  Oaks  Blvd.,  P.O.  Box  1247 
Carmichael,  CA  95609-1247 
Mark  Schoenstein 
800-94- ARBOR 
916-944-4439 

Westheffer  Co.,  Inc. 

Box  363,  1253  N.  3rd  St. 

Lawrence,  KS  66044 
Murl  Westheffer 
913-843-1633 
800-362-3110 

The  Westheffer  Co.,  Inc.,  has  been  in 
business  for  over  30  years  serving  the 
needs  of  the  tree  and  turf  industry.  For 
all  your  spraying  needs  call  Westheffer. 
See  our  ad  in  product  guide. 


H.P.  Wheelburro  Co. 

725  Roslyn  PI. 

Evanston,  IL  60201 
Frank  K.  Hoover 
708-869-8056 

Wlcko  Industries,  Inc. 
Route  2,  Box  154 
Broken  Bow,  NE  68822 
Brandon  Ideen 
800-872-8864 

WLs-Con  Total  Power  Co. 
3409  Democrat  Road 
Memphis,  TN  38181 
Fred  Vollbach 
901-365-3600 
800-932-2858 

See  our  ad  in  product  guide. 


Yale  Cordage  Co. 

100  Fore  St. 

Yarmouth,  ME  04101 
Richard  Hildebrand 
207-774-9253 

See  our  ad  in  product  guide. 
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AERIAL  LIFTS 


AERIAL  LIFTS 


ALTEC  INDUSTRIES,  INC. 

Altec’s  linebacker  Aerial  Lifts  feature  135-degree  lower 
boom  articulation  and  210-degree  upper  boom 
articulation,  providing  superior  side  reach  and  a large 
work  area.  The  cylinder  and  linkage  elevating  mechanism 
used  to  operate  the  upper  boom  and  the  twin-cylinder 
elevating  mechanism  for  the  lower  boom  ensure  high 
productivity  and  low  maintenance.  Free  brochures 
available.  Altec  Industries,  Inc.,  210  Inverness  Center 
Drive,  Birmingham,  AL  35242.  Phone:  800-232-7373. 

Please  circle  51  on  the  Reader  Service  Card 


AMERIQUIP 

The  Eagle  44,  manufactured  by  AmeriQuip,  is  a trailer- 
mounted,  articulated  aerial  lift  with  25-foot  side  reach 
and  44 -foot  working  height.  It  features  positive  bucket 
leveling,  360-degrec  continuous  rotation  and  outstanding 
portability  for  easy  access  for  a variety  of  maintenance 
tasks.  Heavy-duty,  quick  adjust  outriggers  are  an  integral 
part  of  the  lift.  Eagle  Aerial  Lift,  AmeriQuip,  1480 
Arrow  Hwy.,  La  Verne,  CA  91750.  Phone:  800-824- 
9776;  714-392-2033  FAX:  714-392-4651. 

Please  circle  52  on  the  Reader  Service  Card 


HOLAN  MANUFACTURING,  INC. 

Holan’s  Model  829  Tree  Trimmer  is  available  in  50-foot 
and  55-foot  working  heights.  Features  include  an  over- 
center,  210-degree  articulating  upper  boom  and  a 130- 
degree  articulating  lower  boom  for  40  feet  of  side  reach 
in  non-over-center  position,  and  over  41  feet  of  side 
reach  in  over-center  position.  Model  829  aerial  lifts  with 
foresty  bodies  are  mounted  and  ready  to  roll,  coast  to 
coast.  Holan  Manufacturing,  Inc.,  5600  W.  88th  Ave., 
Westminster,  CO  80030.  Phone:  303-427-3700. 

Please  circle  S3  on  the  Reader  Service  Card 


TIME  MANUFACTURING  COMPANY 

Time  Manufacturing  Company  offers  Vcrsalift  aerial 
devices  in  working  heights  to  65  feet.  Featured  is  our 
most  popular  tree-trimming  unit,  the  over-center  model 
VO-50,  with  55  feet  of  working  height.  Save  lime  and 
money  with  a Versalift!  Complete  specs,  pricing  and 
delivery  schedules  available.  Time  Manufacturing 
Company,  P.O.  Box  20368,  Waco,  TX  76702.  Phone: 
817-776-0900  FAX:  817-776-7531. 

Please  circle  54  on  Ihc  Reader  Service  Card 
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ARBORIST  SUPPLIES 


ELVEX  CORPORATION 

Elvex  offers  a full  range  of  personal  protective  products 
for  the  arborist.  Product  line  includes  chain  saw  chaps, 
chain  saw  vests,  head/facc/hcaring  protection  units  with 
mesh  or  polycarbonate  visor,  safety  glasses  and  hearing 
protection.  Products  are  sold  through  leading  outdoor 
power  equipment  distributors,  arborist  and  landscape 
supply  distributors.  Elvex  Corporation,  7 Trowbridge 
Drive,  P.O.  Box  850,  Bethel,  CT  06801.  Phone:  800- 
888-6582. 

Please  circle  55  on  t he  Reader  Service  Card 


BISHOP  COMPANY 

Bishop  Company  presents  its  1993  catalog  - 128  pages 
of  quality  tools  and  equipment  for  the  professional 
arborist  and  landscaper.  This  year’s  catalog  features 
products  from  over  350  manufacturers  and  more  than  400 
new  items.  Whether  you  need  climbing  gear,  pruning 
equipment  or  gardening  tools,  let  Bishop  be  your  "one 
source  under  the  rainbow."  Call  toll-free  for  your  free 
copy!  Bishop  Company,  12519  E.  Putnam  St.,  P.O. 
Box  870,  Whittier  C A 90602.  Phone:  800-421-4833. 

Please  circle  56  on  the  Reader  Service  Card 


PEAVEY  MFG.  CO. 

Peavey  Mfg.  offers  a variety  of  long-length  handles  in 
either  white  ash  octagonal  or  Fiberglass  up  to  16  feet 
long.  We  also  carry  sectional  poles  with  light-weight 
aluminum  couplers,  pruner  heads  and  saws,  as  well  as  a 
complete  line  of  logging  tools  and  pole  line  construction 
tools.  Cal!  or  write  for  free  brochure.  Peavey  Mfg.  Co., 
P.O.  Box  129,  East  Eddington,  Maine  04428.  Phone: 
207-843-7861. 

Please  circle  57  on  the  Reader  Service  Card 


NOVO  NORDISK  BIOINDUSTRIALS 

Foray  is  a B.t.  (Bacillus  thuringiensis  subsp.  Kurstaki ) 
product  that  has  proven  successful  in  controlling  foliage- 
feeding  caterpillars  such  as  gypsy  moths,  tent  caterpillars, 
loopers,  leafrollers,  webworms,  bagwotms,  cankcrworms 
and  others  on  trees  and  shrubs.  It  is  biodegradable  and 
safe  to  humans  and  all  non-targeted  organisms.  Available 
to  arborists  in  2-1/2-gallon  containers.  Novo  Nordisk 
Bioin  dust  rials,  Inc.,  33  Turner  Rd.,  Danbury,  CT 
06813-1907.  Phone:  800-283-3386. 

Please  circle  58  on  the  Reader  Service  Card 
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HUSQVARNA 

The  Husqvama  Model  394XP,  a new  5.7-cubic  inch  (94 
cc)  professional  saw,  boasts  vibration  levels  of  saws  half 
its  size  and  offers  the  Husqvama  Air  Injection  system.  A 
decompression  valve  makes  the  engine  easy  to  start  and 
releases  automatically,  and  idle  speed  can  be  adjusted 
without  tools.  The  air  filter  and  \hc  chain  brake  are  easily 
accessible.  Husqvarna  Forest  & Garden  Co.,  9006-J 
Perimeter  Woods  Dr.  (PR),  Charlotte,  NC  28216. 
Phone:  704-597-5000. 

Please  circle  59  on  the  Reader  Service  Ca  d 


POULAN  PRO 

The  new  Poulan  PRO  Model  365  chain  saw  packs 
professional  performance  into  a versatile,  easy-to-handle 
12-pound  design.  It  features  a 3.7-cubic  inch  engine  (60 
cc)  with  one  of  the  industry’s  best  power-to-weight 
ratios.  It  comes  with  an  18-  or  20-inch  guide  bar, 
electronic  ignition,  gear-driven  automatic  adjustable  oiler 
and  anti-vibration  system.  Made  in  the  USA.  Poulan 
PRO,  P.O.  Box  91329,  Shreveport,  LA  71149-1329. 
Phone:  318-687-0100. 

Please  circle  60  on  the  Reader  Service  Card 


BANDIT  INDUSTRIES,  INC. 

The  new  Bandit  Wide  Frame  Model  90  is  a 9-inch 
diameter  capacity,  hydraulic-fed,  disc-style  chipper.  This 
unit  has  the  same  feed  system  and  hydraulic  system  as 
the  Model  200+ , and  is  available  with  several  gasoline  or 
diesel  power  units.  This  compact  machine  weighs  3275 
pounds  and  is  equipped  with  a 6000-pound  axle  and  700- 
by-15  tires.  Bandit  Industries,  Inc.,  6750  Millbrook 
Road,  Remus,  MI  49340  Phone:  517-561-2270  FAX: 
517-561-2273. 

Please  circle  61  on  the  Reader  Service  Card 


WIS-CON  TOTAL  POWER  CORP. 

The  widest  selection  of  engine  options  for  the  wood 
chipper  and  stump  grinder  market.  Continental  liquid- 
cooled  power  units  and  Wisconsin  air-cooled  units  are 
offered  with  gasoline,  diesel  and  LPG  are  also  fuel 
options  from  47  to  72  horsepower  liquid-cooled  and  7 to 
65  horsepower  air-cooled.  We  also  offer  worldwide  parts 
and  service  after  the  sale.  Wis-Con  Total  Power  Corp., 
3409  Democrat  Rd.,  Memphis  TN  38118  Phone:  800- 
932-2858. 

Please  circle  62  on  the  Reader  Service  Card 


CHAIN  SAWS 


CHIPPERS 


ENGINES 
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FORESTRY  BODIES 


ARBORTECH 

Designed  to  be  efficient  work  centers  for  today’s  tree 
care  professional,  Arbortcch  chip  bodies  are 
manufactured  from  rust-resistant  galvanncal  steel.  A full 
line  of  sizes  available,  from  9 to  25  cubic  yard 
capacities.  Complete  packages  built  to  order  for  every 
budget,  including  new  or  quality  used  chassis.  Financing 
assistance  available.  Call  for  quotation.  Arbortech,  A 
Scott  Fetzer  Company,  3203  West  Lincoln  Way, 
Wooster,  OH  44691.  Phone:  800-255-5715. 

Please  circle  63  on  ihc  Reader  Service  Card 


SCHODORF  TRUCK  BODY 

Schodorf  Truck  Body  offers  a complete  line  of  forestry 
bodies  and  cabs.  Some  popular  options  include:  cranes, 
lift-gates,  removable  roofs  and  sides,  and  sloped  or 
notched  rear  comers.  Units  can  be  delivered  uninstalled, 
in  primer,  or  complete  with  chassis.  In  business  for  111 
years,  you  can  rely  on  our  quality.  Let  us  provide  it  for 
you!  Schodorf  Truck  Body,  885  Harmon  Avenue, 
Columbus,  OH  43223.  Phorie:  800-288-0992. 
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SOUTHCO  INDUSTRIES,  INC. 

The  industry’s  largest  manufacturer  of  forestry  bodies. 
Sizes  ranging  from  10  to  30  cubic  yard  capacity  mounted 
on  your  choice  of  Ford,  CMC,  International  or 
Freightlincr  chassis  cabs  to  complete  your  package. 
Southco  Industries  also  sells  brush  chippcrs,  aerial  units, 
knuckle  boom  cranes,  service  bodies  and  platforms. 
Southco’s  mission  & guarantee  is  customer  satisfaction. 
Find  out  why.  Southco  Industries,  Inc.,  1840  E.  Dixon 
Blvd.,  Shelby,  NC  28150.  Phone:  800-331-7655. 
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HAYBUSTER  MFG.,  INC. 

The  Haybuster  HD8  Big  Bite  Industrial  Grinder  is  ideal 
for  grinding  tree  limbs  up  to  6 inches  in  diameter  and 
waste  wood  into  compost,  landscape  mulch,  wood  fuel  or 
other  organic  products.  The  HD8  is  easily  pulled  with  a 
3/4-ton  pickup.  Load  with  any  skid  steer  loader.  Powered 
by  110  hp  diesel  with  26-inch  hammermill.  Eight-foot 
tub  makes  it  easy  to  feed  tree  limbs  and  wood  debris. 
Haybuster  Mfg.,  Inc.,  P.O.  Box  1940,  Jamestown,  ND 
58402-1940.  Phone:  701-252-4601  FAX:  701-252-0502. 
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PLANT  PROTEC  TION 


POISON  IVY  CONTROL 
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J.J.  MAUGET  COMPANY 

Creating  the  smallest  wound  in  the  industry,  the  Mauget 
Micro  Injection  System  infuses  snail  doses  of  nutrients 
and  protectants  into  the  tree’s  sap  stream.  Mauget  now 
introduces  a hypo  infusion  system  for  small,  thin  bark 
trees.  For  over  30  years,  Mauget  has  controlled  chewing, 
sucking  or  boring  insects,  elemental  deficiencies  and 
pathogenic  diseases  without  spraying.  J.J.  Mauget 
Company,  2810  N.  Figueroa  St.,  Los  Angeles,  CA 
90065.  Phone:  800-873-3779.  FAX:  213-225-3810. 
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ORAL  IVY,  INC. 

Prevent  the  fiery  itch!  Oral  Ivy,  (Homeopathic  Rhus  Tox 
3X  HPUS),  is  made  from  poison  ivy  leaves.  A few  drops 
daily  in  water  or  juice  stimulates  the  body’s  natural 
defenses  against  poison  ivy,  oak  and  sumac.  A safe  and 
effective  way  to  cut  lost  time  and  reduce  compensation 
claims  due  to  ivy  poisoning.  The  1.2-ounce  squeeze 
bottle  lasts  about  six  months.  Oral  Ivy,  Inc.,  104  Guy’s 
Lane,  Bloomsburg,  PA  17815.  Phone:  800-553-6778. 
FAX:  717-389-0126. 
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PRUNING  TOOLS 


CORONA  CLIPPER  COMPANY 

Corona  Clipper  Company’s  Razor  Tooth  Saws  cut 
through  branches  twice  as  fast  as  conventional  pruning 
saws.  Each  saw  tooth  is  whetstone  ground  at  three  angles 
for  superior  sharpness.  Advanced  blade  design  cuts 
through  green  and  dry  wood  without  bending.  Hardwood 
handles  are  designed  to  increase  cutting  power  on  the 
pull  stroke.  Shown  is  the  folding  saw,  #SA41 1 and  rigid 
saw,  #413W.  Corona  Clipper  Company,  P.O.  Box 
1388,  Corona,  CA  91718-1388.  Phone:  714-737-6515. 
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FANNO  SAW  WORKS 

The  Fanno  Saw  Works  continues  its  reputation  of 
offering  the  tree  care  professionals  quality  and  unique 
tools  through  the  Fanno  International  name.  The  FI- 131 1 
Tri-Edge  hand  saw  offers  its  user  the  most  durable  saw 
of  its  type  on  the  market.  Fanno  Saw  Works,  P.O.  Box 
628,  Chico,  CA  95927.  Phone:  916-895-1762  FAX: 
916-895-0302. 
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PRUNING  TOOLS 


RIGHT-OF-WAY  MAINTENANCE 


TECHNIC  TOOL  CORPORATION 

Technic  Tool  Corporation  introduces  the  Model  D 
insulated  Power  Pruner,  which  meets  ANSI  and  OSHA 
standards  for  non-conducting  products.  Offering  safe, 
effective  pruning  around  high-voltage  sources,  the  unit  is 
ideal  for  municipalities,  utilities  and  tree  care 
professionals.  The  unit  is  outfitted  with  a 10-inch  chain 
saw.  Technic  Tool  Corporation,  P.O.  Box  1406,  725 
29th  St.  North,  Lewiston,  Idaho  83501.  Phone:  800- 
243-9592;  208-746-9011.  FAX:  208-746-0616. 
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BROWN  BEAR  CORPORATION 

The  225-hp  Forestry  Shredder  is  designed  for  high-speed 
right-of-way  clearing  or  site  preparation,  and  can  clear  up 
to  3 acres  per  hour  in  dense  regrowth  with  trees  up  to  6 
inches  in  diameter.  Capacity  will  vary  with  types  of 
trees,  density  and  terrain.  The  horizontal  shaft  design 
offers  greater  safety  by  discharging  cut  material  beneath 
the  Forestry  Shredder  or  directly  in  front  of  the  cutter. 
Brown  Bear  Corporation,  P.O.  Box  29,  Corning,  IA 
50841.  Phone:  515-322-4220  FAX:  515-322-3527. 
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BROWN  MANUFACTURING  CORP. 

The  finest  tractor-mounted  mower  on  the  market.  The 
Tree  Cutter  can  handle  clearing  and  right-of-way 
problems  behind  your  60  to  100  hp  farm  tractor.  The 
Brown  Tree  Cutter  uses  high-strength  double  off-set  alloy 
blades  with  an  ax-chopping  effect.  By  backing  into  the 
material  to  be  cut,  the  unit  can  cut  up  to  8-inch-diameter 
trees.  Hydraulic  or  mechanical  drive.  Brown  Mfg.  Corp., 
Rt.  3 Box  339  Ozark,  AL  36360.  Phone:  1-800-633- 
8909  (Inside  AL:  205-795-6603). 
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BROWN  MANUFACTURING  CORP. 

As  the  terrain  or  the  job  becomes  too  tough  for  a farm 
tractor,  the  Brown  Linetcndcr  is  your  answer.  The  Brown 
Linctendcr  is  built  from  the  ground  up  as  the  industry’s 
best-designed  rough-terrain  mowing  machine.  The 
Linetcnder  is  the  only  unit  on  the  market  that  offers  both 
hydrostatic  and  gear  drives,  rear-mounted  push  blade, 
double  off-set  cutting  blades  and  4-bIadc  mowing  system. 
Brown  Mfg.  Corp.  Rt.3  Box  339  Ozark,  AL  36360. 
Phone:  1-800-633-8909.  (Inside  AL:  205-795-6603). 
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RIGHT-OF-WAY  MAINTENANCE  ROPE 


KENDALL  MFG.,  INC. 

The  Kendall  Cutler  is  the  mid-sized  mower  for  all  your 
right-of-way  clearing  needs.  The  front-mounted  heavy- 
duty  cutterhead  will  handle  trees  up  to  8 inches  in 
diameter.  The  chassis  combines  4 WD  hydrostatic  drive 
with  a 10-fool  inside  turning  radius.  Tough  design  at  a 
low  price.  Call  or  write  for  brochure.  Kendall  Mfg., 
Inc.,  P.O.  Box  831,  Lawrenceville,  GA  30246.  Phone: 
404-822-9822. 
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ARBORLINE,  INC. 

Arborlinc  offers  an  outstanding  selection  of  conventional 
and  extra  high-strength  ropes.  Featured  is  our  new  Power 
Braid  bull  rope,  designed  to  outlast  standard  arborist  lines 
2-to-l,  while  offering  easy  handling  and  increased 
security.  Available  in  these  diameters  with  approximate 
breaking  strengths:  1/2-inch,  10,000  pounds;  9/16-inch, 
12,500  pounds,  5/8-inch,  16,000  pounds;  3/4-inch,  19,000 
pounds.  Arborline  Inc.,  P.O.  Box  101,  East 
Longmeadow,  Mass.  Phone:  800-432-7267. 
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YALE  CORDAGE 

For  over  40  years,  Yale  Cordage  has  been  in  the  business 
of  making  braided  ropes.  Now  a complete  selection  of 
tree  ropes,  pruner  lines  and  safety  lanyards  arc  presented 
in  the  latest  Yale  Cordage  "Ropes  for  Arborists"  catalog. 
Free  catalog/samples.  Yale  Cordage,  Inc.,  100  Fore  St., 
Portland,  ME  04101.  Phone:  207-774-9253.  Toll-free 
FAX:  800-255-9253. 
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INNOVA  CORPORATION 

Isolde  porous  ceramics,  a unique  and  environmentally 
safe  soil  modifier,  creates  excellent  conditions  for  tree 
growth  and  development.  Isolde's  non-compactablc, 
continuous  pore  spaces  keep  soil  fractures  open  and 
facilitate  oxygen,  water  and  nutrient  exchange.  Made 
from  diatomaceous  earth  and  kiln  fired  at  1800  degrees 
F.,  Isolitc  is  chemically  inert  with  a low  Cation  Exchange 
Capacity.  Innova  Corp.,  370  17th  St.,  Suite  2700, 
Denver  CO  80202.  Phone:  800-533-7165,  ext.  300. 
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ROPE 


SOIL  MODIFIERS 
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SPRAY  EQUIPMENT 


SPRAY  EQUIPMENT  STUMP  GRINDERS 


NORTHEASTERN  ASSOCIATES 

Northeastern  Associates  offers  a range  of  sprayers  with 
tank  sizes  from  30-1000  gallons  and  pump  capacities 
from  3 to  60  gpm.  Our  sprayers  are  affordable, 
dependable  and  easy  to  use,  backed  by  quality  and  25 
years  experience.  New  for  1992:  Perfect  for  your  Plant 
Health  Care  programs,  a 12-volt  diaphragm  pump  system 
that  can  reach  up  to  35  feet.  Northeastern  Associates, 
23  Commerce  Road,  Fairfield,  NJ  07004  Phone:  201- 
227-0359  FAX:  201-227-0865. 
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PROFESSIONAL  TREE  & TURF  EQUIP. 

Shown  is  the  fiberglass  300  or  400  gallon  pickup  sprayer 
with  modified  fiberglass  topper,  providing  security  while 
maintaining  low  visibility.  It  offers  up  to  three 
compartments,  two  pumps,  two  reels,  air  gap  fill  system, 
fiberglass  floor  and  all  modular  design.  We  also  have 
arborist  equipment,  sprayer  parts  & accessories  and 
safety  supplies.  Professional  Tree  & Turf  Equipment, 
6945  Indiana  Court,  #400,  Golden,  CO  80403.  Phone: 
800-237-7785. 
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WESTHEFFER  COMPANY 

Westheffer  Company  has  been  building  quality  sprayers 
for  the  tree  care  industry  for  over  30  years.  From  small 
pickup-mounted  sprayers  to  large  1200-gallon  tankers, 
wc  can  meet  your  exact  needs,  Westheffer  Co.,  Inc., 
P.O.  Box  363,  Lawrence,  KS  66044.  Phone:  800-362- 
3110. 
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RAYCO  MFG.,  INC. 

Only  Rayco  makes  a complete  line  of  slump  cutters  from 
12  to  190  hp.  Rayco  stump  cutters  arc  known  worldwide 
for  their  profit-earning  and  amazing  value.  Diesel  or 
gasoline  powered,  each  model  has  special  features  that 
increase  productivity  and  enhance  safety  - at  a minimal 
labor  cost.  Rayco  Mfg.  Inc.,  4255  Lincoln  Way  E., 
Wooster,  OH  44691.  Phone:  800-392-2686,  out  of 
state;  800-392-2687,  in  Ohio. 
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STUMP  GRINDER  TEETH 


BORDER  CITY 
TOOL 


CARBIDE  TIPPED 

STUMP  CUTTERS 


23325  BLACKSTONE,  WARREN.  Ml  48089-2675 
Telephone:  (313)  758-5574 

BUY  DIRECT  FROM  THE  ORIGINAL  MANUFACTURER 
Call  Toll  Free:  1-800-421  5985 
FAX:  1-313-758-7829 

OVER  3?  YEAR'S  EXPERIENCE 


Please  drde  82  on  ihc  Reader  Service  Card 


LEONARDI  TEETH,  INC. 

All  Leonardi  teeth,  pockets  and  bolts  are  manufactured  of 
high-quality  steel  and  carbide,  machined  to  exacting 
tolerances  developed  during  45  years  of  metalworking 
experience.  Order  direct  from  the  factory  and  save. 
MasterCard,  Visa  or  UPS  collect  orders  received  before 
3 p.m.  EST  will  be  shipped  the  same  day.  Leonardi 
Teeth,  Inc.,  2728  Erie  Drive,  Weedsport,  NY  13166. 
Phone:  800-537-2552. 
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TREE  & PLANT  FERTILIZERS 


JRP  INTERNATIONAL 

Nutri-Pak  packets  can  be  inserted  near  root  ball  of  new 
plantings  or  easily  buried  around  drip  line  of  existing 
trees,  etc.  Follow  manufacturer’s  directions.  JRP 

International,  Inc.,  P.O.  Box  1472,  Fond  Du  Lac,  WI 
54936-1472.  Phone:  4 14-922-67 17. 
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LUTZ  CORPORATION 

Here’s  a proven,  effective  way  to  easily  fertilize  palms. 
Lutz  offers  spikes  for  manganese,  magnesium  and 
potassium  deficient  trees,  as  well  as  a new  maintenance 
spike.  All  arc  proven  unmatched  in  their  ability  to  restore 
and  hold  healthy  green  growth.  Slow  release  formulation 
assures  steady  feeding.  And  our  Lutz  Fast  Feeder  makes 
application  swift  and  easy.  Lutz  Corporation,  501  Ford 
Street,  Oregon,  IL  61061.  Phone:  815-732-2383. 
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TREE  & PLANT  FERTILIZERS 


NOR-AM  CHEMICAL  CO. 

Niiroform  Nitrogen  gives  gradual  release  by  bacterial 
action  for  up  to  24  weeks.  When  conditions  are  right  for 
root  development,  bacteria  are  also  active,  and  nitrogen 
is  released.  Nitroform  remains  in  the  soil  until  broken 
down  for  use  by  your  plants.  It’s  insoluble,  non-leaching 
and  non-buming.  What’s  more,  Nitroform  requires  fewer 
applications,  and  won’t  cause  salt  buildup.  Nor-Am 
Chemical  Co.,  P.O.  Box  7495,  Wilmington,  DE  19803. 
Phone:  302-477-3014. 
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PLANT  FOOD  COMPANY,  INC. 

Wc  manufacture  only  fluid  fertilizers  because  they  are 
superior  in  composition,  plant  utilization  and  handling  to 
dry  forms.  Apply  Liqua-Form  14-7^1  Root  Food  or 
P.F.C.s  16-4-5  and  your  customers  will  see  healthier 
trees,  improved  appearance  and  faster  growth.  Plant 
Food  Company,  Inc.,  Hightstown-Cranbury  Station 
Road,  Cranbury,  NJ  08512.  Phone:  609-448-0935, 
800-562-1291  FAX:  609-443-8038. 
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DowEIanco  manufactures  Tree  Growth  Regulators  that 
allow  utility  foresters  to  improve  their  system 
management  program  while  increasing  productivity  and 
cost-effcctiveness.  The  products.  Cutless  and  Profile,  help 
establish  or  maintain  a trim  cycle,  manage  fast-growing 
species  and  reduce  the  amount  of  biomass  from  future 
trimmings.  Products  can  be  injected  or  applied  to  the  soil 
around  trees.  DowEIanco,  9002  Purdue  Road, 
Indianapolis,  IN  46268.  Phone:  317-871-8279. 
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• Cabover  Maneuverability 

• Reliable,  Fuel  Efficient  Diesel  Power 

• Trucks  from  13,000  to  32,900  lbs.  GVWR 

• Lease  or  Purchase  Plans  Available 

• We  Customize  to  Your  Application 

• We  Can  Deliver  Nationwide 

8231  Carpenter  Fwy. 

Dallas,  Texas  75247 
(1-800-375-8383) 
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WOOD  PROCESSING 


USED  EQUIPMENT 


WOOD  PROCESSING 


NESCO,  INC. 

Ncsco,  Inc.,  is  a dealer  of  used  tree  and  utility  equipment 
offering  bucket  trucks,  chip  trucks,  chippcrs,  stump 
grinders,  hydraulic/sign  cranes,  digger  derricks,  trenchers, 
cable  plows  and  tension  equipment.  Leasing  programs 
available  tailored  to  your  needs.  Nesco,  Inc.,  3112  E.  St. 
Rd.  124,  Bluffton,  IN  46714  Phone:  800-252-0043 
FAX:  219-824-6350. 
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TCI’s  Product  Guide 
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To  reserve  your  space 
for  next  year,  call 
Chris  Brown 
at  800-733-2622. 


East  Hill  Manufacturing  has  been  building  firewood 
processors  for  over  five  years.  The  Brute  Model  H106, 
priced  between  $29,900  and  $32,500,  is  available  with 
gas  or  diesel  engine.  Brute  also  has  introduced  the  M106 
mid-sized  processor.  Priced  at  around  $20,000  and 
available  with  gas  or  diesel  engine,  the  M 106  is  designed 
to  cut  and  split  smaller  logs.  East  Hill  Manufacturing 
Corp.,  R.R.  #1,  Box  1075,  East  Hill  Road,  Ludlow,  VT 
05149  Phone:  802-228-2862  FAX:  802-228-3037. 
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GFX  CORPORATION 

We’ve  had  people  look  at  our  machine  and  say:  "The 
wedge  is  too  narrow,"  The  pusher  is  too  small,"  "The  T 
beam  isn’t  wide  enough,"  "It’ll  never  split  the  kind  of 
logs  we  get!"  That’s  what  we  hear  all  the  time  from  folks 
who  haven’t  used  one.  Would  you  believe  - three  full 
cords  an  hour,  on  a lough  machine  that  won’t  quit.  GFX 
Corporation,  200  Recreation  Park  Drive,  Hingham, 
MA  02043-4220.  Phone:  617-740-0350  FAX:  617-740- 
0355. 
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EAST  HILL  MANUFACTURING 
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SUBJECT  LISTING 


CHEMICALS 


Bio  pesticides 

Mycogen  Corpor  al  ion 

Novo  Nordisk  Bioinduscrics,  Inc. 

Sandoz  Crop  Protection 

Chemical  Absorbents 

Precision  Laboratories,  Inc. 

Fertilizers 

Arbor Sys terns,  Inc. 

Artistic  Arborist,  Inc, 

Creative  Sales,  Inc. 

The  Davey  Tree  Expen  Co. 

The  Doggctt  Corporation 
Growth  Products  Ltd, 

Harmony  Products 
JRP  International,  Inc. 

Lesco,  Inc. 

Lanphcar  Supply 
J.J.  Mauget  Company 
Moyer  Sc.  Son.  Inc, 

Nor -Am  Chemical  Co. 

Northeast  Shade  Tree 
Plant  Food  Company,  Inc. 
Pro-Lawn  Products,  Inc. 

Rockland  Corporation 
Schultz  Company 
Spring  Valley  Turf  Products 
Weatherly  Consumer  Products,  Inc. 
Wilbur  Ellis 

Fungicides 

Ciba-Gcjgy  Corporation 


Dc  Will,  Inc, 

Lesco,  Inc. 

J.J,  Mauget  Company 
Merck  & Co. 

Source  Technology  Biologicals,  Inc, 

Van  Waters  & Rogers 
Wilbur  Ellis 

Growth  Retardants/Regulators 

Arborchem  Products  Co, 

DowElanco 
Wilbur  Ellis 
Northeast  Shade  Tree 
Roots,  Inc. 

Valent  Corp, 

Herbicides 

Arborchem  Products  Co. 

DowElanco 

Insecticides 

Ciba-Geigy  Corporation 
Creative  Sales,  Inc, 

Dow  Elanco 

Fairfield  American  Corp. 

Lesco,  Lnc. 

JJ.  Mauget  Company 
Novo  Nordisk  Bioindustrials 
Rhone-Poulenc  Ag.  Company 
Rockland  Corporation 
Southern  Mill  Creek  Prod.  Co..  Inc. 
Uniroyal  Chemical  Co, 

Van  Waters  & Rogers 

Adjuvants/Misc.  Chemicals 

Artistic  Arborist,  Inc. 

Pro- Lawn  Products,  Inc, 

Spectrum  Technologies,  Inc. 


Trebor  Corp. 

EQUIPMENT 


Aerial  Lifts 

Aerial  Equipment,  lnc. 

Aerial  Lift,  Inc. 

Aero  Lift  Co. 

Alliance  Equipment  Co.,  Inc. 
Allied  Utility  Equipment,  Inc, 
Altec  Industries,  Inc. 

American  Hydraulics,  Inc. 
Ameriquip 

A1  Asher  & Sons,  Inc. 

Baker  Equipment  Engineering  Co. 
D.A.  Beam  Enterprises,  Ltd, 

C U E S.,  Inc. 

Global  Rental 
Holan  Mfg.,  Lnc. 

Lift  All/Hydra  Tech,  Inc. 

Morrison  Industries,  Inc. 

OEM  Controls 
Plastic  Composites  Corp. 

Simon -Tel elect,  Ine. 

Tamarack  Clearing  Inc. 

TECO,  lnc. 

Time  Manufacturing 

Utility  Equipment  Leasing  Corp. 

Western  Tree  Sl  Landscape  Supply 

Brush  Chippers 

Aerial  Equipment  Inc. 

Alexander  Equipment  Co. 

Allied  Utility  Equipment,  Inc. 
AmcriQuip 
Ariens  Company 
Badger  Chipper  Co. 

Bandit  Industries 
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D.A.  Beam  Enterprises*  Ltd. 

Blade  Equipment*  Inc. 

C ah  Line  Equipment  Company 
Chipmore  Manufacturing  Co. 

C. U.E.S.*  Inc. 

Din  & Chips*  Inc. 

Doskocil  Industries,  Inc. 

Duerr,  Inc. 

Essco  Distributors*  Inc. 

Hawkensen  Enterprises*  Inc. 

Hodges  Mfg,  Co**  Inc. 

Illinois  FWD  Truck  Sc  Equip.  Co, 
Karl  Kuemmerling*  Inc, 

Lanphear  Supply 
Lyons  Equipment  Co, 

Morbark  Sales  Corp, 

Morrison  Industries*  Inc, 

Muench  Co.*  Inc. 

Northern  Hydraulics 
Olathe  Manufacturing  Co.,  Inc, 
Opdyke*  Inc. 

Sidefire*  Inc. 

Southeastern  Equipment  Co. 
Tamarack  Clearing  Inc. 

Tyler  Equipment  Corp. 

VC  Marketing*  Inc, 

Vermeer  Manufacturing  Co. 

Wesspur  Inc, 

Western  Tree  Sc  Landscape  Supply 

Brush  Chipper  Knives 

Hawkensen  Enterprises,  Inc, 
International  Knife  & Saw 
Sharp  Edge*  Inc. 

Sharp  Tool  Co.*  Inc, 

Chain  Saws  & Accessories 

Aerial  Equipment,  Inc. 

Bryan  Equipment  Sales 
Carlton  Co,*  Saw  Chain  Div. 

Century  Equipment,  Inc. 

Dolmar  USA,  Inc, 

Echo*  Inc. 

Energy  Mfg,  Co.*  Inc. 

D. E.  Errick,  Inc. 

HM C/The  Green  Machine 

Hawkensen  Enterprises*  Inc, 

HomeHte/Textron 

Husqvama  Forest  & Garden  Co. 

Lanphear  Supply 

Lesco*  Inc. 

McCulloch  Corporation 
Northern  Hydraulics 
Oregon  Cutting  Saws 
Foul  an  PRO 
Rapco  Industries*  Inc. 

Shindaiwa  Inc, 

Solo*  Inc. 


Stihl*  Inc. 

Tilton  Equipment  Company 
Western  Tree  Sc  Landscape  Supply 

Cranes 

C.U.E.S.,  Inc. 

Cargotec*  Inc. 

CraneQuip  Corporation 
JLG  Industries*  Inc. 

Manitex*  Inc, 

Simon  Tejelect,  Inc. 

Utility  Equipment  Leasing  Corp, 

Engines  & Engine  Parts 

Briggs  & Stratton  Corp, 

Cummins  Engine  Co.*  Inc, 

Cummins  Michigan*  Inc. 

Deutz  Corporation 
Engine  Center*  Inc, 

Engine  Distributors*  Inc. 

Hercules  Engines*  Inc. 

Industrial  Engine  Sc  Equip.  Co. 

Kohler  Co.*  Engine  Div. 

North  American  Engine  Co. 

On  an  Corp. 

Piedmont  Power  Products 
Superior  Diesel 
Wis-Con  Total  Power  Corp. 

Fert  i l ization/Acrati  on 
B Sc  G Equipment  Co. 

Grow  Gun  Corporation 

Forestry  Truck  Bodies 

Arbonech 

Schodorf  Truck  Body  & Equip.  Co, 
Southco  Industries*  Inc. 

Log  Splitters 

AmeriQuip 
Duerr*  Inc. 

Fox  Manufacturing*  Inc. 

GFX  Corporation 
Hodges  Mfg.  Co.,  Inc. 

Northern  Hydraulics 

Lease/Rental/Used  Equipment 

Bush  Leasing*  Inc. 

Illinois  FWD  Truck  Sc  Equip.  Co. 

Nesco,  Inc. 

Opdyke*  Inc, 

Smith  Bros.  Contracting  Equip,,  Inc. 
Tamarack  Clearing*  Inc, 

Utility  Equipment  Leasing  Corp* 

Miscellaneous  Equipment 

Atlantic  Pressure  Washers,  Inc. 

Bomar  Corporation 


Cross  Country  Equipment 
Electro!  Equipment,  Inc. 

Falkcnburg*  Inc. 

Allan  Fyfe  Equipment  Ltd. 

Hoffco*  Inc. 

Niemeyer's  Power  Equipment 
New  England  Arborware 
Sherrill  Arborist  Supply 
Tol*  Inc. 

Tree  Equipment  Company 

Tree  Trimmer  Equipment  Sc  Supply 

Vermeer  Mfg.  Co. 

Wells  Cargo*  Inc. 

Western  Tree  Sc  Landscape  Supply 
Wicko  Industries 

Pruning  Systems 

Afrcui 

Brewt  Power  Systems/Maibo 
Fairmont  Hydraulics 
Friend  Mfg.  Corp. 

RGC  Construction  Equipment 
Technic  Tool  Corp. 

Radios 

Advanced  MobilComm,  Inc, 

Midland  Land  Mobile  Radio 

Recycling  Equipment 

CaJ-Line  Equipment  Co. 

Coast  to  Coast  Tree  Equipment 
Haybusier  Manufacturing.  Inc, 

Jeffrey  Div,,  Dresser  Industries 
Kenco  Engineering 
Lenan  Corp. 

Olathe  Manufacturing  Co.*  Inc. 

Recycling  Systems,  Inc. 

Stumpm aster,  Inc. 

Right  of  Way/Off  Road  Equip. 

Brown  Bear  Corporation 
Brown  Manufacturing  Corp. 

Jarraff  Industries*  Inc. 

Kemp  West,  Inc. 

Kendal)  Mfg.*  Inc. 

Kershaw  Mfg.*  Inc. 

Seppi  Div*,  C.T.&  E.  Co. 

Sprayers  & Accessories 

George  F.  Ackerman  Co, 

Agrotec*  Inc. 

B Sc  G Equipment  Co. 

Essco  Distributors*  Inc. 

Falkcnburg*  Inc. 

Friend  Mfg.  Corp. 

H.D.  Hudson  Mfg.  Co.*  Green  Garde  Div. 
Hypro  Corporation 
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Lanphear  Supply 
Minnesota  Wanner  Co. 

Muench  Co.,  Inc. 

New  England  Arborwarc 
Niemeyer’s  Power  Equipment 
Northeastern  Associates,  Inc. 
Professional  Tree  & Turf  Equipment 
Snap-Cut/Gilmour  Group 
Snyder  Industries,  Inc. 

Solo  Inc. 

Spraying  Devices,  Inc. 

Trebor  Corp. 

Westheffer  Co.,  Inc. 

Stump  Grinders 

Aerial  Equipment  Inc. 

Blade  Equipment,  Inc. 

Cal-Line  Equipment  Company 
J.  P.  Carlton 
Dirt  & Chips.  Inc. 

Doskocil  Industries,  Inc. 

D.S.R.,  Inc. 

Fox  Manufacturing,  Inc. 

Hodges  Mfg.  Co.,  Inc. 

Kinetic  Stump  Cutter,  Inc. 

Karl  Kuemmcrling,  Inc. 

Levco  Manufacturers,  Inc. 

Lyons  Equipment  Co. 

Morrison  Industries,  Inc. 

Rayco  Manufacturing,  Inc. 

Southeastern  Equipment  Co. 

Vermeer  Manufacturing  Co. 

Wes  spur,  Inc. 

Stump  Grinder  Teeth 

Border  City  Tool  & Mfg.  Co. 

CEI 

Leonardi  Mfg.,  Inc. 

Stump  Removal  Co. 

Traffic  Safety 

Federal  Signal  Corp. 

Lectric  Lites  Co. 

National  Safety  Equipment  Outlet 

Tree  Spades 

Big  John  Tree  Transplanter 
Vermeer  Manufacturing  Co. 

Trucks  & Truck  Accessories 

Andy’s  Truck  Center 
Arbortech 

Baker  Equipment  Engineering  Co. 

Blade  Equipment,  Inc. 

Brothers  Truck  Service 
Buckeye  Truck  Equipment 
Carolisa  Industries.  Inc. 


Knaack  Mfg.  Co. 

Mathews  Ford 
Morrison  Industries,  Inc. 

Nesco,  Inc. 

Opdyke,  Inc. 

Paul  Bunyan  Equipment  Sales 
Reading  Body  Works,  Inc. 

Schodorf  Truck  Body  & Equip.  Co. 
Southco  Industries,  Inc. 

Tamarack  Clearing  Inc. 

Tendaire  Industries 
UD  Trucks 

Utility  Carts 

Kadco,  USA 
H.P.  Wheel  Burro  Co. 

Wood  Processors 

B + B Manufacturing 
Better  Built  Corp. 

East  Hill  Manufacturing 
Multitek,  Inc. 


PROF.  SERV. 


Advertising/Public  Relations 

The  Pancoast  Concern,  Inc. 

Computer  Software/Hardware 

Arbor  Computer  Systems,  Inc. 

Berkshire  Software 
Computapole,  Inc. 

Crowder  & Assoc. 

Environmental  Consultants,  Inc. 

Oaktree  Systems.  Inc. 

Omnidata  International 
Practical  Solutions 
Sprengnether  Instruments  Inc. 

Consulting 

ACRT,  Inc. 

De  Will,  Inc. 

Environmental  Consultants,  Inc. 

Golden  Coast  Environmental  Services 
Howard  L.  Eckel  & Associates 
Lobo  Consulting 
Nature’s  Touch 

Education/Training 

ACRT,  Inc. 

DeWill,  Inc. 

Sierra  Moreno  Mercantile  Company 


Insurance 

Albiez  Insurance  Agency 
Alexander  & Alexander/HT  Hartford 
B.&  D.A.  Weisburger,  Inc. 


SUPPLIES 


Cabling  & Bracing 

Edward  W.  Daniel  Co. 

Preformed  Line  Products 
V.I.T.  Products.  Inc. 

Climbing  Gear 

American  Safety  Utility  Corp. 
Bishop  Company 
Buckingham  Mfg.  Co.,  Inc. 

Essco  Distributors.  Inc. 

Miller  Equipment 

Misc.  Arborist  Supplies 

Acer  Tree  & Landscaping  Co.,  Inc. 
George  F.  Ackerman  Co. 

Agape  Design 

American  Arborist  Supplies.  Inc. 
American  Safety  Utility  Corp. 

Arbor  Care  Equipment 
Arborist  Supply  House,  Inc. 

Artistic  Arborist,  Inc. 

Bailey’s 

Bishop  Company 
Black  & Decker  Mfg.  Co. 

Blackburn  Mfg.  Co. 

Brooks  Books 
Cleaves  Company,  Inc. 

Deep  Root  Corp. 

Dirt  & Chips 

Estcx  Manufacturing  Co.,  Inc. 
Forestry  Suppliers,  Inc. 

E.C.  Geiger,  Inc. 

Great  Lakes  1PM 
Hagalof,  Inc. 

Hanson  & Associates 
Independent  Protection  Co. 
International  Reforestation  Suppliers 
R.F.  Inter-Science  Co..  Inc. 

Jameson  Corp. 

Karl  Kuemmcrling,  Inc. 

Labonville,  Inc. 

Lanier  Industrial  Products,  Inc. 
Lanphear  Supply 
A.M.  Leonard  Inc. 

Milwaukee  Electric  Tool  Corp. 
Muench  Co.,  Inc. 

Niemeyer’s  Power  Equipment 
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New  England  Arborware 
Northeastern  Associates,  Inc. 

Oral  Ivy,  Inc. 

Peavey  Mfg.  Co. 

Root  Control,  Inc. 

Services  & Materials  Co. 

Shawtown  Industries,  Inc. 

Sherrill  Arborist  Supply 
Sierra  Moreno  Mercantile  Company 
Sign  Up  Corporation 
Skyline  Northwest  Corp. 

Spectrum  Technologies,  Inc. 
Technology  Management,  Inc. 

Tree  Equipment  Co. 

Tree  Trimmer  Equipment  & Supply 
Tuf  Tug  Prod./Ohio  Hoist  Sl  Pulley 
Wesspur  Inc. 

Western  Tree  & Landscape  Supply 

Personal  Protective  Equip. 

American  Safety  Utility  Corp. 

D. A.  Ream  Enterprises,  Ltd. 

Bishop  Company 

H.L.  Bouton  Co.,  Inc. 

Buckingham  Mfg.  Co.,  Inc. 

E. D.  Bullard  Company 
Dicke  Tool  Co. 

Direct  Safety  Co, 


El  vex  Corporation 

HalLs  Safety  Equipment  Corp, 

Klein  Tools,  Inc. 

Labonville,  Inc, 

Lanier  Industrial  Products,  Inc. 
Leonard  Safety  Equipment 
Miller  Equipment 
North  American  Micron 
Oberon  Co  ./Par  am  mint  Corp, 
Precision  Laboratories,  Inc. 

Red  Wing  Shoe  Company 
Spotlight  Industries 
Standard  Safety  Equipment 
Tilton  Equipment  Company 

Pruning  Tools 

American  Standard  Company 
American  Intertool,  Inc. 

Bartlett  Manufacturing  Company 
Corona  Clipper  Company 
Cutwcll  Products 
Dicke  Tool  Co. 

Ditcher  Saw  Co. 

Fanno  Saw  Works 
B.C.  Geiger,  Inc. 

Jameson  Corp. 

Oberon  Co. /Par amount  Corp. 
Snap-Cui/Gilmour  Group 


Stanley  Hydraulics 
Vaca/Village  Blacksmith/S  MS  Ind. 

Root  Barriers 

Century  Products 

Rope 

American  Manufacturing  Co.,  Inc. 
Arborline,  Inc. 

Buccaneer  Rope  Co. 

G.M.F.  Contractors  Equip, 

Lambeth  Corp. 

New  England  Ropes 
Wellington  Puritan 
Samson  Ocean  Systems,  Inc. 

Yale  Cordage,  Inc. 

Soil  Amendments 

Agrosoke 

Davisson  Golf  & Landscape,  Inc. 
Innova  Corp. 

Tree  Injection/Implants 
Creative  Sales,  Inc. 

Hanson  Sl  Associates 
Lutz  Corporation 
J.J.  Mauget  Company 
Medi-Ject  Tree  Injection  Systems 
Source  Technology  Biologicals,  Inc. 
Tree  Inject  Systems 


LIST  OF  ASSOCIATIONS 


American  Forestry  Association 

Gary  A*  Moll 
1319  18th  St.  N.W. 

Washington,  DC  20036 
202467-5810 

American  Society 
of  Consulting  Arborists 
John  Duke 

3895  Upham  St.,  Suite  150 
Wheat  Ridge,  CO  80033 
303-425-0814 

Council  of  Tree 
& Landscape  Appraisers 
1250  T'  St  N.W.  #504 
Washington,  DC  20005 
202-789-2592 


International  Society  of  Arboriculture 
William  Kniidcnicr 
P.O.  Box  GG,  6 Dunlap  Court 
Savoy,  IL  61874-9902 
217-355-968! 

Municipal  Arborist  & Urban  Foresters 

Socle  ty 

Don  Greene 

Green  Scape 

5117  Bobcat  Ct, 

Dale  City,  VA  22193 
703-680-5912 

National  Arborist  Association 
Robert  Felix 
The  Meeting  Place  Mall 
Route  101,  P.O.  Box  1094 
Amherst,  NH  03031 
800-733-2622 


Society  of  Commercial  Arboriculture 

Tom  Houston 

R.F.D.  #2,  W.  Pelham  Rd, 

Amherst,  MA  01002 
413*545-2255 

Student  Society  of  Arboriculture 
Chris  Borelli 
1803  Jo  Ann  Dr. 

Peru,  IL  61354 
815-224-1749 

Utility  Arborist  Association 
John  Goodfcllow 
Puget  Power 

P.O.  Box  97034,  OBC-06N 
Bellevue,  WA  98009-9734 
206-462-3111 
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....  written  by  arborists  for  arborists 


For  subscription  and/or  advertising 
information,  call  800-733-2622 


Published  by  the  National  Arborist  Association 


L 


Chuck  Edwardson,  President 
Alfred’s  Superior  Tree  Service, 
Wichita,  Kansas 


“Why  did  I join  the 
National  Arborist  Association? 

To  make  my  company 
more  efficient 1” 


“The  management  assistance  I have  received  from  NAA 
has  improved  our  operation  AND  our  bottom  line.” 


A T AA  provides  management  guidelines  at  no 
J.  V charge  written  by  arborists  for  arborists. 
There  is  a workers  comp/ casualty  insurance  pro- 
gram and  a health/ life  insurance  program.  NAA 
has  a management  conference  every  winter  and,  of 
course,  NAA  co-sponsors  TCI  EXPO. 

There  are  many,  many  other  reasons  to  belong  to 
NAA.  Effective  September  1,  1992  each  member 
firm  is  entitled  to  a free  copy  of  new  NAA  training 
programs,  if  requested.  There  is  a FREE  Back 
Injury  Prevention  program  consisting  of  a video, 
posters,  decals  and  an  instruction  manual. 
A FREE  Plant  Health  Care  program  consisting  of  a 
consumer  video,  a technical  compendium  and  a 
marketing/ operational  strategy  manual.  Other  NAA 
training  and  safety  programs  are  available  at  substan- 
tial discounts. 


If  your  firm  is  not  an  NAA  member, 
why  not  JOIN  TODAY — and  start  enjoying 
all  of  the  benefits  of  membership. 

The  National  Arborist  Association 


Special  Offer:  Join  now  for  the  NEW  introductory  dues 
of  $150  for  the  remainder  of  1992  and  all  of  1993.  Your  annual 
dues  in  1994  will  be  based  on  your  firm  s gross  sales  for  1993. 


□ YES,  1 want  to  belong  to  NAA  and  take  advantage  of  this 
“Special  Offer”!  Enclosed  is  my  payment  of  $150  for  dues 
through  1993. 

□ I'm  interested.  Send  me  more  information. 

□ Send  me  information  on  your  training  programs. 

Name  

Title  Company  

Street 

City  State Zip 

Phone  

□ Check  enclosed  payable  to  NAA  DVisa  □ MasterCard 

Account  # Exp.  Date 

Signature  


Referred  by  (optional): 


The  National  Arborist  Association,  P.O.  Box  1094,  Amherst  NH  03031 
Phone  1 (800)733-2622  Fax  (603)672-261 3 
Membership  starts  when  you  submit  certificates  of  insurance. 
Membership  is  available  to  commercial  tree  service  firms  only. 


Please  circle  18  on  the  Reader  Service  Card 


WASHINGTON  IN  REVIEW 


The  1 03rd  Congress 

Several  Key  Issues  Expected  To  Resurface 


A bill  titled  “ The  Notification  Control  and 
Application  Act  of  1991  ” will  be  presented 
again.  Hearings  are  expected  in  the  spring, 
just  in  time  for  spray  season. 


By  Brian  Barnard 

Now  that  election-year  semantics  are 
behind  us,  what  can  we  expect  from  the 
1 03rd  Congress?  Several  key  issues  af- 
fecting tree  care  did  not  pass  during  the 
last  congressional  session,  but  tire  sure  to 
surface  again  in  the  next  two  years. 

Pesticides 

A bill  introduced  in  the  Senate  last  ses- 
sion titled  “The  Notification  Control  and 
Application  Act  of  1991”  will  be  present- 
ed again  in  revised  form.  Hearings  are  ex- 
pected in  the  spring,  just  in  time  for  spray 
season. 

The  bill  will  propose  advance  notifica- 
tion of  pesticide  application  based  on  a 
registry  system.  Applicators  would  be  re- 
quired to  notify  all  abutting  neighbors  in 
writing  of  the  first  application  each  year, 
and  explain  that  a registry  is  available.  In- 
dividuals wishing  to  be  notified  in  ad- 
vance of  all  future  pesticide  applications 
would  be  listed  in  their  state  registries. 

The  original  version  would  have  re- 
quired that  site  owners  and  occupan.s 
within  1000  feet  be  notified  72  hours  in 
advance  of  any  commercial  pesticide  ap- 
plication. It  also  would  have  required  that 
signs  be  posted.  After  being  reviewed  by  a 
Senate  subcommittee,  several  changes 
were  proposed  that  would  case  certain 
restrictions. 

The  new  version  of  S.  849  will  reduce 
the  radius  of  notification  from  KXX)  feet  to 
notification  of  occupants  of  the  applica- 
tion  site,  neighbors  and  anyone  on  the  reg  - 
istry list  within  8(X)  feet.  Another  expect 
ed  change  would  require  homeowners  as 
well  as  commercial  applicators  to  post 
signs  at  the  time  of  application. 

The  bill's  authors  are  still  proposing  a 
72-hour  advance  notification  period.  This 


requirement  will  come  under  review, 
however,  as  broad-based  advance  notifi- 
cation would  negatively  affect  integrated 
plant  health  care  management  programs. 

OSHA 

Legislation  that  would  reform  the  1970 
Occupational  Safety  and  Health  Act  failed 
to  make  it  to  the  Senate  floor  last  year.  A 
strong  push  to  pass  this  legislation  is  ex- 
pected this  year. 

The  proposal  required  joint  labor-man- 
agement health  and  safety  plans. 

Further  OSHA  reform  would  allow 
criminal  prosecution  of  employers  in  cas- 
es in  which  an  employer’s  actions  resulted 
in  a worker  being  seriously  injured.  Cur- 
rent law  permits  criminal  prosecution  only 
when  a worker  is  killed  on  the  job. 

In  the  Regulatory  domain,  issues  sure  to 
evolve  include  preventive  programs  for 
ergonomic  illnesses  and  motor  vehicle 
safety. 

Last  summer,  OSHA  issued  an  advance 
notice  of  proposed  rule-making  on  er- 
gonomics. The  August  3 notice  stated:  “In 
recent  years  there  has  been  a significant 
increase  in  the  reported  cases  of  ergonom- 
ic disorders  in  the  workplace.” 

Acting  OSHA  administrator  Dorothy 
Strunk  said:  “Now  we  want  to  determine 
whether  there  should  be  a specific 


standard  dealing  with  ergonomic  hazards 
and  what  should  be  included  in  such  a 
standard.” 

OSHA  says:  “Ergonomics  seeks  to  fit 
the  job  to  the  person  rather  than  the  person 
to  the  job.”  This  definition  does  not  relate 
well  to  tree  care.  Simply  put,  OSHA  can- 
not change  the  shape  of  natural  land- 
scapes. particularly  trees,  to  match  the  hu- 
man body’s  physical  capabilities. 

Educating  employees  about  potential 
ergonomic  hazards  in  the  workplace  and 
methods  to  avoid  ergonomic  injury  is 
important.  OSHA  will  continue  to  make 
companies  aware  of  ergonomic  issues 
by  further  developing  the  ergonomic 
standard. 

Meanwhile,  OSHA’s  motor  vehicle 
safety  standard  has  been  stumbling  to- 
wards the  final  rule  stage  since  it  was  first 
proposed  in  July  1990.  The  rule  failed  at 
the  end  of  September  when  a Senate  and 
House  conference  committee  denied  an 
enforcement  inclusion  in  a fiscal  1993  ap- 
propriations bill.  This  blocked  OSHA’s 
right  to  enforce  the  rule. 

The  motor  vehicle  safety  rule  would  re- 
quire employers  to  provide  driver  safety 
training  and  ensure  that  workers  use  safe- 
ty belts.  The  final  rule  is  expected  to  be 
published  early  next  year.  m 
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MANAGEMENT  EXCHANGE 


The  Low-Priced  Spread 

A Dip  In  Prices  Can  Be  A Part  Of  Your  Business  Strategy 


By  George  P.  Tyler 

Isn't  it  almost  a cardinal  rule  in  business 
to  try  to  keep  your  prices  up?  Charge  as 
much  as  the  market  will  bear?  Of  course, 
it  is.  If  s the  key  to  your  success.  Or  is  it? 

Throughout  my  years  in  business,  1 
don't  think  I ever  heard  anyone  claim  to 
be  the  least  expensive  competitor  in  the 
market.  In  most  cases,  it  was  the  oppo- 
site—the  “other  guy”  is  keeping  prices 
down,  making  it  hard  to  compete.  When 
discussing  the  quality  of  work,  the  ’’other 
guy"  is  doing  bad  work,  pulling  down  the 
industry's  reputation  and  making  it  hard  to 
gain  real  professional  status.  And,  most 
often,  isn'tit  the  guy  with  the  low  prices 
who  does  the  poor  quality  work? 

Too  often  price  and  quality  are  thought 
to  be  inseparable.  Too  often  that  is  correct. 
In  most  cases,  companies  with  both  low 
prices  and  a reputation  for  poor-quality 
work  result  w hen  owners  have  little  train- 
ing in  the  fundamentals  of  business  or  ar- 
boriculture. This  leads  to  the  common  be- 
lief that  being  the  low-priced  spread  in 
your  marketplace  will  carry  an  unfavor- 
able connotation.  And  few  people  want  to 
be  thought  of  as  the  cheapest  competitor. 

Let's  be  honest.  Price  does  not  neces- 
sarily have  anything  to  do  with  quality. 
This  is  particularly  true  in  a service  indus- 
try*. Price  is  a function  of  a variety  of  busi- 
ness factors  not  necessarily  related  to 
quality.  The  level  of  quality  is  related  to 
the  business's  philosophy  and  character. 

Like  any  other  business  decision,  pric- 
ing policy  should  not  be  determined  in  an 
uninformed  or  arbitrary  fashion,  largely 
influenced  by  our  competitors.  Nor  once 
formed  should  it  be  treated  as  if  it  were 
cast  in  concrete.  Rather,  pricing  policy 
should  be  considered  flexible,  a tool  to  be 
used  whenever  the  business  environment 
dictates. 


We  do  ourselves  a 
disservice  when  we 
exclude  pricing  as  a 
legitimate  tool  to  be 
used  to  achieve  a 
business  goal 


Pricing  policy  should  be  both  active  and 
reactive.  Unfortunately,  prices  are  altered 
as  a reaction  to  some  force  outside  the 
business — a competitor,  the  economy,  etc. 
This  lakes  the  control  of  a vital  aspect  of 
the  business  and  puts  it  into  unfriendly 
hands,  substantially  limiting  the  ability  to 
use  pricing  policy  in  a proactive  fashion. 

Pricing  to  achieve  a goal 

We  do  ourselves  a disservice  when  we 
exclude  pricing  as  a legitimate  mol  to  be 
used  to  achieve  a business  goal.  There  are 
several  obvious  areas  where  a flexible 
pricing  policy  might  make  sense  to  your 
overall  business  strategy.  They  include, 
among  others,  establishing  a new  busi- 
ness. increasing  market  share,  protecting 
market  share,  entering  a new  market  and 
increasing  business  volume. 

In  all  but  the  last  of  these,  pricing  policy 
should  be  considered  an  option  to  be  used 
on  a relatively  short-term  basis,  but  long 
enough  to  help  achieve  the  desired  goal. 
Once  that  is  accomplished,  prices  would 
return  to  a margin  level  that  is  more  mar- 
ket-oriented than  price-oriented. 

Exercise  caution  when  you  choose  to 
use  your  policy  to  lower  prices.  Having  in- 
stituted a lower  price,  the  obvious  error  is 
letting  it  stay  in  place  past  its  useful  life, 
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Remember,  we  do  not  want  to  lower 
prices  simply  to  lower  prices,  but  rather  to 
achieve  a specific  business  goal.  If  the  low 
prices  are  left  in  effect  beyond  their  use, 
you  simply  deprive  the  company  of  need- 
ed and  expected  returns. 

Role  of  overhead 

To  use  pricing  policy  as  an  effective 
business  tool,  you  must  know*  at  least  two 
essential  elements;  the  business's  over- 
head and  what  portion  of  that  overhead  is 
fixed.  Until  you  know  what  the  overhead 
cost  is,  you  can't  peg  your  prices  effec- 
tively or  have  any  idea  how  long  you  can 
keep  them  at  that  level. 

If  you  do  not  understand  the  pan  that 
overhead  plays  in  pricing,  then  any  price 
is  a pure  guess,  any  positive  result  is  pure 
luck,  and  luck  is  a 50-50  proposition. 
Know  your  overhead  he  fore  you  establish 
your  prices  because  you  need  better  odds 
than  50-50  to  be  successful. 

If  there  is  one  lesson  that  the  current  re- 
cession should  have  taught  us.  it  is  the  ne- 
cessity of  knowing  and  controlling  over- 
head cost.  When  overhead  grows  out  of 
proportion  with  business  operations,  its 
cost  becomes  a noose  around  the  neck  of 
the  company  in  a decline. 

We  all  know  examples  of  good  compa- 
nies that  folded  because  they  let  their 
overhead  expand.  They  w ere  good  at  what 
they  did.  but  they  let  their  fixed  costs  be- 
come larger  than  w hat  they  could  support. 

When  overhead  is  under  control,  then 
pricing  policies  become  a viable  tool  in 
helping  to  achieve  your  business  goals. 
Being  able  to  raise  or  lower  prices  to 
achieve  a competitive  goal  is  nothing  to  he 
ashamed  of,  particularly  if  it  works. 

Measuring  the  effects 

You  need  to  determine  a way  to  mea- 
sure the  effects  of  the  pricing  change  so 
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that  you  will  know  when  to  raise  your 
prices  again . This  is  easier  said  than  done 
in  an  industry  the  size  of  tree  care,  where 
there  is  no  regular  reporting  of  sates  infor- 
mation to  any  clearing  house  from  which 
market  share  or  other  measurements  can 
be  derived  much  less  extrapolated  to  a lo- 
cal basis. 

It  is  simple  to  measure  volume  if  your 
goal  is  to  reach  a predetermined  level  Just 
peg  where  you  want  to  go  in  sates  volume 
and  return  your  prices  to  their  previous 
level  when  you  get  there*  When  you  in- 
crease your  volume  you  will  also  increase 
your  relative  market  share,  since  the  in- 
crease likely  will  come  at  the  expense  of 
your  competitors  rather  than  from  new 
customers. 

Of  course,  that  is  the  whole  purpose 
of  having  a flexible  pricing  policy:  to  be 
able  to  control  your  competitive  position 
within  what  is  basically  a finite  potential 
market* 

If  your  goal  is  to  secure  market  skane, 
then  lowering  prices  without  changing  or 
affecting  the  quality  level  of  service  is  just 
as  viable  as  purchasing  equipment  to 
achieve  the  same  result.  In  either  case,  the 
company  makes  an  investment  in  an  at- 
tempt to  achieve  a future  reward* 


Since  there  is  no  accurate  way  to  de- 
termine the  size  of  your  market,  you  will 
have  to  estimate  it.  You  know  who  the 
competition  is  and  about  how  many 
employees  they  have,  etc.  By  taking  this 
information  and  comparing  it  to  your  own 
situation,  you  should  be  able  to  estimate 
rea*sonabiy  well  the  total  market  value  and 
your  share  of  it.  Admittedly,  there  is  a 
lot  of  room  for  error  in  this  guesstimate, 
but  it  is  better  than  nothing  and  you  would 
be  surprised  how  good  it  is  for  this 
purpose. 

Once  that  is  done,  you  can  use  your  vol- 
ume increase  as  a measure  of  market  share 
and  thus  determine  when  the  pricing  poli- 
cy has  achieved  your  goal. 

Pricing  and  competition 

Some  of  you  may  be  pul  off  by  the  con- 
cept of  using  pricing  to  enhance  your 
competitive  position  at  your  competitor's 
expense*  Remember  that  unless  you  start 
in  an  absolutely  virgin  territory,  virtually 
every  dollar  of  new  sales  will  come  at  the 
expense  of  your  competitor.  Competition 
is  good  for  an  industry:  the  competitors 
improve  and  clients  are  better  served.  Our 
premise  is  that  you  can  use  your  pricing 


structure  as  an  effective  way  to  increase 
your  competitive  edge. 

Most  of  us  can  quickly  think  of  several 
successful  and  well-known  companies 
that  have  used  flexible  pricing  policies  as 
a tool  to  achieve  their  goals  of  growth  or 
market  share.  In  fact,  using  this  tool  has 
contributed  to  their  success.  But,  as  smart 
business  managers,  they  altered  their 
prices  to  suit  the  new  situation  when  they 
achieved  their  goal. 

Companies  that  choose  a low  pricing 
policy  to  achieve  volume  generally  must 
commit  to  it  as  a long-term— if  not  per- 
manent—policy,  These  companies  have 
decided  that  they  would  rather  have  their 
profits  spread  over  a greater  number  of 
sales  units,  thus  requiring  a large  volume 
of  business  to  achieve  their  anticipated 
earnings.  This  type  of  business  decision 
requires  a long-term  commitment,  tight 
control  of  overhead  and  lower  margins  on 
a per-unit-of-sale  basis. 

Generally,  this  type  of  business  plan 
works  best  in  a commodity-based 
business  where  there  is  not  much  to  sepa- 
rate the  type  or  quality  of  goods  between 
competitors.  To  the  contrary,  our  industry 
is  highly  specialized  and  personalized, 
making  it  difficult  to  he  successful  when 
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A COMPLETE  LINE  OF  FORESTRY  BODIES  & CHASSIS  CABS 
1-800-331-7655 
704-482-1477 
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Arboriculture 


This  handsome  publication  is  a 
superb  reference  manual.  Although 
this  book  is  not  a substitute  for  spe- 
cific legal  advice,  it  discusses  many 
duties  and  responsibilities  a landowner, 
municipality,  private  tree  company, 
practicing  arborist,  or  public  utility' 
company  have  under  various  circum- 
stances. It  also  covers  the  rights  and 
measures  of  damages  a property' 
owner  has  in  given  situations. 

There  arc  ten  chapters  with  ques- 
tions that  arc  asked  and  answered; 
three  appendices;  and  a table  of  cases 
cited.  Also  included  is  a color  plate 
section  with  photographs  showing 
trees  damaged  or  destroyed  by  im- 
proper application  of  herbicides  and 
pesticides. 


THE  LAW 


Chapter  Titles  Include: 

Generalized  Duty  of  Care  Owed  by  Landowners 
in  Relation  to  Trees  Growing  on  Their  Property 

Recreational  User  StaUites — A Deviation  from 
the  Norm  Concerning  a Landowner  s Duty  with 
Regard  to  Premises  Liability 

Rights  and  Liabilities  of  Adjoining 
landowners  as  to  Trees  Growing 
on  Boundary  Line  , \ 

Rights  and  Liabilities  of  [’ 

Adjoining  Landowners  as 
to  Trees  Not  Growing 
on  Boundary  Line 

Liability  for  Injuries 
or  Damage  Result- 
ing from  a Fall- 
ing Tree  or  limb 
Abutting  a Street 
or  Highway 

Governmental  lia- 
bility for  Failure  to 
Maintain  Vegetation 
Around  Intersections 
and  Railroad  Crossings? 

Vthen  Must  a Public 
Futility  Compensate  ! 

a Landow  ncr  for  the  Destruction  of  Trees 
Grow  ing  on  the  Landow  ners  Property 

Is  a Property*  Owner  Entitled  to  Compensation 
When  the  Owner’s  Trees  are  Injured  or 
Destroyed  Due  to  the  Application  of  Herbicides 
and  Pesticides  by  Another? 

Measure  of  Damages  for  Injury  to  or 
Destruction  of  Trees 


The  cost  of  A rboricuUure  & The  Law  is  $25.00  for 
LSA  members,  $-*0.00  for  non-members.  It  can  be 
ordered  prepaid  from  International  Society  of 
Arboriculture,  P.O.  Box  GG,  Savoy,  IL  6187^-9902, 
or  fax  VLSA/MasterCard  orders  with  card  number 
and  expiration  date  to  (217)  355-9516. 
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based  purely  on  a lovv-price-high-volumc 
concept. 

It  has  not  been  my  purpose  to  advocate 
that  every  company  lower  its  prices.  1 be- 
lieve that  every  company  should  earn  a 
sufficient  return  on  its  investment  and  risk 
to  satisfy  the  investors  and  the  needs  of  the 
company.  But  the  life  of  a business  is  not 
a straight  line,  and  there  are  times  when  an 
investment  may  be  necessary  and  the  pru- 
dent use  of  flexible  pricing  policy  may  be 
the  least  expensive  way  to  make  that 
investment. 


So  what  is  wrong  with  being  the  low- 
priced  spread?  When  it  helps  you  achieve 
your  goals,  absolutely  nothing. 

George  Tyler  is  founder  and  retired 
president  of  CUES,  Inc.,  ( Consolidated 
Utility  Equipment  Sen’ ice),  a major  sup- 
plier of  truck  equipment.  A longtime  mem- 
ber of  the  National  Arborist  Association, 
he  has  served  as  a member  of  the  board 
and  president.  He  received  the  NAA 
A ward  of  Merit  in  1 990.  OO 


Plastic  Composites  Corporation 
has  produced  more  fiberglass 
booms  and  buckets  than  ANY 
other  company.  We  have  been 
the  primary  original  equipment 
manufacturer  of  Hi-Ranger*  glass 
components  over  the  last  three 
decades.  Now  we  are  in  a position 
where  we  can  deal  directly  with 
the  rebuilding  and  user  industry 
for  replacement  parts  and  repairs 
to  fit  the  Hi  Ranger*  and  other 
aerial  lifts. 

When  you  buy  from  PCC,  you  get 
OEM  quality  at  the  best  price 
available. 

Please  call  to  discuss  your  needs 
for  glass  or  liners  to  fit  Hi-Ranger* 
and  other  aerial  lifts.  We  have  the 
product,  the  price  and  the  service 
team  to  meet  your  needs. 


REPLACEMENT  BOOMS 
BUCKETS  AND  LINERS 
TO  FIT  HI-RANGER* 
AND  OTHER 
AERIAL  LIFTS 


PLASTIC  COMPOSITES 
I CORPORATION 


8301  North  Clinton  St. 
Fort  Wayne,  IN  46825 
Phone  1-800-747-9339 
Phone  1-219-484-3139 
Fax  1-219-483-2532 

Hl-Ranger  Is  a trademark  of  Hi-Ranger,  Inc. 
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• (3)  1984-85-86  Ford-GMC  7000  w/52’  Hi- 
Ranger's  chip  dumps,  puny  motors,  clean  units. 
Cost:  $27,500-S33.000.  


• 1984  Ford  F-700  w/Alpinc  skyworker  65’  elevator 
bucket.  21,000  miles.  Cost  $34,000.  * Also  1-65' 
Hi-Ranger  w/Flatbed.  * 

• (6)  1982-86  Chevv-Ford-Int  w/LR-50  Asplundh 
trim  lifts,  chip  dumps,  2wd-4wd,  gas-dsl.  Cost: 
$24,000-32^00. 

• 1983  CMC  6000  w/l.-shape  go  forth  chip  dump. 
V8, 4+2,  ps,  pb,  clean.  Cost:  $8,950. 

• 1979-80  Ford/lnt.  S-1700  w/55’  TECO  bucket 
units,  double  insulated  flatbed.  Cost:  $15,500- 
16.500. 


• 1988  Ford  F-350  w /landscaper  2-3  yard  dump, 
mfg.  by  Stahl,  tool  storage.  Cost:  $1 1.500. 


AnHw’c  Tnirlr  In  West  Palm  Beach,  Florida  Since  1967 

Mnay  s i fuck  . Delivery  Avaiiable  • 

Center  Inc.  Ph.  (407)  965-6666  • Fax:  (407)  965-6844 
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Looking  forward  to  seeing  you 
at  the  NAA  Annual  Meeting 
and  Conference 

February  9-13,  1993 

a/  //*€  beautiful 

Don  Cesar  Resort  in  sunny  Florida! 


Paul  McFarland 

President , AAA 


All  Arborists 


10  Good  Reasons  To  Attend 
The  1993  Naa  Annual 
Meeting  & Conference: 

1 . Get  a head  start  on  achieving  your  1993  Goals. 

2.  Network  with  your  peers  and  experts  in 
the  industry. 

3.  Improve  your  marketing  efforts. 

4.  Investigate  the  Zero  Defects  Program. 

5.  Review  insurance  needs. 

6.  Prepare  for  an  OSHA  inspection. 

7.  Listen  to,  learn  from  and  meet  Dr.  Alex  Shigo. 

8.  Get  a fresh  perspective  on  your  business. 

9.  Prepare  for  a busy  spring. 

10.  Enjoy  the  activities  offered  in  beautiful 
St.  Petersburg  . . . and  more! 

For  more  information  please  call: 


& 


National  Aborists  Association 
1-800-733-2622 
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FIBERGLASS 

TREE  TRIMMING  POLES 

• VERSATILE , 

• DURABLE 
SAFE 

SECTIONAL  AND  FIXED  LENGTHS 


POLE  ADAPTERS 

The  Jameson 
Safe-stik® 
series  of 
fiberglass 
pruning  poles 
and  adapters 
offer  all  the 
durability, 
safety  and 
versatility 
professionals 
require.  Our 
pole  adapters 
are  designed 
to  permit  the 
interchange  of 
most  standard 
industry  pruner 
heads  and  pole 
saws. 


f iBfcKuL A5S 

Safe  still 


Call  or  write 
today  for 
details  about 
our  poles, 
pole  sets 
and  adapters. 


P.0.  BOX  240277  Charlotte,  NC  28224 
Phone  (704)525-5191  FAX  (704)522-6161 


Please  circle  1 1 on  the  Reader  Service  Card 
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January  14-15 

Carolinas  Shade  Tree  Workshop 
Co-sponsored  by  the  Carolina  Arborist 
Committee  and  Southern  Chapter  ISA 
Charlotte,  N.C. 

Contact:  Don  McSween,  704-336-4262 

January  14-16 

Mid- America  Horticultural  Trade  Show 
Chicago,  111. 

Contact:  Donn  Sanford,  708-526-2010 

January  17-19 

Empire  State  Tree  Conference 
Suffem.  N.Y. 

Contact:  518-783-1322 

January  25-27 

Plant  Health  Care  Conference 
Leach  Botanical  Gardens 
Portland,  Ore. 

Contact:  Bruce  Nelson,  503-774-9642 

January  27-29 

Annual  Conference  and  Trade  Show 
Wyoming  Groundskeepers  and  Growers 
Association 
Casper,  Wyo. 

Contact:  Bruce  Potter,  307-637-7060; 
Chuck  Kostboth.  307-265-1870 


February  1-2 

Wisconsin  Arborist  Association 
Annual  Conference 
Stevens  Point,  Wis. 

Contact:  Jeffrey  Boeder.  414-278-3593 

February  3-4 

New  England  Grows 
New  England  Nurserymen's  Association, 
Massachusetts  Arborists  Association, 
Associated  Landscape  Contractors  of 
Massachusetts,  the  Massachusetts  Nurs- 
erymen's Association,  plus  15  other  New 
England  green  industry  organizations 
Hynes  Convention  Center 
Boston,  Mass. 

Contact:  617-431-1622 

February  8-9 

28th  Annual  Shade  Tree  Symposium 
Penn-Del  Chapter,  ISA  and  Penn  State 
University  Cooperative  Extension 
Lancaster,  Pa. 

Contact:  Elizabeth  Wertz,  215-795-2096 

February  9-13 
NAA  Annual  Meeting 
Don  Cesar  Resort  Hotel 
St.  Petersburg,  Fla. 

Contact:  NAA,  800-733-2622 


THE  ORIGINAL  MANUFACTURER  over  37  years  experience  23325  BLACKST0NE 
Call  Toll  Free:  1-800-421 -5985  m WARREN,  Ml  48089-2675 

FAX:  1-313-758-7829  J*  Telephone:  (313)  758-5574 
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CUTTING  EDGE/tree  organization  news 


Consulting  Arborists  Enjoy  Record  Turnout  In  Asheville 


Nearly  250  consulting  arborists,  spouses 
and  guests  from  across  North  America 
gathered  in  Asheville,  North  Carolina,  for 
the  American  Society  of  Consulting  Ar- 
borists (ASCA)  Annual  Conference  in  Oc- 
tober. About  80  of  the  attendees  were  guest 
arborists  who  were  seeking  information  on 
how  to  develop  the  consulting  part  of  their 
business. 


Among  the  highlights  of  the  meeting 
was  a session  on  how  to  use  the  new 
Eighth  Edition  of  the  ‘Tree  Appraisal 
Guide."  including  examples  of  how  to  de- 
termine regional  cost  factors. 

Next  year's  conference  is  scheduled  for 
October  1-4  and  w ill  be  hosted  by  ASCA 
member  John  Moran  and  his  w ife,  Bonnie, 


ASCA  Elects  New  President 


John  S.  Miller.  Richmond  Hill.  Ontario, 
has  been  elected  president  of  the  Ameri- 
can Society  of  Consulting  Arborists. 
Miller  worked  for  45  years  w ith  the  Dav- 
ey  Tree  Expert  Company,  serving  as  vice 
president  of  the  company's  Canadian  sub- 
sidiary. He  was  elected  to  membership  in 
ASCA  in  1973. 

Other  officers  and  board  members  for 
1993  include:  Erik  Haupt.  Danbury.  Con- 
necticut. president  elect;  Sam  Knapp, 
Riverside,  California,  vice  president; 
Gene  Himelick.  Urbana,  Illinois,  secre- 
tary/lreasurer;  Neil  Engledow.  Nineveh, 
Indiana,  director;  Larry  Holkenborg.  San- 


dusky. Ohio,  director;  Denice  Froehlich 
Britton.  St.  Helea.  California,  director; 
Steve  Day.  Denver.  Colorado,  director. 

The  results  of  balloting  were  announced 
at  ASCA's  recent  conference  in  Asheville, 
North  Carolina.  Retiring  president  Jack 
McNeary  told  the  gathering  that  this  year 
has  been  a year  of  progress  for  the  Soci- 
ety. w ith  the  implementation  of  a continu- 
ing education  program,  the  launching  of  a 
Document  Review  Service,  the  beginning 
of  work  on  establishing  report  protocols, 
continued  growth  in  financial  reserves, 
and  a highly  successful  annual  conference 
w ith  a record  250  people  in  attendance. 


STUMPS? 

Get  a Dependable  Work-Force... 


4255  Lincoln  Way  East  • Wooster,  Ohio  44691  • Fax  (216)  264-3697 

1-800-392-2687  IN  OHIO  • 1-800-392-2686  OUTSIDE  OHIO 
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in  Portland.  Maine,  at  the  Holiday  Inn  By 
The  Bay. 

For  more  information,  write  ASCA, 
5130  W.  101st  Circle,  Westminster.  CO 
80030,  or  call  303-466-ASCA. 


TREE 

TRIMMING 

EQUIPMENT 

Ofmce 
igi2  to  igg2 

80  YEARS 
OF  QUALITY 
TOOLS 
AND 

FRIENDLY 

SERVICE. 


“Your  warehouse 
is  just  a phone  call  away ” 

FREE  catalog  available! 

Kbartlett 

I VMANUFACTURIN6CO. 

3003  East  Grand  Boulevard 
Detroit.  Michigan  48202 

800-331-7101 


(313)  873-7300  FAX  (313)  873-5454 
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CLASSIFIED 


HELP  WANTED 

Arbor  Care  /Southern  California— 

Arborist  position  requires  sales  & man- 
agement abilities.  Must  have  strong  back- 
ground in  operations  with  high  safety  stan- 
dards, an  interest  in  high  quality  product 
and  a drive  for  customer  satisfaction.  Send 
resumes  to  Peter  Sortwell,  General  Man- 
ager, Arbor  Care,  477  Old  Winder  Garden 
Road,  Orlando,  FL  32811. 

We  are  a full  service  arboriculture  firm 
with  offices  in  the  Midwest  and  the  East 
Coast.  With  our  continued  expansion,  we 
are  seeking  qualified  arborists  for  produc- 
tion, plant  health  care  and  sales  positions 
within  our  company.  We  consider  safety, 


quality,  production  and  communication  to 
be  the  foundations  of  proper  tree  care.  If 
you  believe  the  same  and  wish  to  make  ar- 
boriculture a career,  we  would  like  to  hear 
from  you.  Send  your  resume  with  salary 
history  to  Carol  Nallen,  c/o  The  Care  of 
Trees,  Inc.,  2371  S.  Foster  Ave..  Wheel- 
ing, IL  6090.  Phone:  708-394-4220. 

Complete  tree  company  looking  for  tree 
climbers — best  working  conditions — good 
pay — year-round  work — management  op- 
portunity for  aggressive  self-starter — hard 
workers.  Bob’s  Nursery.  NAA  members. 
Call  Bob  or  Frank,  318-232-TREE. 

Immediate  opening  for  full-time  tree 
climbers!  Work  year-round  in  beautiful 
Lake  Charles,  LA.  Many  festivals,  great 


food  and  friendly  people.  Call  318-474- 
9229. 

FOR  SALE 

Brush  chippers!  Largest  inventory  of  new 
and  used  in  New  England.  Brush  Bandits, 
Morbarks,  Vermeers.  1 -800-258-8970. 
Hawkensen  Enterprises,  Plymouth,  NH. 

Would  you  pay  S79  for  a tool  that  is  guar- 
anteed to  save  time  on  almost  every  job? 
The  39"  Accu-Fell  tool  is  used  for  sighting, 
felling,  breaking  stump  cuts  and  rolling 
logs.  Write  Accu-Fell,  2814  Fairfield  Ave., 
Bridgeport,  CT  06605.  Add  $7.50  shipping. 
1-800-879-4824  VISA/MC  or  FAX:  203- 
334-2077. 

Surplus  tree  equipment— 1988  Prentice 
F/90  log  loader  on  1981  International, 
32,500  gvw.  new  3208  engine  and  auto 
transmission,  $23,500: 1988  Prentice  120 
log  loader  on  1 985  GMC,  56,000  gvw,  cus- 
tom-built log  body.  $38,500;  1988  Versalift 
VO-50  and  forestry  package  on  1 988  F700 
diesel,  $46,5000;  1992  Vermeer  665-B 
stumper,  new!  0 hours,  $17,000;  1990  tub 
grinder,  IG-10  Haybuster,  300  hours, 
$45,000;  1978  4-wheel  drive  Skyworker, 
rear-mount  winch  and  cab  guard,  $24,000. 
Community  Tree  Service,  508-256-0341 . 

Hi-Rangers,  Asplundhs  w/chip  boxes  & 
flat  beds;  chippers,  60g/min  Bean  sprayer; 
stump  grinders;  cranes  & log  loaders.  Pete 
Mainka  Enterprises.  633  Cecilia  Dr.,  Pe- 
waukee.  Wl  53072  Phone:  414-691-4306. 

1992  Vermeer  1250  brush  chipper  diesel, 
auto  feed,  approx.  150  hrs.,  asking 
$16,500.  Phone:  603-332-4319. 


NEW  ENGLAND  • BILSOM  • BJLSOM  • ELVEX  • ARBORPLEX 
BUCKINGHAM  • KLEIN  • STRINGER  BROOKS  • BASHLIN 


" T1S  THE  SEASON" 

TO  START  FALL/WINTER  PRUNING 


For 

VALUE  and  SERVICE 
on  All  Your  Purchases  From 
Bucket  Trucks.  Chippers.  Stump  Grinders 
To  Rope.  Pruners,  Books.  AND  More.... 

DIAL 

1-800-94-ARBOR 
• NO  DELAYS  • 


9*nd  For  Our 

FREE 

1W2C«t»tog 


m smssswsmss&st&QSSi 


We  Ship  UPS 
end  eccept 
MC  end  VISA 


WESTERN  TREE  & LANDSCAPE  SUPPLY 

7627  Fa*  Oaks  Biva  Cormlchoel  CA  95608 
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Peavey  Tree  Pruning  Poles  & Supplies 


Peavey  Manufacturing  Company  is  pleased  to  offer 
a complete  line  of  top  quality  tree  pruning  poles  and 
equipment  for  the  professional  as  well  as  the 
amateur  who  wants  a quality  made  tool 

For  years  we  have  made  a limited  line  of  pruner 
poles  for  the  large  industrial  users,  and  we  feel  that 
if  we  can  satisfy  these  customers  on  a nationwide 
basis  that  we  can  satisfy 
anyone  else. 


We  have  a variety  of  poles  including  white  ash  in 
solid  lengths,  and  also  six  foot  sectional  poles  with 
lightweight  aluminum  couplers  There  is  also 
available  a line  of  non  conductive  sectional,  or  full 
length  fiberglass  poles  for  the  electrical  contractors 
Included  you  will  find  a complete  price  list  and 
order  form  for  all  pruner  poles  and  equipment 


Available  in  threaded  or  clip  type  couplers 


PH4R  Pruning  Heads 


PEAVEY 

MANUFACTURING  CO. 


PO  Box  129  East  Eddington.  Maine  04428 
2071  84>786l  — 84  >6778  — FAX  12071  84  >5005 


SI  Saw  Head 
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THE  ONUr  THING 

YOU  CANT 

CHANGE  IS  HOW 
POWERFUL  IT  IS. 


We  haw  sewral  types  of 
air  cleaners  that  ive  can  put 
in  any  number  of  locations. 
Naturally: 


Just  otw  of  3 locations 
for  the  instrument  paneL 
Which,  (jf  course,  comes 
unth  all  kinds  of  gauge 
packages. 


Standard  housing  and 
flywheels  are  available,  but 
mil  customize  the  PTOs. 


Vertically'- mounted 
muffler  looks  dean,  elinti- 
nates  unsightly  mounting 
brackets  and  full  muffler 
exposure. 


Closed.  Open. 

With  or  without  mounting 
base,  mounting  legs,  battery 
box,  fuel  tank,  etc. 


The  mighty  Continental 
engine  (35-80  hp,  gasoline, 
diesel,  LPG  and  rnturnl 
gas,  turbo  charged).  Need 
ive  say  more? 


A Continental  Power  Unit 
not  only  gives  you  more  power. 
It  offers  you  more  ways  to  use 
that  power. 

Every  unit  has  flexibility 
designed  into  it.  So  it  meets 
your  needs,  not  our  whims.  And 
we  continue  to  find  ways  to 
make  it  even  more  adaptable. 


Of  course,  you’ll  still  enjoy 
the  power-packed  Continental 
industrial-strength  engine.  And 
the  support  of  more  than  5000 
distributors  and  service  centers 
worldwide. 

So  if  your  power  supply 
isn’t  supplying  everything  you 
need  the  way  you  need  it,  plug 


into  a Continental  Power  Unit. 

We  can  supply  you  with  any 
number  of  reasons  to  change. 

Continental^ 

Power  Unit 

3409  Democrat  Road  • Memphis.  TN  38181 
1-800-932-2858 
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One  Vermeer  665  A stump  grincer — ex- 
cellent operating  condition — located  in  Bal- 
timore, MD  $9800 — Just  3 years  new— 
410-256-2333. 


Big  John  80"  tree  spade  on  75  Chev. 
C-90,  44,000#  rear  axle,  Detroit  671,  15- 
speed  trans.  both  units  are  painted  and 
ready  to  work.  Reduced  for  quick  sale. 
$22,500.  Call  eves.:  518-377-3452. 


Brush  chippers,  stump  grinders,  shred- 
ders, mulches,  log  splitters,  new,  used  and 
reconditioned,  small,  med.,  and  large  ca- 
pacities. Financing  available.  Cal-Line 
Equipment  Co.,  Livermore,  CA.  Phone: 
510-443-6432. 


The  Difference  Between 
Good  And  Gone 

LIGHTNING  PROTECTION  SYSTEMS 
FOR  TREES 

• More  Profits 
• Needed  Service 

• You  Have  Tools,  Men 

And  Equipment 

• Door  Opener  And  Sales  Closer 

• Present  Customers  Are 
Qualified  Prospects 

• Minimum  Investment 

• Send  For  Free  Tree  Kit 
• VHS-How  To  Install  Tree 

SystemstS  14.95) 

INDEPENDENT  PROTECTION 
COMPANY,  INC. 

1 603-09  SOUTH  MAIN  STREET 
GOSHEN,  INDIANA  46526 
(219)533-4116 
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! NEW  ENGLAND  GROWS  j 

| An  historic  merger  of  the  major  New  England  green  industry  trade  shows  g 


FEBRUARY  3 & 4,  1993 

Hynes  Convention  Center 
Boston.  Massachusetts 

FEATURING 

• Hundreds  of  specialized  industry  suppliers  offering 
the  best  in  goods  and  services 

• An  exceptional  educational  program  designed 
to  keep  you  well  ahead  of  the  game 

• Some  of  the  nation  s top  speakers  including: 

Dr.  H.  Marc  Cathey 

Dr.  Donald  A.  Rakow 
Dr.  Alex  L.  Shigo 
Dr.  Carl  Whitcomb 

• Low  admission  fees 

• The  chance  to  do  and  see  it  all  - at  one  time  - 
under  one  roof 


SPONSORED  BY 

New  England  Nurserymen  s Association 
Associated  Landscape  Contractors  of  Massachusetts  1 
Massachusetts  Arborists  Association 
Massachusetts  Nurserymen  s Association 


: 


NEW  ENGLAND  GROWS.  INC. 

200  Linden  Street 

Wellesley.  MA  02181-7913  2 

(617)431-1622  Fax:  (617)431-1598 

CO-S*ONJO#K>  »T  ASSOCtAX*  C#  WC*l»ONAl  LANDSCAPE  DOGM9S  • IOSTON  SOCCTT  Of  lANOSCAPf  ABCHTOC15  • CONNfCflCUT* 
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1988  L-800  Ford  tandem  w/240  hp  Ford 
diesel  16  front,  44  rears,  set  back  front 
axle.  Allison  automatic  trans.,  mounted 
w/Big  John  AA90  tree  spade  in  excellent 
condition.  466,000  or  B.O.  Phone:  407- 
968-1045. 

Skyworker — Largest  new  parts  inventory, 
used  equipment  inventory,  major  service 
facility  in  U.S.  Phone:  404-376-3192.  FAX: 
404-376-1150. 

Aerial  bucket  trucks.  Hi-Ranger,  As- 
plundh,  Sky  Worker — most  major 
brands — 40’  to  95'.  Also,  brush  chippers, 
stump  grinders,  tree  spades,  log  loaders 
and  Rayco  stump  cutters.  Parts  for  aerial 
buckets.  Allied  Utility  Equipment  Inc.,  W. 
204  North  11509  Goldendale  Road,  Ger- 
mantown, Wl  53022.  Phone:  414-255- 
6161. 


Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information  about 
the  industry’s  best-selling  package,  call  or 
write  Arbor  Computer  Systems,  1 1 7 West- 
on Road,  Westport,  CT  06880.  Phone: 
203-226-4335. 

FMC  Bean  D050. 1000-gal  stainless  tank, 
Wise  engine,  hose/reel/gun,  sump  pump, 
end  line,  mounted  74  International  truck. 
All  excellent  condition.  $13,500.  Phone: 
908-356-3336. 

Looking  for  a used  chipper?  Call  the 
Midwest’s  chipper  supermarket.  We  have 
Morbark,  Bandit,  Asplundh,  Wayne  & Mitts 
chippers.  Some  in  great  shape  & some 
not.  Alexander  Equipment,  708-268-0100, 
or  FAX:  708-268-0114. 


Twenty-year  established  tree  & shrub- 
bery service;  excellent  reputation.  Located 
north  central  Idaho.  Two  major  colleges, 
select  clientele.  85  to  100K  gross.  Two- 
man  payroll.  Two  hours  from  Idaho  wilder- 
ness. Inquiries  to  TCI,  Box  S,  PO  Box 
1094.  Amherst,  NH  03031. 


Classified  ad  rates:  $45  per  inch 
(1-inch  minimum),  payable  in  advance , 
due  the  20th  of  the  month  two  months  pri- 
or to  publication.  Send  ad  and  payment  to: 
Tree  Care  Industry,  P.O.  Box  1094, 
Amherst,  NH  03031. 
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THE  BROWN  TREE  CUTTER  ADVANTAGES 


Upper  Cut  Blade  Beveled  On  Bottom 

I 


Lower  Lt  Blade  Beveled  On  Top 
dipper  Cut  Bladse^ 


The  upper  cue  blades  have  a 
vary  slight  bend  with  the 
sharpening  bevel  on  the  bottom 
of  the  blade 

The  lower  col  blades  have  a 
steeper  bend  with  the 
sharpening  bevel  on  the  top  of 
the  blade. 

The  off  set  between  the  upper 
cut  and  lower  cut  blade  is  1 
V4*.  The  reverse  bevel  and  the 
off  set  of  the  blades  give  a high 
speed  axe-chopping  affect 
Each  blade  tip  is  sharpened  to 
help  the  blade  slice  into  the 
material  without  slowing  down 
or  stalling. 


1.  500  Lbs.  blade  bar  generates  a tremendous  tly 
wheel  effect. 

2.  810  RPM  blade  bar  allows  blade  contact  54  times 
per  second. 

3.  Open  back  cutter  deck  allows  the  unit  to  back  into 
standing  trees  up  to  8'  Oia. 

4.  Spring  mounted  pressure  bar  applies  pressure  to 
the  material  above  the  blade  contact  point. 


CALL  FOR  FREE  BROCHURE 
1 800-633-8909 


KIBrowhI 

MANUFACTURING  CORPORATION 

ROUTE  3 - OZARK p ALABAMA  - 1205}  78^8603 
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FROM  THE  FIELD 


Stranger  Than  Fiction 


By  John  M.  Haller 

In  “The  Cask  of  Amontillado.”  one  of 
Edgar  Allan  Poe’s  most  popular  tales,  a 
man  is  lured  into  a wine  cellar  by  a secret 
enemy  masquerading  as  a friend  during 
the  height  of  a drunken  orgy.  Once  down 
within  the  vault  where  his  cries  could  not 
be  heard,  the  half-tipsy  victim  is  chained 
to  the  wall.  His  enemy,  having  made  all 
the  necessary  preparations,  now  reveals 
his  true  identity  and  gloatingly  begins  to 
seal  him  up  stone  by  stone  in  a masonry 
cocoon  whose  contents  were  never  to  be 
discovered. 


• 6 HP.  Cast  Iron  Tecumseh 

• Self-propelled 

• 22"  Wide 

• Agricultural  Tires 

• Cuts  12"  Deep 

Kubota  Diesel  (optional) 

P.0.  Box  983 

Saratoga  Springs.  NY  12866-0897 

1-800-422-9344 


Please  circle  13  on  (he  Reader  Service  Card 

28 


We  all  enjoy  this  as  a good  story  w ith- 
out  really  believing  it.  Such  things  never 
happen  in  the  real  world.  Or  do  they? 

Working  as  a tree  surgeon  in  Texas 
when  cavity  filling  was  in  vogue,  I was 
commissioned  to  repair  a mammoth  cavi- 
ty in  a large  oak.  The  cavity  extended 
from  ground  level  upward  to  about  10  feet 
and  was  so  w ide  that  we  worked  inside  it. 
cleaning  out  the  punky  and  decayed  w ood 
with  adzes  and  axes. 

Filling  so  large  a cavity  solid  w ith  con- 
crete had  gone  out  of  style  some  years  be- 
fore. The  new  technique  w'as  to  build  a 
sturdy  board  backing,  bracing  it  firmly 
against  the  rear  and  side  walls,  wedging  it 
into  the  living  tissues  near  the  edge  of  the 
wound.  The  backing  would  then  be  posi- 
tioned in  such  a w ay  that  a concrete  facing 
two  or  three  inches  thick  would  be  all  the 
material  needed  to  close  the  cavity  mouth 
while  at  the  same  time  conforming  more 
or  less  with  the  circumference’s  natural 
contour.  In  this  way,  much  less  material 
was  used.  less  time  was  spent,  the  con- 
crete-to-wood  contact  area  was  reduced 
to  a minimum,  the  cavity’s  center  was  left 
comfortably  hollow  and  dry.  and  all 
openings  were  sealed  shut  to  prevent  en- 
trance of  insects,  vermin,  rodents,  or  any- 
thing else. 

“Anything  else”  is  the  key  phrase.  What 
happened  next  is  almost  beyond  belief, 
but  truth  is  stranger  than  fiction. 

Three  of  us  labored  on  this  huge  cavity 
for  several  days,  doing  all  the  work  w ith 
hand  tools:  adze,  axe.  hatchets,  chisels  and 
various  handmade  scoopers  and  scrapers. 
As  the  chain  saw  had  not  yet  been  invent- 
ed, everything  moved  at  a much  slower 
pace.  By  the  end  of  the  fourth  day  we  had 
finished  the  cleaning  out  process  and  had 
begun  construction  of  the  board  backing. 
We  knocked  off  work  Friday  afternoon 
w hen  we  had  brought  it  to  an  approximate 
5-foot  level. 

We  relumed  on  Monday  and  went  to 
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work  w ith  a will,  hoping  to  complete  the 
backing  and  to  begin  laying  dow  n the  fac- 
ing. We  had  secured  three  more  boards  in 
place  when  we  were  stopped  in  our  tracks 
by  a sudden  stirring  within. 

1 climbed  up  the  stepladder  and  peered 
over  the  boards.  The  day  was  overcast  and 
the  boards  blocked  out  the  little  light  that 
was  available,  so  all  I could  make  out  was 
a formless  dark  object  huddled  up  on  the 
ground  in  the  farthest  recess. 

Bob  ran  to  the  truck  and  got  the  flash- 
light out  of  the  glove  compartment.  At  the 
first  beam  of  light  the  mystery  object 
stood  and  revealed  itself.  It  w'as  a man! 

By  a combination  of  threats  and  persua- 
sion and  poking  w ith  a long  slick,  we  fi- 
nally roused  him  from  his  drunken  stupor 
and  managed  to  get  him  out  into  the  open. 

A derelict  looking  for  a place  to  sleep, 
he  had  chanced  on  our  oak  tree,  had 
climbed  in  and  settled  down  for  the  night. 

Luck  was  with  him.  for  a recently 
cleaned  out  cavity  inside  a large  oak  is  one 
of  the  snuggest  retreats  imaginable — far 
better  than  any  bedbug-ridden  skid-row 
hotel.  Luck  was  also  with  him  in  that  his 
bottle  was  doubtless  greatly  lightened 
when  he  climbed  in.  Had  it  been  full  and 
had  he  drunk  it  all.  he  might  not  have 
awakened  in  time  to  make  his  presence 
known.  [O 

John  Haller  is  the  owner  of  John  M. 
Haller  Tree  Service  Co.,  Modesto,  Cali- 
fornia. 
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The  SATURN  unit  is  the  ultimate  ires  trimmer  with  a working  height  of  up  to  57  feet.  Greater  overcenter  boom  actuation 
provides  exceptional  reach  capacity  for  improved  productivity  Lower  boom  actuates  138°, 


If  you  are  already  using  a SATURN  aerial  lift,  then  you  are 
experiencing  the  reliability,  maneuverability  and  easy 
operation  that  we  knew  you  would  expect  when  our 
engineers  designed  it.  But  we  believe  that  building  and 
designing  a good  product  is  just  half  the  job  . . . the  rest  is 
quality  service.  Whether  it's  helping  you  make  a prudent 
purchasing  decision,  getting  your  equipment  delivered  to 
you  on  time,  following  up  and  putting  your  unit  into  service, 
or  helping  you  maintain  the  machines  you  use  day  after 
day  . . . TECO  is  always  there  for  you. 


POINTS  TO  CONSIDER 

• Lower  boom  actuates  1 38° 

• Excellent  side  reach  - 44  feet 

• 57  feet  of  working  height 

• Boom  actuation  without  chains  or  cables 

• Smooth,  easy  one  hand  control 

• Quick  set-up,  saves  you  time 

• SATURNS  are  in  service  worldwide 

• Economical  to  own  and  maintain. 


Choosing  a reliable  partner  for  your  business  is  the  best 
assurance  for  a solid  future.  So  if  you  aren't  using  a 
SATURN  in  your  neck  of  the  woods  . . . branch  out  by 
giving  us  a call.  TECO  Sales  and  Service  Centers  and 
Dealers  are  located  nationwide  to  assist  you. 

TECO-Birmingham,  AL  TECO-Honeybrook,  PA 
(205)  987-7534  (215)  942-2500 

"W 


taco 

9733  Indianapolis  Road 
Fort  Wayne,  Indiana  46809 

(219)  747-1631 
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Disc  or  Drum?  Now  There's  a Better  Choice! 

Morbark's  New  E-Z  Chipper 


Morbark  E-Z  Chipper  Model  20 


Nearly  two  years  of  research  a 
the  development  of  Morbark's 
The  safest,  most  productive,  rr 
chippers  you  can  buy.  In  fact,  tl 
offering  a full  line  of  E-Z  chipp( 
large  whole-tree  chippers.  Be 
superior  in  every  way  to  conve 
chippers,  we  are  pleased  to  i 
production  of  our  own  popi 
pers.  But  don't  just  take  our  wi 
appreciate  these  chippers  is  to ; 
today  for  a free  video  demons 
local  Morbark  dealer,  who  w 
demonstration.  Once  you  see 
it  will  be  your  next  chipper! 


Why  Buy  an  E-Z? 


jd  testing  have  been  devoted  to 
[pew  E-Z  Chippers.  The  result? 
pst  economical  hand-fed  brush 
lis  principle  works  so  well,  we’re 
rs  from  small  drop  feed  units  to 
pause  the  E-Z  chippers  are  so 
ntional  drum  chippers  and  disc 
innounce  we  will  discontinue 
lar  hand-fed,  disc-style  chip- 
ird  for  it.  The  only  way  to  really 
;ee  them  run.  We  urge  you  to  call 
ration  and  for  the  name  of  your 
II  be  happy  to  arrange  a live 
in  E-Z  operate,  we’re  convinced 


MORBARK 


P.O.Box  1000  Winn,  Ml  48896  (800)233-6065 

Please  circle  17  onkhe  Reader  Service  Card0 


Morbark's  E-Z  Secret 

The  patented  E-Z  chipping  principle  is  a revolutionary 
concept  in  brush  chipping.  Illustrated  by  the  patent  draw- 
ing above,  the  E-Z  drum  works  much  like  a circular  saw 
blade.  Chips  are  held  in  the  deep  chip  pocket  until 
discharged  by  centrifugal  force.  This  allows  chipping  with 
less  horsepower  and  chipper  wear  than  ever  before. 


